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Sell Doors 
That Satisfy 








You can increase your sash and 
door trade by getting a stock of 
our choice Califomia White Pine 
products. The softness and beauty 
of grain makes a combination of 
qualities that pleases the prospec- 
tive sash and door buyer every 


time. 





California White Pine 
Sash and Doors 





Are rapidly superceding Northern 
Pine products and you will find a 
steadily increasing demand for our 
doors among your own trade. We 
are in a position to help you get 
this trade and increase your profits. 


Prompt shipments at all times. 


WRITE TODAY FOR PARTICULARS. 





Weed Lumber Co., 
Weed, California. 








San Francisco Office: Flood Bldg. 
' Telephone, Kearney 2885. 











JAMES D. LACEY. WOOD BEAL. VICTOR THRANE, 


“Vol 


INTERESTED IN SOUTHERN 
We furnish detailed reports of amounts of stumpage on each 244, § 


OR PACIFIG COAST TIMBER? 
or 10 acre Subdivision of each forty. 








We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES 0. LACEY & CO, 


(ESTABLISHED 1880) 








1211 Whitney Central Bidg., . 104 Spaldiag Bulidiag, 1009 White Bidg., 1215 Old Colony Bldg, 


New Orleans. Portland, Ore, Seattle, Chicago, 
MAPLE 


Sure-Fit © 
Flooring” =~ 


The kind that makes satisfied 
customers and brings you re- 
peat orders. 





















Send today for samples and inspect the 
perfect matching of our choice 


BIRCH FLOORIN 


OUR PRICES WILL INTEREST YOU. 


We also carry a full stock of everything 
in hemlock and hardwood lumber, lath, 
kiln dried basswood siding and ceiling 
and cedar products. 


Send us a list of your stock needs for 
quotations. Prompt shipments assured. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 
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OF SPECIAL INTEREST TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large paid 
subscription list ! 

The average number of copies of the 
AMERICAN LUMBERMAN pnnted 
weekly during the year ended January I, 
1911, was 13,802. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 


ELMER C. HOLE. 
Subscribed and sworn to before me this 25th day 
of January, 1911 
HENRY S. LOVELY, Notary Public. 
This is a circulation more than double that 
of any other lumber newspaper and greater 
than the combined subscription lists of any 
three other lumber newspapers. 























TAPLINE POSTPONEMENT. 


Announcement is made by the Interstate Commerce 
Commission of an arrangement whereby the existing 
rate situation in the Southwest shall remain unchanged 
until November 1. Cursory examination of the record 
in the tapline litigation convinced the members of the 
Interstate that it would be 
impossible to give due consideration to the weighty 
questions involved before the summer vacation. In- 
asmuch as the statutory period of suspension—ten 
months—would not afford sufficient time in which to 
handle the question, it was suggested to the railroads 
that a new tariff be filed canceling the joint through 


Commerce Commission 


rates and routes on lumber now in effect—through 
suspension—between points on the originating roads 
and those on the main lines, with the understanding 
that this tariff would become effective November 1. 
If desired, or found necessary, in making disposition 
of this case the Interstate Commerce Commission is 
empowered to suspend these new tariffs for an addi 
tional ten months. It is presumed, of course, that be 
fore November 1 the commission will have reached 
a decision in the pending litigation. 

This action indicates clearly the importance of the 
tapline question now pending before the Interstdte 
It shows also that the situa- 
The assumption 


Commerce Commission. 
tion is an involved and intricate one. 
that the tap line is merely a device for securing a 
rebate falls flat when the time and thought which 
the Interstate Commerce Commission has given to this 
question are taken into account. Aside from the 
formal filing of the new tariffs, it it not probable that 
there will be any further important developments in 
the case until the decision of the commission is an 
nounced. 


OUSTER CASES REVIVED. 


Yellow pine operators in Missouri who are defendants 





in the ouster suit brought by former Attorney General 


Hadley in 1907 and who have been informed of the 
resurrection of that case do not seem to be particularly 
depressed at the prospect of an actual trial which, if it 
shall materialize, will be a novelty. Lumbermen generally 
are thoroughly accustomed to the annoyance of such 
cases as this, but it is seldom that they are able to get 
to a jury and secure a verdict. 

In the case of the yellow pine companies operating in 
Missouri the outcome of a trial can be predicted almost 
with certainty, and lumbermen who are interested look 
forward with no little pleasure to a complete vindication. 
If it is the intention of the state officials to proceed with 
the case and bring it to an actual conclusion they should 
be given every possible assistance. If, however, the pres- 
ent move is intended merely as material for more news- 
paper talk about a lumber trust the responsible author- 
ities deserve the severest condemnation. 

Whatever the intent may be there is ground for caution 
on the part of the attorney general. The evidence in 
these cases is apt to show that the yellow pine people 
not only are not guilty of any charge of unlawful com 
bination but that they are selling yellow pine for less 


than its actual worth. 





BUILDING ASSOCIATIONS. 


In the news columns this week the value of tho 
building and loan plan as an incentive to thrift and 
home building is discussed in a general way. It is 
the intention to begin in that department a series of 
articles which will tell what the organizations now in 
existence are accomplishing and how they are regarded 
by the local lumberman; and they will describe the 
various operating plans, 
proved most popular and successful, and the general 


steps to be taken in organizing and conducting such an 


particularly those that have 


association. 

A few days ago a number of letters of inquiry were 
sent out to retail lumbermen located in Illinois towns 
where building and loan associations were known to 
The replies are just beginning to 
come back, and every letter received thus far has 
been in hearty approval. In some instances as high 
as 80 and 90 percent of local building has been on 
loans from this source. From these letters and from 
other sources of information it would seem that if a 
live building and loan association could be organized 
in every town big enough to have a lumber yard the 


be in operation. 


resultant increase in home building would be greater 
than could be brought about in any other way. 

Retail lumbermen anywhere who have had experi- 
ence in selling lumber for houses put up by building 
association loans are invited to send in their experi- 
ences and views. What is wanted is not merely gen- 
eral approval where this is merited but criticism also 
of any weak points which have developed, in order 
that a clear idea may be gained of what to avoid as 
well as what to pattern after. Many people have a 
very vague understanding of the principle underlying 
these codperative organizations, and it is believed 
that this feature of the campaign can be made both 
interesting and practically beneficial, 
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JUST A FRIENDLY WARNING. 


Somewhere back in the hazy past we recall seeing a gilt-framed motto bearing 
a rule of the Order of Owls that—properly edited—ran something after this fashion: 
‘*Don’t take yourself too seriously.’’ That recollection might have lain forever undis 
turbed in the files of memory, clean forgot, had it not been conjured up by another 
disturbance in the sanctum of the Southern Lumberman, of Nashville, Tenn., whose 
latest issye indicates a state of mental strain bordering on collapse. Again the 
Lorimer case is the cause and again the editor of that publication takes to himself 
the responsibility of setting the tilting world aright. His heartbeats increase to 
90; his temples throb; his life blood is poured into his effort, but. sad to relate, the 
increase in his circulation (speaking entirely of the man) serves only as a forebod 
ing of impending disaster. Neuritis, superinduced by excessive cerebral effort, may 
—horrible suggestion!—lead to aphasia. 

In order that the entire lumber trade may see how lightly the Southern Lumberman 
holds the ethies of the newspaper business the AMERICAN LUMBERMAN reprints its 
own editorial, ‘‘The Untenable Position of a False Friend,’’ from its issue of May 6. 
The italics indicate the portion copied by the Southern Lumberman in a deliberate 
but silly attempt to make the lumber trade believe that the AMERICAN LUMBERMAN 
has indorsed the position of the Nashville publication. Those parts in bold face were 
NOT copied: 


The function of a lumber newspaper is to stand by and protect the 
broad general interests of the industry. By no stretch of the imagina- 
tion can that function be held to include the furnishing of ammunition 
to the enemies of the industry, of whatever sort. 

The Southern Lumberman, of Nashville, Tenn., persists in defaming 
the entire lumber world in order to vent its wrath on Edward Hines. In 
each issue it prints matter that is accepted eagerly by a portion, at 
least, of the daily press as an admission of guilt from an inside source, 
although its editor admits that he has no knowledge of the facts beyond 
what he has read in the press reports. Its articles and cartoons are 
factless and aimless, but by publishing them it is aiding outside attacks 
upon lumbermen individually and the industry generally, and all for the 
sake of gratifying petty spite and gaining some feeble daily newspaper 
advertising for itself. a ; ; 

As a matter of fact the lumber industry is in no way involved in the elec- 
tion of Senator Lorimer. It is true that Mr. Hines is a lumberman; it is 
true that he is a friend of Mr. Lorimer, and it is true also that he has been 
and is the chief executive of the National Lumber Manufacturers’ Asso- 

. ciation, but his activity in the Lorimer election was a purely personal matter 
in which the industry had no part. 

The attempt to try the Springfield bribery cases out of court will fail. 
So will any movement to convict Mr. Hines of wrongdoing without 
proof. The investigation now going on will uncover the facts, and only 
when it shall have been completed will further consideration of these 
cases be profitable. Mee 

Any false friend whose energies are bent on besmirching the lumber 
industry will reap his reward. Lumbermen may well echo the exclama- 
tion of Marechal Villars: ‘Defend me from my friends; I can defend 
myself from my enemies!” 


We can not put out of mind the ease of the boy who stole the apples, but left the 
basket. Why? Because he could stuff the apples in his pockets and stand a chance 
of getting away with them. But the farmer was sure to catch him if he took the 
basket. 

Incidentally we wonder just what paragraph or sentence from this article the 
Southern Lumberman will find it convenient to copy in its next issue. 





VALUE OF THE PLANING MILL. 


As a result of discussion at the annual meeting of the North Carolina Pine Asso- 
ciation and subsquent investigation by President Horton Corwin, jr., manufacturers 
of North Carolina pine are paying unusual attention to the question of planing mill 
costs. In its issue of April 29 the AMERICAN LUMBERMAN published a detailed state- 
ment giving the results of an experiment conducted by Mr. Corwin for the purpose 
of ascertaining as nearly as possible the profit producing status of his company’s 
planing mill. That statement showed a net profit of 41 cents a thousand on the 
planing mill output over what the rough stock would have brought, which on its face 
would indicate that the planing mill is a profitable adjunct to the saw mill. In a 
letter since received from Mr, Corwin, however, he suggests that many items of cost, 
such as supplies, taxes, insurance, depreciation and general expense (including 
repairs), were merely estimated and that in fact no allowance was made for some of 
them. Such being the case the margin of 41 cents narrews to a point where it is 
doubtful whether this particular planing mill is a dividend producer. 

Mr. Corwin holds that the planing mill should be considered a separate operation 
and as such should be expected to produce independent profits. If not there is no 
reason for the sawmill man carrying on a planing mill business. It is certain that 
lumber which goes through an independent planing mill pays two profits and far 
heavier overhead expense than is necessary or even excusable in a combined plant. 

This question arises at a time when lumber manufacturers are beginning to get 
away from the old fashioned idea of gaging profits by general results tabulated at the 
end of the year. Lumber production is capable of scientific analysis, just as are all 
other factory operations. Its elements are raw materials, labor, plant facilities and 
necessary overhead charges. Certain standards may be set for material and labor 
costs. Plant facilities may be standardized and unnecessary overhead charges elimi 
nated and yet there may be waste in the form of misapplied energy. 

Each minute detail of a manufacturing operation has its inseparable connection 
with the profit and loss account. Theoretically, some details might be construed as 
neutral; that is, as paying their own expense but not producing profit. The skilled 
and experienced manufacturer knows, however, that it is impossible to keep the 
expense of the smallest detail absolutely uniform. Therefore the detail that does 
not contribute reasonably to the profit of the operation is apt at times to eause an 
aetual loss, and should be eliminated, unless the selling price may be so adjusted as to 
allow a profit on that detail. 

It is true, probably, that there is a large element of unnecessary waste in the 
operation of the average planing mill. The first reformatory step is to reduce that 
waste to a minimum, by the adoption of efficiency standards and strict adherence to 
them. Waste in labor or supplies is just as destructive as waste of raw material. 
But when the operation has been standardized the price of the planing mill product 


should be the saw mill’s selling price for stock planed plus the cost of operation, 
making allowance, of course, for reasonable variation, plus a fair profit. 

Every manufacturer who is in doubt on this question can well afford to make actua! 
tests and ascertain for himself just what, if anything, his planing mill is earning. 
The result of a few such tests may show clearly that dressed lumber values need 
readjustment. 


TODAY’S OPPORTUNITY. 


Every business man in the United States believes there will be a 
material improvement in commercial circles. But in the face of this 
belief general trade has settled into a well defined groove, the plodder 
being encouraged by the hope of one day increasing the pace. 

This hope has developed into a conviction, but uncertainty exists 
as to when the pace shall quicken. Only one reason exists why com- 
merce should be heavier a year from now than it should be at this time. 
That reason is the general expectation, hope and belief that it will be 
heavier; that the demand for products will increase and that prices 
will improve with the demand. This conclusion is based on the satis- 
factory state of the money market, on the returns from bountiful crops 
gathered in 1910, on the current active preparation to insure a large 
acreage of staple cereals and farm produce, on the general and heavy 
rainfall throughout the dry farming region of the West and the con- 
vincing fact that no material ingredient of commercial activity is now 
lacking. 

The shrewd investor buys when in his estimation prices reach the 
bottom. This low stratum of values is accompanied by general inertia 
and a general indifference and distrust. One of the best indications 
of having reached the bottom is furnished by the active buying of 
timber. More and larger blocks of timber have changed hands this 
year than at any other time since 1907. The shrewd, farseeing buyers 
are preparing for that upward movement which ever accompanies a 
better and broader demand for commodities of all kinds. 

It must be evident, therefore, to the observant that the psycholog- 
ical moment for starting has arrived ; that further delay in the carrying 
out of plans and active preparations for the future means a material 
loss by reason of a competitive demand for money, labor and supplies 
which the coming improvement will usher in. 

Perhaps the railroads will be the last to appreciate the advantages 
which a start today will give those who start. These great corpora- 
tions, with their unwieldy boards of control composed of ultra-con- 
servative men, may be among the last, if not the last, to profit by 
today’s opportunity. It is probable also that their delay will not only 
cost the railroads vast fortunes because of the greater prices which will 
have to be paid for labor, materials and money, but that the commerce 
of the country will be handicapped by lack of facilities to move the 
increased tonnage. It has been declared that were the railroads to 
begin now to build up their roadbeds, repair and replenish their rolling 
stock and motive power and put in needed repairs and extensions 
within six months their activity would set in motion every idle mill, 
give employment to idle men and capital. 

Too much dependence should not be placed on the vague hope that 
some day some unforeseen and today unknown combination of favor- 
able circumstances will usher in a better condition of affairs. Com- 
merce is not governed or conducted in such a way. Activity is con- 
tagious. The earnings of one group of men give employment to 
another group and this effect becomes cumulative, increasing and 
multiplying as it is transmitted from one line of trade to another. 








STANDARD OIL DECISION A RELIEF. 


A decision for which business and financial interests the country over have been 
waiting eagerly during many months was handed down by the Supreme Court of 
the United States, Monday of this week, in the government’s case against thie 
Standard Oil Company, of New Jersey. The outcome of this proceeding has long 
been viewed with apprehension, and it constantly has been referred to as one of the 
elements of depression in all lines of business. Little if any intimation was forth 
coming in advance of what view the Supreme Court would take, 9nd the uncertaints 
was particularly enhanced by the,recent change in that tribunal’s personnel. 

The opinion by Chief Justice White was extraordinary for its length; it contained 
approximately 25,000 words. Summarized, it sustained the findings of the lower court 
and held the Standard Oil Company a violator of the Sherman law, and ordered the 
dissolution of the corporation within six months. For the first time. however, in 
any opinion bearing upon the construction of the Sherman act, the court applied the 
Roosevelt-Taft theory of differentiation between good and bad eombines. It held 
practically that to constitute an unlawful combine the defendant must have heen 
guilty of unreasonable restriction of commerce. By adopting this view the court 
changes materially the entire effect of the Sherman law, placing upon the govern 
ment the burden of proving not only the existence of a combination in restraint o! 
trade but the fact that the restriction so exercised is unreasonable and malicious in 
its effect. In some quarters this construction of the law is criticised but, generally, 
the press and leading business men express keen approval of a modification of the 
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law which, it is asserted, was absolutely necessary to permit the legal continuance of 
corporate businesses on a large scale. 

That feature of the Standard Oil Company which the court seems to have viewed 
with greatest disfavor was its method of stifling competition. That the company in 
years gone by has been guilty of most unfair business methods is generally admitted. 
That it has lately purged itself of many of these malodorous practices seems not to 
have mitigated the offense, and dissolution is the penalty. 

For the time being the most important features of the decision seem to be its 
effect upon the country’s business and its reception by the press. Instead of a 
panic on the Stock Exchange it was followed by a material strengthening in securities, 
and ample indications of a sense of greater relief and security in financial circles. 
The metropolitan press joined editorially in expressions of relief at the outcome. 
Bankers, corporation lawyers and other authorities gave out interviews indicating 
confidence in the business situation and expectation of greater activity in all lines 
of trade. 

It is apparent that many large combiaations of capital will feel at liberty to go 
ahead with measures of expansion and development, secure in the knowledge that 
they are safe from prosecution as long as they do not attempt to throttle competition 
or otherwise to violate the spirit of the law as construed. 

While the lumber trade is not directly affected by the Standard Oil decision it 
can not fail to reap some of the benefits which seem sure to accrue from the final 
determination of the antitrust law. Lumbermen are dependent upon a great variety 
of consumers for the sale of their products. If the great corporations find it possible 
to carry out their legitimate plans without fear of government restriction the lumber 
trade can not fail to be benefited. 


RELATIVE TIMBER AND LUMBER VALUES. 


In spite of any popular impression that the ownership of standing timber and the 
selling value of lumber amount in effect to practical monopoly, the one is as clearly 





not monopolistic as the other is exclusively an evolution of natural competition. 
According to the hest statistical data obtainable, the highest average price to which 
yellow pine products has ever attained—$15—was in 1906. Since that year and in 
spite of sustained advances in the price and depletion of the stumpage supply the 
price of Iumber has constantly been lower. If then there has been even attempted 
control it has been neither effective nor consistent. That is emphasized by the 
further fact that the latest showings of average cost at large have varied recently 
but slightly from $13.50, and in 1910 they about equaled the selling price at the 
mill. 

Opinions, of course, may differ as to the active forces contributing to these ends, 
but certain facts pertaining’ thereto are unmistakable. Stumpage values are not 
speculative, but are sustained because an object of permanent investment in the 
face of constantly decreasing supply. Lumber, on the contrary, as a commodity 
is subject, of course, to the shifting relations of supply and demand regardless of 
questions of either existent cost or future supply. 

Here is a state of facts distinctly ‘and self evidently independent of concerted 
‘‘control.’’ Another important factor contributing to sustain and enhance stumpage 
values is found in the withdrawal from available use of the large volume of lands 
reserved by the government. The present economic tendency of this factor as to 
values is as unmistakable as that the immediately available supply of lumber affects 
current prices. It is fair to assume that in the course of coming events the latter 
will advance; during the last five years it is certain that they have declined while 
the cost of production has increased. What in these conditions suggests any possi 
bility of even remote arbitrary control is about as much a mystery as why the gov- 
ernment at Washington seems powerless to understand it. That the public does not 
understand it is due entirely to misinformation, to deception. 

As a matter of further and final fact, deducible from these premises, if all of the 
leading industries of the country had yiclded a margin of profit as narrow as that 
of lumber the country would be far less prosperous than today it is. 

There are ways out of the predicament as clearly defined as the thing itself is 
unmistakable. Principally these consist of the restriction by individuals of produc 
tion to the demands of current trade requirements and means of determining and 
understanding the exact cost of production with the raw material reckoned at its 
present value as a basis of selling price. For the attamment of these ends it is 
neither possible nor necessary for producers or any faction or section of them to 
‘fagree’’ to anything. The proposition is in and of itself so unmistakably self 
apparent that the individual producer can err in disregarding it and not otherwise. 


ADVISING THE ADVISED. 


No group of manufacturers, no branch of industry ever has been favored with 
more pertinent and timely advice than have those engaged in the production and 
sale of yellow pine lumber. Specific directions have been given covering logging 
operations, manufacture of lumber, how to handle it after it is cut, how, why and 
to whom to sell and how to make collections. Some of the suggestions, instead 
of being pertinent, have been merely impertinent. Some of the timely bits of advice 
unfortunately were not practical. It is evident to all having to do with the pro 
duction and sale of yellow pine, however, that the industry has not been placed on 
the high plane which it must one day occupy before it shall prove as prosperous as 
it should. While some may consider that slighting reference has been made to the 
efforts of those who would buoy and advance the yellow pine industry, that was not 
the intent or purpose of introducing the subject. So long as suggestions continue to 
be made in a wholesale way it must be conceded that there is some occasion for the 
creation of theories which may or may not be applicable to the conduct of the yellow 
pine trade. 





A lumber salesman of Ohio has touched upon a new or little exploited 
feature of the situation. This observer would have producers of yellow pine carry 
much larger and more complete stocks. He has anticipated any objection on the 
score of damage to the stock while in the yard by suggesting that it be put under 
cover, A western manufacturer in speaking on this subject said it was probable 
that prevention of loss through action of the elements on stock exposed to the 
weather would in asfew years assure a sufficient quantity of lumber to build sheds. in 
which the entire mill product could be stored. 


The Ohio gentleman asserts that the manufacturers do not carry large enough 
stocks to enable them to ship a full carload of any and all items that may be re- 
quired and that because of their inability to accept and promptly ship orders for 
standard grades the attention of the trade is turned to other woods, or, what is 
still less to the advantage of the lumberman, to substitution of other materials. 

Rather than curtail the product of the mill during periods of light demand this 
observer suggests that the mills be run and large stocks accumulated from which any 
class of trade can be supplied when demand improves. The suggestion does not carry 
with it any provision for meeting the additional expense which this method of opera- 
tion would involve. It costs money to put stock in the shed or in the yard. To 
increase the amount of stock carried means a heavy increase in investment and, as 
a consequence, an increase in the interest which is chargeable against each thousand 
feet of lumber sold. 

Lumber manufacturing interests probably are not conducted in perfect accord with 
the principles of scientific management. Suggestions that will stimulate an active 
interest in methods of handling the trade should be welcomed and as far as possible 
put into effect. Only by keeping at this question constantly and turning it over 
and over and looking at its every phase and angle can practical and permanent 
betterment be achieved. 


A TENTATIVE STANDARD COST SHEET. 


Following some months of inquiry, discussion and digestion, the AMERICAN LuM- 
BERMAN tentatively presents elsewhere in this issue a standard form of cost sheet 
for the use of lumber manufacturers. The original of this form is substantially that 
of the Alabama-West Florida Lumber Manufacturers’ Association as now, with 
unimportant modifications, in use by various members of that organization. It 
embraces all necessary divisions of cost variously suggested in the course of the cam- 
paign, as well as practically all of the subdivisions necessary fully to determine the 
necessary basis of selling value. A few of the items may be needless and it is possi- 
ble that no provision is made in the blank for unusual factors. But these are matters 
that accountants readily can adjust to the demands of all such exceptional or special 
seeasions. The end sought to be conclusively established is that of a blank form 
that will invariably serve the desired purpose. This to the extent it may be put into 
use will enable manufacturers not only to determine the question of cost but, as a 
result of uniformity, also to ascertain by comparison in what any given exhibit may 
be defective or inadequate or otherwise misleading. 

As to what may be done with the matter by the Yellow Pine Manufacturers’ Asso- 
ciation, if anything, at its semiannual meeting here next week, there are no present 
means of knowing. It may be said, however, that the idea has been favorably sug- 
gested in prominent quarters and the AMERICAN LUMBERMAN is so well convinced of 
the wisdom of such a course that it believes the matter might properly be called up 
at the National Lumber Mariufacturers’ Association’s annual meeting and witli 
excisions and amendments, if any be found needful, approved as suitable for use 
throughout the lumber industry at large. There seems to be practically no dissent 
anywhere from the conclusion that such a course would be acceptable, beenuse 
obviously it is a means of healthful results. 

With reference to the depreciation charge, it is generally coneeded that it should 
be upon a seale to wipe out the plant and its mechanical and structural accessories as 
assets simultaneously with the exhaustion of the stumpage supply back of it. This is 
on the principle suggested here early in the campaign that a saw mill with no timber 
is practically a worthless saw mill, a worthless asset. 

It will be noted that the purpose of the campaign now crystallized takes no account 
of actual figures, but appertains solely to forms and methods of computation as a 
means of showing the cost not generally but in individual cases. The principal object, 
it need hardly be added, is that of affording an all important means of determining 
selling values in so far as actual cost may be concerned. It follows also as a matter 
of course that the practical intent and only really attainable purpose in the premises 
is purely educational and, equally of course, in no sense or measure obligatory upon 
anybody in any way. 


CHARACTER IN MEN AND BOOKS. 


Broadly speaking, the product of hardwood logs is udmissible into one of three 
grades, in some instances four and in a few instances five. No. 1 common is worth 
about $10 a thousand feet more than No. 2, and firsts and seconds are worth about 
$10 more than No. 1, with further differentiations in value of equal magnitude 
between these three grades and especially sawn or selected stocks, It is this wide 
difference in value of the several grades that has made the hardwood grading ques 
tion one of such great interest to lumbermen. 

All hardwood grading: rules define the poorest board admissible into any of the 
three grades mentioned. Necessarily there is a considerable percentuge of stock in a 
grade superior to this closely defined line board. Whether a board shall be classified 
as No. 1 common or No. 2 common frequently is wholly a matter of judgment 
with the grader and not always a question of judgment of some particular piece 
but whether the grade being made is good enough to carry a fairly large percentage 
of the low line boards. 

When it is remembered that keeping a board up adds to its value at the rate of 
$10 a thousand feet, the nature of the situation confronting the grader, the manu- 
facturer, the wholesale dealer or the buyer should be very clearly and thoroughly 
understood. The difference between the value of one grade of softwood and that 
of the next immediately below it is not so definitely established, but ordinarily does 
not exceed $3 a thousand feet. In classifying such lumber so great a temptation to 
raise or lower the line pieces does not exist. The system of inspection is somewhat 
different and the record of the trade shows relatively little trouble arising from this 
source. 








With the foregoing in mind, it is perhaps easier to understand the significance of 
the statement by President Diggins in his annual address before the National Hard- 
wood Lumber Association at Memphis last week. He said: ‘‘It is as easy to 
‘‘salt’’ grades under one set of rules as another. It is a question of character 
in the man, not rules in a book.’’ 

This elucidation of the question sounds much like an affirmation of the principles 
of common honesty, but it is dawning on the public consgiousness that it requires a 
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man of exceptional intelligence and firmness to be honest. Hardwood lumbermen 
have never made a success by salting their grades. It would seem that with this 
vast difference in the values of the different grades the practice of salting would 
prove remunerative, but it does not, for good and sufficient business reasons. It 
costs money to secure a customer and if that customer ceases to be one after set- 
tling for the first carload the next sale made will call for a similar sales expense, 
whereas if the first customer could have been retained and supplied regularly the 
sales expense would be reduced to a minimum, Another reason why salting does not 


pay is that the matter of the expense of adjustment usually licks up the salt and in 
addition absorbs a part of the legitimate profit. 

Character in a man outclasses rules in a book under any circumstances. This 
is shown by the fact that a man of character, even operating ufder the present, 
inadequate system of grading, is conducting his business in a prosperous and satis 
factory manner. He is employing intelligence and discretion in the conduct of his 
business and is successful because of the use of these two traits, within the reach or 
in the possession of all engaged in the hardwood business. 








) REVIEW OF CURRENT LUMBER TRADE 








As our local market reviewer ingenuously, not to say ingeniously, remarks, there 
has been no change in reports for the week except in phraseology. What is charac- 
teristic of trade in the Chicago district may be taken as the gage of business all 
over the country. Really, from week to week so far this month there has been no 
appreciable change in conditions of actual trade. Buying continues to be restricted 
to current needs, with an evident set purpose to assume obligation for stock no farther 
than is absolutely necessary. This shows a lack of ability to forecast future condi 
tions, and a resignation to a state of uncertainty. Under such circumstances there 
can not be any buying for speculation. Probably never before were demand and 
movement more nearly measured by actual consumption. While a business of this 
kind is devoid of excitement, rush and expansion, it may assure more satisfactory 
conditions later in the season; for stocks in yards of dealers and in store by con- 
sumers are low and are not accumulating beyond the evening up of assortments, and 
any increase of demand would necessitate a corresponding increase of supplies. 
Another feature of the situation is the considerable curtailment of mill output going 
on, especially in respect to southern pine, northern pine in the upper Mississippi 
region, in the hardwoods of the lower Mississippi valley and other overwet portions 
of the South, with a general tendency all over the producing field, in respect to all 
the leading woods, toward conservatism in output until the market shall become 
more active. So long as the demand shall remain sluggish, and dealers are marking 
time and merely passing lumber from hand to hand to keep consumers supplied with 
what they need from week to week, such a course can but react on the urgency of 
production. The result will be that when the fall trade shall obtain headway it may 
be found that no great surplus exists either at the mills or in the hands of retailers 
or consumers, Then if there shall be a revival of general business in the fall there 
should be a pronounced rush for stocks with a strengthening of the market all along 
the line—a possibility that is very near a probability. 

* n * 


Of course, conditions in respect to the crops, and the prices at which grain, live 
stock, cotton and other soil products shall sell, as yet are unknown potentialities that 
will determine the outcome. ‘hen there is the state of the investment and stock 
markets, which will have a bearing on the activity of the railroads and the big indus 
tries, which in periods of prosperity and faith in the future are consumers of a large 
percentage of the total forest and mill output. At the time this is written the stock 
markets have shown renewed life under the effect of the Supreme Court’s decision 
in the Standard Oil case, and stocks have advanced several points. How long this 
upward tendency will continue remains to be seen. The steel and iron industries 
remain much depressed; manufacturing of most kinds has little stimulus from an 
urgent demand for finished output; railroad earnings, gross and net, show a recession 
from those of a year ago, and commodity prices are steadily losing a small percent- 
age as compared with those of last year. The farmers are not getting as much money 
out of their products as in 1910, and the markets are generally bearish. Speculation 
is at a low ebb, and enthusiasm is nearly moribund. Yet there is constant talk of 
optimism, and a general hopefulness and expectation of good business in the fall is 
expressed. But the larger interests, including the metropolitan and other reserve 
center banks, are carefully safeguarding their reserve funds, though continually 
asserting that money is plentiful for users who can present the right kind of security, 
and that underlying conditions are sound, satisfactory and promising of good busi- 
ness at some time in the indefinite future. It must be confessed that there are 
political and fiscal conditions which have a tendency to procrastinate a revival of 
business that otherwise might come without much delay. Business, including that in 
lumber, will have to wait until the hindrances indicated shall, at least in a measure, 
have passed away, In the meantime about all that business can co is to supply the 


actual current demand for commodities at the best prices that can be obtained. 
x * * 


The most striking feature of the present situation in the lumber industry and trade 
is that in the southern pine field. At the beginning of the year the mill operators 
spontaneously snd almost unanimously set out to obtain better and more uniform 
prices for their product, since they had been manufacturing at a loss and self- 
preservation made that resolution necessary. It would seem that if the demand for 
southern pine this season had been heavy and insistent on stated delivery it would 
have been comparatively easy to maintain and even advance prices. But the contrary 
has been the fact. ‘There has been an absence of urgent demand by the larger 
interests, which have been in the habit of placing contracts for large blocks of 
product, to be cut and delivered over extended periods of the year, and employing 
a large share of mill capacity. The manufacturers of southern pine have had to 
depend mainly on the building demand in the cities and on the country retail trade 
for their outlet, which has limited the requirement markedly as compared with that in 
years of large railroad, car work and industrial demands in certain lines. Yet with 
such a restricted market the mill operators have been able to maintain prices to a 
remarkable degree. But they have done this by a curtailment of product. In the 
territory west of the Mississippi the larger mills for months have been running not 
more than five days in the week, and some of them have cut down the running time 
to three and four days in the week. Labor and other hindrances have curtailed a 
normal output of lumber. Altogether there has been a positive and widespread 
reduction of capacity cut, and without doubt, with anything like a normal fall trade, 
will be found a pronounced scarcity of lumber especially such as is used in the 
retail trade. In that case the manufacturers will be in a position not only to main- 
tain the present level of prices but to advance them all through the list. In that case 
the time will come when it will be wise to buy stocks for speculation; but the buyer 


_ will be wise who will be able to determine when the right moment has arrived. 


The foregoing observations do not take into account the many small and medium 
mills that now are supplying a large share of the lumber sold to the country and city 
retail yards, to car shops, the agricultural machine makers, to vehicle manufac- 
turers and other buyers of specially cut stock. Many of these operators are under 
the financial necessity of selling their lumber as fast as it is turned out, the aggre 
gate of such product being large, and prices realized therefor having much weight in 
the jobbing market. It is fairly well understood in the trade that prices are made 
by the smaller mill concerns that do not conform to those held by the larger operators. 
This percentage of the total cut would not make so much difference with the average 
market basis at a time when demand was heavy and buyers were competing with 
each other for chances to buy, but if the present dullness should be prolonged from 
any cause the sales from the smaller mills would at length have a distinctly dragging 
effect on efforts for the maintenance of prices. 


* * * 


It is reported from Kansas City this week that the market in that district remains 
firm, which means that firmness is the 1ule in Missouri, Iowa, castern Nebraska, 
Kansas, Oklahoma and Texas. While some increase in mill stocks is admitted, the 
items in most active demand still are scarce. These include most of those in the 
No. 3 grade and most of those in No. 2. Continuous rains in some of the southern 
mill districts are interfering with operations, which tends to reduce output further. 
Immediate shipments are demanded by the buyers, showing that yard stocks are 
still low. Crop conditions, with the exception of some limited areas, are reported 
good. There is a fair timber market, with mostly firm prices. From St. Louis it 
is reported that pronounced reduction is going on in the producing districts tributary 
to that market center, owing to peculiar conditions prevailing at the mills. Some 
of the mills are running only four days in the week, and none more than five. 
This curtailment has been forced by too much water in the woods, which hinders 
the cutting and handling of logs. Meantime mill stocks are reported badly depleted. 
The demand for lumber has increased and it is becoming difficult to make shipments 
of dry lumber. Crop prospects are good and a rush for lumber is in consequence 
expected, with light stocks of dry lumber with which to meet it. Such conditions tend 
to maintain the firmness of prices. Cincinnati continues to report an improving 
yellow pine market, with firm prices. It is even said that trade there is better than 
at a like time last year. Light stocks are reported at the mills. At Pittsburgh 
demand is reported to be on the increase and prices are higher on some items. 
The mills are somewhat delayed in shipments on account of shortages in particular 
stocks. A few inquiries in industrial lines have appeared. As usual, optimism is 
the keynote at Pittsburgh. At Baltimore there is some discrepancy between mill 
prices and selling figures, which narrows the profit margin. Cleveland reports indi- 
cate an improved feeling in yellow pine, as building is making good progress, and 
like reports come from other points between the lakes and the Ohio river. Louisville 
reports a fair and somewhat rising trade. In Chicago the local trade has been 
checked by the strikes in the building trades, but jobbers are doing some business 
outside the city. 


* * * 


Lower lake wholesalers are dispatching all procurable tonnage to the head of the 
lakes to load northern pine that has remained there under contract awaiting the 
opening of navigation, the pressure being to make all possible charters before the 
threatened advance in freight rates shall go into effect. General northern pine trade 
is quiet, though stocks are held at steady prices. Consumption at Saginaw valley 
points is going steadily forward, without any rush in it. At Minneapolis the demand 
is equal to the supply of dry lumber, as sawing has been held up for lack of logs 
and the new cut will not be dry before the carried over stock shall have been much 
depleted. The farmers’ and country town trade is picking up under the stimulus 
of good crop prospects. At Pittsburgh improvement has taken place in the northern 
pine trade. At Buffalo there has been a continued fair demand for building pur- 
poses, with prices firm for good lumber and some weakness in low grade stock. 
Lumber has begun to move eastward by canal from the Tonawandas. 


* * * 


Foreign demand continues to lead in the Pacific coast lumber trade, though a fair 
rail trade has developed at Puget sound and Grays harbor points. Prices remain 
unsatisfactory to the mill operators. The local trade in and around the cities is a 
favorable feature, as home builders are taking the present opportunity to procure 
cheap lumber. No great activity is expected in the red cedar shingle trade until 
the coming of the fall demand. Prices of fir dimension at Seattle have been advanced 
50 cents a thousand, as that kind of product is of active sale. 


* * * 


The hardwood trade has made no advance in volume for several weeks. Our 
Cincinnati report is to the effect that there has been a steady diminution of the 
volume of trade in hardwoods since the beginning of the year. Operators at other 
leading points might demur to this conclusion, but when such a statement can be 
made at such an important hardwood point as Cincinnati, with no other object than 
that of reflecting the actual state of the business, it means much. Plain red and 
white oak, mixed or separate, lead the market in all Ohio river markets and north- 
ward. Red gum is a favorite on the lower Mississippi river. Ash, chestnut, poplar, 
maple and cherry are having their share of the trade. High class quarter sawed 
white oak is more or less quiet. There seems to be no letup in the demand for flooring 
stuff in maple as well as the thick cuts. Birch is a seller to the extent of supply. 
Rock elm is claiming attention and getting it. 
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BUYING OF MATERIAL BY RAILWAYS IN THE EAST. 


‘‘When the railroads begin to buy’’ is still the 
open sesame of the situation in the lumber trade. The 
demand. or lack of demand for railroad material, as 
affects the hardwood trade catering to railway sup- 
plies, presents the opportunity for a peculiarly inter- 
esting bit of analysis. 

The bulk of railroad buying throughout the East 
is at present emanating largely from roads which, in 
market parlance, are known as ‘‘ecats and dogs.’’ 
This unusual phase of the situation, in which the 
unexpected has happened, has developed at a most 
opportune time as affects the lumber trade whose 
existence is either partially or wholly dependent on 
railroad purchases. Various obscure roads, many of 
them under the surveillance of a receiver, have come 
upon the market with their respective requirements 
at a time when the inquiries of the big lines are with- 
held almost altogether from circulation. . 

There is evidence on the part of the purchasing 
powers of those roads now in the market of a well 
calculated expectation of obtaining stock required at 
a more favorable figure than has heretofore prevailed. 
It would seem that their expectations in this matter 
will be partially realized, for while the hardwood 
mills and their selling agencies have shown a strong 
disinclination to accept any concessions whatever, 
it can not be denied that the trend of car material 
prices is downward, and it must be admitted that de- 
liveries are being made on a basis appreciably lower 
than that which formerly prevailed. The noticeable 
strength of quotations at various odd points of con- 
sumption, a conspicuous example being that of the 
Pittsburgh districts, may be said to be exceptional 
and in no way indicative of the general trend of 
prices, which now and for some time have been main- 
tained at their normal level under much pressure. 


Hardwood Conditions. 


The true status of conditions prevailing in the hard- 
wood market has been obscured by the cloud of a 
superficial situation. Surface evidences of brisk trade, 
indicating satisfactory business, are misleading. Dur- 
ing the general revival of activity subsequent to the 
last depression the volume of business, representing 
the gross amount of trade, expanded to proportions 
favorably comparable to those of any other year since 
1906. This fact, gradually assimilated, is becoming 
tentatively accepted as indicative of a flourishing con- 
dition, and it is assumed that the widespread dis- 
content with conditions during the last year was, 
after all, uncalled for. But this supposition is in- 
correct. As a matter of fact, the complaints regis- 
tered against business conditions during that period 
and at present are based on a premise intrinsically 
sound. Whether or not the gross amount of trade is 
equal to or exceeds that of any previous year is, of 
itself, immaterial. The only acceptable theory of 
estimate is that found by a comparison of periods 
wherein is shown the ratio of net earnings to gross 
amount of invested capital. This apalysis thoroughly 
justifies the qualifying assumption with which is pre- 
dicted an expanding volume of trade—that the margin 
of profit will be comparatively small. Therein lies 
the keynote of righteous discontent with conditions 
in the hardwood field. 


Selling Agencies. 


Increased capitalization among lumber selling 
agencies is the order of the day. Considerable addi- 
tional capital is now required to handle a _ trade 
sufficient to return profits equal to those realized dur- 
ing previous years on a much smaller investment. 
Business is good, apparently. Actually, there is much 
to be desired, especially by those concerns unable 


financially to adapt themselves to the changed cir- 
cumstances prevailing. The eastern lumber trade is 
becoming a monetary battle wherein the survival of 
the financially fittest is imminent. There is a gradual 
elimination of that picturesque element composed of* 
the freelance trader and the embryo corporation, 
whose offices existed under their hats. Cash advances 
must be made on stock in the rough, or perhaps even 
in the log, or other buyers in position to do so will 
garner the trade. Seventy-five or 80 percent of face 
of invoice is demanded by mills on bill of lading. 
Money prevails where persuasion fails. A consider- 
able balance subject to withdrawal according to the 
exigencies of the occasion is not only desirable but 
actually essential. 


Appreciable Co-operation. 


Coédperation between the carriers and the lumber 
interests is greatly to be preferred to the annoyance 
and injustice to which shippers are subject during an 
era of conflict and petty imbroglios; and if anything 
of eventual benefit to the lumber trade is fostered by 
a consolidation of interests it is to be commended 
rather than censured or discouraged. Owing to the 
rather doubtful outlook for the immediate future, it 
is of inestimable importance that the situation be 
undisturbed by any senseless antagonism. The roads 
having accepted the conditions imposed upon them 
by the late Supreme Court decision, have decided fully 
upon a course which shall follow, in so far as con- 
sistent, the theory of suggested economy and increased 
efficiency. Needless to say, this program does not 
entail excessive expenditures for equipment and leaves 
small ground for the anticipation of sizable requisi 
tions in lumber. However, production is gradually 
becoming adapted to present demands, and unless 
the policy of curtailment is unduly extended no un- 
fortunate features should develop. 





TABULAR FORM FOR RECORDING COST OF PRODUCING LUMBER. 


After having presented and discussed about every conceivable phase of the cost 
of producing lumber, the. AMERICAN LUMBERMAN submits below a tentative cost sheet 
that, subject to slight modifications to suit varying conditions, it is believed wil! 
meet every desired requirement. The form here reproduced is substantially or in 
large part that of the Alabama-West Florida Lumber Manufacturers’ Association, 
as in present monthly use by the Kaul Lumber Company and other members of that 
organization. The association’s form is referred to by J. 
latter, in the following terms: ‘‘I hand vou herewith copy of the uniform cost sheet 


lines ete. 


H. Eddy, secretary of the 


With reference to logging cost, that division should include every expense incidental 
to cutting, hauling and delivering logs into mill pond, building of main line of rail- 
road (unless to be converted into a common carrier and made a permanent invest- 
ment), maintenance of same, spur lines, rail rental, if any, trackage on other 


Fixed charges, according to the original form, include among other items under 
that head, depreciation of plant and equipment ‘‘to be derived by dividing total 
millions of feet stumpage owned into total cost of plant and equipment.’’ As 








adopted by our organization and which is designed to bring into the cost calculation 
every item that affects it.’’ This method of accounting accordingly is the result of 
a protracted series of conferences in which consideration of that particular subject 
Was in many instances the special order of business. It not only was thus very 
maturely digested, but as a matter of further fact the form now presented amounts 
to a practical erystallization of the later discussion of the subject appearing in the 
AMERICAN LUMBERMAN and which must be considered a part of the record. 
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explained in the comment also appearing ‘n the editorial department, this may also be 
on a scale that ultimately would wipe out the plant as an asset coincidentally with 
the final exhaustion of the timber tributary to it. 

It may or may not be needful to note that the initials ‘‘M.P.’’ and ‘‘R.8.’’ 
appearing in the body of the form are diminutives respectively of motive power 
and rolling stock. 

The item of stumpage adopted by the Alabama-West Florida association is 
uniformly $4; more generally, however, or in a very large majority of cases 
reported, it is $5. 

Upon the whole, it is with a good deal of satisfaction that the AMERICAN LuMm- 
BERMAN is able in this issue to present a compendium of the whole subject for con- 
sideration in the manufacturers to convene in Chicago next week and others in any 
way interested in the subject. 

Any further argument as regards the importance of an adequate understanding 
of the subject and its thoroughly systematic pursuit in practice is deemed needless, 
and accordingly the subjoined form is here submitted without further comment. 
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Believing that the time is ripe for a concerted move- 
ment in the direction of community development and 
generally better times the AMERICAN LUMBERMAN last 
week sent to newspapers in sixteen states some sug- 
gestions for a campaign against speculation in doubt- 
ful land schemes and other projects of questionable 
character which take money out of the community 
and interfere with needed improvements at home. 

At the same time a large number of letters went to 
retail lumber dealers in the same territory urging them 
to codperate with their local newspapers in an effort 
to awaken the ‘‘booster’’ spirit among their fellow 
merchants and generally throughout their several lo 
calities. 

The responses to these suggestions have been most 
gratifying and show that the idea meets with general 
approval. Some of them are reprinted here to show 
how heartily lumbermen as well as newspaper men ap- 
prove of any movement in the direction of community 
development. The following letters from newspapers 
speak for themselves: 


SOME NEWSPAPER EXPRESSIONS. 


In an editorial reprinting the article ‘‘Today’s Op 
portunity,’’ which appeared in last week’s issue of the 
AMERICAN LUMBERMAN, the Duluth Herald, of Duluth, 
Minn., said: 


Wise, sound and timely this advice. 

There isn’t a single reason, except the intangible reason 
of a misguided sentiment, why business should not be boom- 
ing in every line in this country, as it Is today in Europe. 
The crop outlook never was brighter; billions of new wealth 
are germinating in the soll. The country has passed through 
four years of scrimping, during which there has been an 
enormous accumulation of capital which eagerly seeks em- 
jloyment. During most of these four years production has 
oo curtailed more than consumption, so that the point 
where production must be resumed to meet actual needs is 
at hand. In short, every condition favors an immediate 
resumption of activity all along the line. 

Maybe business has been waiting for the supreme court 
to decide the status of the trusts, Business ought to know 
that this is beyond the power of the supreme court, vast 
though its powers are. ‘The trusts are here, and though 
a decision may change their form it can not abolish these 
great business enterprises, any more than a court decision 
could have ablished labor saving devices when, once upon a 
time, labor would have been glad to have that done because 
it mistakenly feared that labor a devices meant a 
less employment of labor. Notwithstanding the decision of 
the court, the oil business will be conducted pretty much 
under one organization, and age much as it is now until 
regulation takes the place of the misguided effort to revive by 
statute law a competition that economic law has destroyed 
beyond the possibility of revival. 


Buy: at Home. 


The Morning Tribune, of Bay City, Mich., in its edi 
torial column, May 16, said: 


The Tribune has always been aggressive and tenacious in 
the matter of supporting home trade and home institutions. 
The other day it gave publicity to some cogent reasons 
“Why | Buy at Home,” which have brought many commen 
dations from the business men of Bay City. In this connec 
tion it is pertinent to state that this matter of supporting 
home concerns isn’t by any means isolated. The AMERICAN 
LUMBERMAN, the leading class journal of its kind in the 
world, has undertaken to lay down the principle that the 
place for the American people to spend their money is at 
home in the development of their own communities. It is 
devoting time and talent to the propagation of this com- 
mendable idea and herewith is reproduced a story which 
appeared in the last number of that publication : 


Here followed the editorial ‘‘There Is No Place Like 
Home’’ from the AMERICAN LUMBERMAN of May 13. 
Further the Tribune said: 


The foregoing is commended to the intelligent considera- 
tion of the people of Bay City and all northeastern Mich- 
igan. It is advice that may ‘probably be acted upon. 


Forget Free Trade. 


In connection with the reprint of the editorial ‘‘ To- 
day’s Opportunity’? from the AMERICAN LUMBERMAN 
of May 13, the Daily News, of Yonkers, N. Y., said 
editorially: 

We have received from the AMERICAN LUMBERMAN (and 
publish in another column) an optimistic editorial that will 
appear in that journal this week. It is good advice. 

It is also interesting as indicating the anly trouble with 
business today, for the whole adjuration amounts to this: 
Forget that the Democrats are facing toward free trade and 
remember that they may never take a step in that direction. 

Well, we shall see what we shall see. 


True to the Letter. 


The Daily Gazette, of Janesville, Wis., in its issue of 
May 15 reprinted from the AMERICAN LUMBERMAN of 
May 13 the editorial ‘‘There Is No Place Like Home,’’ 
with the following comment: 


This advice, coming from a lumber journal, may not seem 
disinterested, and yet it is true to the letter. In the mad 
scramble to get something for nothing people in all parts 
of the country have gone crazy wild with speculation, and 
when mining schemes exploded, land schemes developed 
rapidly, and people invested freely to discover that gold 
bricks were not confined to holes in the ground. 

Hundreds of thousands of dollars have gone out of Janes- 
ville during the last decade with nothing to show for the 
investment. This money, put into homes or home industries, 
— have been secure, and moderate returns would have re- 
sulted, 

What is true of Janesville is true of many other com- 
munities. It is difficult to appreciate the fact that the 
“tleld of diamonds” which we all covet is in our own door- 
yard, or so close at home as to be easily overlooked. 


As a Chicago Editor Sees It. 

The Chicago Evening Post in its issue of May 17 
gave a brief report of the meeting of the Chicago Real 
Estate Board and of an address delivered by James 
Keeley, editor of the Chicago Tribune, who talked on 


home building as a first aid to better government. The 
Post said: 


Encouragement of home building as first aid to better 
government was recommended by James Keeley, editor of the 
Chicago Tribune, in a speech at noon today before the Chi- 
cago Real Estate Board. Editors and business managers 
of the Chicago newspapers were guests of the board, and 
the speeches urged the establishment of closer rejiations in 
the common task of building up the city. 

“A man't attitude toward politics and the government's 
efficiency changes the moment he acquires a home of his 
own, and it is for that reason that real estate men are a 
ent missionary force for better government,” said Mr. 
Keeley. 

“When a man has a tangible stake in providing a good 
government his opposition to graft and inefficiency becomes 
active, instead of merely an abstract opinion. When the 
growing number of home owners becomes large enough we 
will no longer hear of dishonest government, because dis- 
honest government will hit the pocketbooks of too many 
property owners.” 


As Viewed at Omaha. 


The Omaha Daily Bee in its issue of May 16, has a 
few things to say about the business and financial out- 
look which are particularly interesting as coming 
from a publication ranking high in the newspaper 
circles of the middle West. Incidentally the Bee com- 
mented upon the AMERICAN LUMBERMAN’s campaign 
for local development as follows: 


A Wall Street paper expresses concern that in the West 
there should be a feeling of discouragement over the busi- 
ness outlook, while in the East this feeling has been sup 
planted by one of cheer and confidence. Gloom, it reminds 
us, ill comports with the bright buoyancy of the West. 
True, and we rather think, while appreciating the friendly 
advice, that some picture painter has overdrawn the situa- 
tion out here in too somber colors. 

With money plentiful, supplies ample and a_ bountiful 
crop coming on, we could scarcely have a depression and it 
is time talk of it was stopped. Under the caption, ‘Today's 
Opportunity,” the current issue of the AMERICAN LUMBERMAN 
sets forth in homiletic form some epigrammatical advice on 
this very point. For instance, it asks its readers to forget 
“That the business transacted last month was less than 
that of the record-breaking month of any previous year,” 
and asked them to remember that the functions of society, 
which need to be performed “can be performed acceptably 
only through the continuous employment of all the capital, 
all the mental resources and all the labor of all the people.” 

It might be possible under present conditions to inaugurate 
and maintain for a time an artificial panic, but it is not 
probable that men would be foolish enough to attempt it 
when, to let the natural tendency of trade and industry run 
its course, would serve better ends. For some time to come 
business is likely to move along conservative lines, but that 
is no reason why people should imagine a gloom resting 
upon them simply because records are not being broken and 
fabulous advances made. Perhaps we have been exceeding 
the speed limit and are now only coming to a normal gait. 
We can not, and perhaps should not, always be breaking 
records. But the thing to do is to look pleasant and keep 
pushing ahead. 





GREATEST IDEA OF THE AGE. 


OLATHE, KAN., May 16.—The AMERICAN 
LUMBERMAN’S campaign for development of 
our own communities is the greatest idea of the 
age. Each community should develop its own 
resources instead of sending its money away to 
buy more or less valueless lands in distant and 
unknown countries, or invest in faraway fac- 
tories of fabulous promises, or the stock of plaus- 
ible promoters, an evil that the United States 
government has had to step in and suppress to 
protect her citizens. Five hundred thousand dol- 
lars has been taken out of this little city of 3,300 
people and a good part of this sum has been 
absolutely lost and the balance of it is paying 
only meager returns upon the investment. The 
golden promises of the promoters fade with the 
days and the investor has had but little beyond 
regrets. This is true of other communities as 
well as this one. 

What a splendid thing it will be for the com- 
munity to develop its own resources, to build 
rock roads and brick-paved streets, to intensify 
farming, to teach better cultivation and selective 
seeding, to raise better stock, to keep paying 
dairy cattle, to raise fruit and vegetables, to 
teach people to keep their money at home, to 
bring people back to the soil, so that their gar- 
dens, their cows, their poultry and their fruits 
will reduce the high cost of living that we hear 
so much about to a mere bagatelle. People 
should be taught that they are entitled to live, 
and live well and wear good clothes, to have 
good homes with baths and sanitary conve- 
niences and playgrounds and parks for the adult 
and the child. 

I am for better roads, better farms, better 
homes, for playgrounds, parks, libraries, art gal- 
leries, leisure, recreation, and plenty of hard 
work to make them taste good. 


FRANK HODGES, Hodges Bros. 











OMMUNITY DEVELOPMENT 


Pekin Tribune. 


; ? Pekin, Ill., May 15. 
We are in receipt of the sheet of copy containing speci 
men advertisements, and articles relative to building up at 
home rather than expending your money in wild cat schemes. 
The latter looks good to us and we will make use of as 
much of it as possible. The sample sheet of ads we have 
mailed to one of our local lumbermen. 
TRIBUNE PRINTING COMPANY. 


Freeport Standard. 


: . Freeport, Lil., May 15. 

We have received your communication of May 13, and 
wish to say that we will in all probability use some of the 
material you have already sent to us. 


W. H. Beynon, Manager. 
Fond du Lac Daily Commonwealth. 


, ’ Fond du Lac, Wis., May 15. 

_ We are in receipt of yours of the 13th, and have sent 

forward marked copy of the Commonwealth containing the 

article from the AMERICAN LUMBERMAN which we republished. 
THE DAILY COMMONWEALTH. 


Jackson Citizen Press. 


: Jackson, Mich., May 15. 

We have your circular communication of May 13, and are 
going to apply some of your advertising copy to our local 
dealers. We are also going to use some of your suggestive 
stuff in the way of features, including the Douglas Malloch 
poem “A Dollar Dream.” Could you not send us a mat for 
the Dollar Dream head and also cut for the one represent 
ing the crowd standing around the $1? We will feature it 
up on the first page. 

In a general way think your suggestions very fine, but for 
the life of us we don’t understand why you send them out 
free of charge. We notice that Mr. Adams, of the H. J. 
Adams Lumber Company, has been using some of your copy. 
Do you sell him the copy or lumber? : 

is a corking good stunt and we are glad to get the 
feature end of it and use it. JOHN GEORGE, JR., Manager. 


Chicago Suburban. 


p Chicago, May 13. 

I wish to thank you for the suggestive advertisements 
you sent me recently. I am not prepared to start a home 
trade campaign at present ; however, your talk on building a 
home may come in handy, as they are good at all times and 
places, I. L. MertaM, Editor & Publisher. 


Yonkers Daily News. 


Yonkers, N. Y., May 15. 
We are sending you under separate cover a marked copy 
of today’s paper containing the editorial you asked us to 
publish, R. C. RoSweu, Editor. 


Greenville Messenger. 


Greenville, Tex., May 15. 
Your circular contains much that is worthy of venetaet and 

favorable comment and preaches a magnificent doctrine for 

the home. J. A. PHILLIPS. 


The Capper Publications. 


Topeka, Kan., May 15. 

1 thank you for your circular letter of the 13th relative 
to home building. I feel sure that we may be able to use 
some of the matter which you enclosed. We run a home 
luildet’s page every Sunday in the Topeka Daily Capital 
along the lines suggested by your matter. 

ARTHUR CAPPER, Publisher. 


Davenport Democrat. 


DAVENPORT, Lowa, May 16.—We have looked over with 
interest the literature you have recently sent us, and the 
sample advertisements I have referred to our advertising 
department. 

Sour plea for the development of one’s own community 
is a most important one, and we shall be glad as far as we 
can, to give it our hearty support. 

There has been forwarded to you, I believe, copy of the 
Democrat of two or three days ago, in which we used sev 
eral articles from the current LUMBERMAN with due credit. 

Ifope you will keep us on your mailing list for any 
literature of interest which you are sending out. 

RALPH W. CRAM, Editor. 


Sioux City Tribune. 


Sioux City, lowa, May 13, 1911. 
We have looked over your boom service of editorial mat 
ter under the caption “There Is No Place Like Home.” It 
is “good stuff’ and the lumber dealers owe you something 
for the idea. THE TRIBUNE COMPANY. 


Linton Call. 


Linton, Ind., May 15, 1911. 
| think your cditorials timely and good. Will use some 
of them. Will try to get lumber dealers to use some of 


your ads. W. M. Moss. 
Creston American. 


Creston, Iowa, May 138, 1911. 
We are always willing to — with those working 
for the progress and prosperity of the country. 
W. H. Ross, Editor and Manager. 


Oskaloosa Herald. 


Oskaloosa, Iowa, May 13, 1911. 
In reply to yours of the 13th inclosing sample copy of 
lumber ads and a few articles on home building, we are 
pleased to report that the Kalbach Lumber Company of 
this city has seen fit to use all of the ads in our daily 
and weekly. ‘They are of our opinion, that these are very 
well written and especially fit the needs of the hour. 
Thanking you for the “little tip,’ we are, 
OSKALOOSA HERALD COMPANY. 


People’s Press, 


Owatonna, Minn., May 13, 1911. 
Your circular letter and copy of advertising received. | 
believe in building up our home towns and counties and 
thank you for the hints you offer. We are too often look 
ing for a place to invest our mone ome from home when 
we would do better to invest it right at home. 
Bens. E. Darsy, Publisher 


Clinton Daily Advertiser. 


Clinton, Iowa, May 13, 1911. 
“Dope” is all right. Send us more when you have it. 
Will use part at an early date. 
Fay Bros., Publishers 
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IS NATIONAL PROSPERITY. 


Journal-Stockman. 





South Omaha, Neb., May 13, 1911. 
Your letter of the 12th inst. requesting us to reprint 
an article you enclosed is at hand. We will give this 
article insertion at an early date and marked copy will 
be forwarded JOURNAL-STOCKMAN COMPANY. 


East St. Louis Gazette. 


East St. Louis, Ill, May 13, 1911. 
This is very much ©. K. and it’s good sense. Will try 
and help pound it in. THE GAZETTE. 


Shawano County Journal. 


Shawano, Wis., May 17. 
| like the plan and the stuff enclosed with your circular 
letter of the 13th to editors, and will use some of the copy 
next week and will send you a copy of the Journal. This 
is a timber country and the larger number of our people 
are interested in lumbering. Howarp SuHarp, President, 


Cheboygan Democrat. 


Cheboygan, Mich., May 16. 
The sheet of suggestive advertisements for home building 
received, and [ will take pleasure in making use of the 
same. We thank you and trust that we may be favored with 
more dope of this nature which we believe we can use to 
AL 


fathers. 
advantage. Il. WepBer, Manager. 


Brookings Register. 
Brookings, 8, D., May 16. 


We have your recent favor calling attention to some ad- 
vertising matter, which we believe may be useful. Lumber 


dealers, particularly the old line companies, are not very may have. 


no community can afford; to do 
anyone a benefit it must be kept 
moving and to do the most good 
it should seek legitimate chan- 
Shawano County Journal Publishing Company. nels. Then let us divorce our- 
selves from the prevailing ‘‘get 
rich quick” fever and get back 
to the good ways of our. fore- 
Put your money into 
something at home, where it will Hi. 5. Quine. Assistant Manage. 
HELP YOUR HOME TOWN and 
enhance the other interests you 
Why not build a 


is concerned will say that there are almost 100 vacant 
houses here at the present time and therefore it would be 
almost unreasonable to ask people to build homes, yet at 
the same time the line of agitation that you propose will no 
doubt assist in hurrying up a resumption of trade and busi- 


s oy 
ness improvement. It is something that we believe the 
e apl 1S newspapers can help considerably. There is no doubt a 


considerable depression at the present time throughout the 
country resulting from one person retrenching because others 


have. Your campaign deserves credit to say the least. 
n avagance J. EB. Hier. 


Akron Times. 


Akron, Ohio, May 16. 

We have examined with much interest your literature re 
lating to the settlement of our community etc., contained iv 
yours of May 13 

To begin with, we believe that Akron has a community 
that is being settled more rapidly than any other community 
of equal population in the United States. New houses and 
other buildings are going up so fast that there is a continue? 
famine of helpers, and there are other activities brought 
about by the unusual fine condition of our factories, 

The writer has turned over to the Advertising Departn: p* 
your advertising suggestions, and we shall also take plew 
ure in reproducing your editorial on ‘“foday’s Opportunity. 

We will send you a copy of The Times containing this 
editorial, and trust it will reach you safely, 

Thanking you for your ‘kind interest, we are 

THe AKRON TIMBS, 


Jeffersonville Star and Clark County Republicar. 


‘ j Jeffersonville, Ind., May 1 
We have your favor enclosing suggestive ads for a hu.ne 
building campaign, and find same very acceptable. Commenc- 


much on advertising. However, we are going to submit some > ’ : : ing with the issue today, we are using the features as “boost- 
of this copy and see if we cannot interest them. home? There’s no satisfaction + ll for the editorial department. “There is no Place Like 
REGISTER PUBLISHING COMPANY. : Ilome” appears in our editorial column today, and copy of 

Paul Dutcher, Secretary and Treasurer. like that born of the knowledge paper has been sent to you by concurrent mail. 


Grand Rapids Furniture Manufacturer and Artisan. 


Grand Rapids, Mich., May 15. 

I have your letter of May 12, and thank you for calling 
my attention to the subject. The current number of the 
Furniture Manufacturer & Artisan is going to press, but in 
future numbers of the Record of the Furniture Manufacturer 
& Artisan shall be glad to boost it again. 

NEWTON NIND, Editor. 


The Republican-Register. 


Galesburg, Ill, May 17. 

We are pleased to acknowledge receipt of your favor of 
May 13, enclosing sample advertisements for use by our local 
lumberman. We are glad to have these ads and will be 
glad to give them to some of our lumber dealers for them 
to use in their space. We are heartily in accord with your 
plan of development of the home community, and will be 
glad to give you assistance along this line. If you have 
other ads prepared in the future we will be glad to have 











you own a home. Start it today 


help you out, as our stock is 
complete and most orders can be 
filled the day we get them. 


Enterprise Lumber Co. 


We expect to use excerpts from your sheet frequently, ane 
we would appreciate any similar articles you have, or pre 


and tomorrow you’ll awaken with pare in the: tetuge 


JEFFERSONVILLE PRINTING COMPANY, 


a feeling of independence like A. R. Schimpf, Editor and Proprietor. 
that of 1776. 
need lumber, but we can quickly 


Of course you'll Pioneer Times. 


Dearwood, 8. D., May 15. 

| have read the sample editorials and suggestions for ad 
vertisements with a great deal of interest. They reach the 
— a little stronger and more direct than anything that 
ms come under my notice. 

Deadwood is located in a gold mining section and within 
the city limits are undeveloped mines that would pay a big- 
oer Interest than any farm. The farming land begins five or 
six miles away, but we could use the editorials by making a 
few changes, and the lumber ads are excellent for any com 
munity. I will have my advertising man contract for their 
use by a lumberman, 

I can “take” all the stuff you send me of this kind, 








you send them to us. GALESBURG PRINTING COMPANY, 


George A, Peny, Business Manager. ONE OF A SERIES OF 


ADVERTISEMENTS WHICH 


H. BONHAM, Publisher. 


The Pine Knot. 


Hipple Printing Company. THE AMERICAN LUMBERMAN IS SUPPLYING 


Pierre, 8S. D., May 15. 
We have your circular regarding an advertising agitation 
for the purpose of stimulating business and we believe the 
proposition is a good one. We will endeavor to give more 
attention to agitating building and general improvement as 
a result of your letter, but so far as home building locally 


FREE OF CHARGE TO RETAIL DEALERS. 
THOSE WHO HAVE NOT RECEIVED COP- 
IES CAN GET THEM BY ASKING FOR 
THE COMMUNITY DEVELOP- 


MENT SERIES. 


Cloquet, Minn., May 16. 
Regarding your movement for a fuller development of the 
opportunities at your own door, for the investment of home 
capital at home and the whole of your plan for better home 
development with its appropriate slogan, ‘There's No Place 
Like Llome,” we have but this to ae It is most fitting and 
timely and meets with our approval. We are making use of 








BUILDING AND LOAN ASSOCIATIONS AS HOME DEVELOPMENT STIMULANTS. 


The building and loan associations of the United States at this time are reported 
to have 2,016,651 members, with total assets of $856,332,719, and it is estimated that 
over a half-million homes are being paid for through the agency of these codperative 
institutions of thrift and saving. Their aggregate influence upon home building is 
therefore one well worthy the attention of anyone as directly interested in such 
matters as is the lumberman. 

The first known institution of the sort in this country was organized in 1831 in 
Frankford, a suburb of Philadelphia; the second in 1845 at the same place, and the 
reputation which that city has as a community of home owners has been founded 
largely upon the influence of these associations, which were first developed there and 
there have always had their greatest proportion of membership to the entire popula 
tion. From Philadelphia they spread gradually over the entire country, but few asso 
ciations at the present time date back over thirty years. This is chiefly because the 
first associations were founded upon what is called the terminating plan. There was 
but one series of stock, and when the assets increased sufficiently to mature the stock 
the society dissolved. Under the plans now in force there are successive issues of 
stock, yearly or quarterly, so that as the older issues mature and are paid the newer 
issues take their place; or certificates are issued at any time, which amounts to the 
same thing as a continuous number of series, making it more difficult to figure the 
proportion of profits between the various certificates but otherwise amounting to 
the same as the series plan. 

The building and loan idea had a sudden popularity in advance of any adequate 
regulative legislation, with the result that promoters sprang up, using the idea for 
personal profit, especially in large cities. Resulting failures led to state restrictions 
much like those protecting savings banks; the plan recovered from the backset if 
received, and today the building and loan associations are flourishing and extending, 
and in practically every state are subjected to state examination and control, insur 
ing proper management. In addition, local coéperative organizations conduct their 
business through monthly or fortnightly meetings, so that they are under adequate 
control of the members; and funds are loaned out usually as fast as collected, so 
there is little opportunity of loss through embezzlement. In Illinois last year there 
was no failure among the 540 associations; there was an increase of forty in number, 
with an increase in gross assets from $58,455,000 at the beginning of 1910 to 
$63,200,000 at the end of that year, or a total of $4,745,000 increase. Here, how 
ever, as in all the western states, these associations have not reached the development 


that they have in the East, and their business could well be doubled or trebled with 
grea‘ ‘incident benefit to community progress and prosperity. 

In the properly planned association the expenses are light and there are no fat 
salaries for officers nor is there personal incentive therefore for the promotion of new 
organizations. Members of existing associations are interested in getting new mem 
bers into their own associations, but not in organizing new associations in other local 
ities. These conditions explain why the building and loan plan does not extend more 
rapidly into new territory. In looking over the list of existing associations, however, 
retail lumbermen will be found liberally represented among the officers and commit 
teemen; and it might be well if the lumber trade in general would become more 
familiar with the possibilities in this direction. In too many localities the retail 
lumberman is trying to make a building and loan association of himself by furnishing 
credit lines to home builders who have not all the ready money needed for their homes. 
Why should he not be interested in helping form a good local building and joan 
association which would place some of this burden where it properly belongs? ‘The 
AMERICAN LUMBERMAN would be pleased to publish the experiences of retail lumber 
men in connection with building and loan operations, and will also from time to time 
discuss various details of the operating plans of such associations, their regulation 
and examination by the states, and such cther matter as may be of interest to its 
readers in understanding and utilizing this valuable factor in the home-building field. 

The lumberman is directly interested in anything that affects the progress and 
upbuilding of the community, and particularly so at times when his own business, 
instead of crowding his capacity to take care of it, is lagging and needs stimulation. 
The wise man who contemplates building improvements and who has the money should 
choose the time when material values are low and good workmen can be obtained at 
reasonable figures, but when the pinch arrives too few such buyers are usually to be 
found, as compered with the men who would like to build at that time if the capital 
were at hand. The building and loan association, however, accumulates its funds 
regularly without especial regard to tightness or easiness of money, and must regularly 
dispose of them; and in any campaign to promote building activities the value.of 
such a well proved, economical and steady source of building capital should by no 
means be overlooked. The lumberman who does his part as a good citizen in organiz 
ing a local building and loan association, or in developing the existing one to its 
highest usefulness, is helping to stabilize local building improvement and render it 
less susceptible to varying financial breezes. 











32 


AMERICAN LUMBERMAN 


May 20, 1911. 





FOR THERE’S NO TOWN LIKE 


some of the matter sent us, and shall at any time be glad 
to aid our mite of help to the movement. 
OrLO B. Eres, Manager. 


Chicago Association of Commerce. 


CurcaGco, May 15.—-Your favor with pe ers received, and 
your idea is an excellent one and I shall bring it to the 
attention of our trade extension committee and see if they 
cannot get some program in line with your suggestion. 
EvMer H. ApAMs, Chairman Ways & Means Committee. 


DEALERS APPROVE. 





Retail lumber dealers are not less enthusiastic as 
indicated by the following: 


; ‘*A Good Idea.’’ 


Bau CLairp, Wis., May 13.—This is a good idea; send us 
a couple more folders of the suggestive ads for Home Build- 
ing campaign. We have three papers. 
IXVANS-LEE COMPANY. 


Will Do More Advertising. 


InoN MountTAIN, Micu., May 15.—We are heartily in 
sympathy with your efforts and will ourselves do more in 
the line of advertising our own town and including others to 
assist. Ciry LUMBER YARD. 


‘*Bully for You.’’ 


MINNEAPOLIS, MINN., May 13.—-Answering your “booster” 
letter I say with all my heart “Bully for you.” 
W. G. HOoLwis. 


Evils of Speculative Panics. 


STEVENS Point, Wis., May 15.—Your favor of the 12th 
is at hand, and we most heartily indorse the sentiments ex- 
pressed therein. 

We have experienced several “speculation panics” in our 
city which have taken immense sums out of this community 
and left the speculators in a condition where substantial 
investments were few and far between. ‘This condition of 
affairs of course directly affected the “innocent bystander” 
(ourselves) as money became tight and improvements few. 

We believe your efforts will help greatly toward home in- 
vestment of capital instead of the get-rich-quick speculations 
which seem to swamp so many cities of this size (9,000) 
every once in a while. JOHN Week LUMBER COMPANY. 


Will Promote Prosperity. 


Wicuita, KAN., May 15.—Yours of the 12th received and 
noted. As you state a great deal of money has gone from 
our vicinity in land speculations such as you mention. We 
believe that the work you propose is a good one and will 
promote much more prosperity to every community. This 
matter has been discussed by bankers and merchants more 
or less for the past year and all express the opinion that 
it is a great detriment. 

Trusting that your efforts will meet with the success that 
they deserve and assuring you of the appreciation of your 
views along this line, I am, 

Howarp FE. Casn, Davidson & Case. 


The Needed Thing. 


GRAND RapPips, W1s., May 13.—We are fully in accord with 
the suggestions set forth in your favor of the 12th inst. and 
beg to thank you for especially well prepared ads, which we 
will gladly run in our local papers. 

If you have anything later to present that will inject 
more life into our business men and wake some of them 
to a realizing sense of the needs of the hour, we will be 
pleased to cojperate with you. 

KELLOGG Bros. LUMBER COMPANY. 


**Send Us More.’’ 


Hau Cuarre, Wis., May 13.—This is a good idea; send us 
a couple more folders of the suggestive ads for Home Build- 
ing campaign. We have three papers. 
EVANS-LHE COMPANY. 


Ought to Be Encouraged. 


BrowNwoop, Tex., May 15.—I think your idea of a 
stronger campaign for home and home building and dealing 
at home so far as possible is good, and ought to have the 
encouragement of all home concerns. *, M, SMITH. 


Heartily Agree With Campaign. 


KIRKSVILLE, Mo., May 15.—Answering your letter of the 
12th, which included some advertising matter which you 
sent us. We have not had enough experience in the lumber 


business to be in neg to advise anyone as to the best 
methods of advertising, but I heartily agree with you in 
your statement that hundreds of thousands of dollars are 
being taken up by foreign land speculations which might 
better be spent in the development of our own immediate 
community. We notice that you are taking this matter up 
with our local editor and will lend your influence toward 
getting more interest taken in our town. We like the sug- 
gestions that you have given us on your advertising circular 
and may in some future time use them in some of our ad- 
vertising purposes. 
MILLS & ARNOLD LUMBER COMPANY. 
S. W. Arnold. 


May Catch Loose Capital. 


ANTIGO, WiS., May 17.—So far as we are immediately 
concerned it hardly seems that inroads upon legitimate home 
development have as yet been made by lana investments in 
distant states. Our city and county is comparatively new 
and wealth seems well distributed, and as there is and has 
been steady building for the territory we supply it does 
not seem that we need be personally concerned. At the close 
of one season’s business we sometimes wonder where the 
next is coming from, but building and improvements go 
steadily on. 

We feel that we can not expect greater building activity 
unless in the event of a boom, but will run some of your ads 
from time to time, for this drifting of loose capital to out- 
side localities may be greater than we think. 

ANTIGO BUILDING SUPPLY COMPANY. 


Good Place for Idle Money. 


URBANA, ILL., May 17.--We have been talking and work- 
ing along the lines you suggest for the last six years. If 
there ever was a community that ought to appeal to the 
man with idle money this is it. Property that has in- 





HELP IT ALONG. 


This campaign is just in its infancy. It has a 
magnificent start. What it needs to keep it going 
is the help of every merchant in whatever line of 
business, who has home interests, and of the pro- 
gressive press. If you have an idea that will help, 
send it in. If you can say a good word to your 
neighbor, say it. If you can suggest something 
worth while for publication here or elsewhere, do 
not hesitate. 

The AMERICAN LUMBERMAN is particularly 
anxious that lumbermen shall codperate in this 
work, but this movement is not for lumbermen 
alone. It is a movement in the interest of the 
people at large, and every ounce of support may 
mean a pound of results. THE TIME TO HELP 
IS NOW, WHEN YOUR WORK WILL DO THE 
MOST GOOD. 











creased, in both the residence and business property, 400 
and 500 percent in the last fifteen years, is the rule more 
than the exception. In spite of this our farmers are no 
exception to the general run—looking for more land. If 
they can not get it here they go elsewhere. Farms around 
here are valued all the way from $200 to $350 an acre. 

We carry advertisements in all the papers that issue a 
daily in both Champaign and Urbana. I do not see how 
we can do any more in pleading for home investment than 
we always have. Hunter, RourKH & Co., 

Cc. D. Rourke. 


Suggestion a Good One, 


WAUSAU, WIS., May 13.—Yours of the 12th at hand and 
duly noted. We think your suggestion a good one. It has 
been followed up, as you will know by the Advancement 
Association of which we are a member. They are trying to 
yet settlers into this part of the state and consequently it 
will benefit the city as. well as the county and the entire 
state. 
state. JACOB MORTENSON LUMBER COMPANY. 


Fully in Accord, 


GRAND Raprips, Wis., May 13.—We are fully in accord 
with the suggestions set forth in your favor of the 12th 
inst. and beg to thank you for especially well prepared ads, 
which we will gladly run in our local papers. 

KELLOGG Bros. LUMBER COMPANY. 


Will Benefit City, County and State. 


Wausau, WIs., May 13.-—-Yours of the 12th at hand and 
duly noted. We think your suggestion a good one. It has 
been followed up, as you will know by the Advancement Asso- 
ciation of which we are a member. ‘They are trying to get 
settlers into this part of the state and consequently it will 
benefit the city as well as the county and the entire state. 

We know from experience that quite a number of peo- 
ple from this city have been investing in lands in Can 
ada, also out west, especially in North Dakota; however, 
some have come back to the “Home, Sweet Home” town 
or city of Wausau. 

We trust that something good will result from your let- 
ter and especially in the smaller towns where retail yards 
are located. JACOB MORTENSON LUMBER COMPANY. 


Campaign Can Not Fail. 


Crepar Rapvips, Iowa, May 17.—This campaign can not 
fail, it seems to me, to do good in every commuuity, the de- 
gree depending on local conditions and the vim with which 
it is carried on. As to ourselves, the labor here in every de 
partment of the building trade has made demands for radical 
increase per hour. The result is that a great many who had 
buildings already planned have laid them on the shelf—at 
least for the time being—-and men are walking the streets 
looking for jobs. So it is quite problematic as to what can 
be accomplished here, but am going to run the entire series 
in our local daily paper just the same. The tendency can 
not be other than good. 

HAWKEYE LUMBER & COAL COMPANY, 
John W. Barry, President. 


Active Development. 


A particularly interesting letter from a Minnesota 
dealer who reports active development work in his 
section follows: 

Your letter struck me in a rather peculiar position as we 
are out as a body to secure farmers and settlers for the vast 
territory surrounding Hibbing, not as land promoters, but as 
development promoters. We think we have more ‘to offer to 
good settlers than any other community at the present time. 
We have not been troubled much with our citizens sending 
their money to some different states for we have a No. 1 in- 
vestment at home and the majority of the people realize it. 
Of course, we have some who would bite at any bait thrown 
from a distant point, but they are of a small minority. 

I am sending you an article written in the Duluth Herald 
by George Reid, which will tell you what we have better 
than I can. We are not only in want of good settlers 
but we are in need of them, and, of course, if we get them 
we will be taking them away from some other point, which, 
according to the sense of your letter, would be what you are 
working against. 

Thanking you for the interest you are taking in the wel- 
fare of the country in general, C. A. REMINGTON. 

Mr. Remington indicates that he is participating in 
a movement just such as the AMERICAN LUMBERMAN 
is advocating, for the vicinity of Hibbing, Minn., and 
for every other community where there are enough live, 
enterprising business men to start a campaign for 
local improvement. It is not the duty of those who 
are pushing the development of Hibbing, Minn., to 
inquire into the sources from which they draw eapital 
and settlers; it is sufficient that they know they are 
presenting a cleancut proposition to the settler and 
offering only such inducements as will interest the 
kind of people who can be depended upon to settle 
down and make a permanent and prosperous commu- 
nity. The business men with whom Mr. Remington 
is associated in this work are not engaged in exploiting 
any fly-by-night scheme. They have a legitimate land 
project, and they are interested in local development 
even more than are the inhabitants of older and more 
completely settled districts. 

They can well afford to join in this campaign, for 
it involves no attempt to ‘‘knock’’ any legitimate 
business, nor is there anything in it which will work 
to the real detriment of anv locality. It is simply a 
move to spread the ‘‘booster’’ spirit that has made 
the wonderful development of the West possible in an 
astonishingly brief period. It is not an attempt to 
bring about prosperity by means of the dissemination 
of optimistic sentiment alone, although everyone knows 
that when the people are optimistic times are better. 
This campaign, however, is one of work, and men to 
work effectively must have an object. The object in 
this instance is the furtherance of the community. 





of our national prosperity. 


More intensive farming, therefore, is the object to be attained. Conservationists 
have shown clearly that our waste of soil is enormous. The time has passed when the 
farmer, having worked the life out of one tract, can afford to move to another state 


and begin over on new land. 


Some people have claimed that the general buying of automobiles by farmers is a 
menace to business conditions. As a matter of fact every farmer who is able to 
buy an automobile and pay for it without burdening himself makes a real investment. 
So when the farmer puts his money into 1 power pump to displace the old windmill, 


INVESTMENT VS. SPECULATION. 


At a time when money is plentiful and much capital is idle, as at present, two 
corrective measures present themselves: ‘he country can put its money into solid 
investments or it can engage in a vast speculative movement. WLither is apt, for a 
time at least, to produce that condition commonly called prosperity. 

Economists declare, however, that this country needs greater agricultural develop- 
ment. Its manufactures already are equal to the requirements of the population, but 
the actual output of farm products is below what it ought to be. 

This theory is in line with the generally accepted belief that the farm is the basis 


a planter, a traction engine and gang plow, a better house to live in, a new barn, 
blooded stock, better seed or any other thing that will increase the productiveness of 
his farm or make his home a better, more satisfying place to live in, he is actually 
investing his money in a way that will pay dividends to him and to his community. 

When the farmer who owns a quarter-section of good land gets the idea that it is 
not good enough for him and puts his surplus into some distant land promotion 
scheme in Canada or elsewhere he draws from the resources of his own community 
and engages in speculation that is just as risky as the ticker and blackboard type. 

The farmer is chosen as an example because he is the foundation of our economic 
structure. The same choice between investment and speculation presents itself to the 
city dweller. He is just as dependent on the welfare of his community as is the 
farmer. Local prosperity is all he asks, and it is dependent largely on his willingness 
to wade in and help his neighbors. 


Better farms, better homes, better transportation facilities, better cities—these 


are the essence of better times and the community is the key to the situation. 
Every newspaper, every merchant, every salesman, every farmer that will join in a 

nationwide campaign for INVESTMENT AT HOME as against speculation abroad 

will contribute to that period of better times for which the entire country is hoping. 
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THE OLD TOWN, AFTER ALL. 


The nation is the sum of communities, and the outcome 

of such a movement throughout the entire country can 

not fail to have a salutary effect on all Jines of busi- 
‘ 


“SIGHT UNSEEN.” 


There is a good deal of talk now in favor of home 
development—the investment of local money in local 
buildings, farms and enterprises instead of in distant 
schemes and faraway lands. A conversation somewhat 
like the following may often be heard: 

‘‘There is just as good land right around here, 
says one man, ‘‘as the high-priced land you see adver- 
tised.’’ 

“*T don’t know about that,’’ replies another. ‘‘Of 
course we’ve got some good farm land around here, 
but this other land looks pretty good.’’ 

‘*How can it look good when you haven’t seen it?’’ 

‘“But they give you the figures. One man made 
$2,000 on an acre.’’ 

‘“Yes, and I have got a horse that won $300 in a 
horse race once, but that doesn’t mean that every 
horse in the stable ean do it.’’ 

‘*Well, I would be willing to take a chance on the 
land.’? 





” 


‘‘And why any more than on the horse? Say, I’ve 
got a horse up home that I[’ll sell you for $95.. Will 
you take him??’’ 

‘Well, I’d want to see the horse first.’’ 

‘*Why any more than the land?’’ 

“*But there might be something the matter with the 
horse. ’’ 

‘*And there might be a few spavins on that land, 
too, for all you know.’’ 

‘“But I am talking about land as an investment. A 
man is not going to invest his money here at home 
and get only 5 or 6 percent when he can send it away 
somewhere and——’’ 

‘*Lose it.’’ 


‘*But he might not lose it.’’ 

‘*But he might; and the chance is always bigger 
when you are investing away from home than when 
you are putting down your money right here under 
your nose.’’ 

‘*But the profits are bigger in other kinds of in 
vestment.’’ 

‘*That just proves what I am saying. These things 
are all figured out by the law of averages. , As the 
risk increases the profit inereases; as the profit de- 
creases the risk decreases. The question is whether 


the few extra percent you may get is worth the 
chance you take.’’ 

‘*But the man can go and look at the other land, 
If it isn’t a good buy he does not need to buy.’’ 

“It might be a good buy for your money, or it 
might be good-by to your money. An investment 
worth a trip like that means a larger investment. What 
[ am talking about is the fellow who takes a flyer 
for a small sum and takes somebody else’s word for the 
value of the land.’’ : 


‘*But that’s the very fellow who wants to make a 
good profit on his investment. He has only a little 
money and he has to make it earn as much as it will.’’ 

**Tf he has only a little money he ought to be more 
careful than ever. Did you ever see a man who tried 
to get too much heavy work out of a light horse? 
What generally happens? He generally kills the horse, 
You’ve got to handle money like a horse. Don’t try 
to get more out of it than it can do. If you try f% 
you will lose it.’’ 

‘*That is horse talk.’’ 

‘‘That is horse sense. And, speaking of horses, do 
you want to buy that horse I spoke of?’’ 

**Not till I can get up and look at it. That’s where 
you got me. I guess I don’t want to buy anything, 
horses or land, sight unseen,’’ 








They wanted him to buy a farm 
A thousand miles remote, 

In regions that were full of charm, 
The proud promoter wrote. 

The more he thought and thought of it 
The more he liked the scheme; 

To think of it he used to sit— 
And then he had a dream. 


(Now, dreams are very foolish things 
Undoubtedly, it’s true— 

Your brain puts on its fairy wings 
And flies away from you; 

And yet it seems that some of us 
Our cash would never keep 

Unless we learned a lesson, thus, 
By falling fast asleep.) 





He had a dream a dollar came, 
With tears its features wet; 

A dollar came and called his name 
In anger and regret. 

The coin was shedding silver tears 
From out its silver eye. 

He asked the reason for its fears; 
The dollar made reply: 


‘‘They tell me you intend to send 
Me many miles away, 

They tell me you intend to spend 
In speculation gay 

The dollar that has been to you 
A servant many years, 

To send me to some region new— 
And hence these silver tears. 


‘I’ve lived in this community 
Almost as long as you; 
I’ve been in ev’ry family, 
I guess, but one or two— 
But one or two who, sad to say, 
Had such a scheme in mind 
And sent their hard-earned cash away 
Some other land to find. 


“‘I am the dollar that was paid 
To Johnson for his wheat, 
That Johnson gave again in trade 


To Murphy for his meat, 

That Murphy gave to Smith, you see, 
For furnishing a knife, 

That Smith left at the grocery 
For candy for his wife. 


‘*The grocer gave me up to Jones, 
Who runs the drygoods store, 
And that the doctor set his bones 
This Jones can thank me for. 
The doctor paid me out for oats 
To feed his dapple gray, 
The feedman paid me on some notes 
Fell due a certain day. 


‘*The banker bought a book or two, 
And so the thing went on— 

Each night I had an owner new, 
A new one at the dawn. 

A welcome waited when I came, 
A godspeed when I went, 

In fact, a thousand ways the same 
On errands I was sent. 


‘*But now you say that I must go, 
A wanderer to be, 

Afar from all the friends I know 
Who know and honor me. 

I wonder that you dare to look 
Me fairly in the face; 

And in your empty pocketbook, 
Oh, who will take my place?’’ 


The speculator then awoke, 
The dollar in his hand, 

And softly to himself he spoke, 
‘*At last I understand.’’ 


Do not be a bear and growl, 
Growl at ev’ryone; 

Do not be a hooting owl 
Blinking at the sun; 

Do not be a croaking frog, 
With a mournful measure; 

Do not be a baying dog, 
Barking just for pleasure. 


Be a camel - 
Get a hump on ! 


POEMS OF HOME AND HOME PRIDE. 


By Douglas Malloch. 


It’s easy fun 
To travel o’er 
The land— 
The railroads run 
From sunny shore 
To west; 


It’s hard to say 
Which city may 
Be best. 
Some argue still 
The mountain view 
Is grand, 
While others will 
The ocean blue 
Recall— 


THE CAMELS ARE COMING. 


Get a hump on! 





He gave it to the druggist’s clerk 
And bought a brush and comb— 

He found a dollar does its work 
The best right here at home. 





You meet with many peoples, 
You gaze up many steeples— 


Do not be a rabbit that 
Squeals at ev’ry sound; 
Do not be a ’fraidy-cat 
When there’s woe around. 
Do not like a jaybird stand, 
With a log to thump on— 
Emulate the camel, and 


Each town has charms to show you, 
Some spot to which to tow you, 
But 
There’s no town 
Like the old town 
After all. 


There’s something in 
The friendships true 
And old, 
There’s something in 
The town that knew 
Your birth 
That makes it seem the brightest, 
Glad-to-see-you-day-or-nightest, 
The nearest dawn, 
The fairest on 
The earth. 
Another town 
May have its smiles 
Of gold, 
Its fronts of brown, 
Its costly piles 
So tall 


’ 
Two million people in it, 
A street car ev’ry minute, 
But 
There’s no town 
Like the old town 
After all. 











They never hail 
You ‘‘Mister’’ where 
You meet, 
They never fail 
To greet you there 
Sincere; 
They open wide the portal 
To the home-returning mortal, 
They give the hand 
Of friendship and 
Of cheer. 
Some towns may beam 
A welcome that 
Is sweet, 
Some people seem 
As happy at 
Your call— 
The city man may greet you, 
And declare he’s glad to meet you, 
But 
There’s no town 
Like the old town 
After all! 
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DOMESTIC, 
General. 


An international exposition to be held in Birmingham, 
Ala., in 1919, commemorating the centennial of Alabama's 
admission to the Union and the rise of the South is being 
planned. 

A $10,000,000 {rrigation canal that will carry water 120 
miles across canyon, plain, over mountains and into valleys 
is one of the projects proposed for central Oregon. 

During the last five years New York city has put $447, 
000,000 in buildings and the promise is for a larger amount 
in the next five years. 

The fund started recently to defend the members of the 
Ohie legislature now under indictment on charges of bribery 
had reached $10,000 May 7. 

More than 780,000 automobiles were registered in the 
capitals of the various states of the United States May 1, 
according to a list compiled at Albany, N. Y. 

In his annual proclamation, issued at Springfield, IIL, 
May 13, Governor Deneen suggests in observance of Memorial 
Day that the residents of Illinois wear a flower in remem 
brance of the country’s soldier dead. 

The gift of a lease to a 180-acre flying field in Chicago, 
election of officers and the donation of $1,000 enlivened 
the annual meeting of the Aero Club of Illinois, May 18, 
and placed aviation in Chicago on a basis unequaled in the 
United States and on a par with most foreign clubs. 


Six thousand policemen marched in Fifth avenue, New 
York city, May 13, in the annual parade of the department. 

Fire swept Rockaway Beach, N. Y., May 13, causing a 
loss of $100,000. 

Lieut. George EK. M. Kelly, of the Thirteenth infantry, 
U. S. A., was killed May 10 in a fall from a Curtiss aero 
plane at Fort Sam Houston, Texas. 

The Ward liner Merida, due at New York May 12 from 
Vera Cruz, Proguso and Havana, was rammed amidships 
that morning by the Admiral Farragut, a fruiter, in a heavy 
fog fifty-five miles east of Cape ‘Charles, and sank. The 202 
passengers were transferred to the Admiral Farragut. The 
loss is estimated at $2,000,000. 

Attorney General Dawson, of Kansas, Issued orders that 
all theaters and places of amusement in that state be closed 
May 14, but the command was not obeyed. 


John Dietz, the “outlaw of Cameron dam,” was found 
guilty of murder in the first degree by a jury May 13 for 
the killing of Deputy Sheriff Oscar Harp at the final battle 
at the Dietz homestead October 8, last, and was sentenced 
to life imprisonment at hard labor in the penitentiary at 
Waupun, Wis. 

Negotiations have been completed for the merging of all 
elevated railway properties in Chicago, operating 177 miles 
of track, carrying 500,000 passengers daily, and representing 
over $160,000,000 of capital obligations. 


The resignation of Prof. Henry Lord Wheeler was _ pre- 
sented at the meeting of the Yale corporation at New Haven, 
Conn., May 15 and will be acted upon at the next meeting. 


Farm life is more perilous than that of the artisan or 
factory employee, according to statistics of the National 
Association of Manufacturers, which is in sixteenth annual 
convention at New York. 


Wages of trainmen in the United States and Canada have 
been increased $37,000,000 in a year, according to the report 
of W. G. Lee, president of the Brotherhood of Railroad 
Trainmen. 


The anticigarette bill, which prohibits the manufacture of 
cigarettes and places a ban on selling or giving them away, 
was passed by the Illinois House of Representatives May 12 
by a vote of 93 to 5. ‘ 

Telephone service between New York city and Denver will 
be opened to the public within a few days. The cost will 
be $11.25 for three minutes. 

Beginning May 21 the schedule of the Union Pacific rail- 
road's “Overland Limited” will be reduced from 72% to 68 
hours between Chicago and San Francisco, 


James A. Patten, of Chicago, recently announced his in- 
tention of giving $2,000,000 to the Northwestern University 
Medical school, of Chicago, to create a research department 
to aid in the war against tuberculosis. 

Governor Dix May 17 signed the bill appropriating $1,- 
500,000 as New York’s share in the completion of an in- 
ternational highway from Montreal to New York city. 


This year the Chicago, Burlington & Quincy railroad will 
erect at Chicago a 14-story general office building at a cost 
of about $1,500,000. The building will be the largest struc- 
ture devoted exclusively to the office purposes of a single 
railroad in the United States. 

Mrs. Theodore P. Shonts has given $500,000 to establish 
a school for girls in the mountain section of eastern Ken- 
tucky, where educational conditions are very poor. 


Government officers are investigating mysterious circulars 
which are being distributed in Denver, Colo., with the design 
of discouraging enlistment in the army and the Colorado 
state militia. 


Washington. 


Announcement was made May 12 that Jacob M. Dickinson, 
Secretary of War, has resigned and Henry L. Stimson, of 
New York, has been named as his successor. 


Figures recently compiled show that between 1789 and 
1909, exclusive of loans, the total income of the United 
States was $21,401,539,121. Expenditures for wars and 
pensions during the same period aggregated $10,854,850,565. 
The total cost of the world’s armament for 1910 was 
$1,651,000,000. 

Mrs. William Howard Taft, who was taken ill suddenly at 
New York city recently, was reported much improved May 15. 

By a decision handed down May 15 by the United States 
Supreme Court the federal government has won a far-reach- 
ing legal controversy in that officers of corporations can not 
refuse to give up possession of corporation books for ex- 
amination by grand juries, lest they themselves be incrim- 
inated thereby. 


Railroads coming within the terms of the safety appliance 
acts of Congress in 1893 and 1908 are under an absolute 
duty to keep in repair automatic couplers and other ap- 
pliances prescribed by law, was the decision of the Supreme 
Court of the United States May 15. 

According to the Department of Agriculture the value of 
crops in the United States was $8,926,000,000 in 1910, an 
increase of $104,000,000 over 1909. 

Naval officers have submitted to the Navy Department a 
special report recommending the improvement of the facili- 
ties of the New York naval yard, involving an expenditure 
of $10,000,000. 


The Red Cross recently sent $5,000 additional by cable to 
China for the relief of the famine sufferers, making a total 
of $70,000, besides $45,000 worth of supplies sent on the 
Buford, 


Under the direct supervision of the United States Bureau 
of Navigation, tests will be made this week of the gyroscopic 
compass on the torpedo destroyer Drayton, which points 
geographically north on the meridian, unaffected by magnetic 
attraction. 


Work will begin immediately on the $1,000,000 temple 
for the Scottish Rite Masons at Washington. President Taft 
will lay the cornerstone in October. 


President Taft has approved a recommendation of Maj. 
Gen. Leonard Wood, chief of staff, for reorganizing the army 
of continental United States into three divisions, namely, 
the eastern with headquarters at New York, the central with 
headquarters at Chicago, and the western with headquarters 
at San Francisco. He believes the arrangement will effect 
a saving of about $300,000 annually. 


The monetary commission expended between June 5, 1908, 
and March 3, 1911, $207,130, according to figures submitted 
to Congress May 16 by Secretary of the Treasury MacVeagh. 


At the second annual convention of the American Federa- 
tion of Fine Arts, May 16, Secretary MacVeagh urged the 
artistic development of Washington as the most effective 
object lesson to the country at large and pledged his aid to 
that end. 


President ‘Taft May 16 indorsed the movement for the 
erection of a monument in Washington to Haym Salomen, 
who aided Robert Morris in financing the American revo 
lution. 


Revelations of the extraordinary profits made by the Amer- 
ican paper mills under cover of the republican protective 
tariff on paper and wood pulp will be made in a message 
which President Taft will send to Congress May 17, it is 
reported. 

Secretary MacVeagh May 16 invited popular subscriptions 
to a $50,000,000 issue of government bonds to reimburse the 
treasury general fund for expenditures on account of the 
Panama canal. 

With the duly accredited representatives of thirty-four 
nations in attendance the fourth congress of revision of the 
Conference of the International Property convened in pre- 
liminary session May 15 and is expected to continue six 
weeks. 

The government is offering attractive inducement to am- 
bitious young men and women to become teachers in the 
Philippine island schools. Examinations are to be held 
August 30 and 31. 

Secretary of State Knox May 17 submitted to the British 
and French ambassadors the draft of a general arbitration 
treaty. The document expands the scope of the existing 
arbitration treaties by eliminating the exceptions referring 
to “questions of vital interest and national honor.” 


FOREIGN. 


The Japanese Diet has granted Korea a domestic loan 
of $28,000,000 gold to be used for railway, road and harbor 
constructions and improvement. 


Italy’s exports for the first three months of 1911 reached 
a total of $164,732,729, an increase of $21,137,597 over the 
corresponding period of 1910. Imports amounted to $94,- 
954,017, an increase of $4,119,731. 


The congress of Salvador has created an agriculture de- 
partment which will have charge of the development of the 
country’s resources along that line. 


The output of the German shipbuilding yards in 1910 was 
312 steamers, of 176,174 gross tons and 598 sailing vessels 
of 89,639 tons against 302 steamers of 240,008 tons and 512 
sailing vessels of 87,822 tons in 1909. 


The value of the total foreign trade of Germany for 1910 
was $4,035,100,000, an increase of $293,900,000 over the 
previous year. Imports, including precious metals, in 1910 
amounted to $2,215,800,000 and the exports to $1,819,300, 
000, while in 1909 the values were $2,108,800,000 and 
$1,632,400,000 respectively. 

An unconfirmed report is in cireulation at Tangier, Mo 
rocco, that Sultan Mulai Hafid has been assassinated. 


Prince Lidj Beassu, grandson of Emperor Menelik, was 
proclaimed emperor of Abyssinia May 14. 

Del Brueck, the German vice chancellor, in an interview 
May 15 on the Anglo-American arbitration treaty, said it 
was simply a piece of diplomatic hypocrisy on the part 
of the United States, 


Forty thousand men are affected by a lockout, beginning 
May 16, declared by the employers’ federation of Denmark. 

Emperor William, Empress Auguste Victoria and Princess 
Victoria Louise, arrived at London, England, May 15 for a 
week's visit to King George and Queen Mary, and primarily 
to be present at the unveiling of the national memorial to 
Queen Victoria, the emperor's grandmother. 


The operations of Dr. Orville W. Owen, of Detroit, Mich., 
who is excavating in the mud of the River Wye in Wales, 
for hidden manuscripts which he believes will establish that 
Bacon was the author of the Shakespearian plays, are pro- 
ceeding slowly and no Baconian relics haye been discovered 
yet. 

Norway has taken up the adaptation of wireless telegraphy 
to the peculiar conditions in the northern lands and will 
have stations at Christiania, Mandal, Bergen and Lammer- 
fest. First reports from polar expeditions miay be trans- 
mitted to the world by this route. 


It is estimated that 100,000 Americans will be in London, 
England, during the ceremonial week in June, and that they 
will spend over $20,000,000, 


All the details of the starving and freezing to death last 
February of Inspector Fitzgerald and the three constables, 
Kinney, Taylor and Carter, who accompanied him on the 
patrol from Fort MacVhergon to Dawson, Canada, are told 
in Fitzgerald's diary found March 22 by Corporal Dempster 
in charge of the searching party and delivered to Col. Fred 
White, controller of the mounted police at Ottawa, Ont., 
May 16. 

The veto bill, curtailing the power of the House of Lords, 
was introduced in that house May 16 and formally passed 
its first reading. 


After a career of six weeks the Deutschland, latest of the 
models of Court Zeppelin’s ill-fated dirigible balloons, 
stranded May 16 on the roof of its shed at Duesseldorf, 
Germany, and was wrecked. The crew and passengers es 
caped injury. 

The Prussian diet May 16 adopted the Greater Berlin 
bill which will combine the capital and the suburban muni 
cipalities, forming a metropolitan area with a population 
of about 3,500,000, thereby moving it from the sixth to the 
third position among the great cities of the world in point 
of population. 

At the imperial education conference recently held pri- 
vately at London, England, the foreign office resolved that 
simplification of orthography is imperative. No specific re- 
form was recommended. 

It is announced that the board of communications of the 
Chinese government is planning to add thirty fast steamers 
to the modern merchant fleet of Chinese steamers in the 
near future. 

By the terms of the treaty agreed upon May 17 by the 
Mexicans rebels and federals, President Diaz and Vice Pres!- 
dent Corral will resign before June 1 and a new election 
will be called within six months. Minister of Foreign Re- 
lations De la Barra will become president ad interim with 
Francisco I. Madero as chief adviser and political amnesty 
will be recommended to the chamber of deputies. 

It is semiofficially announced that at the German-Ameti- 
can potash conference at Hamburg, Germany, May 17, prices 
and rebates were agreed upon and the details are being 
worked out. 

A courier who returned to Tangier, Morocco, May 17, re 
ported that he was unable to get within ten miles of Fez, 
as a fierce battle was in progress around the city. 

Figures compiled by Dr. Jacques Bertillon, chief statis- 
tician of Paris, show marriages in France during 1910 num- 
bered 309,289; divorces 13,049; births 774,358 and deaths 
703,777. The births are the lowest for a century. 

The long threatened international strike of sailors and 
firemen, it is reported at Southampton, England, May 17, 
has been fixed for May 25, with the object of dislocating 
traffic during the coronation of King George V. 
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In the United States speculation is the result of pro- 
longed prosperity. To some degree the same is true of 
any country, especially those in which natural resources 
are being developed extensively. In the first stages of 
a prosperous period speculation is induced by an en- 
largement of demand for commodities, activity in real 
estate dealings and improvements, and faith in future 
results. Under such influences prices of goods, reality 
and property of all sorts rise in value. Business acquires 
momentum and volume, and the demand for capital and 
inoney increases commensurately to the expansion of 
business, This movement involves the asking for and the 
granting of credit, for both the borrower and the lender 
are enthused by the active state of business, and thereby 
their faith in the possibilities of the future is strength- 
ened. The whole business community is swept forward 
by a great wave of prosperity and scouts any suggestion 
of rocks or shoals ahead. Nor would there be any in 
the ordinary course of things if speculation could be 
kept within reasonable bounds and credit could be con- 
fined to safe limits. But in our American life the habit 
of over-exertion, overdoing and overambition for ac 
complishment tends to such extremities that at length 
speculation runs wild and gets beyond control. History 
of American business and finance shows that periodically, 
as in 1837, 1857, 1873, 1893, and 1907, there were panics, 
collapses of credit, tight money for a period, followed 
by an abundance of idle funds and years of slow recov 
ery of industry, legitimate trade and careful banking on 
the basis of restored credits. Such recoveries involve 
economies, readjustments and, of course, failures, liqui- 
dation and shrinkage of values through forced sales. 
Real estate, manufactures, bonds and stocks suffer in the 
general clearing up of the situation. While the process 
continues speculation is dead, except that the great pos- 
sessors of real wealth and money resources are able to 
gather in, at low prices and valuations, immense corpo- 
rate and other properties, which they hold for specula- 
tion to come with another rise of prosperity. 

* * * 


If prosperity could be promoted and fostered wholly 
on the basis of the development of natural resources, 
aanufactures and distribution, with the incentive of 
supplying the market with what the people need for the 
sustenance of life and for all the comforts, arts, educa- 
tion and clegancies that pertain to an advancing civiliza 
tion, there need be no speculation run mad such as 
has preceded the several panics that have occurred in 
this country. There would be reactions and depres 
sions under the inevitable changes of supply and demand, 
but with no such over-expansion of credit, resulting in 
disastrous collapse, as has resulted from speculative 
‘*hbooms’’ in the past. 

. * * 

The banking interests of the country are trying to 
avert the recurrence of panics in the money market, and 
the resultant prostration of credit, by promoting a re 
form in the currency, as it is called. They insist that 
the manner in which the currency is handled and con 
trolled in this country is antiquated and behind the 
times. It is insisted that the system of basing the cur 
renecy on security of government bonds should be done 
away with; that the banks should be empowered by na- 
tional law to form a currency reserve association, which 
in times of stress could come to the rescue of individual 
hanks, or groups of banks, in any money center or sec- 
tion of the country, when there was danger of demand 
overreaching the local supply. The rescue association, 
under this plan, should be empowered to issue notes to 
the banks desiring aid, in return for collateral in the 
shape of bonds, stocks, commercial paper or other liquid 
security. This is the scheme recommended by former 
Senator Aldrich’s commission and it is likely to be 
adopted. The only difficulty with it seems to be that no 
satisfactory way has yet been resolved on to take care 
of the government bonds which the national banks now 
use as security to the Treasury for their issues of national 
bank notes, the integrity of which is assured by the 
government. But doubtless this difficulty will be over- 
come by some wise arrangement, and the rescue currency 
association will eventually become a legalized fact. In 
that case, it is assumed, money panics, so far as the 
banks are concerned, will be impossible after the asso 
ciation has become operative. It can be seen that if 
the banks can be sustained and enabled to meet all 
necessary demands for money there would be no panic, 
no runs of the banks, no closing of doors under panicky 
stress, and consequently there would be less collapse of 
credit among business concerns in periods of recession 
of commodity demand and fall in prices. 

* * ” 

Yet in our business system is a feature that should 
be taken into account. The larger share of the big busi 
ness of the country is in the hands of the corporations, 
and many of these are grouped in larger corporations 
or holding companies, like the Standard Oil, the United 
States Steel Corporation, the American Tobacco Com- 
pany, the so-called Sugar Trust, the railroad companies 
and overlying corporations, and others too numerous to 
be mentioned. The amount of capital involved in these 


great organizations is vast and powerful and dominates 
in the finances of the country. It is allied with the 
banks of the metropolis and to a large extent with those 
of all the reserve centers of the country. The stocks and 
bonds of corporations constitute a large percentage of 
the seeurity on which business is based, and really are 
the life blood thereof. This is so much the situation 
that fluctuations on the stock market, and the rise and 
fall of the value of bonds, are the barometer of general 
business, including trade in commodities, the money sup 
ply, prices of manufactured goods, farm products, the 
output of mines, the forests, and all that makes up the 
real wealth of the country. So great has become the 
influence of the stock exchanges that the business of the 
entire country is determined up or down, or held in a 
dead level of torpidity, by the state of the market for 
corporate securities. Wall Street has come to identify 
good or bad business by the state of the stock market. 
It is true that the security speculators take account of 
the crops, of the iron and steel industry and trade, of 
export demand, of our foreign trade balance, of war 
rumors, of financial conditions in Europe and the entire 
world, but of all as having a bearing on the daily stock 
market and its weekly, monthly and quarterly price 
changes. But the motive of all is to create fluctuations, 
adical price movements, market demands, bull and bear 
combinations, for the purpose cf luring the speculating 
public to venture in the results of manipulation. When 
the public, as distinct from the handlers and manipula 
tors of corporate issuers of stocks and bonds, stay out 
of the market, and trading is mostly confined to opera 
tions between the holders of large blocks of both kinds 
of securities, in which the big banks and the under 
writing syndicates are involved, business is called dull, 
and the sentiment which prevails in the exchanges is re 
flected in the general money market and consequently in 
trade and industry; for the surplus money of the country 
is largely involved in the speculative feature of the great 
exchange centers. Here is where the corporation influ 
ence manifests its power in the financial machinery of 
the country, as corporation issues of capital stock and 
bonds constitute the commodities, so to speak, in which 
speculators trade on the exchanges. Thus the ups anid 
downs of the exchanges vitally affect the state of the 
money market, and therefore the business of the entire 
community. Consequently there can be no widespread 
business prosperity while the stock and bond markets are 
long depressed. 
* 2 - 

Another aspect of the relation between investment 
and speculating in corporate bond and capital 
issues seriously affects the money market and 
general industry and trade. In periods of prosperity the 
tendency is for the railroad and great industrial corpora- 
tions to take advantage of the enthusiasm and faith in 
the future that become dominant in the community to 
enlarge their undertakings, which means the issue of 
more capital stock. This is a perfectly natural result, 
for, since business is booming, there is a rushing demand 
for commodities, and, for transportation of them, facili 
ties must be increased. When the process of expansion 
thus has acquired forceful headway there is nothing visi 
ble that threatens to arrest it. Under such circumstances 
it is comparatively easy to finance undertakings and, by 
the conversion of stocks into money or credit, push for 
word new enterprises or enlarge the capacity of existing 
plants. ‘The stock markets become loaded with fresh 
issues, trading in them becomes active, speculation at 
length runs riot, the public rushes into the market, the 
bulls to a large extent are more successful in their oper 
ations than the bears, and business on ’change is said to 
be good. The influence of the excited stock market 
spreads through all the avenues of business, prices of 
commodities rise, and the ‘‘high cost of living’’ becomes 
evident. The get-rich-quick or gambling spirit seizes all 
classes, and any scheme in business or investment that has 
a plausible promise in it can be financed to an extent 
that would not be considered at all favorably in a time 
of restricted credit and carefully scanned security. It 
is a peculiar feature of such-a craze in business and 
finance that the big banking institutions of the country, 
followed by the lesser, seem to encourage the movement, 
because at such times there is a good demand for money 
at a high rate of interest and discounts. It is the time 
in which the manipulators in high finance take their 
‘‘rake off,’’? amass big surpluses, and when the right 
times comes sweep in properties of great potential value 
at bargain-counter prices, 


+ % ¥ 


Of course in such instances there is great expansion 
of credit. The entire country is in debt on the basis of 
its faith in the future and its blindness as to what in 
evitably is to happen—a collapse of both business and 
credit. Be sure the great financial concerns that have 
backed the corporations in the expansion boom have all 
the time been aware of what was impending to the lamb 
like investors and speculators who have been drawn intu 
the maelstrom from the public ranks. In every case of 
speculative boom the scheme is to interest the public, 
for its money is what the big gamblers are scheming for. 


Professional trade on the stock exchange is never very 
profitable. Hence in the dullness of the stock market 
during the last year it has frequently been remarked 
that business in the brokerage houses has been so dull 
that it has been difficult to pay expenses. Trading being 
mostly confined to manipulation between groups of stock 
owners for slight changes in this or that stock, or com- 
binations of holdings, with the intent to unload, or 
‘*hedge,’’ or take profits on ups and downs, the result 
has been that the brokers have had little to do. 
— 7 ~ 


If speculation in corporate securities extended no 
farther in influence than on ‘change, and among the 
gamblers in the community at large, it would not much 
affect general business. But as a matter of fact and 
experience the condition of the stock market ramifies all 
business, because the surplus funds in the metropolitan 
banks are used for stock trading purposes. When the 
surpluses of interior banks accumulate they are sent to 
New York for employment on ‘change, because there 
interest on loans is comparatively large. The surplus 
money of the country, the commanding reserves, is al 
ways held at the financial center, namely, New York; 
and even United States Treasury operations are much 
involved in that surplus. It is for this reason that 
‘‘tight money’’ spasms, or those of longer periods, orig- 
inate in New York, and all the reserve centers in the 
country are affected by such squeezes. Though of late 
yeags the great) banks of the interior have so fortified 
themselves as to be able to provide for their customers 
engaged in regular business even in times of extreme 
stress, they continue to be affected by the state of the 
money supply in New York, and will be so long as the 
metropolitan surplus shall be used for stock speculation 
and to finance the issues of the great railroad and in- 
dustrial corporations. In times of incipient depression 
and recession of corporate operations a fair amount of 
business will be done, because commitments can not be 
arrested at once, and demand for commodities necessarily 
will continue for a time, or until the financial breaks 
shall have forced a slowing of the movement. 

7 * * 

After a panic and the following period of depression, 
during which trading in commodities is of the hand-‘o 
mouth order, because there is no speculation in it, there 
are a slackening of production and a cleaning away of 
surplus stocks, Then comes recovery of demand, because 
the surplus has been consumed, and in the meantime con 
sumers have increased in number by the growth of popu 
lation. The speculators are watching this process of im 
provement, and when they are convinced that it has gone 
far enough to warrant further issues of stocks and bonds 
the tip is given to the corporations that the time is ripe 
for tentative expansion. ‘Then there is a revival of in 
terest on the exchanges, and new financing by the rail 
roads and the big industrials is begun. When this devel 
opment becomes strong we may be sure that the country 
is about to enter on another period of prosperity. 

” * * 


According to the Wall Street Journal of recent date 
little or nothing had been done in recent time in the 
direction of building new railroad lines. The financing 
done by the railroad companies in the first four months 
of 1911, through the marketing of bonds, reflects the 
condition indicated. The more important sales of se 
curities had totaled $306,200,000 during the first four 
months of the year. Of this amount $114,500,000 in 
bonds hal been put out, the proceeds to be used for 
general development of the existing systems, and note 
issues for similar purposes have amounted to $68,200,- 
000. Some extension work has been going forward, and 
a few virgin sections of country have been opened up for 
new business. The great bulk of the proceeds of the 
financing so far has been devoted to intensive rather than 
extensive development. ‘To strengthen what already is in 
existence and leave new fields for the future seems to 
have been the controlling ideal motive. The largest of 
the year’s offerings for the first four months of 1911 
was the $50,000,000 bonds of the Central Pacific, which 
were placed abroad. Generally speaking, this money 
was wanted for double tracking. An exception to th 
general program for intensive work was the issue of 
$10,000,000 of bonds by the Chieago, Rock Island & 
-acific, the proceeds of which went for the purchase of 
the St. Paul & Des Moines and the completion of the 
Kansas City-St. Paul cutoff. Refunding maturing bonds 
has played a prominent part in the season’s financing, 
Mor this purpose $64,600,000 in bonds was disposed of, 
and $58,800,000 in notes. art of the $16,000,000 note 
i sue of the Chesapeake & Ohio railroad was for equip 
ment needs, but the largest part is to go into miscellan 
eous improvements. Of the $22,000,000 note issue of 
the New Haven, approximately 45,000,000 was to be 
used for retiring maturing obligations and the rest for 
work along the system. The necessity for taking care 
of maturing obligations, which is always present to 
some extent, has been the cause of much of the early 
1911 financing. The larger part, however, has gone to 
increasing and improving the facilities for transporta- 
tion on the main traveled roads. 
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SAFEGUARDS AGAINST RECURRING PANICS. 


[Address by George M. Reynolds, president Continental-Commercial National Bank of Chicago, before Texas Bankers’ Association, Dallas, Tex., May 16.]| 


The rapid development of our country in recent years, 
bringing under cultivation a constantly increasing area, has 
caused the scope of our activities to be ever-expanding and 
more far-reaching. 

Success in individual enterprises has made for growth in 
the volume of our business, and as the volume has increased 
there has necessarily been an evolution in methods under 
which business has been conducted, until today success 
requires the application of scientific methods in our under- 
takings. 

Old time practices and methods have been superseded by 
modern practices and methods better calculated to enable the 
business man to keep pace with the exacting and ever- 
increasing requirements of the public. 

The same rule that governs individual enterprises and 
those formed through the combined contributions of many 
individuals toward a common capital, and commonly known 
as corporations, should apply with equal force to municipali- 
tiles, commonwealths and nations. The measure of success of 
these depends upon the promptness with which the evolution 
of their laws meets the requirements of their civic and busi- 
ness needs, 

What are known among business men as practices and 
methods are known as laws under commonwealths or nations, 
and, naturally, with the changes in the practices and methods 
of business, there should be corresponding changes in the laws 
governing business. 

You are all so thoroughly acquainted with what are gen 
erally regarded as the weaknesses of our — financial 
system that it is unnecessary, in view of the short time at 
my disposal, to do more than to merely mention two or three 
of them. 

The close of the Civil war found a large area of our coun- 
try devastated and the nation heavily burdened by debt. 
Every possible recourse had been resorted to in order to raise 
funds with which to carry on that war, and the paramount 
thought of the administration at that time was to devise a 
plan which would maintain the credit of the government and 
at the same time secure a market for, and the maintenance 
of, the values of its securities. It was at that time, and 
under those conditions, our present national banking system 
came into being. 

The plan of using our government bonds as a basis of 
security for what was destined to be a large part of our 
circulating medium, served the double purpose of providing 
what, at that time, in view of the volume of our business, 
seemed a fair system of currency and at the same time 
created a ready market for those bonds. 

The lack of flexibility in our present national bank bond- 
secured notes, and other mediums of circulation, makes it 
impossible for us to apply the law of supply and demand to 
either the money or the credit necessary for the conduct of 
business, which law should be the basis upon which all 
operations are predicated. 


National Banknote Circulation. 


The fact that our national banknote circulation of about 
$700,000,000 is based entirely upon government bonds, which 
have been sold to the national banks of the country at an 
inflated value, necessarily prevents the contraction and ex- 
pansion of those notes to meet the requirements of business. 
The same can be said of our gold certificates, the issue of 
which at the present time amounts to a little under one 
billion dollars and secured one hundred cents on the dollar 
by gold coin—to say nothing of our silver certificates, of 
$466,000,000—as they are no more flexible than the national 
banknotes: for, in the event of the cancelation of any of 
these certificates, the gold or silver coin which is held by the 
government as security thereto must be pet into circulation. 

In addition to this we have in circulation $346,000,000 of 
what are technically known as United States notes, but which 
are more generally known to the public as “greenbacks.” 
‘These are notes of the government issued without any secur- 
ity whatever back of them, being purely fiat in their char- 
acter, and certainly are no more flexible than the other 
paper circulation. 

The late Mr. Raymond Patterson, who was the Washing 
ton correspondent of the Chicago Tribune, during the fall 
of 1908, published figures showing that if the greenbacks had 
been funded into 4 percent bonds by the government in 
1879, the total cost to the government, including the prin- 
cipal, would have been $741,897,000; whereas, Le claimed 
that officials of the treasury department had made computa- 
tions showing the actual cost to the country of continuing 
these greenbacks in circulation and maintaining their pay- 
ment In gold was, on January 1, 1907, $1,081-881,000. or 
$339,984,000 more than would have been the cost had they 
been canceled and 4 percent bonds issued in their stead—a 
loss to the government of that amount; and since the 
expenses of the government are borne by the taxpayers, this 
loss necessarily has fallen upon them, 

To insure its ability to maintain gold payment against 
these greenbacks, the government has for many years kept 
stored in its vaults a gold reserve of $150,000,000. If it 
were to use this amount toward the retirement of the out- 
standing greenbacks, it would require only an additional 
$200,000,000 to accomplish this—or considerably less than 
the actual issue of (United States bonds under Cleveland's 
administration made necessary for maintaining a gold pay- 
ment against these notes; whereas we still have the original 
amount in circulation, and they will continue to be an 
annoyance until some one shall be found who possesses the 
moral courage to lead a movement in Congress looking to the 
issuing of government bonds, even though interest-bearing, 
with which to retire them. 

The greatest material and industrial development known 
to the world is that so markedly shown in the United States, 
and therefore, in order to keep pace with this wonderful 
development, industrially and commercially, the laws of the 
nation as well as of the various states, have been constantly 
changing; but the changes in the laws governing our cur- 
rency and banking system, which laws of all others are the 
most important, have been so insignificant that for all prac- 
tical purposes we are today limited to the same facilities 
which were provided nearly fifty years ago. 

In view of our ever-increasing volume of business, it is 
surprising that we have had so Uttle interruption to it 
through panics and lack of confidence; and the fact that our 
present financial system, which is admittedly unscientific 
and weak in many respects, has served the country so well 
is due to the marked growth of the use of credit in our 
business transactions. In other words, if it had been made 
compulsory to use only actual money in the conduct of our 
business, it must be clear to all that either there would have 
arisen the necessity for a material increase in the amount 
of our circulating medium, or the development of the country 
and growth in business would have been much less rapid. 

The development of:a single county in a given state would 
require only a given amount of money, no matter whether 
that development were carried on cither through the use of 
money entirely or through the use of both money and credit ; 
but if every county were to be developed at one and the 
same time, an infinitely greater amount of both money and 
credit would be required. It is this ambition on the part of 
our people to develop all sections of the country at the same 
time, and as rapidly as possible, together with the increased 
requirements for both money and credit with which to handle 
our largely increased commerce, which has made it clear to 
the thinking man that our present financial system is inade- 
quate as times to meet even the reasonable requirements made 
upon it. 

The growth in the percentage of credit used in business 
to the total volume of business has increased so rapidly that 
at least 95 percent of the transactions in the United States 
are based upon credit. 

Since, then, such a large volume of our business is done 
upon credit, naturally credit becomes one of the most impor- 
tant factors in all economic life. Therefore, our greatest 
need at this time is the establishment of some central institu- 


tion given power under enactment of law to provide the 
credit necessary to meet the reasonable requirements of busi- 
ness, but which at the same time will be safeguarded so as 
to confine credit within the bounds of a conservative limit. 

A credit to be stable must be protected by a proper bank- 
ing and currency system, and I appear before you today to 
urge that you assist to the extent of your ability in bringing 
about the enactment of legislation which will provide for the 
United States a system of currency and banking which under 
all reasonable circumstances will maintain the stability of 
our credits. 

Panics have overtaken us as the result of a multiplicity of 
causes, principal among which has been our failure to main- 
tain at all times the proper relation between credit and actual 
money, which must be held to make credits stable. 

I maintain that a panic which culminates in the hoarding 
of money invariably follows the inability of solvent people 
or concerns to obtain credit. When credit is unobtainable, 
confidence is disturbed and hoarding is resorted to, but the 
hoarding of money is never the fashion so long as credit can 
be secured. Inasmuch as the measure of credit which can 
safely be extended to the public must be in a proper relation 
to the money held by the banks of the country as a reserve 
against that credit, the inability of the banks, on account of 
the lack of flexibility in our currency system, to increase the 
supply of lawful money reserves beyond a certain point, 
makes it necessary for thom to limit the credit they furnish ; 
consequently, it often happens that banking institutions are 
unable to furnish during times of stress or pressure the 
amount of credit necessary for the successful conduct of 
legitimate business, to say nothing of being annually forced, 
during the crop-moving season, to drain their supply of 
funds to a point close to the limits of their lawful reserve, in 
order to meet this requirement. 

Under existing conditions, if a planter in Texas needs 
money with which to mature his crop, or the merchant who 
markets the crop needs money to move it, it is natural for 
him to apply to the local banker in his community for the 
credit thus required. If the relation between that bank’s 
reserve and its liabilities is such that he can increase his 
liabilities without impairment of his reserve, he makes the 
loan and places the paper of the applicant in his portfolio. 
If, however, as often happens during the cotton-growing 
season, when an abnormal amount of money is necessary for 
the movement of such crops, his credits are already extended 
as far as they should be in proportion to his reserve, his 
ability to discount the note for his customer depends entirely 
upon his ability to rediscount the same with his correspond- 
ent in some reserve city. 

Assuming that he is located in one of the smaller cities 
of Texas, it would be but natural that he should send the 
note for discount to his correspondent in Dallas or one of 
the other large cities of Texas; they in turn would credit him 
in his account for the proceeds of the discount, and if their 
reserve should be impaired by so doing they would neces- 
sarily have to depend upon rediscounting either this note or 
some other note with their correspondent in some central 
reserve or other city. 

Now, so long as the banks in the three central reserve 
cities—Chicago, St. Louis and New York-——are in a position 
to receive this paper from their correspondents in Dallas, or 
elsewhere, and give them credit for the proceeds of same, 
just that long our machine of commerce works very smoothly. 

Under the law of averages, the banks in the three central 
reserve cities carrying balances from all sections of the coun- 
try, are more apt to be able to extend credit to their corre- 
spondents without outside assistance than are the banks in 
Dallas, all the correspondents of which are working under 
exactly the same general conditions. In other words, a con- 
dition which makes one of its correspondents need money 
applies to nearly all of its correspondents, since the same 
general conditions are likely to prevail throughout the entire 
state, and in consequence, it experiences, first, a very marked 
withdrawal of iis deposits, and, secondly, a large demand 
from them for rediscounts or for loans. Whereas, the banks 
in the three central reserve cities, whose deposits come from 
all sections of the country, may experience a very large 
demand for either money or credit from Texas or the South, 
when conditions in other sections may be easy and the de- 
mand light, or vice versa. 

Thus, the central-reserve-city bank is able. through the 
interchange of credit to do much to assist its friends through- 
out the country; but when the conditions are abnormal, as 
they sometimes are, and the demand upon the central reserve 
cities for cfedit or currency comes from all sections of the 
country at the same time, they are unable to meet even the 
reasonable requirements of their friends, for the reason that 
under our existing national banking system, there is no 
source to which they can turn for assistance through the 
rediscounting of their paper or securities, or otherwise. 
When this condition obtains they are obliged to acknowledge 
their inability to further expand their loans. Under these 
circumstances confidence is disturbed, and fear, displacing 
reason, prompts a desire to hoard money. When this desire 
overtakes the people, and the banks are called upon to pay 
out abnormal amounts of money, we find ourselves in the 


midst of a panic. 
Panic of 1907. 


This is exactly the condition that prevailed in 1907, and 
that panic, memorable because of the fact that practically 
all of the banking institutions throughout the entire country 
gg age specie payment at the same time, caused those 
high in the official circles of our government to come to a 
realization of the pressing need of at least some modification 
in our currency system, 

As a result there was created in May, 1908, the National 
Monetary Commission, composed of eighteen members of Con- 
gress—nine from the Senate and nine from the House—non- 
partisan in character, which commission has, since that time, 
made an exhaustive study of the question. 

After nearly three years’ work by that commission, during 
the course of which its executive committee visited all of 
the principal cities of Europe, and made a close study of all 
the systems in vogue in those countries, we have had fur- 
nished to us by its chairman, Hon. N. W. Aldrich, a tenta- 
tive plan which he recommends and which we understand the 
currency commission itself will recommend for the augmenta- 
tion of our antiquated and inefficient financial and currency 
system, 

This plan provides for the organization of what is aptly 
termed the National Reserve Association of the United States, 
with headquarters to be established in Washington, with 
fifteen branches to be located in as many different zones 
throughout the country and so distributed as to provide equal 
facilities to the people of all sections. 

During the past two or three years there has been more 
or less agitation favorable to the establishment in this coun- 
try of a central bank, but recognizing the Ngee existing 
against such an institution, Senator Aldrich, early in his 
study of this question, realized its impracticability under 
existing conditions and devised a plan which is generally 
believed to be much better calculated to meet our require- 
ments under our form of government. 

A central bank in its natural functions would receive busi- 
ness from the people as well as from the banks of the coun- 
try, whereas it is not intended that the National Reserve 
Association shall receive accounts from individuals or corpo- 
rations, but rather, its relations will be confined exclusively 
to banks throughout the United States. 

While viewed purely from the ———— of a system, it 
would no doubt be ideal if the Reserve Association's relations 
with banks should be confined to national banks, as the gov- 
ernment would then have actual control over the entire 
system, but in view of the fact there are in this country 
about two state banks to every national bank, there are 
presented two great problems, one political, so far as its 
passage is concerned, and the other tconomic, so far as the 
relation of state banks to the National Reserve Association 


is concerned; and realizing this I am frank to say that I am 

in favor, as I know the chairman and the members of the 

Monetary commission are also in favor, of allowing state 

— to become members of the National Reserve Associa- 
on. 

To meet this condition, at the request of Mr. Aldrich the 
currency commission of the American Bankers’ Association 
appointed a special committee charged with the duty of try- 
ing to evolve some plan under which the state banks can 
become associated with the National Reserve Association, 
and I have no doubt a solution of this problem, difficult as 
it may be from the standpoint of economics, will be found, 
and that the solution will be satisfactory to all concerned. 

Having had a close association with the chairman and 
members of the National Monetary Commission during their 
study of this question, I know that they kept constantly in 
mind three underlying principles which were regarded as 
being necessary to the, successful operation of any plan. 
First, that any plan adopted should provide a method through 
which it would be pogsible for the banks of the country to 
furnish credit in pro.ortion to the reasonable requirements 
of business; second, that the notes issued by it as a cireu- 
lating medium should be scientific to the extent that they 
would possess 2 proper measure of elasticity ; and, third, that 
proper safeguards against over-extension of credit or over- 
expansion in business should be provided. 

To my mind the tentative plan which the chairman of the 
National Monetary Commission has proposed and which is 
founded upon these three essential principles covers our 
needs remarkably well. 

The proposed National Reserve Association of the United 
States, in the event of its inauguration, will be an institution 
of the banks of the United States, both national and state, 
and its entire capital stock will be subscribed for by the 
banks. While the public will have no direct relation with 
this bank, the fact that local banks throughout the country, 
pd reason of their connection with it, will have available to 
them its wonderful resources, no difficulty will be experienced 
by them in extending to their customers or patrons, whether 
farmer, merchant, manufacturer or banker, the credit neces- 
sary for use in the conservative management of their 
business. 

In the organization of the National Reserve Association 
the plan proposes to have the banks of the country subscribe 
for stock of the association in an amount equal to 20 per- 
cent of the capital of the subscribing bank, 10 percent of 
which shall be paid in cash; thus providing a capital of from 
two to three hundred millions of dollars, which, in the opin- 
ion of those who have given the matter careful study, seems 
to be ample. 

Must Be Subscriber. 

Before going into an explanation of the functions of the 
Reserve association and the detailed relations between that 
association and the banks, I want to impress upon you most 
forcibly the fact that there is nothing whatsoever in this 
»lan which will make it obligatory upon any national or state 
yank to become a stockholder or to participate in its func- 
tions. From its inception there has been no thought of 
arbitrarily forcing membership into the association; but, on 
the other hand, a bank in order to have the right to discount 
with it, must subscribe to its capital stock, as before stated. 
The relationship, if one exists, must be as a result of the 
voluntary act of the subscribing bank. 

The plan further provides that a bank so subscribing to 
the capital stock of the National Reserve Association can 
not during its legal existence sell or in any way dispose of 
its holdings of that stock, but that should a subscribing 
bank for any reason liquidate, it will be obligatory upon the 
National Reserve Association to buy back the amount of the 
eapital stock which such liquidating bank has held, paying 
therefor the price paid in, plus the proportionate amount of 
its accumulated surplus: or, in other words, it will pay the 
book value for such holding of stock. 

The plan of the National Reserve Association has been 
formulated with a view to providing an institution throngh 
which and by which we shall have an assurance against the 
recurring panics which have resulted so disastrously to the 
business interests of the country, and the plan has therefore 
been arranged more with a view to safeguarding our business 
than for profit on its capital stock. 

Further, it proposes that after the payment of all expenses 
and taxes the stockholders shall receive 4 percent upon the 
stock which they hold in the association; further earnings to 
be divided as follows: One-half to the surplus account of the 
National Reserve Association until the surplus shall amount 
to 20 percent of the paid-in capital; one-fourth to go to the 
government of the United States and one-fourth to the 
stockholders ; but when the stockholders’ dividend shall have 
reached 5 percent, two-thirds of the net earnings above that 
amount shall go to the government and one-third shall be 
added to the surplus of the National Reserve Association. 

All banks wishing to be associated with and participate 
in the operations of the National Reserve Association are, by 
the plan, required to form into organizations, to be desig 
nated as local associations, which shall have corporate pow- 
ers and shall be composed of not less than ten banks, the 
combined capital and surplus of the members of which shall 
aggregate not less than $5,000,000. 

All of the local associations so formed shall be grouped 
into divisions or separate districts within each of which a 
branch of the reserve association will be situated, and every 
subscribing bank must be a member of the local association 
situated in the district in which the subscribing bank is 
located, the purpose of which I will explain a little later. 

The plan to organize in this country a central institution 
given power to act as a bank has been criticised, chiefiy 
because of fear on the part of the people that the manage 
ment of such an institution would be subject to the influence 
of selfish interests to the detriment of the people, but the 
ingenious method provided for the election of the directors 
and officers of the National Reserve Association is so effective 
in its character it at once dispels this fear as well as the 
fear of it becoming.the subject of political intrigue. io 

The proposed plan provides for forty-five directors. Six 
of these are to be ex officio members, namely. the governor 
of the National Reserve Association, who shall be chairman 
of the board, two deputy-governors, the Secretary of the 
Treasury. the Secretary of Commerce and Labor and the comp 
troller of the currency; fifteen directors to be elected by 
the board of directors of the fifteen branches of the Natiena! 
Reserve Association, one by each branch, and twelve directors 
who shall pe elected by voting representatives from the local 
associations; and the board thus constituted and comprising 
thirty-three directors shall elect twelve additional members 
who shall fairly represent the industrial, commercial, agri 
cultural and other interests of the country and who shall not 
be officers of banks. J 

This plan of electing directors of the association gives 
representation to every part of the country. and safeguards 
the possibility of any one in any wise controlling the election 
of the board of directors and thereby controlling the man 
agement of the institution. 

With reference to the second criticism. or that of the 
utilizing of the funds in the keeping of the institution by 
selfish interests for speculative and other purposes—that 
possibility is thoroughly safeguarded in that loans secured 
by stocks and bonds or other collateral are not admissible 
for discount at the National Reserve Association by banks 
or individuals. This precludes the possibility of the us 
of speculative securities of any kind whatsoever as collateral 
against loans, and insures that whatever eredit this institu 
tion shall extend for the benefit of the public, shall be against 
credits which are created in actual transactions of business. 

Under the proposed plan, every bank subscribing to the 
capital stock of the reserve association, shall have the right 
to discount with it an amount of paper made by solvent = 
dividuals and firms, or corporations, equal to the capita 
stock of the discounting bank. 
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As an augmentation and to provide an additional safe- 
guard against recurring panics, it further proposes that sub- 
scribing banks, members of the local associations, shall have 
the right to discount, with the indorsement of the local 
associations—for which indorsement it may make’ such 
charge as in the judgment of the officers of that association 
would be proper under the conditions existing at the time 
of the discount—paper in an amount equal to 50 percent 
of their combined capital and surplus. 

To my mind, these provisions for the extension of credit 
are ample to meet all of the reasonable requirements of busi- 
ness; for, if you take into consideration the fact that the 
large banks in the central reserve cities will have the same 
privilege of discount with this institution that your smaller 
banks of Texas and other sections of the country will have, 
I think you will readily agree that it will provide the 
facilities for an amount of credit necessary to meet all 
ordinary or reasonable requirements. 

The major part of the business conducted by the National 
Reserve Association, if formed, will be made up of trans 
actions of this character; and it was the belief of the chair- 
man of the Monetary commission, as it is also mine, that the 
provision which is embodied in this ae of organization re- 
quiring that paper so rediscounted shall mature within 
twenty-eight days of its discount—being almost twice as 
long as the average time paper is carried by the great gov- 
ernmental or central banks of Eure »—and that it shall 
have been dated not less than thirty uays prior to the date 
upon which it is offered to the local reserve association for 
discount, makes it possible to meet all reasonable needs, and 
provides a safeguard against the over-extension of credit 
and over-expansion of business, yet, at the same time pre 
vents a banker from “manufacturing” paper to be used espe- 
cially for discount. 

Inasmuch as to discount paper under this condition would 
mean that other members of the local association would be 
required to indorse the paper discounted by any member, it 
will readily be seen that this facility probably would not 
be used except in times of great stress or when the public 
mind was disturbed to such an extent that extraordinary 
means would be necessary to restore confidence; indeed, it 
was for this express purpose that this provision was made a 
part of the plan. 

Government Shares Profits. 

The plan provides that the insitution shall be govern 
mental in its character to the extent, first, that the govern- 
ment shall have three permanent directors of the associa- 
tion——-the secretary of the treasury, secretary of commerce 
and labor and the comptroller of the currency, and, secondly, 
that it shall share in its profits. The original a also 
provided that the President of the United States should ap- 
point the governor of the National Reserve Association from 
a list of names furnished to him by the board of directors of 
that institution. Inasmuch as the Constitution provides that 
the President must have the right to remove from office any 
one whom he may appoint, and fearing that political power 
might influence the policy of the management of the associa- 
tion, the currency commission of the American Bankers’ 
Association recommended to Senator Aldrich,—which recom 
mendation was accepted by him,—-that both the power of ap- 
pointment and removal of the governor be vested in the 
board of directors. 

Since it was provided that the board of directors shall 
have the right to control the list of names from which the 
appointee is to be selected, it was further agreed that it 
should be the province of the board to appoint the governor, 

Many members of Congress agree that the point is well 
taken, and | have no doubt that when the National Cur- 
rency Commission makes its recommendations the change 
will be made to meet the suggestions offered by the cur- 
rency commission of the American Bankers’ Association, 

The plan provides that the National Reserve Association 
shall, within one year, take over at par and accrued interest, 
such of the 2 percent United States bonds as are now 
owned by the National banks of the United States and held 
by the Treasury Department to secure their circulating notes, 
the reserve association to be given the same right to issue 
its notes, secured by these government bonds, as the national! 
banks now enjoy; and the plan further provides that in 
future national banks shall not have the right to issue circu- 
lating notes, but that they may, if they so desire, continue 
their present circulation based upon government bonds now 
owned, 

To my mind this is the greatest problem in the whole 
plan, considered from an economic point of view, but inas 
much as it is generally conceded that there are times when 
we need considerably more money in the country than we 
now have, and not many times when we need less, and, 
further, since the issue of these notes by the National Re- 
serve Association will not change their flexibility, the method 
proposed seems to be the only solution of the problem. 

In addition to the notes which the association shall have 
the right to issye against government bonds in lieu of the 
present outstanding national banknotes, the association shall 
have the right to issue notes in amounts sufficient to meet 
the requirements of business, which said notes must be se- 
cured by a minimum gold reserve of 334% percent, the bal- 
ance or 6634 percent to be secured by commercial credits or 
commercial paper—these notes being circulated to provide 
for the requirements during crop-moving or other seasons of 
the year When an abnormal amount of money is needed. 

I have maintained that the proper security for a note 
issued by a bank ‘as a circulating medium should be a credit 
which is created in an actual business transaction, for the 
reason that when such a credit is used as security for a 
note, and the transaction is completed and the credit dis- 
charged, it is necessary for the bank to cancel the notes se- 
cured by this credit, thereby making the redemption of the 
note or the contraction of the currency to that extent auto 
matic, 





Bonds and Mortgages Not Liquid. 


A bond due thirty or forty years hence, or a farm 
mortgage due five or ten years in the future, is not, in my 
opinion, a proper security for a bank note which has been 
issued in response to the requirements of business; which 
note after having served its purpose, is no longer needed and 
should be returned to the bank for cancelation. The bond 
or farm mortgage held as collateral to such a note is not 
liquid and must be transferred either to some other depart- 
ment of the bank or sold to provide the means with which 
to liquidate the banknote. 

The use of a credit as security for a bank note, when such 
credit has been created in an actual business transaction, 
automatically forces the contraction of the currency imme- 
diately upon the redemption of the note. For instance, 
when you give your note to your banker and deposit as col- 
lateral thereto an obligation of a third party, which obliga- 
tion matures prior to your note, and the third party’s note 
is paid to the bank in the natural process, without any 
action upon your part, your note is canceled and returned to 
you. ‘Therefore, a banknote to be scientific and serve its 
purpose properly should be treated in exactly the same way. 

The question of the proper security in addition to gold 
coin—for I think we all agree that any banknote issued 
should be secured in part by gold—has been engaging the 
attention of the leading political economists of this country 
Jor many years, but, as bankers, I think we will agree that 
in times of stress commercial paper is practically the only 
means through which it is possible to replenish our re- 
Serves. Therefore, I say that the kind of security upon 
which money can be most readily realized should be the 
security which is made the basis of collateral of the bank- 
hote, as has been provided in this bill. 

The plan at first proposed by the chairman of the Na- 
tional Monetary Commission provided for a tax upon the 
notes which it would issue in addition to those which would 
be issued to take the place of our present national bank- 
note, and that said tax should be at the rate of 3 percent 
on the first $100,000,000 and graduated to 6 percent on all 
notes of this character issued in excess of $300,000,000. 

Believing this plan to be entirely unscientific and not 
tended to meet the natural requirements of business with- 
out penalizing the public, and in view of the fact that the 


government is to share largely in the profits of the associa- 
tion, and since any tax levied must ultimately be paid by 
the people, the currency commission of the American Bank- 
ers’ Association recommended to the National Monetary Com- 
mission that this clause be so changed as to give the reserve 
association the right to issue its notes in an amount 
necessary to take care of the reasonable requirements of 
business and that said notes be free from taxation. 

After much discussion of the subject our commission 
recommended that the following be substituted for that 
clause : 

In addition to the authority to issue notes to replace 
any National bank notes outstanding at the time of the 
organization of the National Reserve Association, it 
shall have the right to issue additional circulating notes. 
We believe these notes should not be subject to tax. 
There are no considerations, either of income to the 
government or penalty upon management, that should 
lead to the imposition of such a tax. If, in spite of this 
fact, there are considerations that would lead the Na- 
tional Monetary Commission to impose a tax, we believe 
the plan suggested for a tax is incorrect. It would tend 
to prevent a natural and wholesome conversion of legal 
money now in circulation into reserve in the hands of 
the association in exchange for its notes. If a tax 
should be imposed, we believe that its imposition in the 
first instance, and its graduated increase, should be 
based on the association’s proportion of reserve to total 
deposits and note liabilities; that the tax should only 
begin when that reserve fell to a certain point, and 
should increase inversely as the reserve decreased. 

You will notice the purpose of this resolution was to penal- 
ize such notes in the event conditions were such that the 
association would find it necessary to issue them when its 
reserve fell below a certain point. 

In actual operation these conditions when reached, if ever, 
would result in the management of the bank raising the in- 
terest rates on discounts to such an extent as would be 
necessary to penalize the borrower, thus having the direct 
result of forcing payment upon maturing obligations to an 
extent necessary to strengthen its reserve to the desired 
point, thereby preventing over-expansion of credit. 

It is a wall recognized rule in the old world that the 
rates of interest imposed by the various governmental or so- 
called central banks, measure their ability to maintain their 
reserves, and inroads upon their reserves are promptly 
checked through a raise in interest rates, which, if they 
soar to a high point, are a warning signal to the business 
world that causes people to reduce rather than increase their 
indebtedness. 

It is proposed that banks may carry with the National 
Reserve Association a part of the cash reserves which they 
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now carry in their vaults, and that such credits upon the 
books of the association may be counted as reserves for 
banks. 

It is hoped and believed if the plan becomes operative 
that in time it will hold the nm portion of reserves of 
the banks of this country, the whole plan having been de- 
vised with a view to having the reserves centralized under 
one management where in times of crises they can be made 
to count to the greatest possible advantage in their rela- 
fion to the credits of the country. 

In different European countries the major portion of the 
reserves of banks is carried with the central banks, and 
while it is desirable to centralize in this country as much 
as may be possible the reserves of our banks, still, this plan 
is not intended to interefere with the reserve or deposit re- 
lations at present existing between banks throughout this 
country. sioosseer, it is believed by those who are familiar 
with the plan that in time this association will hold the 
major portion of the lawful money of the banks of the 
United States, as under the operation of the plan it will not 
be necessary for the banks to carry in their vaults an 
umount greater than their needs for counter use; and par- 
ticularly would this be true in the case of a bank situated 
in the same city or contiguous to a city in which a branch 
of the National Reserve Association would be located. 

It is expected that the larger banks in the central re- 
serve cities will give to this institution, in the event of its 
organization, a large a of their cash reserves, which 
reserves have heretofore been carried in their vaults year 
in and year out. 

Now, my friends, the plan which has been proposed by 
the chairman of the National Monetary Commission pro- 
vides all of the essential principles necessary for the ref- 
ormation of our currency system. It restricts our present 
national banking system only to the extent that it pro- 
poses to relieve it of the right of note issue and serving 
us government depositories, which deposits it proposes shall 
be kept with the National Reserve Association. 

Thus the plan as proposed is not in any way revolu- 
tionary in its character; on the contrary, it augments 
the present system, and gives to the planter in Texas an 
assurance that if his crop in his storehouse, or the live 
stock in his stock yards, warrants the extension of credit 
to him by his local bank he will secure that credit, for 
with the adoption of this plan into a law it insures to his 
local banker an ability to discount that planter’s paper 
with his reserve correspondent, if he prefers, or directly 
with the National Reserve Association, provided the paper, 
as already stated, does not run to exceed twenty-elght 
days and also that it has been dated thirty days prior to 
the date upon which it is offered for discount. 

The. bank in a reserve city which discounts this paper 
for its correspondent, in turn is given an assurance that 
in case of need it can expand its credit through the re- 
serve association to the extent of enabling it to maintain 
proper reserves against its liabilities. 

he whole plan, devised and applied in a practical way, 
would simply mean the coérdination of the banks in this 
country and their codreration through an institution, the 
capital stock of which would be owned by the banks and 
which would be a court of last resort, so far as the hold- 
ing of the reserves of the banks is concerned. 


In a word, it would act as a reserve agent for the banks 
in the central reserve cities the same as they act as re- 
Serve agents for banks in the interior, and it would have 
a power greater than that now enjoyed by the banks in 
the central reserve cities, in that it would be possible, 
through the mobilizing of reserves to create credit; which 
can not now, in view of the reserve requirements, be cre- 
ated under our present system. 

In the event of the passage of the law providing for the 
adoption of this plan, any depositor of a bank located apy- 
where in the country who would have any misgivings as to 
the safety of his funds in such bank, would have only to 
inform himself upon one matter to determine whether or not 
the ‘bank would be able to meet its obligation, and that 
would be to determine as to whether or not the loans which 
the bank was making were of a character which would be 
admissible for discount at the National Reserve Association : 
for so long as the banker confined his discounts to paper of 
this character he would always be able, through an ability 
to rediscount such paper with the National Reserve Associa- 
tion, to maintain a satisfactory reserve. 

That there is urgent need for currency legislation is 
opparent to all who have made a study of the subject, and 
this is especially true if we would continue the work of the 
great development of the resources of our country and extend 
our industrial and commercial activities. 

The plan for a currency and banking system proposed by 
Mr. Aldrich is generally regarded as possessing all of the 
fundamental principles necessary to meet the requirements 
of our a — business and simultaneously furnish 
proper safeguards against the violent fluctuations in interest 
rates which in the past have caused great inconvenience to 
Sasieets and a lack of confidence that has spent its force in 
panics. 

Having need of some remedy and having the remedy at 
hand, it would seem that the proper course would be to apply 
it and relieve the patient, but we find this is not so simple a 
matter, since the prejudices of the people cause some to 
question the source of the remedy and whether the treatment 
should be allopathic or homeopathic; so Miss Democracy 
refuses to nurse the patient if a Republican doctor is the 
attending physician, and vice versa. 


Not a Partisan Question. 


In view of the importance of this proposed legislation, it 
is to be deeply regretted that the recent tariff legislation ieft 
such a trail of prejudice that many are inclined to treat this 
matter, which is of the greatest importance to every citizen, 
as though it were a tail to the tariff kite. This is contrary 
to the spirit of our duty to our citizenship, for surely the 
traditions of this country point to the promulgation by our 
people of the principles of fairness and Justice, and, if those 
traditions are maintained, this great question will be dis- 
associated from all partisan questions and treated entirely 
upon its merits. 

It has been the hope of the members of the National Mone- 
tary Commission, as it has also been the hope of those who 
have been active in this cause, that this, the greatest ques- 
tion of legislation since the Civil war, shall be regard as 
of. such importance to the people of our country that it will 
receive thelr unbiased consideration without reference to 
their political affiliations. Inasmuch as the passage of this 
law would be beneficial to every man, woman and child in 
our country, one would think the whole question should be 
viewed entirely from the standpoint of common need and 
treated in the spirit of national patriotism. No one con- 
nected with the work has ever had any thought of its being 
made either a Republican or a Democratic party measure, 
but if we are not careful this will be done in spite of our 
wishes. I believe the early passage of the bill hinges almost 
entirely upon this point, and it is to direct your attention 
to this danger and to appeal to you, gentlemen, for your 
assistance and cojperation to prevent the people of your 
section from viewing it as a party measure that I appear 
before you today. In so doing I pledge you my untiring 
efforts to do all that 1 can to dissuade the people in my 
section of the country from so regarding it. ft fs a meas- 
ure of the people, for the people and by the people, and if 
we are all active in our efforts to disseminate information 
on the subject, and see to it that neither of the dominant 
political parties uses it to the disadvantage or detriment of 
the other, I have an abiding faith the high order of intelli- 
gence of the people of this country will cause them to come 
to appreciate that the measure is really a most meritorious 
one; and I am sure we can depend upon them to treat it in 
nees and with justice, free from all prejudice or party 
bias. 

Yours is comparatively a new country and its proper and 
rapid development will require the use of much credit and 
money; indeed, no other state in the Union would be more 
greatly benefited by the passage of this bill If you wish to 
see this development continue, let me urge you, each one of 
you, to actively participate in the movement to disseminate 
information among the voters of your state, with a view to 
having them bring the matter to the favorable attention of 
your representatives in Congress. 

Texas has been honored by most able representation in 
the National Monetary Commission, and that she will sup- 
port the findings of that body, thereby sanctioning the work 
so commendably performed by her representatives on that 
commission, is my earnest hope. 

Sentiment favorable to this bill is being rapidly crystal- 
lized in the North, and everywhere organizations of business 
men are being formed for the purpose of waging a one 
of education, and unless friends of the plan in the South are 
active in their efforts to secure its enactment into a law, I 
fear there will be danger of its becoming regarded as a party 
measure, however much we may endeavor to prevent It. 

Bill Adapted to All Needs. 

I believe the bill is well adapted to meet the local require- 
ments of all sections of the country and that we must enact 
such financial legislation as will augment our currency and 
financial system if we are to continue the progress we have 
made in the last twenty-five years. During that period we 
have had a growth of 250 percent in our banking power and 
have had a corresponding increase jn the volume of our com- 
merce, but, regardless of this we have made no progress 
whatever in the currency laws which govern and control this 
tremendous business. 

We have in the United States nearly 40 percent of the 
banking power of the world, yet, because of the dissimilarity 
of our system of currency and banking, we are hardly a 
factor in the world’s finances. 

Abroad our present system is regarded with even greater 
disfavor than in the United States, and there can be no more 
forcible example of its deficiencies than that illustrated by 
the financing by English capital of our South American 
importations. 

My desire to have consummated this plan to establish 
the National Reserve Association is prompted by the thought 
that it will make this country the most powerful factor 
in the financial affairs of the world. Provide for the en- 
actment of a law authorizing the adoption of this plan 
through which we can properly finance our world business 
and it will not be iong until the United States will be the 
financial center of the universe. Our prestige, power and 
wealth warrant that ambition. This is a duty we owe to 
ourselves individually and collectively; a duty which in- 
volves our patriotism: indeed, it is a duty of even as great 
importance as the defense of our country. 

I have already trespassed quite too much upon your 
time, but I beg your further indulgence for just a mo- 
ment that J may briefly refer to one or two things not 
directly related to financial legislation, but which are of 
great importance in their relation to business. 

It is not my desire that you carry away with you the 
impression that I believe the establishing of the National 
Reserve Association will be a panacea for all our business 
ills, for, on the contrary, I do not, but I do firmly be- 
lieve that its adoption will form the best possible basis 
for the treatment of those ills, and it ey will do 
much to break the foree of financial storms which occa- 
sionally break over this country; furthermore, it will surely 
be most helpful in quickly restoring normal conditions once 
confidence has been disturbed. 

The well-being of our economic body depends upon the 
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proper observance of certain well established principles of 
economy, just as our physical bodies, if kept normal, must 
be governed by well defined rules of hygiene and health. 

Our rapid development and growth in wealth have cre- 
ated great possibilities for gain through speculation, and 
the extravagances of our people in their mode of living 
have had a tendency to encourage men to try to make money 
rapidly. This desire to “get rich quick” has at times 
caused such flagrant disregard of all economic laws that 
penalties in the way of depressions of business, and even 
panics, have been resultant, and, as is generally the rule, 
the penalty as the result of the sins of the few has been 
visited upon the many. 

If the National Reserve Association were in operation, it 
would be not only an institution of great strength through 
which the conservative and deserving business man could 
secure all reasonable assistance during periods of stress, 
but it would also wield much influence toward restricting 
wild speculation and over-expansion of credit. 

So long as speculation by our people continues, just so 
long will there be infractions of the rules of business or 
laws of economics, but if we can create some powerful in- 
strument which will exert a regulating influence over spec- 
ulation we will be enabled to minimize its dangers. 

The desire of the average citizen of our country to keep 
yace with his neighbors in his mode of living, requiring 
arge and even extravagant expenditures, combined with an 
inherent desire to accumulate a competency, has caused an 
activity in the direction of money making that has been 
richly rewarded through the rapid growth in values, but I 
desire to impress upon you the fact that much of the oppor- 
tunity for the accumulation of the ee | made and so 
lavishly expended has been created — the increment 
in the values of our property and through the use of our 
natural resources, and not alone as the result of individ- 
ual effort and the practice of economy. 

The time will come when values in this country will 
have reached their maximum, and when the natural re- 
sources which represent so much wealth will have become 
exhausted, or conserved. When that period has been reached 
our posterity will find it necessary to adjust their expenses 
proportionate to a greatly reduced income, for that income 
will then be more nearly measured by the actual labors 
expended. ‘That period will not be reached in our time, 
but the day will come so surely as time passes when the 
effects of our reckless and/sinful waste will be felt by 
future generations. 

All this struggle for wealth has caused us to be a na 
tion essentially commercial in our character and_ tastes, 
and the competition has been so keen that success has 
been exacting; in the quest we have had no time for 
study and have ag but little attention to the questions 
of government. Ve have not given much attention to the 
relation of capital to labor, nor to the relation of wealth 


to the government and other kindred subjects. As a result 
we find ourselves confronted by problems that are national 
in character and constantly increasing in number. 

The freedom from restraint and governmental restrictions 
with which capital has been handled in the past has nat- 
urally led to some abuses and the usurpation by it, in in- 
stances, of powers and functions which did not belong to 
it; but as these evils became more apparent and cast their 
threatening shadows over the economic and civic future of 
the nation the public conscience of the people was aroused, 
with the consequent demand for governmental restrictions 
and supervision. Public opinion, though wrongly created, 
is as effective in its influence as though rightly created, and 
since nearly all of the momentous undertakings in the de- 
velopment of our country have been those promoted by cor- 
porations, and, also, since nearly all of the public utilities 
which furnish to us the greatest measure of our convenience 
and comfort, as well as much that is luxurious, are made 
possible only through the use of aggregations of capital, 


‘the proper supervision and treatment of capital constitute 


one of the greatest problems that confront us today, for 
the dividing line between the rights of capital and the wel- 
fare and rights of our people is oftentimes difficult to de- 
termine. ‘The entire treatment of this problem depends 
largely upon public opinion, and it can not be gainsaid 
that there is not dire necessity for the public to come to 
a realizing sense of necessity of making just discrimination 
lest corporations which are serving the public lawfully and 
well be made to suffer with those which have been guilty 
of infractions of our laws. 

I maintain that capital, when used in large amounts 
through corporations or otherwise, owes a duty to the public, 
but when that duty has been discharged, the public should 
discriminate and protect those corporations and individuals 
that are deserving, and confine punishment to those that 
are guilty. 

If, as | travel down one of your crowded streets, some 
one snatches my purse, and to avoid detection or capture 
the culprit runs into the crowd, and, angered, I use a gun 
and shoot at random into that crowd chancing that I will 
hit the thief, but knowing that the probabilities are that I 
will wound someone else, I would no doubt be mobbed for 
showing such disregard for the welfare of those innocent of 
wrong-doing. This, my friends, is precisely the attitude of 
the public today in its treatment of corporations. 

When, as has occurred in the past, the management of a 
corporation that has been guilty of wrong-doing seeks, figur- 
atively speaking, to escape just punishment and discipline 
under the shelter of all corporations, the indiscriminating 
public, on the theory that all corporations are alike regard- 
less of methods pursued in their management-—whether for 
good or evil—hurls its shafts of displeasure and criticism 
at all corporations. 

The correction of these abuses must necessarily depend 


upon a sane and conservative public sentiment using a dis 
criminating sense in its treatment of them. 

I know full well that there have been abuses by capital 
and I have no desire to defend those who have been guilty 
of wrong-doing in the management of such capital, but cer 
tainly the wrong-doers are infinitely few in number as com 
pared to the total number of corporations, and believing that 
the average man now charged with the responsibility of the 
management of large aggregations of capital recognizes his 
duty and the duty of capital under his control toward the 
public, and having faith that most of them desire to do that 
which is right toward helping to adjust this problem of the 
relation of capital to the government, I can not refrain from 
urging you to help create a public sentiment which will deal 
with this and kindred problems in a spirit that will have for 
its keynote justice and equity. 

The currency question, to my mind, is the most important 
question before the public today, but this question of the 
relation of capital to the government and kindred economic 
questions are problems of great moment to our country. I 
believe in the general supervision by the government of large 
aggregations of capital used in the conduct of business that 
is semi-public in its character, provided such supervision does 
not mean control. I fear control by the government, for the 
reason that responsibility for the success of such enterprises 
would follow, and I do not believe it is proper for the govern- 
ment to be committed to the success of any line of business. 

The most effective way to solve these problems is through 
a greater publicity being given to the details of the affairs 
of our large corporations. 

A proper understanding of the subject by the masses of 
the people, and a public sentiment born of a sense of justice 
and fairness, will go far toward consummating a satisfactory 
adjustment of all our national problems. 

We should be broad enough to accept that which is good, 
no matter from what source it emanates, as we should be 
courageous enough to criticise and condemn that which is 
bad, wherever found. 

Texas is an empire within herself, not merely because of 
the vastness of her area but also because of the diversity and 
value of her crops and her industries. She has millions of 
acres of fertile lands which are capable of making homes and 
giving support to an immensely large number of people, but 
in order to be made effective, every section must be made 
accessible, for without railroads to bring in the settlers and 
to carry out the products, the land can not be advan- 
tageously utilized, and what is true in this respect in Texas 
is true in other sections. 

So, the ideal condition of capital in its relation to the 
public is that capital must serve the public and the public 
in turn must treat in perfect fairness capital so employed, 
with a view of bringing about a codperation between the two 
which will be beneficial alike to both. 





WASTE AND”~ ECONOMY IN PRODUCTION OF LUMBER. 


Handling Short Lumber In a Retail Yard—Can It Be Done Successfully ?—One Lumber Yard Does It Extensively 
and Profitably—-To Be Continued Next Week. 


In what already has been printed under this heading 
it is clear that the problem of elimination of waste in 
lumber manufacture by the saving of smaller boards is 
not merely a manufacturing problem but is to even a 
larger extent a merchandising problem, It is easy to 
rescue the short pieces from the waste, but it may not 
be so easy to find a market for them. To a certain extent 
it is possible to work up a trade for factory dimension 
in yellow pine, as was indicated in the article published 
January 7, and it is desirable to do this beeause it is a 
better outlet from the standpoint of values in many 
instances than is afforded by the retail lumber yard. 
Many factory uses also, of course, will take much 
smaller pieces than can effectively be put to any 
building purpose. However, the bulk of yellow pine 
moves to the retail lumber yard, and the path of least 
resistance is that which leads to the sale of short stock 
through the same channels as the long. It will be im 
possible for the saw mills in general to save any large 
proportion of short lumber unless the retail lumber 
yards in general can take and dispose of a considerable 
proportion of it, say at least half, leaving the other 
half to go to special factory uses which can be de 
veloped. 

Can the Retailer Sell Short Lumber? 

The question therefore ts whether as a thoroughly 
practical matter the average retail lumberman ean 
take more short stock than he has been taking, and do 
it with profit to himself; and that is a question to be 
settled by experience rather than by logie. We al! 
might argue the pros and cons of it without getting 
to any unanimity of opinion; but concrete examples 
of what retail lumbermen actually are doing in the 
use of short lumber are a pretty good indication of 
what others might do who ure similarly situated. This 
article therefore takes up for fairly close study the 
methods of a very successful retail operation whose 
managers modestly say that they have not yet gone 
to the bottom of the short lengths question, nor de 
veloped all the ways in which an added profit may be 
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made in this direetion; but who nevertheless have ae 
complished some very interesting and unusual things. 
The story will run through two or three successive 
issues of this paper without any special effort to de 
velop it into logical separate chapters; and inasmuch 
as the handling of short lengths is only an incident 
of special merchandising plans along other lines it will 
he necessary to describe the equipment, the men and 








THE BUSINESS OF THE LYTLE LUMBER 





owe oe! 


COMPANY WAS STARTED HERE IN 1896— 


the policy quite fully in order that it may be clearly 
understood how the short stock is successfully handled, 
not as a side line or specialty or bargain counter or 
remnant counter proposition, but as a regular incident 
of operation. 


A Concrete Example. 


Deshler, Ohio, where the Lytle Lumber Company is 
located, is a town of about 1,700 people, the Baltimore 
& Ohio railroad crossing the Toledo line of the Cin 
cinnati, Hamilton & Dayton railway there, while the 
Ohio Electric traction line affords another popular 
means of local travel. It is purely a farming town, 
about the only manufacturing enterprises in the vicin 
ity being tile factories and the concrete block plant 
and planing mill facilities of the Lytle Lumber Com 
pany. This section of Ohio formerly was known as the 
Black Swamp, and crops were very uncertain in mode! 
ately dry seasons, and very certain of failure in wet 
ones. Tile draining has changed that and brought the 
land up in fertility and value, but this has been a 
comparatively recent development. For a half-dozen 
years or more the farmers have done fairly well, and 
most of them are still ‘‘land poor,’’ having put their 
earnings into improvements or into further purchases 
of land. On the whole, the location has offered no more 
than the usual average opportunity for the local lum 
ber yard. The field commanded, however, is of fairly 
good size, the nearest lumber points north, east, south 
and west averaging about eight miles away, except 
Hoytville six or seven miles east, where the Lytle 
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Lumber Company established a branch vard eight 
years ago. Both yards carry a somewhat heavy line 
of credit for their customers, but lose very little money 
on bad debts, due largely to the substantial fixed 
population of farmers largely owning the land they till. 


Some Necessary History. 


The story logically begins away back in the days 
when David Lytle was a carpenter in Pennsylvania 
when the man of the saw and plane took the rough 
lumber at the job and wrought out the doors and win 
dows and frames and all the good old handwork which 
now comes through a machine and is called millwork. 
Ile came to Ohio in 1867, and for about five years 
worked at his trade there. He was then a farmer in 
Putnam county, the next county south of Deshler, 
at odd times helping a neighbor out in some special 
job of building; and winning what in his modest esti 


mation appeared a competence he retired from farming 
in 1896 and came to Deshler to take life easy. 

He had, however, two growing and active boys on 
his hands. Eph was just coming of age, and Art was 
ten years younger. An older son was carving out the 
foundations of a medical career and is now a 
ful practicing physician, but for the other two the 
chceice of an occupation was imminent. With this in 
mind the father began a modest lumber business sey 
eral months after coming to Deshler, in some old frame 
buildings ‘‘down near the reservoir.’’? Later the busi 
ness was moved to an old blacksmith shop on its pres 
ent site. The second floor, reached by a ladder and 
heated by a cannon stove, was the office where the 
boys and their father worked out the problems of the 
earlier days of the business. In time a new frame 
building supplied hetter quarters, and in 1909 this 
was replaced by the magnificent fireproof structure 
here shown. It is laid up of plain eement block with 


success 
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AND THIS BUILDING WAS FINISHED AND OCCUPIED 
SHED SPACE 











BY TPOIN 1909, WETTED OVER TWO ACRES YARD AND 


ADJOINING 





RECEIVING FLOORING, BYRKIT LATIT, AND TWO BY 
FOURS, NOTHING ON THE WAGON LONGER , 


THAN FOUR FEET. 


an outside veneer of red cement brick trimmed in 
white, all of which were made by the Lytle Lumber 
Company’s own men on the premises. The materials 
were accumulated gradually and the building put up 
so as not to interfere with the regular business and 
in such a way that its cost and construction were an 
easily carried burden. The present site covers a full 
block of about two and one-fourth acres, and extensive 
lumber sheds house a stock larger and more completely 
assorted than is usually carried in a community of this 
size. When in connection with this we find the com 
pany taking the discounts on all its own bills, and at 
the same time carrying a single customer—contractor 

for as much as $20,000, as it did last year, it must 
be concluded that an interesting story of achievement 
lies somewhere between these later days of the busi 
ness and the time when the two untrained boys were 
started in business in the old frame building fifteen 
years ago. With no previous experience in a business 
where inexperience is a heavy handicap, they must 
have grappled quite suecessfully with the problem; 
and it is quite natural that they should have worked 
out their suecess along lines showing high originality 
in many particulars. Just here, however, it is proper 
to mention that in the earlier years a sister was an 
important factor, keeping the books and looking after 
the office and correspondence, Along about the time 
the new building was about ready for oececupaney Miss 
Anna Lytle married Daniel J. Brumley, a well known 
Chieago railroad construction engineer, and she laugh 
ingly complains at having thus been eliminated from the 
business just as it was getting into more comfortable 
and handsome quarters. 

What has been said here is essential as an introdue 
tion to the imain story, which will be continued through 
two following installments, and the reader is recom 
mended to save the three issues in order that the series 
may be reviewed as a whole, 

|'To be Continued. | 





EFFICIENCY IN HANDLING INDUSTRIAL INVESTMENTS. 


{|Note: Mr. Emerson, one of America’s foremost 
efficiency experts, is thoroughly familiar with the lumber 
business and its manufacturing processes. He has very 
kindly agreed to answer questions bearing on this sub 
ject and the AMERICAN LUMBERMAN will be pleased to 
transmit to him any inquiries the discussion of which 
will prove of general interest.—Eprrors. | 

very mother thinks her baby is different from all 
other babies, and so it is—to her. ‘There would, how 
ever, be no use in calling in a doctor if all babies were 
different propositions. The doctor knows that whethe1 
they be white, brown or black, whether they be boys on 
girls, they have the same kind of colies, the same teeth 
ing troubles, that they are subject to take the measles 
scarlet fever, the same dread infantile paralysis on 
pneumonia, and while it is the mother’s business to 
Watch and nurse the special infant, it is the doetor’ 
business to provide both remedies and preventions for 
all infants. 

The efficiency engineer finds all business very much 
alike. All industries use materials of manufacture, all 
use supplies for operation and maintenance, all have a 
pay roll and all have plant investment expenses. In 
each of these four items wastes occur. The amount of 
Waste may vary, but not its fact. 

Tiffany, the jeweler, is careful of his raw material, 
gold and diamonds, and his losses on this score are few 
On the other hand, his inefficiency in supplies, in pel 
Sonal service and in capital investment may be very 
great, 

In a big packing plant we estimated the efficiency of 
materials of manufacture at 99 percent, of personal 
service at 70 percent, but materials amounted to $30,000, 
YU0, so the loss of 1 percent amounted to $300,000, The 
personal service bill or pay roll amounted to $600,000 
a year, indieating a loss of $180,000. The combined 
efficiency of materials and labor was 98.5 percent, which 
is very high, nevertheless showing ar 
$480,000, or $1,600 a day 
easily preventable, 

The lumber business is one of the most wasteful busi 
nesses in existence as to materials of manufacture. If 
the standing tree should be weighed and the merchant 
able lumber also be weighed, what would the shrink 
age be? Enormous, of course, much of it not prevent- 
able; but if there were ten operations in dependent 
Sequence and we could save only 1 percent on each, the 
end result would be a gain of 10, and the greater the 
theoretical wastes the greater the opportunity to make 
practical savings, 

It is well known that if labor is continuously busy 
on one thing at one place where it can be easily super- 


annual joss of 
two-thirds of which was 


[By HARRINGTO ~MERSO 

vised, it is easier to attain high efficiency, but if it is 
seattered and on work that 1s not repeated, the ef 
ficiency falls off. Bricklaying is a kind of work i 
Which repetition occurs and in’ which supervision is 
easily possible, yet Mr. Gilbreth has shown that the 
average efficiency ¢ 


f bricklaying, owing largely to the 
defective methods employed, is not o 
Bricklaying is almost the oldest trade there is; there 


is an immense amount of it going on and it ought to 


er 30 percent, 


show higher efficiency than any other trade in the world, 
but it doesn’t. 
ter than bricklaying, and this is greatly to its credit, for 


Happily, lumbering shows up much bet 


it is a comparatively new business, it can not be easily 
supervised from a central office and conditions are not 
identical from cay to day or even from hour to hour 
While better than bricklaying, it is nevertheless in 
evitable that lumbering operations are carried on with 
great Jabor inefficiency 

As to supplies, there is no reason to suppose that in 
lumber camps they are more economically bought and 
used than iffany’s supplies or any other centralized 
firm’s supplies, and as the average waste in the suppl 
item is between 20 and 40° percent we would be sur 
prised to find the lumbermen, 
particularly careful as to sup 


already so wasteful of 
material and of labor 
plies. 

As to the fourth item, plant investment in industrial 
plants shows an efficiency of 
northern regions, owing to climate, plant operations in 


about 30° percent. In 
| 


lumbering are peculiarly inefficient It is therefore 
probable that fumbering from start to finish, js one ol 
the most wasteful businesse n the world, and while 
many of the wastes may not be preventable, enough 
a well planned attempt to eliminate 
lumbering 


remain to make 
them well worth while If, for instance, 
losses are 70 percent compared to an ideal standard, 
and for the’same standard they could be reduced to 
60 percent, then the efficiency gain is from 30 to 40 
percent, or an actual gain of 33 percent, thus showing 
that the worse the natural conditions or limitations of 
a business the more easy it is to make a killing in the 
way of improvement. 

To effect improvement exactly the same principles are 
applied as to any other business desiring improvement. 

We ascertain whether the necessary principles are 
applied to the business as a’ whole and as to each 
operation, whether these principles are fully applied 
and also whether perhaps other and destructive prin- 
ciples are applied. A study of this kind shows very 
rapidly and readily where wastes are sure to occur, 


The next steps are to study out existing conditions and 
to establish practical standards, The difference between 
vhat is and what ought to be gives us the measure of 
the loss. How it ts to be eliminated is a different prob 
lem, It is evider that it is more sensible to spend 
#100 to eliminate a loss of $1,000 than to spend $1,000 to 
eliminate a loss of $100 In spite of the fact that this 
is so evident, a great many good people are much more 
inclined to spend money for new improvements rather 
than improve the efficiency of what they already have, 

When, however, we know what is actually being done, 
when we can compare this actual performance with 
vhat we cught to be doing when both managers and 
experts put their heads together to work out a suit 
thle plan, when the interest of the wage earners is se 
ured by eommon sense, by discipline, the fair deal, effi 
ciency reward, the preventable losses rapidly diminish 

It has been said of Americans that they are a nation 
of doers rather than of thinkers. It is for this reason, 
perhaps, that managers almost invariably wish to start 
hettermen: with some 
thus putting it up to the wage earner not only to do more 
vork but to do the planning and thinking also, If the 
manager would forget about more work from the wage 


ystem of piece rates or premium 


earner cand apply the various efficiency principles, re 
duced costs would take care of themselves, even. as 
Atlantic steamers now run for 1.5 pounds of coal per 
indicated horsepowe r-hour when six and seven pounds 
were not unusual a few decades ago. The improvement 
has been attained not by more work but by less work, 
not by bigger engines but by smaller engines running 
faster, not by expecting more from the stokers and coal 
passers but by expecting more from the designers 
builders and chief engineer. 

The application of efficiency principles, witl resultant 
scientific management, pays always, has paid in the lum 
ber business, but the same results are not attained by 


iny mere piece rate or accounting system. A combina 
tion of devices and of theories is not enough Hard, 


persistent work, considerable temporary additional ex 
nense, and harder thinking are the basis. 

The American manager as a rule balks at additional 
work; he also balks at additional expense. He feels 
that any expert service fee is too high, yet if a contin 
gent payment is proposed he feels that 5 percent of its 
proposed saving is too generous a rews ird. Yet the same 
man will install new machinery if it ean be shown that 
it will save its cost in three years. Not only does the 
American do very little thinking about his own business, 
but he can not bear to employ anyone to think for him. 
Hence the universal American is actively coupled with 
great inefficiency. 
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WASHINGTON NEWS. 


THE TAPLINE PROCEEDINGS. 
[Special telegram to the AMERICAN LUMBERMAN, ] 

WasHinoton, D. C., May 17.—It has been found that 
the record in the tapline proceedings is so very volu- 
minious that the Interstate Commerce Commission has 
discovered that in view of its desire to make an 
exhaustive study of all the facts, including not only 
those of a general nature but those that relate specif- 
ically to each of the one hundred or more particular 
cases involved that it will be impossible to satisfac- 
torily dispose of the case before the summer recess 
on July 1. 

The tariffs canceling divisions or allowances to so 
called tap lines were filed as long ago as September, 
1910; and as the commission’s power to suspend rates 
under the recent amendment to the act, is limited to 
ten months in the aggregate, some special action jis 
thought to be necessary in order to preserve the tariff 
situation so that the rates will not be disturbed in 
advance of the commission decision. 

Under the cireumstances the commission has sug- 
gested that the trunkline carriers withdraw their 
tariffs that are now under suspension by the commis- 
sion and which provide for the cancelation of allow- 
ances to tap lines; and that the cancellation tariffs at 
once be filed and dated to become effective in October 
or November. It is thought that this course will not 
give rise to objection from any quarter. 








NOTES FROM THE CAPITAL, 


WasHineton, D. C., May 15.—The passage of the 
Farmers’ Free List bill by the House and the fight in 
the Senate over the election of the president pro 
tmmpore were two of the interesting developments in 
the legislative branch of the government in extra ses- 
sion during the last week. The Senate committee’s 
hearing on reciprocity and numerous hearings of inves- 
tigation committees in the House were minor details. 

The Farmers’ Free List bill passed the House late 
Monday night by a vote of 236 to 109. The bill went 
to the Senate Tuesday, where it probably wil! be 
chloroformed by the finance committee. Not even the 
most optimistic demoeratie supporters have any hope 
that the bill, removing duty from more than 100 arti 
cles used by the farmer, will pass the Senate. If 
the measure comes from the committee room, which 
is extremely doubtful, it seems destined to be talked 
to death on the Senate floor. The Senate is evidencing 
a determined disposition not to consider any tariff 
legislation at the extra session, with the exception of 
the Canadian reciprocity agreement. For the Canadian 
reciprocity bill, in the Senate, there are now counted 
fory-seven votes; against it, forty-two. Different polls 
have not entirely agreed, and nobody pretends that he 
can make a complete roll call with confidence in its 
present accuracy. That there may be some changes 
between now and the date of the vote is also conceded. 
Recently there has been strong intimation that the 
insurgent republicans, instead of dividing, may get 
together almost solidly on a program of presenting 
and pressing vigorously the Cummins amendments, de- 
nouncing the measure and then finally voting for it 
under protest. 

The hot wave that has struek the capital in the last 
few days may have much to do with an early adjourn- 
ment of the extra session and many of the lawmakers 
are anxious to get the reciprocity matter over or take 
a recess until October or November for cooler weather. 


Resignation of the Secretary of -War. 


Most everybody who has any interest at all in the 
resignation of Seeretary of War Jacob M. Dickinson 
has a different guess just why this cabinet officer 
desires to return to private life. Everybody under- 
stands why Henry L, Stimson, of New York, was chosen 
to succeed the Secretary of War. His position in the 
party, coupled with his recognized ability, makes him 
particularly desirable to the President. The 1912 cam- 
paign is approaching and Mr. Stimson represents the 
progressive wing of the party in New York state. 
This is the faction which carried the Republican eon- 
vention last summer, but could not carry the state. 
The President wants New York state to support him. 
He believes that Loeb, Sherman and Barnes ean take 
eare of the old guard, and he thinks that Stimson can 
handle the progressives. There is, of course, the regu- 
lation reason that Secretary Dickinson wants to reénter 
private business and is going to his home in Tennessee 
for that purpose. Mr. Dickinson resigned as general 
counsel of the Illinois Central railway to take up the 
war portfolio, His position with that company has 
since been filled. It is difficult to separate the resigna- 
tion of Seeretary Dickinson from the present troubles 
in Mexico, It is now distinetly recalled that the secre 
tary and the President have not been exactly in accord 
in this matter. 

Alaska Coal Claims, 


Settlement. of the $300,000,000 Cunningham coal 
claims, demanded so strenuously by Alaska that the 
people recently became so wrought up they dumped 
hundreds of tons of foreign coal in Cordova bay, will 
be announced within the next ten days, according to 
an authoritative statement made by certain officials 
of the Interior Department today. The important case 
will be settled at that time,.according to this informa- 
tion, and will be one of the most important decisions 
ever handed down by the department. Commissioner 
Fred Dennett and Secretary Fisher have gone over the 
testimony in the case prior to the recent hearing when 


argument only was made by the attorneys in the case, 
and are prepared to give an early decision, which is 
looked for within the time stated. 

Financiers are looking forward to the early issue by 
the government of Panama canal bonds. It is expected 
they will be issued not later than the first part of 
June, and perhaps in the course of this month, The 
issue will be one of $50,000,000 3 percent bonds and 
they will be unlike other bonds éssued by the govern- 
ment in recent years, in that they will not be available 
for circulation. That is, the national banks will not 
be able to use them as security for circulation. This 
means that the bonds will be of use chiefly for invest- 
ment purposes. 

Miscellaneous Matters. 


Senator Curtis, of Kansas, has introduced in the 
Senate a bill to pay the balance due the depositors 
of the Freedman’s Savings & Trust Company, amount 
ing to more than $1,000,000. The bill has long been 
pending in Congress. 

A bill that may prove to have an important effect 
on the coming national convention was introduced in 
the Senate late this week by Senator Bristow, of 
Kansas. It is a presidential preference measure for 
the District of Columbia. The bill provides for a pri- 
mary nominating election in the district, at which 
the electors of the district shall express their first and 
second choice for nominees for President and vice presi- 
dent; elect delegates to the national party conventions, 
and elect national committeemen. All to be held before 
the states take up the work. 

It is authoritatively stated at the White House that 


‘Secretary of State Knox will not resign from the eab- 


inet. The report has been revived that the official was 
dissatisfied with the administration and that as a result 
he felt called upon to retire. There seems to be no 
foundation, however, for this suggestion. 

The nomination of Capt. Austin M. Knight, U. S. N., 
to be rear admiral was sent to the Senate recently by 
the President. 

The government printing office will see one of the 
busiest summers in its history if the democratic House 
carries out its present investigation program. I our- 
teen investigating committees, each with printing to be 
done, are expected to be in full swing today. Resolu- 
tions have been introduced asking for as many more 
inquiries, on ; 

Dr. H. F. Moore, of the Bureau of Fisheries, will 
represent the bureau at the fifth International Fisheries 
Congress at Rome, May 26-31. The Department of 
Commeree and Labor made the announcement recently, 
Dr. Moore will inspect the sponge fisheries on the coast 
of Algiers before returning to the United States. 





REPARATION ORDERED. 

Wasuinaton, D. C., May 15.—The Interstate Com 
merce Commission has handed down an order in the fol- 
lowing case, at its general session held May 4, just 
made public. 
Petitions of George T. Mickle W. C. Rodgers 

Lbr. Co., et al. Schultz Bros, 
Fernwood Lbr. Co., et al. Schultz Bros. & Benedict 
American Lbr. & Export Co., B. T. Toomer 

et al. Cc. C. Warren 
Eastman, Gardiner & Co., J. A. Wilson : 

et al. Yellow Pine Mfg. Co. 
Harry R. Brown W. Kk. Terhune Lbr. Co. 
American Lbr. & Mfg. Co. Chicago Car Lbr. Co. 
Anguera Lbr. Co. Richey, Halstead & Quick 
Cc. D. Benedict & Co. W. A. Messer Lbr. Co. 
Brookhaven Lbr. & Mfg. Co. Nourse-Taylor Lbr. Co. 
Chicago Lbr. & Coal Co. George T. Mickel Lbr. Co. 
H. C. Creith & Co. Gulf Coast Lbr. Co. 
Crescent Lbr. Co. Klsemore Lbr. Co. 


G. H. Devees Lbr. Co. I’. W. Norwood Lbr. Co. 
John R. Gobey Lbr. Co. W. Cc. Arnold 

Cc. L. Gray Lbr. Co. Arnold Lbr. Co. 

Greer Houghton Lbr. Co. A. E. Bass 

George M. Griffin Lbr. Co. Charles F. Luehrmann Hard 
Gress Mfg. Co. wood Lbr. Co. 

Hamilton Lbr. Co. A. I. Michell Lbr. Co. 

R. L. Hamilton KF. H. Cline. 


Haney Lbr. Co. Epley Lbr. Co. 

W. W. Herron Lbr. Co. Il. L. Mickle Lbr. Co. 
Industrial Lbr. & Mfg. Co. Silver Creek Lbr. Co. 
Krauss Bros. Lbr. Co. 
Lewis Lbr. & Mfg. Co. 
Lindsay Lbr. Co. 
Lord & Bushnell Lbr. Co Cincinnati, New Orleans & 
Louisville Lbr. Co. Texas Pacific. 
Marbury-Speer Co. Illinois Central. 

Mellow! Por. Co. Alabama Great Southern. 
Marsh & Bingham Co Mobile & Ohio. 

Meeds Lbr. Co. New Orleans & Northeastern. 
Meeds Gray Lbr. Co. Alabama & Vicksburg. 

Moore Hagerty Lbr. Co. Yazoo & Mississippi Valley. 
I. R. Morris Nashville, Chattanooga & St. 
McElreath Lbr. Co. Louis. 

Parson-Willis Lbr. Co. Southern railway. 

I. 8. Pate Lbr. Co. Gulf & Ship Island. 

Perry County Lbr. Co New Orleans, Mobile & Chi- 
ine Plume Lbr. Co. cago. 

Pole Stock Lbr. Co. Western Railway of Alabama. 
I. H. Pollock Lbr. Co. Seaboard Air Line. 
Paepcke-Leight Lbr. Co. Norfolk & Western. 

Rich Lbr. & Mfg. Co. Louisville & Nashville. 
Richwood Lbr. Co. Mississippi Central. 


All reparation on account of overcharges on shipments 
of yellow pine lumber. The exact wording of the order 
is as follows: 


Upon consideration of the record in the above entitled 
cause and matters therein presented, and it appearing that 
written agreements or stipulations between above named 
petitioners and defendant carriers, dated December 31, 1910, 
and dates subsequent, duly signed and providing for the 
payment by said defendant carriers to the petitioners, 
through their respective attorneys or representatives, of a 
sum equal to 8344 percent of the face amounts of the provy- 
able claims for reparation on shipments of yellow pine lum- 
ber originating at points on the Mississippi Central railroad 
and moving to points of destination set forth in agreement 
of May 14, 1909, approved by the commission September 2, 
1909, in full satisfaction of said claims subject to the ap- 
proval of this commission, have been submitted by the 


Defendant Carriers. 


parties for such approval: and it further appearing to the 
satisfaction of the commission that some of the terms of 
the provisions of said agreements of stipulations are incon- 
sistent with law, the same are hereby approved by the com- 
mission, and the defendants are hereby authorized to pay 
to said petitioners, respectively, from time to time such 
sums as they and each of them may be found to be entitled 
to pursuant to the terms of said agreements, the same when 
paid to be in full satisfaction of the complaints and claims 
covered by said agreements or stipulations in conformity 
with the intent and provisions thereof. In the case of the 
presentation hereafter by the parties to other complaints, 
Docket 698-707, of signed agreements, or stipulations of the 
adjustment of the same, identical with the agreements herein 
approved, dated December 31, 1910, the carriers and parties 
to said agreements or stipulations are hereby authorized 
from time to time to make payments thereunder to the 
proper parties in accordance with the terms and intent of 
said agreements or stipulations to the same effect as if they 
had been presented to the commission and approved in the 
same manner as hereinbefore covered by this order, provided 
that all subsequent agreements identical with the agreements 
herein approved must be filed with the commission on or 
before the dates upon which payments are made. 

It is ordered, That defendant carriers report to the com- 
mission from time to time such payments as they may make 
in pursuance to said agreements, showing separately the 
amount, the date of each payment, to whom and by what 
carriers paid, 


COMPLAINT OF OVERCHARGE. 


WASHINGTON, D. C., May 16.—The Memphis Freight 
Bureau has filed a complaint with the Interstate Com- 
merce Commission for May Bros., shippers of logs to 
Memphis, and lumber from Memphis over the lines of 
the Illinois Central and the Alabama & Vicksburg on 
shipments originating on the line of the latter road, on 
which a rate of 13 cents a hundred pounds was charged, 
whereas it is charged that the rate should have been 
9% cents. 

The complaint calls attention to the fact that there 
is in the tariff the following stipulation: 

‘*Rates shown apply from junctions of the Tllinois 
Central railroad with connecting lines on shipments orig- 
inating at points on connecting lines from which no 
through rates are published, subject to rules shown 
herein, ’’ 

The position is taken by the complainant that it is 
fair to assume that this stipulation was never intended 
to advance rates on shipments from connecting lines, 
but was designed to prevent their application from points 
which enjoyed lower through rates. However this may 
he, the carriers have imposed on the shipments in ques- 
tion an exeessive rate because they were shipped on a 
through rate from Pearson to Memphis and not loealled 
in and out of Jackson. Reparation is demanded. 





DO YELLOW PINE MANUFACTURERS WORK ON 
THE RIGHT BASIS? 


It was quite common in the days when white pine 
was in its prime for the manufacturers and wholesalers 
to carry in stock from 15,000,000 to 20,000,000 feet of 
lumber, and largely good lumber rather than piece 
stuff or timbers. One could order almost anything in 
the line of lumber with reasonable assurance that. it 
would be shipped within three to six or seven days and 
if the invoice did not reach him in ten days he could 
almost bank on it that the order had gone astray or the 
invoice for the goods had miscarried. 

How much different it is with the yellow pine manu- 
facturer today. Very few, if any, of them ever have 
10,000,000 feet in stock at one time, and if he gets 
500,000 to 750,000 feet in stock of any one thing he 
begins to squirm and very soon he begins to slaughter 
prices. The cry nearly all the time is, ‘‘eurtail the 
output,’’? and, as a consequence of this curtailing 
process, the general run of stocks has only from 1,000,- 
000 to 3,000,000 or 4,000,000 feet, and if one orders a 
full carload of any one thing it is liable to exhaust the 
stock to fill the order, even if the order is not held 
up for an accumulation. This invariably happens when 
the dealer is in a rush for the stock and, consequently, 
the delay causes untold dissatisfaction and, necessarily, 
a change from firm to firm. 

I presume that no one thing causes the millman so 
many ‘‘kicks’’ today as such delays as these. Just 
row IT have in mind a mill which has not been able to 
accumulate a full car of 6-ineéh No. 1 eommon drop 
siding since December 15, 1910 and, prices having ad- 
vaneed so materially since that time, the dealer natur 
ally begins to think the firm is trying to get him to 
cancel the order and no reason they can give him now 
can change his mind. These things hurt and hurt 
badly. It gives the whole yellow pine fraternity a bad 
reputation and people will soon begin casting about for 
substitutes, if they have not already begun to do this. 

Cypress, spruce, hemlock and other woods are being 
used now in Ohio to much greater extent than ever 
would have been the case, I feel sure, if the yellow pine 
mills had tried hard to meet the demand. These slow 
shipments and consequent long delays have caused 
many contractors to lose money on their jobs, and 
people have used other material, such as cement, brick 
or stone instead of lumber, just because they were 
afraid of such delays. The fact is that such delays by 
western shingle shippers have done more than any otlier 
one thing to drive that trade to where it now is. 

Of course, I know that the yellow pine manufac- 
turer and wholesaler of the South will say, ‘‘Oh, we 
can not keep yellow pine long. It ‘blues’ up so,’’ and 
I know also that this would be a valid reason if some 
of the wholesalers of the North did not carry larger 
stocks nearly all of the time than the southern mills, 
and some of them indeed carry twice as much all of the 
time and carry it without difficulty, but he has it 
under cover. But is there any reason under the sun 
why he ean do this better than the mill man with !ils 
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lumber right at hand with which to build such sheds? 

lustead of eurtailing the output in a dull time it 
seems to me that every mill ought to fill up its broken 
stock so that dozens of cars could be shipped without 
any delay. Instead of starting out transit shipments 
of surplus stock to cause demoralization of prices, or 


closing down the mills to curtail the output, it seems 
to me that the better way would be to do as I have 
outlined above, and then when trade opens up, as it is 
reasonably sure to do sooner or later, the dealer can be 
sure of getting what he wants when he wants it; the 
contractor and the builder can feel sure that no delays 


will occur and, it seems to me, that in every way this 
would be better than the present plan. I believe the 
mills that first do this will have no cause to cut prices, 
but will have a good demand at prices which will 
realize a handsome profit. GrorcE H,. CRAWFORD, 
Westerville, Ohio. 





ASSOCIA 


COMING CONVENTIONS. 


May 22-23—American Lumber Trades Congress, St. Louis, 
Mo., American hotel. 

May 23—Yellow Tine Manufacturers’ Association semi- 
annual, Chicago, Congress hotel. 

May 24-25—National Lumber Manufacturers’ Association, 
Chicago. 

July 12-183—Summer meeting of the Pennsylvania Lum- 
bermen’s Association, Bedford Springs, Pa. 

July 14-15—Montana Retail Lumbermen's Association, 
Hunter's Hot Springs, Mont. G. M. Porter, Billings, Mont., 
secretary. 

August 22-24—-National Commissary Managers’ Associa- 
tion, St. Louis, Mo. 





PACIFIC LOGGING CONGRESS. 


SEATTLE, WASH., May 13.—The third annual conven- 
tion of the Pacifie Logging Congress, which will be held 
in Vancouver, B. C., June 22, 23 and 24, promises to be 
of more than ordinary interest. The first congress was 
held in Seattle at the Hoo-Hoo House during the Alaska- 
Yukon-Pacifie Exposition two years ago, and the second 
congress was held in July of last year in the Forestry 
building ac Portland, Ore. Being held this year in Van- 
couver it will especially interest loggers of British Colum- 
bia, as well as those of the states in the Pacifie North 
west. 

The three days’ sessions will be opened June 22, at 10 
a, m., in the Imperial rink, on English bay, Vancouver, 
with an address of welcome by J. A. Smith, president of 
the British Columbia Logging Association. They will be 
followei by the program which appears herewith, the 
afternoon sessions beginning at 2 p. m., and continuing 
through Thursday and Friday, with the election of officers 
and the adeption of resolutions to occur on the last day’s 
session. 

On Friday evening a banquet will be extended the 
loggers, and Saturday will be devoted to a trip by special 
electric car to New Westminster, and from there by 
steamer to the plant of the Canadian Western Lumber 
Company, Frazer Mills, B. C., where lunch will be served, 
and after an inspection of the plant the return trip will 
be made to Vancouver. Following is the tentative pro 
gram of addresses for the three days’ session: 


Program. 


President's address—E. IP. Blake, Washington Log Broker 
age Company, Seattle, Wash. 


“Timber Taxation, British Co'umbia’—~W. Innis Paterson, 
laterson Timber Company, Vancouver, B. C. 

“Employers’ Liability Legislation, British Columbia’’-—J 
A. Ifarvey, Taylor, Harvey, Baird & Grant, Vancouver, B. C 


“Employers’ Liability Legislation, United States’’-—James 
I. Kerr, Carey & Kerr, Portland, Ore. 

“Forest Fire Protection in British Columbia’ —~W. © 
Gladwin, Provincial Fire Warden, Vancouver, B. C 


Discussion. 


“Forest Fire Protection in California, Oregon, Washing 
ton, Idaho and Montana” » T. Allen, forester of the West 
ern Forestry & Conservation Association, Portland, Ore. 

“Logging in Interior British Columbia’—Otto Lachmund, 
manager, Arrow Lakes Lumber Company, Arrowhead, B. © 

“Handling Trains on Steep Grounds’-—T. H. MacLafferty, 
Tenino, Wash. 

“Logging in National Forests’—-H. M. Strathern, Post 
Falls Lumber & Manufacturing Company, Post Falls, Ida. 

“Adaptability of the Cable Locomotive on Steep Grades” 

R. Fraser, manager, McNair-Fraser Lumber Company, 
Lid., Vancouver, B. C. 

“Hlow to Get More Work Out of the Men Through Health 
ful Surroundings’—Dr. W. C. Belt, Gresham, Ore. 

“Car Stakes.” 

“Charpitting Stumps’——Prof. H. W. Sparks, Washington 
State College, Pullman, Wash. 

“Sky Line Logging System’—By C. E. MacFarlane, Port 
land, Ore. 

“The General in the Camp’—KE. A. Blocklinger, Dorris 
Lumber & Box Company, San Francisco, Cal. 

Address—J. B. Bridges, Bridges & Bruner, Aberdeen, Wash. 

“Cost of Wire Rope’—James O’Hearne, English Lumber 
Company, Mt. Vernon, Wash. 

“Adaptability of Gasoline as a Fuel Factor in Logging” 
Robert 'T. Earle, master mechanic, Oregon & Eureka railroad, 
Samona, Cal. 

“Topographical Surveys’—Walter W. Peed, superintendent 
Oregon & Eureka railroad, Samona, Cal. 

Discussion—J. P. Van Orsdahl, logging engineer, Portland 
Logging Company, Portland, Ore. 

“Logging in Montana’-——W. E. Wells, manager, Somers 
Lumber Company, Somers, Mont. 

“Hill Climbing Locomotive’—E. O. Potter, Portland, Ore 

“Logging Redwood with a Three-drum Donkey’—D. L 
Albert, Oakland, Cal. 

“Sugar Pine Logging’—F. VP. Spencer, McCloud River 
Lumber Company, McCloud, Cal. 

“British Columbia Logging Conditions.” 

“Steam Friction’—E. W. Hine, Holmes Eureka Lumber 
Company, Eureka, Cal. 

“Systematic Logging Camp Records’—-Hl. W. 
Ebey Logging Company, Arlington, Wash. 

“Price of Board and Wages in the Camps of the North- 
west”—J. C. Wixon, president, Day Lumber Company, Big 
Lake, Wash. 

“Electricity in Logging Operations” 
Lumber Company, Potlatch, Ida. 

‘Electric Logging’—E. G. Robinson, jr., Arlington, Wash. 

Address—J. D. Young, manager, Inman-Poulsen Logging 
Company, Kelso, Wash. 

_ Address—George S. Long, manager, Weyerhaeuser Timber 
Company, Tacoma, Wash. 

“New Type of Donkey Fire Box’’—A. W. Clark, O K 
Lozging Company, Portland, Ore. 

“Cableway Yarding’—Lynn H. Miller, Pacific National 
Lumber Company, Tacoma, Wash. 

“Compressed Air’—C. Remschel, mechanical engineer, 
Seattle, Wash. 

_ Address —J. J. Donovan, manager Lake Whatcom Logging 
Company, Bellingham, Wash. 


Sessoms, 


—E. J. Barry, Potlatch 





ION INTELLIGENCE 


TO PROMOTE ASSOCIATION SPIRIT. 

PITTSBURGH, Pa., May 15.—An interesting plan for in 
creasing the efficiency of the Pittsburgh Wholesale Lum- 
ber Dealers’ Association meetings each week is to be 
put into force this spring. It will consist of a 20- 
minute address to the association members at the noon- 
day luncheon by some speaker of note on some subject 
bearing on trade, municipal or social affairs, that will 
appeal to the interest of the members as business men 
and good citizens. The idea has been fostered by Presi- 
dent W. H. Schuette since he took office this spring, 
and it is believed that it will arouse keener interest in 
the weekly meetings and enhance the value of them to 
the members. Plans are being taken up for the usual 
midsummer recreation and picnic of the association, and 
this event will come off during the midsummer with all 
the fixings and incidents of old times. Incidentally, 
the plan for the midday lunch for the lumber trade in 
a prominent local cafe has been abandoned, owing to 
a lack of leadership and the failure to bring the matter 
seriously to the attention of the wholesalers and retailers, 
That some other plan will be taken up along this same 
line seems assured. 





NEW SHINGLE ASSOCIATION READY FOR 
BUSINESS. 

SEATTLE, WaAsH., May 13.—According to Manager 
Fred A. Traill the affairs of the newly organized Red 
Cedar Shingle Manufacturers’ Association are progress 
ing rapidly and in the course of a few days the associa- 
tion will be installed in its new offices, 511-514 White 





Ik. A. TRAILL, SEATTLE, WASH. ; 
Manager Red Cedar Shingle Manufacturers’ Association. 


building, this city, and active business will begin. As 
was reported in last week’s issue of the AMERICAN LuM- 
BERMAN, the Red Cedar Shingle Manufacturers’ Associa 
tion was organized to act as a clearing house for a 
large percent of the state’s shingle output. The new 
organization represents about 700 upright shingle ma 
chines or their equivalent, and the invoices of over 75 
percent of all the shingles manufactured in Washington 
will pass through its office. 

I. A. 'Traill was selected as manager of the new as 
sociation heeause of his known ability as a shingle sales 
man and because he is so widely known both to the 
trade and the millmen, and universally respected as an 
upright business man. He is a native of Scotland, born 
at Aberdeen in 1868. He came to America in 1890 and 
proceeded at once to the Coast, his first stop and future 
home for several years being Tacoma. He first en 
tered the shingle business in 1900, going to Everett, this 
state, where he was associated with Thomas Robinson 





THE LATCHSTRING IS OUT. 


Visitors to the meeting of the National Lum- 
ber Manufacturers’ Association in Chicago 
May 24 and 25 are requested to make the 
offices of the AMERICAN LUMBERMAN, 431 South 
Dearborn street, their headquarters. Steno- 
graphic service and all the office conveniences 
will be at their command. Those who do not 
know at what hotels they will be located should 
order mail, telegrams etc. sent in care of the 
AMERICAN LUMBERMAN, which will gladly de- 
liver them upon request. 











in the O. K. mill as office manager. A year later he 
came to Seattle and became secretary and sales manager 
for Carstens & Earles, well known wholesalers, in which 
position he remained for seven years. 

In 1908 Mr. Traill associated himself with F. W. 
Shepard, who was representing Carstens & Earles at 
Minneapolis, these two starting the Shepard & Traill 
Company, wholesaling coast lumber and shingles. Mr, 
Traill took charge of the head office at Seattle, while 
Mr. Shepard handled the eastern end of the business 
at Minneapolis. Since that time the company has grown 
and now is well established as one of the larger western 
wholesaling concerns. Upon becoming manager of the 
Red Cedar Shingle Manufacturers’ Association Mr, 
Traill ceased active connection with the Shepard & 
Traill Company and will devote his entire attention to 
the new organization, turning over the management of 
the wholesaling concern to his associate, A. W. Bryden, 
who has been a member of the concern since its incep- 
tion. Mr, Traill’s chief assistant in the association 
will be F. L. Forbes, who for some time has. been asso- 
ciated with the United States Lumber Company, this 
city. 

Shingle Manufacturers’ Association Indorsed. 


SEATTLE, WAsH., May 12.—At today’s weekly luncheon 
of the Wholesalers’ Club, held at the Rathskeller, an 
important step regarding the new Red Cedar Shingle 
Manufacturers’ Association was taken, a resolution be- 
ing passed indorsing the new association, and 
pledging to it the united support of the wholesalers of 
this city. This would seem to be a good omen for the 
new shingle association, as it is practically an assured 
fact that, working in unity with the wholesalers and 
acting, as it does, us a clearing house for 75 percent of 
the shingle output of the state, it can not be otherwise 
than successful. The Wholesalers’ Club, while organized 
primarily for social purposes, is a strong institution, 
embracing in its membership practically all of the 
larger wholesalers of the city; and at its weekly lunch- 
eons many important matters are brought up and dis 
cussed, 





FOR PROTECTION OF OREGON FORESTS. 


PORTLAND, ORE., May 13.—The Oregon Forest Fire 
\ssociation has issued an attractive sticker calling atten- 
tion to the need for forest protection, which is being 
used by its members. The association reports that owners 
are preparing for better and more thorough patrol of 
their lands than during any past period. Cooperative 
arrangements, which will reduce cost and at the same 
time give greater efficiency, are being completed, tele- 
phone lines and trails are being constructed and there is 
every indication of a good year ahead. 

The long drouth which extended through March and 
April has been succeeded by general rains, and the prob- 
abilities are that these will extend into June. 

Loggers and ranchers having dangerous slashings which 
require burning are being urged to do this, if weather 
will permit, before the dry season sets in and thus 
eliminate the chance of serious fires becoming started 
from these sources. 

With machinery for strict enforcement of the fire laws 
combined with good private patrols it is thought that 
Oregon’s timber will suffer less from the ravages of fire 
than at any time in the past. 





NATIONAL MANUFACTURERS’ MEETING. 


A meeting of the board of directors of the National 
Lumber Manufacturers’ Association will be held at 
7:30 p. m., May 23, in club room No. 6 of the Con- 
gress hotel. This meeting has been announced by 
President Hines, who believes that preconsideration of 
the many important subjects which will come before 
the convention will facilitate the work. 

An added feature of the program will be an address 
by Harrington Emerson on ‘‘ Efficiency and Its Rela- 
tion to the Lumber Industry.’’ 

Acceptances have been received from a number of 
additional delegates and alternates, also a number of 
visitors from different parts of the country. 

One of the features of the entertainment will be a 
theater party tendered the convention by Mr. and 
Mrs. Hines. This will be held either Wednesday or 
Thursday night, the entire floor of the Colonial theater 
having been reserved. ‘‘Madame Sherry,’’ a popular 
light opera, is now being played at the Colonial. 


OPO BD DD DDI 


A giant white pine tree of the Pennsylvania forests, 
worth about $1,000, was harvested recently in Cameron 
county, by the Central Pennsylvania Lumber Com- 
pany, headquarters at Sheffield, Pa. The tree had two 
forks and three branches of immense size and produced 
twelve 16-foot logs, two 14-foot logs, eight 12-foot 
logs, three 10-foot and six 8-foot logs, sealing a total 
of 10,800 feet board measure. The butt log measured 
five feet in diameter at the small end. 
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GEORGIA-FLORIDA SAW MILL ASSOCIATION ELECTS OFFICERS. 


JACKSONVILLE, FLA., May 16.—In response to the call 
for the regular monthly meeting of the Georgia-Florida 
Saw Mill Association a large number of prominent manu 
facturers from this state and Georgia assembled today 
in the Indian room of the Seminole hotel. Besides being 
a regular monthly meeting of the association, it was the 
annual meeting for the purpose of electing officers. 
Among the manufacturing firms and the gentlemen rep 
resenting them were the following: 

Ashley Pine Company, 'T. 8. Williams; Cummer Lum 
ber Company, A. G. Cummer, 8. L. Chapman; Standard 
Lumber Company, Alton, Fla., ¢ \. Strauss; Luckie 
Lumber Company, Rays Mills, Ga.; J. J. Parks; King 
Lumber & Oil Company, of Georgia, D. I. King; Cashen 
Lumber Company, Jacksonville, I’. V. Cashen, jr.; Meigs 
Lumber Company, Meigs, Ga.; J. B. Carter; Southern 
Pine Company, Citra, Pla., J. W. Melton; Augusta Lum 
ber Company, Savannah, Ga, W. B. Stillwell; Paul 
& Granger Lumber Company, Pauway, Fla., I. Ek. Way 
mer; Kast Coast Lumber Company, Watertown, F'la., 
A. G. Paul; American Lumber Company, Chicago, IIL, 
J. A. Joseph; Adel Lumber Company, H. H. Tift; West 
Coffee Company, of Inverness, Fla., W. 8. West; Roess 
Lumber Company, Ocala, Fla., M. G. Roess; Melton 
Lumber Company, Micanopy, Fla., C. E. Melton; Marion 
County Lumber Company, Silver Springs, Fla, R. L. 
Dowling; Phillips Lumber Company, P. D. Phillips; 
Kirby Planing Mills, Thomasville, Ga., Charles U. 
Evans; International Lumber Company, Quitman, Ga., 
R. B. Young; Bond Lumber Company, Deland, Fla., J. 


B, Conrad; Union Manufacturing Company, Grenville, 
Hla. J. T. Prince. 

following the reading of the minutes of the last regu 
lar monthly meeting and other preliminary matters the 
representatives took up a general discussion of matters 
of importance to the lumber trade. Various reports as to 
conditions existing in the central portion of the state 
were submitted by various delegates, and a generally 
optimistic view was given of the future possibilities of 
the yellow pine and cypress markets. 

A gratifying part of the reports submitted related to 
the surprising increase of dressed lumber orders. The 
sudden rise in market conditions in the North and [ast 
has been expected, as the summer usually brings an 
advance of building operations, and all mills operating 
in Florida are kept steadily at work to provide for the 
shortage of material. General improvements in trans 
portation were also reported and lumbermen are well 
pleased with the outlook for rapid and capable shipping 
facilities, as well as a good supply of cars during the 
summer, 

During the last few months there has been a steady 
and increasing demand for new timber lands, and several 
mills are reported in course of construction in the 
southern and western portion of the state. Several new 
mills will be in operation by the Jaiter part of next 
month and these will easily aid the brokers who are 
eagerly grasping the output of the Florida and Georgia 
mills, 

Other reports and communications regarding trans 


portation, prices and legislation favorable to the inte 
ests of the lumbermen in this state and Georgia wer 
read, occupying considerable time and necessitating a 
delay in tie election of officers. At 1:30 o’clock an ad 
journment was taken until later in the afternoon, when 
the business of the association was reopened. 

When the meeting was again convened the election of 
officers was announced, Capt. H. H. Tift in a few well 
chosen remarks feelingly thanked the members of the 
asscciation for the large support given him during his long 
term of administration. He said that advancing years 
compelled him to lay down some of the active duties of 
the association, but that his advice andl earnest codpera 
tion would always be at the command of the members, 
but that he must ask that he be relieved from the presi 
dency as, for the reason stated before, it would be im 
possible for him to serve again in that office. Col, W. 8. 
West in an cloquent address expressed the regret of 
the association at the decision of Captain Tift and placed 
in nomination J. B. Conrad, of Deland, who was unani 
mously chosen president to succeed Captain Tift. 
I". Ik. Waymer and H. M. Graham were elected vice presi 
dents for Florida and Georgia, respectively. The election 
of a secretary was deferred until the next regular 
monthly meeting, which will be held at Atlantic beach 
on June 12. 

A short discussion was held on the advisability of 
changing the cffice of the secretary to Jacksonville, and 
there is no doubt this city will be chosen as headquar 
ters at the next regular meeting. 





ANNUAL OF SOUTHERN CYPRESS MANUFACTURERS’ ASSOCIATION. 


[Special telegram to the AMERICAN LUMBERMAN. | 

NEW ORLEANS, LA., May 17.—At its annual meeting 
the Southern Cypress Manufacturers’ Association today 
discussed, among other things, insurance, grades and the 
failure of the entertainment committee to submit an 
eatable, drinkable or seeable report. It elected three 
new members and re-elected the present officers, with the 
exception of a director who has sold his interest in the 
cypress industry and is retiring therefrom, Also, it 
abolished the grades known as cypress Nos, 1 and 2 and 
substituted therefor four others, to be known as barn 
or dimension Nos, 1 and 2 and boxing Nos. l and 2. All 
of which may be set down in greater detail us herein 
follows: 

Morning Session. 

President Wilbert called the meeting to order in the 
convention room of the Grunewald at 11:30. Roll call 
disclosed «a quorum, about thirty members being re 
ported. 

The president read a brief annual address, devoted 
largely to discussion of the modern marketing methods 
being developed by means of the advertising cam 
paign. ‘*I wish to warn you gentlemen,’’ he said, 
‘‘ugainst taking too lightly the obligation our ad 
vertising campaign has forced upon us. | have noted 
with interest the inspection reports coming from the 
secretary’s office, I have seen on these reports names 
of consignees | have never heard of before. | have 
also seen that altogéther too many reinspeetions indi 
cate the consignee was amply justified in complaining 
of the stock reeeived, Is this the proper backing to 
give the advertising? 

“Tf our advertising campaign ultimately does any 
thing for us, it will increase the number ef retail 
yards handling our products. We have proceeded on 
the theory that by creating «a demand among the 
actual consumers of cypress these consumers will in 
turn insist upon the nearest retail dealers furnish 
ing them with the cypress they need. If, as a result 
of our campaign, the ultimate consumers ferce a retail 
lumber dealer to put in a stock of cypress, and he, 
in turn, receives stock which is off grade, green and 
altogether undesirable, isn’t he justified in stating to 
his customers that cypress is not what it is advertised 
to be? An old customer knows good cypress from that 
which is undesirable, and the mere receipt of an off 
grade car will not cause him to form the opinion that 
cypress is like this sample lot. The man who is unfa 
miliar with cypress, however, is apt to base his opinion 
of the wood on the sample car received, and we are 
doing ourselves incaleulable harm if, at this stage of 
the game, we ship stock which we know is not what 
is should be.’’ 

Explaining that he did not mean that manufacturers 
should ship stock better than the grading rules speci 
fied, the president insisted that ‘‘it should be as good 
as the rules call for, and should be dry. We know,’’ 
he added, ‘‘we have the best wood on earth for cer 
tain purposes and we are attempting to make the 
world at large know the same thing. Isn’t it a foolish 
policy to advertise the good qualities of cypress to 
the public and then ship to the public, who has taken 
it for granted that we are telling the truth, a quality 
of material that is not what it should be? If one 
mill ships an undesirable car, there is no limit to the 
damage which will acerue to all the other mills. A 
manutacturer does not merely harm himself by such 
business mhethods, and it may be that according to his 
methods of figuring he is a gainer, but the industry is 
injured, and it shows a lack of teamwork which should 
not exist in this or any other association. 

‘*Gentlemen, we must fulfill the obligation we have 
assumed. We must. see that the public gets what we 
tell the public it will get. If you will take this con- 
scientiously to heart and take the right kind of pride 
in shipping your lumber, you will be the guiner many 
time over.’’ 

In concluding, he reported that association affairs in 
all departments had run smoothly during the year and 


a gain in membership was shown. The address was 
ordered received and published in the association 
bulletin. Secretary Watson said he would not submit 
a formal report, ‘having reported all that he had to 
say from time to time in the bulletin. or the insur 
ance committee, Chairman Downman called attention 
to the introduction, by some of the old line companies, 
of what was termed profit-insurance. Volicies were 
offered on the value of lumber f. 0. b. mill and also on 
the ‘‘market price.’? He had refused to accept the 
new style policy, but had no difficulty in renewing 
with other concerns. The standard Joss clause should 
stand unchanged, he thought, as it had been construed 
by the courts and any effort to construe it differently 
should be discouraged. Mr. Downman also noted the 
steady growth of the interinsurance companies and 
expressed the opinion that these should be encouraged. 

The discussion following was participated in’ by 
Messrs. Bruce, Bloss, G Ibert and Williams. 9 Mr. 
Bruce thought the members of the assoviation should 
insist on the straight-loss clause. Mr, Gilbert thought 
that, with two exceptions, all the companies had seen 
the light and were willing to write insurance on the 
market value of the lumber at the time of loss. Mr. 
Williams moved that the insurance committee take up 
the matter with the state rating commission. This 
suggestion was adopted, the commissioners’ ruling to 
be published in the bulletin. The following companies 
were clected to membership in the association: Bomer 
Ferguson Lumber Company, Lake Arthur, La.; Loui 
siana Cypress Lumber Company, Harvey, La., and the 
Kast Coast Lumber Company, Watertown, Fla 

The committees on transportation, shingle conditions, 
cutover cypress lands, sawmill employees and enter 
tainment had no reports. Relative to shingles, Secre 
tary Watson called attention to an ordinance at Jack 
son, Miss., prohibiting the use of shingles within the 
municipal fire limits. Committee on grades asked that 
its report be passed to the afternoon session. 

Chairman Dodge, of the committee on market condi 
tions, reported orally that conditions of the market 
indicated a little too much eypress was being offered. 
One of the largest mills, he added, had eut off its night 
run permanently. He suggested that the example 
might be followed with advantage to the conservation 
of the remaining cypress timber and to that of the 
industry. On motion, Messrs. Gerrans, Hewes and 
Downman were appointed a committee to draft reso 
lutions on the death of W. Hl. Norris, an association 
member, the resolutions to be published iater, 

Dr. Herman von Schrenk, the association ’s technical 
expert, gave a brief, illustrated lecture on the Sugi 
finish, with which some excellent effects have been 
secured on cypress with figured grain. Some very 
handsome specimens were shown and Dr. von Schrenk 
discussed both the methods of producing it and the 
sort of cypress required to get the best effects. 

R. Hl. Knox discussed briefly cypress conditions on 
the east coast. 

Ih. A. Kirby, of the S. Hibbard Cypress Company, 
Waycross, Ga., was introduced and explained that as 
a newcomer to the cypress industry he was there to 
listen and learn. He had discovered by experience 
already, he explained, that the buyers had a practice 
of playing the prices of one mill against those of 
another. 

Afternoon Session. 

For the grading rules committee Mr. Bruce arose to 
remark that it had hoped it would be found unneces- 
sary to recommend any changes at this time, but it 
was not to be. Many of the members had suggested 
changes, some of which the committee had determined 
to submit, the most important being a proposal to 
wipe out the common grades altogether and in lieu 
thereof to create four new grades. There was noted 
a growing demand for cypress from the farmers, 
whose custom was well worth catering to and the pro- 
posed grades were framed better to meet their require- 
ments. An animated discussion followed, and when 


the proposals were thoroughly understood they were 
adopted practically without division. The new grades 
which succeed to Nos, 1 and 2 common, are substan 
tially as follows: 


No. 1 barn or dimension—this grade shall be specified 
widths only, shall be three inches and wider, one inch and 
thicker, eight feet and over in length, admitting sap, bright 
or stained, shake, season checks, knots, pinworm holes, a 
small amount of peck on one side and one edge, or very 
slight peck on both sides and both edges of pieces com 
paratively free from coarse defects; which defects, how 
ever, shall not he sufficient to seriously impair the 
strength, or prevent the use of each piece for ‘‘*common"’ 
purposes in its full length and full width. 

No. 2 barn or dimension—this grade shall be specified 
widths only, three inches and wider, one inch and thicker 
six feet and over in length, admitting all the defects al- 
lowed in No. | barn, but same may be larger and coarset 
and in addition will admit peck on both sides; however, 
the defects shall not be sufficient to prevent the use of 
each piece in full length and full width for low grade 
fencing and other very common purposes, 

No. 1 boxing--this grade shall be random widths only 
shall be three inches and wider, one inch and thicker 
eight feet and over in length, admitting sap, bright o1 
stuined, shake, season checks, knots, knotholes, pinworm 
holes, a small amount of peck on one side and one edge 
or very slight peck on both sides and both edges of 
pieces compuratively free from coarse defects; which 
defects, however, shall not cause a wastage of over twenty 
percent, when used for box making, sheathing or othet 
“common” purposes. 

No. 2 boxing—this grade shall be random widths only 
three inches and wider, six feet and longer, admitting all 
the defects allowed in No. 1 boxing, which defects, how 
ever, shall not be sufficient to cause a wastage of forty 
percent when used for ordinary box making, cradling o1 
sheathing purposes \lterations were voted also in the 

suding rules for B siding, first and second clear, and 
selects. The cause on “standard finished sizes’? was also 
revised. 





When the discussion of gr 
cinating and lengthy theme—-was concluded. the village 
streets were thronged with persons wending dinner 
ward or supperward. The remainder of the business 
was therefore expedited by unanimous consent. Mr 
Brownell moved that all the present officers be re 
elected. Secretary Watson reminded him that L, 1 
Price, a director, had disposed of his interests in the 
Ramos Lumber Company and resigned from all asso 
ciation committees, explaining that he was retiring 
from the cypress business. The motion was amended 
to provide for the election of J. N. Cummings to suc 
ceed Mr. Price on the directorate, and so was carried 
without division 


ading rules—alwayvs a fas 


Officers Elected. 

President—Frederic Wilbert; first vice president, S. M 
Bloss. 

Second vice president—R. H. Knox 

‘Treasurer—E, G. Swartz. 

Directors—R. H. Downman, F. B. Williams, John A 
Bruce, J. F. Wigginton, John Dibert, EK. B. Wright. J. N 
Cummings, H. M. Cotten, R. M. Carrier, E. B, Schwing 
J Barnett, George R. Nicholson. 

The secretary is chosen by the directors, but as the 
grand rush elevatorward had begun before this con 
stitutional detail was remembered the directors who 
had lingered instructed Secretary Watson to stay on 
the job until further orders, which most of the wise 
ones consider equivalent to a reélection by acclama 
tion. The motion for adjournment was carried. It 
was decided to hold the semiannual on the east coa 
at some place to be chosen by the east coast members 





LIVERPOOL’S ANNUAL FOOTBALL MATCH. 


LIVERPOOL, ENGLAND, May 1.—The annual Timber 
Trades football match in aid of the Liverpool branch o! 
the Timber Trades Benevolent Society was played at 
Waterloo on Saturday, April 29. The match is arrange 
annually, the teams being composed of representat!\: 
of the merchants’ and brokers’ staffs. Notwithstanding 
the inclement weather of the day, a good crowd witnessed 
an interesting match, which ended in the usual victory 
for the merchants by 7 goals to 0, As a result of [!1!s 
mateh it is expected that the funds of the society will 
be benefited to a good extent. 
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National Hardwood Lumber Association Holds Enthusiastic Meeting in Mem- 
phis—Discusses Matters Looking to Welfare of Hardwood Trade—Ap- 
points Conference Committee on Unification of Inspection Rules. 


(Continued from the Front Page.) 

subjects of importance. His statement regarding the 
‘‘salting’’ of grades should be given very careful con- 
sideration. He made the assertion that it is as easy to 
salt grades under one set of rules as another and that 
the big question related to 
‘haraeter in the man rather 
than rules in a book. 

His recommendation re 
garding rate matters and 
his discussion of the sys- 
tematic refusal of the rail- 
roads to adjust overcharges 
struck a responsive chord 
in the minds of his hearers. 

A eode of ethics, for- 
mulated by the board of 
managers, was adopted. It 
is of a suggestive rather 
than a mandatory character 
and was devised as a means 
by which the responsibili- 
ties of buyer and seller are 
to be determined. 

Forestry, waterways, 
transportation questions and 
other matters of import- 
ance to the trade also came 
up for consideration and 
were discussed generally. 

The delegation from the 
Chicago Hardwood Lumber 
xchange, sent to Memphis 
to bring the next annual 
ineeting to Chieago, was 
much in evidence, and be 
fore the time came for a 
vote to be taken had sue- 
ceeded in lining up the en- 
tire convention for Chicago, 
A resolution was adopted 
authorizing the board of 
directors to select the meet 
ing place in the future, so that Chicago probably will 
be the last city to try to persuade the convention to 
visit it. The others will be honored from choice. 

The ladies, of whom about fifty were present, were 
well cared for, their time being taken up by delightful 
automobile and trolley rides, theater parties and a 
dinner Wednesday night at the Gayoso hotel. 

The official report of the business sessions follows: 


THURSDAY MORNING. 
The convention was ¢ailed to order 
Fred A. Diggins at 11:30 a. m. 
President Diggins—Gentlemen, it is my pleasure to 
announce that the fourteenth annual convention of the 
National Hardwood Lumber Association is now in 
session. It is my further pleasure to introduce to you 
President James FE. Stark, of the Memphis Lumber 
men’s Club. | Applause. | 
Introductory Address 


Mr. Stark.-As the official representative of the Lumber 
men’s Club of Memphis I am pleased to extend to you the 
hand of good fellowship today and welcome you with us. We 
are more than pleased to have you here, and we want you to 
realize to the fullest extent the traditional story of southern 
hospitality. We have a special committee appointed to look 
after your wants, and if you will notice their badges, all 
they ask is for you to ask them for what you want. In 
addition to that we have in the membership of the Lumber 
men’s Club of Memphis about 180 good fellows, who are 
ready and anxious to serve you. In addition to that we are 
ready to extend to you the hospitality of our city, and it is 
my pleasure to introduce to you S. M. Neely, the president of 
the Business Men's Club, who will welcome you here in behalf 
of the city of Memphis, as well as in behalf of the Business 
Men's Club. [Applause.] 


Address of Welcome. 
S. M. Neely then spoke as follows: 


When I was asked to make this address of welcome on this 
occasion in behalf of the city of Memphis and the Business 
Men's Club I hesitated because I felt then, as I feel now, 
that I was taking on quite a large contract, for the lumber 
industry is paramount to all other interests in this city, save 
and except, perhaps, “Old King Cotton.” Twenty years ago, 
when Memphis was under the complete dominion of this abso- 
lute monarch, it was, in fact, a “‘one-horse town.” It is now, 
gentlemen, I am happy to say, driving tandem, stepping high, 
and with head erect. Within these twenty years the lumber- 
men have invaded Memphis. They have blossomed and 
bloomed in a business way, as well as in many other ways. 
I am safe in saying, gentlemen, that they have contributed 
as much if not more than any other one factor in this 
splendid advancement of our city. |Applause.] They brought 
with them a little money, plenty of brains and uptodate busi- 
hess methods, and after a while they succeeded in inoculating 
our people with the germ of a new energy, and new ideas, 
which, I have no doubt, have contributed very largely to the 
splendid upbuilding that we have experienced in recent years 
and are now undergoing. 

We find our friends among the lumber trade liberal not 
only with their money but with their ideas. We find them 
progressive and wideawake, with a wholesome regard for the 
tights of others but with no patience with a narrow minded 
citizen who is content to travel along the same old route 
forever and forever. We regard them as being most desirable 
citizens and, best of all. all around good fellows. We find 
them ever ready and willing to join in any movement of a 





hy President 


civic nature tending to advance or benefit their city. We 
find among them our livest wires, who have contributed not 
a little to that spirit of progressiveness which now seems 
to pervade the very atmosphere of this city, and which was 
entirely absent before the advent of the lumbermen. 
All Citizens Are Boosters. 

_ All Memphians, gentlemen, take especial pride, when boost- 
ing their city, in referring to the fact that it is the largest 
inland hardwood market fn all the world. Wherever we go 
we talk Memphis, and next to extolling the virtues and 
beauty of our women we hand out a prolific line of conversa- 
tion about our lumber industry, what it is now doing, and is 
going to do in the future. [Applause.] They say that a 
prophet is not without honor save in his own country. I, 
therefore, gentlemen, will not undertake to prophesy, but I 
hope I will live to see the day when some of our progressive 
and wideawake lumbermen will dip into the future when, after 
the completion of the Panama canal, and long before the de- 
pletion of our great forests of hardwood, they will go down 
into the countries of South America and transport the bulk 
of those vast hardwood forests across the Gulf of Mexico 
and up the Mississippi river via an all-water route to the city 
of Memphis; instead of transporting it, as I am now in 
formed is being done, across the Atlantic to the British isles 
and back again to the western hemisphere. When this dream 
is realized—and I have the utmost confidence in its ultimate 
realization—-Memphis will maintain for many years the su- 
premacy it now enjoys as being the largest inland hardwood 
jumber market of the world; the difference being that now 
it is a raw hardwood market, and then it will be a market 
aus well for the finished product. 

The people of Memphis are always ready and willing to 
extend a welcoming hand to all new comers and strangers 
within her gates, but when these new comers or strangers are 
lumbermen we feel like taking you unto our bosom. Our 
city fathers have, after much deliberation but no argument, 
decided to suspend temporarily our very rigid prohibition law. 
| Laughter and applause.}] They have decided to lift the lid 
completely and not sound curfew the balance of the week. 
They have agreed to let all of us go as far as we like, pro- 
vided only we are lumbermen or their friends. You are 
asked, gentlemen, not to stand upon ceremony, no matter the 
time or the occasion. Whenever you see anything you want 
take it; whenever you want anything and don't see it ask 
for it. The city is yours to do with as you will. 

Now, gentlemen, permit me, in the name and on behalf of 
the city of Memphis, all of its citizens, the Business Men's 
Club as a unanimous whole, to say to you that we gladly 
and most cordially extend to each and all of you the warmest 
and sincerest welcome that our hearts can fill. [Applause.] 


President Diggins—President Stark, Mr. Neely and 
gentlemen of Memphis, we have selected as one of our 
members to respond to your address of weleome an 
old, substantial and honored member of this associa- 
tion, in the person of the Hon, John M. Woods. Gen 
tlemen of the convention, the Hon. John, M. Woods, 
mayor of Somerville, in the commonwealth of Massa 
chusetts. [Applause. | 


Response to Address of Welcome. 


Mr. Woods.—Mr. President and gentlemen, I might say in 
the beginning that this unmerited applause takes time. On 
behalf of this association I think I speak the minds of every 
one in thanking the presidents of both of these clubs for 
their hearty welcome to this city. They need not have said 
that we should have a hospitable welcome. ‘Thirty-two years 
ago | first visited this city, and on my way down in the 
train, being a stranger, I said to a gentleman who sat in the 
seat with me: “What kind of a town is Memphis?” He 
said: “It is the best town in the United States. I don’t 
know of a town where a man can get drunk so quick, stay 
drunk so long, and have so little fuss made about it as in 
Memphis.” [Laughter and applause.] Now, that, gentle- 
men, is one of the basest libels that was every perpetrated 
upon a community, because there is nowhere in this wide 
country a more honest, sober, temperate, industrious, God- 
fearing people, with some exceptions—and those I see before 
me—than this good city of Memphis. [Applause.] The 
president of the club says some new ideas have come here. 
Now we don't talk much about New England, but I want to 
tell you a little circumstance that happened the day before 
yesterday to us to show what a few men can do. There 
were six of us from Boston, and we were that heavy that we 
broke the engine down twice, and we were five hours late in 
Cleveland. The conductor came aboard and said: “This car 
will have to be set off and wait for the next train, five hours 
delayed, and you will reach Memphis twenty-four hours be- 
hind time.” We had missed our connections. We immedi- 
ately went to the railroad and we said, “Here, we will throw 
this railroad out of business and overthrow the government 
unless an engine is hitched on to this car to take us to 
Cincinnati.” In less than ten minutes there was an engine 
there and a special train was run for us six. [Applause.] 
And still we wouldn't say anything about Boston. 

The president of the Business Men’s Club has alluded to 
what lumbermen have done for Memphis, and are going to 
do. Now there is a bright future before Memphis, and I can 
assure you if you want to buy real estate, buy it now, because 
our firm has come in here within a few months and started 
things a-moving. |Laughter.] I had hoped that his honor 
the mayor would be here, because | wanted to josh him a 
little. I have had the honor of being mayor of my own city 
for the last two years and I have done things, and I would 
do things here-—-I don’t mean to say I would do them differ- 
ently, but I would do them better. All that has been said 
about this city and the remarkable industry that you repre- 
sent is true. What is necessary to be done now not only for 
the lumber interests but for the business men of the country 
is to get together and demand of the state legislatures and 
the national Congress that they shall stop fooling with busi- 
ness affairs and give the business interests of the country a 
rest. [Applause.| The conditions are good everywhere and 
are ripe for an unexampled progress in all kinds of industry, 
and I am glad to come here as a business man. I might say 
incidentally that we are contributing ourselves to this wel- 
come, and I welcome myself to this city. There is no better 
place to come. |Applause.} I have a scheme in my head 
to come here and locate here permanently- 

Max Sondheimer.—-Hooray for John! [Applause.] 

Mr. Woods [continuing] with the expectation of some 
time becoming mayor of the city. [Laughter.] I never but 
once started for a thing in my life that I didn’t get. I 
started out to be president of this association, and have 
made a pledge for St. Louis, but I was trimmed to the 
queen’s taste by this Memphis bunch. [Laughter and ap 
plause.} However, they have repented and they labored 
night and day to get this convention here. Mr. President, I 
thank you. [Applause.] 


President’s Address, h 

President Diggins—Gentlemen of the convention, 
now that we have been officially advised of what we 
already knew, that we were welcome to Memphis, and 
that Unele John has assured us of what we already 
knew, that we were glad to come here, it becomes my 
duty, as president of this association, to advise you 
as to the condition of the affairs of the association, 
and I believe it is my privilege to make such sugges- 
tions and recommendations as I think proper for your 
consideration. Whether you follow me in my sugges- 
tions or not, you need have uo fear of a special session, 
because none of them will have anything whatever to 
do with the cost of living, and we are now at peace with 
all the markets of the earth. 


It is just eleven months today since you honored me by 
making me your president, and these eleven months, so far 
as the life of thts assoclafion is concerned, have not been 
materially different from any other like period in recent 
years. If you are disappointed, | want you to recall that 
1 did not promise to inaugurate any reforms; but I did say 
that I would faithfully carry out the plans and policies of 
my predecessor, because I belleved that they were in bar- 
mony with the purposes of the association, and with the 
views of a vast majority of the members. 

This much I have tried to do, but whatever of growth, 
whatever of increase in business, or advancement in any 
line, that makes a membership in this association more 
valuable than it was a year ago, is but the natural result 
of the wise and faithful administrations that have preceded 
this one. We have made a substantial growth in member- 
ship, but not so marked as our friend, Colonel Barksdale, 
promised us, if we would but-hold this convention in Mem- 
phis. You will recall that he promised us a membership of 
one thousand before we left bere, and as we lack about 
two hundred and fifty of having that many I want the col- 
onel to understand that we propose to hold him to his prom- 
ise, and that the secretary will furnish him the necessary 
application blanks for his use. Since the convention at 
Louisville we have received applications from and have 
voted into membership 138 hardwood lumber concerns, This 
is at the rate of about twelve a month, or one for every 
other working day during the entire period, and our present 
membership is 746. There has also been a substantial in- 
crease in the amount of work done by the inspection depart- 
ment. We have found it necessary to employ more inspectors 
to take care of the increase in business, and now have 
twenty-four men who work on a salary basis, and who are 
reasonably busy the most of the time. In addition to this 
we have over sixty licensed men that work when there is 
work to do on a fee basis of so much a thousand feet for 
lumber actually inspecicd. 

Lumber Inspected. 

These men collectively have inspected and issued certifi- 
cates covering 112,035,176 feet during the year ended May 1. 
Reinspections have been called op 1,665,611 feet, or about 
1% percent of the total inspection. Our original inspections 
have been sustained on 1,382,133 feet of this amount. We 
have had to make adjustments on shipments aggregating 
333,478 feet. This is about three-tenths of 1 percent of 
the total amount inspected. This does not mean that our 
inspectors made mistakes amounting to 333,000 feet, but 
on each carload included in this amount there was a mistake 
of over 4 percent. For the sake of argument let us say that 
there was a mistake of 10 percent on each lot, which surely 
is too high, and you have 33,000 feet. We had to pay 
claims, because our original inspection was faulty, on an 
amount of lumber that could be loaded on two ordinary 
freight cars, and our total inspection amounted to over 
112,000,000 feet, 

The record of our inspection bureau is a source of great 
pride to your officers, and it should appeal to your pride, 
when you appreciate the fact that by reason of its accurate 
and dependable service it has become the universally accepted 
authority, and of inestimable value to the hardwood trade 
of the world. The report of our April inspections could 
not be compiled in time to reach you before this meeting, 
and for your information I will say that the report shows 
a total of 10,054,569 feet for the month. This is less than 
the amount for the same month in 1910, which was the 
largest month in the history of this association, but it is 
1,300,000 feet more than for March, 1911. 

[ assume that some of you read our monthly reports and 
will recall that in March our salaried men alone inspected 
7,018,000 feet, which was the largest amount ever inspected 
by them in any one month. That was gratifying because it 
indicated a growing use of our bureau in the great trade 
centers of the South, Kast and West. It may interest. you 
to know that the April inspections in the same markets 
were over 600,000 feet greater than those of March, and not 
only established a new record but were 1,000,000 feet in 
excess of those for April, 1910, our largest month in the 
same markets. The April inspection business shows a net 
profit to the association of $433.82, which constitutes 
unother association record. 

You will note from these statements that our work is 
rapidly increasing in the territory that was formerly some- 
what unfriendly to this association, and that the recent 
shrinkage was wholly in the Great Lakes territory, where 
few cargoes have been loaded as yet, but where our rules 
ure the only ones ever used, and our service the only one 
ever called for. 

It must be apparent even to those who do not care to 
become associated with us that National inspection is thor- 
oughly established wherever hardwood lumber is marketed, 
and that our rules are the recognized standard of the trade. 


Inspection Rules. 


It is my duty to report to you that no proposition having 
for its object the elimination of all but one set of rules has 
been presented to us for our consideration during the year. 
The Indiana Hardwood Lumber Association, at fis last an- 
nual meeting, authorized President Swain to appoint a 
committee for the purpose of lending its good offices in 
this matter, and later the National Wholesale Lumber Deal- 
ers’ Association, at its convention in Washington, adopted 
a resolution providing for the appointment, by President 
ahbcock, of a similar committee for the same purpose. I 
understand that each of these committees has had a meet- 
ing, but that neither of them has thus far presented any 
communication to this association. Whether or not they 
shall do so later, I feel that you will join me in thanking 
our sister associations for these evidences of good will, 
-—_ their apparent desire to promote the welfare of the 
trade. 

In order that the public may thoroughiy understand the 
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position of our association on this matter of inspection, I 
will, with their consent and nye ie now’ give you the 
unanimous opinion of your board of managers. 

will say right here that I wrote myself what I am 
about to read, and at the meeting of the board of managers 
yesterday I submitted it to them for their approval, or re- 
jection, because I did not wish to misrepresent this asso- 
ciation, and what I am about to read has their full approval. 

We claim, and it is admitted by everyone, that this was 
the first association of a national character to adopt and 
put into use a set of hardwood inspection rules, and that 
these rules, with their modifications, have, from the time of 
their introduction up to the present or been the recognized 
standard; that the National was the first and only associa- 
tion that ever organized and maintained an inspection de- 
partment that was capable and competent to carry on the 
inspection business of this country to the satisfaction of the 
trade; that it has at least three times as many active mem- 
bers as any other hardwood lumber association in this coun- 
try; that our bureau is doing practically all of the licensed 
inspection business of the trade, and that, at this time, 
little or no confusion actually exists; that we are in no 
way responsible for any confused condition that may have 
been occasioned by the organization of other associations, 
and their attempts to introduce other rules several years 
after ours were fn operation ; that Inasmuch as this associa- 
tion was created for the avowed purpose of establishing, 
maintaining and applying a uniform system for the inspec- 
tion and measurement of hardwood lumber, and that it has 
consistently refrained from usurping any other functions, it 
is the logical one for that purpose, and has a moral right to 
expect the support of all fair-minded members of the 
hardwood trade, so long as it is honestly and capably 
administered. 

We would recommend that you provide at this meeting for 
the appointment of a conference committee, clothed with 
authority to make any reasonable compromise for the pur- 
pose of reaching an agreement on rules of inspection. 

Gentlemen, that is as far as I have authority to say that 
I represent the board of directors. I absolve the board from 
responsibility for any other part of this report. 


Uniform Inspections. 

The statement has been publicly made by the officials of 
another association that it has expended over $300,000 for 
the purpose of advancing the cafe of uniform inspection. 
It is not my intention to question the truth of this state- 
ment, by any means, but I do question the judgment of the 
spenders of that vast sum. It is my opinion that the cause 
of uniform inspection has been hindered rather than ad- 
vanced by this expenditure, and that it would have been real- 
ized years ago if no part of that sum had been spent. 

Undoubtedly many men have been induced in years past 
to belleve that this association was dying, and would soon 
cease to be a factor in its legitimate field, and realizing the 
necessity for such an organization they have contributed 
their support to another that would naturally become its 
successor. From this time on no association, no firm or 
individual, or any trade journal, can oppose the onward 
march of the National Hardwood Lumber Association, and 
consistently claim that it is doing so in the interest of 
a single system of inspection. 

This association was formed because trade conditions made 
it a necessity. It was born for an honorable purpose. It 
has had a steady and consistent growth, both in member- 
ship and usefulness. It is faithfully fulfilling its mission. 
Opposition may delay the realization of its purpose, but 
will not defeat it, because its goal is uniform inspection. 

The practice of selling one grade of lumber and shipping 
an inferior grade is one that has been discussed much of 
late, and I am pleased to learn that this departure from 
honest business practice is of less frequent occurrence. It 
has been urged that this dishonest method was made casier 
by reason of .the existence of more than one set of inspec- 
tion rules. I do not agree with this proposition. It is as 
easy to “salt"’ grades under one set of rules as another. It 
is a question of character in a man and not rules in a book. 
The best safeguard against such methods that I know of is 
membership in this association, which carries with it the 
right to demand licensed inspéction and affords opportunity 
to discover and expose such frauds. 


Railroad Impositions. 


The most flagrant abuse to which the lumbermen of today 
have to submit is the method employed by the railroads in 
handling claims for overweights on shipments, and the fore- 
ordained result which is certain to follow the filing of such 
a claim, if indeed you live long enough to get a result. 
Until quite recently I had supposed that only those who 
are unfortunate enough to come under the jurisdiction of the 
Rookery building, in Chicago, were forced to submit to such 
outrageous treatment, but I have learned through the trade 
press that the same conditions obtain elsewhere, and I con- 
sider it a very proper subject for this association to act 
upon. ‘There is no good reason why we should longer submit 
to the decree of some insolent agent, armed only with author- 
ity and a rubber stamp. One of these individuals has arbi- 
trarily fixed a weight which he uses in refusing claims, of 
3,000 pounds a thousand feet on a certain variety of dry 
boards, while the actual scale weights, made by his em- 
ployers, demonstrate daily that the lumber in question weighs 
only 2,500 pounds a thousand feet, and yet he persistently 
refuses to allow one of his subordinates to investigate the 
weighing, which would establish the falsity of his arbitrary 
basis. A minimum carload of this particular kind of stock 
was shipped by a firm that I know in October, 1906. The 
stock would weigh about 37,500 pounds, but as the local rail- 
road scales were out of order the car went forward without 
being welghed. The consignee paid freight on 60,000 pounds, 
which, by the way, was mashed capacity of the car. 
claim was filed November 26, 1906. The records now in 
the shipper's files show that on July 26, 1907, eight months 
after it was filed, this claim was forwarded by the railroad 
company to the bureau official, who declined to entertain it, 
and returned it under date of August 24, 1908, thirteen 
months after it had reached him, and twenty-one months 
after it was filed. Why delay an execution decreed in ad- 
vance, and so easy of accomplishment? 

I earnestly recommend that this association take some 
definite action at this meeting that will put an end to this 
arbitrary, insolent and dilatory method of disposition of 
such claims. 

Two innovations have been introduced during the last 
year. I refer to our monthly statement, and the system of 
exchanging ledger experiences. If you believe that: either 
or both of them are of value, your secretary and president, 
who are largely responsible for them, will be well satisfied. 


Secretary-Treasurer’s Report. 

President Diggins—Gentlemen, the next order of 
business is the report of the secretary treasurer, Mr. 
Fish. 

Secretary-Treasurer Fish then read his report, as 
follows: 


This, the fourteenth annual meeting of the National Hard- 
wood Lumber Association, is the third convention held in 
the city of Memphis since our organization was formed. 
The first convention at Memphis was in 1899, the associa- 
tion then being in its third year and having a membership 
of about 100. Again, in 1906, Memphis secured the conven- 
tion and our membership had grown to about 375. ‘Today 
our numerical strength is more than seven times greater 
than on the occasion of our 1899 gathering in this city and 
twice as large as it was in 1906, having doubled in the last 
five years. When the business conditions of the last three 
and one-half years which the hardwood trade has been 
called upon to meet are considered, it is believed this gain 
= compare favorably with that of all other trade organi- 
zations. 

There are present here today many of the members who 
were here twelve years ago, in 1899, and a majority of 
those in attendance in 1906 are present at this meeting. 
To these members who have remained loyal to the associa- 


tion through thick and thin and who have contributed to 
its support in season and out of season much credit is due 
for the enviable position which the organization occupies 
today. It is therefore with no small degree of satisfaction 
that [ am able to present in this report conclusive evidence 
of progress during the year just closing, which will, I trust, 
in a measure reward them for the many years of loyal 
devotion and for the unselfish sacrifices made by them in the 
interest of uniform hardwood inspection. 

In accordance with the plan outlined in the reports pre- 
sented at our Louisville convention one year ago, several 
additions have been made to the force of salaried inspectors, 
which brings the present number of inspectors under salary 
of the association up to twenty-four. 

It affords me pleasure to report less complaint and criti- 
cism of the inspectors and their work during the last year 
than in oe previous year of my connection as secretary of 
your association. Much commendation has been bestowed 
upon the work of the inspectors and their successful efforts 
in applying the inspection of this association. 

In one particular the situation is unchanged. In_ prev- 
lous annual reports the attention of members has been called 
to the fact that lack of information and failure to inform 
themselves were responsible for a majority of the complaints 
registered and this holds true in the records of the year 
which closes with this meeting. For your own protection, 
as well as that of the association, I desire to urge upon you 
the importance of a more thorough knowledge of the rules 
which govern the inspection department, which are now 
printed on pages 6, 7 and & of the official book of inspection 
rules. A comprehensive understanding of these rules will 
frequently prevent delay and save much valuable time to 
the inspectors. 

Meetings of Officers. 

Meetings of the board of directors and executive committee 
have been held during the year, as follows: 

Board of directors, June 10, 1910. 

Iixecutive committee, July 6, 1910. 

livecutive committee, December 7, 1910 

Board of directors, December 8, 1910. 

IXxecutive committee, March 29, 1911. 

soard of directors, May 10, 1911. 

At these meetings all complaints and suggestions from the 
membership and trade at large have been thoroughly investi- 
gated. On this date there is net a just claim unsettled and 
if there be members present with a grievance, we urge that 
they present their views at this time. 

At the meeting of the board of managers held at Louis 
ville, June 10, 1910, there were present three members of 
the National Lumber Exporters’ Association, and the plan 
was discussed of cojperating with the Exporters’ associa- 
tion in .the establishment of facilities for official inspection 
at foreign ports. No definite plan of operation being sub- 
mitted, it was decided no action could be taken at that 
time, the representatives of the Exporters’ association agree 
ing to report to the board at a later date. No official report 
has been recelyed but the executive committee discussed the 
matter at length at the meeting held at headquarters on 
July 6, and decided to adopt a special certificate for use on 
all export shipments. ‘These were engraved and a supply 
sent each inspector in August, 1910, and since their adop- 
tion no complaint has been registered on any export ship- 
ments on which official National inspection has been applied. 

Changes in Rules. 

Some suggestions for changes in the present rules gov- 
erning official reinspection will be presented for your con- 
sideration during this convention. There can be no question 
that a very large majority of this membership has become 
identified with the National Hardwood Lumber Association 
because of a desire to assist in the betterment of hardwood 
trade conditions and the establishment of uniformity in all 
markets on inspection and measurement. But, in so large 
a membership we should, perhaps, expect a small number to 
have joined through other motives, and if some changes in 
the rules governing the inspection department can be made, 
that will insure greater protection to the association, and 
at the same time further restrict the small, unworthy and 
unfair element, I am certain these changes will receive the 
unanimous approval and indorsement of this meeting. 

Membership. 

Since our convention held at Louisville, June 9 and 10, 
1910, (a period of eleven months) 150 new applications have 
been received. Of this number 15 have been rejected. The 
number lost through resignations is lower than any previous 
year. Failures and withdrawals from business number forty- 
nine and the directors have voted to drop three members 
because of irregular business or inspection methods. ‘The 
total number of new members admitted during the last 
eleven months is 135, which gives the association a mem- 
bership at this date of 743. 

In the belief that the figures may be of some interest, a 
brief analysis of this membership, showing location and num- 
bers by states, follows: 

Illinois—Seventy, of which number fifty-eight are located 
in Chicago and the remainder in various other markets. 

Kentucky—Twenty-five, sixteen being at Louisville. 

Louisiana—Thirty-six, of which number twenty-four are 
at New Orleans. 

Maryland—Thirteen, nine being at Baltimore. 

Massachusetts—-Twenty, nineteen of which are located in 
boston, so that the association now has the support of every 
concern eligible in that market. 

Michigan—Eighty-five, of which number eighteen are at 
Grand Rapids, sixteen at Detroit, seven at Cadillac and the 
remaining forty-four in various other markets. Every eligible 
toncern at Cadillac is a member, and at both Grand Rapids 
and Detroit we have all but one. 

Minnesota—TIourteen, twelve at Minneapolis and two at 
St. Paul, the association support in both points being 
unanimous. 

Missouri—-‘T'wenty-nine, twenty-six located in St. Louis. 

New York—-Vifty-seven, twenty-eight located in New York 
city, twenty in Buffalo and the remainder in various other 
markets, Inless new hardwood interests locate in Buffalo 
there is no chance for increase in that market, for we have 
them all. 

Ohio—Forty, thirty at Cincinnati, which is the largest 
number on the membership roll at Cincinnati in the associa- 
tion history: seven at Calebes : four at Cleveland and the 
remaining nine in various other markets. 

Pennsylvania, with eighty-seven memberships, heads the 
list. They are distributed as follows: Philadelphia, forty- 
five; Pittsburgh, twenty-three, with nineteen in various 
other markets. Until this year Michigan has been in the 
lead. Every concern eligible in Philadelphia with but two 
exceptions is now «2 member and the same figures apply to 
Pittsburgh. Our Vennsylvania membership reported at the 
last convention held in Memphis (May, 1906) was twenty- 
six, so that it is more than three times greater than five 
years ago. 

‘Tennessee—Vifty-six, of which thirty-eight are located in 
Memphis and eighteen in other markets. 

Wisconsin—-Sixty-one, embracing, with but few exceptions, 
the leading hardwood manufacturers and wholesale dealers 
of that state. 

In the above classification we account for 603 member- 
ships. The remaining 140 are located as follows: Alabama, 
eleven; Arkansas, twenty-three; Indiana, thirty-one; Missis- 
sippi, nine; Texas, six; Virginia, thirteen; West Virginia, 
twenty-one; North and South Carolina, five; Connecticut, 
Rhode Island, Vermont and Delaware, seven; New Jersey, 
three; Oklahoma, two; California and Oregon, two; Georgia 
and Nebraska, one each, and Canada, five. 

Dues and Expenses. 


The wisdom of the action taken at Louisville, in increas- 
ing the annual dues to $35, and the necessity of the addi- 
tional revenue thus obtained, are evidenced by the figures 
which will be Fig ees in this report. While the earnings 
of the salaried inspectors show a_ gain over all previous 
years, it must be borne in mind that the number has in- 
creased and that the fixed monthly operating and office ex- 
pense must increase in proportion. 

In August, 1910, H. J. Fuller was engaged as assistant 


secretary. Much of his time has been devoted to securing 
new members through correspondence and the results are 
shown in the membership report. The assistant secretary 
is also in charge of the new department established in Janu- 
ary of the present year, known as the Mercantile Experience 
Exchange. Investigation indicates that systematic or or- 
ganized interchange of ledger experience, because of its dif- 
ference from the spasmodic and expensive interchange by 
direct correspondence, has come to be an accepted factor and 
an acknowledged force wherever credit is extended. ‘The 
plan has many of the elements of moral force, obliterating 
selfishness, leveling the barriers between competitors, teach 
ing from its inception the lesson that codperation, more than 
competition, is the life of trade, and that the greatest 
safety lies in the broadest publicity. From the fact that 
earnest coéperation in the department, from each member, 
will insure access to 750 ledgers, the National Hardwood 
Lumber Association enjoys an advantage over all other asso- 
ciations, and, further, the fact that the organization does 
not operate for profit insures absolute confidence in the 
handling of these reports. Again, the fact that this asso- 
ciation has a fully equipped and well organized force of in- 
spectors, who actually administer the inspection, places us, 
in frequent instances, in a position to actually verify the 
reports sent us. No additional charge is made to our mem- 
bers for the service of this department and not to exceed 
fifteen minutes of your time each month will result, in time, 
in a complete file of reports on the undesirable buyers of 
hardwood lumber which should prove invaluable to our 
membership. 
Inspection Work. 

The figures in detail of the inspection department up to 
May 1, 1911, showing quantity inspected in each market, 
with amount earned and exact expense of maintenance, 
follow : 









Feet 

MARKET inspected. Harnings. Hapense. 
is, bia to owe 11,448,869 $7,371.76 $7,880.51 
C—O ere 10,269,098 5,288.13 4,842.38 
Ce a eee 5,246,905 2,809.59 2,176.12 
New York City, N. Y..... 4,890,800 3,060.70 2,585.20 
a ES ee rrr 4,771,317 2,791.28 2,947.40 
Now Orieans, La.....2<«. 4,713,794 2,996.29 3,343.30 
Cincinnati, Ohio ........ 4,614,125 2,660.61 3,582.24 
Memphis, Tenn........... 4,426,098 2,629.93 2,360.25 
Philadeiphia, Pa......... 3,784,411 2,160.35 1,897.86 
Minneapolis, Minn........  %,254,087 1,783.5 1,747.02 
aS 3,256,02 1,430.49 1,829.13 
Pittsburgh, a 2,552,269 1,838.04 1,968.30 
Louisville, 2,536,685 1,519.91 1,782.56 





Alexandria, 2,378,051 1,327.54 1,071.20 
Baltimore, 1,458,837 900.25 1,230.06 
Grand Rapids, Mich. (fee) 4,826,935 ee. an'aa0<y 
Michigan mill points (fee) 33,582,836 F > ieee 
Southern mill points (fee) 3,091,036 eee re 





0 
As indicated, the reports from salaried inspectors in the 
association employ show a total of 68,626,971 feet and a 
gain of 15,509,793 feet over last year. 
Receipts and disbursements in the general fund for the 
year are as follows: 
RECEIPTS. 


EET eee rere eee re ee 2,293.95 
From membership dues..............6. $24,098.00 
OS eerie rer ree 38,975.55 
RINE NOD: 0-6, b ina :pwinrb. 6.00.04. #4 80 0:70 287.11 
Transfer from cash deposit fund....... 128.92 

- - - 63,489.58 

...  POPePTTETLeLe Teer OT TUR TTC Ee re eT TT $65,783.53 





Salaries and expenses (secretary, assist- 
ant secretary, chief inspector, inspect- 


OU IE HOO GORGE a... bi0.5 0:00 c000 dae $54,085.67 
Convention, executive committee and 

standing committee expenses........ 424.81 
NN sac tae 1e O16 OH 0 CRE OLS em 2,104.85 
EE 56 a ob h-0:0 bhrn bo Ae eae edo oe 1,338.00 
General office expenses, telephone, tele- 

graph, light, — S| SEC e 2,273.13 
Re-inspection settlements ............. 1,948.3 
A ESSE Sa ya ee er 1,320.00 
Subscription to national classification 

Pe ree ere Cr eee 500.00 
SUNN. 55 cs 0:20 5:9: 6 aise ore Sin da-e ore a erereaiouecs 186.57 


- 64,181.37 
Leaving balance on deposit at ort Dear- 
born National bank, Chicago, Ill., May 


IE a PR a er $ 602.16 
And in Monroe National bank, Chicago, 
MMT Oe ORES ck onan pan en ee 1,000.00 


- $ 1,602.16 
In addition, the books show outstanding | 


necounts for inspection fees......... $ 5,242.24 

Anm@ memberahin Ques. ... cc cccscsesecs 3,905.00 
- —— 9,147.24 

Bringing total resources in cash and good 
Outstanding accounts tO. ... 0.2 .c0cccevees $10,749.40 


CASH DEPOSIT FUND. 
Balance on hand reported at Louisville, June, 1910 $1,053.92 


BOEORE (0 TMBDOCTORS, «06. cccccccese $200.00 
Transferred to general fund........... 128.92 
- - 328.92 
NG EON Ti, DORR n.c ccc sesssenesiaie $ 725.00 


It is my belief that at this time it is the unanimous sense 
of this membership that the inspection department is doing 
better and more uniform work than ever before. ‘The gains 
cnumerated above prove conclusively that the work is being 
performed in a satisfactory manner and the increase shown 
would not be possible unless actual results were satisfactory 
to those supporting this department. Much credit for the 
increased efliciency of the bureau is due the present chief in- 
spector, H. A. Hoover, who assumed the responsibility of 
this difficult position in September last year. His active and 
energetic work in the field with the corps of deputy in- 
spectors during the last eight months has been productive 
of much good, and it is my belief that greater gains are 
certain to follow his efforts during the coming year. 

One word, in concluding this report, regarding the so- 
called kickers. In my active association experience of six 
years I have learned that the member who kicks, and kicks 
promptly and vigorously, when the association work is un- 
satisfactory, is an asset of great value. We welcome fair 
criticism and urge upon all of you, at all times, to bring 
to the attention of the executive committee any grievance 
you may have, in each instance submitting full particulars, 
to the end that a prompt and thorough investigation may 
be conducted, and if the association or any of its employees 
are found to be in error immediate action may be taken to 
prevent a repetition of the same mistake. 

During the last year the secretary has had the loyal sup 
port of the officers, directors and members of the association. 
This support has been appreciated, and to it more than 
to anything else is due the harmonious and prosperous con 
dition which now exists in the affairs of the association. 

In accordance with article 11 of the bylaws the books 
of the seeretary-treasurer shall be audited by a _ certified 
public accountant on the first day of the month preceding 
the annual convention. This audit has been made, and | 
have here the figures in verification of the statement just 
read from the firm of Marwick, Mitchell & Co., certified 
public accountants. 

Oliver O. Agler.—Mr. President, I move that a committee 
on officers’ reports consisting of three be appointed by the 
president to report to this association tomorrow. 

W. E. Hoshall.—I second the motion. 


Upon vote, the motion was duly carried. 
Frank Mowbray.—I move that the president appoint 4 
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committee on resolutions consisting of three members, and 
that any resolutions proposed be submitted to that committee 
before being read upon the floor of the convention. 

Karl Palmer.—I second the motion. 

A vote was taken, and the motion was carried, 

Carroll F. Sweet.-Mr. President, I would like to make the 
usual motion that the meeting of this convention be con- 
sidered as executive, and that no reports of same be pub- 
lished except as given out by the secretary. 

The motion was seconded and earried. 

President Diggins.—Gentlemen, I want*to make a lit- 
tle statement on account of the report just read by the 
secretary. It is directed more particularly to the mem- 
bers from Michigan, my native state. I don’t want you 
to feel bad, gentlemen, because the Keystone state is 
a lap or two ahead of you in membership. We can soon 
overtake them, and, remember, the ‘‘'Tigers’’ are a mile 
ahead of the ‘‘Athleties.’’ |Laughter. | 


IF. S. Underhill—Mr. President, I came over on the train 
with Connie Mack, and I sent him over to stop the ‘Vigers.” 

President Diggins.—He can’t do it. [Laughter.] 

Secretary Fish.—I have been requested by Mr. Stark, presi 
dent of the Lumbermen’s Ciub of Memphis, to call the atten 
tion of the members and guests to an unavoidable change in 
the program of entertainment. ‘The banquet as announced 
on the program was set for this evening, Thursday. They 
were unable to make the arrangements for this evening with 
the hotel people, and have therefore changed the date of the 
banquet to Friday evening. ‘The banquet will be held tomor- 
row at the same place, the Hotel Gayoso, at 8:30, and the 
committee is very anxious that all of our members and guests 
attend. ‘There is another change in the program of entertain- 
ment. I have been requested to announce the fact that the 
dinner which will be served for the visiting ladies will be 
given this evening at the Hotel Gayoso at 8 o’clock. The 
visiting ladies are requested to visit the hotel and are cor- 
dially invited to attend the dinner this evening. President 
Stark also asks that this notice be read: 

“The active officials of the lumber clubs of Memphis, Cin- 
cinnati, Louisville, Evansville, Nashville and St. Louis are 
requested to meet on the third floor of the Business Men’s 
Club at 8 o’clock this evening for the exchange of credit 
information between the above named clubs.” 


Upon motion, seconded and duly carried, an adjourn 
ment was taken until 2 o’clock p. m. 


THURSDAY AFTERNOON. 


The afternoon session of the convention was called 
to order by President Diggins at 2 o’clock. 

President Diggins.—Gentlemen, the Chair understands 
that President Townsend, of the Hardwood Manufac 
turers’ Association of the United States, is present. The 
Chair has never had the pleasure of meeting the gentle 
man but would be delighted to have him come forward 
and take a seat on the platform. 

President Townsend of the Hardwood Manufacturers’ 
association then advanced to the platform and took a 
seat thereon in the midst of applause and singing of 
‘*He’s a Jolly Good Fellow. *’ 


Address by Visiting President. 


President Diggins.—-Gentlemen of the convention, I have 
the distinguished pleasure of presenting to you President 
Townsend, of the Hardwood wonutnctubey’ Association of 
the United States. 

Mr. Townsend.—-Mr. President and gentlemen, I don’t know 
what I have done that I should be guilty; I don’t know 
what I have done that entitles me to this great honor. I 
came here very much preferring to mingle with the rank and 
file of your association and the elegant members of the Lum 
bermen’s Club of Memphis, for whom I have not only the 
highest regard but a very great and lasting appreciation of 
their kindness to me in the not far distant past. But it 
seems that out of obscurity sometimes you get kicked by 
people who, perhaps, lack in judgment. 

William Wilms.—-I indorse that remark, gentlemen, in be 
half of the Manufacturers’ association. 

Mr. Townsend.—I say to you, gentlemen, most frankly 
that this gentleman in front of me here who seems to be 
unable to keep quiet is, perhaps, responsible for my being 
here just now at this minute. [Indicating Mr. Wilms.] 
llowever, it is not my purpose in any sense to offer any 
apology for being here. ‘That is unnecessary. Where lum- 
bermen meet, lumbermen should not hesitate to go. [ Ap- 
plause. | And as your honored president said to me, ‘“‘We 
want you to say something; whether you say it now or a 
little later, or tomorrow makes but little difference. Use 
your own judgment with regard to that’’; and in replying 
to him I said, “I haven’t anything to say, and I can say it 
just as well now as any other time.” [Laughter.] 

Need of Codperation. 

Gentlemen, lumbermen, manufacturers, wholesalers, retail- 
ers, let me call your attention to something that not long 
since, in fact but a few days since, appeared in one of our 
honored trade journals under the caption or heading, ‘‘The 
Need of the Hour.’”’ Most of you no doubt have read it. I 
read it with very great interest. I am impressed much more 
than I can tell you with the importance of the call, the sig- 
nificance of the question, with regard to the lumber industry 
of the United States today, namely, the need of coéperation. 
[ Applause. | 

It matters but little whether you are manufacturer, 
whether you are a wholesaler, whether you are a retailer; 
but it does matter mightily to you whether or not the sub- 
stitution is going to increase and the consumption of lumber 
decrease. There is only one way, perhaps, and there is per- 
haps no other nationwide industry in the continental United 
States today that is likely to suffer so much by reason of 
the forces that are working today undermining the nation- 
wide industry of lumbering. Forces are at work which if 
they are allowed to continue will injure the nationwide 
industry of lumbering more than any other thing in the 
United States of even partially-only importance. Now then, 
it does not matter to us very much what branch of the 
business we are interested in or engaged in. As a manu- 
facturer it is necessary for your success that the stock 
Should move. As a dealer it is just as important that the 
volume of your business should be sufficient. Then, this 
being the case, it is perhaps of less importance as to whether 
We can just*’agree among ourselves about this and that, 
which may be of not nearly so much importance as the matter 
of substitution to the extent that it is likely being practiced 
today and to the extent that it is likely to be pushed forward 
in the future. 

We know there is no lumber trust. The people do not, and 
the muck raker, the sensational writer, the common scold, 
the complainer tells you and hurls it all over the world that 
there is and the national government lends its aid to prove 
it by what its agents are pleased to call “certain investiga- 
tions.” That must be met and it must be met in an intelli- 
gent way, gentlemen. It is a fact, and any of you who have 
looked into it will appreciate that it is a fact, that the use 
of lumber is being restricted much more rapidly than the 
forests are being denuded or that lumber itself is becoming 
Scarce. Perhaps you don't all fully appreciate that until 
you come to look around and study the question in its various 
aspects. 

Certain other forces based on theory and everything that 
is antagonistic to the best interests of the lumber business 
tell us today, for example, that there are twenty-eight hun- 
dred billion feet of standing timber in the continental United 
States. Twenty-two hundred billion of it—none of us can 
grasp these figures, you know, but we can, perhaps, talk them 


twenty-two hundred billion of it is in private hands, or 
concerns or corporations, and thirty-seven of the concerns 
control more than one-fourth of that amount, and two hun- 
dred of the concerns or companies own and control more than 
one-half of it. This twenty-two hundred billion feet today 
is estimated to be worth six hundred billion dollars. Gentle- 
men, so far as supplying lumber to the future generations 
und the preaching and teaching of conservation are con- 
cerned, the fewer concerns that control this private owner- 
ship the better; but it only goes to prove that the theorists, 
those who are trying to attract the attention of the people 
to other than the uses of lumber, it only goes to show how 
ridiculous the arguments they put forth are when handled by 
the intelligence that can be used in subjects of that kind by 
lumbermen themselves, and by them only. 

It is not my purpose to detain you. It is not my purpose 
to say anything to you except this: I would like to have you 
not forget—center your activities; center your energies to 
fighting substitution and encouraging the consumption of 
lumber. I thank you, gentlemen. |Applause.] 

President Diggins—-Gentlemen, I am sure that the 
convention appreciates very much the splendid address 
of President Townsend, and that you will join with 
me in thanking him for appearing at this time and 
addressing us. 

All members of this association in attendance at 
the convention are urgently requested to register, and 
the guests as well, if they have not done so prior to 
this evening, because the registered attendance will 
be published in pamphlet form and distributed this 
evening. Mr. Stark has also requested me to urge all 
of you who can possibly do so to remain for the ban- 
quet tomorrow night. They have made extensive prep- 
arations to entertain you at that time. I have to say 
to you who are going to Chicago, or in that direction, 
on the Illinois Central, that the company has promised 
to run a special train, leaving at any time between 11 
and 12 o’clock Friday night, provided there are sev- 
enty-five people. I believe it will be an easy matter 
to get that number, and I hope all of you who can go 
wili register with Mr, Fuller, the assistant secretary. 


Appointment of Committees. 
The Chair desires to appoint the following commit 
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tees which were provided for in the work of this 
forenoon: 
COMMITTEE ON OFFICERS’ REPORTS. 

©. O. Agler, Chicago, Il. 

W. L. Sykes, Buffalo, N. Y. 

J. E. Stark, Memphis, Tenn. 

COMMITTEE ON RESOLUTIONS. 

red W. Mowbray, Cincinnati, Ohio. 

Karl Palmer, Paducah, Ky, 

M. M. Wall, Buffalo, N. Y. 

©. A. Felger, Grand Rapids, Mich. 

Ik. DD. Norman, Louisville, Ky. 


Report of Committee on Forestry. 


President Diggins—The next order of business is the 
report of the committee on forestry, by the Hon. John 
M. Woods, chairman. [Applause. | 


John M. Woods.—-Mr. President and gentlemen of the con- 
vention, in the words of a western orator, I want to say a 
few words before I begin. In the first place the subject of 
forestry is very broad and very wide, and it was an im- 
possibility for the chairman of the committee to consult the 
other members, and so I had to write this report myself; 
and as this convention has run along very smoothly so far, 
I thought it best to write something that would start 
something. 


Mr. Woods then read the report of the committee, as 
follows: 


The intelligent management of the forests, whether be- 
longing to the whole people of ‘the United States, corpora- 
tions or individuals, is a matter of vital importance to all 
the people of every section of our common country. It is 
not a local question to be circumscribed by state or geo- 
graphical lines, but one of supreme national oe. 
ut few men have that broad knowledge of the history of 
the forests in the past, the extent in area, species, quantity 
and quality of the forests of the present, and the needs and 
demands of the future to write a report that will not meet 
with opposition and criticism from some quarter. Local 
environment and conditions and influences may bias some- 
what the judgment of the writer, but however great his 
knowledge is of the subject, or how broad his views, he 
must realize all the obstacles in the way—political influences, 
jealousies of sections, fear that one section will get a little 
advantage over another, misrepresentation by a part of the 
influential press of the country, by representatives of the 
people in state and national legislatures, corporate and in- 
dividual selfishness and greed, continual false and foolish 
bugaboo of the lumber trust, the lack of information on the 
subject by the public generally, and especially state and na- 
tional lawmakers, resulting too often in a niggardly and 
cheese-paring policy. 

All these objections must be met and answered by indis- 
putable facts and reasons. Notwithstanding all the opposi- 


tion, we feel like the apostle of old, to thank God and take 
courage, and believe that they who are with us are more 
than those who are against us. Our friends are legion— 
the greatest President of the United States, the Forest 
Service, strong, able men in both houses of Congress, gov- 
ernors of many states, and their legislatures, passing new 
laws and strengthening the old ones, a great malority of the 
strong and influential press of the country, societies of all 
kinds—farmers, commercial, scientific, literary—by literature 
and lectures are doing a splendid educational work. 

The Boston Chamber of Commerce, comprising more than 
4,000 representative men, has taken the most active in- 
terest, and has a loyal and strong committee on forestry 
that is in touch and supporting state and national forest 
legislation, 





A Beneficial Measure. 


An important step has been taken by Congress in passing 
the Appalachian and White Mountain bill. It is hoped that 
the national legislation may be enacted, patterned somewhat 
after that of Germany, France and other European countries 
for the prevention of forest fires and for reforestation. One 
thing must be kept constantly in mind: the forest is to be 
used for the benefit of the whole people. While there are 
abundant reasons outside for forest conservation and pres- 
ervation, the financial reasons are what most appeal to 
the American people, and they must be handled and treated 
so that they will yield an annuity in perpetuity. 

The great public, and state and national legislatures must 
be educated up to this fact, that the woodlot of the farmer 
large or small, or tract of the sawmill man represents an in- 
vested capital just as much as the stock of goods of the 
merchant, or business block of the real estate owner, but 
with this wide difference: that the former can be insured 
against loss by fire, the devouring element may wipe out 
both but the insurance policy covers the loss. Not so with the 
woodlot or timber tract; a careless camper or hunter, spark 
from a locomotive or the rushing wind may wipe out in a 
few brief hours what the farmer has been saving as a sup- 
port in old age, or the sawmill man has invested the savings 
of a lifetime. No man should be censured or blamed after 
investing his capital, paying interest and taxes, the latter 
sometimes heavy, for wanting to get a return on his invest- 
ment, just the same as the merchant or farmer or corpora- 
tion. 

It may give pleasure to the owner and the public to see 
the forests stand in all their beauty, but unless the owner 
has unlimited capital, or is an extraordinarily public-spirited 
citizen, he will not feel like letting his capital stand idle 
and assume all the risks of wind and fire. 

The lumberman is not an enemy of the forests or the 
public, but a friend; his product is just as necessary to the 
welfare of the nation as the cotton of the South and wool 
of the sheep are to clothe the people, or the wheat and 
corn, the carcass of the sheep and steer to feed them. 
Kivery product and industry is linked together. When one 
member suffers, all the members suffer with it. 

Your chairman has been in correspondence with the offi- 
cials in every state in the Union, and finds in almost every 
state a great and growing interest in forestry matters; new 
and more stringent laws are being enacted for better pro- 
tection against fire; the water supply is being guarded more 
catefully ; laws for the protection of the denizens of the 
forests; closer seasons for game and animals; forestr 
schools are being established, and the demand for the grad- 
uates of these schools by large timber owners far exceeds the 
supply. Many states are acquiring tracts of land for state 
forests and some of the states have established large nur- 
series and are setting out millions of trees; soll and climate 
are being studied by experts to find out the species best 
adapted and which will show the best financial results. 


The Nation’s Greatest Resource. 


The forests are the only great natural resource of the 
nation that is in sight and can‘be estimated in quantity 
and its duration prophesied with any degree of certainty. 
That the consumption of wood Is far beyond its increment 
is established beyond contradiction. There should be no 
backward step in the national polley of protecting from 
fire and depredation the forests on the national domain. 
The lumbermen of the country should use thelr influence 
with their representatives in state and national legislatures 
to secure the passage of stringent laws for the prevention 
of forest fires and for the provision for fire-wards and appa 
ratus for putting out forest fires; also for a just and reason- 
able rate of taxation of forest lands, There is little proba- 
bility of forestry legislation by this special session of Con 
gress. There are two bills before Congress, known as the 
Canadian reciprocity bill and the farmers’ free list bill; 
and let me say the views expressed on these two bills are 
the deliberate Judgment of the chairmen alone. I should be 
false to myself and to this association did I not declare 
what appears to me to be the truth. I am aware many 
entertain an opposite opinion to mywelf. My opinion is not 
founded on any partisan er political reason or bias, but upon 
what I consider to be for the greatest good to the greatest 
number. ‘These two bills affect every branch of our in- 
dustry—labor, material, capital and our markets for lumber 
as well; and this effect, in my judgment, is injurious not 
only to us who are all engaged in the lumber business, but 
to the whole body politic in every section of our common 
country. ‘True, it does not affect directly the hardwoods as 
much as it does the softwoods, but the two are closely in- 
terlocked. 

It’s an old and true maxim that you can not make any- 
thing valuable by cheapening it. Low prices and low wages 
mean adversity; good prices and good wages mean pros- 
perity. Competition is the life of trade, if it is an honest 
and fair competition. All we ask is a fair field and no 
favor. Our northern neighbors have the advantage of 
cheaper timber, lower wages and great advantages in cheaper 
rail and water transportation. ‘There are today, as there 
were nearly twenty centuries ago, wise men in the Bast who 
tell us that it is the hight of wisdom to let Canada send 
in her lumber free until her forests are exhausted, and let 
ours grow, and in forty years, more or less, we shall have 
the market all to ourselves at toe prices. This logie does 
not appeal to the man who has his capital invested in tim- 
ber lands and saw mills, when he realizes that taxes, in- 
terest, fires, tornadoes and insects never wait. I have tried 
to view these questions from an economic and_ business 
standpoint, and as a patriotic American citizen I do not 
expect this association to indorse my views unless they 
appeal to your judgment and reason. I belleve that not only 
our business, but every interest of every kind, laborer, farm- 
er, mechanic, merchant or manufacturer of every name and 
nature are hurt by this everlasting tinkering of the laws 
by state and national legislatures. Confidence and stabilit 
are what are needed, and I believe if Congress should ad- 
journ today and not meet again for five years, except to 
pass the appropriation bills, our whole country would draw 
a long breath of relief, and we should have just that many 
years of unexampled peace and prosperity. 


Malevolent Influences. 

Self-preservation is the first law of nature. The Good 
Book says, “He that neglects to provide for his own has 
denied the faith, and is worse than an infidel.” I believe 
the passage of these two bills depreciates the value of every 
woodlot, timber tract, saw mill and foot of lumber in the 
nation and will reduce the income and wages of everyone 
connected with it. Ours is a great industry and vital to the 
welfare of the nation, and it appears to me that this asso- 
clation and every lumber association should do all in their 
power to protect themselves and the hundreds of thousands 
of their employees. The management of the forests and the 
raising of revenue to defray the expenses of the government 
are neither sectional nor political questions, but business 
problems requiring the soundest judgment and the wisest 
statesmanship to solve them for the best interest of the 
whole nation. Germany employed her wisest and greatest 
men for many years before the forest and fiscal policy of 
the nation was established. 

I believe that in this great nation men can be found that 
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are free from political or sectional influence or bias, big, 
broad and able enough to make a thorough and complete 
investigation of these great questions and solve them for the 
best interests of all the people, and make this the settled 
policy in state and nation. ‘hree-quarters of the half- 
baked, ill-considered measures introduced by _ political 
demagogs with neither business training nor experience, but 
obedient to the crack of the party whip, and urged on by 
the yellow journals, would never find a place on the statute 
books of state or nation if the business men of the country 
should prepare and present to the state and national legis- 
Jatures all the facts, figures and conditions of their business. 
I give two illustrations: ‘The governor of our state within 
a month sent a special message to the legislature, recom- 
mending cutting down the appropriation for the gypsy and 
brown tail moth extermination work from $165,000 to half 
that amount, and taking it out of the hands of the state 
forester and turning it over to the fish and game commis- 
sion. A hearing was held by the joint committee on agri- 
culture; the friends of forestry turned out and packed the 
committee room and presented their arguments. The result 
was the committee unanimously turned down the proposition. 
A bill was presented to the legislature against the interests 
of the lumber dealers; we got wind of it only a few hours 
before the hearing; the telephone was busy, and about thirty 
of the solid lumbermen of Boston were on hand and gave 
their reasons why the bill should not pass. The report of 
the committee was leave to withdraw. ‘The men that make 
the laws and shape the national policy toward the forests 
and our industry are human, and susceptible to public opin- 
ion, but they can not know what we know and what we 
want unless we take the trouble to inform them. No man 
should kick if bad laws are enacted, if he is unwilling to 
cast his vote and use his influence to elect good men to 
make the laws, or is eyes 2 unless for the best and 
strongest reasons, to accept public office. 

As a citizen and member of this association, I emphatic- 
ally protest against singling out our business, which is one 
of the largest and most honorable in the nation, and making 
it a scapegoat to please a foreign nation, or to serve selfish 
ends at home. it is a class legislation of the worst kind, 
and, in my judgment, doing great harm with little corre- 
sponding benefit. I have dwelt somewhat at length upon 
this matter, as it affects the forests of the nation, and it 
appears to me that the tendency must be to destroy rather 
than conserve. Every prudent man that sees and feels that 
his property is going to depreciate will naturally convert it 
into money or its equivalent without delay, 

I have been in correspondence with several of the most 
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prominent members of fhe Senate and House of Representa- 
tives at Washington, and they assure me there is no proba- 
bility of forestry legislation by this special session of 
Congress. 


President Diggins—Gentlemen, what shall we do 
with the splendid report of the chairman of the forestry 
committee? 

On motion duly seconded and carried the report of 
the forestry committee was accepted and adopted. 


Report of Committee on Transportation. 


President Diggins—Gentlemen, the next order of 
business is the report of the committee on transporta- 
tion, Emil Guenther, of Philadelphia, chairman. [| Ap- 
plause. } 


Mr. Guenther read the report of the committee, as 
follows: 


It is very gratifying to state that during the last year 
not as many letters of complaints or requests for information 
have been received as in former years. Your committee can 
only account for it by the fact that our members have be- 
come more familiar with the various rules and regulations 
now in vogue, and owing to the use of our new claim sheets. 
Ilowever, we can not refrain from cautioning our members 
to use every care in making shipments, especially as far as 
the proper execution of bill of lading is concerned. In case 
of an error in weights or rates the necessary changes can 
now be made before paying charges, if claims and corrections 
are made before cars are unloaded, 

A meeting was held in Chicago on February 8 and 9 for 
the purpose of discussing traffic matters. A large number 
of associations were represented and a full discussion brought 
out many important matters of mutual interest. 

The methods of weighing and reweighing cars and the 
adoption of a specific or uniform rule for submission to the 
Interstate Commerce Commission were discussed and the fol- 
lowing report was presented: 

“Each shipper must take every precaution to ascertain 
actual weight and condition of lumber as loaded. In case 
of overweight, promptly reported, cars should be ordered 
to be reweighed in transit or at destination before unloading. 

“All claims for overcharge account weight should be com- 
plete and supported by necessary evidence. 

“We approve the methods used by the Santa Fe railroad 
and other lines using equal care in reference to weighing 
cars. 

“In adjusting claims for overweights we recommend that 
estimated weights adopted by various lumber associations 
should be recognized, and where controversy arises between 
shipper and carrier as to the correct weight of a shipment 
and the car has been weighed two or more times, the rail: 
road scale weight nearest estimated weight shall govern, 
Where no scale weights have been obtained en route esti- 
mated weights shall govern, provided the stock is in pre- 
scribed condition and conforms to measurements specified in 


estimate and grading and dressing rules of the association 
involved.” 
GeEorGE K. SMITH, 
IeMIL GUENTHER, 
Hi. EH. THOMAS, 
GEORGE EK. WATSON, 
H. J. HERMAN.” 

The report was adopted with the understanding that it 
was not to be considered in any way as a final action, simply 
“us a recommendation, to be referred back to the several 
associations represented. 


Weight Adjustment. 


The minimum weight of 34,000 pounds on eastern water 
competition shipments which the carriers had increased to 
40,000 pounds affected shipments originating in southern 
states when consigned to points eastern and New England 
water competitive points was adjusted, however, in restoring 
the 34,000-pound minimum weight (excepting on timber, 
lath, shingles, shooks and cross ties). Where the cars are 
loaded to their full visible capacity the actual weight shall 
be charged, but not less than 34,000 pounds. 

During the year just passed there has been widespread 
agitation in regard to freight rates. ‘This important question 
has received considerable attention from the shippers, rail- 
roads and different associations. Various contentions have 
been advanced by parties interested in regard to the basis 
of making rates, but your committee feels confident that the 
Interstate Commerce Commission is endeavoring to regulate 
all rates whenever possible in justice to all concerned. 

Your committee also feels that there is entirely too much 
legislation introduced from the various states by over-zealous 
a and in many instances has a very serious 
effect upon the shippers. 

In conclusion your committee desires to comment upon the 
practice of taking complaints to the Interstate Commerce 
Commission before they have been thoroughly investigated 
and ascertained to be of sufficient importance to require the 
attention of the commission, inasmuch as the commission is 
now considerably overburdened. Your committee believes 
that all differences between shipper and railroads should be 
adjusted between themselves whenever possible, rather than 
appeal to the Interstate Commerce Commission. ‘The Inter- 
state Commerce Commission should not be made a court of 
orlgin, but should be essentially a court of final appeal. 

Now, gentlemen, I have made a little addition to this 
report within the last few minutes which I consider ger- 
mane. It is a well known fact that shippers have not 
always been as careful as they should have been in stat- 
ing weights on bills of lading, and in many instances the 
railroads accepted those weights in order to secure the busi- 
ness over competing lines. The question of proper rates has 
been very important, and conclusive proof in case of errors 
must be furnished by shippers as has been decided by the 
Interstate Commerce Commission. 

I am not unmindful of the many hardships and harassing 
methods imposed by many of the railroads on the shippers, 
which, of course, was a mistake in policy; but, on the other 
hand, it would be a greater mistake for the shippers unjustly 
to attack the railroads. What is now known as “booster” 
policy and not a “buster’’ policy is far the best. The rail- 
roads are large consumers and wage payers, and when their 
wheels ure running the wheels of ail industries will soon 


follow. 
Railroad Weight Claims. 

Now I have another announcement to make; that this 
evening a few gentlemen will hold a meeting here for the 
purpose of discussing what probably would be the best for 
the members of this association in reference to claims 
ugainst the railroads. I have reason to believe that the 
various claims, especially on weights, are becoming very 
unpleasant, They are a very serious loss. But on the other 
hand you should bear in mind that there are ge cases 
und many causes for differences of weights. In the first 
ylace when a car is billed within sixty days after it has 
cen put into use there is a difference in weight of anywhere 
from six hundred to twelve hundred pounds. If a car has 
been used for a reasonable length of time, and repairs have 
to be made, sometimes the difference in weight on a car is 
as much as 2,000 pounds. What | try to impress upon you, 
gentlemen, is the importance of securing the weights as soon 
us your cars have started. If you have reason to believe the 
welghts are not correct don’t sit down and expect corre- 
spondence to remedy the evil, but immediately try to have 
the car reweighed, either while it is in transit or before it 
is unloaded. I believe that arrangements can be made—at 
least I have beem told so—that would eliminate a great deal 
of trouble to the individual members, and if this association 
should adopt this arrangement, which I hope to present to 
you tomorrow, it might be of very great importance. 

I also have a number of rulings which are of very great 
interest. Among them are a few that may be of value. I 
have a ruling from our friend, Theodore Fathauer. I merely 
want to do that to give you an idea—although the rulings 
of the commission which have recently been issued will be 
printed and distributed at the proper time—I merely want to 
read a few to give you an idea of what the chances are 
with the Interstate Commerce Commission. Here is a case 
of the Theodore Fathauer Company against the St. Louis & 
Iron Mountain railroad, and there is another decision in 
reference to milling in transit. 

Mr. Underhill—Mr. Chairman, I move that the report of 
the committee be received and referred to the committee on 
resolutions for recommendations. 


The motion was seconded and carried. 
Committee on Waterways. 

President Diggins—Gentlemen, the next order of busi- 
ness is one that does not appear upon the printed pro- 
gram. We heve a standing committee, known as the 
committee on waterways. t*ormer President Russe, of 
this city, has been chairman of that committee for sev- 
eral years, but on account of ill health he is obliged 
to be away from. home at this time. We did not expect 
to get a report from that committee. We have, however, 
prevailed upon C. W. Robinson, of New Orleans, a mem- 
ber of that committee, to give us a short talk on that 
question, and I take great pleasure in introducing C. W. 
Robinson, of New Orleans. {| Applause. | 


Mr. Robinson—Mr. President and gentlemen, it has been 
said, and I believe truly said, that among the highly civilized 
nations of the earth the United States possesses the best and 
most elaborate system of natural waterways. It has been 
said also, and 1 believe with equal truth, that the United 
States, among all the highly civilized nations of the world, 
puts to the least use her superb system of waterways. Now, 
gentlemen, there is a reason for this, a reason that few, a 
very few men other than those who deal directly with trans- 
portation questions, ever think about, much less realize. 

About eighteen years ago the Congress of the United 
States passed what was then known and is yet known as 
the interstate commerce act. In one particular that act re- 
mains on the books today as originally passed. That is the 
particular in which it is recited that rates in competition 
with water may be lowered. Now, mark you, I don’t criti- 
cise our friends, the railroads. I submit that if you and I 
had been in charge of the railroads, perhaps, of this country, 
we would have done just exactly as they did. They were 
permitted, and are yet permitted to make high rates on the 
interior points where there is no water competition, either 
actual or potential; and much lower rates, rates that the 
railroad boys say themselves are made in order to crowd out 
the packets that ought to line this noble river. To illustrate, 
eighteen years ago the Illinois Central sent from Chicago to 
New Orleans a very able frelght man for his day. He found, 
after he got in his new field of labor, that the movement of 
empty cars was northward; that the crops of Louisiana, the 
sugar, the rice and the cotton were moving by water. Seven- 


teen packet lines—packet lines that owned and ran from 
three to seven vessels each from Pittsburgh, Cincinnati, 
Louisville, St. Louis, Kansas City, swept up and down this 
river continuously. ‘Today there is no packet line running 
from New Orleans to any of these points controlling even 
one boat. Now, mark you, the process: This able man repre- 
senting the Illinois Central very properly said: ‘This condi- 
tion of affairs, so far as our property is concerned, to-wit, 
the railroad, ought not to exist. This movement of empty 
cars north should be stopped. They should go back loaded. 
Give me the authority to lower my rates from time to time 
in competition with this water system until such a point 
shall have been reached that the boats can’t compete with 
us.” After due consideration, the authority was given him. 
Ile pegged down his sugar rate; he pegged down his rice 
rate; he pegged down his cotton rate. The boats followed 
down. Whereas, the business of transportation by water 
had been a comfortable one, it now became an uncertain 
one, very little profit in it. Down the pegs went again. 
Now it was not profitable, but actually the packet lines were 
suffering loss. ‘The rates of the railroad companies were 
held down. The seventeen packet lines—the Lee, the 
Natchez, the Silver Star—all those noble packet boats of our 
boyhood days were swept off the river and they are off today. 


River Should Be Improved. 


Now, I believe that Memphis and other towns located on 
this great waterway should have the advantage of their 
natural position. 1 believe this river should be improved 
until Chicago is put on the seacoast. Give us fourteen 
feet, but at the same time, thinking Americans, amend the 
interstate commerce law so that those competitive rates shall 
not be put down to the very lowest limit, and so low that 
they are not remunerative to the railroad companies them- 
selves. To illustrate one concrete case during the boom 
period when we were all happy, that is, all of us lumber- 
men; when cars were at a premium, when you manufactur- 
ers were begging for cars, when you wholesalers were swear- 
ing at the man when he didn't ship the lumber, when you 
were buying cars and resorting to every device that you in 
your ingenuity could to get cars; at that time the rate from 
New Orleans to Louisville, Ky., was 21 cents a hundred 
pounds. One of the railroads running to Louisville carried 
cargo after cargo of mahogany logs from Africa. ‘The rate 
was 13 cents a hundred pounds to Louisville. Some men 
protested against the Illinois Central road. They said: 
“Boys, if we don’t give them this rate, the mahogany logs 
will move by the Erie canal. What was the Erie canal 
built for? Simply to take hold of that business.” The IIli- 
nois Central boys admitted to us that thre Illinois Central 
did not make any money out of those logs. Now, why should 
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they be permitted to give the rate of 13 cents from New 
Orleans to Louisville, and charge you 21 cents? Why should 
they be permitted to give to the cotton man, the rice man, 
such a rate as to make it unremunerative to themselves, 
and afterwards, when the river transportation has been 
swept off, peg these rates up again until they are remunera- 
tive? Is there any justice in that? It is a disgrace to 
America. I say it, though I am one of the proudest Ameri- 
cans, it is a disgrace to America today that these condi- 
tions exist; that this God-given river should flow idly by. 

Only ten years ago, six years ago, four years ago, fleet 
after fleet of coal went down, but year after year, year 
after year, less and less is the river used for coal transpor- 
tation. Statistics sustain me in what I say. I can prove 
to you by actual statistical figures from the Pittsburgh move- 
ment of coal that what I tell you is the truth. 

With Canadian reciprocity threatening us on the North, 
with demagogs in Congress, with a_ trust investigation 
that does not find any trust, with low prices, starvation 
wages, absolutely no profit to most of us -with all these 
things confronting us it behooves us to look into these ques- 
tions and to insist that we be not charged 21 cents to Louis- 
ville, and our African competitors 19 cents to Louisville. 

I thank you, gentlemen. 


President Diggins—Gentlemen, what will you do with 
this report? 


Mr. Guenther—I move that the report be adopted. 
lhe motion was seconded and carried. 


Wholesalers’ Association President Speaks. 


President Diggins—Gentlemen, the next order of busi- 
ness is the report of the inspection rules committee. I 
have to advise you that that committee is not ready to 
report, and will not be until tomorrow morning. We are 
fortunate today to have with us the president of the 
National Wholesale Lumber Dealers’ Association, I’. R. 
Babcock, of Pittsburgh. Mr. Babcock has kindly con- 
sented to address the convention. [Applause.] 


Mr. Babcock—It gives me much pleasure to be with you 
on this occasion, not only as a ol meng but on behalf of the 
National Wholesale Lumber Dealers’ Association. I am in- 
deed glad of this opportunity to show in this reciprocal 
manner their highest appreciation of the honor you have 
conferred upon us during the last few years, by the presence 
of your officers, who have been material factors in helping us 
to carry on our annual convention, and especially that splen- 
did address of President Diggins at Washington in which 
he so clearly signified his attitude. [Applause.] I desire to 
take this occasion to express my appreciation of the very 
kindly interest that has been shown by so many of your 
members in the interest and the workings of our association, 
which has not only strengthened our association, but has 
helped to cement that bond of affection and interest that 
exists between these great associations, which I feel is in- 
valuable to the lumber industry, and I believe is just as it 
should be. |Applause. } 
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As the executive head of the National Wholesale Lumber 
Dealer’s Association, I regard these close relations and this 
interchange of membership as one of its greatest assets, 
believing that there is an ample field of opportunity for im- 
proved efficiency, growth and development for all of these 
great associations. They are all specializing along different 
lines; and I believe that no manufacturer or wholesaler is 
furthering his best interests unless he is a member of at least 
two of these associations. 

There are many reasons why every member of the National 
Hardwood ‘Lumber Association as well as the Hardwood 
Manufacturers’ Association of the United States should be 
a member of the National Wholesale Lumber Dealers’ Asso- 
ciation, and likewise every member of the National Whole- 
sale Lumber Dealers’ Association who handles or manufac- 
tures hardwood should be a member of one of your hardwood 
associations. 

It seems to me there is every reason why there should be 
a unanimity of action, and we should approach this ques- 
tion of a single set of rules for the universal inspection of 
hardwood lumber with broad, cosmopolitan, unselfish and un- 
prejudiced minds, which, in itself will insure success and 
bring about one of the greatest achievements ever accom- 
plished in the interest of the lumber industry, which is to 
the interest of all, from the manufacturer to the ultimate 
consumer. [Applause.] 


Concerning Inspection Rules. 


I desire to make plain the attitude of the National Whole- 
sale Lumber Dealers’ Association in recommending the ap- 
pointment of this committee, which should be so constituted 
as to show no preference to association or class; that we 
had no thought of elimination or consolidation of associa- 
tions, but simply what the resolution itself implies, the estab- 
lishment of a single set of rules for the universal inspection 
of lumber, that might be accepted by all associations. 

There seem to be many reasons why the National Whole- 
sale Lumber Dealers’ Association, occupying a neutral posi- 
tion as it does, and at the same time friendly relations to 
all, which we value most highly, should take the initiative, 
and appoint this committee which indicated no weakness what- 
ever; but on the contrary bringing together the strong and 
leading factors of these great associations, that they might 
better serve their industry through the adoption and use of 
a single set of rules for the universal inspection of lumber, 
and I bid them a godspeed. [Applause.] 


President Diggins—Gentlemen of the convention, this 
concludes cur afternoon program. What is the pleasure 
of the convention? 

Orson E. Yeager—I move that we adjourn until 10 o'clock 
tomorrow morning. 

The motion was seconded and carried and adjourn- 
ment was taken until 10 o’clock a. m., May 12. 


FRIDAY MORNING. 


The convention was called to order by President Dig- 
gins at 10:30 a, m. 


Report of Inspection Rules Committee. 


President Diggins—Gentlemen, the first business of 
this session is the report of the inspection rules com 
mittee, which should have been made yesterday had the 
committee completed its work. The Chair understands 
it is now ready to report, and [ will call upon Chairman 
John M. Pritchard, of Memphis, for the report of the 
committee. [Applause.] ‘ 


Mr. Pritchard—-Mr. Chairman and gentlemen, before read- 
ing this report, I want to state to the convention that the 
inspection rules committee, in addition to having one meet- 
ing during the year in Chicago met here May 9, and has 
been in session most of the time since that time. I want 
to take this opportunity also to thank the members of that 
committee for their loyal support and earnest endeavor to 
bring about the best results in the inspection rules. 


Mr. Pritchard then read the report of the committee, 
as follows: 


Your inspection bureau committee after careful consider 
ation does not deem it advisable at this time to recommend 
many changes in the rules, except as to walnut; believing 
in the main that our rules are satisfactorily meeting the 
demands of the hardwood business, and are being almost 
universally used. 

The following are the recommendations the committee sub 
mits for your approval and adoption : 

Page 11, Caption “Standard Thicknesses” 
lowing : 
follows : 

Rough. 


insert the fol- 
“The standard thickness for surfaced lumber is as 


Surfaced. oe 


% -inch §-2-S to 3/16-inch. 

%-inch S-2-S to 5/16-inch. 

56-inch S-2-S to 7/16-inch. 

% -inch $-2-S to 9/16-inch. 
1-. inch S-2-S to 18/16-inch. 
114-inches S-2-S‘to 1 3/32-inches. 
1144-inches S-2-S to 1 11/32-inches. 
2- inches §$-2-S to 1%-inches. 
2%-inches $-2-S to 2%4-inches. 

3- inches S-2-S to 2%4-inches. 
3%-inches S-2-S to %4-inches. 
4 inches to 3%-inches. 





Lumber surfaced one side only must be 1/16-inch full of 
the above thickness.” 

Page 12, Caption “Special Inspection’—Insert the follow- 
ing: ‘ ‘Mill Run’ means the full run of the log, No. 3 
common and better.” 

Page 14, Caption, “Strip Inspection’—Insert the follow- 
ing: “Clear plain and quartered oak sap strips grade as 
above, except that bright sap is no defect.” D 

‘age 28, Caption “Mexican and African Mahogany’ 
Paragraph 4, change to read as follows: ‘All odd lengths 
must be measured, but fractions of over %4-foot in length 
must be counted up and fractions of %-foot and less in 
length must be counted back.” 

age 29, Caption “Seconds”—-Add to paragraph, “For each 
additional 5 feet surface measure, one additional standard 
defect will be admitted.” : 

Caption “No. 1 Common’’—Add to paragraph, ‘Each addi- 
tional 4 feet in length will admit one additional cutting.” 

Caption “Counters’—Change to read as follows: “Coun- 
ters must ‘be 12 feet to 40 feet long, 18 inches to 24 inches 
wide, and must be free from all defects one face; the re- 
verse face must not grade below 1's and 2’s. Splits meas- 
ured out.” 

Caption “Cuban Mahogany’-——The rules for counters to 
also apply to Cuban mahogany. 

Page 33, Caption “Quartered Oak’’—-Insert the following : 
“Ten percent of quartered oak may be 1/16-inch scant on 
the heart edge, provided the sap edge is full standard thick- 
hess when dry.” a 

Page 36, Poplar, Caption ‘“Seconds’—Add: “Pieces 8 
inches and 9 inches wide having 8 feet and over surface 
measure free from sap will admit one standard defect.” 

Page 40—Substitute the following for walnut rules: 

Caption “Firsts and Seconds’—Firsts and seconds must 
be 6 inches and over wide, 8 feet and over long, and not 
to exceed 35 percent of 8 feet and 9 feet length. 

Pieces & feet and 9 feet long, 6 inches and 7 inches wide, 
may have one standard defect and %-inch sap in the 
aggregate. 

Pieces & feet and 9 feet long, 8 inches and 9 inches wide, 
may have one standard defect and 1 inch of bright sap in 
the aggregate, or two standard defects if there is no sap, 
or 2 inches of sap if there is no defect. 


Pieces 8 feet long and 9 feet long, 10 inches and over 
wide, may have two standard defects and 2 inches of sap 
in the aggregate, or 3 inches of sap if there is no defect. 

Pieces: 10 feet and over long, 6 inches and 7 inches 
wide, may have one standard defect and 1 inch of sap in 
the aggregate. 

Pieces 10 feet and over long, 8 inches and 9 inches 
wide, may have two standard defects and 2 inches of sap 
in the aggregate. 

Pieces 10 feet and over long, 10 inches and 11 inches 
wide, may have three standard defects and 2 inches sap, or 
two standard defects and 3 inches of sap. 

Pieces 10 feet and over long, 12 inches and over wide, 
three standard defects and 3 inches of sap, or 4 inches sap 
if there is no defect. 

“No. 1 Common’’—No. 1 common must be 4 inches and 
over wide, 4 feet and over long. Pieces 4 inches and over 
wide must work two-thirds clear face, no piece of cutting to 
be considered which does not contain 144 square inches. 
The minimum width of any cutting to be 3 inches, the mini- 
mum length of any cutting to be 24 inches. Wach cutting 
in this grade must have one clear face, and not to exceed 
one-half sap in the aggregate on the reverse side. 

“No. 2 Common’’—There is no restriction as to heart in 
No. 2 common. No. 2 common to admit all lumber up to 
the grade of No. 1 common that will cut 50 percent clear 
face in pieces containing 72 or more square inches. The 
reverse face may be all sap. The minimum widths of any 
cutting to be 2 inches. 

Respectfully submitted, 

EpWarD J. YouNG, J. W. Dickson, 

J. M. CARD, Kk. L. EDWARDS, 

ID. H. Day, HuaH MCLEAN, 

D. FF. CLARK, J. M. Prirenarp, Chairman. 

In support of the recommendations on walnut I wish 
to add that these rules have been carefully gone over with 
the walnut manufacturers and dealers, who met with the 
committee on May 9, and went into every detail very care- 
fully regarding the walnut rules, and this report is the result 
of that conference. 


President Diggins—Gentlemen, what will you do with 
the report of your committee on inspection rules? 

c, H. Barnaby—-Mr. Chairman, I move the adoption of 
the report of the committee. 

Mr. Underhill—I second the motion. 

President Diggins—Gentlemen, it has been moved 
and duly seconded that the report of the inspection 
rules committee be adopted. Are there any remarks? 
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Does any member of the convention wish to ask any 
question regarding the minor changes that have been 
made? The question is on the motion of Mr. Barnaby to 
adopt the report of the committee. 

A vote was then taken upon the. motion to adopt the 
report of the inspection rules committee as presented 
and read by Mr. Pritchard, and the report was unant- 
mously adopted. 


Mr. Pritchard—There is one point not covered in the 
recommendations of the committee, and that is when these 
changes shall take effect. It is necessary, of course, to have 
them published in the rule book. ‘That will require a new 
edition of the rule book and that will take some time, I 
move that these changes be incorporated in the rule book, to 
take effect September 1, 1911. 


The motion was duly seconded and upon vote taken 
was unanimously carried. 


Report of Committee on Officers’ Reports. 
Mr. Agler read the report of the committee: 


After careful analysis of the president's report on the 
part of your committee, it is apparent to the members 
thereof that the said report requires no amplification from 
this committee, because every statement contained therein is 
made in terms so concise and explicit that no opportunity 
exists for misunderstanding on the part of anyone. There- 
fore, your committee recommends to this membership the 
careful perusal of the report herein referred to after the 
same has been printed, and believes that if the suggestions 
submitted in this very able address are carried into effect 
the result will not only be beneficial to this membership, but 
will redound to the permanent advantage of the entire hard- 
wood lumber industry. 

The committee desires to commend the secretary-treasurer 
for the very efficient administration of the affairs of his 
office, as evidence by the comprehensive report submitted by 
him to this meeting, and further desires to call the atten- 
tion of the membership to the newly-inaugurated system of 
interchanging credit information, as it believes if this sys- 
tem be fully developed on broad lines, much substantial 
benefit will accrue to our members. 


The motion to adopt was unanimously carried. 


Code of Ethics. 


President Diggins—TIhe next order of business is the 
proposed code of ethics, which has been worked out by 
a special committee chosen among the members of the 
board of managers and finally accepted unanimously by 
the board of managers. The secretary will now read 
the report for your consideration. 


Secretary Fish thereupon read the proposed code of 
ethics, as follows: 


Order Method. 


1—(a) All orders taken by personal solicitation should 
be in writing and should be signed or acknowledged by both 
the buyer and the seller, or by the authorized agent of each. 

(b) All oral or telephone orders or conversations relative 
to such orders shall be promptly confirmed in writing, other- 
wise there will be no evidence to hold either party. 

(c) With mail or telephone orders the original order re- 
ceived from a buyer when accepted by seller shall be con- 
sidered the contract, and all settlements shall be made upon 
the basis of the same unless the buyer permits the seller to 
make certain changes which may be requested in acknowledg- 
ing the order. If shipment is made before the buyer rants 
such permission or is able to instruct the mills, settlement 
shall be made on the basis of the buyer's or{ginal order 
or such amendments as may have been made. 

(d) Any changes or additions shall be agreed to in writ- 
ing by both buyer and seller. 


Order Specifications. 


2—All orders shall be complete and explicit, a 
Specify | the grades, terms and conditions of cabo. ) or, 
3—The latest grade names adopted by this association 
shall always be used in writing up each and every order 
or contract. Where the latest grade names are not used 
or abbreviations or any omissions cause a misunderstanding 
resulting in loss, it shall be held that the party first writing 
up the order shall be responsible and shall sustain any loss 
incurred by reason of such errors or omissions. 


Order Acknowledgments. 


4—An order or contract shall be considered binding when 
the name has been duly signed by both buyer and seller or 
legally authorized agent of either party and has been ac- 
cepted from the home office or headquarters of the seller. 
Such acceptance shall be sent to buyer immediately on re- 
celpt of order and in due course of mail. 

5—No commission man, unless specially authorized, shall 
be regarded as having the authority to bind any seller on 
orders taken by him, and all such orders shall not be re- 
garded as binding upon the sellers until the sale has been 
acknowledged by them as duly accepted. 

6—The terms of sale as noted on original order or ac- 
ceptance of same shall be considered as much a part of the 
contract as the price at which the stock is purchased. Should 
any shipment upon which cash has been advanced or dis- 
count been taken, on arrival at destination, not be acceptable 
for legitimate reasons to buyers, or satisfactory adjustment 
can not be made as to the acceptance of the stock, buyer 
shall be entitled to the return of such money as he has 
paid before allowing the shipment to be moved or disposed 
of elsewhere, 


Delay by Carriers. 


7—The seller shall not be responsible for delays incident 
to transportation beyond his control unless otherwise spe- 
cifically agreed. 

, Definite Time for Shipment. 

8-—-When definite, time for shipment is specified failure 
to ship within said time shall permit the buyer to cancel 
by notice to the home office of the seller. 

9—-Where definite date for shipment is not specified on 
order the buyer shall not be permitted to cancel such order 
inside of thirty po from the date of the order without the 
consent of the seller. Whenever shipments are not made 
within thirty days the seller shall forthwith notify the buyer, 
giving reasons for failure to ship. Buyer shall then have 
the privilege of forthwith canceling by wire. Should he 
fail to so cancel the seller shall have an additional thirty 
days in which to wre In the event of the seller's failure to 
ship within the additional thirty days the buyer shall have 
the privilege, after the receipt of written notice by the 
seller to that effect, of buying on the open market, and if 
the price shall have advanced the seller shall reimburse the 
buyer to the extent of such advance. Otherwise the orders 
shall remain in effect until canceled. 

10—-No order shall be canceled after the same is loaded 
on the car, provided that it has been filled in accordance 
with the contract between buyer and seller, except as to 
date of shipment. In case of cancelation, a copy of bill of 
lading or equivalent evidence showing date of shipment shall 


be furnished. 
Credit Rating. 


11—Unless the buyer's rating and commercial standing 
are established to the satisfaction of the seller, no order 
shall be binding. 


Transit and Storage Shipments. 


12—-Transit and storage shipments shall be subject to the 
rules applying to direct shipments except as otherwise stated 
and agreed to at the time of giving and accepting the order. 
Invoices for transit cars shall bear the date of diversion. 
Where a specific carload is ordered no other car shall be sub- 
stituted without the consent of the buyer. It should be the 
duty of the seller to advise the buyer at the time the order 
for the transit car is accepted as to whether the shipment 
is actually in transit or in storage at some intermediate 
point between original shipping point and ultimate destina- 
tion, and to give the purchaser all the information in his 
possession regarding the present location and movement of 
the shipment in order to avold misunderstanding. 


Arbitration. 

13—-Differences, i. on inspections which are provided 
for by the inspection bureau of the association, should be 
settled or adjusted by arbitration on agreement of the 
parties interested. 

Method of Arbitration. 

14—-The parties desiring arbitration shall agree in writin 
to abide by the result of such arbitration. Each party sha 
appoint an arbitrator and these two shall appoint or select 
a third arbitrator, if necessary, and the decision of a ma- 
jority of such arbitrators shall be binding and final upon 
the pasties thereto. The expense of such arbitration shall 
be placed by the arbitrators. 

15—It is the sense of the association that the widest 
possible trade publicity be given for the purpose of making 
known irresponsible and unscrupulous manufacturers, whole- 
salers and dealers. 

16—It is the sense of the association that this code of 
ethics shall apply to all forest products handled by its 


members. 
The Code Discussed. 


C. W. Robinson—Mr. Chairman, I move that the last words 
in the paragraph pnating to telephone orders be amended to 
read, “unless confirmed in writing by both parties, it shall 
not be considered an order.” In other words, that ualess 
both of the parties confirm a telephone conversation there 
is no order existing. In support of my motion I want to say 
this: In talking over the telephone there is very likely to 
be a misunderstanding. At one time a gentleman telephoned 
to my office an order which was jotted down by the young 
man who received the order as so-and-so. The man who 
telephoned the order did not confirm it in writing; my office 
did not confirm the acceptance in writing : the shipment was 
made; an invoice was rendered; then the man who ordered 
the lumber said: “It is not according to what I said at all. 
The price is wrong, and the grade is wrong.” Certainly this 
rule ought to be clean cut, that a telephone order is not_an 
order at all; it is merely a memorandum of an order, and 
one of the parties should acknowledge and the other confirm 
it in writing. 


President Diggins—The chairman will state that the 
paragraph in question appears to conform pretty nearly 
to Mr, Robinson’s ideas, 

Mr. Robinson—If not confirmed, what will happen? 
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President Diggins—It simply states there will be no 
evidence of the order. 


Mr. Robinson--That might follow as night follows day, 
but, is either party bound? 

Mr. Underhitl—-tt seems to me that the clause as read and 
submitted by the committee is a reasonable clause. It only 
leads us to this: ‘That there ought to be great care taken 
in connection with telephone orders. I am sure that at any 
time in the future when Mr. Robinson or his office receives 
a telephone order, whether he receives a confirmation. by 
mail or not, the other man will get a contirmation from him 
us to how he understands it; and it is a good thing for us 
to establish that system in our own business transactions. 
A great many of the orders that come to dealers come over 
the telephone, and sometimes they are not confirmed by the 
man who originally gives the order, but if we are as careful 
as we should be then our writing to the customer and say 
ing, “We have entered your order for so-and-so” is the only 
evidence recognizing the order to be such-and-such, unless 
the party contradicts it. I think it is put in very good shape 
in the way the code reads 

J. V. Stimson-—This paragraph was discussed thoroughly 
and there were other suggestions, but it was the judgment of 
the committee and also of the board of managers that the 
paragraph as read was sufficiently explicit, and that if the 
telephone or conversational order was not confirmed in writ 
ing there would be no evidence of the existence of any order ; 
consequently nobody could be held; and in my judgment it 
is sufficiently explicit to cover the point. It was the pur 
pose of the board of managers and the committee also to 
make this code of ethics as brief as possible to cover the 
matter in question. It seems to me that the way it is 
printed it has covered the point when it states explicitly 
that there is no evidence of any existing order ; consequently 
there could be no order, {f do not think that it is necessary 
to add anything to the paragraph as read. 

Mr. Underhill—I want to add this one thought in connec 
tion with that paragraph before it is passed: There are many 
times when a man wants an immediate shipment he calls up 
over the ‘phone and says “Can you get this out today?’ If 
we ship it out that day it will not be possible to get a con 
firmation. 


President Diggins—No motion has yet been made to 
adopt this code of ethics. 

Gardner I. Jones—-I move that this code of ethics be ap 
proved and adopted as read, and that it be printed and dis 
tributed among our members, 

The motion was seconded. 


lH. BE. Thomas Does that mean when we sell lumber under 
the National rules that this makes law and that we shall 
have to abide by this code of ethics? 


President Diggins—No, sir; the chairman does not 
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understand it that way. 
Mr. Jones? 


Mr. Jones—I understand this is an advisory code of ethics. 
It starts in by saying we should do so and so. It is not 
mandatory at all. 

Mr. Robinson—In a town like Chicago I take it that a 
large percentage of the lumber is bought and sold by tele 
yhone. I think this clause ought to be made clear. It fol- 
ows, of course, right along that if not confirmed in writing 
there will be no evidence. I think we should add, “otherwise 
there will be no evidence.” If we have a car in transit it 
may be held up on demurrage. I might telephone a half 
dozen men and say: “Can you use so-and-so, a car of B 
flooring, or so-and-so?” Ile says he can. ‘There may be a 
misunderstanding over the telephone, but I go on and act 
and forget to confirm it in writing. This amendment that I 
proposed is that neither party shall be bound by such order 
unless confirmed in writing. If there is no understanding 
neither party will be bound, as the committee has put it, it 
is very good. I think the code should be clean-cut and that 
every member of this association should be bound by it. 
don’t like to have any difficulty with a man in Chicago about 
a code of ethics. I take it that we ought to have a code of 
ethics that is binding. If I, as a member of this associa- 
tion, sell to another member of the association, I want to 
have some law that will be binding on me, the manufacturing 
shipper, and also binding on the buyer. As it is now, we are 
only recommending the adoption of the ten commandments. 
Let us have something that we shall be bound by. Let us 
not say that “this will be the rule of life,”’ but that “it shall 
be the rule of life.” 

Mr. Underhill—I don’t believe that this association can do 
that—make this the rule of life—to govern ourselves and the 
other fellow, but we can do this: If we want them to be 
bound by it when we make a quotation we can say “subject 
to the National rules of inspection and the code of ethics of 
the National Hardwood Lumber Association,” and then when 
lumber is bought under that quotation, the buyers will be 
bound by it. Otherwise they can say “You are bound by it 
but I am not.’ We can make this effective when we sell a 
carload of lumber by saying “I make you this quotation sub- 
ject to the code of ethics adopted by the National Hardwood 
Lumber Association, and the rules of ee I think 
the thing for us to do today is to make this a code of ethics 
adopted by the National association simply as advisory. I 
would not want to be bound by the fact that if a man called 
me up over the telephone and gave me an order, a man I 
had been doing business with year after year, because of the 
fact that it could not be confirmed quickly enough to say abso- 
lutely it was not an order. I am willing to be bound by the 
fact that there is no evidence of it being an order, but I 
am not willing to be bound by his statement that it is not 
an order. 

Mr. Guenther—I would like to ask Mr. Robinson in refer- 


What is your understanding, 


ence to the degality of telephone orders. I can not speak 
for other states, but they are now recognized in Pennsylvania 
us legal. However, in order to avoid any misunderstanding 
such as Mr. Robinson refers to, the proper thing to do is to 
have a# memorandum book near your ‘phone, and when an 
order is given to you, to mark down the time when the 
conversation takes place, the exact wording of the conversa- 
tion, and with whom the conversation is taking place. That 
evidence is all that you will need in any court of law. Any 
conversation that takes place between two parties and is 
marked dowm by one party can be submitted as supplemen- 
tary evidence, and that has been taken by nearly every court 
1 have ever heard of. That is a precaution that every busi- 
ness man should take. I realize the impossibility of taking 
sufficient time to confirm an order by mail when there is not 
enough time for it. You must mark down the time when 
you receive the order, also the party's name, and that will be 
recognized in any court of law. 

President Diggins—Is there anything further in ref 
erence to this code of ethics? 

W. ©. Ifughart--There are many opportunities for a dif 
ference of opinion in making a contract which specifies that 
the rules of the National association and this code of ethics 


should apply. I think this ought to be gone into with great 
eare and deliberation, 


President Diggins—The Chair will state to Mr. Hug- 
hart that this thing was deliberated on by the board of 
managers for two whole days. It has been slowly and 
carefully read by the secretary. Jf there is a demand 
for a re-reading it will be re-read, but the chairman 
hardly thinks that is necessary. 


Mr. Ilughart—‘This is not a thing for a day, but a thing 
we have got to live under. 


President Diggins—Not necessarily. It is only ad- 
visory and will not be binding unless you so specify in 
writing. 

Mr. Hughart. Shouldn't we put in our rules something to 
that effect? I move that this code be read section by section, 
that it be discussed, and if adopted, shall become part and 
parcel of the rules of this association. 

Mr. Stimson— Gentlemen, we are going to get into a wran- 
gle over this matter that will hold us indefinitely if we are 
not very careful. Personally, | am opposed to making this 
code of ethics mandatory on the membership of this asso- 
ciation. This association has no judicial powers, as I under- 
stund it, and the purpose of the code of ethics is to make 
a uniform line of action possible. We are not executing the 
laws, and the membership do not want to bind themselves to 
a code of ethics as a part of the law cf the association until 
after it has been tried out and until we have had time to 
consider it thoroughly, and this code of ethics should be 
passed as it has been purposed from the beginning. It is 
merely a matter of cojrdinate recommendation to the mem 
bership in yg form. Any member can make it a part of 
the contract if he so desires at the time of making the con 
tract, and that is all you can do with it. When it has done 
that, it has /fulfilled the purpose for which it is drafted, 


President Diggins—It has been suggested to me that 
inasmuch as our rules are copyrighted this could not 
properly be made a part of them, and I might add that 
this association has been asked to send a committee 
to attend a meeting of the American Lumber Trades 
Congress at St. Louis May 22 for the purpose of dis 
cussing a code of ethics, and if possible to get that 
congress jto adopt our code. It would appear to the 
chairman Wat, it would be better to await the action of 
the Amerkean’ Lumber Trades Congress before formally 
incorporating this code into our rules. Gentlemen, the 
question is‘on the amendment offered by Mr. Hughart, 
that if this code of ethics be adopted it become a part 
and parcel of our rules of inspection and binding upon 
members of this association, whether so specified or not. 
Are you ready for the question? 

A vote was then taken upon Mr, Hughart’s motion 
and it was lost. 


Ethics. Code Adopted. 

President Diggins-—The question now is on the motion 
of Mr. Jones for the adoption of the code of ethics as 
read, 

A vote was taken upon Mr. Jones’ motion, which was 
carried unanimously, 

President Diggins—Gentlemen, we are now under the 
order of new business, 


Mr. Sweet—-Mr. Chairman, I move that a committee of 
seven be appointed by the president as a nominating commit- 
tee fer the purpose of placing in nomination members to 
serve as directors of this association, and that such commit 
fee make its report at this afternoon session. 


Mr. Sweet’s motion was seconded and earried. 


Rejecting Part of Shipment. 


I. . Clark —-Mr. Chairman, a question came up recently, 
which has been decided by the United States court, in the 
matter of rejecting a part of a carload of lumber when it is 
not up to grade. I think that is one of the most damaging 
questions that have ever been decided by the courts, I under- 
stand the court has decided that a party receiving a car- 
load of lumber not up to grade has a right to reject any por- 
tion not up to grade and hold it subject to the disposal of 
the shipper. It has been my understanding that a carload 
of lumber should be held intact, and not that portion used 
which is up to grade; but the courts have decided that the 
parties receiving the lumber can take the part that is up to 
grade and reject the other, 

That decision leaves the shipper of the lumber entirely 
at the merey of the receiver... It seems to me that in ac- 
cepting a code of ethics it might be well to take notice of 
this situation and hold it as part of the code of ethies to 


act fairly between shipper and buyer. It is absolutely neces- 


sary when a carload of lumber is shipped a long distance that 
the party receiving part of the car and using it is the only 
party in that section of the country who can use the bal- 
ance of the car. In many cases they have absolutely re- 
fused to receive the rejects of the car. T believe that we 
should insert something in this code of ethics along the 
line of treating the shipper fairly. I believe that the asso- 
clation should take steps to protect the shipper. I don’t 
believe that is a fair decision. I believe the shipment should 
be held intact. After it is rejected there is nothing binding 
upon the receiver of the lumber forcing him to make any set- 
tlement whatever. 

Mr. Underhill—Can you tell us what that case was, Mr. 
Clark ? 

Mr. Hoshall—-It was an Illinois case. 

Mr. Underhill think it was decided on other points. 

Kk. EF. Dodge—I looked up the case in question. On first 
appearance it looked as if our own rights had been destroyed. 
The point is this: The facts in the case are the only mat- 
ters that decided this case. The law remains the same, 
but to get into the particulars of the case I will say, to 
make it short, that A sold some lumber to B. These cars 
were then sold to C. C went through the cars, five of them 
I believe, and inspected those cars, reporting back to B so 
many firsts and seconds, so many feet of common, and so 
many feet of culls. These are not exactly the facts, but 


they will give you the point. B sent to A a check for the 
umount, also stating the amount of firsts and seconds, the 
umount of selects and common and culls. 

We will say to bring out the point further that A_ took 
the check and used it. This is where the facts come in, 
Ifad he taken that check and sent it back to B, saying, “We 
will not accept this,” that would have put it in the same 
position it was before that; an inspector would have had to 
be called to go over it. I talked to one of the judges of the 
appellate court and he said the same thing, that had the 
facts been different, had they rejected the check, returned it, 
and said “We will not accept this,” then it would have stood 
in the same position; B would have instructed C “not to use 
this until it has been accepted,” but C went on and used 
the lumber and A brought suit to make him pay for the 
whole car because he had used part of it. But, when he 
accepted the check the matter of facts changed the case. 

So that our case stands today, regardless of the decision, 
that if you refuse to accept a settlement you may ask for 
your inspection, and should the consignee in the face of 
your asking for an inspection use the car, then he will be 
forced to pay you. So the position stands as it did before. 
I have given you a summary of the case. The judges of 
the appellate court have recently written a new opinion on 
the case, which you will find changes it. As to two of the 
cars they decided one way and as to the other three another 
way. I wanted to call your attention to the matter of facts 
in the case. The law remains the same. 

Mr. Clark—I got my information from the newspapers. 

Mr. Tully—I wish to say that the American Lumber Trades 
Congress has clauses covering this matter thoroughly. They 
say where an inspection has been called for and there is 
a difference in the grade so as to bring the percentum off 
grade, the buyer must accept the stock at an equitable price, 
and if the parties can not agree uppon an equitable price, 
it shall be referred to arbitration. ‘That makes it absolutely 
fair to both parties. ‘ 

Mr. Underhill—-To further clear up this matter, a gentle 
= just handed me a copy of that decision, which I will 
read, 


Mr. Underhill then read the following from the de 
cision referred to: 


“The questions presented by this record are few and simple. 
Appellants ordered by letter given quantities of specilied 
grades of lumber at stated prices for the different grades, 
and they had a right to show if they could that some portion 
of the lumber ordered was not delivered to them. They were 
not bound to pay at contract price for any lumber sent them 
which was inferior to the grade ordered. 

“To maintain its action appellee was bound to prove that 
it had complied with the requirements of the contract, and 
appellants had a right to show if they could that some 
portion of the lumber was of a lower grade than that or 
dered, Under the circumstances shown the inspection of the 
lumber and the acceptance of such as was conceded to be 
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of the grade ordered did not make appellants liable at the 
contract price for such of the lumber (if any there was) as 
was of inferior grade to that ordered. 

“Whether any portion, and if any, how much of the lumber 
received was of such inferior grade were clearly questions for 
the jury.” 

Mr. Underhill [continuing]—This does not set forth the 
matter as clearly as I have had it myself. I had a ear of 
lumber turned down in Pennsylvania, and the man used 
practically all of it, and told me there were 2,000 feet at 
my disposal that I could take away. I told him I would take 
the whole car away, or nothing! and I think the law is 
with me on that, because he never gave me a chance to in 
spect it. I said, “You put that lumber back on the ear, or 
pay for it. I will take back the lumber or will take the 
money, but I will not accept that lumber that you have laid 
out.” My friend from Chicago stated the matter pretty 
clearly, but this fact was brought forth in that case, that 
not only had they accepted a part of the payment for the 
ears, but they had written and asked for a settlement for 
the common, asked for a settlement of the degrade, as much 
as admitting that there was a degrade, and under those 
circumstances the court had nothing else to do but to find 
against them. 

Theo Fathauer—-Referring to any dispute such as we 
have listened to, I think the names of the parties should be 
omitted, and that they should be indicated as A, B ete. 


President Diggins—The suggestion is a very good one 
and if you will make a motion to that effect the Chair 
will entertain it. 

Mr. Fathauer-—-I make such a motion. 

The motion was seconded and earried, 

Mr. Dodge—-One reason I mentioned the names of the 
parties was in order that the case might be referred to when 
any of us are looking up authorities. 


Committee on Nominations. 


President Diggins—The Chair at this time desires to 
announce the committee on nominations: 

Carroll IF. Sweet, Grand Rapids, Mich. 

W. M. Hopkins, Chicago, i 

John Dickson, Memphis, Tenn. 

W. KE. Chamberlain, Boston, Mass. 

Claude Sears, Louisville, Ky. 

George Ik. Hibbard, St. Louis, Mo. 

Hlorace Reeves, Philadelphia, Pa. 

President Diggins—The committee should meet du! 
ing the noon recess, and be ready to report this afte! 
noon, 
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Forestry and Conservation. 


W. L. Sykes—I have not heard anything said at the meet- 
ing with reference to forestry, excepting the report of Mr. 
Woods, which, as I remember, he stated was made by him- 
self personally, because he had not been able to meet with 
his committee. I think Mr. Woods’ report was very able and 
good. I feel that we are now at that stage of the game in 
the lumber business where inspection and the settling of 
kicks on cars, and things of that sort, are of very much 
less importance to us than some other things, among them 
the forests. The forests are the base of supply and any- 
thing that comes up to interfere with the cutting of the 
trees which ought to be cut, affects every man in the busi- 
ness, the mill operator, the wholesaler, the retailer and con- 
sumer. 

I happen to be the chairman of the forestry committee of 
the National Wholesale Lumber Dealers’ Association. I had 
the honor of holding that position last year. The work was 
new to me, and I found that my committee was very little 
help to me, as Mr. Woods found with his committee. I now 
feel that in this great body of lumbermen, not knowing how 
many of you may be operators, the most important questions 
that can be discussed at this convention are forest conserva- 
tion and proper methods of operating. The subjects should 
have at least one-half hour of our time at the afternoon ses- 
sion. In conversation with President Townsend this morn- 
ing at the hotel I asked him some questions concerning it. 
I said to him that I thought what he said yesterday about 
substitutes for lumber was a very important thing, but the 
most important thing is the forests and the proper use of 

nem. 

“ Gentlemen, we lumbermen who are making our money out 
of the trees that grow on these broad acres of American 
soil should be the first men to stand for conservation and 
proper forestry and forest uses. A large number of people 
in this country, including women and children in our public 
schools, are getting the idea that lumbermen are devastating 
this country ; that we are cutting down and destroying the 
forests, and they put us in the wrong light. We don’t care 
so much about what they say about the “lumber trust,’ be- 
cause there is no such thing, and they know full well that 
that will soon go like a bubble; but we can not get rid of 
the sentiment so easily, when they say we are destroying the 
country, and that we are the worst fellows on earth. I 
think we should take the time to give our personal expe- 
riences with reference to the present laws. 


President Diggins—Gentlemen, the business for this 
afternoon session consists of committee reports, un- 
finished business, election of officers, and the selection 
of the place for holding the next convention. The Chair 
urges upon you the necessity of being prompt this after- 
noon, aS the committees are all ready to report. With- 
out objection, we will stand adjourned until 2 o0’clock. 

The session then adjourned until 2 o’clock p. m. 


FRIDAY AFTERNOON. 


President Diggins called the convention to order at 
2:15 p. m. and after making further announcements 
called for the report of the committee on resolutions. 
Fred W. Mowbray presented the report as follows: 


Substitute Packages. 

Mi. Mowbray—The following resolution has been offered, 
but has not-been recommended by the committee : 

Whereas, The classification committee of the lumber 
and wooden box interests has within the last year 
accomplished much good for the lumber trade, and fully 
appreciating the efforts of this committee of which our 
association is an associate member; therefore be it 

Resolved, That this association appropriate the sum 
of $500 toward the maintenance of this organization 
during the coming year. 

Mr. Mowbray—The committee did not think best to recom- 
mend that, but thought it best to leave it to association to 
act upon as it sees fit. 

Overweights. 

The following resolution was offered by Mr. Stark, and 
recommended by the committee : 

WuHereas, Our president has so forcibly called atten- 
tion to the unjust manner in which railroad claims for 
overweights are given consideration by the railroads and 
weighing and inspection bureaus ; now therefore, be it 

Resolved, That this association go on record as being 
opposed to the treatment received by lumber shippers 
from these organizations in not recognizing just and 
legitimate claims based on fair estimated weights when 
it is apparent that the overcharges are due to negligence 
on the part of employees of the railroads or weighing 
and inspection bureaus; and be it further 

Resolved, That we oppose it also on the ground that 
not to respect a legitimate claim is equal to discrimina- 
tion on the part of the railroads and is legally and mor- 
ally unfair and unjust; and be it further 

Resolved, That this matter be referred to the trans- 
portation committee with instructions to bring this mat- 
ter to the attention of the proper officials and vigorously 
urge the correction of this evil; or to take any other 
action which they may deem proper to bring relief to 
the lumber shippers. 


President Diggins—Gentlemen, the resolution just 
read by Chairman Mowbray is recommended for adop- 
tion. What do you do with the resolution? 

Upon motion, duly seconded and carried, the resolu 
tion was adopted. 


Mr. Mowbray—The following resolution was given to us 
by LE. V. Babeock : 

Resolved, That the present custom of arranging for 
convention cities be changed and that the officers and 
board of directors of the association be given the 
power to name the convention cities, and place in which 
to hold our annual conventions. This resolution to be- 
come effective at our next annual convention. 


Upon mction, duly seconded and earried, the resolution 
was adopted. 


Your committee believes that it would be lax in the dis- 
charge of the obligations imposed upon it, if it failed to 
acknowledge the debt of gratitude due from visiting members 
of the National association for the magnificent entertain- 
ment lavishly bestowed upon them by the Memphis Lumber- 
men’s Club and the citizens of Memphis in general; also 
for the generous hospitality and the many courtesies ex- 
tended to the members of this association by the Business 
Men’s Club of the city of Memphis ; therefore be it 
Resolved, That a vote of thanks be extended to all of our 
kind friends in Memphis, and especially to the Memphis 
Lumbermen’s Club and the Business Men's Club, for their 
many courtesies and unlimited hospitality extended to us 
upon this occasion. 


Upon motion, this resolution was unanimously adopted. 


Conference Committee. 


Mr. Mowbray—-The following resolution was introduced by 
Hugh McLean; and was modified by the committee to read 
48 follows in accordance with the recommendation contained 
In President Diggins’ address submitted yesterday morning : 

Be it resolved, That the executive committee of this 
assoclation is hereby vested with full authority from the 
association to confer with any other association upon 
ef — affecting the welfare of the hardwood lum- 
ver rade, 


Mr. Mowbray—The committee recommends that the resolu- 
tion be adopted. 


A motion was made to adopt the resolution, and the 
motion was seconded. 

President Diggins—Are there any 
motion? 


Mr. Jones—Mr. President, I would like to call attention 
to this resolution, which vests full authority in the executive 
committee to confer with any other association upon matters 
affecting the welfare of the hardwood lumber trade, and no 
power would be given the committee to come to an agreement, 
or have the authority of this association to act. 1 therefore 
present the following amendment : 

“That said committee be clothed with the authority to 
make any reasonable compromise for the purpose of reaching 
an agreement on a single standard of rules for the measure- 
ment of hardwood lumber.” 

I move the adoption of the amendment. 


remarks on the 





President Diggins—Gentlemen, ‘what will you do witia 
the amendment offered by Mr. Jones? 


Mr. Fathauer—I would like to ask the gentleman who read 
the amendment what he means by “reasonable.” 

Mr. Stimson-—lIt seems to me that the resolution carries with 
it all the powers that this association has to vest in the 
committee. After a conference has been held, and a result 
attained, that result should be put up to the convention to 
act upon. This is a democratic body and it seems to me 
that a measure of that sort should be carried only by a 
majority of the members present in open session of the 
convention. 

Mr. Babcock—I don't just quite understand the position 
of the amendment now. Is there a motion before the house 
to adopt this amendment? 

President Diggins—The Chair so understands it. 

Mr. Babcock——-I rise to favor the amendment, or add an 
additional second to it. You were told yesterday by your 
president in his annual address that this question had been 
brought before your board of directors and that he made a 
recommendation to you with their full approval. I wish 
to read to you his recommendation, and don’t forget the 
fact that he put it up to his board of directors in a most 
magnanimous way, as perhaps no other president ever did, 
and asked for individual opinions from every one of them, 
and over twenty men expressed their individual opinions. 
Ile read from a typewritten document what he proposed to 
recommend to you in his annual address, and in doing so 
he told you that the full board of directors was in accord. 
Now this is his recommendation : 

“T would recommend that you provide at this meeting for 
the appointment of a conference committee, clothed with 
authority to make any reasonable compromise for the pur- 
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pose of reaching an agreement on the rules of inspection.” 

Now, I am simply trying to repeat to you a circumstance 
that has come up to you from your president. The resolu 
tion offered by the resolutions committee is that the execu 
tive committee of this association “is hereby vested with full 
authority from the association to confer with any other 
association upon any matters affecting the welfare of the 
hardwood lumber trade.” 

By that resolution, gentlemen, you vest the executive 
committee with authority to confer. Why? It has the 
authority to confer now, hasn't it’ It can confer with 
anybody on any subject The amendment gives it a little 
authority from you, and reads: 

“Said committee to be clothed with the authority to make 
any reasonable compromise for the purpose of reaching an 
agreement on a single standard of rules for the inspection 
of hardwood lumber.” [Applause. ] 

Mr. Underhill—-I want to state that I believe that this 
convention, I believe that the members of the National 
Ilardwood Lumber Association, have great faith in this asso 
clation. It is the one hardwood association that is not a 
class association. It is the association of the whole hard- 
wood trade, in the interest of the whole hardwood trade, 
without preference to any class whatever, and it is because 
it is that sort of an association that you and I believe in 
it and believe it to be the greatest association in the United 
States, working on behalf of the hardwood interests of the 
United States. We all heard and were interested in the 
report of our president; it was a splendid report, and had 
our heartiest indorsement, and [I believe that we will not 
go astray if to the men who shall represent this association 
during the coming year as the executive committee we give 
more than the authority to confer with other associations 
Now. it is known that other associations do not hesitate 
to give authority to representatives from their associations, 
and this association has in the past not hesitated to give 
authority to representatives of this association, and I be 
lieve that the proper thing for us to do today is to clothe 
the executive committee with full authority on this matter 
| Applause. | . 

i shall not be a member of the executive committee—I 
don't expect to be a member of it, but I have this confidence 
1 am willing to trust it to its members to see that the 
interests of this association are cared for and the interests 
of the entire hardwood trade of the United States are cared 
for: because that is what it will mean. It will mean that 
they will look after your interests and mine without regard 
to class or persons, and I am willing to trust them. [Ap 
plause. | ‘ A 

President Diggins-—Any further remarks on the mo 
tion to adopt the amendment to the original resolution? 

Mr. Jones-—-I take the words of the president of this 
association in his recommendation. I take it from the 
president. He asked for authority to make any reasonable 
compromise. 


Max Sondheimer—I move that the word “reasonable” be 
eliminated from the amendment just offered. 

Mr. Jones—That would be very bad. Then it would read: 
“Said committee shall be given authority to make any 
compromise.” 

Mr. Sondheimer—Mr. President and gentlemen of this 
convention, for not less than five or six years the very 
paramount interest and matter before this association was 
the possibility of arranging for uniform inspection, and in 
every particular instance where this was attempted some 
handicap was offered by a certain small element in several 
organizations. The thing has gone on until the rank and 
file of the association have simply become tired of this 
matter, which causes the entire industry to suffer, not of 
their own accord, but simply because this small insurgent 
element has learned that it has no further place in these 
associations, and no further power to hinder this movement. 
The time is now ripe to bring about the desired state of 
affairs, and if the wishes of almost the entire membership 
of all these organizations are consummated your committee 
will be delegated not to make a restricted agreement, but 
will be clothed with full authority to act. There is no use 
to handicap them by subterfuges. The time has come, if it 
will ever come, to bring about this desired condition of 
affairs; and in view of that I move, as an amendment, 
that the amendment offered be made to read that. your 
committee have full authority to act; that, based upon the 
proposition that you have confidence in them and they will 
do nothing that will not meet with the approval o? this 
association. [Applause.] 

Mr. Jones—May I suggest to the gentleman who has just 
spoken that he change the wording to read, “said commit 
tee to be clothed with the authority to make such com- 
promise as may be found necessary for the purpose of 
reaching an agreement on a single standard of rules’? 

Mr. Sondheimer—I have no objection to anything that 
will make it absolutely grammatically correct, and convey 
with it the meaning which I intended. {Laughter and 
applause, | 

Karl Palmer-—Mr, President and members of the associa- 
tion, I have refrained from taking part in this matter, be- 
cause some people possibly think that I am a radical on all 
these things, yet I am not. ‘There is only one thing I have 
stood up for, and that is the hardwood trade, and that is 
all that I have had in my heart all the time. A whole 
bunch of you lumbermen have been misled in all the propo- 
sitions that have been going on for the last seven or eight 
years. It has not been for the benefit of the lumbermen. 
You have been misled by a selfish interest. Now, what are 
we up against today? Your executive committee—who are 
they? They are your president and such men of the entire 
association as he may choose, and in whom he bas absolute 
confidence, A president elected by your votes is not going 
to pick out a bunch of pikers for his executive committee. 
lie is going to get men that are for the association. Now, 
don’t get off on any tangent but let us keep the main idea 
in view. We are not working so much for our insignificant 
750 members, It is true they are a worthy body, and they 
are entitled to some consideration, but after all that they 
ure only a minority of the hardwood trade. There is a 
bunch of folks that have come in here and have tried to 
make better the conditions under which our entire trade is 
operating, and that is what we want to get at. 

Your executive committee is composed of men in whom 
your president has implicit confidence. Your president will 
not have anybody on the board whom he can not trust. I 
don't just exactly understand what all this means. Is there 
iny proposition made by anybody to the National Hardwood 
Lumber Association on this question of compromise on rules? 
If there is such a proposition I don't know where it came 
from. Our friends who occupied the platform here yesterday 
afternoon told about many things of vital interest to the 
trade. 1 enjoyed every word that was said, and recom 
mended and stood behind everything the gentlemen said. 
But there was no proposition to this association. What is 
the answer’ You should leave this to your executive com- 
mittee. They are not going to hurt you; they are not going 
to hurt the interests of the trade, and if 1 were president 
of the association and you did not trust me and the com- 
mittee that 1 appointed I don’t believe I would want to be 
your president. 1 think you should adopt this resolution 
as it is written. I do not think that Mr. Jones’ amend- 
ment should. be attached to it. [Applause.] 

Mr. Jones—I do not think I ever before in my life had 
the pleasure of listening to an opponent who absolutely 
stated my case and coincided with me. The last speaker 
said that we should leave it to the executive committee. 
That is what we-wish to do and give them authority to act 

Mr. almer—The executive committee under the bylaws of 
the association has .authority at all times to act, except 
under two conditions. One of these conditions is when the 
annual meeting is in session, and the other condition is 
when the board of managers is in session. At any other 
time the executive committee has full power to act. Let 
us not consider this amendment but revert to the original 
motion. 

Otis A. Felger—-The committee struggled with this matter 
for hours. It gave it the best consideration it could. It 
seems to me we will make progress and eliminate any trouble 
by the motion I now propose; that is, that the amendment 
lie on the table. 

Mr. l’almer—I second the motion 


President Diggins—The amendment referred to by Mr. 
elger was Mr. Jones’ amendment, the only one see 
onded; the question is on the amendmént offered by 
Mr. Jones. 

A viva voce vote was then taken upon Mr, Jones’ 
amendment, which vote was indecisive. 

President Diggins—The Chair will call for a rising 
vote. 


Mr. Babcock—-I rise to a point of information, I would 
like to have the chairman advise the convention and myself 
as well if the executive committee does have the power of 
this organization to make a compromise when the conven 
tion is not in session 

President Diggins—The Chair desires to say that in 
his judgment these rules can not be amended without 
amending the bylaws of the association, and the Chair 
so holds. A conference committee could, at least, ree- 
ommend to u convention of this association proposed 
amendments. The Chair will ask for a rising vote on 
Mr. Felger’s motion to lay the amendment offered by 
Mr. Jones on the table. Of course it is understood that 
none but members of the association will vote, and no 
one concerned is entitled to more than one vote. 

kK. T. Miller (Louisiana)--As I understand it, your ruling 
is that these inspection rules can not be amended without 
amending the bylaws. 

President Diggins—Yes, sir. 

Mr. Miller--If that is true, is not this resolution entirely 
out of order, and therefore not entitled to the consideration 
of this body? 

President Diggins—The -Chair will state that «his 
understanding of the resolution was that the executive 
committee would have full power to enter into an agree 
ment which must afterward be ratified by a convention, 
either in special or regular session. 

Mr. Miller—-As I understand it, that resolution proposed 
to clothe this committee with power to take action that will 
absolutely bind this association I understood you to rule 
that such action can not be taken without an amendment 
to our bylaws 
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President Diggins—I do not so understand the reso- 
lution. 


Mr. Jones—It gives this committee authority to act. If 
its action is necessary to be referred again to this associa- 
tion to make it binding, that necessarily will be done, but 
the resolution as a gong is —* a matter of conference. 
They have no authority to act, and have their action brought 
before this convention another year, or before the board of 
directors at some future meeting. ‘Therefore, they must 
have that authority in order that at some future time it 
may be approved. i 

Mr. Felger—I rise to a point of order. My motion was 
not a debatable motion. The Chair entertained the motion 
to amend that resolution. Having entertained it my motion 
was the only way to get rid of it. I agree with the gen- 
tleman that perhaps it was contrary to our ~ eg that the 
resolution should have been entertained at all. I do think 
it is contrary to our bylaws to give any committee or any 
other body power to act in this matter, because our bylaws 
specify how our rules shall be changed; but having enter- 
tained it I see no way to eliminate it but to lay it on the 
table. 

President Diggins—We wil! proceed with the vote. 
All the gentlemen who favor the motion by Mr. Felger 
to lay the resolution offered by Mr. Jones on the table 
will please rise and stand until they have been counted. 

The members voting in favor of the motion to lay the 
amendment on the table then rose and remained stand- 
ing until they were counted by the secretary. Those 
voting against the motion then rose and were also counted 
by the secretary. 

President Diggins—The Chair will announce that the 
vote as counted by the secretary was 95 ayes, 30 nays. 
The motion prevails. 

W. W. Knight—Now, Mr. President, in order to get this 
thing straight, as I understand it, we are back to the original 
resolution, and I would like to offer an amendment that the 
wording of that resolution be changed to read that it be 
referred to the executive committee of this association with 
power to act so far as the bylaws will allow. 

Mr. Pritechard—I second the motion. 

Mr. Sondheimer—As 1 understand it now, that provides 
that the committee will act so far as the bylaws of the 
association permit. 

Mr. Agler—In order that no member may go away with 
an erroneous impression I believe it my duty to say a word. 
Our constitution and bylaws provide the manner in which 
the rules of this association shall be changed. They can not 
be changed except by the membership at a regular meeting. 
A notice of thirty days bas to be made in order to have 
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those changes brought before the convention. You can not 
eliminate that feature of it, — by changing the consti- 
tution and bylaws, and that requires thirty days’ notice. I 
believe in order to make it clear to everybody that statement 
should be made. 

“ Fathauer—I think it would be well to have the bylaws 
read, 

President Diggins—The Chair is certain that Mr. Ag 
ler has correctly stated the proposition. 

Mr. Fathauer—-I know he has, but I think if the secretary 
would read the bylaws pertaining to this proposition we 
would all be satisfied that we are right. 


Secretary Fish then read articles 9 and 10 of the 
bylaws. 

Mr. Jones—I want to second the proposed amendment, be- 
cause it accomplishes exactly the purpose that the first 
amendment intended. No amendment could be offered which 
would take away the authority given in our bylaws. There- 
fore, I heartily second the amendment now proposed. 

Thomas Powe—lI would like to ask for the exact reading 
of the resolution as the amendment would make it 

The reporter then read the amendment offered by 
Mr. Knight, and the original resolution. 

President Diggins—The question is on the amendment 
offered by Mr. Knight. Are you ready for the question? 

A vote was then taken upon the amendment offered 
by Mr. Knight, and it was unanimously adopted. 

President Diggins—The question is now on the original 
resolution as amended. 

Upon vote, the original resolution as amended was 
unanimously adopted. 

Mr. Morgan—-I now move that the resolution which the 
committee referred back to the convention without recom- 
mendation be adopted. I refer to the resolution providing 


for an appropriation of $500 for the use of the classification 
committee. 


The motion was seconded. 

Mr. Stimson—I move to table this resolution. 

Mr. Palmer—-I second the motion. 

President Diggins—Are you ready for the question? 

An indecisive vivavoce vote was then taken, after 
which the chairman called for a rising vote. 

Mr. Felger—It might be well to explain that the carrying 
of this resolution defeats the motion. 

President Diggins—The question is on the adoption 
of the motion to lay on the table. 


A rising vote was then taken on the motion to lay on 
the table, resulting in forty-five ayes, and sixty-five 
nays. 


Mr. Sondheimer—I simply desire to say this: Based upon 
my past experience I am perfectly satisfied that a great many 
of those who voted against this appropriation do not under- 
stand the proposition. ‘The purpose of this classification 
committee is to force the railroads to properly classify the 
fiber box so as to make it possible for the people down here 
to move their low grade lumber, and we have here with us 
a gentleman who is the chairman of this committee, and if 
it is the pleasure of the convention I would like to have 
him address this association so as to put the matter clearly 
before you. 


President Diggins—The chairman will state that he 
believes that the association understands this proposition. 
We had it up a year ago and made an appropriation of 
$500. 


Thomas Powe—I voted against tabling the motion a mo- 
ment ago simply because of the fact that this gentleman 
stated that it is fair and right for everyone to be heard 
on any subject here. I think that this association has done 
nobly in its past support of this cause, and knowing the 
gentleman at the head of it I have no doubt it is a good 
and worthy cause. Undoubtedly if it were brought to a 
satisfactory solution we could produce magnificent results 
for the lumber interests. Sometimes even good resolutions 
go to naught and we spend our time and money to a poor 
purpose. I think it is the duty of the membership to hear 
what the committee has accomplished, and let them vote 
intelligently on this resolution to see if, in their opinion, 
this money could be properly spent if it were appropriated. 
I second the motion by Mr. Sondheimer that we do have a 
report from the member of that committee. 


President Diggins—The Chair will rule that the mo- 
tion is in the nature of an amendment and is out of 
order. I will state, however, that if the association 
wants to hear from anyone who is not a member it will 
have to be by unanimous consent. 


Mr. Woods——-As the hour is getting late, I move that all 
speeches be limited to five minutes, 

Mr. Agler—As I understand it, the original motion for 
the adoption of the resolution is before the house and is 
not amended. I don't believe any member here would hesi- 
tate to invite the gentleman to address this convention ex- 
cept because of a lack of time. 

President Diggins—That is the only reason. 

Mr. Agler—If, in the judgment of the president, there is 
time to listen to addresses by people who are not members 
of the association, that is up to him. I move as an amend- 
ment to the original motion that the entire matter be re- 
ferred to the board of managers. 

Mr. Valmer—I second the motion. 


President Diggins—There is a motion before the 
house for the adoption of the resolution. 


Mr. Woods—I withdraw my motion. 

Mr. Robinson—Now let us get out of this tangle. They 
have done a lot of good work. I personally know that the 
effort they have oy forth is along the —_ lines, and I 
feel that we ought to give them the additional $500, be- 
cause I believe in another year they will have accomplished 
what they have been trying to accomplish. 

Mr. Morgan—This is a matter that was brought up before 
the Western Classification Committee at San Antonio. At 
that time we could not present our case properly before 
them. ‘They will hold another meeting in July of this year 
ut Milwaukee. We have not had a chance to properly put 
the question up before the railroads. We must have a little 
money to carry on this campaign until that time. Therefore, 
I would like to see this resolution carried. 

Mr. Underhill—Mr. Chairman and members of the convea- 
tion, there are two things to be considered: first to get the 
money, and then to pay it out. I think the amendment to 
the resolution that has been presented is a wise one. I 
don’t think you want to instruct your executive committee 
or your board of managers to spend money that you haven't 
got. For one I want to say that I am heartily in favor of 
supporting this movement, but I believe you are doing a 
wise thing if you support the amendment to the resolution 
und submit it to the board of managers. 


President Diggins—The question is on the motion to 
refer the matter to the board of managers with power 
to act. 

A vote was then taken upon the amendment, which was 
unanimously carried. 

Upon vote the original resolution as amended was 
unanimously carried. 

President Diggins—The resolution is referred to the 
executive committee with power to act. 


Election of Officers. 


President Diggins—Gentlemen, as you know, the Chair 
has just been through two hours of strenuous work. I 
am going to call O. O. Agler to the chair while I take 
a rest. 

Mr. Agler then took the clair. 

Mr. Agler—Gentlemen, the first thing in order is nom- 
inations for the president for the ensuing year. 


Mr. Bigelow—-Mr. Chairman and gentlemen, a year ago 
at Louisville I had the pleasure of nominating Fred A. 
Diggins for the office of president of this association. At 
that time I stated he would make good. He has served you 
one year, and I know that he has more than fulfilled all he 
said he would do. Therefore, I wish to place him in nomina- 
tion for reélection, to the office of president for the ensuing 
term. [Applause. ] 


[Many voices were heard seconding the nomination of 
Mr. Diggins. | 


Mr. Powe—Mr. Chairman, I have heard a number of sec- 
onds to the nomination, coming from all parts of the hall. 
Therefore, I now move that nominations be closed, and that 
we proceed to the election of president. 

Earl Palmer-—-Mr. President and members of the assecia- 
tion, there are times when we get up before you to talk 
when our hearts are in the right place. It would be difficult 
to state in a short time how much Mr. Diggins has done 
for this association. He is a big man; he is a conscientious 
and able worker in behalf of this association. You really 
don’t know how much you owe Mr. Diggins for what he 
has done for the National association. I take great pleasure 
in seconding his nomination, and the motion that nomina- 
tions be closed. |Applause. | 


A vote being taken upon the motion to close nomina- 
tions the motion was unanimously carried amid applause. 

Mr. Miller—Mr. Chairman, I now move that the secretary 
be instructed _to cast the unanimous vote of this association 
for Fred A. Diggins as president of this association for the 
ensuing term. : 

Mr. Miller’s motion was seconded. 

Mr. Powe—I would like to offer an amendment to that 
motion, that this be done by a rising vote. 

The motion was seconded and carried, after which, 
by a unanimous rising vote, Mr. Miller’s motion that the 


secretary be instructed to cast the unanimous vote of this 
association for Mr. Diggins as president was unani- 
mously adopted, and Chairman Agler declared Mr. Dig- 
gins duly reélected to the office of president of the asso- 
ciation for the ensuing year. 

Chairman Agler—Gentlemen, nominations are now in 
order for first vice president. 


Emil Guenther—Mr. President and gentlemen, I desire 
to place in nomination for the office of first vice president 
I’. S. Underhill, of Philadelphia. [Applause.] I can not 
refrain from saying, however, that personally I have always 
been in favor of distributing the honors of the position of 
officers of this association throughout this great country; 
but I am sure I am making no mistake when I say to you 
that the meeting this afternoon has demonstrated the wis- 
dom of placing in the office of first vice president for an- 
other term my friend Fred S. Underhill. I have learned 
to realize the ability of our president as you have just 
evidenced by your unanimous Bom vote. I can not avoid 
calling your attention to the fact that during the last year 
we have had many storms at sea, but I know that’ Mr 
Underhill has never been up in the air except on one occa. 
sion, when he went up in a balloon on the 25th of July, last 
year. [Laughter.] However, if he is reélected to the office 
of first vice president he will not again go up in the air, 
because he has promised me that he will not again venture 
another trip in a balloon. [Applause.] j 

Mr. Yeager—I second the nomination of Mr. Underhill 
and I move that nominations be now closed, and that the 
secretary be instructed to cast the entire vote of this asso- 
ciation for F. 8. Underhill as first vice president for the 
ensuing term. j 

The motion was seconded and was unanimously car 
ried by a rising vote. 

Chairman Agler—I take great pleasure in declaring 
F. S. Underhili unanimously elected to the office of first 
vice president of this association. 


M. M. Wall—Mr. Chairman and gentlemen, the members 
here will recognize the fact that there is no market in this 
country that has been more loyal to the National Hardwood 
Lumber Association than the Buffalo market. They have 
been very loyal from the very first days of the history of 
the association. I have no doubt that Mr. Yeager would be 
better off if he were not reélected, but were relegated to the 
ranks of the association. He is a hard worker, and a con- 
sistent supporter of the policies of the association, and 
when we have a man who has been so loyal in such a market 
as the Buffalo market, I think he should be reélected for a 
second term. Therefore I place in nomination O. E. Yeager, 
of Buffalo, for reélection to the office of second vice president 
of this association for the next year. 
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The nomination of Mr. Yeager was seconded by a 
number of members. On motion by Mr. Sweet, seconded 
and unanimously carried, the secretary cast the entire 
vote of the association for O. E. Yeager, of Buffalo, 
for the office of second vice president for the ensuing 
term. 

Cc. H. Barnaby—-Mr. Chairman and gentlemen, I have 
much pleasure in placing in nomination for the office of 
third vice president of this association J. V. Stimson, of 
Indiana. [Applause.] 

J. H. P. Smith—I heartily second the nomination of Mr. 
Stimson, and move that nominations for the office of third 
vice president be closed, and that the secretary be instructed 
to cast the entire vote of the association for Mr. Stimson as 
third vice president. 

The motion being duly seconded and unanimously car 
ried, the secretary cast the vote of the association ac 
cordingly for J. V. Stimson as third vice president for 
the ensuing year. 

Chairman Agler—Gentlemen, I wish to make this an- 
nouncement :it this time, before any of the board of man 
agers leave the room. A meeting of the board will be 
held in this room immediately following the adjournment 
of the convention this afternoon. Please remember that 
this includes the newly elected members of the board 
to be elected within a few minutes. 


Report of Nominating Committee. 


The next order of business is the report of the nom- 
inating committee named this morning, Carroll F. Sweet, 
chairman. 

Mr. Sweet then presented the report of the nominating 
committee, naming the following members to serve 48 
directors each for the term of three years: 

Gardner I. Jones, Boston, Mass. 

Kdward Buckley, Manistee, Mich. 

red W. Mowbray, Cincinnati, Ohio. 

M. J. Quinlan, Sopertown, Wis. 

Alex. Lendrum, Kansas City, Mo. 

David Wolf, Grand Rapids, Mich. 

_E. M. Stark, St. Albans, W. Va. ee 

Mr. Palmer—I move that the report of the nominating 
committee be adopted, and that the secretary be instructed 
to cast the entire vote of the association for the gentlemen 
named in the report of the nominating committee to serve 
as directors ef this association for the terms of three years 
each. 
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The motion being seconded and unanimously carried, 
the secretary cast the vote as directed. 


Mr. Woods—Mr. Chairman, I move that a committee of 
two be appointed by the Chair to notify President Diggins 
of his reélection, and to escort him to the platform. 


The motion was seconded and carried unanimously. 
Chairman Agler appointed as such committee John M. 
Woods and E. V. Babcock. The committee then escorted 
President Diggins to the chair, in the midst of great 
applause. 

Chairman Agler—Mr. President, it affords me much 
pleasure to notify you that during your absence you 
have been unanimously reélected president of this asso 
ciation for the ensuing year. [Applause.| I now have 
great pleasure, gentlemen, in introducing to you your 
president, F. A. Diggins. {Renewed applause. | 

Mr. Guenther—I move that the president be allowed 
unlimited time to address us. [Laughter and applause. | 

President Diggins—Gentlemen, I can not find words 
to express my gratitude to you for this renewed expres- 
sion of your confidence. When the honor came to me last 
year, it was more than | ever expected to fall to my lot. 
Being reélected, I find it more difficult to express my 
appreciation than heretofore. I shall not attempt to do 
so. I will simply say, gentlemen, that [ thank you from 
the bottom of my heart; that I will endeavor to conduct 
the affairs of this association in a manner that will be 
satisfactory to you, and they will be honestly and fairly 
administered. Again I thank you. [Applause. | 


Place for Next Annual Convention. 
Chairman Agler—Gentlemen, the next order of busi 
ness is the selection of the next convention city. Nom 
inations are in order. 


Fred R. McMullen—Gentlemen, I appear here to extend to 
you the invitation of the Chicago Hardwood Lumber Ex 
change to hold your next annual convention in Chicago. 
The exchange held a meeting last Ilriday and it was unani- 
mously voted that the exchange would send a delegation to 
Memphis, at the expense of the exchange, to secure the con- 
vention for Chicago in 1912. It is not necessary for me to 
dilate at all on the wonders of our town. No doubt you 
have all been there many times. Every time anybody has 
any lumber to dump he usually sends it to Chicago, and we 
hear about it. [Laughter.] I take great pleasure in ex 
tending to you the invitation of the Chicago Hardwood Lum- 
ber Exchange to hold your next annual convention in the 
city of Chicago. |Applause. | 

Mr. Powe—I am from St. Louis, Mo., and they will have 
to “show me.” [Laughter.] I think that beyond any ques- 
tion the most beneficial and delightful place to hold the 
meeting of the National association would be in St. Louis. 
I am sorry to say, however, that I have not back of me the 
authority to extend an invitation in behalf of St. Louis to 
the association this year. The only thing | can do is to 
back up with that which is in my opinion the next best 
thing; that you come as near St. Louis as you possibly can, 
and be inspired—it is needless to say with water or wind 
laughter] and I think it would be good for the southern and 
southwestern members of this association next year, even if 
they can not stop there. I therefore second the nomination 
of Chicago, and hope that many of you will visit St. Louis 
en route to Chicago. 

Ii. Hoshal—-On behalf of the Lumbermen’s Club of New 
Orleans I wish to second the nomination of Chicago as the 
place for holding the convention in 1912. In seconding the 
nomination of Chicago, however, | do so with the under 
standing that next year New Orleans will be on the ground 
with an invitation to you to meet in New Orleans in 1913. 

Mr. MeMullen—The gentleman from Chicago accepts that 
amendment. 

Mr. Brown—Gentlemen, during this convention you have 
all heard of the organizations represented here, the Chicago 
Hardwood Exchange, the Chicago Wholesale Lumber Dealers’ 
Association and others. During the last two years an effort 
has been put forth to bring into one large organization the 
various associations now existing in the city of Chicago. 
At the time you gentlemen get to Chicago next year we will 
greet you with one of the largest organizations of lumbermen 
in the United States. We have several advantages other 
cities do not possess. We shall indeed take care of you 
when you get there, and as far as we can we will try to 
help out Colonel Barksdale in the promise he made, when 
he said that this association would have a membership of 
1,000 at Memphis this year. 


Messrs. Palmer, Woods, Sondheimer and others also 
seconded the nomination of Chicago as the next con 
vention city. Secretary Fish then read telegrams of 
invitation to the association to meet in Chicago next 
year from Mayor Carter H. Harrison and from the 
Chicago Association of Commerce. 


Mr. Fathauer—I also have the invitation of two distin 
guished citizens of Chicago. We have a committee ef base 
ball enthusiasts in Chicago, of which Charles Westcott is 
chairman. Mr. Murphy, ‘the owner of the Cubs, and Mr. 
Comiskey, owner of the Sox, have promised that if the 
board of directors will appoint the day soon enough so they 
can arrange their playing schedules, the Cubs will play the 
New York Giants, and the Sox will play the Tigers during 
our convention, and I assure you that they will deliver an 
article of baseball that is up to grade as per the national 
rules. [Laughter and applause.| I now move that the sec 
retary be instructed to cast the vote of the association for 
Chicago as the place for holding the next annual convention 
of this association. 


The motion was seconded and was carried unanimously. 
Accordingly the secretary cast the vote as directed. 

Mr. Agler—Gentlemen, I can not refrain from expressing 
my gratification over the selection of Chicago for the next 
convention. We have not had the convention in Chicago 
for ten years. We have met at Indianapolis, Cincinnati, 
Buffalo, Atlantic City, St. Louis, Memphis and other places 
since that time. As you know, Chicago has a large mem 
bership in this association, and we have always sent large 
delegations to attend the annual conventions. This gives 
us in a small way an opportunity to reciprocate for what 
you have been doing for us for a number of years past 
Ve hope every one of you will make your plans with a view 
to attending the convention at Chicago in 1912. [Applause. | 


President Diggins—Gentlemen, so fur as the Chair is 
advised, there is no further business before this conven 
tion. Therefore, a motion to adjourn is in order. 

Thereupon, upon motion, duly seconded and carried, 
the convention was adjourned sine die. 


Registration List. 
A 
Philip J. Attley, Meth, Ark.; Ross-Attley Lbr. Co. 
James R. Andrews ; Esc —, Mich. 
8. A. Allen, Cincinnati, -C., &. & D. Ry. 
J. D. Allen, jr., weer Fig ‘Tenn. ; J. W. Thompson Lbr. Co. 
d. M. Attley, ¢ ‘hicago, Ill.: J. M. Attley & Co. 
Here W. Allport, Pine Bluff, Ark.; Varner Land & Lbr. Co. 
Hi. | - Alexander, Belzona, Miss.; Alexander Bros. 
J. A Allen, St. Louis. Mo.; Liebke Hdwd. Mill & Lbr. Co, 


. Dp: Allen, Memphis, ‘Tenn. 


; New Orleans, La. 
Bishop, ‘Memphis, Tenn. 
ys eanapals, Ind. ; : 8 q 
W. R. Barksdale & Co. 


g * Memphis, Tenn. ; . 
; k.: Chicago Mill & Lbr. ¢ 
‘. Blanton, Memphis, ; Blanton-Wyatt Lbr. Co. 
‘. kx. Booker, Louisville, , 
; Lackawanna Line. 

; Kile & Morgan Co. 


; Holley-Baker Lbr. Co 

; Penrod & Abbott. 

; Kneeland-Bigelow Co. 
Hardwood Mills Lbr. 


. o. Scown. Brasfield, 
Charles A. Bigelow, 


I’. Balsley, Pittsburg, : Palmer-Seamans Lbr. Co. 


George Brandlon, St. I 
. Bratz, Chicago, Il. 
L. Brown, Chicago, iL 


; Pe 7. Lines. 
Crandall & Brown. 
James Buckley, qo" 
; Holt & Bugbee Co. 

; Bennett Hardwood Lbr. 


- a eal, Mecphie, 
*. V. Babcock, Pittsburg, 


, Memphis, Tenn. ; Crittenden Lbr. 
. Bowman, Memphis, T Rowman & Rush. 

. become & Sons Co. 

. : oe — & Lbr. Co. 





.* estat of Dantel Buck. 
. Brown & Sons Lbr. 


*, Clark, Minneapolis, 





.; Memphis Saw Mill Co 


2 O. Grimwood Co. 
— Clark Lbr. 


Co 
3 ‘Mississippi aveweet Co 


; Mat Cox & Sons. 
».; Bayou Land & Lbr. 
“3 Le Lbr. 


‘ Gone Ry f 


: Malsey & Dixon Lbr. 


; Young & Cutsinger 


wt-s-=- 


Cook Brewing Co. 


, Perrin & Darling. 


Donald 5. W atrous, Lansing Wheelbarrow 
c . 


Gr — Rapids, Mich. ; 


J. W. Dickson Lbr. 
; AMERICAN LUMBERMAN. 


W. Dickson, Memphis, Tenn. ; 


i _Deem, Dayton, 0.5 I . 
Askins & Dircks Lbr. 
‘Dooley, Memphis, Tenn. : Dovley Strom Lbr. 


a oe, Cc eg 


National Hardwood 
L suber r poole inti ion. 


Edwards-Fair Lbr. 
* Lae kawanna Line. 


-E Seen, Lansing, Ark. 
; lliott, Louisville, Ky. 
Alexander Ehrig, 


ki. L. Edwards, Dayton, O.; Edwards Lbr. Co. 
Rh. H. Kagan, Memphis, Tenn. ; R. L. Rhymes Co. 
W. K. Evans, Cincinnati, O.; Grand Trunk Ry. 
Benjamin Emmons, Brinkley, Ark.; Brinkley’ Car Works & 
Mfg. Co. 
F 
George H. Foote, V ipoemnes, Ind. ; Maley & Wertz Lbr. Co. 
A. Foley, Paris, ll 
72 Fuller, Me mphis, Tenn.; New York Central Lines. 
5 Ferguson, Paducah, Ky.; Ferguson & Palmer Lbr. Co. 
Sa. Ferguson, I't. Wayne, Ind.; Ferguson & Palmer Lbr. Co. 
Cc. J. Frank, Logansport, Ind.; H. A. McCowen & Co. 
A. G. Fritchey, Memphis, Tenn.; Bennett & Witte. 
Otis A. Felger, Grand Rapids, Mich.; Felger Lbr. & Tbr. Co. 
I’. KF. Fish, Chicago, Ill. ; National Hardwood Lbr. Co 
Hi. S. Fulleniove, Memphis, Tenn. ; R. L. Rhymes Co. 
Htugh Ford, Memphis, Tenn. ; Pioneer Pole & Shaft Co. 
Cc. L. Faust, Paducah, Ky.; Faust Bros. Lbr. Co. 
L. W. Ford, Memphis, Tenn. ; Goodlander-Robertson Lbr. Co. 
A. L. Foster, Memphis, Tenn.; J. W. Thompson Lbr. Co. 
R. : Fuller, Hastings, Mich. 
iH. Fuller, Chicago, Ill.; Nat'l Hardwood Lbr. Assn. 
Theddore Fathauer , Chicago, Lll.; Theodore Fathauer Co. 


I. Fletcher, East St. Louis, Ill.; East St. Louis Wal- 
nut Co 
G 


W._L. Grenshaw, Memphis, Tenn.: Bellgrade Lbr. Co. 

J. B. Griffin, Elk Rapids, Mich. ; Elk Rapids Iron €o. 

J. W. Gladding, Memphis, Tenn.; BE. C. Atkins & Co. 

Emil Guenther, Philac elphia, Pa, 

KF. E. Gary, T urrell, Ark. ; Baker Lbr. Co, 

W. J. Grossman, Forrest ¢ ity, Ark. ; Forrest C ty Mfg. Co. 

J. B. Grant, Cincinnati, O. ; J. W. Darling Lbr. Co. 

M. A. Gifford, Chicago, Ill. 

C. S$. Gladden, Memphis, Tenn. 

R. L. Gilbert, Cincinnati, 0.; J. W. Darling Lbr. Co. 

II. J. Graham, Chicago, Ill.; Lackawunna Line. 

ae -- Goodlander, Memphis, Tenn.; Goodlander-Robertson 
abr. Co. 

Charles A. Goodman, Mariette, Wis. ; Sawyer-Goodman Co. 

W. B. Gates, Louisville, Ky. ; Commercial Agent Big Four. 

Frank R. Gadd, Chicago, Ill. B. & Q. Ry. 

L. C. Gruber, &t. Louis, Mo. \ ited Line. 

bat ay Gates, Louisville, Ky.; Commercial Agent Big Four 


H 
Sg W. Hall, St. Louis, Mo.; Massengale Lbr. Co. 
W. Hennitzer, Welch, Va.; Welch Lbr. Co. 
«. Ik. Hyde, Arkansas City, Ark.; Hyde Lbr. Co. 
John VP. Hanna, Cincinnati, O.; The Wiborg-Hanna Co. 
George DP. Hedden, New York city; Hedden-Clark Lbr. Co. 
«. C. Hubbard, Chicago, Ill.; George D. Griffith & Co. 
Cc. H. Hunt, St. Louis, Mo.; D., L. & W. Ry. 
J. I. Hendricks, St. Louis, Mo.; Lackawanna Line. 
W. EK. Hoshall, New Orleans, La.; Hoshall & McDonald Bros. 
hk. I. Hodges, Milwaukee, Wis. 
G. Holden, St. Louis, Mo.; Wabash R 
©. Hughart, jr., Grand’ Rapids, Mich. 
Mill Co. 
W. 'T. Hubbard, Toledo, O 
(. Hi. Hunt, St. Louis, Mo.; Lackawanna Line. 
A. K. Helton, Louisville, Ky.; New York Central Lines. 
Ii. A. Hoover, Chicago, Il 
W. Ek. Heyser, Cincinnati, O.; W. EK. Heyser Lbr, Co. 
*, Butler Haynes, Memphis, Tenn.; N. Butler Haynes Tim 
ver Co, 
George FE. Hibbard, St. Louis, Mo. ; Steele & Hibbard Lbr. Co. 
J. UH. Hines, Memphis, Tenn. ; Barney & Hines, 
Glen H, Holloway, Chicago, lil. ; Schultz-Hollowa 4 oe 
A. A. Hubbard, Memphis, ‘fenn. ; A. A. Hubbard Lor. 
Lb. F. Hueer, Memphis, Tenn.; Albert N, Themeesn’ & “Go. 
Bb. I’. Hoshall, Memphis, Tenn.; Allen Engineering Co, 
W. M. Hopkins, Chicago, Ill.; Theodore Fathauer Co, 
«. D. Hendrickson, Memphis, Tenn.; C. D. Hendrickson 
Lbr. Co. 
J 


W. E. Johns, Cincinnati, O.; W. M. H. Perry Lbr. Co. 
Gardiner I, Jones, Boston, Mass.; Jones Hardwood Co. 
ee ee ~ WwW. Lng Lbr. Co, 
G. W. Jones, Apple ton, Wis.; G. Jones Lbr. Co. 

Ralph Jorden, Kansas ( ‘ity, Mo. ; Pentod Walnut & Veneer Co. 
J. K. James, Memphis, Tenn. ; St. L. 8. W. Ry. 


K 


John 8. Kitchen, Columbus, Ind.; J. T. Kitchen & Sons. 

Ki. H. Klann, Chicago, Ill 

J. C. Knox, Cadillac, Mich.; Michigan Hardwood Lbr. Mfrs. 
Assn. 

li. &. Kline, Louisville, Ky.; Louisville Veneer Mills. 

William M. Kennedy, Memphis, Fone. ¢ Kennedy Mfg. Co. 

H. M. Kramer, Richmond, Ind. . & W. Kramer Co, 

W. J. Krane, St. Louls, Mo. ; Ritland ere Conteas Line. 

G. F. Kerns, Chicago, Ill.; Kerns-Utley Lbr. Co. 

A. I. Kleise, Sturgeon Bay, Mich.; A. B. Klcive Lbr. Co. 

Walter Keezer, Boston, Miss.; Jones’ Hardwood Co, 

B. F. Katterhenery, Memphis, Tenn.; J. V. Stimson Hard- 
wood Lbr. Co. 

«. G. Kadel, Memphis, Tenn.; P. Ff’. Stone Lbr. 

W. W. Knight, Indianapolis, Ind. ; Lone cao Sor. Co. 
George Krause, jr., Cincinnati, O.; A, . A. Big Four R. RB, 
L. 

Ww. a Latham, Philadelphia, Pa.; Monarch Lbr. Co. 
5. Levy, New Orleans, La.; Waddell, Williams & Co. 
F, T. Lie bke, St. Louis, Mo.; Liebke Hdwd. Mill & Lbr. Co. 
J. M. Logan, Knoxville, Tenn.; Logan Maphet Lbr. Co. 
W. J. Long, New York city; New York Lbr. Co. 
Ik. T. Lucas, Mayfield, Ky. 
J. A. Levings, Moorhead, Miss.; Moorhead bio 
Victor Lamb, Louisville, Ky.; C. C. Mengel & Sros. Co. 
W. Long, Lake Providence, La.; Carroll Lbr. ¢ 
A. W. Lucas, Paducah, Ky.; Lucas Land & Loe. “Co. 
Itamilton Love, Nashville, Tenn. ; Love, Boyd & Co. 
Bruce Lindsey, Memphis, Tenn.; American Land, Timber & 
Stave Co. 
M 


C. H. Meyer, Memphis, Tenn. ; Nickey Bros, Hardwood Lbr. Co. 
Ii. MeLean, Buffalo, N. Y.; Hugh McLean Lbr, Co. 
Niel Meier, Cle sveland, 0.; Inte rstate Lbr. Co 
Thomas MeFarland, Cairo, lL. ; Thomas* Mc ‘Farland Lbr. Co 
a W. McClure, Memphis, Fenn : Bellgrade Lbr. Co. 

. J. MeGeoy, Chicago, IIL; D., L. & W. Ry 
.. i Moore, ‘Memphis, Tenn, ; May Bros. 
James I’. McSwe yn, Memphis, ‘Tenn.; Memphis Saw Mill Co, 

Lb. Magrude ?, New Orleans, La. ; Colorado & Southern Line. 
Frese May, Memphis, Tenn.; May Bros 
8S. C. Major, Memphis, Tenn. 
I’. W. Mowbray, Cincinnati, O Mowbray & Robinson. 
J. R. McFadden, Memphis, Tenn. ; Paepcke-Leicht Lbr. Co. 
I’. B. MeMullen, Chicago, Il.; Fullerton Hardwood Lbr, Co. 
c. T. Mitebell, Cadillac, Mich. ; Mitchell Bros. Co. 
red Medler, New Orleans, La. ; Clement & Miller Lbr. Co. 
M. M. Meely, Helena, Ark. ; McDonald Bros. 

_ 'T. Miller, McCloud, La. ; McDonald Bros. 
Max D. Miller, Mariana, Ark.; Miller Lbr. Co. 
Stuart Menzies, Cincinnati, O.; James Kennedy & Co., Ltd. 
W. P. MeIntosh, Memphis, Tenn. ; Buffalo Hardwood Lbr. Co. 
Cc. P. Miller, Memphis, Tenn. ; New York Central Lines. 
Claude Maley, Evansville, Ind.; Maley & Wertz. 

N 


W. S. Nunner Memphis, Tenn.; Lackawanna Line. 
W. T. North, Memphis, Tenn. 

H. A. Newton, Grand Rapids, Mich. ; Acme Lbr. Co. 

©. Nendel, Evansville, Ind.; H. Herrmann Mfg, Co. 

I.. C. Nolan, Memphis, Tenn. ; Nolan Bros. Hardwood Co. 
Ss. M. Neely, Memphis, Tenn. ° 

i. H. Nolan, Memphis, Tenn.; Nolan Bros. Hardwood Co. 
Walter Nichols, St. Louis, Mo.; A. G. F. A. Big Four rs > 
1. N. Nixon, Philadelphia, Pa.; Wistar, Underhill & C 

D. D. Nellis, Memphis, Tenn.; John g akg & he 

S. M. Nickey, Memphis, Tenn. ; Green ver Lbr. Co. 

T. N. Nixon, Philadelphia, Pa.; Wistar, Underhill & Co, 


Memphis Saw 
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E. B. Norman, Louisville, Ky.; E. B. Norman & Co. 


fe) 


Joseph 8. Otis, New Orleans, La. ; Otis Mfg. Co. 
J. G. Oniol, New Orleans, La.; Jose Tayas Sons. 
P 
W. P. Peacock, Grand Rapids, Mich. ; Perkins Lbr. Co. 
I’. B. Palmer, Memphis, Tenn. ; Barnes Pump & Lbr. Co. 
Thomas E. Powe, St. Louis, Mo.: Thomas E. Powe Lbr. Co. 
Lee Pescia, Memphis, Tenn.; Wabash Ry. 
Merchant BE. Phillbrick, Boston, Mass.: J. M. Woods & Co. 
J. M. Pritchard, Memphis, Tenn.: J. M. Pritchard Lbr. Co. 
G. P. Pope, Memphis, Tenn. : N. Butler Haines Timber Co. 
W. A. Passmore, McMinnville, Tenn.; McMinnville Spoke & 
Lbr. Co. 
Earl Palmer, Paducah, Ky. ; 
E. J. Petteys, Chicago, Ill. 
B. W. Perkins, Clarksdale, Miss.; Sunflower Lbr. Co. 
A. C. Petri, San Francisco, Cal. 
E. K. Pritchett, Grand Rapids, Mich.; Macey Co. 
J. B. Purcell, Welch, Va.: Welch Lbr. Co. 
G. W. Perkins, jr., Grand Rapids, Mich. ; 


Ferguson & Palmer Co. 


Galloway-Pease 


Lbr. Co. 
Q 
M. J. Quinlan, Soperton, Wis. ; Menominee Bay Shore Lbr. Co. 
R 


James J. Ryan, Kansas City, Mo.; Kansas City Hardwood 
Flooring Co. 

Cc. W. Robinson, New Orleans, La. ; 
Box Co. 

J. J. Rumbarger, Philadelphia, Pa.; J. J. Rumbarger Lbr. Co. 

EE. L. Reoderer, Louisville, Ky.; general agent Big Four R. R. 

G. E. Reynolds, Memphis, Tenn. : George C. Brown & Co. 

H. A. Reeves, jr., Ph —, Pa.; R. B. Wheeler & Co. 

Frederick J. Roys, South Bend, Ind.; Fullerton-Powell 
Hardwood Lbr. Co. 

P. A. Ryan, Memphis, Tenn.; Philip A. Ryan Lbr. Co. 

Chester Ramsby, Detroit, Mich.; Thomas Forman Co, 

Charles R. Ransom, Memphis, Tenn. ; Gayoso Lbr. Co. 

J. C. Rodahaffer, Piqua, O.; Black Walnut Lbr. Co. 

W. A. Ransom, Memphis, Tenn. ; Gayoso Lbr. Co. 

A. H. Ruth, Chicago, Ill.; G. W. Jones Lbr. Co. 

W. D. Reeves, Helena, Ark.; W. D. Reeves Lbr. Co. 

I’. B. Robertson, Memphis, Tenn.; Anderson-Tully Co. 

P. H. Rhymes, Memphis, Tenn.; R. L. Rhymes Co. 

J. A. Reichman, Memphis, Tenn. ; Riechman-Crosby Co. 

Ss 

Eugene Saunders, St. Louis, Mo.; C., B. & Q. Ry. 

py. W. Saunders, New Orleans, La.; A. Couspiere. 

J. L. Scheve, St. Louis, Mo.; Krebs-Scheve Lbr. Co. . 

Paul Schmechel, Chicago, Ill. 

G. W. Schwartz, St. Louis, Mo.; Vandalia Ry. 

Jerome EK. Shief, Philadelphia, Pa. 

c, F. Sweet, Grand Rapids, Mich. 

J. A. Scott, Helena, Ark.: Archer Lbr. Co. 

W. M. Smith, Memphis, Tenn.; Bennett & Witte. 

Aleee Stewart, St. Louis, Mo.; Alcee Stewart & Co. 

5.  &. Stoneman, | Lamkin, 
Miss.; Stoneman Lbr. Co. — 

wit Sykes, Buffalo, N. Y.; 
Emporium Lbr. Co. we 

Cc. H. Sherrill, Paducah, Ky. ; 
Sherr.tl-King Mill & Lbr. Co. 

a ae Sonn, Memphis, 

* "renn.; St. John Lbr, Co. 

J. V. Stimson, Huntingburg, 

as. Schaefer, Jackson, 
Tenn.: Young & Cutsinger 
sbr. Co. . 

ot Sears, Louisville, Ky.; 
Ed. L. Davis Lbr, Co. 

w. W. Stone, Cincinnati, O.; 
T. B. Stone Lbr. Co. | 
J. N. Seatcherd, Buffalo, N. Y.: 

Scatcherd & Sons. 
Oo. F. Spindler, St. Louis, Mo. ; 
Lackawanna Line. 
. ‘H. Stannard, Memphis, 
Tenn. ; G. W. Jones Lbr. Co. 
Harry Stimson, Memphis, 
Tenn. : Vandenboom-Stimson 
Lbr. Co. 
William A. Stark, 


Robinson Veneer & 


Memphis, 


Tenn.; W. A. Stark Lbr. Co. 
Cc. L. Sehleicher, Paragould, 


Ark.: E. C. Atkins & Co. 
Bh. lf’. Swain, Shelbyville, Ind. ; 
D'Heur & Swain Lbr. Co 
Vv. LL. Saunders, Cadillac, 
Mich.; Cummer-Diggins Co. 

IF. H. Smith, St. Louis, Mo. ; 
lr. H. Smith Co. 

Ek. B. Smith, Nettleton, Ark. ; 
Wisarkana Lbr. Co. 

L. L. Skillman, Grand Rapids, 
Mich. ; Skillman Lbr. Co. 

I. G. Smith, Memphis, Tenn. ; 
Mossman Lbr. Co. 

I’, E. Stonebraker, Memphis, Tenn.; Amadee C. Frank & Co. 

J. H. P, Smith, Cincinnati, O.; Hardwood Lbr. Co. 

I’. J. Stanfield, Corinth, Miss.; Enterprise Lbr. Co. 

A. W. Sumner, St. Louis, Mo.; American Hardwood Lbr. Co. 

Ii. E. Sweet, Memphis, Tenn. : C. H. Hendrickson Lbr. Co. 

Rudolph Sondheimer, Memphis, 'Tenn.; FE. Sondheimer Co. 

G. H. Schotle, Cincinnati, O.; Thompson Hardwood Lbr. Co. 

I. M. Schulte, Brasfield, Ark.: Penrod-Abbott Lbr. Co. 

Paul C, Smith, Helena, Ark.; Theo Fathauer Co. of Ark. 

James EK. Stark, Memphis, Tenn.: James BF. Stark & Co. 

Ellis V. Stuart, Indianapolis, Ind.; The Sinker Davis Co. 

W. H. Schleyer, Cincinnati, 0.; Kosse Shoe & 8. Lbr. Co. 

EK. 8. Shippen. Louisville, Ky. ; Louisville Point Lbr. Co. 

lL. A. Smith, Dermott. Ark.: Leavitt Land & Lbr. Co. 

PD. C, Stimson, Owensboro, Ky.: J. V. Stimson & Co. 

Stumpf, Chicago, Ill.; Konzen, Stumpf & Schafer Lbr. Co. 

* a a St. Albans, W. Va.; American Column 
abr. Co. 


OF CHICAGO ; 


Exchange, 


& 


. 


T 
J. W. Taylor, Columbus, 0.; Domestic Lbr. Co. 

George C. Teetes, Memphis, Tenn. ; National Inspector. 

J. R. Thistlewaite, Washington, La.: Thistlewaite Lbr. Co. 
C. E. Thomas, St. Louls, Mo.; Thomas & Proetz Lbr. Co. 
J. Y. Turner, Jonesboro, Ark. 

A. N. Thompson, Memphis, Tenn.: A. N. Thompson & Co. 
James M. Thompson, Memphis, Tenn. ; Thompson Lbr. Co. 
8S. B. Taylor, Buffalo, N. Y.: 8S. B. Taylor Co. 

Walter 8. Turner, Little Rock, Ark.: T., St. L. & W. Ry. 
W. Thomas Johnson, Cincinnati, 0.: T. B. Stone Lbr. Co. 
W. M. Threlkeld, New York city: Indiana Quarter Oak Co: 
W. F. Tolzgrafe, Memphis. Tenn.: May Bros. 

EB. BE. Taenzer, Memphis, Tenn.: Darnell-Taenzer Lbr. Co. 
L. M. Tully, New Orleans, La. ; Louisiana Red Cypress Co. 
DD. Thompson, Nettleton, Ark. ; Wisarkana Lbr. Co. 

A. J. Tipler, Forrest City, Ark.: Forrest City Mfg. Co. 

Ek. A. Thornton, Chicago, Ill.: BE. A. Thornton Lbr. Co. 

W. L. Toney, Belzoni, Miss.; Valley Log Loading Co. 

W. B. Townsend, Townsend. Tenn.: Little River Lbr. Co. 
John W. Turner, Memphis, Tenn. ; N., C. & St. L. Ry. 


~~ 


U 
G. T. Updegraff, Helena, Ark.; Helena Hoop & Lbr. Co. 
D. P. Upshaw, Arlington, Ky.; Arlington Lbr. Co. 
I. S. Underhill, Philadelphia, Pa. ; Wistar, Underhill & Co. 


H. S. Vincent, Colby, Miss.: Loch Lomond Lbr. Co. 
A. R. Vinnedge, Chicago, Ill.: A. R. Vinnedge Lbr. Co. 
A. J. Vincent, Colby, Miss.; Big Town Stave & Lbr. Co. 


WwW 
L. M. Wigginson, St. Louis, Mo.; Red Line. 
H. BR. Weiss, Cincinnati, O. , 
J. M. Woods, East Cambridge, Mass.: John Woods & Co. 
W. B. Woodword, Cincinnati, O.; Wiborg Lbr. Co. 





I. B. McMULLEN, 


President Chicago Hardwood 


A. J. Welch, St. Louis, Mo.; Thomas & Proetz Lbr. Co. 

Charles Westcott, Chicago, Ill.; Hayden & Westcott Lbr. Co. 

William Wilms, Chicago, Ill. ; Paepcke-Leicht Lumber Co. 

I’. M. Woody, Eola, La.; Hoshall & McDonald Bros. 

Rh. J. Wiggs, Memphis, Tenn.; R. J. Darnell, Inc. 

C. L. Wheeler, Madison, Ark.; J. W. Wheeler & Co. 

H. W. Wheeler, Madison, Ark.: J. W. Wheeler & Co. 

Il’. A. Wheeler, Pace, Miss.; Wheeler Landing Lbr. Co. 

Harry 8. Williams, St. Louis, Mo.; J. A. Fay & Egan Co. 

J. W. Wyatt, Memphis, Tenn.; Blanton-Wyatt Lbr. Co. 

J. E. Wheatley, Roachdale, Ind.; Wheatley Bros. 

J. M. Wells, Paducah, Ky.; Lucas Land & Lbr. Co. 

G. O. Worland, Jackson, Tenn. ; Jackson Lbr. Co. R. R. 

Wendell M. Weston, Boston, Mass.; W. M. Weston Co. 

Isaac Wright, Memphis, Tenn. ; Scatcherd & Sons. 

Maurice M. Wall, Buffalo, N. Y.; Buffalo Hardwood Lbr. Co. 

M. A. Wright, London, England; C. Leary & Co. 

W. A. Waddington, Memphis, Tenn.; C. N. Waddington 
Lbr., Co. - 


W. P. Young, New Orleans, La.; L. E. Moore Stave Co. 
Edward J. Young, Madison, Wis.: Brittingham & Young Co. 
k. L. Young, Aberdeen, Miss. ; Cole & Young Mfg. Co. 
B. Young, Evansville, Ind.: Young & Cutsinger Lbr. ¢ 
Orson FE. Yeager, Buffalo, N. Y. 


The Social Side. 


The eatertainment features were fully up to the 
standard set by southern hospitality, and the fifty 
ladies in attendance at the annual meeting were kept 
busy every minute of their stay in Memphis. The 
committee having charge of this end of the affair 
administered to their comfort by numerous automo 
bile trips, a special] dinner in their honor on Thursday 
evening at the Hotel Gayoso, and a theater party the 
following evening. 

‘*You’re as Welcome as the Flowers in May’’ read 
the signs hung up by the entertainment committee of 
the Lumbermen’s Club of Memphis. These signs were 
attached to great oak trees at all publie entrances to 
the city. Members of the club, elected by reason of 
their stature or other substantial personal traits, wear 
ing mammoth white ribbons, mingled with the visitors 
and endeavored—successfully—to demonstrate that all 
were as welcome as the flowers in May or the showers 
in April. It was stated unofficially that the white 


= 
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ribbons had not been pinned on these gentlemen by 
members of the W. C. T. U. 


FRANK L. BROWN, 
OF CHICAGO; 
Former President Chicago Hardwood 
Lumber Exchange. 


Lumber Chairman 


The fact that the banquet was scheduled to be held 
on Thursday instead of Friday had no effect on the 
attendance, as the beautiful dining room of the hotel 
Gayoso was comfortably filled, covers being laid for 
450 persons. The hall was beautifully decorated with 
palms, and the tables were artistically covered with 
flowers and ferns. An orchestra was concealed behind 
a bank of palms and rendered a program of popular 
music, which acted as an aid to digesting the following 
good things: 

Martini Cocktail 
Chicken Gumbo 
Cheese Straws 
Saited Almonds 
Vilet of Halibut, Shrimp Sauce 
New Parsley Potatoes 
Larded Beef Tenderloin 
Mushrooms 
Stuffed Tomatoes 
Grape Fruit Salad 


Celery Olives 


Green Peas 
Sauterne 

Biscuit Tortoni 

G. H. Mumm & Co.'s 

Fancy Cake Extra Dry 
Coffee 

Cigars Cigarettes 

After the fragrant perfecto had been lit Toastmaster 
James E. Stark, president of the Lumbermen’s Club 
of Memphis, stated to the banqueters that a change 
had been made in the program, that instead of speeches 
by prominent lumbermen the entertainment committee 
had secured a number of vaudeville artists who would 
regale them with the best in their repertoires. The 
most popular soloist of the evening was E. V. Stuart, 
who is connected with the Sinker-Davis Company, of 
Indianapolis, Ind., and the song which received the 
most acclaim was his rendition of the ‘‘Stein Song,’’ 
everybody joining in the chorus. 

A pleasant surprise at the dinner was the menu 
sard distributed by the Gayoso hotel. This card was 
a 12-page folder, the cover being imitation veneer, 
the veneer representing that kind of wood in which 
each member of the club and each visitor was person- 
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ally interested. Inside was reproduced in two colors 
log and logging pictures, a page devoted to the menu, 
and between pictures of two great lumber yards 
appeared the names of the guests of honor, namely: 


J. A. Riechman, vice mayor. 

S. M. Neely, president Business Men’s Club. 

Frederick A. Diggins, president National Hardwood Lumber 
Association. 

W. A. Townsend, 
Association. 

Toastmaster, James KE. Stark, president Lumbermen’s Club 
of Memphis. 


president Hardwood Manufacturers’ 


On the sub-back cover page was printed an excellent 
photograph of the Gayoso hotel, which was labeled 
‘Headquarters of the N. H. L. A. Convention.’’ 

Were it not for the generosity of the Illinois Central, 
which provided a special train, the Chicago and Mich- 
igan contingents would have been unable to be present 
at the banquet. As it was the Illinois Central put on 
a train, which left Memphis at 11:30, and got all the 
boys in Chicago at 12:20 o’clock Saturday afternoon, 
The lumbermen one and all commended the Illinois 
Central for its thoughtfulness, 

The Badge. 

The official badge worn by the delegates to the 
National Lumber Association was an artistic effort, 
and was presented to the association by E. C. Atkins & 
Co., the widely known saw manufacturers, of Indian 
apolis, Ind. The design, while bearing the sign manual 
of the association, was a clever bit of advertising for 
Memphis, the pendant heart with its inscription 
‘‘Heart of the Mississippi Valley—Memphis’’ being 
highly praised by Memphians. This artistic effort is 
reproduced at the beginning of the proceedings. 





ALABAMA-WEST FLORIDA LUMBER MANUFAC. 
TURERS ASSOCIATION MEETING. 


The regular bimonthly meeting of the Alabama-West 
Ilorida Lumber Manufacturers’ Association at Mont- 
gomery May 11 was well attended, members present 
representing an annual output of 240,000,000 feet. J. G. 
McGowan, president, was in the chair, seconded by J. H. 
Kddy, secretary. There was an informal discussion of 
several questions of interest to sawmill men, one of 
which, ‘‘Paper Versus Wooden Boxes for Freight Pack- 
ages,’’ was the most inter 
esting. It was decided to 
create and raise a_ special 
fund for the committee 
working in the interest of 
lumbermen on this question. 
Also the association set aside 
a fund for the American 
Lumber Trades Congress. 

The interinsurance com 
panies doing business in 
Alabama and not paying the 
special tax assessed by the 
state for that privilege, are 
to be asked by Mr. Eddy to 
do so in order that there 
may be no doubt of the le- 
gality of such contracts. 
Lumbermen in the associa 
tion expressed themselves as 
highly favorable to such 
companies, but thought they 
should not refuse to pay this 
tax unless it could be fully 
established that they are not 
liable for it under the law. 
A canvass of the members 
present showed that the 
mutuals now carry most 
of the insurance for Ala 
bama lumbermen, and _ will 
carry more. ‘The companies are liked for the attention 
they give mills to prevent fire. As it was said, such 
insurance is really a pledge that mills are so managed 
that fire probabilities are reduced to a minimum, be 
cause such insurance can not be had unless the proba- 
bilities are a minimum. 

The most interesting feature of the meeting was a 
carefully prepared cost sheet by the different mills rep 
resented. This was to cover just the cost of manufac: 
turing, without stumpage cost for April. The com- 
parison showed that the twenty-five mills present had 
a cost that month of $9.50. Some were lower and a 
few higher, but when the comparison was complete 
and each explained, since some allowed for deprecia- 
tion and others did not, it was agreed that that is a 
fair amount, and most likely too low by 50 cents. Add 
ing the stumpage value to this amount shows the lum- 
bermen what it means to get a less average than $15 
for their lumber. It was also shown that the great 
trouble with the mills is with the lower grades. If 
they could be brought up at least $3 the average would 
be such as would allow some profit, though not much. 
There is nothing like looking the cost of making lum- 
ber in the face a few times to make lumbermen see 
they must pay more attention to the marketing of their 
lumber. And especially should they give attention to 
creating new markets for their low grades. Much can 
be done in this way, and it will become more and more 
necessary. Some day lumbermen will build a monu 
ment to that man who showed them how to do this, for 
there are many uses yet undeveloped and undiscovered 
where low grades of lumber may find a use that will 
greatly increase their value. 

The market, labor and stock report by the members 
showed that labor is very scarce in localities but plentl- 
ful in others, and that prices being received and offered 
are quite firm. Stocks are very low, no mill reporting 
any surplus stock on hand above a car load or two of 
some grades. 


JOHN M. WOODS, 
* CAMBRIDGE, MASS. ; 


Foresty Committee, Na 
tional Association. 
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PLANS FOR CONSOLIDATING WESTERN ASSOCIATIONS. 


SEATTLE, WASH., May 13.—Victor H. Beckman, secre- 
tary of the Pacific Coast Lumber Manufacturers’ Asso 
ciation since its organization over ten years ago, ten 
dered his resignation as secretary this week and retires 
from that position which he bas so long and ecreditably 
held. He is succeeded by Thorp Babcock, who for the 
last year and # half has been secretary of the Lumber 
men’s Information Bureau, of Seattle. 

Mr. Beckman’s retirement from his long association 
with the Pacific Coast Lumber Manufacturers’ Associa- 
tion was due to a number of reasons, chief of which was 
the decision on the part of the directors of the associa- 
tion to change the plan of carrying on the work to some 
extent by employing a general manager, his duty to be 
to handle the general work of the association, as 
well as a secretary to look after the duties pertaining 
more particularly to that office. For a long time efforts 
have been made to bring about a more close working 
arrangement between the Pacific Coast Lumber Manu 
facturers’ Association, the Oregon and Washington Lum 
ber Manufacturers’ Association and the Southwestern 
Washington Lumber Manufacturers’ Association, and it 
is probable that the new plan of creating two offices in 
place of one, as heretofore, will tend in that direction. 
At a conference held at Centralia, Wash., Saturday, May 
6, of committees from the three organizations to discuss 
the matter of a closer working arrangement, to bring 
about a better condition of the lumber manufacturing 
industry on the north coast, the matter of combining the 
work of the three organizations, or at least a good part 
of it, under the supervision of one man, was considered 
at length and was further discussed at another confer 
ence of the three committees held at Centralia today. 


W. C. Miles as General Manager. 

There is a strong sentiment in favor of consolidating 
a large part of the association work under one head, and 
it is likely that future conferences will result in this 
being brought about to a great extent, although the 
Pacifie Coast association and the Oregon and Washing 
ton association will, no doubt, continue their separate 
lotal organizations, with head- 
quarters at Seattle and Port 
land, as heretofore. In or 
der, however, to inaugurate 
the movement for the better 
ment of conditions pertaining 
to the industry, the directors 
of the Pacific Coast associa 
tion have decided to employ 
a general manager in the per 
son of W. C. Miles, manager 
of the Globe Lumber Com- 
pany, Globe, Wash. 

Mr. Miles is one of the 
pioneer lumbermen of south 
western Washington, having 
begun lumber manufactur- 
ing on the South Bend 
branch of the Northern Pa- 
cific railroad in 1896, and 
was for a number of years 
associated with the late 
Harry McCormick and F. B. 
Hubbard in the McCormick 
Lumber Company and _ the 
Rock Creek Lumber Company, 
at McCormick and _ Kock 
Creek near by. He later en 
gaged in manufacturing for 
himself at Globe, between 


He has for years been an 
earnest association worker, anu ve 
4 prominent member of the Southwestern association, 
and was its president one year. He has represented that 


‘ association at many meetings, not only on the Coast, but 


at conferences of lumber associations in the East, and 
he is a man who has the confidence of lumbermen not 
only in Washington but Oregon as well. 


The New Secretary. 


Mr. Babcock, who becomes secretary of the Pacific 
Coast Lumber Manufacturers’ Association, with head- 
quarters in this city, is a young man of marked ability 
along association lines. He is a native of Boston, Mass., 
and was graduated from Yale University in the class of 
1907 from the law department. He came west that 
summer with the idea of going to Alaska and made 
the trip to the north, but it was of short duration, and on 
his return decided to learn the lumber business and 
secured a position with the Wallace Lumber & Manu- 
facturing Company, Startup, Wash. working in the 
yard piling lumber. It was an earnest beginning and 
showed that he was not afraid of hard work. After 
a few months there he went to Ballard, a suburb of 
Seattle, and took a position in the retail yard of the 
Boleom Mills, and after several mouths there became 
shipping clerk for the Canal Lumber Company, a con- 
cern allied with the Boleom Mills. After being with 
the Canal Lumber Company for six months, Mr. Bab- 
cock went with the Seattle Lumber Company in its 
city sales department and remained there over a year, 
leaving in the fall of 1909 to devote a little time to 
brushing up on his law education to pass the bar exam- 
mation in the state of Washington, which he did and 
was admitted to the bar, after which, as the Lumber- 
men’s Information Bureau had just been organized, he 
took the position of secretary of that organization, 
Which he has since retained. 

Thursday of this week Mr. Babcock took up the duties 


of secretary of the Pacific Coast association, and will 





THORP BABCOCK, SEATTLE, WASH.; W. C. 
McCormick and South Bend. New Secretary Pacific Coast Lumber 


Manufacturers’ Association. 


also for the present look after the information bureau 
through the same office. ‘his is the beginning of a 
movement to arrange for the exchanging of information 
from the different information bureaus in Washington 
and Oregon. Mr. Babcock is ‘an earnest and conscien- 
tious worker and in his new position will have an oppor- 
tunity to demonstrate to its full extent his latent ability 
us an organizer and association man. 

There is probably no man better or more favorably 
known in lumber association circles of the United States 
than Victor H. Beckman, who now retires from the lum- 
ber association field. As a boy he learned the printing 
trade in Minneapolis, Minn., his home town. He went to 
Tacoma in the ’90s, and after a few years there founded 
the Pacifie Lumber Trade Journal in Seattle, of which 
he was editor until a few years ago. In the early days 
when the lumber industry of the Puget Sound country 
was smaller than it is now, he did much for those en 
gaged in it and was one of the prime movers in call 
ing a meeting January 10, 1901, at which the Pacific 
Coast Lumber Manufacturers’ Association was organized, 
with eight members, as follows: Bell-Nelson Mill Com 
pany, Everett, Wash.; Atlas Lumber & Shingle Company, 
Seattle; Bratnober-Waite Lumber Company, Clear Lake; 
Clark-Nickerson Lumber Company, Everett; Puget Sound 
Saw Mill & Shingle Company, Bellingham; Seattle Lum 
ber Company, Seattle; D. J. Cain & Company, Cain’s 
Spur, and the Rice Lumber Company, Everett. 

A committee consisting of M. M. Cole, of the Rice 
Lumber Company, Everett; E. M. Warren, manager of 
the Bratnober-Waite Lumber Company, Clear Lake, and 
Mr. Beckman drew up the first constitution and bylaws. 
J. EK. Bell, of the Bell-Nelson Mill Company, Everett, 
was elected president and continued in that office until 
1902, when he resigned, owing to his going out of the 
lumber manufacturing business, and until the next annual 
meeting Charles E. Patten, of the Atlas Lumber & 
Shingle Company, Seattle, who was vice president of the 
association, acted as president. At the annual meeting 
in 1903 Everett G. Griggs, president of the St. Paul 
& Tacoma Lumber Company, Tacoma, was elected presi 


MILES, GLOBE, WASH. ; 
General Manager Pacific Coast 
Lumber Manufacturers’ 

Association. 


dent, a position in which he has continued ever since. 
Mr. Beckman was elected secretary at the meeting at 
which the association was organized, in 1901, and has 
continued as secretary until now; during which time 
the association membership has grown to 230 members, 
with an annual output of 2,200,000,000 feet of lumber, 
making it the second largest organization of lumber 
manufacturers in the United States. At the end of the 
first year the total membership was thirty-eight and 
thirty of these are still members of the association. 

Of the eight original members of the association, six 
are still members, only two having withdrawn, they being 
the Clark-Nickerson Lumber Company and the Puget 
Sound Saw Mill & Shingle Company, the latter on ac- 
count of retiring from business. During Mr. Beckman’s 
incumbency of the office of secretary many movements for 
the betterment of trade conditions on the north coast 
were inaugurated and worked out, among them being 
suitable forest fire legislation in Washington; the or- 
ganization of the Lumbermen’s Indemnity Exchange, 
Seattle, and interinsurance organization of mill con- 
cerns that has proved very successful under the manage- 
ment of Hanford & deVeuve; and the movement Jook- 
ing toward the manufacture and sale of odd lengths. 
The association also joined the National Lumber Manu 
facturers’ Association when that organization was first 
formed. 

Mr. Beckman has represented the Pacific Coast Lumber 
Manufacturers’ Association in many notable meetings, 
conferences and gatherings in the middle West and in the 
East during the ten years and more in his work as 
secretary, through which he has become known to a 
wide circle in the lumber trade. He was also active in 
the rate work of the organization and in the various 
conferences with railroad officials over lumber rates, cul 
minating in the litigation that ensued in the fall and 
winter of 1907 over the advance rate on eastbound lum- 
ber shipments, which was first enjoined in the federal 
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Retiring Secretary Pacific Coast Lumber : 3 y 
Manufacturers’ Association. of the Southwestern Wash 


courts and then fought out before the Interstate Com- 
merce Commission with the notable victory for the lum 
ber manufacturers of the north coast. During the early 
days of the organization Mr. Beckman devoted not only 
his time but bis money in the association ¢ause and made 
many personal sacrifices with little compensation until a 
few years ago, when the association had grown to be ot 
considerable magnitude, when his services were appre 
ciated and suitably rewarded. His retirement hag brought 
forth many expressions of regret, especially from the 
older members, who are more tamiliar with nis faithful 
years of service. 

Mr. Beckman is not yet ready to give out his plans 
for the future, but it is known that he has several prop 
ositions under consideration. 





SPECIAL CONFERENCE. 

CENTRALIA, WASH., May 13.—One of the largest and 
most representative gatherings of lumbermen on the 
Coast for many years assembled at the Elks’ Club rooms 
here this afternoon. Manufacturers whose mills have a 
daily output of 5,705,000 feet of lumber were present. 
lt was easily seen that it was the opinion of every mill- 
man there that the industry was suffering from over- 
production at this time and practically every manufac 
turer present made it known that it was his intention 
to curtail his output materially. In fact, the curtail- 
ment of the manufacture of lumber is a remedy that 
has been adopted by nearly every mill concern on the 
Coast, rather than to pile up a stock of lumber. 

This was the date ror the regular monthly meeting 
of the Southwestern Washington Lumber Manufacturers 
Association and the assembled lumbermen were called to 
order about 1:30 p. m. by W. C. Yeomans, president of 
that association. An hour’s time was given to members 
of the Southwestern Washington Development Associa 
tion, who wished to lay before the owners of logged-off 
land the advisability of putting this land on the market 
and settling it with home-seekers. N. B. Coffman, a 
banker of Chehalis, Wash., and president of the South 
western Washington Develop- 
ment Association, gave a very 
interesting talk on this sub 
ject and brought to the atten 
tion of the lumbermen the im 
portance of the subject and 
benefits to be derived by lum 
ber manufacturers. These set- 
tlers would be consumers of 
lumber and would add to the 
wealth of the country and fur 
nish a much better class of 
labor for the saw mills than 
it is now possible to procure. 

Following this address the 
members of the three Coast 
lumber manufacturers’ asso 
ciations present went into ex 
ecutive session and held an in- 
teresting meeting that lasted 
until 6:45 this evening, giv- 
ing the out-of-town members 
just time enough to catch the 
trains for home. The follow 
ing committee was appointed 
to take up the question of 
forming a plan tor putting 
i logged-off lands on the market 

isle a and in this connection work 
BECKMAN, SEATTLE, in conjunction with members 


ington Development Associa- 

tion: M, T. O’Connell, Win- 

lock, Wash., chairman; F. B. Hubbard, Centralia; R. 

W. Mersereau, Doty; W. B. Mack, Aberdeen; R. H. 
Burnside, Raymond, 





PLAN FOR ASSOCIATION UNIFICATION. 
[Special telegram to the AMERICAN LUMBERMAN, J 

_ SEATTLE, WASH., May 17.—At a meeting of the Pa- 
cific Coast Lumber Manufacturers’ Association held yes 
terday the joint committee, made up of members of 
the Oregon & Washington Lumber Manufacturers’ As 
sociation, the Pacific Coast Lumber Manufacturers’ Asso 
ciation and the Southwestern Washington Lumber Manu 
facturers’ Association, reported a plan for the consoli 
dation of the three associations, this to be submitted to 
each association for its approval. 

The plan is that an entirely new organization shall 
be formed called the West Coast Lumber Manufac 
turers’ Association, with headquarters at Centralia, 
Wash., the organization to be incorporated with officers 
as follows: President to be elected by the association 
and two trustees from each of the following districts: 
Willamette valley and Columbia river valley, Oregon; 
Willapa bay, Grays harbor, Tacoma, Seattle, Belling 
ham, Everett, southwestern Washington and British Co 
lumbia. 

The trustees will elect a vice president, secretary, 
treasurer and manager, and the president will appoint 
an executive committee of five. F 

The association will have two branches, namely, rail 
and cargo, and the following departments: Grading, 
freight claims and rates, information, market extension, 
and legal. 

It was shown at the meeting that if the present in- 
tentions of the manufacturers are carried out the out- 
put of Washington and Oregon mills will be curtailed 
for the remainder of the year to the extent of about 
50,000,000 feet a month. 
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Favoring Customers to Win Trade—Hobbies and Shortcomings of Yard Managers—Young Men that Win in Business—The 
Right Spirit of Partnership— Mistaken Ideas About Starting in Trade. 


DIFFERENT VIEWS OF LIBERAL TREATMENT. 


It is a question if the intensely selfish man—the 
man who syceezes a penny until the Indian on it 
grunts—is ever highly successful in business. The 
buying public gives its good money, and in return 
it wants value received, and this value received is 
thought to consist in part of liberal treatment. Of 
what such treatment consists is a mooted question. 

There are dealers whose policy is to throw off 
fractions of a dollar when settlements are made. If 
a bill is $40.50, those dealers say to the customer 
that $40 is near enough, thus courting the good will 
of the buyer. A dealer has told me that, in his opin 
ion, this is a star performance; that the customer 
leaves the place thinking well of a tradesman who will 
do it; thinking there is nothing small about him. It 
is regarded as a kind of bait that catches game. _ 

All tradesmen, however, do not call this treating 
a customer liberally. A lumberman has said that 
should he adopt such a method he would be fearful 
that it might create the impression that his original 
prices were higher than they ought to be; that think- 
ing people might be of the opinion that if at the last 
a portion of the bill could be knocked off, a portion 
of it might as well be omitted at the first. There is 
good sense in this process of reasoning. Very likely 
many of you would say that you would have more 
confidence in a tradesman if he had a price and stuck 
to it. 

As an example, take one of the great retail mer- 
‘santile houses in a large city. The goods are marked 
plainly and no one can buy them for a less. price 
than is asked. If a bill amounts to $40.01, the one 
cent is expected to be paid. A proposition to leave it 
unpaid would not meet with approval. Yet in other 
respects the liberality of treatment is surprising; so 
surprising, that it is wondered how it can be done. 
Ten cents worth of goods will be delivered anywhere 
in the city’; if goods are not satisfactory, they may 
be exchanged; this rule, in some of the stores, apply- 
ing to cut goods, such as dress patterns. In the stores 
there are writing and rest rooms; not a feature that 
conduces to the comfort or convenience of thé cus 
tomer is lacking. The good impression of the place 
created in the mind of the customer by such treat 
ment is tenfold better than would be made by selling 
goods at less than the regular prices, or knocking off 
the odd change. 

Free Service. 

There are lumbermen whose conception of liberal 
treatment is service. Some of the features adopted by 
these dealers may be briefly enumerated: Plans for 
houses and barns, many employing men of archi 
tectural skill, whose services are free to the customers 
of the yard; rest rooms, with a table and easy chairs, 
for the use of the wives and children of the farmers 
who may come to town; sheds for out-of-town custom- 
ers’ teams; watering troughs, which do away with the 
necessity of customers who may come in from a dis 
tance driving elsewhere to water their horses; even 
pipes and tobacco, which are free to those who may 
drop in and want to smoke. Regarding the latter, 
it was remarked by a dealer that a farmer is never 
too busy to sit and talk with a corneob pipe between 
his teeth that is furnished by someone else. This 
same dealer said he had customers who evidently were 
as pleased to carry this new pipe away in their pocket 
as they would were a board given them that was 
worth half a dollar. It is the satisfaction, and not 
the intrinsic value that appeals to them. 

Perhaps the most valuable service of all is to be 
able and willing to instruct customers regarding the 
characteristics of the different woods; the kinds of 
lumber best adapted for specific purposes; in short, 
the ability and disposition to work for the interests 
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“It is the satisfaction that appeals to them.” 





of the customer. When we buy a suit of clothes of a 
tailor, we like to think that he will advise us for 
our good as to the cloth, its wearing quality, its dura 
bility of color. We think it is his business to know 
this, and we pass by the shop of the man who does 
not know it, or if he does is unwilling to tell us the 
truth, to the one who does know and will give us the 
advantage of his knowledge. 

The best tradesman gives service. If the buyer of 
building material can feel assured that at a certain 
yard the object will not be wholly to sell him the 
material and get the money for it, but that he will be 
assisted in making the best selections—given the ad 
vice that will result beneficially to him—very natu 
rally that is the yard he will patronize. 


AS EXPRESSED BY A LINEYARD PROPRIETOR. 


In one town there are two line yards, and connected 
with one of them is the office of the purchasing de 
partment. There is also one or more yards in the 
town, and to conceal identity we will let it stand in 
that undefined way. The two line yards are on ex 
cellent terms, as all line yards, as well as others, 
should be. The resident partner of one of the lines 
was not at home in the morning, but it was said he 
would return on the 4 o’clock train. 

‘*Glad you didn’t leave town before I came back,’’ 
he said, as he asked me to take the ‘‘seat of honor,’’ 
as he called it, which was a leather upholstered chair 
in his private office. ‘‘I don’t know how good these 
cigars are, as L received them by mail and haven't 
sampled them yet,’’ he commented, taking a box frors 
his desk drawer. I told him I would risk being blown 
up, if he would. 

‘*Not so bad as that,’’ he said. ‘‘I 
them anonymously, but bought them.’’ 

The conversation at first ran to the condition of 
trade—it generally does. ‘‘We all want good busi 
ness, but this early in the season no man can tell 
whether we will have a good year or not,’’ he said. 
‘*Croakers we always have among us, and it can be 
said that there are men who are radically optimistic. 
They would see the blue sky even though they were 
standing out in a thunder storm. The winter in this 
section has been very dry, and the farmers are say 
ing, ‘Look out for the hay crop!’ Some men always 
are looking out for something, and often for things 
that never show up. In some of the years of my 
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“T would 


being blown up if he would.” 


experience a rushing fall trade followed a poor spring 
business. It’s the dollars at the end of the year that 
count.’’ 

It was remarked by the dealer that a certain local 
lineyard manager, not a hundred miles from this town, 
was a persistent bookkeeper; that everlastingly he 
was working over his books. 

‘What about it?’’ I asked, to draw him out. 

‘*This about it,’’ he answered. ‘‘He gives too much 
time to his books. 1 don’t know whether his books 
are his pets or whether he is slow at bookwork and is 
obliged to put in his time on them to keep them 
correct.’? 

“*Tf the latter, whose fault is it?’’ I asked. ‘‘J 
was told by him today that his company requires cor 
rect balance sheets; so if figures are hard for him, 
what else can he do than to peg away at them until 
he whips them into shape?’’ 

‘*That is one way to look at it, but it is not the 
way I should look at it if the yard was mine,’’ was 
his response. ‘‘I want my managers right on deck 
every time to look after their customers, instead of 
pouring over their books and turning their customers 
over to yard men. If I thought that my second men 
in the yards could handle trade as well as the man- 
agers can I wouldn’t pay my managers from $75 to 
$100 a month to do it. I would hire cheap men for 
from $40 to $45 a month to look after it.’’ 


Working Overtime. 


| suggested that the question was not yet answered, 
Here was a case of too much time being given to 
accounting; the principals require a balance sheet 
that is absolutely correct—correct to a cent. He is 
unable to so keep his accounts as to strike such a bal 
ance without putting a good deal of time on the books, 
What is the remedy? 

‘*T should try to understand the man,’’ was the 
reply. ‘‘I should learn his motive, if possible. | 
once had a manager who was more willing to spend 
his time at the desk than with his customers, or in 
the yard. I had another whose hobby was a clean 
office. He would let things go at odds and ends in 
the shed and scrub the office floor every Saturday 
night. Up at —— my manager is a crank on 
piling, and there his crankyism ends. If the office 























“Next 


week he would bombard him for it.” 
floor was half an inch deep with mud it wouldn’t 
annoy him. It is difficult to get a manager who has 
not in his makeup what may be called an excessive 
streak; that is, he will run to excess in some one 
direction. In collecting? Yes, I can say that we had 
a manager who was excessive in his efforts to collect. 
No matter if a man was as good as a whole elevator 
of wheat, he would worry him with his inquiries as to 
when he would pay his bill. I believe if he thought 
that a man would pay his account two weeks hence, 
next week he would bombard him for it. This trait 
was dominant in his character.’’ 

Asked as to what he thought of the idea of a man 
ager working overtime in an effort to strike a correct 
balance sheet, he said he thought a manager ordinarily 
ought to be able to do it without working overtime. 
‘*] have seen your restrictions on this point, and | 
didn’t think they were well taken,’’ he said. ‘‘As | 
remember, you acknowledged your distaste for figures. 
That is all right from your standpoint, but you do not 
deal with figures to any great extent. It is not your 
business to deal with them. You are a writer, and | 
hope you will keep writing as long as I am in the 
business to read. For argument sake, we will put 
the shoe on the other foot. We will suppose that you 
were unable to gather the news of the trade, unable 
to write grammatically, or spell correctly; in that 
case I should think your employers would have good 
reason to complain. I think this way about the yard 
manager: It is his business to be able to make a Cor 
rect statement, and he should not think himself com 
petent to take the management of a yard unless he }8 
able to do it.’’ ; 

It does not afford a comfortable feeling to find one’ 
self cornered, so I said to him that 1 had handled 
manuscripts without end that were deficient in gral 
mar and spelling, but that were full of ideas; that one 
of our popular novelists pays no attentions to gram 
mar and spelling; that one of the highest priced te 
porters in the newspaper field is as deficient in thes? 
accomplishments as is any woman story writer; that 
it is the idea and not the way an article is polished 
that is paid for. ‘‘Let me ask you this,’’ I said. 
‘*Suppose you had a manager who could make friends 
easily; who was a good salesman, a good stockkeepe? 
a good collector, but who turned in his monthly state 
ments a few pennies, or a few shillings, out of whack; 
would you overlook this deficiency in him, or wouldnt 
you?’’ ; 

He thought for a moment and said that circulr 
stances might alter cases, and both of us having sens 
enough to know that argument rarely convinces, he 
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“It isn’t their kind of work.” 


shoved out the box of cigars again and we turned to 
other subjects. 


THE CLASS OF YOUNG MEN ATTRACTED BY 
THE RETAIL BUSINESS. 


‘*Nice young fellow out there in your yard,’’ I said 
to a dealer, after talking with the yard man for a few 
minutes. Then the dealer settled back in his chair, 
resting his hands on the arms as though he was going 
to say something. 

‘*T have wondered for years what you could find the 
next week to say about the retail business, but there 
is a subject I think you have not touched,’’ he re- 
marked. ‘‘I started in selling lumber twenty-two 
years ago this spring, and in that time a good number 
of young men have come into my yard to work, and 
let me tell you that as a whole they have been a fine 
class of young men. You don’t find the scrubs hunt- 
ing for a steady job in a lumber yard. In this town 
there must be at least twenty-five boys, from 18 to 
21 years of age, who hang around in the restaurants 
and billiard halls, supported by their parents, or earn 
ing by odd jobs just enough to live on. They attend 
all the lowdown dances, swear, and make _ social 
nuisances of themselves. You may feel sure that not 
one of these will ever apply to a lumberman in this 
town for a job. And if they did apply, wouldn’t get 
it? Well, 1 don’t know about that, but it is safe to 
say they never will get it, for they won’t apply. If 
they work at all, it isn’t their kind of work. 

‘**T think I know that the boy you were talking 
with out in the yard means to stay. He went through 
high school, and wanted to go farther, but his father, 
who ran a grocery store in the next town, failed, and 
he had to shuffle for himself. With the exception of 
one son-of-a-gun, who had to skip the town, all the 
men I have had with me turned out well. Why, my 
partner came to work for me as a second man. He 
was a boy who came down from Dowell county, and 
the first I ever knew of him he came in and said he 
was looking for work. ‘Son,’ says 1, ‘what are you 
so far from home for looking for work?’; and he said 
there wasn’t much for a young man to do in the little 
town where he lived, so he pulled out, took the train, 
and stopped off here. I liked the way he answered, for 
if he had been no good he would have hung around 
with the worthless boys of his town, gone off tramp 
ing, started a shooting gallery, or some other fool 
thing. ‘When do you want to begin?’ says I. ‘Now,’ 
says he, ‘if it is agreeable to you.’ ‘Not before din 
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“If a lumberman could know that he would have a cinch.” 


ner?’ I asked him. ‘Yes, sir, if you say so, for there 
is time to do something before dinner,’ says he. ‘All 
right, my boy,’ I says. He pulled a jumper and over- 
alls out of his satchel, skinned them on, and in less 
than fifteen minutes after he came in at the door he 
was out with the foreman. That was—let me see— 
seventeen years ago, and he has been here ever since. 
In five years I gave him a working interest, and now 
we are equal partners, and if any man ever had a 
better partner, I don’t know where he is. That’s him 
that you saw down at the other end of the shed—the 
man with the black mustache. He looks after all the 
yard work; and he looks after it, too. 

‘*Four of the men who started with me are running 
yards of their own, and five have good positions as 
foremen. Our foreman here has been with us seven 
years, and if the business would warrant it he would 
have had an interest in it before now. I have had 
two ministers’ sons with me, and one doctor’s son. 
About ten years ago the son of a drygoods merchant 
came in, but he got too late a start. He had meas 
ured calico so long that he didn’t take kindly to piling 
and loading lumber. I wouldn’t give much for a boy 
who is not willing to start at the bottom and work 
up. He may be able to keep books, but he’ll never 
learn the lumber business at the desk. A young man 
of this kind wanted to come in and learn the business, 
he said. He was not very rugged; he had graduated 
from a commercial college and he thought he could 
take the book work.. I told him he could no more 
learn the business at the desk than he could learn to 
shoe a horse at the shop across the way by holding a 
horse when the blacksmith was shoeing it. If a man 
should tell me that he was a good lumberman—had 
learned the business from top to bottom—I should 
want him to hold out his hands and let me examine 
them.’’ 

On saying this the dealer held out his hands toward 
me, and certainly they had seen work. It wouldn’t 
surprise me to know that earlier in their history a 
pint of slivers had been picked from them. 

‘*Now you see why, as yet, | have not run dry in 
this department. It is because men like you are all 
the time supplying me with ideas,’’ | remarked. 

‘*Me? I don’t think I have said anything that 
could be called an idea?’’ 

“*TIndeed, you have,’’ I said. ‘‘And you will see 
in print what you have said, and it ought to be of 
benefit to some young man.’’ 

Then he said he would go out and introduce me to 
his partner. 

Ideas of the Partner. 


If this partner was as attractive as a boy as he is 
as a man, it is no wonder that the senior member of 
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“He raised his salary $10 a month.” 


the firm took to him. He is lowspoken, with a look 
of earnestness in his eyes, and I believe that without 
knowing him further I could place an interest of mine 
in his keeping and go to bed and to sleep. 

‘“Step into my den,’’ he said, and he led the way 
to a small room at the rear end of the shed in which 
there was a stove, a table and a few chairs. ‘‘ This 
is my idea; I put it in when I was foreman,’’ he ex 
plained. ‘‘It saves a lot of running into the office. 
You see, I have paper here, and often it is handy 
to step in here and figure, though my partner does the 
bulk of figuring on bills. He was a contractor before 
he was a Jumberman and figuring bills is one of his 
long suits. Our tools are kept here, and that saves a 
good deal of litter in the office. Then, in the winter 
the boys come in here and eat their lunch. You can 
see from the finish of the room that not much money 
was invested in it, and I think it pays big interest on 
the investment every year.’’ 

‘“You have the yard work,’’ I said. 

‘*Practically, yes. I learned this end of the busi- 
ness and have stayed by it. My partner is getting 
along in years and has earned his comfort. For days, 
sometimes, he doesn’t come into the yard. If he 
wants to see me in the office that electric bell out on 
the post calls me. I have felt from our first day of 
partnership that this was the place for me. I tried 
from the first to learn what lumber is. We have a 
good foreman—an excellent foreman—and it may be 
conceit, but I don’t feel that he could take my place 





in the yard. He could keep the stock in shape, and 
all that, as well as I could, but when it comes to sell 
ing I would rather do it myself, when I can. I know 
every man in our territory; and there is a great deal 
in knowing a man when you deal with him. When a 
man buys lumber here, I know if credit will really 
accommodate him, or if he is able to pay promptly 
without discommoding him. Take in consideration 
the financial conditions of your customers? Always. 
Some men are perfectly good who are not able to 
pay promptly. I should be slow to sell a customer 
much of a bill unless he could borrow at the bank, 
and if he had to do this in order to pay he might as 
well pay us interest as to pay it to the bank. I tell 
them this, and they are satisfied. When a man these 
days buys a farm he pays a high price for it, and if 
he is not well fixed he has to scrimp along as closely 
as the earlier settlers did, when they bought land for 
a few dollars an acre. 
Some Things Come Right. 

‘*The future of the wholesale market? Well, | 
don’t know. I wish I did. If a lumberman could 
know that, he would have a cinch. From what I 
read, it looks to me that west coast material would 
hold its own, and possibly advance. In my opinion, 
there will come a time when no large amount of west 
coast lumber will come this far east. It will be used 

















“The retail lumber business is as hard to play as a fiddle.” 


locally and shipped abroad. Judging from what I 
would do if I owned as much timber out there as is 
owned by some, with the history of the white pine 
timber of Michigan and Wisconsin before me, these 
timber owners will not be in a hurry to manufacture 
it. It certainly is in strong hands. I have less con- 
fidence in yellow pine. The situation is different. 
Concerning higher prices, I wish I knew. But we 
never buy yellow pine because a few heavy manu 
facturers tell us the price has advanced, or is going 
to advance, There is time enough to buy when the 
conditions favor a general advance; that is, when all 
the manufacturers are asking higher prices. One of 
the first things I learned in the lumber business was 
that -close buying is a lever for the retail man. 

‘*T am expecting a good trade this year—I always 
am expecting it. Taking the years in and out, our 
trade for several years has not varied much. In case 
of financial depressions there are off years; then there 
are more than average years, and in the long run our 
business figures up about the same. We pay less at 
tention to certain popular ideas than some do, I sup- 
pose. One of our neighbors pins no faith to presi 
dential years. The other day he was talking about 
the decline in sales there would be next year. Maybe 
there will be a decline; I supose not a man knows. 
And if it comes, we will have to take it. I shall not 
worry my head over it until it does come, and should 
it come I shall not worry then. If a barn or a house 
is not built next year, it will be built the year after. 
Not one of us will live long enough to have a record 
breaking business every year.’’ 

When on my way to the hotel, I was thinking that 
these dealers must be pretty good men. It pleased me 
to hear the two partners speak of each other as they 
did; to hear both of them speak of their foreman as they 
did; to hear the elder partner speak of the young men 
who had been in his employ as he did. It is not every 
day you would hear one partner say of another that 
he had ‘‘earned his comfort,’’ and was willing that 
he should take life a little easier. It is not every day 
that I hear a dealer comment on trade as the younger 
partner did. There was an atmosphere about the 
premises that I liked. I felt that the two partners 
were ‘‘cut out’’ for each other. They have faith in 
each other. Evidently they have pulled together as 
one team. And when, seventeen years ago, the 
younger man began to work in the yard as a roust- 
about, on fifteen minutes’ notice, it probably was not 
in his wildest dreams that some day he would be a 
partner in the firm and that it would be rated at from 
$75,000 to $100,000. There are some things in the 
world that seem to work out ideally. 


INEXPERIENCE AS A STARTER. 


Not long ago an acquaintance asked me what I 
thought his chances for success would be if he en 
gaged in the retail business without any knowledge of 
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it. I told him it would depend upon himself. If he 
was intent on learning the business, and before he 
had it learned he was less foolish than some others 
have been—namely, get it into his head that he ought 
to do all the business—and as a result get beaten out 
of his boots; and should he be so fortunate as to settle 
alongside of decent competitors, his chances would be 
good. He would labor under disadvantages, but a 
good foreman would help him out wonderfully and he 
could learn the ropes step by step. He thought he 
wouldn’t be hampered by a lack of means, provided 
$10,000 would swing the undertaking, and | told him 
that the more money he had the better he would sleep 
nights. He inherited money, but before it came to 
him he had learned what it was to be industrious and 
saving, and so far all the better, as some of us have 
known men who sowed inherited money on barren 
soil, 

I have known several dealers who began without 
experience, and who have succeeded. One of these 
sells lumber in Lewiston, Ida. If he should tell you 
his story, it would be in effect that after he took the 
yard he leaned upon a foreman, and while he was yet 
leaning very heavily the foreman went elsewhere, and 
from that on he went it alone. 

Another dealer said that when he bought the yard 
he was as green as grass. He didn’t know a piece of 
dimension from a clapboard. He had thought he 
would have the services of a foreman in one of the 
other two yards; in fact, the foreman had promised to 


go with him, but when his employer learned of it he 
raised his salary $10 a month and he staid in his old 
place. He hired a second man from another yard, but 
it was from the traveling men he received the greatest 
benefit. ‘‘One of them stood by me like a good 
brother,’’ he said. ‘‘He spent a whole day with me 
in the yard, explaining everything to me he could, 
and after ten hours with me | felt that I had a new 
lease on life. A few days later he came this way 
again and put in another half day with me. I never 
shall forget his kindness, and I hope that in part it 
has been repaid. By orders? Yes, sir, by orders. If 
all the cars of lumber he has sold me were in a train 
it would reach from here up to that elevator.’’ 

He said the first week he was in business he 
wouldn’t have felt more at sea if he had been trying 
to make the English channel in a rowboat; but it did 
not take him long to get his feet on solid ground, 
and there they have rested ever since. 

This, however, is an unusual way of breaking into 
the lumber business, and it would be more of an ex- 
periment now than it was in days gone by, when, in 
the district in which this dealer is located, practi 
cally nothing but white pine was sold. There was not 
one ramification then, where now there are a dozen, 
There was only one barrel to squint along. If the 
business now could be as easily conducted as it was 
then, there are lumbermen to whom business life would 
be so easy that their hair would turn back to its 
original color. 


But these days the obstructions would not be insur- 
mountable to the man who was backed by money, in 
telligence and determination. If he was in the habit 
of patting himself on the back he might think, as he 
looked at the simple lumber piles, that he could learn 
the business in thirty days; but if he kept at it for 
thirty years he would be conscious that he had not 
more than half learned it. Problems would radiate 
from the simple lumber piles that it would take sledge- 
hammer blows to solve. Yet knowing this in advance, 
he should not be discouraged. Only a few men in the 
business learn it all—and even those few don’t. When 
[ take up one of my old fiddles, it pains me that I am 
unable to get the possibilities of the instrument out 
of it; then when I think that no man, possibly with 
the exception of Paganini,.ever has, I feel better over 
it. And if Paganini were living, I am not sure but 
he would say he was not more than scratching the 
belly of his old Maggini. The retail lumber business is 
as hard to play as a fiddle; so hard that no man has 
gotten his possibilities out of it. 

This is the hope of the beginner—there are thou 
sands of dealers who have made slow progress in 
learning the details of the business, yet many of them 
have become well to do and are as hapy as the rest of 
us. If ignorance were not bliss more of us would 


have a license to go crazy. 
, Qoakune 





PRIZE BOOKKEEPING SYSTEMS IN A RETAIL BUSINESS. 


An Indiana Lumberman’s Painstaking Article—Columnar Journal or Daily Exhibit the Backbone of the System—Card Ledger 


Bookkeeping in the Retail Lumber Yard. 


The question of bookkeeping in the retail lumber business, 
like a few other important issues, is looked upon by many as 
a matter of secondary importance, therefore receiving little 
or no attentton. Yet when viewed in the light of modern 
business methods it must be conceded that this is one of the 
questions of vast concern entering into the successful opera 
tlon of a retail lumber yard. The modern business manager 
is not satisfied with knowing the fact of a loss or a profit at 
the close of the business year; he desires to know why, how 
and where such loss or gain was sustained so that he will 
be better enabled thereby to fortify his business for the fu 
ture. In order that he may acquire that knowledge a certain 
amount of detail will be necessary. | am aware that the 
matter of detail in this line of business has been the subject 
of articles appearing in some of the leading lumber journals 
of the country and has been adversely criticised in many in 
stances, yet I still agree with Mr, Saley in his indorsement 
of detail. Without it certain embarrassing and otherwise 
avoidable errors are bound to crop out here and there which, 
with the adoption of a simple safeguard system, could readily 
be prevented. 

Of all the reports which the manager requires placed be- 
fore him in order that he may obtain constantly, quickly and 
accurately a bird's-eye view of the business situation, the 
most Important are those relating to finances. 

Cash on hand and collections are important factors which 
indicate when bills may be paid and cash discounts saved. 
It is customary, therefore, in all well regulated business 
operations, to draw up a monthly statement of accounts re- 
celvable immediately following the first of each month. In 
order to do this correctly it is necessary to have some es- 
tablished method of keeping a complete record of accounts. 
The double entry system of bookkeeping is the best adapted 
and most satisfactory for this purpose. I shall take this 
matter up under the following heads : 

(1) Daybook 
(2 Cashbook 
(3) Journal 
(4) Ledger. 

Since the Daybook is the basis of all other records it is 
evident that on the making of this record will hang the ac- 
curacy of all the other records entering into the complete set 
of books. : 

The most valuable sort of Daybook that can be devised is 
one which may be obtained and built up from carbon copies 
of all bills or invoices and receipts given to customers dur- 
ing the course of the day’s business. It should be a recog- 
nized fact that such a bill or invoice should be made for 
each sale and a receipt given for each payment on account 
or for lumber returned. It not only will protect the cus- 
tomer but will be a safeguard to the dealer. As a mechanical 
device for the handling of such tickets an autograph reg- 
ister is very economical but not absolutely essential in the 
installation of such a system. The local printer can print, 
number and bind into pads these tickets at a nominal price, 
using, for instance, white paper for the original and buff 
for the duplicate. The same tickets are used for receipts by 
scratching out the “Sold to,” and inserting “Received of,” 
preceding the customer’s name. ‘The entry for credit will 
occupy the body of the ticket and receipt by the usual sig- 
nature of the firm’s name below. 

The carbon copies of these tickets are retained on the file 
peg in the office and at the close of the day’s business are 
arranged in numerical order and properly entered: the sales 
tickets Into the sales record and the receipts into the journal. 
The tickets are now ready to be placed on the file for that 
purpose. At the close of the month they may be removed 
from this monthly file and placed into the transfer file and 
there retained for future reference. Hence you have built 
up a daybook that no customer can gainsay. 

The monthly statements are also made up on these tickets. 
If they are to be mailed the carbon copies are retained in the 











IDEAS WANTED. 


Our bookkeeping contest was for complete 
systems. We now invite complete suggestions 
on any one or more points or subjects. If 
you have a way of doing any one thing that 
you think especially good, send it in. Let us 
all coéperate to make this a comprehensive re- 
view of everything that enters into business 
efficiency in the Retail Lumber Office. 








Used—An Autograph Register an Essential Feature. 


The third pair of columns of the daily exhibit are used for 
this account. All the items in this section except the mer 
chandise accounts are entered daily in these columns and 
posted to the proper section of the ledger. The merchandise 
accounts are posted monthly from the footings of the several 
columns of the sales record and the purchase record. These 
two books as referred to above may have any number of 
columns governed by the divisions desired in the merchan- 
dise account. On the left hand side of each of these books 
is the usual space for the date, customer's name and ticket 
or invoice number as the case may be. The divisions may 


be similar to the following: ‘Total sales, coal, lumber, 
shingles, lath, doors and windows, hardware, roofing, brick, 
posts, molding, ete. Much time is saved since these are 


footed and posted only at the close of the month instead of 
posting the items daily, as would be necessary had they been 
entered directly into the daily exhibit. 





office with proper notation as to date of mailing, etc., or if 
the accounts are handled by a collector, instead, he has car- 
bon copies of all receipts for the day's work, with proper no- 
tation of partial payments, promises, removals, and any 
other information which he may deem useful to the man 
ager in the operation of accounts with that customer in the 
future. The carbon copies returned by the collector or re 
tained from statements mailed are placed into the tickler, 
which the manager refers to daily, enabling him to make 
good these promises, etc., as they shall fall due. 

The Cashbook and journal I shall take up together since | 
have combined them into one record, which, for convenience, 
I will name the daily exhibit, and will hereafter refer to it 
as such. An ordinary double entry 10-column journal is 
used for this record. The idea of using a 10-column book for 
this record is for the purpose of sectionalizing the accounts, 
the value of which will be more readily appreciated when we 
speak of the ledger. A comprehensive view of these ten 
columns will be as follows: 

(a) Accounts receivable 
(b) Accounts payable 
(c) Private accounts. 
(d) Cash account 

(c) Bank account. 


The accounts receivable are accounts with your customers 
and here occupy the first two columns of the daily exhibit, 
as debit and credit items respectively. In order to amplify 
the information of the manager I have added another book 
te this section which I will name the sales record. Besides 
saving space in the daily exhibit it saves time in posting to 
the ledger. The sales record contains a number of columns 
depending upon the several divisions the manager desires to 
make in the merchandise account. The value of these col- 
umns will be taken up later under the head of private ac- 
counts. 

The daily sales are entered into the sales record from the 
sales tickets as has been previously referred to, while the 
credits are entered directly into the accounts receivable sec- 
tion of the daily exhibit. The items in this section of the 
daily exhibit are posted daily to the ledger, which will be 
referred to later. 

The accounts payable are the purchase accounts and occupy 
the second pair of columns of the daily exhibit. For the same 
purpose as referred to above I have added another book to 
this section of the daily exhibit which I will name the pur- 
chase record, similar in form to the sales record. All the 
purchases are entered from invoices rendered to you and 
posted from there into the proper section of the ledger. The 
debit purchase accounts are entered directly into the ac- 
counts payable section of the daily exhibit and from there 
posted to the proper section of the ledger. 

Private accounts are such as capital stock, bills receivable 
and payable, buildings, real estate, equipment, cash, banks, 
merchandise, office and miscellaneous supplies, expense etc. 


O. M. Henomicnson . W. N. Henomoneen 
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Fig, 1. Sales ticket form, showing how it is also used 
for a monthly statement. Size 5a6 inches. 


At the same time that the footings of the merchandise 
accounts are entered in the private accounts column of the 
daily exhibit the total column of the sales record may be 
entered to the debit column of the accounts receivable and 
the total column of the purchase record to the credit column 
of the accounts payable of the daily exhibit. This is ob- 
viously for the purpose of balancing the ledger entries. 

The cash accounts are those representing receipts or dis- 
bursements of cash for any purpose. They occupy the fourth 
pair of columns of the daily exhibit. The items of this ac 
count are not posted to the ledger. The columns in this sec 
tion are footed at the close of the month and the balance en 
tered into the private accounts section and from there posted 
to the ledger. 

The bank accounts occupy the last pair of columns of the 
daily exhibit and are treated similarly to the cash accounts 
section. After these sections have all been posted to the 
ledger you are ready to take off the trial balance. 

The ledger is the most important record in the complete 
set, and after several years’ experience with solid-bound, 
loose-leaf and later with the card ledger, I have found that 
the great simplicity, economy, and work-saving features of 
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the card ledger appeal not only to the bookkeeper but com- 
mend themselves favorably to every member of the office 
force. It is certainly here to stay and can readily be in- 
stalled in any retail lumber business without disturbing the 
present system of accounting but rather will simplify it. 

So much depends upon the ability to secure the first-of-the- 
month statement of accounts receivable quickly and accu- 
rately that a card ledger would be well worth the installation 
if for no other reason than that checking, posting, the taking 
of trial balances and making up of statements are so greatly 
simplified. Prompt statements mean more prompt collections. 
The card ledger falls into three sections: 

(1) Accounts receivable 
(2) <Aecounts payable 
(3) Private accounts. 

The accounts receivable portion of the card ledger is di- 
vided into two classes--open and closed accounts. The 
bookkeeper’s work is simplified at the start because he 
handles nothing but live records. Two sets of indexes or 
guides are used, one for open and one for closed accounts. 
When an entry is posted te an open account, which closes it, 
the card instead of being returned to the open account sec- 
tion of the drawer is placed in the closed accounts file; so 
that in making the trial balance and monthly statements 
every record in the open accounts enters into it. 

The accounts payable section of the card ledger has a set 
of indexes or guides of different color so as to readily dis 
tinguish it from other sections. The private accounts sec- 
tion of the card ledger has a set of indexes or guides of 
still a different color. 

It is now obvious that the trial balance will be taken off 
in three sections representing the three divisions of the card 
ledger, each complete within itself. An error can readily 
be located as to section, thus saving much time in checking. 

On account of limited room in the safe we found it neces 
sary to use a 4x6 card for our card ledger. The cost is much 
less than the larger size and it is sufficiently large for any 
ordinary purpose. I would not now adopt the 6x8 card 
even if the safe space did permit. 

The system of bookkeeping outlined herein may from an 
external viewpoint seem intricate, but when looked at from 
the inside it is very simple and easily applied to the retail 
lumber business. 

O. M. HENDRICKSON, Hendrickson Bros. & Co. 
Rochester, Ind. 


EDITORIAL DISCUSSION. 


The contributor is correct in describing this as a 
simple and easily worked system. Certainly it can 
not be considered complicated as compared with some 
of the more highly developed ones that have been de 
seribed. There are, however, one or two points in the 
working of it that are a little obscure in the descrip 
tion, but which are evident from a closer study of 
the article. 

Since a merchandise classification is described and 
there is no provision of columns for it in the ‘‘ daily 
exhibit,’’ it is evident that the salesbook is intended 
to take care of all sales, both cash and charge. Its 
merchandise columns at the end of the month show 
the total eredits to merchandise for the month’s sales. 
The charge sales are charged to customers’ ledger ac- 
counts direct from the salesbook, and also must in some 
way go to accounts receivable column in the daily 
exhibit, in order that that column may balance the 
customers’ section of the ledger, which it controls. It 
is presumed this is carried on the salesbook in a 
charge column and posted at the end of the month at 
the same time merchandise is credited. It is evident, 
however, that the cash columns in the daily exhibit 
should receive the cash from daily cash sales, prob 
ably as a total for the day from the salesbook, but 
the contramerchandise credits do not come into that 
book until the end of the month, and meanwhile 
would be left out of balance. 

It is understood that there is no general merchan 
dise account in the ledger, but that this is represented 
by separate accounts for each class of merchandise 
carried upon the sales and purchase records. The 
daily entries of cash sales could be balanced by a 
credit entry to merchandise in the private accounts 
column, to be posted to a special merchandise cash 
sales account in the ledger. Then when the classified 
merchandise eredits were posted from the salesbook 
at the end of the month, and the contracharge to ac- 
counts receivable, an additional contracharge would 
be made to merchandise cash sales, balancing the class 
merchandise credits in the daily exhibit, and when 
posted balancing out the merchandise cash sales, which 
is thus a temporary or suspense account. The usual 
way, however, is to have two additional merchandise 
columns in the daily exhibit, and use this to take daily 
credits against cash and accounts receivable columns, 
for daily postings of the sales footings from the sales 
book. This would be a controlling account, equal at 
all times to the total merchandise columns of the 
salesbook, which total would be accumulated until 
the end of the month and posted to the ledger. The 
journal merchandise column would then be closed over 
into the private accounts column, which would then 
balance with that section of the ledger in which the 
classified merchandise accounts are contained. This is 
carrying out the contributor’s excellent sectionalizing 
plan by adding a monthly subsection to private ac- 
counts for the purpose of showing the total merchan- 
dise sales daily and aggregate, balancing with the 
similar figures of the salesbook divided as to merchan- 
(ise departments. The purchase record as here de- 
scribed has the same merchandise columns as the sales 
record, and is a logical development. 

If all accounts to be paid by check are first put into 
accounts payable, bank credits will all charge to that 
one account and it is possible, therefore, to take the 
bank column off the daily exhibit entirely and make 
it subsidiary to the cash columns there. The cash 
balance could include both cash in drawer and in 
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Fig. 2. Form for ledger card 4x6 inches. 


bank. In the bank register deposits would be entered, 
and checks would be entered and totaled for the week or 
month and the total of checks entered in the daily exhibit 
as a charge to accounts payable and credit to cash. 
An extra column on the bank register shows the run- 
ning balance in bank; but in balancing the daily cash, 
the cash in drawer would be added to the bank bal- 
ance at the time the checks were last totaled into the 
daily exhibit, not taking account of checks issued 
later. This plan relieves the daily exhibit of these 
entries, and it, of course, does not fill up so fast. The 
charges to accounts payable are posted direct to 
ledger accounts payable, and, in fact, bank is here 
specialized in exactly the same manner that the con- 
tributor has specialized his sales and purchase records. 
In preference to the plan as above described, however, 
the reviewer would prefer to retain the bank columns 
in daily exhibit and handie bank separate from cash, 
but still use the bank register for details and posting, 
bringing only daily or weekly totals into the daily 
exhibit bank column and figuring a running balance 
on the bank register to show amount in bank at all 
times. 

This is the first article to be published in which a 
preference is shown for the card ledger instead of 
book ledgers; but this form is widely used and has 
strong advocates. It is a matter of individual prefer- 
ence. <A loose-leaf book will hold greater writing 
area and more pages in the same cubical space, be 
cause paper is thinner than cardboard; but if the use 
requires removal, and especially for typewritten rec- 
ords, the card index has the advantage, and there are 
other points of difference. 

The columnar journal plan as described by this con- 
tributor divides the ledger into three sections and 
takes the original entries, except sales and purchases, 
for which separate original entry books are provided. 
Usually it is expanded by the provision of more col- 
umns, further subdividing the private accounts column 
of his form and providing additional original records 
for bank and voucher system and for petty cash, so 
that the transactions come into the journal in con 
densed form. Just how far this may be carried is a 
matter of individual judgment; it is evident, however, 
that Mr. Hendrickson’s plan is very logically and 
neatly developed to the extent which has commended 
itself to him and offers considerable advantages over 
the old method centering in the bound daybook and 
2-column journal. Like many others submitted, it is 
stronger in distribution of merchandise than in analy 
sis and subdivision of expenses. 

The contributor speaks of using the sales ticket 
form for the monthly statement also, and Fig. 1 shows 
a statement made on this form. The ticket is of 
liberal size, well printed on heavy paper, and with its 
uniform copperplate gothic type is a fine example of 
business printing. Nevertheless, in most cases, it is 
considered a good investment to have a distinet and 
larger form for the monthly statement, one which will 
impress upon the customer that it is the statement on 
which settlement is to be made. Fig. 2 shows the 
ledger card in stock ruling, no printed heading, which 
costs money and is unnecessary. The back also is 
ruled for continuation of the account when front is 
filled. The balance column is a good feature some- 
times omitted from narrow ledger ruling. No cut of 
the columnar journal form is given, the description 
of the text being sufficiently explanatory. 





RETAIL YARD ECONOMY. 


Reduced expense in the retail lumber 
yard means increased profits. 

What methods of economy can be em- 
ployed by the retail yard manager? 

What economies have you been able to 
effect in your yard? What economies 
would you suggest? 

For the best letters in reply to these questions 


the AMERICAN LUMBERMAN will pay the following 
amounts: 
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Prospects Brightening. 


OGALALLA, Nes., May 5.—This part of the country is 
feeling very prosperous, due to the fact that during the 
last week four or five inches of rain have fallen, which 
is practically the first moisture we have had in eight 
months. This at once revives trade and prospects are 
brightening. Collections are slow. If conditions continue 
to improve, this year’s business wil! compare favorably 
with that of last year. WELPTON LUMBER COMPANY. 





| SASH AND DOOR TRADE 


Demand for doors and millwork throughout the 
country, is not as urgent as it was early in the season, 
but wholesalers in almost all the leading markets are 
pegging away under a fair volume of orders and with 
improving prospects. The labor troubles have had a 
tendency to hurt the trade somewhat, but it is ex- 
pected that these strikes will be settled soon and that a 
better tone will then be noticed in the situation. That 
there will not be the volume of business accruing to 
the door and millwork business this season that would 
have been the case had there been no strikes is an un- 
disputed fact, but the trend of opinion is that their 
early settlement will result in a much better business 
than had been thought probable. 

Demand at the Chicago wholesale houses continues 
fairly heavy, notwithstanding the many discourage- 
ments that are to be encountered in minor distributing 
markets as well as at retail points. Wholesale dealers 
say they have a good many orders coming in from 
day to day for not only stock goods in small lots but 
for odd work for estimating. The bulk of the carload 
orders taken early in the season has been dispatched 
and there are a number still to be forwarded on which 
the manufacturing and shipping departments are busily 
occupied. Occasionally there is a carload of goods to 
be figured upon, and not quite so often several car- 
loads of stock for a single contract or for some indi- 
vidual jobber. Trade in the country, however, has not 
of late been of a character to stimulate much of this 
class of buying, and in a majority of instances the 
salesmen report that the retail dealers and small job- 
bers are getting along as best they can under light 
stocks. It is not unlikely that if the atmosphere clears 
a large volume of work that has been held in abey- 
ance will be proceeded with and in that way stimulate 
demand to something like its proportions of the early 
spring. Prices have not reached that stage of per- 
fection where there is no deviation from the uniform 
list of discounts, but are nevertheless in fair shape. 

Good rains in the Northwest augur well for the im- 
mediate future, and Minneapolis and St. Paul manu- 
facturers are expecting an increased country demand 
as soon as the roads are in good condition again, as 
crop prospects now are excellent. City buying has 
not been so heavy and the carpenter strike in Minne- 
apolis has had some effect on the demand for special 
work. Plants are operating on partial capacity. 

Labor troubles have hurt business in the East. In 
Buffalo a strike of several hundred millmen in the 
planing mills is likely to injure the building industry. 
Employers are endeavoring to fill the places of the 
men who left work, but it will take some time to get a 
good working force again. At some of the mills the 
whole force went out, while at others only a few left 
their machines. The mills where the men are still 
working naturally are very busy and are trying to care 
for the work of other mills. The veneer door mills 
are getting a fair run of business, although not up 
to the average for the season. 

Trade in the Southwest is fairly active. St. Louis 
sash and door people are busy this week. Dealers in 
that market report that their orders have shown a 
large increase since the warm weather set in. In the 
city proper building operations are below normal be- 
cause of the carpenter strike, but in the country the 
business prospect is said to be presenting a roseate 
hue. The large retailers are still conservative in their 
buying, but the smaller ones are buying with more 
freedom than they have for some time. This would 
seem to indicate that the settled weather imparted a 
decided impetus to the country building. Crops now 
are about assured and the dealers look for a heavier 
trade. Shipments of millwork out of St. Louis are 
said to be equal to this time last year. Moreover, 
there has been a pronounced change in public taste. 
A large volume of orders coming into the market is 
for fancy stock, a commodity that has not been in 
demand for two or three years. Prices are fairly well 
maintained. In Kansas City the sash and door trade is 
active, but it is not what the manufacturers had hoped 
for. There is a steady but low volume of orders from 
the country trade for regular stock. Prices continue at 
a low level and values are wholly contingent upon the 
amount of sales. There does not seem to be any ques- 
tion but that the factories will have plenty of business 
to keep them running during the summer on their 
present basis, but if there is a reasonably good buying 
movement this fall the prices will be sure to respond 

The glass situation does not show improvement over 
the report of last week, demand being small and the 
supply abnormal. 
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A summary of the business of fire, fire-marine and 
marine insurance companies operating in New York 
state during 1910, contained in Part 1 of the annual 
report of the state insurance department, made public 
May 7, shows that at the close of the year the 204 
companies were possessed of $583,650,756 of admitted 
assets, not including assets held abroad or premium 
notes of mutual companies. This is an increase of 
more than $41,000,000 over 1909. The liabilities, ex- 
cepting scrip and capital, were $316,486,560—an in- 
crease of about $20,700,000 over those of the preceding 
year. The total income was $332,321,231 and disburse- 
ments $293,027,166, an increase, as compared with 1909, 
of about $15,000,000 in income and almost $18,000,000 
in disbursements. Premium receipts increased about 
$16,700,000, while losses paid increased $13,000,000 
The total amount of insurance in force at the end of 
1910 was almost $44,500,000,000, an increase of about 
$4 ,000,000,000. 








54 


AMERICAN LUMBERMAN 


May 20, 1911 








LOGGING DEPARTMENT 





KEEPING TAB ON THE COST OF OPERATIONS IN 
THE WOODS. 


Sr. ANTHONY Park, St. Paut, MINN., April 29.— 
Until recently loggers have paid little attention to ascer- 
taining the cost of the various operations in the woods, 
having been content to know the total cost at the mill. A 
few lumbermen are using detailed cost acounting methods. 
The advantage of a detailed statement of costs must be 
apparent to ali. The only questions that can be raised 
are trouble and expense. ‘The system explained below 
has been used for two years with satisfactory results by 
a concern getting out several million feet of logs an- 
nually. The main idea was to make the cost-keeping so 
simple that one clerk could easily handle it without 
neglect of his other duties. After trying out daily and 
weekly report systems, a monthly report was adopted on 
account of the less labor involved and because it furnished 
all the information desired. 

The Moore system of loose leaf bookkeeping was chosen 
because of the advantages of flexibility, compactness and 
uniformity in arranging and filing the sheets, and also 
because one or more sheets may he removed from the file 
without disturbing the rest. The work of the camp was 
divided as follows: 

GENERAL ACCOUNTS— 

1. Superintendence—Foreman, clerk. 

2. Kitchen—Supplies, cooking labor, fuel, garden ete. 

%. Camp—Bull cook, toting, miscellaneous labor and ‘‘ex- 

pendable” articles, repairs ete. 

4. Stable—Feed, medicine, repairs to harness, making 

hay ete 

5. Shop acksmithing, filing, carpentering and iron or 

5. Shop—Blacksmithi fill teri 1i 

other supplies for shop work. 

6. Tools and implements—Shop tools, camp tools, log- 

ging tools and kitchen utensils. 

7. Equipment—Permanent articles, buildings, machinery. 
LOGGING ACCOUNTS- 

8. Road work—Construction, icing, rutting, snowing. 

9. Felling—Undercutting, sawing down, sawing up. 

10. Skidding—Swamping, skidding, decking. 

1 Banking—Loading, hauling, landing. 

12. Rafting—(Or loading on cars). 

18. Burning brush—-Piling and burning. 

14. Protection—Fighting fire, patrol, posting warnings. 

On other logging operations other accounts besides those 
mentioned above would be needed. By numbering the 
projects it is possible to obtain the cost of minor opera 
tions which fall under the above heads; for instance, 
swamping and skidding may be kept as separate accounts 
on the time sheets, if desired, but are included under 
account No. 10 in the reports. The time sheet is ar- 
ranged so that a considerable number of accounts can be 
kept for each man or team. The back of the time sheet 
is used to itemize the store account, laundry, hospital 
fees, transportation and ‘‘drags,’’ so that the time sheet 
saves a ledger account. 
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Fig. 1. Time sheet, showing how labor is distributed 
direct to the various accounts. Kept for each 
team as well as each man, 























DEDUCTIONS Z 
STORE SUNDRIES 
tare] ivew Amount | Oave] vem Amount 
Sessa ecnesreiigutngeenrenesteemeanapineans . Mice camnous | 
x j | 
| TRANSPORTATION | 
} | 
| Pocton 
| 
+ + 
| 
| 
} i Launony 
} | 
| | 
4 } Onpen No. 
} 
| Brome ToT 
TOTAL (Teams. vo Symone) } Tora, Oasirs 





























Fig. 2. Reverse of time sheet used as a ledger account 
with the workman. 
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Fig.-3. Pay roll monthly summary. Other departmenis 
would use same form with different account 
distribution according to nature of work. 


A monthly pay roll is made up from the time sheets, 
whether the men are paid monthly or not. The pay roll 
gives the total wages expended on each project and a 
second sheet shows the number of hours of labor on each 
project. The time necessary to do a certain amount of 
work is a much better basis of comparison or estimate 
than the mere money cost, on account of the frequent 
changing of wage rates. After the total for each project 
is obtained, it is entered on the monthly report, and the 
latter is sent to the main office with the pay roll. Project 
sheets are kept at the camp to show the expenditures on 
each account for the entire year. These sheets contain 
merely the figures entered from the monthly reports for 
each month. 

Supplies for kitchen, camp, shop and stable are 
checked as the bills come in and the totals entered under 
the proper project head in journal form, and the bills 
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Vig. 4. Boarding account, including both men and 
teams. 
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Fig. 5. Monthly report, distributing by projects on the 
successive lines. 


are then sent to the main oflice for payment. Tools 
and equipment are itemized in journal form, and the 
sheets are used for taking an inventory of the camp 
at the end of the season. In taking the inventory, the 
value of the tools and permanent equipment is esti- 
mated, and the annual cost ascertained by deducting 
this total from the total for the preceding year. In 
the annual statement the expenses of superintendence, 
‘amp and shop are distributed pro rata among the log- 
ging accounts, according to the number of days’ labor 
on each, 

Supplies and labor for kitchen and stable show in 
the monthly and annual reports under the boarding ac- 
count. An inventory of kitchen supplies and horse feed 
is taken at ihe end of the month and the cost of sub 
sistence for each work day is computed for men and 
teams (Sundays or other idle days are not considered, 
but the entire cost is thrown on the work days). 

The amount of material handled is ascertained by the 
sealer at the skidways or on the bank. By having each 
crew report the number of logs the work of each crew 
and the condition of the work as a whole may be 
learned approximately. It is probably sufficient, how- 
ever, if the saw crews report, as, in addition to the 
scalers’ report, their estimates show the progress of 
the work fairly well. S. B. DETWILER. 

|The contributor’s text and forms are so clear as to 
require little explanation. All the forms are on 5x8 
sheets, net «a little under seven inches wide, the re- 
mainder being loose leaf binding margin, fitting a stund- 
ard Moore binder. These are also furnished in standard 
38x64 size, and if time books are carried in the pocket 
this would be a very convenient size for them, although 
too small for the other forms. Fig. 1 runs for fifteen 
days and then doubles back on same ruling for the 








There has been a good deal of general dis- 
cussion of logging and milling costs. This 
contributor submits and describes a complete 
set of practical forms on logging costs. Fur- 
ther contributions and forms are invited. 
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Fig. 6. Project report, accumulating by months on suc- 
cessive lines, built from Fig. 8. 
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Fig. 7. Annual report, distributed by projects on suc- 
cessive lines, as shown by Fig. 5 totals at end 
of year. 
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Fig. 8. ‘‘Kapendable’’ purchases (stores), inventoried 
monthly. Similar sheets are made for camp, 
shop and stable supplies. Handled through 
journal and ledger. 


balance of the month. Fig. 2 is clear and the time 
system is very like that of the Graysonia-Nashville 
Lumber Company, recently published, except that the 
time sheet is not used as the pay check. These indi 
vidual time sheets are summarized on a pay roll for 
each camp or department, carrying the labor distri 
bution by projects or accounts. Fig 4 is very complete 
and needs no comment. Figs. 5, 6 and 7 use the same 
printed form for three different purposes. Each line 
representing labor on Fig. 5 has its own Fig. 6 sheet; 
materials have special sheets as shown by Figs. 8 and 9, 
one form for stores or materials to be used up and 
the other for tools and equipment of a more or less 
permanent nature. Labor is cousumed as fast as pur- 
chased but materials are not, and these therefore require 
special distribution through inveutories and are handled 
by journal entries as the contributor explains. 

The system appears fully to justify the claim made 
for it by the contributor that it offers a means of ob- 
taining very close analyses in a simple manner at a 
minimum of clerical labor. It will repay close study; 
and if it should suggest further contributions describing 
other woods cost plans which have given good results 
the AMERICAN LUMBERMAN will be pleased to have them. 

IDITORS. | 














Fig. 9. Tools and equipment (permanent), inventoried 
at end of season and lost values distributed on 
operations. 
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Fig. 10. Inventory form as used for kitchen stores. 





Methods Suggested. 


In response to the inquiry in the AMERICAN LUMBERMAN 
for information concerning logging and equipment necessary 
for operation in Arkansas hills, I will say that I have had 
twenty years’ experience as logging foreman and superin- 
tendent. I have held several positions where timber was 
located in the mountains; namely, Sacramento, Cal., and 
Houston, Tex.; and hills in Pike county, Arkansas. I thor- 
oughly understand all details from the stump to the mill, as 
I have also had considerable experience in starting plants. 

Almost every large firm thinks it has the best outfit. The 
plant in Pike county had a rod engine on the main line, a 
50-ton Shay engine for switching; flatcars made specially 
for logging, 34 to 36 feet long, equipped with airbrakes, 
and to hold two tiers of logs; an American loader (most 
logging is done by steam loaders and skidders, but in rough 
localities it is impossible to get railroads to reach all timber 
and some teams are needed to put: the logs to track). 7 
would suggest standard gage railroad, 40-pound rails. v 
the distance to haul is great I would recommend 60-poun 
rails for the main line; also a rod engine for main line. 

I am not a millman, but would suggest a band mill with @ 
resaw which would give a capacity from 55,000 to 60,000 v1 
day; double band mill with resaw would give a capacity 0 
from 80,000 to. 100,000 a day. THOMAS CHISHOLM. 
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MECHANICAL IMPROVEMENTS 











THIRTY-TON AIR LOCOMOTIVE FOR THE 
UNITED STATES NAVY. 

During the last eleven years the Navy Department of 
the Umted States has purchased several compressed air 
locomotives for use in naval magazines at various points 
on the Atlantie and Pacific coasts. The advantages of 
this type of locomotive for service at magazines con- 
taining large quantities of explosives are too manifest to 
require explanation. The locomotive is no warmer than 
the surrounding atmosphere and exhausts nothing but 
pure air. 

The locomotives employed for this service have been of 
various sizes from six to thirty tons. The last, the 
largest air locomotive ever built, was delivered by the 
maker, the H. K. Porter Company, of Pittsburgh, Pa., to 
the United States Naval Magazine at Hingham, Mass., in 
November, 1910. The complete haulage plant at this 
point consists of the locomotive, two electrically driven 
air compressors delivering air at 1,100 pounds’ pressure, 
a battery of eight storage tanks, each tank being 32°%4 





Il. K. PORTER COMPRESSED AIR LOCOMOTIVE. 


inches outside diameter and 20 inches long. Six hundred 
feet of 6-inch pipe connects the storage tanks and the 
compressor with two charging stations, one located in 
the locomotive house and the other on the main line of 
the railroad running through the reservation. 

In operation the locomotive may be charged at either 
charging station in about two and one-half minutes. 
When charged to its maximum pressure of 800 pounds 
a square inch it will travel a distance of about four 
miles, hauling from one to five standard freight cars. 

Each of the two compressors has a piston displacement 
capacity of 220 cubie feet a minute and an actual 
capacity of about 190 cubie feet a minute. When com- 
pressing this quantity of air to 1,100 pounds’ pressure 
the electric motor driving each compressor requires 
about 60 kilowatts. An ordinary charge for the loco- 
motive is 15,000 eubie feet of free air. Each com- 
pressor will supply about six charges in a day of eight 
hours, being sufficient to move the locomotive, with its 
ordinary service loads, a distance of from twenty to 
twenty-five miles. With both compressors in operation 
the locomotive could travel from forty to fifty miles 
under the same conditions. 

The battery of tanks and the 600 feet of 6-inch pipe 
provide a sufficient stationary storage for the prompt 
charging of the locomotive. The tanks and pipe line are 
normally filled with air at 1,100 pounds pressure so 
that by the simple process of equalizing the pressure 
through the charging station connection the locomotive is 
charged without waiting for the compressor. It is this 
provision which makes it possible to charge the loco 
motive in less than two and one-half minutes from the 
time the locomotive comes to rest. The stationary stor 
age is in this ease unusually large, being sufficient to 
operate the locomotive for half a day or more under 
ordinary reservation requirements without starting a com 
pressor. 

The appearance of the Hingham locomotive is well 
shown by the illustration. Its general specifications are 
given in the following table: 

Cylinders: Two-stage with atthospherie interheater. 
High pressure cylinder, 11-inch diameter and 18-inch 
stroke. Low pressure cylinder, 22-inch diameter and 
18-inch stroke. 

Tractive force: 10,000 pounds. 

Wheel base, driving and total: 5% feet. 

Weight in working order, all on drivers: 60,000 pounds. 

Capacity of main reservoir: 375 eubie feet for a charg- 
ing pressure of 800 pounds. The main reservoir consists 
of three cylindrical steel tanks, 40 inches outside diam 
eter. A regulating valve is set to maintain uniform 
pressure of 250 pounds at the throttle valve to the high 
pressure cylinder. The valves are the special H. K. 
Porter Company ball bearing balanced slide valves for 
the high pressure cylinders and plain slide valve for the 
low pressure cylinders. 

Driving wheels: 36 inches in diameter, 

It may be remarked that while. the advantages of this 
type of locomotive are so great for this character of 
service ss to justify a considerable expenditure in first 
cost and operating expense in order to obtain the insur 
ance which an absolute absence of fire secures, an 
analysis of the plant shows that for intermittent shift 
ing service with a limited mileage it would be difficult to 
operate any style of locomotive of equal power with a 
less expenditure for power. ‘This economy is largely 
due to the reduction in the size of the necessary com 
pressing plant and the resultant economies in first cost 


and operating expenses, which primarily are the result of 


the added efficiency obtained by certain principles of 
construction applied to the locomotive described. 


—_— 


WOOD BLOCK PAVING MACHINERY. 


With the increasing use of the creosoted wood block 
pavement it becomes important that proper machinery 
be installed in the saw mill for cutting the blocks, 
Twenty-five years ago the M. Garland Company, of 
Bay City, Mich., built its first wood block machine. 
It was a single saw rig, more or less primitive, but 
nevertheless effective. Some years after that the 
same company constructed a gang machine for the 
United States Wood Preserving Company, of New 
York and Norfolk, Va., which more nearly resembled 
the present-day type of machine. It is said that 
blocks cut with that machine are still in use in 
certain cities of the East. Since that time the M 
Garland Company has equipped several wood block 
mills in the central and Gulf states. It is a pioneer 
in the designing of such mills and has carefully kept 
pace with the advance in popularity of the wood block 
pavement. Its latest type of machine and mill is con 
sidered by the company to be the ‘‘last word’? in block 
mill construction. 

H. W. Garland, secretary and treasurer of thé com 
pany, has expressed an idea which may contain a 
profitable suggestion to the mill owner. ‘‘Our idea,’’ 
he says, ‘‘is that the most economical way to get out 
blocks is for several mills in one city or, say, within 
a radius of ten to twenty miles, to put in small block 
machines right near the edger where the regular crew 
can do the eutting. Then, by shipping their blocks to 
a central creosoting plant, all the mills so doing ean 
save a great deal in fixed charges, fuel and many other 
expenses which otherwise would be ineurred.’’ It 
undoubtedly is true that wood block manufacture is 
offering an increasingly profitable means of disposing 
of what might otherwise have brought little return to 
the mill. 








**POWER PLANT ECONOMY.’’ 


Under the above title the Yarnall-Waring Company, 
1109 Locust street, Philadelphia, Pa., formerly the Sim 
plex Engineering Company, and widely known as the 
manufacturer of the ‘‘Simplex’’ seatless blowoff valve, 
has just issued a neat little cireular, showing the valve 
and giving the names of numerous prominent users. 
Repeat orders and enthusiastic recommendations recorded 
in this circular should afford ample proof of the merit of 
the ‘*Simplex’’ seatless blowoff valve. 


PORTLAND CEMENT NEWS. 

The use of Portland cement has beeome so extensive 
and purposes to which it is adapted are so numerous 
that the dealer who handles cement is bound to keep 
informed regarding cement developments in order to 
increase his sales of cement by promoting its use 
wherever possible in his own territory. 

With a view of promoting the retailers’ interests 
and incidentally its own interests, the Universal Port- 
land Cement Company, of Chicago, publishes a monthly 
bulletin issued in very attractive form and containing 
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the latest news of cement and concrete developments. 
The booklet is freely illustrated and contains just 
enough matter, technical and lighter, respectively, to 
offset each other and make the contents as a whole 
readable, instructive and entertaining. The bulletin 
is sent to interested persons on request and without 
charge. 





GEARED AND ROD LOCOMOTIVES. 


**Lozomotive Manual’’ would not be a too pretentious 
title to apply to catalog 15, issued by the Lima Loco- 
motive & Machine Company, of Lima, Ohio, widely and 
favorably known among lumber manufacturers as the 
maker of Shay geared and rod locomotives. The first 
seventeen pages of the catalog are devoted to a descrip- 
tion of the general design and standard specifications 
of Shay locomotives, and physical tests of materials 
used in their construction. A page is given to a frank 
statement as to the service for which Shay locomotives 
are adapted and another page to the matter of deter- 
mining the size of locomotives required. Numerous types 
and designs are illustrated and described, and descrip- 
tions are accompanied with tables of efficiency in opera- 
tion. The closing pages of the book contain valuable 
formulae and data regarding track construction and loco- 
motive operation. 





AUTOMATIC HAND GROOVE SAWING MACHINE. 


The requirements of box manufacturers were carefully 
studied by the Fischer Machine Works, of Chicago, in 
the constructing of its hand groove sawing machine 
shown herewith. This machine was designed to do rapid 
and accurate work and the manufacturer declares that 
under the severest test it has been found to fill the bill 
perfectly. Few working parts and strong and simple 
construction may be said to be the dominant character- 
istics of this machine. Self-oiling boxes are fitted with 
round wick, which runs along the side of the shaft and 
both ends lead down into a large oil cellar. The saw 
arbor frame swings on a stationary shaft supported by 
two uprights on the- right hand side of the machine. 
Mounted also on this shaft are a belt tightener and a 
self-oiling loose pulley for the saw arbor belt. The up 
and down motion of the saw arbor frame is directed by 
a turnbuckle connecting rod with a ball joint at each 
end, this device providing simple adjustment for the wear 
on the saw and insuring that the hand groove will be 
eut to the desired depth. Hopper and guides are self- 
centering with the saw and both are adjusted at one time 
for different sized ends by turning down the hand wheel 
shown in the illustration. Fore and aft adjustment. for 
cutting the groove the desired distance from the edge is 
provided by a kicker placed in the bed of the hopper. 

The capacity of the machine is stated by the manu- 
facturers to be fifty grooves a minute on either side of 
plain or cleated box ends and the hopper can be opened 
from 6 to 24 inches to take lengths from 4 to 18 inches. 
The hand groove can be cut from 4% inches to as close 
to the edge as desired. The machine covers floor space 
5 feet 10 inches by 3 feet 10 inches. The countershaft 
is mounted on the machine itself and carries 12x4-inch 
tight and loose pulleys. The countershaft should run at 
700 revolutions a minute and may be belted from any 
other direetion 
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NEWS FROM THE HARDWOOD FIELD 








QUEEN CITY TRADE FEATURES. 


Possibility of Formation of Lumbermen’s Corner on 
’Change—Keeping in the Public Eye—St. Louis’ 
Claim Disputed. 

CINCINNATI, OHIO., May 16.—Yesterday W. C. Culkins, 
the newly appointed secretary of the Chamber of Com- 
merce, took hold. He has succeeded Charles Murray, 
who had been secretary for the last twenty years, and 
who retired on account of age. Several attempts have 
been made to establish a lumber corner or division of 
the exchange, but without definite results, as the number 
of lumbermen members has always been limited. But 
now a younger man has been made secretary, it is the 
intention to reorganize the entire conduct of the floor 
of the exchange, and a strong effort will be made to 
make a feature of the hardwood lumber market. 

W. k. DeLaney, the manager of the Kentucky Lumber 
Company, is being congratulated on all sides on the 
miraculous escape of his wife, young son and two ladies 
who were in his automobile Thursday of last week, and 
met in a head-on collision in Eden park, while going at 
a high rate of speed, The ladies were thrown out and 
bruised, but all are on the way to recovery. Mr. De- 
Laney’s son, Willie, was also seriously shaken up and 
bruised. A telephone message to the office soon had 
Mr. DeLaney on the scene and everything for the com- 
fort of the injured was promptly provided. 

Owing to the large number of lumber yards in the 
West side the owners of them have started a movement 
to put up distinguishing marks, and already some of the 
yards have large signs that can be read from a distance, 
and especially by passengers on the roads entering the 
city on the west side. The latest in line is John Dul 
weber & Co. 

Work on the buildings of the new plant of the Snook- 
Veith Company is progressing steadily, but it will prob- 
ably be late in the summer before the machinery will 
be installed and actual cutting begun. 

Fred Mowbray has returned from the convention of the 
National Hardwood Lumber Association at Memphis. 
Mr. Mowbray attended the meeting of the lumbermen’s 
clubs of Memphis, Nashville, Louisville, Evansville and 
other cities on the proposed formation of an association 
for the dissemination of credit ratings. 

The St. Louis Lumbermen’s Club claims St. Louis to 
be the greatest lumber center in the entire world and 
has issued a pamphlet overflowing with statistics to prove 
its claim. All this is the result, according to a leading 
member of the local trade, of the fact that Cincinnati 
for the lost few years bas laid claim to being the greatest 
hardwood market in the world, not owing to any special 
enterprise of the concerns operating in this market, but 
as the natural result of being geographically the outlet 
or gateway from the greatest hardwood producing region 
of the world. Owing to the great volume of business 
transacted in this market, the operators never have had 
sufficient time to devote exclusively to gathering statis- 
tical figures of the number of board feet involved, nor 
the value in dollars and cents. The only available statis- 
ties are those of the car service bureau, and these show 
that the railroad yards of Cincinnati alone handle ap- 
proximately 12,500 carloads a month, in and out, or 
150,000 carloads a year. The average carload is 15,000 
feet, and this would make the transactions in the rail- 
road yards of Cincinnati, without figuring the river 
transportation and the greater volume of business 
shipped direct from mill points to the consumer, amount 
to 2,250,000,000 feet of lumber annually. Cincinnati 
does not dispute St. Louis’ claim to being the greatest 
hardware market, says the authority already referred to, 
but she is surely a few boards shy when it comes to siz- 
ing up as the greatest hardwood market. 

S. W. Richey, of Richey, Halstead & Quick, the new 
president of the Lumbermen’s Club, says that business 
with them has only been fair this year, but as long as 
it keeps up at the present rate they will not complain. 
‘¢ Just so that business does not get any worse is what 
concerns us. We are in a position to do many times 
the volume of our present business, and in the past have 
seen some busy times.’’ 

Business at the local retail lumber yards has been 
fairly active for building material of all kinds, and a 
number of contracts for large buildings are being con- 
sidered on estimates. 

Large numbers of oak logs are being shipped through 
Cincinnati to the eastern coast for shipment to the 
foreign markets. 

E. E. Williamson, commissioner of the Receivers & 
Shippers’ Association, says the railroads are not con- 
templating any advances in freight rates in this and sur- 
rounding classification divisions, 





FROM THE BUCKEYE STATE CAPITAL. 


Improved Demand for Hardwoods and Yellow Pine— 
Extension of Building Operations—Stocks in Deal- 
ers’ Hands Low. ;, 

CotuMBus, Onto, May 15.—A more healthy condition 
of the lumber trade in Columbus and central Ohio is 
the report of a majority of the jobbers and manufac- 
turers of Columbus. Inquiries and orders are coming 
in better and the movement of both hardwoods and yel- 
low pine is freer than has been the case for some time. 
Building, which was’ held up for some time because of 
inclement weather, is going on rapidly.. Architects and 
contractors are busy figuring work and lumbermen are 
making estimates of materials. 

Stocks in the hands of dealers are still somewhat small 


and this will mean a good demand as soon as the move- 
ment into the hands of the consumers becomes more 
general. Dealers are becoming disposed to buy larger 
quantities since the season’s business looks more promis- 
ing. Prices have been well maintained and there is no 
tendency to shade quotations on rush business. The 
best features of the trade are the good movement of the 
lower grades of hardwoods and the improvement in col- 
lections. Demand for yellow pine appears to be gen- 
eral and the movement is uniform. Lumbermen look 
for a continuation of the improvement. 

John K. Sowers, president of the Sowers-Leach Lum- 
ber Company, reports a steady market in yellow pine, 
with prices holding their own. Mr. Sowers believes the 
outlook for a better trade in the near future is good. 

H. C, Buskirk, sales manager for the General Lumber 
Company, says there is a slight improvement in the de- 
mand for hardwoods from the factory trade. There is 
no disposition to shade quotations and the movement 
of the various grades is uniform. 

H. R. Allen, of H. R. Allen & Co., reports a good de- 
mand for yellow pine, with no decline in quotations, Mr. 
Allen is of the opinion that prevailing prices will be 
maintained for some time. 

M. A. Hayward, of M. A. Hayward & Sons, says ship- 
ments are good and the outlook is promising. Stocks in 
the hands of dealers are only fair, compared with de- 
mand. He notes a disposition to place orders for future 
delivery, which indicates confidence in the future. 

A party of officials of the Ohio Association of Retail 
Lumber Dealers will leave May 19 for St. Louis, to attend 
the annual meeting of the American Lumber ‘Trades 
Congress. In the party will be B. N. Hayward, of Colum- 
bus, secretary of the Ohio association. 

H. D. Brasher, of the H. D. Brasher Lumber Com- 
pany, reports a better receipts of inquiries and orders. 
Prices are firm. The country yards report a slackness, 
due to the fact that the farmers are too busy planting 
their crops to buy lumber. 

LL. B. Schneider, of the John R. Gobey Lumber Com- 
pany, reports improvement in conditions in yellow pine 
and hardwoods, The last week has produced more or- 
ders than the previous week, and the outlook is promis- 
ing for a still farther increase. The tendency is to buy 
in large quantities. Prices are strong. There is a good 
demand for cypress. 

The H, H. Giesey & Bros. Company reports a fairly 
good demand from its local yard. 

W. L. Whitacre, of the W. L. Whitacre Company, left 
May 13 for a three weeks’ business trip through the 
mill districts of the South. 

H. M. Rowe, of Powell & Rowe, reports trade improved 
in many lines. Prices remain firm. 

W. Granville Taylor, of the W. M. Ritter Lumber 
Company, says the volume of business is satisfactory. 
There is a good demand for the lower grades of hard- 
woods, although the higher grades are moving the better. 

R. W. Horton, sales manager of the central division 
for the W. M. Ritter Lumber Company, left early in the 
week for an extended business trip through Ohio. 





FROM THE HOOSIER METROPOLIS. 


Trade Association Banquet and Installation of Officers 
—A Help to May Building—An Unusual Wedding 
Trip. 

INDIANAPOLIS, IND., May 15.—The Indianapolis Trade 
Association has arranged a banquet at the Claypool 
hotel tomorrow night. A number of business men not 
identified with the organization have been asked to at- 
tend and the officers recently elected will be installed. 

The Southern Lumber Company and Shimer Bros., 
allied concerns, have obtained building permits for the 
erection of twenty 144-story frame dwellings in Wood- 
land place. They will cost $2,000 each, are to be modern 
in construction and will be sold on the partial payment 
plan. 

An unusual wedding trip will be made by Mr. and 
Mrs, W. E, Van Talge, whose marriage was announced in 
the AMERICAN LUMBERMAN recently. Mr. Talge is a 
mahogany buyer for the Talge Mahogany Lumber Com- 
pany. He had planned a wedding trip in this country, 
but his company suddenly decided to send him to Africa. 
Last week Mr. and Mrs. Talge sailed for Axim, on the 
south coast of Africa, and will be away eight months. 

The Dynes-Pohlman Company during the last week 
opened its new lumber yard at Twenty-eighth street and 
the Monon railroad tracks, at the same time closing 
its temporary office in the State Life building. The 
company has built a modern planing mill in connection 
with its yard. 

A business building owned by Milton 8S. Huey, of the 
Capitol Lumber Company, was damaged to the extent of 
$7,500 by fire last Friday night. The building is in 
Massachusetts avenue in the retail business district. 

While covering their respective territories this week 
in southern Indiana Dame Fortune smiled brightly upon 
three of the old yard salesmen by bringing them to- 
gether in Madison, the beautiful little city on the Ohio, 
namely, John Cooper, representing the Long-Bell Lum- 
ber Company, of Kansas City; Joseph R. Young, of the 
Young-Nelson Lumber Company, of Indianapolis, and 
H. L. McCormick, representing the Adams-Carr Com- 
pany, sash and doors, of Indianapolis. After a con- 
genial visit spent in talking over local conditions, they 
all repaired to the yard of W. H. Miller, the largest little 
lumberman in southern Indiana, when, after all using 
their order books to good advantage to their several 
firms, were loaded into the large auto owned by Mr. 


Miller and, he acting as chauffeur, were whizzed away 
up the beautiful river road, where they were conducted 
over two as fine farms as the sun ever shown upon and 
which are conducted and worked on strictly business 
lines, owned by Mr. Miller, on one of which is located 
his beautiful summer home overlooking the Ohio river, 
After a trip over the pike among the hills along the 
river a ten mile run back to Madison was made in rec- 
ord time. The boys highly appreciate a treat of this 
kind, as for the time it drives from their minds the 
thought that they are mere peddlers. 

A vote of thanks was tendered Mr. Miller. 

Other dealers in this territory should be on the look 
out for this trio of salesmen, for they will now expect 
this to be a daily occurrence on their program. 





FROM SOUTHWESTERN INDIANA. 


EVANSVILLE, IND., May 18.—The hardwood lumber 
manufacturers in southern Indiana, southern Illinois and 
western Kentucky report a fair state of trade. Mills 
are busy and the outlook is good. 

T. B. Bright, of Mt. Carmel, Ill., former president 
of the Tri-State Retail Lumber Dealers’ Association, 
who was recently elected mayor of his home city, has 
been installed into office. 

The Wolflin-Luhring Lumber Company, this city, has 
issued a unique little circular. On the outside of the 
first leaflet are these words: ‘‘How We Lost a Cus- 
tomer.’’ On the inside on another leaf printed in black 
like a funeral card are these words: ‘‘He Died.’’ 

Sdward O. Hopkins, formerly receiver for the old 
Peoria, Decatur & Evansville railroad and later general 
manager of the Sloss-Sheflield Iron & Steel Company, 
Birmingham, Ala., has been elected president of the 
Indiana Tie Company, with headquarters in this city. 
He takes the place of Allen Gray, who resigned. 

Business is rushing with the Evansville Planing Mill 
Company and, according to the officers of the company, 
trade is at least 25 percent better than it was at the 
corresponding period last year. 

William Swanson reports a good, steady trade and 
states that business is better than it was this time last 
year. 

The Evansville Credit Men & Accountants’ Associa- 
tion will give an excursion on the Ohio river in a few 
weeks. 





KENTUCKY HARDWOOD NOTES. 


Effect of Standard Oil Ruling on the Local Lumber 
Situation—Fair Call for Packing Cases—Trade Ex- 
tension Trip. 


LOUISVILLE, Ky., May 17.—Louisville lumbermen who 
attended the annual convention of the National Hard- 
wood Lumber Association at Memphis report that the 
meeting was one of the most successful in the history of 
the organization. 

The decision of the Supreme Court in the Standard 
Oil ease naturally attracted much attention and created 
comment among lumbermen. The discussion was largely 
as to the probable effect it will have on business. The 
opinion seemed to be that while the edict of the court 
may cause a further depression for a short time, the 
effects of it already have been discounted to some ex- 
tent, and business will not suffer as severely as might 
have been the case had everything been progressing on a 
boom schedule. 

An interesting reference to the lumber and _ wood- 
working industries of the city is contained in a special 
report on Louisville, issued by Dun & Co. The report 
deals with the manufacturing enterprises of the city, and 
mentions, among those which have taken a prominent 
part in the development of the western part of the city, 
the Crescent Manufacturing Company, manufacturer of 
store fixtures and large hardwood consumers; the Beck- 
with Organ Company, the Wilson Furniture Company, 
the Louisville Cooperage Company, Hubbard Bros, & Co., 
cooperage stock manufacturers; the Inman Furniture 
Company, the Southern Veneer Manufacturing Company, 
the Bullock Lumber Company, the Louisville Carriage 
Wheel Works, the Mengel Box Company, the Lanham 
Hardwood Flooring Company, the Norman Lumber Com- 
pany, and B. F. Avery & Sons, plow manufacturers. 
Even this incomplete list gives a good idea of the extent 
of the lumber and lumber consuming industries of Louis- 
ville. 

J.C. S. Blackburn, former governor of the Canal Zone, 
delivered an interesting address before the Louisville 
Transportation Club on the subject of the canal. He 
referred especially to the possibility of developing the 
American merchant marine by allowing American-made 
vessels to pass through the canal free of toll. He said 
that this would encourage the building up of an Amer! 
ean merchant fleet as nothing else would. Governor 
Blackburn also made the point that the canal should be 
properly fortified. : 

The Bureau of the Census has made public its statis- 
ties on Kentucky manufactures for the 5-year period 
1904-1909. At the end of 1909 there were 4,776 plants, 
against 3,734 in 1904, a gain of 28 percent. The capital 
invested has increased from $147,282,000 to $172,779,000, 
a gain of 17 percent. The value of the products was 
$159,754,000 in 1904, and $223,754,000 five years later, 
a gain of 40 percent. The primary hoursepower em- 
ployed was 174,624 in 1904 and 230,224 in 1909, a gain 
of 32 percent, 

Though most of the distilleries in this section are still 
in operation, many of them are preparing to close, and 
the tight coopers are seeing the beginning of the end 
of one of the biggest seasons they have ever had in 
that line. They are experiencing an excellent call for oil 
barrels, and prices have been advanced. This is largely 
due to the scarcity of oil stock. The stave mills in the 
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South, owing to bad weather, have been unable to oper- 
ate very heavily, and little material has been moved, as 
the roads have been in bad shape. Better conditions 
in this respect are now reported, however, so that a 
general improvement is expected. Slack coopers are 
looking forward to a bumper potato crop next month to 
stimulate their trade, Louisville being one of the prin- 
cipal centers of the country for the production of 
‘spuds.’ 

Box manufacturers report a fair call for packing 
cases, few features of interest being apparent. Condi- 
tions are not as active as they were a month ago, but 
the situation is considered favorable. Tobacco boxes 
are in especially good call. 

E. L. Hughes & Co., local millwork dealers, will be 
represented on a trip into eastern Kentucky next week 
by 8S. C. Kellenberger. ‘The trip will be taken under 
the auspices of the Louisville Commercial Club, and will 
be for the purpose of stimulating closer relations be- 
tween that section of the state and Louisville. One hun- 
dred business men will make the trip, which will last 
four days. 

The Mengel Box Company has bought a tract of 10,000 
acres of timber land near Craig’s landing, on the Mis- 
sissippi river, in the western part of the state, to supply 
its mills at Hickman. The work of getting out the logs 
will be started at once, a lot of equipment, including 
a railroad, cars, logging machinery ete., having been 
shipped to Craig’s landing. The men and horses will 
be quartered on trains, which will be moved as the work 
progresses, thus making the construction of temporary 
bunkhouses unnecessary. 

George Tonlinson, of Winchester, who owns a large 
saw mill at Jackson, has purchased a spoke and handle 
factory at Clay City, which has been idle for several 
years, and is installing machinery for the manufacture 
of hardwood flooring and interior finish. Operations will 
be begun as soon as the changes in the equipment can 
be completed. 

The boiler in the mill of Grover Hall, of Temple Hill, 
in Barren county, blew up May 12, demolishing the en- 
tire structure. The employees were at dinner, which 
prevented any casualties. ; 

The Maysville Manufacturing Company, of Maysville, 
has installed additional equipment, including several 
double-jointed sanders. 

The electric light plant of the Richland Parish Lum- 
ber Company, at Rayville, La., has been put in operation. 
Efforts are being made to arrange for the extension of 
the service to the town. This company’s headquarters 
is at Louisville. 

The Wickliffe Manufacturing Company has been or- 
ganized at Wickliffe for the manufacture of heading 
and cooperage material. Ike Bodkin is president of the 
company, and George Kelch is secretary. It owns a con 
siderable supply of timber, which will be manufactured. 





FROM WESTERN WEST VIRGINIA. 

Output Curtailed and Dry Stock Comparatively Scarce 
Numerous Bookings for Mixed Carloads—Pur- 
chases Site for Pulp Mill. 

HuntiInetTon, W. VA., May 15.—With the exception of 
some mills that make a specialty of items at present in 
slow demand, no particular complaint as to the general 
hardwood situation is manifested. The output has been 
held down materially, and consequently the visible sup- 
ply of dry stock is only normal or below, and prices 
hold steady in both plain oak and poplar boards, No. 2 
common and better. Only in a few instances have large 
orders been received for a single grade, but numerous 
small orders for from one to three carloads of mixed 
stock are being booked for prompt shipment. 

A general review undoubtedly will result in showing 
that hardwoods are maintaining at least an equality 
with or are somewhat in advance of all other woods as 
to price and demand. 

Looking at the situation squarely, considering the high 
price of timber and logs, medium lumber supply, abun- 
dant erop outlook, together with present financial condi- 
tions, most lumbermen take an optimistic view of it. 

H. E. Sumner, representing the Hamilton H. Salmon 
Company, New York City, spent several days in this 
city this week renewing his acquaintance with the lum- 
bermen and placing orders for his company. 

The United States Bung Company, headquarters at 
Brooklyn, N. Y., and operating a branch in this city 
known as the Central City Bung Company, has bought 
land near the plant in this city on which it plans soon 
to erect an uptodate pulp mill, and later ‘a paper manu- 
facturing plant. 





THE CUMBERLAND RIVER DISTRICT. 


Improved Tone to Trade—Rumors of Possible Car 
Shortage Incident to Movement of Crops—Red Gum 
Selling Well. 

NASHVILLE, TENN., May 16.—Lumber manufacturers 
report an improvement in the tone of the trade during 
the last week. More inquiries are being received, orders 
are more numerous and there are signs generally of 
business getting on a more active basis. Several profit- 
able orders were placed during the week. John B. Ran- 
som & Co. booked an order for twenty cars of chestnut. 
Demand is good for the upper grades of poplar and 
plain oak. Quartered oak continues to show an easy 
tone, the demand being light. Values generally have 
shown no important change. Reports show that buying 
in the East continues slow, particularly for hardwoods, 
and is still confined largely to immediate requirements. 
Rumors are heard of a possible car shortage when the 
heavy movement of grain crops begins. Stocks at mill 
points continue low and good grades of dry stuff are 
scarce at some points. The yellow pine situation is firm. 


Red gum is selling well. There is ready market for 
hickory and basswood. Maple and birch continue to 
bring premiums and are hard to find. Cypress is quiet 
and somewhat spotty. 

Hamilton Love, who attended the recent meeting of 
the National Hardwood Lumber Association at Memphis, 
says the sentiment at the meeting was that business 
will soon begin to improve. 

There was an increased attendance at the regular 
weekly meeting of the Nashville Lumbermen’s Club at 
the Hotel Hermitage. The trading feature of the meet- 
ing proved profitable, several cars of lumber changing 
hands. The plan for the exchange of credit information 
between the lumbermen of Nashville, Cincinnati, Evans- 
ville, Louisville, Memphis and St. Louis was outlined in 
detail by acting Chairman Frank, of the committee. 
President Love stated that the committee had been 
actively at work since the last meeting. The Atlanta 
Hardwood Lumber Company, which has a branch office 
mare, M. R. Silver in charge, was received into member- 
ship. : 
I’. V. W. Swift, of the C. C. Mengel & Bro. Com- 
pany, Louisville, was on the market during the week. 
He placed orders for several cars of good stock. Mal- 
colm Poage, of B. H. Smith & Co., Tampa, Fla., was 
another visitor. ; 

A. L. Hays, of the Hays Stave Company, has reeovered 
from an attack of appendicitis. 





WEST VIRGINIA NOTES. 


CHARLESTON, W. VA., May 18.—Another week has 
passed with no noticeable change in conditions that have 
been more than fair for some time and which are des- 
tined to continue at least above the line of fair. Pros- 
pective buyers have been meeting occasional success by 
being able to secure the amount of lumber desired, but 
in many instances they have gone away without securing 
as much as was desired or have secured none at all. 

It is stated that the traffic in opium, cocaine and other 
narcotics among the woodsmen in Nicholas and Webster 
counties, where the Cherry River Boom & Lumber Com- 
pany has large operations, has become so alarming that 
the matter has been discussed in public meetings, and 
leading lumbermen are endeavoring to devise some means 
to stamp out the sale of the drugs, which, it appears, 
have been sold by peddlers. It is declared that a very 
large percent of the woodmen have become users of 
these drugs and some have even become deranged. The 
last legislature in this state enacted a very stringent 
law, fixing severe penalties for the sale of any such 
drugs, except on the prescription of a physician. 

The Bigley Lumber Company, of Pt. Pleasant, W. Va., 
has bought from 8, M. Croft, of the J. W. Johnson Com- 
pany, about 1,000 acres of timber land on Harts creek, 
in Lincoln county, this state. The consideration is said 
to have been $15,000. The purchasing company will be 
gin operation at Ferrellsburg, and it will control the 
plant that had been erected by Mr. Croft. 

By the acquisition of 122,500 additional acres the 
Union ‘Tanning Company, of New York city, has proba- 
bly become the largest land-holding corporation in West 
Virginia. The recent acquisition, by which the company 
paid to the state a special tax of $6,125, makes its total 
holdings in this state 136,700 acres. Under the laws of 
West Virginia a corporation can hold only 10,000 acres 
without paying a special tax for each additional acre. 
Until recently the Union Tanning Company paid an ad- 
ditional tax on 4,200 acres. Much of the land recently 
acquired lies along the Allegheny mountains in the east- 
ern section of the state. 





WEST VIRGINIA NEWS. 


PARKERSBURG, W. VA., May 15.—The worst forest 
fires in the history of West Virginia are raging over 
several counties in the eastern section. In nearly every 
instance the attempts of the woodsmen at back-firing 
have been futile. Fire has spread to Laurel Hill moun- 
tain, near Kerens, Randolph county. A great fire is also 
burning on the western side of the mountain, near 
Weaver, about six miles from Elkins. Krom Kingsville, 
on the Coal & Coke railroad, reaching to Coalton, the 
flames have swept everything before them. The dam 
age done to the thousands of acres of timber that have 
been burned over can scarcely be estimated. By heroic 
efforts several saw mills, lumber yards and farm build- 
ings have been saved. The sun has been completely ob 
scured by smoke for the last two or three days, and it 
looks more like Indian summer than it does the middle 
of May. 

Clarence Ford, for some time associated with the 
Radeker Lumber Company, this city, has resigned his 
position and Jeft yesterday for Pittsburgh, where he will 
be in the employ of the Empire Wholesale Lumber Com- 
pany. . 

Many of the lumbermen of this section are attending 
the Knights Templar conclave at Wheeling. 

~~ 


IN NORTHEASTERN TENNESSEE. 





Despite Quiet Trade Prices Are Well Maintained— 
Several Mills to Be Installed—-Yellow Piners Report 
Improvement. 

Bristo., WVaA.-TENN., May 16.—Lumbermen report 
trade quiet, though a fair volume of business is being 
done and prices have held up well. In some lines prices 
are better, notably in yellow pine, but hardwoods are 
unchanged and there appears to be little reason to ex- 
pect much advance for some months. But considerable 
activity is noted in manufacturing and shipments are 
as heavy as at any time this year. 

R. W. Cox, of Gate City, Va., near Bristol, has bought 
a good sized tract of timber in western North Carolina 
on the Carolina, Clinchfield & Ohio railroad and will 


install a band mill for its development at once. The 
mil! will be built near Bakerville, N. C. 

F, K. Bradshaw, who was formerly connected with a 
large operation in southwest Virginia, had about 20,000 
acres of land in Unicoi county, which he has sold to 
the Clear Fork Lumber Company through Mr. Mansel, 
its president. The sale includes the narrow gage 
railroad, logging apparatus, band mill ete. 

J. C. Schmohl, general manager of the Penn Furni- 
ture & Chair Stock Company, of Philadelphia, spent 
several days with local hardwood concerns this week, 
leaving some orders. 

The McLean Lumber Company is going forward with 
plans to erect a large band mill near Chattanooga, Tenn. 
The company recently bought a large boundary of land. 

W. H. Grannis, general manager of the Furst Bros. & 
Co., of Baltimore, was on the Bristol market this week. 

Local yellow pine dealers report higher prices. 

V. K. Simpson, of the Paxton Lumber Company, is 
on the road looking after shipments of stock. 

Work is going forward rapidly at Hampton, Tenn., on 
the new operations of the Pittsburg Lumber Company 
and the company’s band mill will be ready for operation 
soon, 

L. H. Snodgrass, of the Buck & Snodgrass Lumber 
Company, Johnson City, Tenn., was a visitor on the 
Bristol market this week. 





WITH THE MEMPHIS TRADE. 


Logging Conditions Favorable—Plant to Increase Out- 
put—Lumber Carrier Changes Ownership—Railroad 
Extension Opens New Section, 


MEMPHIS, TENN., May 16.—The fourteenth annual of 
the National Hardwood Lumber Association has passed 
into history and practically every delegate who 
attended its sessions has left Memphis. Members of 
the Lumbermen’s Club, individually and as a body, 
did everything they could for the pleasure of the 
delegates. Special attention was given to the ladies 
and several delightful functions were given in their 
honor. Altogether the Lumbermen’s Club of Memphis 
outdid any of its previous efforts as host. 

The weather during the last week has been highly 
favorable and good progress has been reported in the 
production of hardwood lumber. 

C. L. Wheeler, of J. W. Wheeler & Co., Madison, 
Ark., states that his firm will increase the boiler 
capacity of its plant about 20 percent. It is estimated 
that when the additional power has been installed the 
cut will be something like 15 to 20 percent larger. The 
mill will be operating on an increased scale June 1. 
This firm recently has bought 10,000,000 feet of hard- 
wood timber in eastern Arkansas and will do a large 
manufacturing business. Mr. Wheeler says that de- 
mand is very good for hardwood lumber, particularly 
for red gum. 

George C. Ehemann, formerly with Bennett & Witte, 
who is about to go into business in Memphis, returned 
several days ago from French Lick springs, where he 
went to recuperate. Mr. Ehemann has decided that 
the style of his firm will be George C. Ehemann & Co. 
and shortly will make an announcement to the hard- 
wood trade regarding his plans. Mr. Ehemann is well 
acquainted with and very favorably known to the 
hardwood producers of the Memphis _ territory. 
Mr. Ehemann was accompanied at French Lick 
Springs by A. G. Fritchey, who succeeded him as 
manager of the southern offices of Bennett & Witte 
and as a member of that firm. Mr. Ehemann and Mr, 
Fritchey have come back to Memphis unusually well. 

J. W. Thompson, of J. W. Thompson & Co., is re- 
covering from an operation performed some days ago 
and is expected to be out in two or three days. 

The Hermann-Paepcke, the towboat of the Paepcke- 
Leicht Lumber Company, has been bought by L. T. 
Kavanaugh, representing the Mississippi Valley Trans- 
portation Company. The boat will be used to tow the 
new steel barge of the company which was recently 
launched at Pittsburgh. The latter is now on its way 
down and the Hermann-Paepcke will be put in com- 
mission when the barge reaches Memphis. 

Ground has been bought and contracts begun for 
the erection of a chair factory at Berryville, Ark. The 
plant will be in operation some time this year and will 
give employment to about fifty people. The timber 
resources in the territory tributary to Berryville assure 
a plentiful supply of raw material. 

There is a bright prospect that Memphis May secure 
the 1912 meeting of the Southern Commercial Con- 
gress which convened at Atlanta last year and which 
had an attendance of about 10,000 delegates. G. G. 
Dawe, a director of the congress, has been in Memphis 
during the last few days conferring with the publicity 
bureau of the Business Men’s Club in regard to hold- 
ing the next convention in Memphis. The bureau of 
publicity and development has not yet decided just 
what its attitude will be in connection with this 
congress. 

The Chicago, Memphis & Gulf railroad, which has 
been building into Hickman, Ky., from the south for 
some time, has practically reached that point. This 
road is controlled by John Watkins and associates, 
having been bought by them a short time ago. Mr. 
Watkins, who lives in New York, formerly was vice 
president and general manager of the Bank of Com- 
merce & Trust Company in this city. This road, when 
acquired, was a short line in western Tennessee, but 
it is being extended northward from Tiptonville, its 
old northern terminus, to Hickman and will be ex- 
tended from Hickman to Paducah. It is understood 
that the line will be extended southward to Memphis. 
The belief prevails in southern railroad circles that 
when these extensions have been completed the entire 
line will be sold to one of the large railroad systems, 
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WE PURCHASE OUTRIGHT 


IN AMOUNTS OF 
$100,000 to $5,000,000 


BONDS SECURED BY 
FIRST MORTGAGE ON 


TIMBER LANDS 


During the past seven years, forty of the largest and most 
conservative lumber concerns in the United States have 
availed themselves of our services to this effect. 

We shall be glad to advise with you if you are con- 
templating the advisability of such a loan. 


We are the only large financial house making 
an exclusive specialty of loans for lumbermen. 


Clark L. Poole & Co., Bankers 


CHICAGO, ILL. 








Timber Bond Issues 


PURCHASED OUTRIGHT 


Proceeds can be used to enlarge 
plant, buy additional timber, 
refund indebtedness, etc. 





Bonds Payable Serially at Definite Periods 





Correspondence Invited 


Charles M. Smith & Company 


BANKERS 


First National Bank Building CHICAGO 














This House Makes an Exclusive Specialty of 


Loans to Lambermen 
~ Timber Lands. 


Its management has for many years engaged in the 
timber land bond business, is thoroughly familiar with the 
needs of lumbermen. 

Companies desiring financial assistance will find it to 
their advantage to be council with us. 


Loans from $100,000.90 upwards. 


F. A. BREWER & CO. 
Timber Land Bonds 


Marquette Bldg. CHICAGO 














H. M. By_tLtessy & Company 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificial Gas Systems - 
Steel Railways 

Water Works 

Electric Light Plants 


Irrigation Systems 


Natural Gas Systems 
Interurban Railways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATION AND REPORTS 





206 South La Salle Street, 
CHICAGO 


Portland, Ore. Oklahoma City, Okla, 


Mobile, Ala. 














IN CENTRAL NORTH CAROLINA. 


Dispute Involving Boundary Between North Carolina 
and Tennessee Again Attracting Attention—Railroad 
Project—With the Biltmore Class, 


CHARLOTTE, N. C., May, 15.—Interest of a general 
nature has been drawn to the renewal of the case in- 
volving the boundary between North Carolina and Ten- 
nessee, there having been discovered recently the field 
book of the state’s representative, Col. William Daven- 
port, who assisted in running the boundary line in the 
year 1821. North Carolina’s attorney general, T. W. 
Bickett, has returned from a visit to the western part 
of the state, where he procured the book, which he de- 
clares will be produced as important evidence when this 
famous case shall come before the United States Su- 
preme Court for adjudication. The attorney general 
presided while on the western tour at hearings at which 
further evidence in the case was brought out, and this 
with the field book of the man who made the original 
survey will constitute grounds on which the officials 
believe the state will succeed in winning its contention 
before the highest tribunal in the land, and thereby 
place much valuable land now claimed by eastern Ten- 
nessee inside the North Carolina boundary. The calls 
in the recently discovered book are said to tally ex- 
actly with what North Carolina has for years claimed as 
to the location of the boundary line. 

In view of the importance of the issue, and of the liti- 
gation between the two states, between parties in the 
section affected, the secretary of state is having pre- 
pared detail blue print maps of the territory that is 
affected by the legal issues now pending. In all it is 
said that parts of seven counties on the border and in 
western North Carolina are affected. The map covers 
what was known as the Cherokee country, one of the 
richest mountain and timber sections on the Appa- 
lachian slopes. Copies of these tracings of the area 
affected will be filed with each county that is involved 
in the litigation or is otherwise interested, the blue 
prints being tracings from the original map drawn by 
Robert Love, a civil engineer and surveyor, in 1820. 

Owners of extensive timber holdings near Andrews, 
in the mountain section, are said to contemplate the 
building of a railroad from Andrews to Aquone, for 
the purpose of affording an outlet for their forest prod- 
ucts from boundaries on the upper Nantahala river. 
The road projected will be about fifteen miles in length. 
The principal manufacturing plant of the company in- 
terested will be at Andrews, and with the building of 
the railroad it is likely that a wood alcohol plant will 
be built at Andrews. 

The High Point Manufacturing Company, High Point, 
is “a new concern that will shortly begin business on a 
large scale, it is announced, turning out piano trim- 
mings. 

A class of students in forestry, numbering about fifty, 
under Dr. C. A. Schenck, head of the Biltmore Forest 
School, were in Newbern during the first ten days of 
the month, coming from Onslow county. In this county 
the class spent some time inspecting and making studies 
on the boundary of the John L. Roper Lumber Com- 
pany, in the vicinity of Catherin lake. Some attention 
also was devoted to geology. From Newbern the class 
went to Sunburst for continuation of study. 





A HARDWOOD CENTER OF MICHIGAN. 


Delightful Recollections of Trip to Memphis—General 
Condition of Lumber Trade Fair—To Check Insect 
Foes of Tamarack. 


CADILLAC, MICH., May 16.—Many of the Michigan 
delegates have returned from the anrual meeting of the 
National Hardwood Lumber Association at Memphis, 
Tenn., with recollections of a delightful trip into the 
southland and cf true southern hospitality. They were 
delighted with its beautiful parks and drives and for its 
indications of growth, its beautiful suburbs, and be- 
lieve that there is a great future for Memphis. Among 
those who attended the meeting was John Griffin, man- 
ager of the Elk Rapids Iron Company, of Elk Rapids. 

The general condition of the lumber trade in this 
vicinity is fair. Immediate orders, however, are not all 
that could be desired, 

The Cummer-Diggins Company lost 1,000 cords of 
4-foot wood Saturday afternoon on section 21 in Boon 
township by fire. ‘he Williams Bros. Company’s camps 
were in danger of being destroyed at one time, but 
hard fighting saved them. Wood, belonging to the Boyne 
City Chemical Company, near Gaylord, was destroyed. 
Rains,however, have stopped further losses, The Munising 
Paper Company lost through fire recently about $8,000 
worth of logs near Ethel, and the Cleveland-Cliffs Iron 
Company lost logs on the Deimling spur of the Munising 
railway valued at $6,000. 

The Merey Hospital, this city, the gift of the late 
Delos F. Diggins and Mrs. Esther Diggins, has been 
crowded to the limit of late, and an addition to the 
building is greatly needed. It is said that additional 
property adjoining the hospital grounds has been se- 
cured and plans are being made for the erection of a 4- 
story main building, of which the present -building will 
be the north wing, and when the growth of the city so 
demands it a south wing will be erected to conform in 
architectural design with the balance of the building. 
When such a structure is completed, the north wing 
will be used exclusively for surgical cases and the south 
wing devoted to purely medical cases, with a ward for 
contagious diseases. 

The Michigan agricultural college will be one of the 
first institutions of its kind in the United States to 
lead in the new method of attack against the ravages 
of the tamarack sawfly, which has destroyed great tracts 


of American larch, or tamarack, in the northern part of 
this state, and, in fact, in all stands of larch from Maine 
to Minnesota. This insect has been a menace to what 
little larch remains in Michigan, and already has done 
millions of dollars of damage. The insect in some man- 
ner was brought to this country from Europe, and as in 
similar cases of this kind the natural parasite which 
keeps the pest in check across the Atlantic is conspicuous 
by its absence on this side. As a result insects which 
do not cause great trouble in Europe multiply rapidly 
in this country and do vast amounts of damage. The 
new method is that of introducing the natural parasites 
from Europe to kill off the Sawfly. Dr. C. Gordon 
Hewitt, of Canada, has succeeded in collecting a few 
parasites and is bringing them to this country. He sent 
some parasites to the government entomological depart 
ment at Washington, which in turn has sent them to the 
Michigan agricultural college. 





FROM THE FURNITURE CITY. 


Hemlock Strong in Price and Moving Freely—Board 
of Trade Secretary Tenders Resignation—Warehouse 
Completed—Sells Yard and Stock. 

GRAND Rapips, Micu., May 16.—Hemlock prices re- 
main strong and stock is moving freely at the highest 
prices of the year. Good grades of hardwood have range: 
a trifle higher than the last week. No. 3 common hard- 
wood remains about the same but seems to be in little 
better demand. No. 2 common is holding even. Hard- 
wood flooring is moving freely. 

Jeltes & Stuck have received the contract for the in- 
terior finish and millwork for the Keeler building. 

Clarence A. Cotton, secretary of the Grand Rapids 
Board of Trade, has tendered his resignation and will 
leave the city shortly to fill a similar position with the 
Board of Trade of Dubuque, Towa, 

The Nichols & Cox Lumber Company has completed 
the erection of a 2-story warehouse, 40x115, particularly 
designed for the storage of hardwood flooring. ‘This 
company is making a specialty of thin flooring, particu- 
larly 84 stock, and the new warehouse will relieve the 
congested condition of the plant. It reports sales for 
the last week to have been very satisfactory. 

The City Lumber Company has sold out its yard and 
stock to the Verhey-Noorthoek Lumber Company. 

The Seott-Zoet Lumber Company, recently organized 
in this city, has completed the erection of a large retail 
shed, and is doing business at West Leonard and Tama- 
rack streets. 

The Turtle Lake Lumber Company reports that it is 
busier than it has been at any other time in several 
months. 

The semiannual sale of the furniture manufacturers 
will be held in Grand Rapids June 26. 

Real estate men report considerable trade in farm 
lands. This is undoubtedly true, as the retail lumber 
dealers report larger farm trade than usual. 





WESTERN NEW YORK TRADE. 


BurraLo, N. Y., May 17.—Scatcherd & Son still find 
the logging situation in the South slow. The Batavia 
hardwood door mill is active. 

F. W. Vetter has got the better of his attack of grip, 
which kept him from going on the trips he had mapped 
out to Memphis and Washington. 

I. N. Stewart & Bros. still call the hardwood trade 
quiet, but expect demand for their cherry specialty to 
improve soon. They have a large stock of walnut and 
are adding to stocks of other hardwoods, 

The Standard Hardwood Lumber Company is prepar- 
ing to resume its barge trade on the Cumberland river, 
using that stream from its mills to Burnside, Ky., whence 
the lumber is shipped to Buffalo by rail. 

One result of O, E. Yeager’s trip to Memphis was a 
stopoff at his Kentucky mills, to order a lot of plain and 
quartered oak shipped to his Buffalo yard. He calls 
trade fair, and says it will improve. 

T. H. Wall, of the Buffalo Hardwood Lumber Com- 
pany, has been among the eastern seaboard trade lately. 





GATE COMPANY CHANGES TITLE. 


The Rowe Manufacturing Company, of Galesburg, 
Ill, manufacturer of ‘‘Rowe Can’t Sag Gates’’ and 
gate steels, succeeds to the business heretofore operated 
under the name Gale Manufacturing Company. This 
involves no change in management or policy. The 
company’s former title conflicted with that of a Michi- 
gan concern engaged in the manufacture of a line of 
machinery. The Rowe Manufacturing Company de- 
sires that its customers understand that it is the same 
institution as the former Gale Manufacturing Com- 
pany. The officers of the corporation are: L. G. 
Rowe, president; A. V. Rowe, secretary and general 
manager, and H. C. Nelson, treasurer. 


BABII 


A survivor of a one time thrifty Pennsylvania in- 
dustry—birch oil distilling—is to be found in Franklin 
Fox, of Bally, Berks county. He succeeded his father 
in the business, father and son having followed the 
trade for half a century. The distilling of this oil 
does not pay as it did years ago when birch wood was 
plentiful. The present price is about $1.50 a pound, 
one pint of oil weighing about a pound, while a few 
years ago distillers got $2 a pound. The oil is prac- 
tieally all shipped to Philadelphia, Pa., and New York, 
where it is used by chemists in making salicylic acid 
for treatment of rheumatism, and for other purposes 
such as preserving fruit, candy flavors and birch beer. 
The capacity of a modern birch distillery is only eleven 
pounds of oil a day. 
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FROM SOUTH ATLANTIC COAST POINTS 








FROM THE GEORGIA CAPITAL. 


Southern Georgia Mills Operating Full Force—Yellow 
Pine Limits Scarce—Local Trade Active—Prices 
Steady; Demand Good. 


ATLANTA, GA., May 14.—With an increased demand 
and the announcement that southern Georgia mills are 
shipping more iumber to the East and North this year 
than ever before, comes the disquieting rumor that a 
number of large mills are expected to discontinue opera- 
tions in the immediate future on account of an increas- 
ing scarcity of yellow pine. 

It has been announced that Corbett & Taylor, of 
Bridgeboro, have cut out, and that within two months 
their big mills will be closed. Both members of the 
well known Georgia firm are advanced in years, and ac- 
cording to local lumbermen both will retire when their 
mills discontinue operations this summer. ‘The reason 
given for retirement by the lumbermen is the extreme 
and growing scarcity of yellow pine in south Georgia. 
One of the members of the firm is quoted as saying that 
he has been unable to secure another location in the 
state where there is sufficient standing yellow pine tim- 
ber to warrant the erection of another large mill. 

The announcement that Corbett & Taylor will have 
cut out in the near future, following so closely upon 
the heels of similar announcements by the Kingwood 
mills at Union Pineopolis and the closing of the plant 
of J. 8S. Bettis & Co. at Ashburn, has been the cause 
of considerable comment during the last week. 

Aside from the retirement of the large concerns men- 
tioned the reports from the southern Georgia mills have 
been most encouraging and enthusiastic. An unusually 
good local demand is reported. The local demand, aug- 
mented by the northern and eastern trade, has placed 
an impetus on the mill business, which has more than 
overbalanced the disquieting rumors regarding the 
scarcity of yellow pine. 

Atlanta lumber dealers, while declaring that the local 
market for the spring has not reached their midwinter 
expectations, admit that it is better than it was during 
the same month a year ago. The volume of business has 
increased approximately 15 percent, according to a well 
posted wholesaler, and demand and prices are steady. 
The increase in the volume of business is attributed 
principally to the increase in population of the city, 
which naturally means the erection of more buildings and 
the activity of the local real estate field, where operators 
are constantly booming new residential sections. 

Prices are generally steady and slightly advanced ex- 
cept in the shingle market. This is not unusual for the 
season, according to the local men, and is caused by the 
fact that the farmers are busy with their crops and 
making few purchases for repairs ete. 

An announcement recently received with interest by 
local lumbermen is that the Atlanta-Carolina Railway 
Company, through a deal with Cincinnati financiers, has 
secured sufficient funds to complete the interurban road 
to Augusta. M. Mason, president of the company, an- 
nounces that the road will be completed from Atlanta 
to Conyers, thirty miles, by the first of the coming’ year 
and the entire line will be in operation within two years, 
the contract limit. Adams & Spurm, of Columbus, Ohio, 
have been awarded the contract for the construction 
of the road, and with a large force of men they will 
arrive in this city tomorrow to begin operations. Mr. 
Mason states that more than 1,000,000 feet of timber 
will be used in the construction of bridges between this 
city and Conyers. Within the thirty miles there will be 
ten long trestles and two steel bridges. The contract for 
this timber is expected to be the subject of eager build- 
ing by Georgia mills. When completed the road will be 
the longest electric line in the South. 





IN CENTRAL GEORGIA. 

Macon, GA., May 17.—The Massee & Felton Lumber 
Company, this city, is putting up a single 9-inch band mill 
with steam set works, gang edger and horizontal slab 
resaw. Contract for all this equipment was placed with 
the Prescott Company, Menominee, Mich., a short time 
ago. The mill building will be 42x160 feet long. The 
Massee & Felton Lumber Company has a tract of 25,000 
acres of timber on the Oecmulgee river, just south of 
Macon, consisting largely of choice red gum and white 
and red oak—perhaps the largest body of timber lying 
in one stand in that section of Georgia. The hardwood 
mill when it begins operation will work in connection 
with the present factory of the company, and furnish 
lumber for the interior trim and hardwood flooring. 
O. W. Brightman, formerly’ general manager of the Bird 
& Wells Lumber Company, at Wausaukee, will have 
charge of the new mill operations. 





IN NORTHEASTERN FLORIDA. 


Mill Overbooked with Orders and Operators Find No 
Excuse for Complaint—Opening of Steamship Ter- 
minals—Interesting Law Suit. 


JACKSONVILLE, FLa., May 13.—There has been some- 
what of a falling off in the volume of business offered 
during the last week, but as all of the mills are behind 
on their deliveries, operators are not complaining and 
the brokers are having an opportunity to clean up some 
old balances that have been left on their hands. 

The Clyde Steamship Company will open its terminals 
to general traffic the coming week. These terminals 
will make a big addition to the company’s facilities 
for handling freight and, with the advent of. the daily 
sailings on May 22, will be a matter of great importance 


to the lumber trade, which has been greatly hampered 
in making prompt deliveries by water. 

A law suit of interest to lumbermen has been insti- 
tuted in the federal court by the Hoagland Lumber 
Company, of Astor, against the owners of the tug Willie 
to determine the liability of lightermen as to the safe de- 
livery of shipments entrusted to their care. This is an 
action for damages caused by the sinking of a lighter 
of lumber while en route from Astor to Jacksonville. 
The outcome is being closely watched by lumbermen, as 
this is a matter that has been in dispute for years, 

Bids will be opened within the new few days at the 
offices of the United States engineers for the dredging of 
the river for the proposed 30-foot channel to the ocean. 
This is a project of great importance to this port, as it 
will enable the largest vessels to complete cargoes here. 
The contract will be placed on the continued list and 
money appropriated from time to time as required to 
earry the project to completion. 





FROM THE MARYLAND METROPOLIS. 


Model Plant for Utilizing Narrow and Waste Stock— 
Orders Are Small in Size but Fair As to Number— 
Uniform Hardwood Inspection. 

BALTIMORE, MD., May 26.—After months of adjusting 
and rearranging, the new box shook plant of the Surry 
Lumber Company at Berkeley, near Norfolk, Va., is 
practically in complete running order. Last week the 
factory turned out an average of 100,000 feet of 
lumber daily, which will be increased when the ma- 
chinery has been thoroughly worn down. Officers of 
the company—and Gen. Francis EK. Waters, the presi- 
dent, in particular—are highly elated over what has 
been accomplished. The plant embodies the solution 
of the problem of utilizing narrow lumber. In _ pur- 
suance of this solution a new machine which tongued 
and grooved the narrow strips, glued and joined them, 
and which did the dressing and matching at a single 
operation, was exhaustively tried out. This plant is a 
model of its kind, all machinery being driven by elec- 
tricity and every advantage being taken to save time 
and labor. It is possible, for instance, by the me- 
chanical equipment of the plant, to turn out prac- 
tically as much work at the Berkeley plant factory 
as at the Dendron plant, although sixty or seventy 
fewer men are employed. The new machines virtually 
convert lumber worth about $9 a thousand feet into 
stocks worth not less than $16. The box ends made 
by the new process have been thoroughly tested and 
pronounced better in some instances than a solid board, 
for the reason that wide lumber often shows a streak 
of pith, which causes the board to warp and split 
in the printing press. The joints are pertect and the 
ends have the appearance of being in one piece, so 
excellent is the work done by the machine. 

The Surry company has acquired the machines out 
right. General Waters points out that the machine 
means much to the North Carolina pine trade in that 
it increases the value of low grade stocks, which 
before were difficult to dispose of, and thus lessens 
the drain on the shortleaf pine timber. He calls atten- 
tion to the fact that there is not available any other 
method of comparison to show the decrease or ex- 
pansion of the North Carolina pine industry than 
figures giving the total number of feet. This method 
takes no account of wide or narrow stocks, and fails 
to show to what extent the production of wide stocks 
has diminished. If it were possible to get down to 
the facts insofar as they relate to widths, it would 
probably be found that the quantity of wide lumber 
turned out is steadily declining, and that in reality 
the timber resources of the shortleaf pine belt are 
being subjected to a heavy drain. The new machines 
will do much to retard the process. The equipment 
of the plant has been an object of deep interest and 
attention to the North Carolina pine manufacturers 
generally, and has been inspected by many persons. 

Lewis Dill, who was appointed a member of the 
committee of the National Wholesale Lumber Dealers’ 
Association to undertake the unification of the hard- 
wood inspection rules, and bring into harmony the Na- 
tional Hardwood Lumber Association, under the rules 
of which the Baltimore Lumber Exchange is working, 
and those of the Hardwood Manufacturers’ association, 
has got promptly down to work, and has undertaken 
to sound local sentiment. He has found local hard- 
wood trade somewhat skeptical as to the results of 
the effort at unification. 

M. 8. Baer, of R. P. Baer & Co., who recently made a 
trip to West Virginia and the middle West, returned 
with the impression that while business is quiet, few 
dealers being disposed to place orders in any volume. 
Stocks in the hands of the millmen are low, and it 
will require very little movement to impart a decided 
uplift to values. At present most hardwood men get 
their business from day to day, never having very 
much ahead, but in the end the aggregate compares 
very favorably with what has been done before. Fur- 
niture factories and other woodworking establishments 
are reported fairly quiet, and other markets are ap- 
parently in much the same shape. But notwithstand- 
ing this state of affairs, the movement, as measured by 
periods, keeps up, and there is really little to com- 
plain of in point of volume. 

The decision of the United States Supreme Court in 
the Standard Oil case is regarded by local lumbermen 
as tending to clear the atmosphere and as likely to 
give a healthier and stronger tone to trade. 
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Timber Loans 


E are prepared to make loar .a 
amounts of $200,000 and upwards 
secured by first mortgage on high grade 
accessible standing timber owned by 
established, going lumber companies. 

















Correspondence and personal interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 
Rennes >00¢ 
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We own and offer, subject to prior sale, the unsold portion of 


$330,000 


Hackley - Phelps - Bonnell 
Company 


First Mortgage 6% Sinking Fund Timber Gold Bonds. 
Interest payable April 1, and October 1. 
Denominations $500 and $1000. 


Callable at 102% and Interest on any interest date, 
in the reverse order of their maturity. 


MATURITIES 
$15,000 October 1, 1912 $25,000 October 1, 1919 
20,000 October 1, 1913 25,000 October 1, 1920 
20,000 October 1, 1914 25,000 October 1, 1921 
25,000 October 1, 1915 25,000 October 1, 1922 
25,000 October 1, 1916 25,000 October 1, 1923 
25,000 October 1, 1917 25,000 October 1, 1924 
25,000 October 1, 1918 25,000 October 1, 1925 
PRICE-100 and accrued interest to yield 6% per annum 


SECURITY. 


Stumpage and Lands 979,908 
Plant, Equipment and Townsite 244,745 

Cash, Bills and Accounts Receivable and 
Lumber 387,078 
TE. ... ccnscnaubeaneetignes $1,611,731 


1. These bonds are secured by a closed First Mortgage on 
all the property of the Company, including 22,000 acres of 
timber lands. : 

2. Value of the property securing this issue is almost five 
times the bonded debt. 

%. The Company has cash assets amounting to $364,000, 
which is $34,000 in excess of this issue 

4. Through the operation of the sinking fund, f2 50 per 
thousand feet, the bonds should be retired before maturity. 

Copies of circulars, Attorneys’ Opinions, Trust Deed, Audi- 
tors Report and Timber cruise of J. P. Brayton, Esq.. may be 
had upon request, 


—— 


FINLEY BARRELL & COMPANY 


Monadnock Block, 
CHICAGO. 


BOND DEPARTMENT, Frederick A. Yard, Manager. 
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American -Credit Indemnity 
Company 
OF NEW YORK. 

Insures Wholesale Lumbermen against ex- 
cessive loss through insolvency of customers. 
The stupendous amount of annual loss by 


bad debts makes Credit Insurance necessary. 


Loss Payments to Policy Holders 
over $7,265,000,00. 


Marquette: Building, 
CHICAGO. 





302 Broadway, 
NEW YORK. 


415 Locust St., 
ST. LOUIS. 
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LOANS © 
TIMBER LANDS 


For Long Periods of Time in 
Amounts From $100,000 Up 


We have been in the lumber business for over 
thirty years. 
We now control and operate a number of mills. 


We have been loaning money to lumbermen 
for many years. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


Lyon, Gary & Company 


140 S. Dearborn St., CHICAGO. 
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VAVATATALTAY 


[TIMBER BONDS 


Owners of high-grade standing tim- 
ber desirous of borrowing money 
on same secured by a First Mort- 
gage are invited to communicate 
with us. We are prepared to fi- 
nance companies which are anxious 
to obtain additional capital with 
which to operate tracts of timber. 














A. B. Leach & Co. 


‘140 DEARBORN STREET, 
CHICAGO. 


NEW YORK PHILADELPHIA BOSTON 








Fort Diiidinesl 
National Bank 


Capital, - $1,500,000 
Surplus & Profits, $400,000 
Deposits, - $17,000,000 





WM. A. TILDEN, President. 
NELSON N. LAMPERT, J. FLETCHER FARRELL, 
Vice-Pres. Vice-Pres. 


HENRY R. KENT, Cashier. 


GEORGE H. WILSON, CHARLES FERNALD, 
Assistant Cashier. Assistant Cashier. 


THOMAS E. NEWCOMER, Assistant Cashier. 
UNITED STATES DEPOSITARY. 











TIDE OF TRADE IN THE ST. LOUIS FIELD 














We solicit accounts of banks, corporations, firms and individuals 
and endeaver to give prompt and efficient service by per- 
sonal and courteous attention to our customers. 








TIMBER 
INVESTMENTS 


British Columbia 
A Specialty. 


W. P. KETCHAM 


826-7 Henry Building, 
SEATTLE, - WASH. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from seaboard. We 
handle all classes of cargo. and have Special Department 
f handling Export Lumber Shipment. 














IN MIDDLE MISSISSIPPI RIVER DISTRICT. 


Attention Centered upon the Affairs of the Retailers— 
Prospects Extremely Favorable to Yellow Pine Boom 
—Crop Situation. 

Sr. Louts, Mo., May 16.—Now that a favorable crop 
situation, due to the timely arrival of warm and settled 
weather, is practically assured, and the farmers and 
orchardists are evincing a strong desire to pour a 
considerable part of their wealth into building and re- 
pair channels, the attention of the lumber trade naturally 
centers upon the affairs of the retail lumber merchants, 
who now become a most important factor in the situa- 
tion. 'The query which first presents itself to the manu- 
facturing and jobbing end of the trade is, ‘‘ What 
ig the real condition among the retail lumbermen with 
regard to stocks?’’ Perhaps this query can best be an- 
swered by giving the experience of the W. T. Fergu- 
son Lumber Company. Tom Whitmarsh, general manager 
of this concern, recently sent out circular letters to all 
his traveling salesmen, about sixty in number, in which 
he asked each one to send in a definite report as to the 
condition of yard stocks in his territory. This week 
Mr, Whitmarsh had most of the replies in hand. As 
these replies come from all sections of the country, they 
may be taken as well representing the retail condition. 
Irom these reports it appears that, generally speaking, 
yard stocks are not heavy. In the larger centers the 
stocks are Jarger than they are in the smaller towns. 
As a rule the small yards carry stocks greatly below 
normal. ‘The retailers are withholding their buying, it 
is said, in hopes that prices will become lower, which 
is not at all likely from underlying conditions. One 
thing certain is that no matter what the price of lum- 
ber is, the retailer will have to come into market as 
soon as the rush comes, and it is believed that the 
prosperous condition of the farmer will cause an almost 
unprecedented demand. And with yard stocks as low 
as they appear to be throughout the country, stocks 
will be depleted at the first onslaught of the buyers, 

When the buying actually begins, which will be as soon 
as the crops are harvested, the saw mills will come into 
the limelight and from indications it appears that 
all those engaged in handling lumber—from tree 
to consumer—will be, figuratively speaking, between the 
devil and the deep blue sea. The mills scarcely will be 
in position to ship dry stock on demand in large quan- 
tities for the reason, first, that they all have been sub- 
jected to a heavily enforced curtailment in production 
and, second, that by the time trade opens up briskly 
there likely will be a shortage of cars at mill points 
due to the heavy crop movement. From this it would 
appear, primarily, that the retailer is in error who ex- 
pects prices to break, and that if he wishes to provide 
for a rainy day at current prices and get the stock 
by the time he needs it he should send in his orders 
without delay. That there will be a heavy demand for 
lumber from the rurai districts alone is foreseen. In 
these columns last week the excellent fruit and grain 
prospects were dwelt upon—prospects that have been 
enhanced this week by a continuance of fine weather. 
In fact it is safe to say that the whole crop situation 
has become set. It is too late for a meteorological 
backset. The farmers are busy afield, singing as they 
work, in anticipation of the golden harvest that their 
efforts are to yield. Between showers, so to speak, 
they already are giving thought to the new farm house 
that has been discussed for several months, and to the 
leaky henhouse roof that will have to be reshingled 
this year. Many of them already have spoken to their 
lumber merchant about these improvements and the 
retailer has made price inquiry for the stock, but has 
hesitated about placing the order. This is the situa- 
tion today. The tone and the volume of inquiry com- 
ing from other elasses of buyers are significant. The 
factory trade looks for a lively market. Railroads are 
not giving out much about their plans, but those who 
know whereof they speak say a large number of requi- 
sitions will be sent out this year. Thus the yellow pine 
outlook, so far as demand is concerned, is excellent. 
The question now appears to be how to supply it. 


Commissioner to Hear Ouster Testimony. 


The celebrated Missouri yellow pine ouster suit will 
have another hearing next Monday. Special Commis- 
sioner Robert D. Reynolds will hold court at the South- 
ern hotel in this city on that date and listen to testi- 
mony in the case of the State of Missouri vs. the Arkan- 
sas Lumber Company et al. This is popularly known 
as the lumber ouster case, in which the state is endeavor- 
ing, upon the representations of Herbert Hadley, one- 
time attorney general, now governor of Missouri, to 
oust forty-seven yellow pine manufacturers from doing 
business in the state, on the ground that these concerns 
constitute an illegal combination in restraint of trade. 
Subpenas were served this week upon representatives 
of the forty-seven concerns under suspicion, or as many 
of them as could be located, some of them having gone 
out of business. The testimony to be offered at next 
Monday’s hearing will be made the basis of an argu- 
ment before the supreme court. 

None welcome the coming hearing more than the lum- 
bermen themselves. They have chafed for the last 
three years under the lash of suspicion and their busi- 
ness unquestionably has suffered through the influence 
that the suit has had upon the public. The lumber- 
men feel that they have had the short end of justice 
in this case. In the Missouri courts, as elsewhere, a 
person charged with crime is entitled to a speedy trial, 


but in spite of every effort that the lumbermen have 
made to have themselves brought to the judicial bench 
so that they could either go to jail or have. their skirts 
cleared forever of the suspicion that has been directed 
against them the officers of the state refused to make 
a move. Once a delegation of prominent lumbermen 
went to Washington, D. C., and had a talk with the 
President about the injustice of their position, but the 
latter could promise little or nothing for their relief. 

It was in October, 1907, that Chief Justice Grant, up- 
on application of Attorney General Hadley, appointed 
Robert G. Mitchell as a special commissioner to take 
testimony for the purpose of ascertaining whether forty- 
seven lumber concerns doing business in Missouri were 
violating the antitrust laws of the state. The lumber 
companies specified were the following: 

Long-Bell Lbr. Co., Kansas City. 

Lufkin Land & Lbr. Co., Kansas City. 

George W. Miles Timber & Lbr. Co., St. Louis. 

Missouri Land & Lbr. Exchange Co., Kansas City. 

Hogg-Harris Lbr. Co., St. Louis. 

Huie-Hodge Lbr. Co., Hodge, La. 

Ingham Lbr. Co., Kansas City. 

Leidigh & Havens Lbr. Co., Kansas City. 

Frost-Trigg Lbr. Co., St. Louis. 

Glenn Lbr. Co., Kansas City. 

Grayson-McLeod Lbr. Co., St. Louis. 

Ferguson-McDaris Lbr. Co., St. Louis. 

Frisco Land & Lbr. Co., St. Louis. 

Fred B. Dubach Lbr. Co., St. Louis. 

Dierks & Sons’ Lbr. Co., Kansas City. 

Crescent Lbr. Co., Kansas City. 

Clark & Bates Lbr. Co., Kansas City. 

Barr-Dubach Lbr. Co., Kansas City. 

Badger-Pomeroy Lbr. Co., St. Louis. 

Badger Lbr. Co., Kansas City. 

Arkansas Lbr. Co., St. Louis. 

Alf Bennett Lbr. Co., St. Louis. 

Black Bayou Lbr. Co., Kansas City. 

Bowman-Hicks Lbr. Co., Kansas City. 

Bradley Lbr. Co., St. Louis. 

Calcasieu Lbr. Co., Kansas City. 

C. J. Carter Lbr. Co., Kansas City. 

Central Coal & Coke Co., Kansas City. 

Chicago Lbr. & Coal Co., St. Louis. 

Colonial Lbr. Co., St. Louis. 

Detroit Timber & Lbr. Co., St. Louis. 

Dierks Lbr. & Coal Co., Kansas City. 

Dixie Lbr. Co., St. Louis. 

Foster Lbr. Co., Kansas City. 

Kreeman-Smith Lbr. Co., St. Louis. 

Missouri Lbr. & Mining Co., Kansas City. 

Missouri Tie & Timber Co., Kansas City. 

National Lbr. Co., St. . Louis. 

J. R. Perkins Lbr. Co., St. Louis. 

W. R. Pickering Lbr. Co., Kansas City. 

Sawyer-Austin Lbr. Co., Kansas City. 

Summit Lbr. Co., St. Louis. 

George Surmeyer Lbr. Co., St. Louis. 

Van Cleave Lbr. Co., St. Louis. 

Louis Werner Saw Mill Co., St. Louis. 

Ozan Lbr. Co., St. Louis, 

It is not definitely known at this writing whether testi- 
mony will be heard from all of the witnesses that have 
been subpenaed or whether only those witnesses will be 
called that are directly identified with the case of the 
Arkansas Lumber Company. Some of the lumbermen 
were inclined to the belief that the testimony of a few 
would be made to serve the whole. Some complications 
naturally will arise over the fact that the original in- 
dictment will have to be modified, as several of the con- 
cerns mentioned have gone out of business entirely, be- 
come merged with others or have changed their names, 
Others have moved from the state. But the lumber- 
men are not going to split hairs about these complica- 
tions. What they want is a speedy trial and they are 
anxious to lend every assistance possible to the task of 
taking testimony. They did it before, in March, 1908, 
when the case came up in the form of a hearing before 
Special Commissioner Mitchell, who subsequently died. 
The chief witnesses at this hearing were the secretaries 
of the National Lumber Manufacturers’ Association and 
the Southwestern Lumbermen’s Association, who told 
about some of the methods that once had been used 
but long since had been abandoned, either because of 
their obsoleteness or their possible construction as illegal. 
There was no dodging questions by the witnesses and 
it was easy to see that the lumbermen were doing their 
part to make good in their promise to give every as- 
sistance possible to an honest hearing. So content 
were the lumber interests with the character of the 
investigation that they waived their cross examination 
and put no witnesses of their own upon the stand. The 
testimony of George K. Smith and Harry Gorsuch was 
called ‘‘information’’ by the investigators and it was 
stated that if it was subsequently decided that there 
were sufficient grounds in the evidence upon which to 
base an action, the case would be brought to trial. That 
was three years ago. The fact that now, after a lapse 
of three years the state is summoning witnesses in an- 
other hearing is taken as evidence conclusive that the 
state thinks that it has enough evidence to make out a 
case, 

Yellow Pine Trade Gossip 


R. A. Joy, formerly with the sales department of the 
Van Cleave Lumber Company, has accepted a position 
with the Berthold & Jennings Lumber Company as Chi- 
cago salesman. 

C. D. Johnson left Sunday night for Huttig, Ark., 
where he joined a party of officials of the Frost-Johnson 
Lumber Company. The party after inspecting the Union 
plant at Huttig left in a private car on a tour of in- 
spection of the company’s other mills. : 

Al Whitmarsh, general manager of the William Bu- 
chanan Lumber Company, of Texarkana, was in the 
city this week. He said that business so far as the 
sales department is concerned is brightening up, but 
mill conditions are not so favorable on account of en- 
forced curtailment. 

H. 8. MeGavic, who makes a specialty of west coast 
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shingles, reports that the shingle market is firming up. 

Another bright idea came to Julius Seidel recently 
on the oceasion of a ‘‘seeing St. Louis’’ excursion un- 
der the auspices of the business men -of the city, the 
purpose being to acquaint everyone with the extent of 
the city’s manufacturing industry. Mr. Seidel’s mam- 
moth lumber yard was on the route and he made elabo- 
rate plans to direct the attention of the excursionists to 
the fact that one Julius Seidel had a retail lumber yard 
in St. Louis, Mr. Seidel had his entire yard surrounded 
with flaming banners, his men were all mounted on lum- 
ber piles waving American flags and they cheered lustily 
when the train went by. Not a soul on board failed to 
note that Mr. Seidel was in business. Many of the 
excursionists afterwards congratulated him on his en- 
terprise. 

C. G. Schilling, sales manager for the W. T. Ferguson 
Lumber Company, has returned from New York with 
the order in his pocket that was the object of the trip. 

George Hogg, of the Hogg-Harris Lumber Company, 
reports that his trade this week has been fair, with 
prices firm. 

J. R. Welch, local sales representative of Lee Wilson 
& Co., Incorporated, of Memphis, reports that his trade 
has been holding up fairly well this month. The mill 
which his company has erected at Wilson, Ark., will be 
completed and ready for cutting about July 1. This is 
a steel and concrete mill, having a capacity of 75,000 
feet of hardwood a day. 

J. H. Graham, of the Graham Lumber Company, re- 
ports that business with him has been somewhat bet- 
ter this week, with a more encouraging price tone. 

Alf Bennett, of the Bennett Lumber Company, states 
that his trade this week has been fair and that prices 
have been somewhat stiffer on one or two items. 

Ben Van Cleave, of the Van Cleave Lumber Com- 
pany, reports that business conditions with him are 
somewhat improved. There is a better tone to the mar- 
ket, he says. 

G. C. Goss, sales manager of the Summit Lumber Com- 
pany, notes an increase in the volume of inquiries and 
in the number of sales, with firm prices prevailing. 

E. C. Robinson, of the Robinson Lumber Company, 
says that line yard trade, although not brisk, has im- 
proved. 

G. E. Shehan, sales manager for the Berthold & Jen- 
nings Lumber Company, reports that he has had a good 
run of business this week. 

F. J. Shields states that at the rate inquiries are com- 
ing in a big trade volume should develop before many 
days have elapsed. 

The Behrens Lumber Company has had a run of orders 
on heavy timbers this week, with prices stiffer than 
they have been. 

Frank Brewer reports that trade with him has been 
fair this week. 

As related in these columns two weeks ago, it is to 
be the policy of the Freeman-Smith Lumber Company 
to give its employees the very best that is obtainable 
in the way of uplifting influences, in the form of lec- 
tures and entertainments, to be given in the com- 
pany’s new club house. The club has been equipped 
with a splendid library of standard books. Billiard 
and pool tables have been installed and indoor games 
of all kinds have been provided for grown folks and 
children. The club is in charge of a deaconess. The 
regular lecture course will be opened this week by P. 
F. Cook, of St. Louis, who on Wednesday night will 
deliver a lecture on ‘‘Character and Citizenship.’’ 
On Thursday night Mr. Cook will speak on ‘‘ Intellect 
and Influence of Woman.’’ On Friday night he will 
address the young people on ‘‘The Unlit Lamps and 
The Ungirt Loins.’’? This is probably the first preten- 
tious scheme of the kind that has ever been inaugurated 
by a lumber company for the uplifting of the people 
who make up its sawmill community. 





MOUND CITY HARDWOOD NOTES. 


Lumbermen Advised to Make Formal Complaint for 
Relief Against Rate Discrimination—Have Strong 
Case and Good Chance to Win. 

Sr. Louis, Mo., May 16.—The latest development in the 
fight of the St. Louis lumbermen to be relieved of the 
discrimination which they claim was imposed upon them 
by the advance of one cent a hundred pounds shipped 
to St. Louis from southern producing points, which went 
into effect January 5, is a recommendation from Secre- 
tary McBlair, of the Lumbermen’s Exchange, that formal 
complaint be laid before the Interstate Commerce Com- 
mission. This recommendation is made in a letter which 
Mr. McBlair this week addressed to Thomas E. Powe, 
chairman of the traffic committee of the Lumbermen’s 
Exchange and the Lumbermen’s Club. Mr. Powe is out 
of the city this week but will give consideration to the 
recommendation of Mr. McBlair as soon as he returns. 
From the present temper of local lumbermen it is pretty 
safe to say that the course advised by Mr. McBlair will 
be followed, as it has become a well demonstrated fact 
that lumbermen need not look for relief from the 
railroads. Mr. McBlair’s letter to the chairman of the 
traffic committee of the representative lumber bodies of 
the city is as follows: 

Since the conference which the lumber interests had with 
the railroads last month the writer has been devoting a 
g00d deal of careful thought to the proposition of having 
the present 1 cent discrimination against St. Louis rescinded. 
After viewing the matter from every side, considering those 
instances of where somewhat similar rate situations have 
been successfully handled, considering the real strength of 
the position of our local lumber interests in this matter, 

have arrived at the conclusion in my own mind that to 
further negotiate with the railroads would be unwise and 
that the only real hope of an adjustment lies in filing formal 
complaint with and dghting the matter before the Interstate 

Commerce Commission, of Washington, D. C. There exists 

Some divergence of opinion as to this among our local lum- 

bermen. However, from the respenses which have been re- 

ceived to a recent letter sent from this office under date of 
the 5th it would appear that a majority favor this course. 


Reasons for Making Complaint. 

There are several factors, to my mind, which stand out 
ae ee oe as reasons why no further conferences with the 
railroads should be held. 

During the first stages of the writer’s acquaintance with 
this proposition, he busied himself with learning the lum- 
bermen’s arguments and the strength and weakness of their 
position. More recently, in order to be unbiased, the writer 
has endeavored to place himself in the position of the rail- 
roads. From that position he does not see any real valid 
reason why the railroads should grant this return to old 
conditions voluntarily. I do not believe that there would be 
noticeable in the tonnage records of the railroads any ap- 
preciable decrease in its volume since the rates were ad- 
vanced. I do not believe that any appreciable decrease in 
tonnage which could be attributed to this advance will be 
perceptible for some time yet. I am strongly of the opinion 
that were I a railroad man +. efforts would be to ignore 
the appeals of the lumbermen if possible, and if not to en- 
deavor to “jockey them along with the idea of delaying 
action on their part as long as I could. My position as a 
railroad man would be that the lumber interests of St. Louis 
are too big and too strong to be wiped out of existence by a 
1 cent freight rate advance. 1 would stand in the position 
that if the matter was taken before the Interstate Commerce 
Commission I would have a fair chance of winning out any- 
how, and that inasmuch as the commission sustained this 
advance when it was made in spite of the protests of some 
of the local lumbermen these same local lumbermen would 
hesitate very long for that reason before again presenting 
the matter before that tribunal. 

Continuing on the railroad man’s position, I would en- 
deavor to have the lumber interests bring out salient facts 
and their strongest points in conference, as having these 
facts in my possession my legal department would fe that 
much more competent to cope with any complaint which 
they, finally despairing of an amicable adjustment, might file. 


Case Not Properly Passed Upon. 


Now it is my belief that careful thought upon the above 
points will incline one to a recognition of their strength, if 
not an agreement with my views. ‘To my mind, however, 
the position which the lumber interests of St. Louis would 
occupy in such a case before the commission would be very 
much stronger than that of the railroads, and it is my 
conviction that we would have an 80 percent chance of 
winning. The primary fact in the mind of the casual ob- 
server of this situation is that the commission, having once 
passed upon same, any fight to reopen the matter and win 
the case would be hopeless. From my own investigations, 
if they have disclosed the true conditions, our complaint 
would be both a consistent and a formidable one. The com- 
mission, it appears, has never really passed upon the matter, 
but the representations of some of our lumbermen at the 
time merely, because of the lack of unanimity among our- 
selves, constituted a weak objection in their eyes, not war- 
ranting their exhaustive investigation. Had formal com- 
plaint been filed at that time it is difficult to understand 
why it should not have been successful. 

In such a complaint as we would present the railroads 
would very probably bring out the argument that the present 
differential between Cairo and St. Louis was a more equitable 
and proper one than existed before the advance. This, just 
as an illustration, would prove succulent food for our legal 
representatives as the commission is on record as favoring 
equalizations by reductions rather than by increases in rates. 
Judging by my own experiences and observations the com- 
mission has a leaning toward the shippers in such matters. 
In the recent case of the Commercial Club of Omaha vs. 
Anderson & Saline River Railroad Company et al., in which 
this specific point was involved, the commission sustained 
the contention of the Omaha club. The situation in that 
case was that the shippers of Lincoln and Des Moines, which 
took a 26%-cent rate from southern common points as op- 
posed to a 25-cent rate to Omaha, complained and the com- 
mission required the railroads to establish a parity between 
all three points. The railroads established the parity by in- 
creasing the rate to Omaha to 264% cents. The Omaha 
club made complaint to the commission, and that body ruled 
that the 25-cent rate be made to all three points, thus 
equalizing the rates by a reduction, 

It is customary in cases of this kind to ask reparation. 
If we were successful this would much more than reimburse 
our local lumbermen for their investment in the fight, which 
in itself would, I believe, be small individually. 

As stated above, having viewed this situation from the 
standpoint of comparison, justice and the probability of suc- 
cessful outcome before the commission, two conclusions ap- 
pear to me inevitable; one that we should delay no longer 
in conference with the railroads as we thus give them valu- 
able data which they could turn to their own use, and the 
delay unquestionably affects our chance before the commis- 
sion; the second being that we possess a particularly excel- 
lent chance of winning the case. 


Hardwood Trade Gossip. 


Hf. 8S. MeGavie has been appointed St. Louis selling 
agent for the Shingle Manufacturers’ Agency, of 
Seattle, Wash., a body composed of many of the lead- 
ing manufacturers of shingles on the west coast. 

William Miller, formerly of New Orleans, La., has 
taken a position with Frank Hanley, one of St. Louis’ 
hustling cypress dealers. 

Tom Powe, of the Powe Lumber Company, was in 
Little Rock, Ark., this week attending the Confederate 
reunion. 

William Lothman, of the Lothman Cypress Company, 
reports that orders are coming in more freely this 
week and that prices are firm. 

E. W. Wiese, of the Thomas & Proetz Lumber Com- 
pany, states that business with him has been good this 
month. He reports a decided boom in lower grade 
lumber, while the inquiry for better grades is showing 
marked improvement. 

Joseph Hafner, of the Hafner Manufacturing Com- 
pany, reports that trade has been fairly good with 
him this week, the feature of the week being a 
strengthening in all lower grades of stock. 

E. H. Luehrmann, of the Charles F, Luehrmann 
Hardwood Lumber Company, states that business has 
been good this week in all lines, the heavy buying 
being particularly limited to low grade stocks. 

George Cottrill, of the American Hardwood Lumber 
Company, states that his trade this week and in fact 
all this month has been as good as can be expected 
under existing conditions. 

E. H. Klonn, wholesale dealer of Chicago, was in 
St. Louis this week on business. 

Henry Quellmalz, of the Quellmalz Lumber & Manu- 
facturing Company, reports an active movement this 
week in his special line, which is wagon and handle 
stock. 

W. W. Dings, of the Garetson, Greason Lumber Com- 
pany, states that trade with his concern has been fair 
lately. 

C. L. Culler, of the Bunker-Culler Lumber Company, 
states that his recent move to St. Louis was business 
foresight on his part. 








owe their prosperity largely to the fact that they 
keep in close touch with every phase of their 
business. We make it part of our business 
to systematize book-keeping methods so as to 
save labor and time and place you in easy 
touch with the conditions of any department. 

e solicit correspondence and will be pleased to 
give any information desired about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Building 
CHICAGO 














This word 
means a great 
deal to all of us. Credit is an important 
factor in business snccess when used rightly but 
becomes a destruct ve agent in the hands of dis- 
honest men. In connection with our 


Red Book Service 


which furnishes dependable reports on the lumber 
and woodworking trade, we have a well organized 


Law and Collection Department 


at your service. We've had over 32 years’ ex- 
perience collecting lumbermen’s accounts. Let 
us give further particulars regarding this service. 


Lumbermen’s Credit 


Association 
Established 1876 

_ TT Jackson Bivd., Chicago 116 Nassau St., New York 
ican Lumberman 
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CA Card User’s Testimony ) 


“I’m always proud when I have the opportunity to hand one 
of my cards toa man, I feel sure, when I reach for my case 
that the cardsin it will be smooth and clean, well engraved 
or printed, and altogether the best card that money or art can 
produce; No one can scrutinize it critically and make me 
doubt that it is the best card that could represent me in a 
business transaction,” 


Peerless Patent Book Form Cards 


won this commendation from a user, purely on their merits. No 
other card could merit as much, because it is 
the one best card. Our 

Therefore the suggestion of that Smart 
testimony should be sufficient. Cards 
Send today for a sam- in 
ple book of the cards, Case 
and see for yourself 
that they are what 
you need, 

Note: — They are 
bound in books. but 
are detached with- 
out tra. of a rough 
edge. 
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The John B. Wiggins Company 
Sole Manufacturers 
ENGRAVERS, DIE EMBOSSERS, PLATE PRINTERS 
Davars East Adams Street, Chicago 








New York Office, 350 Broadway 





Good Openings——, 


The timber lands along the COTTON BELT ROUTE 
in Missouri, Arkansas, Eadie and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many points 
for the following industries : 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Heading, 
Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements for the es- 
tablishment of Potteries, Brick Yards, Tiling Factories, Etc. 

The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. 

A well equipped industrial department is maintained by 
this Company and reliable information and every — 
assistance will be rendered upon request regarding business 
opening and industrial opportunities. 

Write the undersigned for further informa- 
ton. 


GUY L. STEWART 


Agri. and Ind. Agt., Cotton Belt Route 
1348 Pierce Bidg., St. Louis, Mo, 
= 
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Fire Protection Free. 


It has been fully proved that the 


Best Protection 


against 


Loss by Fire 


is the 


Automatic Sprinkler 


You can have this protection 
by asking us to equip your 


ant with a 
Sprinkler System 


reinbursing ourselves for the 
investment out of the saving 
in Insurance. 

Why not have this protection 
included for the money you 
are now paying out for In- 
surance ? 


Geo. H. Holt & Co. 


926 Manhattan Building, 
CHICAGO, ILL. 
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Law for Lumbermen. 





Every Lumberman has frequentoccasion to investi- 
gate the law relating to some phase of lumbering or 
lumber sales. Consulting a lawyer means expense 
which, in minor matters can be avoided. 

The AMERICAN LUMBERMAN now has in course of 
preparation a volume covering important decisions in 
lumber cases from which the lumberman can get a 
working knowledge of the law relating to all sorts of 
lumber transactions. This work will be similar in 
character to ‘‘ Law for Lumbermen,”’ published in 
1902, but much more complete. It will be issued 
about August 1, under the title 


The Law of Lumbering 
and Lumber Sales 


and will be a reference work of great value to lum- 
bermen and attorneys who specialize in lumber cases. 

The price of this work will be $3, postpaid, but 
orders received prior to July 1 will be accepted at 
$2.50. This reduced price is offered in order to de- 
termine in advance of publication the size of the 
edition. 

Fill out and mail this blank and your order will be 
entered at the advance of publication price. 








1911. 





AMERICAN LUMBERMAN 
431 South Dearborn Street, CHICAGO. 


Please enter our order for 


**The Law of Lumbering’”’ at the special price of 
$2.50 avolume, payable on delivery. 
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IN THE MISSOURI-KANSAS DISTRICT. 


Yellow Pine Prices Holding Firm—Demand Improved 
for Lower Grades—Retail Buying Shows Activity— 
Call for Prompt Shipments. 

KANSAS City, Mo., May 16.—The yellow pine market 
shows a slightly better tendency than a week ago. 
The feature that is the subject of comment is the fact 
that prices are holding firm in spite of rather listless 
buying. The prevailing belief among manufacturers 
is that the period of uncertainty is past, and they are 
not feeling at all discouraged. 

Increased demand for the cheaper grades has de- 
veloped until nearly all mills are short on No. 3 
dimension and boards. This has so stimulated prices 
that No. 3 boards are selling at from $3 to $4 above 
old prices. One wholesaler, who has a string of retail 
yards, had the temerity to suggest to a manufacturer 
who supplies his wholesale business as well as his re- 
tail yards, that he was making his low grades too 
good, in short, was crowding No. 1 stock into ship- 
ments when No. 2 had been ordered, and he feared 
this would have a tendency to abolish recognized lines 
of demarcation between the two grades. 

Some wholesalers state that in the distribution of 
stock an inereased number of their customers are call- 
ing for No. 2 dimension. When lumber was cheaper 
many yards handled No. 1 exclusively. But they are 
learning that they can use No. 2 as easily. Conse- 
quently demand for No. 1 has been reduced somewhat, 
and this grade has not felt to the full the price 
strengthening as has No. 2. If this tendency con- 
tinues manufacturers may be forced to make the dif- 
ference between No, 1 and No, 2 $1 instead of $2. 

No one expects much change in conditions until time 
for fall buying to begin. If demand and prices remain 
as at present there will be little, if any, complaint. 
There is plenty of money in the banks, but collections 
are not any too easy. The number of retail orders 
that come in with requests for prompt shipment are in- 
creasing daily, and a few open orders have been re- 
ceived during the last week. ‘The percentage of 
straight car orders is not so high as it was two weeks 
ago. 

Railroads are not buying much stock but enough of 
this business is going to keep prices fairly steady. Ex- 
port stock is bringing about 50 cents Jess than a week 
ago, with fair demand. Coastwise trade is brisk. A 
few of the larger mills have been cutting on timber 
orders almost exclusively for weeks. 

The Western States Lumber Company, C. L. MeGrew, 
manager, is putting in a retail yard at Kanima, Okla., 
on the Midland Valley railroad, midway between Stig- 
ler and Keota, at which points the company has yards. 
This makes four retail yards the company is operating 
in addition to its wholesale office. J. B. Brown, of 
Kanima, will manage the new yard. 

I. M. Noll, who has been at Los Angeles, Cal., for 
about a month, at the bedside of his mother, who is 
very ill, will return May 22. He will stay in Kansas 
City only long enough to look after matters connected 
with the Noll-Welty Lumber Company and will return 
to California. 

A. H. Henderson, general manager of the Wyatt 
Lumber Company, Wyatt, La., was transacting busi- 
ness in Kansas City the first of the week. 

Mr. Woodhouse, of Kane & Woodhouse, Lancaster, 
Kan., was in Kansas City lately. 

Henry Miller, of the If. C. Miller Lumber Company, 
Vinita, Okla., called on local lumbermen this week. 

W. A. Anderson, representing the W. EK. Thomas 
Lumber Company, of Kansas City, and the Weed Lum- 
ber Company, of Weed, Cal., spent Tuesday and 
Wednesday of this week in St. Louis. 





NEW PORCH COLUMN PLANT IN OPERATION. 

Beaumont, TEX., May 15.—The Beaumont Column 
Company, Beaumont’s latest industrial acquisition 
through the efforts of the Chamber of Commerce, began 
operation Monday morning. The plant, which is one 
of the largest of the kind in the country, occupies a 
10-acre tract of ground, with buildings and yards. 
The construction is thoroughly modern throughout, and 
especially designed for the manufacture of colonial and 
special porch columns from tupelo gum and other timber. 
The process of manufacturing and treating the columns 
is controlled by the company, which for several years 
operated a plant at Memphis, Tenn., and has an estab- 
lished trade throughout the United States, and especially 
in the North and East. The columns are bored out of 
solid logs, which are handled by the powerful machines. 
The tupelo logs are brought to the plant by barge and 
a great conveyor delivers them to the machines in much 
the same manner as pine logs are delivered to the saw. 
The tupelo logs are delivered to a mammoth turning 
lathe, which shapes the outside of the column, and it is 
then delivered to another big machine, and a powerful 
augur bores out the center, thus making a complete 
column in one piece. It is then put through a special 
process for curing and preserving. The plant will have 
a capacity of 500 finished columns daily, and about 
100 men will be employed in the factory and logging 
crews. The annual labor pay roll will amount to $75,000 
to $90,000. 

The Beaumont Column Company has been organized 
under the Texas laws, and capitalized at $100,000. The 
gentlemen composing the company are for the most part 
the same group that operated the plant at Memphis, 
Tenn., until the timber supply provided for by the com- 
pany was exhausted. The officers of the company are 


R. Morrill, president; J. E. Thomas, secretary; W. ©. 
Hall, treasurer and manager. 

The directors are R. Morrill, Benton Harbor, Mich.; 
W. A. Preston, Benton Harbor, Mich.; F. A. Wells, 
Wheaton, Ill.; C. J. Tully, Memphis, Tenn.; W. C. Hall, 
Beaumont, Tex.; J. E. Thomas, Beaumont, Tex.; John M. 
Conley, Beaumont. Tex. 





FROM A BIG EAST TEXAS MILL POINT. 
Prices Hold Up Well—Building Situation—Favorable 

Crop Conditions—Successful Trade Extension Excur- 

sion—Improved Export Demand. 

BEAUMONT, TEx., May 13.—There appears to be some 
progress toward a greater distribution of orders. Values 
hold their gains, and, apparently, there is nothing in the 
situation to prevent a continuance of improvement. Build- 
ing is being carried on with less interruption because of 
favorable weather. Rains have put the ground in excel 
lent condition and the farmers are busy with their 
crops. The acreage under cultivation is large, and indi- 
cations point to bumper crops. The export demand is 
showing some improvement, and foreign shippers say that 
the outlook is good. 

Thursday the Lutcher & Moore Lumber Company, of 
Orange, made a large drive of logs from Niblett’s Bluff 
to Orange. 

There has not been a more successful tour from Beau 
mont than the trade extension excursion through south 
western Louisiana and to Orange Thursday and Friday, 
The boomers pointed out that deep water at Beaumont 
will help Louisiana as well as Beaumont; that it will 
open a new way for Louisiana to reach the lumber mar- 
kets of the world; that Beaumont expects the forests 
and saw mills in Louisiana, with deep water here, to 
make Beaumont a great lumber exporting center, and 
that in view of the proximity of the rice fields and rice 
mills of Texas and Louisiana to Beaumont this city 
should become a great rice exporting center. The com 
ing southeastern Texas fair was advertised on this trip. 

Among visitors the last week were EF. R. Wicks, of the 
Vaughn Lumber Company, Houston; T. J. Williams, 
prominent lumberman of the state; L. E. Parminter, 
Galveston; S. F. Mills, Remlig; C. P. Myer, mill manager, 
Kirby Lumber Company; J. H. Baber, Tyler Connty 
Lumber Company, Warren; Robert Morgan, jr., lumber 
exporter, Port Arthur; W. H. Aldridge, president of the 
Aldridge Lumber Company, Aldridge; I. H. Fain, lum- 
berman, Doucette, and J. H. Hooker, Kirby Lumber 
Company, Kirbyville. 








FROM THE SUNFLOWER STATE. 

Wicuita, KAN., May 13,.—Steady prices and compara- 
tively light sales is the report from most of the lumber 
dealers, wholesale as well as retail. Several local con- 
cerns are feeling the depression due to the still uncer- 
tain operation of the Oklahoma commission law, which 
has unsettled prices and caused a general feeling of 
uncertainty. The arbitrary action of the board in set- 
ting a maximum gross profit of 15 percent for lumber 
dealers, is not encouraging to a revival of activity. 
Wholesalers and commission men are agreed, however, 
that this condition can not last long, as consumers will 
have to have lumber soon even if prices should go 
higher. 

Two of the biggest local lumber deals of the year 
have been consummated this week. The Hill-Engstrom 
Lumber Company, of this city, with a line of yards in 
Kansas and Oklahoma, has bought J. A. Hockett & Co.’s 
yards at Waynoka, Woodward, Gage, Shattuck and Ivan- 
hoe, Okla., and is also taking over the A. H. Hill in- 
dividual yards in Oklahoma. ‘The deal involves the 
transfer of about $75,000 worth of property. In order 
to handle its increased busines properly, the Hill-Mng- 
strom company has increased its capital stock to $300,- 
000, making it one of the strongest lumber concerns in 
Wichita. 

The Big Jo Lumber Company, also of Wichita, has just 
bought six yards in Kansas and Oklahoma. These yards 
include the Bolin & Hall yards at Liberal, Kan., and 
Tyrone and Hooker, Okla., and the Fowler Lumber Com- 
pany’s yard at Fowler, Kan., which was also a Bolin & 
Hall yard. ‘The other two yards were those of W. N. 
Wright, at Tyrone, Okla., and a small yard at Hugoton, 
Kan. These yards cost the Big Jo company $65,000. 

These purchases of yards in Oklahoma just at this time 
indicate that at least two of tie best known lineyard com 
panies in Wichita are willing to take chances with the 
Oklahoma law and the rulings of its commission. 





NEEDED INFORMATION FOR LUMBERMEN. 

Every lumberman finds occasion to look into questions 
of law affecting his daily business. Sometimes these are 
not of sufficient moment to justify consulting a lawyer 
and paying a bill for legal services. ‘Io meet this need 
the AMERICAN LUMBERMAN soon will publish a digest 
of legal decisions affecting the lumber business, under 
the title ‘‘The Law of Lumbering and Lumber Sales.”’ 
This work will be carefully edited and will constitute a 
reference book that ought to find a place on every up 
todate lumberman’s desk. Jt will be the most compre- 
hensive volume of its kind available, touching all pliases 
of lumber law. 

In order to ascertain in advance of publication the size 
of the edition, orders will be accepted for ‘‘The Law 
of Lumbering and Luniber Sales,’’ about 400 pages, 
indexed, bound in law buckram, at $2.50 a volume pay- 
able on delivery. After publication the price will be 
$3. To secure this special price orders should be for 
warded at once to the AMERICAN LUMBERMAN, Chicago 
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CRESCENT CITY NEWS. 


Usual Summer Quiet Causes No Surprise—Prices Well 
Maintained—Improved Demand for Factory Stock— 
Mahogany Cargo Arrives. 

New ORLEANS, La., May 15.—Little change is noted 
in a market situation that is, by most accounts, as near 
featureless as it ever gets to be. With May half passed 
and the settled weather permitting the farmers to get at 
their field work, a lull in the buying is to be expected. 
Shrewd local observers consider that there will be no 
marked change until July, when they expect brisker busi- 
ness. Retailers have shown that they do not intend to 
buy ahead of demand, and with the farmers busy with 
other things than building or repairs, quiet trade at the 
mills will cause no surprise and little worry. Mill stocks 
are a good deal broken. Cypress demand is said to be 


‘about where it stood last week, save that there has been 


a slight improvement in the call for factory stock. Yel- 
low piners hold varying opinions regarding demand, some 
of them noting a slight recession and others saying that 
their own bookings are up to the mark of last week. The 
market is not altogether satisfactory, however. But 
prices are well held and there is no sign of weakening. 
Cypress quotations are said to be firmly maintained. 

The principal storehouse of Watts, Kearney & Sons, 
of this city, was destroyed by fire tonight, with its con 
tents, consisting of building material, naval stores, ce- 
ment, paint etc. The loss is estimated at $50,000. A 
prominent member of the company states that it will 
be rebuilt at once, continuing its business meanwhile 
without interruption and supplying its trade from ware- 
houses untouched by the blaze. 

Alderman L, L, Danel, of Opelousas, La., today 
pleaded guilty in the courts of that district to voting to 
award a city contract for supplying building material to 
a lumber company in which he was interested. In his 
statement to the court Mr. Danel explained that he was 
ignorant of the statute covering such transactions, that 
his fellow alderman had asked his company to put in a 
bid for the contract and that he had complied without an 
idea that he was violating the law. A fine of $100 was 
imposed, 

Some interest has been aroused by news from Baton 
Rouge to the effect that the McKenzie Lumber Company 
and the Maurepas & Northern railway, domiciled in Liv- 
ingston parish and capitalized at $500,000, propose to 
build a road from Clio to Live Oak, in that parish; the 
lumber company will build a large mill, it is understood, 
on the line of the road. 8S. J. McKenzie, of Adrian, 
Minn., is named as principal stockholder in both com- 
panies and, it is said, controls extensive timber tracts 
in Livingston parish. Rees 

Floyd Herrington and R. L, Mitchell, of Ellisvilie, 
Miss., have organized the Bradshaw Lumber Company, 
have bought what is known as the Haney mill, near Ellis- 
ville, on the New Orleans, Mobile & Chicago railroad, 
and will resume its operation within a fortnight. The 
mill has been down for some time and is now being 
overhauled for active service. Its owners have secured a 
considerable tract of timber near by and accessible to the 
plant. ; 

A 90-acre tract of land in Rayville, La., which re- 
cently belonged to the Chess & Wymond Company, was 
sold last week to a Rayville investor. The Himmel- 
berger-Harrison Lumber Company, which at one time 
owned considerable timber around Rayville but later 
sold its holdings practically entire, reserved this particu- 
lar tract as a millsite for several years. 

The Mexican steamship Sinaloa arrived from Laguna 
and Frontera last week with a solid cargo of mahogany 
logs consigned to the Otis Manufacturing Company, and 
berthed at the company’s wharves, 

The steamboat Morning Star, from Davenport, Iowa, 
reached New Orleans Saturday morning, with a party 
of about 100 citizens of Iowa, Illinois and Minnesota, 
headed by former governor Van Sant, president of the 
Northern Steamboat Company, which owns the vessel. 
The Morning Star cleared from Davenport May 4 and 
completed the 1,600-mile trip without a bobble, stopping 
en route at St. Louis, Memphis, Vicksburg and other 
river ports. The party carried several automobiles 
aboard, for use in their sightseeing trips over the towns 
visited. This morning the boat proceeded down the river 
to inspect the Passes and complete the trip mapped out. 
This is the first steamboat to make the trip from Daven- 
port to New Orleans since the palmy days of river travel, 
and her arrival created no little interest. 

Register Grace, of the state land office, last week 
turned over to the state treasury an additional $1,340.90 
received in validation of McKnery scrip titles. Mr. 
Grace reports that the total so far received on this ac- 
count amounts now close to $65,000. ; 

James P. Freret is again at his desk in the office of the 
Southern Cypress Manufacturers’ Association, after an 
illness of several weeks. : 

J. ©. Turner, New York cypress operator, was a New 
Orleans visitor today. 

T. W. Fry, of the Charles F, Luehrmann Hardwood 
Lumber Company, St. Louis, Mo., spent several days in 
New Orleans recently. 

G. Richardson, of the Leavitt Lumber Company, of 
Chicago, was in New Orleans on business today. 

Sam ©. Tevis, formerly of the Menefee Cypress Com- 
pany at Morgan City, has sold his handsome residence in 
that place to H. J. Williams, of the Waddell- Williams 
Lumber Company., which is building a large mill at 
Rhoda, near Morgan City. Mr. Tevis will leave with his 
family in July for Portland, Ore., in which state he has 
timber interests. 


Carl George and F. H. Dursel, tried in the federal 
court on charges of conspiracy to use the mails to de- 
fraud, were today convicted by the trial jury on two 
indictments. Both filed motions for a new trial. 





MATTERS AT MOBILE. 


Outward Movement of Lumber Holding Up Well Under 
the Circumstances—Trend of Sawn Timber Demana 
to England, Scotland and Germany. 

MOBILE, ALA., May 14.—The outward movement of 
lumber during the last week was 3,214,000 feet against 
3,537,000 feet for the preceding week. If it were not 
for the islands which lie practically at Mobile’s door its 
lumber trade would have been distressingly small during 
recent weeks. Happily for the lumber shippers these 
good customers continue to want Mobile yellow pine 
and so the outward movement has continued, though with 
a weekly decreasing volume. 

The sawn timber. market has been quiet, although the 
outward movement was large in comparison with pre- 
vious weeks, being 5,067,000 feet, against 1,868,000 feet 
the previous week. The trend of this week’s exports was 
to England, Scotland and Germany. One contract call- 
ing for 10,000 pieces has been closed at 23 cents. Other 
shippers have paid 24 cents for larger averages, so the 
market price of sawn timber remains between 23 and 
24 cents, according to the size of the averages. The 
stiffness of the freight market is said to be interfering 
to some extent with trading, and some shippers are unable 
to account for this stiffness other than in the belief that 
there is a combination among ship owners, which seems 
to work in this way: One owner offers a ship at a cer- 
tain rate, and after it has been on the market for a 
week it is withdrawn; then another owner offers another 
ship, and so on till finally the first ship is back on the 
market. The last of the fleet of timber carriers which 
have been loading at this port during the last few 
weeks—fifteen or more—steamed down the channel 
today bound for Hamburg. 

The outward movement of hardwoods during the week 
was small and confined mainly to logs, of which 2,847 
were exported, of ash, hickory and poplar. 





FROM ALABAMA’S CAPITAL. 


Change in Name of Lumber Company—Proposed Es- 
tablishment of Paper Mill—Increase in Capital Stock 
of Railroad. 


MONTGOMERY, ALA., May 15.—According to records 
in the office of the secretary of state the name of the 
Michener Hardwood Lumber Company has been changed 
to the Monogram Hardwood Lumber Company. This 
concern is one of the largest concerns in this section, 
and the change in name, it is understood, has come about 
through the retiring of some members of the old com- 
pany. 

The Business Men’s League, of Huntsville, Madison 
county, has received a proposition from a Chicago pro- 
moter for the establishment of a mill to manufacture 
paper from tupelo, a kind of timber that grows exten- 
sively in that section. 

Indicating that progress on the new road has been 
made and that further progress in the construction of 
the line is assured, the Mobile, New Orleans & Chicago 
Railroad Company has filed with the secretary of state 
a certificate to the effect that the capital stock of the 
corporation has been increased from $10,000 to $750,000. 
This road will penetrate, when completed, a great part 
of the rich virgin pine tracts in southern Alabama, 

A contract has been awarded for the construction of 
the Tuscaloosa Mineral railroad, to cost approximately 
$500,000. This company, it is understood, will be in the 
market for cross ties within the next sixty days. 

Elmore county has voted favorably on the issuance of 
$170,000 worth of bonds, the money derived from the 
paper to be used for the improvement of the county 
roads, 

Conditions in the lumber market in Montgomery re- 
main unchanged and no complaint is heard from the 
dealers. It is stated that the demand for all kinds and 
grades of lumber is good and satisfactory prices pre- 
vail. The mills are all reported to be running full time 
and a few are taking orders for future delivery. The 
tendency of the market is still upward and dealers 
throughout this section, reports indicate, are exception- 
ally optimistic. 

The transfer of ownership of approximately 70,000 
acres of timber land in Alabama within the last ten 
days is taken by local lumbermen to mean that in 
the near future there will be announcements of inter- 
est to those in this state who are in touch with the 
lumber industry. Marked development in Conecuh 
and Covington counties is expected. 

Reports from Evergreen, Conecuh county, are to 
the effect that the Michigan Land Company has sold 
its holdings, tracts which, all told, embrace 50,000 
acres, to the Alger-Sullivan Company, of Century, 
Fla. This deal means the transfer of valuable timber 
rights, and much significance is attached to the tran- 
saction, although no definite announcement has been 
made by the latter company as to its intentions. 
The general impression here, however, is that the com- 
pany will proceed at an early date to either resell the 
timber rights or make use of them itself. The land, 
it is stated, bears a growth of pine and oak that will 
be well worth while cutting for lumber purposes, and 
activities are expected to begin soon. This transac- 
tion, perhaps, emphasizes the increased value of timber 
lands in Alabama more forcibly than any other of 








McFEELY BROS. 


STEUBENVILLE, OHIO. 


Manufacturers of 


Stock Stair Work 


NEWELS, RAIL AND BALUSTERS 
in Oak and Yellow Pine. 











This Y. P. Newel 


$2.50 


For Oak add 25 cents. 6 in. shaft, 
21 in. base. Packed two to crate, 
one in crate add 10 cents. 


Freight allowed up to 25 cents per 
100 Ibs. on shipments of six or more. 


Booklet showing other designs of 

















Newels, also Rail and Baluster designs 


sent upon request. 
—=oo00.——0 











Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


Mills at General Offices, 612 Mutual Life Bldg. 
BELLEVUE, WASH. SEATTLE, WASH. 








Timbers for Woodworkers for Sale 


1,000 acres of fine hardwood timber near Southern Railway, 
virgin forest of white and red oaks, sycamore, cottonwood, 
hickory, ash, elm, pine, small gum; estimated at 6,901,300 
feet. Suitable for veneer and export logs. Will sell for 

.000; or would take amount out in stock of a knocked 
down furniture factory. Refer to file No. 177, and address 


M. V. RICHARDS, '-42j lndaptrial Avent 


1366 Pennsylvania Avenue, WASHINGTON, D.C. 


CHAS. S. CHASE, Western Agent, Room 708, Chemical Bldg., ST. LOUIS, MO. 
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Edward Chaloner& Co. 


WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL 


Cable Address, “CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union and Lumberman's Telecode 








TH. H. LEYENAAR 


(Formerly J.C. & Th. H. Leyenaar) 
SELLING AGENTS FOR ALL KINDS OF 


American 
Lumber and Logs 


Pitch Pine, Cypress, 


North Carolina Pine’etc. ROTTERDAM, HOLLAND 











BRYCE, JUNOR & JELLIE 


Established 1878 
SHIPPERS’ AGENTS FOR SALE OF 
American Lumber 
IN ENGLAND. 


28 Baldwin Street, 
BRISTOL. 


49 a Brown's Bldg. Exch. 
LIVERPOOL. 
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Hardwood Lumber 


FOR SALE 


10 Cars 4-4 No. 1 Common Poplar. 
ae “ No. 4 - 
“- No.3 - ” 
4-4 Com. & Better Chestnut. 
4-4 Sound Wormy - 
6-4 Sound Wormy ” 
4-4 1 & 2 Oak. 





WRITE US FOR PRICES. 


Also have other grades and thicknesses of 
POPLAR, OAK and CHESTNUT. 


Keys - Walker Lumber Co. 


ROANOKE, VIRGINIA. 











ae 


A Good 
Thing To 
Lean Upon 


is a stock of our choice 
lumber. Write today 
for quotations on 








YARD SIZES 


VIRGINIA PINE 


Va. and N.C. White Pine, Poplar, Oak, Long and Short 
Leaf Yellow Pine Dimension sizes and kiln dried Finish, 
Cypress,Red Gum and Tupelo. Our specialty original growth 
South Carolina Short Leaf and Cuban Pine Dimension 
timbers will answer same purpose as long Leaf and much 
cheaper, 


Send us your inquiries. 


Virginia-Carolina Lumber Company 
LYNCHBURG, VA. 






ROUGH OR DRESSED ] 

















VA. and N. C. YELLOW PINE 
VA. and W. VA. HARDWOODS 


the Ward Lbr. Co. inc. 


We carry in stock all 
sizes Dimension and Boards. 








Lynchburg, Va. 





Pierce Lumber and Manufacturing Co., Inc. Y 
LYNCHBURG, VA. Y 


WHOLESALE DEALERS IN 
YELLOW PINE AND HARDWOOD LUMBER 
Makers of Fine Mill Work and Interior Finish 


y 
















ONE and all without exception prefer to buy direct 
from first hands. We are manufacturers and 
operate our own mills—always carry large stock 


VIRGINIA and N. C. PINE 
DIMENSION and TIMBERS 
AKERS LUMBER CO.), Ine., YNSHBURG. 








— Write to— 


Williams & McKeithan Lbr. Co. 


LYNCHBURG, VA. 


RED GUM 


AND OTHER HARDWOODS 





recent date. It was in 1885 that the Michigan com- 
pany bought the greater portion of the tract, paying 
at that time from $1 to $3 an acre. The price for 
which the tract has just sold is $45 an acre, the 
aggregate consideration being over $2,000,000. It is 
believed that even at this price the investment is a 
good one. Farm lands in Alabama are increasing in 
price every day, and, no doubt, it is the ultimate in- 
tention of the Alger-Sullivan Company to sell the 
land for agricultural purposes. After the timber is 
cut off, it is believed that the land will bring the 
price paid. 

The other transaction to which reference was made 
is the sale of about 20,000 acres of virgin pine tim- 
ber near Andalusia, Covington county. The tract 
was sold recently to the Louisville & Nashville Lumber 
Company, and that concern is now surveying a line of 
railroad from a point on the Louisville & Nashville 
railroad, near River Falls, into the very heart of the 
tract. This timber will be hauled to the River Falls 
mills, a distance of fifteen or twenty miles, there 
to be sawed. It has been suggested that the new 
road, which the lumber concern is surveying, will 
be connected with a road now being constructed by 
the Alabama-Florida Land Company from a point on 
the Pensacola & Andalusia division of the Louisville 
& Nashville railroad, thus giving River Falls a direct 
Jine to Pensacola, over which a large portion of 
the export cuttings from these big mills would be 
drawn. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Eastern and Northern Trade Increasing in Activity— 
Good Demand from the Texas Field—Suit Dismissed 
—New Saw Mill. 

LAKE CHARLES, LA., May 16.—Although there has been 
an apparent lull in demand it is only fair to say that 
this is the dull season of the year so far as big trade 
with the saw mills is concerned. However, there is 
an apparent awakening of activity that is more than 
agreeable to those interested in the bettering of market 
conditions. Hastern and northern trade is beginning to 
improve and it is but a question of time until the yellow 
pine manufacturers will be rushed with business from 
these sections. Texas trade is showing marked improve- 
ment. ‘Traveling salesmen of different large mills re- 
port that retail yardmen are recognizing the justness of 
present high prices and are beginning to buy. 

While many millmen may bemoan the fact that orders 
have been slow of late, prices are better and it is but 
natural that on a rising market business should show 
a falling off. The buyer is naturally suspicious for a 
while, but in the end comes to the same way of thinking 
as does the seller and again becomes a steady patron. 
Indications are that there will be some good railroad 
business this summer and this, with a better export mar- 
ket ahead, is bound to improve the demand for yellow 
pine, resulting in another advance or series of advancing 
prices that will be satisfying to those engaged in the 
manufacture of lumber. 

The Hudson River Lumber Company, near DeRidder, 
has just completed one of the most uptodate water works 
systems in this section of the state. The cost of the 
entire new plant was over $27,000. 

The attorneys for the plaintiff in the case of Warren 
T. Brumfield vs. the J. 8. & W. M. Rice Lumber Com- 
pany, being tried in the district court of this city, moved 
to dismiss the ease at plaintiff’s cost, which was accord- 
ingly done. This suit was to restrain the defendant 
company from the cutting of timber on the alleged 
property of the plaintiff. 

A saw mill is being erected between Glenmera and 
Longleaf, near the railroad. Its capacity will be 90,000 
feet a day. 





ON MISSISSIPPI SOUND. 

GuLFPorT, Miss., May 15.—Outside the prospective 
drop in values in the timber market, local conditions 
indicate a temporary rise in prices in view of the de- 
crease in quantity available stocks. This, however, will 
more than likely be offset by the fact that freight rates 
are somewhat higher than during the last month or two 
and by the fact that there is a wider disparity between 
the c. i. f. quotations of the shippers and offers submitted 
by purchasers than formerly, and is predicted to be the 
forerunner of further difficulties in the timber business, 
based on the conditions which have already obtained in 
the foreign trade, beginning with the foreign consumers, 
and is added to by the difficulties surrounding merciless 
competition. It is reported that an appreciable number of 
mills have, for the time being, dropped out of the tim- 
ber trade, turning their attention to the manufacture 
of other grades. This will assist in reducing the volume 
of manufactures, but will hardly be felt in the aggre- 
gate production and, therefore, hardly influence values. 
Inquiry for sawn timbers is of lesser extent than 
during the last thirty days and the tendency of in- 
quiry is toward more rigid specifications as to sizes and 
lengths. Open quotations on this class of stock range 
from 23 to 24 cents a eubie foot, 40-foot average, with 
prices for advanced delivery ranging from 23% to 241%4 
cents same average. Hewn timber is apparently in less 
active demand. In fact this class of stock has been 
out of the market, practically, for some time, but is 
quoted at from 22% to 23% cents a eubie foot, usual 
basis. Only a small pareel of sawn timber went for- 
ward during the week, amounting to 1,733,000 feet, 
valued at $41,592. 

The following quantities of stocks went forward 
luring the week: Mediterranean—1,012,000 feet of lum- 
ber, $25,234; sawn timber, 1,733,000 feet, $41,592. West 
Indies—1,351,000 feet of lumber, $23,524. South 
America—4,452,000 feet of lumber, $78,436, making a 
total of 8,548,000 feet, $168,786, of which 1,078,000 feet 











went forward from Pascagoula, valued at $20,039, and 
7,470,000 feet from Gulfport, valued at $148,747. 


—_— 


WESTERN FLORIDA TRADE. 


PENSACOLA, FLA., May .—James M. Muldon, for the 
last twenty-one years connected with the exporting firm 
of William S. Keyser & Co. and The Keyser-Muldon 
Company, has disposed of his interests in this company 
and its milling and timber interests, and announces his 
intention of retiring from active business for a number 
of years, or until he has had an opportunity of resting 
from a long, active and successful career. He held the 
position of general manager and secretary-treasurer of 
the company, and will be succeeded by Gustave Eitzen 
who, for a number of years has been the special foreign 
agent of the concern. With this exception there will 
be no changes in the management of the concern, which 
is the largest exporter of lumber and timber on the 
Gulf coast, and owns its own mills and thousands of 
acres of virgin timber lands in west Florida. Mr, 
Muldon has been endeavoring for the last two years to 
retire from business, but has heretofore found no oppor- 
tunity of doing so. 

The foreign lumber and timber business shows same 
signs of recuperating from the stagnation of the last 
month or two and shippers are generally of the opinion 
that the next few months are likely to bring about a 
renewal of buying. The interior business continues to 
hold up remarkably well. 








INTERIOR MISSISSIPPI NEWS. 


VicksBuRG, Miss., May 13.—The prospects are that 
there will not be any serious falling off in local lumber 
operations this summer and early fall., as is sometimes 
the case. Lumbermen are figuring on a good trade 
throughout the so-called dull season, according to Frank 
Houston, of Houston Bros., Chicago, who own the large 
hardwood mills at Walters, just north of Vicksburg. 
The firm will operate the Walters mills steadily this 
summer, a8 it considers that the prospects are favorable 
to such a course, 

Manager Vincent, of the Big Four Lumber Company, 
near Colby, states that that concern is putting in a stave 
plant, which will be ready for operation in the near 
future. Local mills are all doing a good business, and 
prices and demand for material both keep up. 


OBITUARY 


Samuel A. Crawford. 


Samuel A. Crawford, 45 years of age, died Friday, May 
12, at Hot Springs, Ark., from typhoid malaria fever, after 
an illness of three months. Mr. Crawford was the purchas- 
ing agent for the Butterfield Lumber Company, with head- 
quarters at Norfield, Miss. Formerly he was Chicago man- 
ager of the American Telegraph & Telephone Company. He 
was assistant secretary of the World’s fair organization com- 
mittee and the secretary of the ways and means committee. 
Burial was in Genoa Junction, Wis. 

















Charles Pape. 

Fort WAYNE, IND., May 19.—Charles Pape, pioneer Fort 
Wayne business man, died recently at the age of 73 years. 
Mr. Pape was born in Minden, Germany, and came with his 
parents to this city in 1850. He embarked in business as 
a contractor and in 1871 became connected with the Peters 
Box Factory, and in 1878 rose to the presidency of the 
Peters Box & Lumber Company. Later he became a manu- 
facturer of road machines etc., and was also identified with 
the Pape Furniture Company and the Fort Wayne Windmill 
Company. Nine children survive. 





Homer Hinkley, 


PeroskEy, Micu., May 16.—Homer Hinkley, well known 
northern Michigan lumberman and owner of mills at Al- 
gonquin and Brutus, died suddenly May 10, at his home 
in this city. He was an uncle of Representative Hinkley, 
well known mill operator and lumberman. 


+ 


Edwin B. Voegtly. 


Pirrspurcu, Pa., May 18.—Edwin B. Voegtly, aged 47, 
died recently at his home in Millvale. For years he was @ 
member of the firm of Kopp & Voegtly, lumber dealers. A 
widow and six children survive. 








E. B. Osmer, 


Cepar Raprips, Iowa, May 19.—E. B. Osmer, retired lum- 
ber dealer of Hazelton, died recently at his home in that 
city. For thirty years Mr. Osmer was in the lumber business 
at Hazelton. He was born in Gainesville, N. Y., November 
21, 1838. His widow survives. 





William Cohn, 


EVANSVILLE, IND., May 18.—William Cohn, aged 25 years, 
manager of the Yale Lumber Company’s yard at Sharpsburg, 
Ky., died recently at his home in that city. A widow 
survives. 





Wilhelm Burchard. 


HAmBura, GerMANy, May 20.—Wilhelm Burchard, lumber 
dealer of Hamburg, died in that city April 24, after a shor 
illness. 





Frank C. Bury. 


Derroir, Micu., May 19.—Frank C. Bury, lumberman, s 
the firm of Bury & Noble, Union Trust building, died May ‘ 
at his residence, 40 Seward avenue, after an illness of — 
eral months. He had lived in this city for the last twen y 
years, having come from Grand Rapids. He was a Mason. 
His widow, two sons and three daughters survive. 


——e—eeeeowoeror 


Mrs. Catherine Costello. 


Liserty, Mo., May 18.—Mrs. Catherine Costello, noe 
of James Costello, well known retail lumberman of ae 
died recently at the age of 80 years. She was born in C — 
county, Ireland, and had lived in Liberty for fifty-six years. 
Two daughters and one son survive. 
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| THE EMPIRE STATE 


FROM THE METROPOLITAN DISTRICT. 








City Trade Lacks Snap—Business from New England 
Points Good—New Lumber Selling Enterprise Starts 
Out Well. 


New York, May 16.—A fair volume of business is 
being transacted. Building reports in suburban sections 
are encouraging and with the continuance of propitious 
weather conditions more work will be started. Whole- 
salers say that in the city proper demand lacks snap 
and that they are receiving the bulk of their trade from 
suburban points and out-of-town districts. Reports are 
varied and wholesalers are reluctant to express a favor- 
able opinion, as the situation has failed to improve 
as appreciably as expected and conditions show very lit- 
tle change. Collections are somewhat easier, but there 
is still considerable renewing and this keeps retailers 
from buying more heavily than they would if they re- 
ceived settlements with more dispatch. 

Projected structures in Manhattan last week were 
twenty-eight, amounting to $1,107,900; thirty-six in the 
Bronx, $344,800; 119 in Brooklyn, $600,500, and ninety- 
three in Queens, $342,000. Alterations amounted to 
$456,900; 4,307 plans have been filed this year so far, 
costing $61,457,300, as against 5,230, for $87,101,900, last 
year. Alterations aggregate $6,098,400, as against $6,- 
898,300 for the same period in 1910, Eighty-eight plans 
were filed in Newark, N. J., last week, costing $382,000. 
In East Orange, April broke all previous building records, 
the amount being $384,895, covering sixty-four permits. 
One hundred and thirteen permits were granted in April, 
1910, but the value was only $255,155, 

In the chartering market there are some orders for 
lumber carriers from Gulf-loading ports to the River 
Plate. Rates are steady to firm, but there is plenty of 
available tonnage for all business offered. 

C. A. Doscher, of the Doscher-Gardner Company, 11 
Broadway, reports business for North Carolina pine and 
cypress as good from New England points. He says 
that low-grade North Carolina pine is very active. He 
reports prices for North Carolina pine and cypress 
strong. The mill of his company at Jacksonville, Fla., 
which was destroyed by fire a short time ago, is being 
rebuilt, and in the meantime the company is enabled by 
the assistance offered it through the other lumbermen 
in that city to handle its business satisfactorily. 

The Phineas Jones Company, of Newark, N. J., which 
has been established for a number of years, has leased 
for ten years the property now occupied by its plant in 
the rear of 301-313 Market street. The consideration 
was about $45,000. The company manufactures wheels. 

George IF. Gray, formerly of D. P. Fairchild & Co., 
Oswego, N. Y., and in charge of their New York office at 
1 Madison avenue, and who has for the last few months 
been engaged in the wholesale line on his own account, 
is about to open an office in the Hudson Terminal build- 
ing, where he will handle in this district the spruce out- 
put of the A. Sherman Lumber Company, of Potsdam. 
He will also conduct a general wholesale lumber busi- 
ness. He will cover the New York, New Jersey and 
New England territories for the Sherman company. Mr. 
Gray is well known in this market, and by his new ar 
rangement will be able to secure an excellent source of 
spruce supply. 

W. B. Millard, of the Millard Lumber Company, 
Rouses Point, N. Y., was a visitor last week. He ap- 
peared before the state railroad commission. Mr. Mil 
lard is an old-time lumberman and has many friends 
in this city who were glad to see him again. His com 
pany manufactures lumber and boxes. Other visitors 
were: RK. C. Lippincott, Philadelphia, Pa.; W. A. Holt, 
of the Holt Lumber Company, Chicago, Ill., and Oconto, 
Wis., and the American Lumber Company, Chicago, III. 





FROM THE TWO TONAWANDAS. 


Dealers Hurrying Shipments of Lumber from the 
North—Erie Canal Opened and Cargoes Going Out— 
White Pine Arrivals. 

Norrtu TONAWANDA, N. Y., May 16.—A number of 
local dealers have been to upper lake ports lately look- 
ing after arrangements for getting stock awaiting ship- 
ment. Levant R. Vandervoort, of Smith, Fassett & Co., 
R. T. Jones, of the R. T, Jones Lumber Company, and A. 
J. Brady, of Brady Bros., returned the last week from 
such trips. J. A. McKenney, of the Twin City Lumber 
Company, is on a trip to Ashland, Wis., and Duluth, 
Minn., looking after shipments. The purposes of the 
dealers are to get down the stock at the more reasonable 
freight rates in force early in the season and at the 
same time give the producers more room for docking 
the balance of their output. 

The Erie canal opened yesterday, but only two car- 
goes of lumber got away, and those were loaded at the 
wharf of the J. W. Scribner Lumber Company for Roches- 
ter. Much stock is ready for delivery over the canal, 
and many cargoes will be forwarded just as soon as 
boats can be obtained to load it. Among the first lum- 
ber to go to Albany, N. Y., over the canal will be the 
cargo of 1,050,000 feet of white pine which arrived 
yesterday on the steamer Linden for transhipment to 
Arnold & Co. 

The barge Page got down Saturday with 900,000 feet 
of white pine for the Eastern Lumber Company, the 
first stock of the season for the company, which will at 
once get forward all of the lumber which it has ready 
for shipment. The steamer Bradley and barge Goshawk 


are on their way down with more stock for the Eastern 
company, 


The first stock to be received this season by vessel by 
M. M. Smith came in yesterday aboard the steamer S. C. 
Hall. The lumber was shipped from Cutler, Ont. Mr. 
Smith will receive close to 20,000,000 feet of white pine 
lumber by boat this season, much of it coming from 
Canadian points. 

Oille & McKeen are in receipt of over 400,000 feet 
aboard the steamer Prentice, loaded at Wells, Mich., 
being the first consignment of the season for the local 
firm. 

The barge Delaware arrived at the dock of A. Weston 
& Son a few days ago with 500,000 feet of white pine 
for the Rochester Box & Lumber Company, of Rochester. 





FROM THE ADIRONDACKS. 


Hinckiey, N. Y., May 15.—The menace of forest 
fires has been hovering over the woods for weeks and the 
wonder is that fires have not been more frequent. Seri- 
ous ones have been reported from Franklin and Hamil- 
ton counties, but for the most part the fires have been 
taken promptly in hand and checked. 

The forest, fish and game commission is heartily back- 
ing preventive measures, which are much better than 
cures. The field men and superintendents of fires and fire 
patrols have been spreading the doctrine of getting to a 
fire and putting it out without delay. The result of this 
policy may be indicated by work in this fire patrol dis- 
trict. In the past it was the custom to wait for orders 
before fighting fire. Orders were issued to fire wardens 
and town officials. But the local fire patrol, having a 
thorough knowledge of the men in his district, has told 
them not to wait for orders to fight fire, but when fire is 
discovered in the woods to get to it and put it out. 
Because of this policy fires are stopped within a short 
time. One small one was extinguished before it had 
spread over two square rods, one before it went over 
more than seven acres, another before it spread over four 
or five acres. By neglect to give alarm at the proper 
time a fire swept over 150 acres of brush and grass land, 
and a delay in getting to another fire resulted in seventy- 
five acres of burned over land. In one place, remote 
from help, a fire was well started. Perry Cole and Ray 
MacIntosh, special fire patrols—men paid 25 cents an 
nonr, who take charge in absence of regular fire patrols 
—<arove about eighteen miles and ordered out woodsmen 
in the vicinity. Only fifteen men could be mustered, but 
the fire was attacked. It was so hot that the men could 
not get at the flames, but by spreading dirt over the 
dry leaves ahead of the fire it was deadened and the 
men could jump in on it with shovels, water and brush 
whips. Thus the blaze was put out in dry timber after 
about 400 acres of exceedingly dry cover had been burned 
over. 

Reciprocity discussion and agitation are having ef 
fect on business throughout the Adirondacks. Stock 
which can not be sold is accumulating, banks, stores, mills 
and workers alike feeling the uncertainty and depression. 

From Lyons Falls comes warning to guides, fishermen 
and others that if care is not exercised to prevent fires 
on private lands used by them for sport, the timber 
land owners will post warnings to stop trespassing. 





LAKE ERIE PORTS 











FROM WESTERN NEW YORK. 


Losses to Timber Owners by Forest Fires—Reciproc- 
ity Delegation Returns From National Capital—Erie 
Canal Opens. 


BurraLo, N. Y., May 17.—Forest fires in western 
Pennsylvania have caused a great deal of loss to timber 
owners within the last week. The Goodyear Lumber 
Company, through its vice president, Ganson -Depew, 
states that the loss from fire to that company is not 
nearly as large as was at first feared. Very large 
stocks of logs were threatened by the flames, but the 
amount burned is about 1,500,000 feet, and the fire is 
now under control. The Emporium Lumber Company 
suffered the loss of about 500,000 feet of logs in Pot 
ter county. 

The Buffalo delegation that went to Washington to ad- 
vocate reciprocity returned with the conviction that the 
agreement will go into effect, although not without a 
great deal of delay. The spokesman for the lumbermen 
was M. FE. Preisch, who made a strong argument for 
reciprocity. Other lumbermen present at the hearing 
before the senate committee were A. W. Kreinheder, 1. 
N. Stewart, F. A. Beyer and ¥'. M. Sullivan. The dele- 
gation from Buffalo was made up of members of the 
Chamber of Commerce and numbered seventy-seven men, 
the trip being made by special train. 

R. A. Menzie, formerly with George F. Sloan & Bro., 
of Baltimore, has secured a position with the E, W. 
Bartholomew Lumber Company as one of its traveling 
salesmen. 

Building permits for the last week numbered ninety- 
two, with forty-eight frame dwellings. The total cost 
is above recent averages, amounting to $327,000. Of 
this amount $150,000 is covered by the permit granted 
for the erection of buildings for Canisius college, on 
upper Main street. 

The new clubhouse of the Buffalo Automobile Club, 
eighteen miles north of the city, was opened to members 
on Monday for the first time. A good many lumbermen 
are members of the club and they expected to be present, 
but the condition of the roads not being good many of 
them delayed their visit. 

H. E. Montgomery spent last week in Duluth arrang- 
ing for shipments of white pine for Montgomery Bros. 
& Co., which are expected to come forward at the end 
of the week. 
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No Stronger 
Arguments 


for prospective business 
than a stock of our 


W.VA. SOFT YELLOW 


POPLAR 


It has the quality that will bring the customer to you 
whenever he needs anything in lumber. We are 








manufacturers of Poplar Bevel Siding, Ceiling, 
Casing, Shelving, Corner Boards, Base, Door and 
Window Jambs, Mouldings and Oak and Maple 
Flooring. 

ALL KINDS OF HARDWOODS. :: :: MIXED CARS A SPECIALTY, 


Prices Yours for the Asking 


American Column & Lhbr. Co. 


ST. ALBANS, W. VA. 


For all kinds of Construction purposes; 
also POPLAR and WHITE OAK 
BILL TIMBER and other hardwoods 
LONG SHIP TIMBER a specialty 


The Parkersburg Mill Co. 


PARKERSBURG, W.VA. 













MANUFACTURERS AND WHOLESALERS 


West Virginia Hardwoods 
and Hemlock. 





Manufacturers & Wholesale Dealers 


HARDWOODS 
Poplar, Oak and Chestnut. 
YELLOW PINE and HEMLOCK 


Locations for ~] 
Furniture Factories and 
Woodworking Plants 


on the 


ILLINOIS CENTRAL 


and 
YAZOO & MISSISSIPPI 
VALLEY RAILROADS 
There are thousands of acres of timber 


properties tributary to the above lines 
awaiting development. 


Welch Lumber 
Company, 


WELCH, - W. VA. 























Fo. full information addresa 


C. J. CLAIR 


Industrial Commissioner Illinois Central R. R. 
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"BUYERS 
Flooring in Less Than Carloads 


find our methods of delivering 
at carload prices interesting. It 
might appeal to you—better 
let us quote you on 


MAPLE AND BEECH 


FLOORING 


and explain how we do it. A 
good stock enables us to fill 
orders without delay. 


Telecode used. 











Cummer- Diggins Co. 


CADILLAC, MICH. 





_— Critical Customer’s Choices 


DIXIE BRAND 
Oak Flooring 


A combination of High Class Material with 
Perfect Workmanship. 


Our RED and WHITE 
OAK LUMBER 


is of the same high quality. We can ship promptly straight 
or mixed cars of Lumber and Flooring. 


Bliss-Cook Oak Company 











BLISSVILLE, ARK. F 
\ f 








The Atlantic Lumber Co. 


INCORPORATED. 





Manufacturers and Wholesale Dealers. | 


HARDWOODS, 








oo _ Mason Building, 70 Kilby St., 
ite ing, 
BUFFALO, N. Y. BOSTON, MASS. 











( > 
Vestal Lumber & Mfg. Co. 
KNOXVILLE, TENNESSEE. 


We run our own mills manufacturing 


POPLAR, QUARTERED WHITE OAK, 
PLAIN OAK, WALNUT, ETC. 














WRITE US BEFORE BUYING 


— S, 











LOGAN - MAPHET LUMBER CO. 


WE CAN SHIP PROMPTLY— 


POPLAR—1 car each Com. & Better 10-4, 12-4 
and 16-4. Nice Yellow Stock. 

PLAIN WHITE OAK—Several cars Com. & Better. 

PLAIN RED OAK —Several cars Com. & Better. 

QTD. WHITE OAK~—Several cars Com. & Better. 

QTD. RED OAK -— Several cars Com. & Better. 


Let us quote you on your requirements in anything in Hardwoods. 
Address either place 


Main Office and Yards, Branch Office and Yards, 
KNOXVILLE, TENN. CINCINNATI, OHIO. 














Mixer & Co. are getting cypress lumber from the 
North Carolina mill, it being much in demand for bev- 
eled siding. 

Hurd Bros. received a boatload. of about 1,000,000 
feet of white pine at the end of last week and further 
shipments soon will be made. 

The Goodyear Lumber Company’s mill at Norwich, 
Pa., will be completed and in operation about July 1. 
Its capacity will be about the same as the mill of the 
company at Austin, Pa., which it replaces. 

The Erie canal opened at the beginning of the week, 
after a delay caused by a leak near Middleport. Lum- 
ber shipments have been slow in starting, but a large 
amount of stock from this market shortly will be shipped 
eastward. On the first day only thirty-two general car 
goes left this port, as compared with fifty to one hun- 
dred in previous years. The prospect of large appropria- 
tions this season for the canal terminals is said to be 
threatened by the needs of the state capitol building 
as a result of the recent fire. 

W. W. Reilley & Bro. have moved their office to 310 
Brisbane building, where they have better accommoda- 
tions. F. H. Reilley will return from Europe this week. 

M. 8. Burns headed a Y, M. C. A. team lately in aid- 
ing to collect the needed $39,000 for that institution, 
and it came out ahead of the other team. 





FROM THE FOREST CITY. 


Building Movement Strikes Its Stride—Choice Con- 
signment of Mahogany—Exceptionally Good Yellow 
Pine Prospects—Stock Visitation. 

CLEVELAND, Oul0, May 15.—Building permits for last 
week ran close to $500,000, among them being two large 
structures to cost $150,000. The indications from re- 
ports made by architects are that building from this 
time forward will become more active. Stock frames, 
doors and finish are in good demand. The wholesale 
trade is still dull. The controversy over prices in yel- 
low pine bill stuff and finish continues, but boards are 
scarce and in good demand at strong prices. Hardwoods 
are in fair request. 

The stork delivered a rush consignment of twelve 
pounds to Mr. and Mrs. Delmar White Friday, May 12. 
Grandpa A. B, Lambert, of the Robert H. Jenks Lumber 
Company, says she is the finest cargo that has come to 
port for several seasons. 

C. H. Prescott, of the Saginaw Bay Company, left 
this week to attend a meeting of the trustees of the 
National Wholesale Lumber ,Dealers’ Association at 
New York. Mr. Prescott stated that there is a general 
improvement in business. 

The Martin-Barriss Lumber Company has just re- 
ceived a finer consignment of large mahogany logs than 
any it has ever sawed. The stock is Mexican and African 
and the shipment of about 150,000 feet consists of excep- 
tionally large logs, which are producing high grade 
boards and veneers. 

The Harwood Lumber Company reports more business 
so far this month than during the entire month of April 
and prospects are exceptionally good for yellow pine 
of all grades. 

C. H. Foote, of the C. H. Foote Lumber Company, 
notes a much better trade but the slow shipments from 
the South due to bad weather have been a hindrance. 
W. D. Brown left this week for the West Virginia mills. 

Business with the Scranton Road Lumber Company 
has increased to an encouraging extent. It recently 
bought one of the finest teams in the local lumber 
service, 

J. W. Hulse, president of the Hulse-Paterson Lumber 
Company, of Meridian, Miss., called on a number of 
the local dealers last week. Mr. Hulse feels at home 
here, having been connected at one time with the Co- 
lonial Lumber Company. 


NORTH ATLANTIC COAST 














NEW ENGLAND TRADE NOTES. 

Boston, Mass., May 13.—Francis C. Page, of the 
Parker & Page Company, and William EK. Litchfield, 
hardwood lumber dealer, are planning to sail from Bos- 
ton with the Chamber of Commerce party that will 
leave June 12 for foreign countries to make a study of 
trade conditions. 

H, E. Pearsall, representing the Wood-Mosaic Com- 
pany, manufacturer of veneers and flooring, New Albany, 
Ind., has been calling upon the eastern trade. 

William E. Litchfield has returned to Boston from a 
trip to the mill of Litchfield Bros., North Vernon, Ind. 

Mayor Fitzgerald is upset because the lumber dealers 
of Boston have been opposing a bill in the state legis- 
lature that seriously affects their business. This bill 
provides that no wooden shingles shall be put on houses 
in Boston and that all dwelling houses in the city now 
in existence must be reroofed with other than wooden 
shingles inside of.a certain number of years. The mayor 
claims that wooden shingles are dangerous in time of 
fire. There was much opposition to the bill before the 
lumber dealers became interested. This bill was killed 
in the house Friday, May 12. 





FROM A NEW JERSEY LUMBER CENTER. 


Newark, N. J., May 16.—The absence of tangible 
signs for the future is the feature of the lumber 
trade in this locality that disturbs the dealers most. 
This is true of all the branches and with respect to all 
classes and grades of product. A prominent wholesale 
lumberman who directs his energies from Newark and 


New York, discussing the situation today, said that 
business is not bad except as to the outlook, which is 
not encouraging. Lumber is being used in fair quan- 
tities but not with any certainty of improvement. The 
country yards throughout the state are doing a fair 
business, 

There was a slump last week in building activities, 
The superintendent of buildings issued sixty-nine per- 
mits during the week for construction work estimated 
$289,286 in value, against seventy-six permits and $437,- 
847 of value for the preceding week. ‘The state tene- 
ment house board presents a brighter report. The value 
of work passed upon by its secretary was $313,000, 
which was nearly $50,000 in excess of the amount for the 
preceding week. Several sites for factories have been 
bought in the vicinity of Leonia, Hasbrouck Heights and 
Hackensack, and projects are under way to build upon 
them during this year. A building boom is reported at 
Interlaken, where dwelling houses aggregating more 
than $200,000 in value and averaging from $8,000 to 
$10,000 each have been begun since the close of winter, 
At Leonia, one of the most attractive suburban towns 
in the state, villa sites covering in all about seventy 
acres have been marked off for early building. 

J. Fred Glasby, of the Glasby Lumber Company, re- 
ports for it a satisfactory run of orders. 

Bailey & Alling, one of the larger concerns of this 
locality, have been having a fairly satisfactory trade. 

The Newark Box & Lumber Company has been im- 
proving its plants, owing to increased demands for its 
output. The concern has its office and mills at Six- 
teenth avenue and its yard on the Passaic river at the 
foot of Chester avenue. Its specialties are many, in- 
cluding interior trim and moldings, sash, doors, boxes 
and box shooks. 





THE PENOBSCOT RIVER DISTRICT. 


Prolonged Drouth Responsible for Numerous Forest 
Fires—Lumber Company Posts Fire Warning—Mak- 
ing Haste with Drives. 


Bangor, ME., May 13.—The Maine woods are becom- 
ing dry and considerable tracts are burning up from 
lack of rain. There has not been even a heavy shower 
in six or seven weeks, and this condition, following a 
very dry winter, has produced serious results. All the 
evils that belong in the catalog of drouths have for 
weeks afflicted the land, and there is loud complaint 
from lumbermen, farmers, manufacturers and _ every- 
body who has any use for water. The list of minor fires 
and small embarrassments resulting from the lack of 
moisture is too long to recount. The list of considerable 
losses also is long. Bangor would not have lost $3,000,- 
000 Sunday, April 30, had not everything been tinder 
dry, nor would fire have eaten up nearly 1,000,000 feet 
of boards on the wharves of the Stearns Lumber Com- 
pany a week later, 

Forest fires have been burning in various parts of the 
state, but not much heavy timber has been burned. 
Losses are reported of $10,000 in standing timber at 
Baring, Washington county; $25,000 in buildings and 
woodland at Biddeford; $20,000 in Brunswick, Bow- 
doinham and Topsham, and perhaps $50,000 in Aroos- 
took county, where for several days four separate fires 
raged through timber owned by J. P. Bass, F. H. 
Appleton, the Mudgett Estate, Hinckley, Egery and Hay- 
ford estates of Bangor. Friday the chief fire warden, 
Hosea B. Buck, of Bangor, received word that the Aroos- 
took fires were under control, but as long as rain holds 
off there is ever-present danger and the wardens are 
all kept on patrol and the forest lookouts in their sta- 
tions. The Aroostook fires were caused by farmers burn- 
ing brush. Where the ground is still moist from the 
snow fires may not run far, but unless rain comes soon 
it is feared that the disasters of 1903 will be repeated. 

The Machias Lumber Company, of which Alfred K. 
Ames is manager, has posted this notice upon all its 
lands and other premises: 

Contractors and foremen are instructed not to allow men 
io smoke in the woods during the spring, summer and early 
fall. Don’t build fires in exposed places. Smudge fires are 
prohibited except in camps. When leaving camp, entirely 
extinguish all fires and smudges. Green timber will bring 
pay checks. ‘Timber burned pays nobody. Moral: Do your 
part to prevent fires. Put this where everybody can read it. 

Jefferson C. Smith, state secretary of the Young 
Men’s Christian Association, announces that work has 
begun upon a $40,000 3-story brick building at Green- 
ville, foot of Moosehead lake, to be used chiefly by 
lumbermen employed in that section. There will be 
sixty sleeping rooms in the building, besides a large 
hospital ward and operating room, a restaurant, savings 
department, pool and billiard rooms, bowling alleys, 
moving picture theater, reception hall ete. The greater 
part of the money for the construction of the building 
has been given by the Hollingsworth & Whitney Com- 
pany, of Winslow, a large paper and pulp corporation. 
The building will be ready in six months. 

Lumbermen are making haste with the log drives, be- 
ing fearful that unless the logs can be brought out on 
the present good pitch of snow water they will be hung 
up for the season. About six inches of snow remains 
on the extreme head waters of the Penobscot and Kenne- 
bee, but it is going fast, and as there are predictions of 
a dry spring and early summer great anxiety 18 felt. 
The ice in Moosehead lake has broken up and all waters 
will be clear in the course of a few days. Extra large 
crews will be employed everywhere, and some records hw 
early driving may be expected. There is about 129, 
000,000 feet to come down the Kennebec, and probably 
175,000,000 on the Penobscot. The Aroostook cut 18 
about 65,000,000. 

On account of the drouth and for other reasons many 
of the Maine spruce mills have been slow in starting; 
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and comparatively little new lumber has been shipped 
thus far. Business is limited at Bangor and Calais re- 
ports extreme dullness, with vessels going to provincial 
ports for freights. The demand for spruce is not brisk, 
and on the St. Croix the mills have few old logs for 
early sawing. The first steam mill drive of last year’s 
logs has reached Bangor from Pea cove boom, and the 
milis have begun to saw and ship spruce in moderate 
quantities. On account of the Bangor fire there will be 
a considerable home demand for spruce and hemlock. 
OP DPD LD LIL I I I I IS 

Kansas State Forester C. A. Seott has directed the 
planting of 5,000 trees, mostly cedars, at the state 
agricultural experiment station to form shelter belts 
for wheat and other grain planted between rows of 
the trees. The trees, with their perennial foliage, are 
calculated to protect the crops from the driving south 
winds of summer and to hold the drift of the winter 
snow. The advantages of the shelter belt were demon- 
strated at the station last: year. 


THE KEYSTONE STATE 














High Grade Hardwoods Firm and Active, With Im- 
proved Demand for Lower Grades—Pines Selling 
Well. 


PHILADELPHIA, PA., May 15.—A feeling of optimism 
seems to be slowly but surely gaining ground, in 
the lumber trade and in many other lines of business. 
A few textile mills have shown increased activity for the 
first time in many months, and some manufacturers are 
buying more freely. In a number of instances furniture 
and box manufacturers that had been buying from hand 
to mouth are having trouble to get their lumber as fast 
as they need it. That manufacturing interests are feel 
ing more sure of the future is also attested by the fact 
that about $300,000 worth of factory buildings were 
covered in the building permits last week, there being 
about twenty different factories. This is more than 
during any previous week for several months, 

Very few of the lumbermen find business really off, 
although most of them would hail better times with joy. 
High-grade hardwoods remain firm and a little more 
active, while: the lower grades are selling faster and 
prices are better, especially in oak. 

One large wholesaler of hardwoods has recently re 
ceived such an influx of export orders that he is finding 
it difficult to handle them with dispatch, and this on top 
of the last thirty days has brought more domestic 
business at better prices than at any other time within 
four years. 

The white pine market has shown marked improve- 
ment lately. In the higher grades this is probably due 
to the natural scarcity, but in the lower grades it is 
claimed that builders who have tried other woods are 
coming back to it for fencing and other uses, and that 
box makers are using it largely in place of gum. On 
these lower grades of white pine prices are better, and 
demand is much stronger than this time last year. 

Hemlock is again active and the price firmer to list, 
and certain items are scare. 

Yellow pine has not shown any marked change during 
the week, but inquiries for sizes seem more numerous. 

North Carolina pine is still strong, with consumers 
buying on long dating in many of the scarce items. 
Roofers, box and flooring are scarce, and rush deliveries 
are at times bringing a premium, while many mills are 
reported as booked for from forty to ninety days. 

Cypress seems to have gained a better footing in this 
market, and demand is growing, with price firm. 

Thomas J. Talley’s Sons report the piling business 
as good, with prices firm, although volume in this line 
is not up to expectations. Their business is normal, and 
up to standard, however, from the activity in the New 
York field, which they have successfully invaded, both 
with piling and timbers. 

Some of the lumbermen base their optimistic feelings 
on the absence of lumber speculation, claiming that the 
steady increase in business is for actual and immediate 
use. General trade conditions here are still unsatisfac- 
tory, relieved by an occasional showing of activity based 
on confidence more than business in hand. 

Building business continues good, dwelling operations 
forming the bulk of the work covered by 217 permits 
issued last week, covering 495 operations, valued at $1, 
237,480. 

This city is the first in the country to give official 
backing to an exhibition of city planning, and that at 
City hall is wonderful. The collection of models and 
plans covers the best that has been done or is contem- 
plated in the most progressive cities, and has been 
brought together at a cost of over $30,000. 

Important among the contemplated improvements are 
vast docking facilities that will aid in the restoration 
of lumber export business from this point. Philadelphia 
will have little reason to complain of its treatment in 
the first batch of Senate appropriation measures, as it 
will get $500,000 alone for harbor improvements. This 
is Senator Vare’s bill and the original amount in the 
measure will be recommended, 

Governor Tener has signed the bill to enable the United 
States government to acquire land in Pennsylvania for 
the national forest reserve. The act provides that the 
government may purchase the lands if the approval of 
the state water supply commission and state forestry com- 
mission shall first be obtained and that if at any future 
time the state may desire to take over the lands it may 
‘lo so by reimbursing the government. 

The next meeting of the Lumbermen’s Exchange wiil 





be combined with an outing trip, and will be held at 
‘“the Orchard,’’ Essington. The members will leave the 
exchange rooms in automobiles, taking lunch at the end 
of the journey. A baseball game will follow the meet- 
ing. The Frederick R. Gerry Company and James M. 
Hamilton, of Chester, have recently been admitted to 
membership in the exchange. 

Forest fires are still raging. It is reported from 
Williamsport that thirty square miles of territory, much 
of which is state preserves, have been burned over since 
Wednesday afternoon. Every able-bodied man in Water- 
ville, Cammal, Slate Run, Cedar Run, Oregon Hill, En- 
glish Center and Leetonia is on duty fighting fire some- 
where in the district. The village of Leetonia was sur- 
rounded by flames and forty men were in the woods 
endeavoring to save the logs of the Central Pennsylvania 
Lumber Company. At Mount Fern the farm buildings 
of J. W. Tomb, the schoolhouse, the saw mill of A. W. 
MeWilliams, and the lumber yard of T. M. Archer were 
destroyed. Last night Brown township schoolhouse at 
County Line was destroyed. The damage to the second 
growth of timber of the state preserves is inestimable. 
Crews under the leadership of the state foresters have 
been continuously at work since Wednesday without 
sleep. 

Robert S. Conklin, state forest commissioner, returned 
tonight from Union county, where he visited the scenes 
of various forest fires. Mr. Conklin says the fires are 
very setious, and are spreading with alarming rapidity 
over vast territories. Thousands of acres have been 
burned over. Fires are burning in Lackawanna, Lycom- 
ing, Tioga, Clinton, Cameron, Union, Centre, Elk, Clear- 
field and Pike counties. The forest fires that have been 
raging for a week in Monroe and Franklin townships, 
Gloucester county, New Jersey, have burned themselves 
out, with a loss that will reach thousands of dollars. 

The Colonial Lumber Company reports the boiler of its 
Woodside Lumber Company mill, at Belhaven, N. C., re- 
paired, and the mill is running overtime. 

Owen M. Bruner and Charles J. Coppock, Philadelphia 
members of the membership committee of the National 
Wholesale Lumber Dealers’ Association, will attend a 
meeting of that committee Thursday, in New York, at 
which time the applications of a number of Philadelphia 
concerns will be passed upon. 

The W. M. Ritter Lumber Company and the Colleton 
Cypress Company are moving from 1402 Land Title 
building to suite 338-40 in the same building. 

Harry R. Humphreys, of the Hadentine Lumber Com- 
pany, was last week elected a director of the Norva 
Land & Lumber Company, of Norfolk, manufacturer of 
hardwoods and North Carolina pine, making a specialty 
of gum. 

Frederick 8. Underhill went to Nashville after attend- 
ing the hardwood convention, and from there will go to 
St. Louis to attend the convention of the American Lum- 
ber Trades Congress, 

W. T. Latham, of the Monarch Lumber Company, has 
returned to the North Carolina mill after attending the 
hardwood convention. The Philadelphia office will keep 
him busy for some time filling orders, 

Joseph P. Dunwoody, of Fleck & Dunwoody, was 
among the first members of the trade to try for trout 
this year. He returned from a three days’ trip with a 
well-browned face and a creel of 10- and 12-inch beau- 
ties. 

L. E. Richard, of the Mt. Mitchell Lumber Company, 
Swananoa, N. C., has been spending a few days in this 
city. 





SMOKY CITY TRADE NOTES. 


Improved Call for Building Material—Low Grades of 
Hardwoods Selling Well—Increase in the Number of 
Inquiries. 

PirrsBuRGH, PA., May 15.—Plans for extensive build 
ing operations are being developed. hey call for much 
material and as the year advances will be certamM ta 
affect all supply markets. Financial markets are ap- 
parently in healthful condition and merely waiting for 
the world to start active buying of securities and for a 
general resumption of all industrial activities. A. J 
Diebold, of the Forest Lumber Company, returned from 
the Philadelphia office of that company this weck and 
speaks encouragingly of the business outlook in the East. 
Western markets are giving out much new business also. 
The company has a very hopeful view of the immediate 
future. 

W. D. Johnston, president of the American Lumber & 
Manufacturing Company, reports a great deal of business 
in certain items, but the whole appearance of business 
is strong and growing better. 

The Germain Company reports litile change in out 
look, owing to the inactivity of railroads. Louis Ger 
main, president of this company, is in the South on husi- 
ness. 

W. W. Vosburgh, of Bemis & Vosburgh, returned this 
week from a trip to the South on business. The con- 
cern notes a fair run of trade from the West and par- 
ticularly through Ohio. Low grades of hardwood are 
selling in a satisfactory manner. Local demand is off 
and will remain so until the steel industry has had an 
awakening. 

The Flint, Erving & Stoner Company reports a fair 
demand for low-grade hardwoods, with a fair eall in other 
lines, and is optimistic as to the future. 

The J. L. Lytle Lumber Company has been getting a 
good share »f business and reports a satisfactory week 
just past. The opinion of President Ly tle, of this com 
pany, is that the worst of the depression is over. 

L. T. Morland, of the Morland-Ricks-Hughes Company, 
is in North Carolina this week inspecting mill operations. 
This company sees much cause for hope in the general 
outlook. 


J. C. Donges, of the J. C. Donges Lumber Company 
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Quartered White Oak. 


LARGE FLASH FIGURED STOCK 
OUR SPECIALTY. 


We Also Manufacture: 


Plain Red 


— AND — — AND — 


WhiteOak Red Gum 


Capacity 80,000’ per day. 


Leavitt Land & Lumber Co. 


DERMOTT, ARKANSAS. 
VOD DOOD DODO OT, 


(aE HARDWOODS. 
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Cherry For Sale 


One million feet of dry stock 
ready for immediate shipment 
from our Jamestown yard, all 
thicknesses and grades. : : : 


Warren Ross Lumber Co. 


Jamestown, N. Y. 


OAK FLOORING 


HARDWOOD LUMBER 
Q\iER LUMB, % = oa 


& MFC.CO. ” 


SARDIS 








Himmelberger-Harrison Lumber Co, 


Red Gum 


Specialists 


Mills at: Sales Office: 


MOREHOUSE, MO. CAPE GIRARDEAU, MO. 
SAS —S 0 — 0c — 00 


RED GUM 


MANUFACTURERS 
MILLS AT EARL, ARK. 








OAK, ASH, CYPRESS. 


The Crittenden Lumber Co. 


336-338 Scimitar Bidg., MEMPHIS, TENN. 








GIDEON-ANDERSON LBR. & MER. CO. 


MANUFACTURERS AND DEALERS 


CYPRESS, OAK and RED GUM 


HICKORY and ASH TOOL HANDLES. 


Sine UE M. ——GIDEON, MO. 








{NORTON LUMBER CO. 


RED GUM 








Finest Stock in the South. Also Oak, Cypress, Ash 
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Ask Us For... 


Spruce, White Pine, Hemlock, 
N. C. Pine, Red and White 
Cedar, Fir and Y. P. Timbers. 


Peale-Coryell Lumber Co. 


150 Nassau St., New York. 
Franklin Bank Bldg., Phila. 
Herald Bidg., Halifax, N.S. 


Firemen’s Insurance Bdlg., 


NEWARK, N. J. 


























a 7” 
We Want to Buy 


For Spot Cash 


The Following Lumber: 


2 cars 10/4 Poplar, 12% to 17 wide; 12, 14 
and 16’ long; 


Not more than 15% of 12’ admitted. This 
lumber is to be worked to show full 12’ face 
on the best side, which must be Yellow, that 
is, absolutely free from sap and free from 
cat faces, knots and any other imperfections 
on this good face, Any part of the surface 
outside of the 12” to which it must be 
worked, may contain sap and other sound 
imperfections. The reverse face may contain 
small sound knots, cat faces, or sap. 


5 cars 5/8 Quar. Sycamore, Log Run. 

2 cars 4/4 Quar. Ash, No. 1 ell and 
better. 

2 cars 4/4 Buckeye, No. 2 Common. 

4 cars 4/4 Butternut, Log Run. 

2 cars 8/4 Butternut, Log Run. 

lcar 6/4 Basswood, No. 1 Common and 
better, 10 and 12’. 

2 cars 4/4 Basswood, No. 1 and 2, 7” and 
over wide, 10’ and up long. 

S.15S. 7 to 16”, Stain no defect. 

lcar 5/8 Poplar, No. 1 and 2, 12 to 17’. 

lcar 5/8 Poplar Stained Saps. 

lcar 6/4 Poplar Stained Saps. 

lcar 5/4 Poplar, No. 1 and 2. 

lcar 6/4 Poplar, No. 1 and 2. 

lcar 8/4 Poplar, No. 1 and 2. 

1 car 10/4 Poplar, No. 1 and 2. 

1 car 16/4 Poplar, No. 1 and 2. 

lcar 5/8 Plain Red Oak, No. 1 Common. 

lear 6/4 Quar. White Oak, No. 1 and 2, 
12” and wider. 

lcar 5/4x6 Quar. White Oak or Quar.Red 
Oak, 18 to 23” long. 

15 cars 7/4 Locust, Log Run, flitch sawed. 


John J. Rumbarger Lumber Co. 
418 Perry Building, 
S. E. CORNER 16th AND CHESTNUT STREETS 


4 PHILADELPHIA , 











[We are in the market for) 


4x6-16, 6x 8-16, 3x 10-16 
HARDWOOD SKIDDING LUMBER 


for delivery on the Lehigh Valley Railroad or 
Central Railroad of N. J. at Bethlehem, Pa. 


If you manufacture this stock, let us hear from you. 


THOMAS E. COALE LUMBER CO. 
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\e Franklin Bank Building, PHILADELPHIA, PA. 








We Want to Sell 
2 to 3 Cars 8-4 


No. 1 Common Chestnut Bone Dry. 
Good Lengths and Widths. 
SPECIAL PRICE. 


Oisen M. Bunar Cchipany apart 


PHILADELPHIA, PA. 














believes that the situation will improve as the season 
advances. 

P. 8. Warn, of the Warn Lumber Company, of See- 
bert, W. Va., was a Pittsburgh visitor the last week. 

A good summer’s business is looked for by the Breit- 
wieser & Wilson Company. Inquiries are increasing in 
number and the bills figured upon are larger than for 
some time. The sash and door trade is good and demand 
is steady. This company is getting its share of new busi- 
ness and is confident of the future. 

J. L. Kendall, president of the Kendall Lumber Com- 
pany, who went to Oregon a week ago to look over the 
damage caused by forest fires near the company’s 
property, reports a loss covered by insurance of about 
$15,000. The Kendall company finds a quiet spell for the 
moment but is expecting a generally improved situation 
as the season advances, All the mills of this company 
are operating steadily. 

Garling & Splane is the name of a new local whole 
sale lumber firm. J. L. Garling, for eleven years identi- 
fied with Empire Lumber Company, is the senior mem- 
ber of the concern and G, R. Splane is his partner. Both 
are young men and have secured offices at 612 MeChes- 
ney building, where they will deal in general lines of !um- 
ber. Mr. Garling is well known in local lumber circles 


and has been active in affairs of the wholesalers’ 
association. 

William Schuette & Cc., Incorporated, report that 
the firmness to prices is explained !argely by the fact 
that timber lands have steadily advanced in first cost 
until the lumber interests are no longer able to meet the 
low prices of a few years ago. 

I. F, Balsley, manager of the Palmer & Semans Lum- 
ber Company, reports prices firm in all grades of hard- 
wood. 

I’. R. and E. V. Babcock, of E. V. Babcock & Co., 
were in attendance at the convention at Memphis last 
week. The company reports a lull in trade, especially 
in new business, but mills are operating steadily and 
shipments are very satisfactory. The stiffening up of 
North Carolina pine is a feature of the week’s trading, 

I, I. Willson, of the Willson Bros. Lumber Company, 
will look over a new West Virginia mill operation this 
week. It is developing 2,000 acres of hemlock and hard- 
wood on the Baltimore & Ohio railroad and Cranberry 
creek, A band mill is being erected, which will be ready 
to start within a week or ten days, and will have a 
capacity of from 25,000 to 30,000 feet a day. The Will- 
son Bros. company reports a fair run of business and a 
good demand for all grades of hardwaods. 
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THE SAGINAW VALLEY. 


Takes Contract to Cut Hardwood—White Pine Trade 
Fair—Arrivals by Water—Important Water Power 
Project, 


Bay City AND Saginaw, MicH., May 16.—M. D. Olds 
has taken a contract to cut 2,000,000 feet of hardwood 
logs at his mill in Cheboygan for Frank Buell, of Bay 
City. The logs are decked on the track of the old log- 
ging road, running south from Cheboygan along the 
shore and will be hauled by rail to the mill. Mr. Buell 
has sold the lumber cut from these logs to the S. L. East- 
man Flooring Company, of Saginaw. 

I’, EK. Parker, president of the Mershon-Eddy-Parker 
Company, returned last week from a two weeks’ trip 
to the East. Speaking of local trade conditions he says 
that on the whole the white pine trade is fair. The 
box business is a little sluggish and the company’s busi- 
ness in this is confined chiefly to contracts with regular 
customers. Other departments of the trade are better. 
Mr. Parker says that in general the volume of business 
in the country is disappointing. With bumper crops and 
easy money business is moving slowly. He attributes 
these conditions largely to political agitation and uncer- 
tainty as to legislation by Congress. 

The steamer Langell Boys and schooner Jackson ar- 
rived from Blind River, Ont., with about 1,000,000 feet 
of lumber for the Mershon-Eddy-Parker Company, and 
will bring over lumber during the season for this com- 
pany. The steamer Ogemaw arrived today at Bay City 
from Thessalon with 479,826 feet; the schooner C. J. 
Fillmore, with 505,608 feet from Blind river, and the 
schooner Katie Brainerd from the same port with 557,305 
feet. The movement of lumber in this direction is now on 
and will continue during the season. Mills in the Geor- 
gian bay district have generally started for the season. 

The schconer Hattie Hutt cleared from Alpena last 
week for Chatham, Ont., with 250,000 feet of hardwood 
eull inch lumber, which will be used in furniture fac- 
tories for crating purposes, and for fish boxes. The 
lumber is ripped up and some parts of it are available 
for flooring. Saturday afternoon the tug Harrison, of 
Owen Sound, arrived at Alpena with a large lighter in 
tow loade'l with 540 cords of hemlock bark consigned to 
an Alpena concern, the first importation of hemlock bark 
from Canada at a Michigan port. The bark was taken on 
at Algoma Mills, Ont. 

The work of erecting steel towers for the Cooke De- 
velopment Company, on Au Sable river, which is being 
harnessed to furnish electrical energy for a large area in 
central and eastern Michigan to Zilwaukee, half way be- 
tween Bay City and Saginaw, is in progress. These tow- 
ers wil! carry high tension copper cables for transmitting 
the current. A Jarge substation is being erected at Zil 
waukee, from which point power will be distributed to 
Bay City, Saginaw, Flint, Owosso, Lansing, Jackson, and 
a score of other cities and towns in this section of the 
state. he company having the project in hand expresses 
confidence of its ability to furnish sufficient power ulti- 
mately to turn the wheels of every manufacturing in- 
dustry, and for farmers to pump water and run their 
farm apparatus, in all this section of the state. The 
Cooke dam is estimated to furnish 12,000 horsepower and 
thirteen other dams to be erected on the stream as re 
quired are calculated to furnish in all 70,000 horespower. 
It is by far the greatest electric development from water 
power ever undertaken in Michigan, and will involve an 
ultimate investment of several million dollars. 

The hardwood trade of the valley has been fair during 
the last three months. Business has been good in maple 
and birch and the trade has taken up stocks so closely 
that dry lumber has become exhausted. The flooring 
manufacturers have made heavy inroads upon maple 
stocks. W. D. Young & Co., one of the most extensive 
concerns in the country and having marketed a large per- 
centage of their output in England for several years, 
draw upon their own timber, having large holdings in 
the vicinity of Vanderbilt, on the Mackinaw division of 
the Michigan Central. This firm handled more than 20,- 
000,000 feet of maple last year and it takes the timber 
from the log, which is cut by Yuill Bros., and shipped by 
rail to the plant at Bay City. Having saw mill and floor- 
ing mill combined the firm is able to get all there is out 
of the timber, and a lot of refuse is furnished a chem- 


ical plant, operated by the Dupont de Nemours Powder 
Company, which manufactures wood alcohol and other 
chemicals from refuse wood. Young & Co. operate day 
and night and are a potential factor in promoting the 
business prosperity of Bay City. W. D. Young has other 
extensive interests, being heavily interested in beet su- 
gar manufacture in Bay City and in Ohio, besides having 
large investments in business in Chicago. While prices 
have been better for flooring than now prevail, the con- 
cern is able to keep its plant in operation and is doing 
a satisfactory business when the general manufacturing 
conditions of trade in the valley are taken into account, 
The 8. L, Eastman Flooring Company, at Saginaw, will 
get about 5,000,000 feet of its stock this season from 
the Robinson Lumber Company, and will have about 15,- 
000,000 feet in addition. The Hanson-Ward flooring 
plant, at Bay City, is stocked from the timber of the 
Ward estate and there is enough of it to supply the plant 
a long time. The logs came down by rail and are manu- 
factured by Knapp & Scott. The Strable Manufactur- 
ing Company, at Saginaw, which turns out high-grade 
flooring, is not likely to run short of raw material for 
some time, as it has the Wylie and Batchelor interests 
behind it. The Bliss & Van Auken plant, at Saginaw, 
obtains 12,000,000 feet of logs a year from the Wylie & 
Buell Company. In fact all the flooring plants in the 
valley are well fixed in the matter of raw material for 
long runs, and the same can be said of the Kerry-Hanson 
Flooring Company, of Grayling, which is backed by the 
Hansons, with a twenty years’ supply of timber avail- 
able. 

The water in the Saginaw river is low and two lumber 
carriers with cargoes for the Mershon-Hddy-Parker Com- 
pany were compelled to lighter a portion of their cargoes 
from Bay City to Saginaw. The last Congress appro- 
priated $686,000 for the improvement of the river, the 
project providing for a channel 200 feet wide from the 
deep water in Saginaw bay to Bay City and eighteen 
feet deep, and sixteen feet deep from Bay City to 
Saginaw. ‘This contract has been awarded to Brehman & 
Co., of Toledo, Ohio, and the work will begin shortly. 
The commerce of the river is largely the freighting of 
lumber, and the deepening of the channel will save lum- 
bermen much expense in handling their stock. 





THE CITY OF THE STRAITS. 


Trade Better Than Normal—Getting in on the 
Ground Floor—Shippers Interested in Knotty Legal 
Question. 

Derroir, Micu., May 16.—Dealers report a marked 
quickening of activity the last few days and trade in 
general is better than normal. This is particularly true 
of the yards that eater to house builders. A, K. Hunton, 
of Hunton & Weeks, who make a specialty of supplying 
this trade, reports that the business for 1911, to date, 
shows a substantial increase over that for the same period 
of 1910. The firm operates three yards in this city and 
all are busy. ‘ 

In addition to its new yard in the Fairview district, 
the Detroit Lumber Company is establishing a yard north 
of the city in Greenfield township, which gives promise 
of becoming an important industrial community. The 
yard will be on the Detroit Terminal railway, which 
recently has been extended through this district to con 
nect with the railway lines on the west side of the city. 
A street car line already has been constructed and the 
property is being advertised on a large seale in the news 
papers. It looks as though the Detroit Lumber Company 
had got in on the ground floor in this instance. 

Secretary Sweet, of the Michigan Retail Lumber Deal 
ers’ Association, has been covering considerable ground 
the last month and has held a number of district meet- 
ings through the state. He reports that he has found 
trade conditions generally good and that they compare 
favorably with those of last spring. One thing he no 
ticed is that the farmers are spending more for Im 
provements this year than last, as a result of the good 
returns from the crops of 1910. There is a tendency 
among the enterprising dealers in the state to stock up 
on yellow pine and hemlock before prices go higher. Mr. 
Sweet reports a good demand for cypress shingles: __ 

Local lumbermen are interested in the outcome of lit 
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gation now pending between the Churchill Lumber Com- 
pany, of Alpena, and the Detroit & Mackinaw Rail- 
way Company, which involves a question of great im- 
portance to shippers. For the last four years the Detroit 
& Mackinaw railway has been unloading the Churchill 
company ’s logs at a skidway along the river bank, whence 
the logs were floated to the mill on the opposite bank. 
Recently the railroad company refused to deliver any 
more logs at the skidway, tore up the latter and left the 
logs coming in for the Churchill company on another 
siding some distance from the river, rendering delivery 
to the mill practically impossible. The Churchill com- 
pany applied for a mandatory injunction against the 
railway, and at the hearing last week Judge Emerick 
issued a temporary order directing the railway to con- 
tinue making deliveries pending the final hearing and to 
replace the skids, if necessary, to enable the Churchill 
company to get the logs into the river. Under this order 
the railway was obliged to transfer thirty cars of logs 
that had accumulated in the yards to the old siding. 

Lumber is coming in rapidly by water. The steamer 
Bothnia, reported among the prospective arrivals last 
week, is in from Georgian bay with 1,600,000 lath and 
400,000 feet of Norway for C. W. Kotcher. Other ar- 
rivals are as follows: Steamer Lmma Thompson, from 
Parry Sound, 1,500,000 lath for the Lowrie & Robinson 
Lumber Company; steamer Carter, from Alpena, with 
maple from the Thomas Forman Company, and hem- 
lock for the Lowrie & Robinson Lumber Company; 
steamer Hayward, from Georgian bay, with a cargo of 
box lumber for Conley & Bailey and the Manufacturers’ 
Lumber Company; barge Mowatt, from Lake Superior, 
700,000 feet of hemlock for the Detroit Lumber Com- 
pany. 

The steamer Ketcham is due Friday with a cargo of 
hardwood and hemlock for the Brownlee-Kelly Company, 
and the barge C. G. King will bring 600,000 feet of hem- 
lock for the same firm early next week. 





MENOMINEE RIVER NOTES. 


Lumber Company Offers Mill and Townsite for Sale— 
Fishermen’s Nets Impede Sailing of Lumber Car- 
riers—To Erect Chemical Plant. 

MENOMINEE, Micu., May 15.—It is understood that 
the Ford River Lumber Company will discontinue the 
operation of its big lumbering plant at Ford River at 
the conclusion of this season’s run. The company is 
said to be offering its property for sale, including the 
mill and townsite, and several offers already have been 
received. It is stated that the I. Stephenson Company 
will take over what remains of the Ford River Com- 
pany’s timber holdings. 

The Holt Lumber Company, of Oconto, is installing a 
system of fire protection for its lumber yards. 

On the complaint of Crawford & Son’s Lumber Com- 
pany, of Cedar River, that Menominee fishermen and 
others along the bay shore were casting their nets so 
far into the lake that navigation was impeded, J. A. B. 
Thompkins, U. 8. engineer, has established a line 
beyond which the fishermen wre forbidden to encroach. 

The Lake Superior Iron & Chemical Company has 
decided to erect a chemical plant at Manistique and 
to change the method of making charcoal from the 
kiln to the retort system. The old plant has been dis- 
mantled and the apparatus and other material that 
can be used to advantage kave been shipped to Elk 
Rapids and Ashland. ‘The buildings will be con- 
structed of steel and concrete. The chemical building 
will be 87x187 in size, and the retort building will be 
160x400. The company is also negotiating with the 
Chicago Lumber Company for twenty-five acres of 
land in the vicinity of the plant which it will use as a 
wood yard. The improvements will cost $250,000. 

J. K. Stack, of Escanaba, head of the Escanaba 


Lumber Company, is negotiating for the purchase of 
the Weston mill and the water power of the lower dam 
at Manistique. The deal is said to be the result of 
increased freight rates. June 1 the Soo line will in- 
crease its freight rates and it is figured that it will be 
cheaper for the Escanaba company to saw its timber at 
the mill here, as it owns 120,000 acres of hardwood 
timber in the vicinity of Manistique, than to ship 
the logs to the mill at Masonville. 

The Kelly & Mayor mill at Sault Ste. Marie is run- 
ning to capacity and is manufacturing 120,000 cedar 
shingles daily, besides 1,500 cedar ties. The company 
has enough material to keep the plant in commission 
the entire season. 

The Sagola Lumber Company will have: the largest 
field of oats in the upper peninsula. It will consist of 
135 acres. In addition to this the company will have 
sixty-five acres devoted to potatoes and oats. 





NORTHERN MICHIGAN NOTES. 


Contemplated Establishment of Big Mill to Give Em- 
ployment to Three Hundred Hands—To Take Over 
Logging Railroad. 

MANISTIQUE, Micu., May 15.—John 8S. Wiedman, lum- 
berman of Mt. Pleasant, and his son, John 8. Wied- 
man, jr., have been looking over Kenton and vicinity 
preparatory to opening a lumber plant. It is announced 
that they will establish a big mill at Trout Creek. Mr. 
Wiedman owns an immense tract of hardwood and hem- 
lock lands south of Kenton and will locate camps on 
the tract. Mr. Wiedman intends to cut 18,000,000 feet 
of logs a year and has already made plans to build 
ten miles of logging railroad south of Kenton. He will 
employ at least 300 people. It is also reported that 
Mr. Wiedman may purchase the Sparrow-Kroll Lumber 
Company’s mill at Kenton. The latter company has 
been contemplating going out of the hardwood busi- 
ness and closing its mill at Kenton. 

The Western Land & Securities Company, of St. Paul, 
Minn., headed by H. H. Hamilton, which recently bought 
700,000 acres of timber and farm lands in northern 
Michigan, is organizing a company to take over and 
operate the Manistique railway, between Munising and 
Grand Marais. Service on that road was discontinued 
several months ago and the announcement was made that 
the tracks were to be torn up this summer. Associated 
in the deal will be the Escanaba Lumber Company, of 
Masonville, and the Cook, Curtis & Miller Lumber Com- 
pany, of Grand Marais. The Escanaba Lumber Com- 
pany bought the 20-mile section of the Manistique rail- 
way running south from Seney to Willman and also 
bought some of the rolling stock which was recently de- 
livered at Diller, at which ‘point the Escanaba company 
wili join its present logging railroads running north- 
east from Bryan on the Soo line with the newly pur 
chased branch. The Cook, Curtis & Miller Lumber Com- 
pany has a modern saw mill at Grand Marais and owns 
121,000 acres of hardwood timber. The timber is fif- 
teen miles from the mill and when the Manistique rail- 
way was abandoned it was obliged to board up its mill. 
Should the new railroad deal go through the Grand 
Marais mil! will reopen and run for at least ten years. 
President Miller, of the Manistique Lumber Company, 
is said to be anxious to dispose of the remainder of the 
Manistique road, 

A most unexpected snowstorm last week compelled 
Nadeau Bros. to close their mill at Nadeau and stop 
boom operations. 

Grant ‘T. Stephenson, of Wells, has launched his 50- 
foot lake cruising yacht, which he has named the Stephia. 
The yacht is ten feet beam, has a 30-horsepower engine 
and ean be navigated by one man, Mrs, Grant T. 
Stephenson is recovering from an operation for appendi- 
citis performed at Lakeside hospital, Milwaukee. 
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CREAM CITY TRADE NOTES. 


Lumbermen Interested in Progress of Conservation 
Bills—‘‘Driving Capital into Hiding’’—Validity of 
Contract Upheld—New Lumber Yard Site. 
MILWAUKEE, WIs., May 17.—Wisconsin lumbermen 

are watching with interest the progress of conserva- 

tion bills from the special legislative committee on 
waterpower and forestry, which have been introduced 
in the state senate. The most important measure 
makes appropriations so that the state may expend 

$2,500,000 in the purchase of forest lands during a 

period of ten years. Another makes corporations 

responsible for locomotives not equipped with spark 
arresters. It also empowers the forestry board to 
require railroad companies to follow each train with 

a fire patrol in dangerous seasons. Provision is also 

made for a system of county fire patrols, under super- 

vision of the state board. 

The Wisconsin Manufacturers’ Association, an or- 
ganization with which many lumber manufacturers are 
affiliated, has issued in pamphlet form an address to 
the state legislature containing reasons why ‘‘ Wis- 
consin Should Not Introduce Nonresident Tax Fer- 
rets.’? It is a powerful document, setting forth in 
a strong light the unwisdom and injustice of the sys- 
tem of which the tax ferret proposition forms a part. 
The address shows the inefficiency of inquisitorial 
methods, reaching the conclusion that ‘‘experience 
has shown the introduction of tax ferrets will prove a 
temporary makeshift, resulting in ‘corruption and 
failure, driving capital into hiding and obliterating 
from the tax rolls much of the intangible personal 
Property that is now found thereon.’’ 


The validity of the contract under which the Kiel 
Furniture Company, of Kiel, Wis., bought the plant 
and stock of the B. A. Kipp Furniture Company, of 
Milwaukee, has been upheld in a recent decision of 
the Wisconsin supreme court, and J. B. Laun and 
A. W. Dassler as the Kiel Furniture Company, must 
take over the stock as well as the real estate of the 
Kipp concern. In September, 1909, Laun and Dassler, 
who operated a factory at Kiel under the name of the 
Kiel Furniture Company, closed the deal for the pur- 
chase of the plant and real estate of the Kipp con- 
cern and erected a new plant in Milwaukee for the 
purpose of removing the Kiel business to this city. 
B. A. Kipp brought suit to compel the fulfillment of 
the entire contract, which, he alleged, included the 
purchase of the capital stock and stock in trade of 
the Kipp interests. The contract was held to be valid 
in the Milwaukee courts, a decision which has now 
been affirmed. 

The Minn Billiard Company, of Milwaukee, has 
secured a permit to erect a factory plant at 520-530 
3uffum street. The structure, which will be 68x97 
feet in dimensions and will cost $40,000, will replace 
the company’s plant destroyed by fire some time ago. 

The John Schroeder Lumber Company has bought 
a block on each side of Hubbard street, between 
Beech and Hemlock streets, and will use the entire 
two blocks for a lumber yard. Side tracks to the 
yards will be laid next week. 

The Rietbrock Land & Lumber Company has re- 
moved from 107 Wisconsin street to quarters in the 
new Watkins building, Cedar and Third streets, The 
company will later move into a building of its own 
which it is erecting at Seventh and Wells streets. 
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FOR SALE. a 
Band Sawed Lumber Piled at Beechwood, N. C. 
Shipping Point, Crestmont, N. C. (formerly Mount Sterling, N. C.) 


POPLAR. 
ie C2 Sx. gor toe wr 15,000 ft. 
4/4” Wagon Box Boards, 13”—17"........... 15,000 ft. 
4/4” Wagon Box Boards, 6”—12”...........+. 20,000 ft. 
4/4” Clear Bright Sap. .......cscccsesccsces 16,000 ft. 
B/E” He. 2 COMMGRs cc ccc cccteceesccevecoces 60,000 ft. 
4/2” THO. B COMMS. cccccccecvcvevcencevesss 155,000 ft. 
4/4” Me. 3 COMMMOR es o6 cvvcsvccvcscceccesccs 50,000 ft. 
PLAIN OAK. 
O/O? Bae B Die be 0k vne0 ccc 6be0t0000ssd be setae 15,000 ft. 
G/Q” HO, 3 DOOMMBOR: ooo 0.00.40 0:0'00:09600200060% 15,000 ft. 
OPE” TR, Bc 6 0 6 5.0:0:06 3:59 0004265003050 18,000 ft. 
G/2” "WORD * 0:40:00 0:0.00:60).50 0040046 640404608 16,000 ft. 
QUARTERED OAK. 
BFE” BO BD Be 08.060 00b0ds cask G0 440460 gaen teas 12,000 ft. 
GSO” TiO, 2 COMMER s 0 occ 0'00000000000008 00000 24,000 ft. 
4/4” We. *S COMMOR. .crccccccccescscesesccess Ge Bee 
CHESTNUT. 
O/O” 26 Be BBs ccccvccacecvccesccesscececccees 15,000 ft. 
4/4” No. 1 COMMON... .cccccsccvscvccsscoses 20,000 ft. 


. 840,000 ft. 


GIS" BOGE WEG ois viane Kveweoszers 
. 45,000 ft, 


4/47 No. 8 COMMON... reicocvccvdssvece 





G/4" Ho. FS COMM. occcccccvcccecesceccos oa 12/000 ft. 
BASSWOOD. 

4/4” TG ROM ccccccccecs*ecccccvvsccecccsce . 10,000 ft. 
BUCKEYE. 

4/4" TO BUM ccccccccvccccevccccsvcresecese 10,000 ft. 
A HICKORY. 

6/4” Log Run, 12’, 14’ & 16’ Flitch Sawed.... 16,000 ft. 
HEMLOCK. 

GA? CORO ooo. os:000.0:00.00929006000500000 008000 TD 

No. 1 Madge, 18°, 14° & 10’. cccccccccccvences 30,000 ft. 

i re 226165 6b0esnsdGee cade raracanent 25,000 ft. 


INO. B MGBO .ccvccccccccccspecsscccces beeen 15,500 ft. 
Scoots ....... Sescces 8.000 ft. 
3x4, 2420—12’, 1680—14’, 520—16’, 640—18’, 300—20’. 


Band Sawed Lumber Piled in West Virginia. 


CHESTNUT. 
4/4” No. 1 Common & Better.............- . 12,000 ft. 
4/4” Bound Wormy .....ccccccccccccsvcccses 55,000 ft. 
4/4” Mill Cull ...... coetenbh evedscateweees 240,000 ft. 
8/4" Bound Wormy ..ccccccccccccccccecsecses 180,000 ft. 
MAPLE 
4/4” Tag Rup ..ccscccccccccccccccccsccceces 12,000 ft. 
BEECH 
4/4” TOg Bum ...ccccccccccscccccccesccssess 36,000 ft. 
BASSWOOD, 
4/4” Tage BOM .occcccceccscceveveceecceccoce 80,000 ft. 
BIRCH 
6/4" Lae REM occcccccccccsccvecccnvccessece 15,000 ft. 


GAAP Ge B Bho ces nes 606006500 0000605000600008 15,000 ft. 

Ose” Tin. 2 COO, 5 65.0090 008 6R08dR400RCKs 25,000 ft. 

4/4° Mo. 3 COmMMOR., .ccccvcccecescsvceccececs 15,000 ft. 
QUARTERED CHESTNUT. 

GI” o.5.0:0:0:06:0:0000009000009 000060000000000008 15,000 ft. 


Sales Agents of The Haddock-France Lumber Co. 


Monarch Lumber Co., sai Nortria’ Pa. 
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The Floyd-Olmstead Company 


Bulletin Building, 
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PHILADELPHIA, PA. - 
S 
14 cars - - ~~ 4-4 Saps Poplar. 

4% car - = 4-41 and 2 Poplar. 
125,000 ft. 4-4 No. 2 Common Poplar. 
233,000 ft. 4-4 No. 3 Common Poplar. 

2 cars 4-4 Common and Better Chestnut. 
lcar - 4-4 No. 1 Common Chestnut. 
8 lear - 4-4 1 and 2 S. W. Chestnut. 
(|  2cars - 4-4 Com. and Bet. Qtd. Oak. 


SELLING AGENTS 
WHITE LUMBER COMPANY 


fl JOHNSON CITY, TENN. 
ac 300¢ 011 00€ 200C 
a 


George Craig & Sons 


SPRUCE, HEMLOCK 
AND HARDWOODS 


PHILADELPHIA, PA. J 
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Bill Stuff and Flooring 
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W. E. Cooper, wholesale lumberman, has returned 
with his family from a three months’ stay in Califor- 
nia. Much of the time was spent at Long Beach, 
although the party traveled all over the Pacific coast. 
Mr. Cooper is much improved in health. Announce- 
ment is made by him that the name of the Cooper- 
Hughes Lumber Company, of Neshotah, has been 
changed to the Utter Lumber Company, T. J. Hughes 
having sold his stock to L. E. Utter and W. E. Cooper. 

The Riddis Lumber & Veneer Company, which oper- 
ates plants at Marshfield and Park Falls, and which 
recently increased its capital stock from $100,000 to 
$300,000, is filling an order for a carload of veneered 
panels for a New York skyscraper and another for 
desk tops for the new St. Louis library. 

The saw mill of the New Dells Lumber Company, 
at Eau Claire, has resumed operation, after being 
closed since January 20. 

W. O. Carlson, mill superintendent for the Bird & 
Wells Lumber Company, of Wausaukee, has left for 
Menominee, Mich., where he is assisting in the in- 
stallation of the machinery from the Wausaukee plant 
in the new mill of the J. W. Wells Lumber Company. 

William J. Hess, of Manitowoc, has bought the 
plant of the Green Bay Box & Lumber Company, at 
Green Bay, and will open a foundry, machine shop, 
structural iron and boiler works. 

The Ideal Lumber & Coal Company has taken pos- 
session of the Appleton Lumber & Fuel Company’s 
stock and yards at Appleton, which it recently pur- 
chased, 





ON THE MENOMINEE. 


MARINETTE, W1s., May 15.—The schooner J. B. Taylor 
took out about 350,000 feet of lumber from the Republic 
Lumber Company’s docks for Chicago the last week. 
The steam barges Pahlow and Toltec took out cargoes 
from the same docks to Chicago. The tug Duncan City 
towed down a barge loaded with 33,000 cedar ties from 
Cedar river, Mich., to Michigan City., Ind. On the re- 
turn trip the tug will go to Whitefish Point on Lake 
Superior to load 2,500 cords of hemlock tanbark for Al- 
pena, Mich. ‘Two trips will be required. The steamer 
Philetus Sawyer loaded at the Sawyer-Goodman docks 
the last week. The schooner Hlva loaded at the same 
docks for Sheboygan. The schooner Augusta has loaded 
at the Republic Lumber Company’s docks with a cargo 
for Manitowoe. 

A large part of the 80,000 feet of hemlock lumber 
washed from the decks of the wrecked schooner Kate LI. 
Howard, which capsized recently off Port Washington, 


lock shipments 31 percent. This is regarded as a most 
satisfactory hardwood movement, and as large a hem- 
lock movement as could be expected under present condi- 
tions, coupled with the known fact that hemlock stocks 
April 1 were at least 10 percent lighter than a year ago, 

The association has also made an interesting com- 
parison of the average prices, f. 0. b. mill, of hemlock 
in April this year and last. The April, 1911, average 
for No. 1 is $16.28; in 1910 it was $14.906. For No. 2 
the average this year is $13.49 against $12.37 last April. 
For No, 3 the average this year is $7.62 and last year 
Ar se . } 3 
$7.45. These reports verify, without question, the state- 
ments which have been made from time to time con- 
cerning the improvement in hemlock prices. The gain, 
while not large, is a real one and one which ean be 
maintained throughout the season. The average shown 
above would have been even more favorable for 191] 
but for the fact that they include many orders for stock 
which was contracted for the first of the year. The 
situation is well summed up by a wideawake sales man- 
ager who recently said: 

I took a trip over the southern Wisconsin and northern 
Illinois territory with our salesman and found there were 
a lot of prices being made. ‘The dealers seemed to regret 
this fact as much as the manufacturers, as they advised 
that a stiff stand by the manufacturers helped them more 
than by having all kinds of prices quoted. They were up 
a tree all the time, afraid to buy on account of probably 
having a lower price offered by the next man around. 
found most dealers carrying a fair stock and business with 
them being slow on account of the bad weather. Prospects 
with most #11 were for a good steady trade all summer. 





IN NORTHERN WISCONSIN. 


RHINELANDER, Wis., May 15.—Considerable building 
is going on, not so much im the line of residences as in 
business blocks. The First National bank is putting up 
a $40,000 building, C. P. Crosby is building a cement 
construction garage at a cost of $7,500, and a permit is 
out for the construction of a theater to cost about $10,- 
000. The retail lumbermen do not expect to do as 
heavy a business this year as last, but will have a fair 
amount of trade. 

In the wholesale line business is only fine. <A. §. 
Pierce reports having on hand orders for sixty-five cars 
of choice pine, which will take quite a long time to get 
out, and Pierre & Danielson, handling hemlock and hard- 
woods, have several orders to set owt. The Mason-Don- 
aldson Lumber Company reports orders on hand for 
about 13,000,000 feet of pine, hemlock and hardwood, 
most of which are contracts for later shipment. Its 
salesman in Ohio is getting a fair run of business. 


(Just now we have a large stock of above favorably located 2 
Heavy rains have quenched the forest fires and have 


for prompt shipment over B. & O., B., R. & P. and Penn. Lines.) has been saved by the fishermen on Jones island, it is 
added sufficient moisture to assure good crops, and good 


We also handle and can ship promptly HARDWOOD for stated. 


OAK, WHITE PINE, LATH AND SHINGLES, 


Bemis & Vosburgh 


Farmers Bank Bldg., 








railroad and construction work: YELLOW PINE, SPRUCE, 








PITTSBURGH, PA, 











REMEMBER 





tree |B? DIET 


OUR LONG SUIT. 


Yellow Pine 








BREITWIESER & WILSON Co., 


PITTSBURG, PA. 








I. W. SEMANS 


ALL THICKNESSES 


SOUND WORMY CHESTNUT 


T, B. PALMER 


Palmer & Semans Lumber Co. 
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SALES OFFICE: 
Oliver Bldg., Pittsburg, Pa. 


I. F. BALSLEY, Manager of Sales, 


BRANCH OFFICE: 
801 Crozer Bidg., Philadelphia, Pa. 








J.C. Donges Lbr. Co. || W. VA. SPRUCE, HEMLOCK 
AND HARDWOODS. 


Wholesale Lumber 
Office, 911 Oliver Building, ge catia 
PITTSBURGH, PA. 


Send us your orders and inquiries. 








NORTH CAROLINA AND 
VA. YELLOW PINE. 











MEAD & SPEER CO. fennsvivanis 


Manufacturers and Wholesalers 


Pine and Hardwood Lumber 


Mills at Jennings, W. Va. 


Specialties: Poplar, Oak & Chestnut. 











W. E. TERHUNE LUMBER CO. 


PITTSBURG, PA. 


Will appreciate your stock li: 
Vale MT al ae) desk hated am 








The plant of the Lake Side Craft Shops at Sheboygan 
is practically completed and will soon be in operation. 
The company will manufacture about 900 different ar- 
ticles of house furnishings. 

Forest fires destroyed 20,000 feet of logs on the skid- 
ways at Brandt’s camp, near Summit, the last week. 
Rain later quenched the fires. Some logging camps near 
Mellen are reported burned. Lumbermen are hurrying to 
get their stock out of the woods as rapidly as possible. 

The American Seating Company, at Manitowoc, is em- 
ploying about 200 men and is again running full time. 
A shipment of its goods was recently sent to Argentina. 
Shipments are being sent to California. The concern 
manufactures church furniture and other similar goods. 





IN AND AROUND WAUSAU. 


Job of Sawing Deadhead Logs Nearly Finished—Pre- 
paring for Concatenation—April Cut of Northern 
Hemlock and Hardwoods. 


Wausau, Wis., May 16.—McGarvey Cline, director, 
and H. F. Weiss, assistant director of the forest prod- 
ucts laboratory, at Madison, Wis., are in Wausau this 
week inspecting the government ground wood pulp 
plant. Two men who are familiar with pulp making 
will be transferred from Madison to Wausau, in order 
that the volume of work here may be increased. 

The Alexander Stewart mill will this week finish saw- 
ing the deadhead logs which were pulled out of the 
Wisconsin river last fall. There was about 1,000,000 
feet of these logs, mostly norway pine, and many of 
great age. They have cut into better lumber than was 
expected. 

Local Hoo-Hoo are in the midst of preparations for 
a third concatenation Saturday evening, May 27. The 
ceremonies will take place in Castle hall. 

Wisconsin lumbermen whose risks are carried in mu 
tual or interinsurance companies are somewhat exercised 
over bill No. 745-A, which passed the assembly recently 
and upon which the senate committee on corporations 
will give a hearing today. The bill provides that the 
same tax shall be levied upon mutual and interinsurance 
companies as is imposed upon stock companies which 
write insurance in Wisconsin, and in case these com- 
panies fail to pay the taxes they are made a lien upon 
the property insured. Some of the largest lumber manu- 
facturers in the state carry interinsurance, and they are 
strongly opposed to this provision of the bill. More- 
over, these companies have been essential factors in 
causing the reduction of fire insurance rates by board 
companies, and consequently property owners are not 
generally in favor of requirements which may cause 
the mutuals and similar companies to increase their 
rates. 

Figures just compiled by the Northern Hemlock & 
Hardwood Manufacturers’ Association for the cut and 
shipments of a large number of concerns in April, 1911, 
and April, 1910, show that in April this year the haril- 
wood cut was 8 percent greater, and hardwood ship- 
ments 24 percent greater than a year ago, also that 
the decrease in hemlock cut was 22 percent and in hem 


crops mean prosperity to the lumbermen as well as to 
the farmers, 

J. A. Porter, formerly of Wausau, who operated a 
mill at Hatley for years, which burned down last year, 
has a tract of timber northeast of Rhinelander ‘with 
30,000,000 feet or more of timber on it. He has con- 
cluded to put his son-in-law, Frank Kollock, in charge 
of it and will have it logged and the timber manufae- 
tured at the Robbins No. 2 mill. Mr. Kollock has 
purchased a fine residence and is expected to move to this 
city this week. 


IN THE HEMLOCK COUNTRY. 


MELLEN, WIs., May 16.—The rain that has fallen in 
this vicinity during the last week has checked the forest 
fires. At the beginning of the week the forest fires in 
various parts of the country began to assume a threaten 
ing aspect and, until the recent rainfall, the outlook in 
many places was alarming. Last Sunday a forest fire 
working its way through the vicinity of the Shanagolden 
camps, reached a spur near which large quantities of tim- 
ber are piled, and it was only by the united efforts of the 
people in that neighborhood, who worked all night, that 
the timber was saved. All over the country losses more 
or less serious are reported, and last Wednesday’s rain 
not only benefited the crops and meadows, but was the 
means of saving many homes and large areas of timber. 

P. J. Bogie, mill superintendent for the Tron River 
Lumber Company, had his right shoulder dislocated at the 
plant Monday forenoon, and only by the rarest presence 
of mind did he eseape with his life. Something went 
wrong with one of the conveyors and he went under the 
mill to assist in the work of fixing it. He passed close 
to a friction gear, in which his coat became caught. As 
soon as he felt the jerk he mistrusted what was up and 
with all his strength he pulled in the opposite direction. 
The jolt threw his shoulder out of joint, but the sleeve of 
his coat tore out and he was thus released, 

The Medford Veneer Company is building a_ large 
warehouse south of the one built last year. It will be 
40x86 feet and two stories high. The company also has 
installed a dynamo for lighting purposes. An automatic 
sprinkling system is being installed. A blacksmith shop 
and filing room are improvements that have been made 
recently. 





WIDEAWAKE BUSINESS MEN’S CLUB. 


At a recent election of officers of the Memphis 
Business Men’s Club the motto adopted by one faction 
was ‘‘Bury the dead, awaken the sleeping and stimu 
late the living.’’ This motto fairly represents the 
spirit of the club, the purpose of which is, according 
to another faction of the elub, to ‘‘Make Memphis 
Mighty’’ by means of publicity and local development. 

As a means of telling the world something about 
Memphis the club publishes a monthly, ‘‘The South 
Today,’’ which is replete with enterprising sugges 
tions. The club itself owns a 6-story, $250,000 elub 
huilding and it is said that ‘‘Nothing is too big for it 
to tackle and whatever it undertakes it earries to 
suecess. ’’ 
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FROM THE PACIFIC NORTHWEST 








PUGET SOUND NOTES. 


Three Extensive Publicity Campaigns to Boost North 
Coast Products—-Taking Shingles Around the Horn— 
Offshore Chartering Active. 

SEATTLE, WASH., May 13.—As shown by recent de- 
velopments, northwestern manufacturers of lumber and 
shingles have come to realize the value of organizing 
for the purpose of a combined effort to broaden the mar- 
ket for their products. The Washington Cedar Prod- 
ucts Company, recently organized by seventeen mills 
to handle their cedar siding, will soon start an extended 
publicity campaign for the purpose of informing the 
consuming public all about cedar. This company will 
be very sggressive in territories where cedar siding 
never has been used. The Red Cedar Shingle Manu- 
facturers’ Association, which completed organization 
this week, also has announced its intention of exploit- 
ing shingles extensively. This association will act as a 
clearing house for 75 percent of the shingles manu- 
factured in Washington, and will advertise no special 
brand of shingles, but will start an educational cam- 
paign to prove that the famous red cedar shingle is 
the best and most economic roof covering. Then, as 
has been previously announced, the Pacifie Coast, South- 
western Washington and Oregon & Washington associa- 
tions, working through a joint committee, are raising 
a large fund for the purpose of furthering publicity 
for fir, spruce and other north coast wood products. It 
is believed by many that when these three extensive 
publicity campaigns are well under way a great in- 
crease in demand for northwestern wood products will 
be the result, 

R. EK. Benedict, forest supervisor, in a recent article 
on forest conditions in the Olympic peninsula, stated in 
part: 

The Olympic national forest contains approximately 1,- 
650,000 acres, of which 850,000 acres consist of a very 
dense growth of Douglas fir, hemlock, cedar, amabillis fir, 
and Alaska cedar. This timber is mature, the trees being 
from 200 to 600 years of age. The total stand of merchant- 
able timber is estimated at 25,000,000,000 feet b. m. It has 
been found that the production of merchantable timber an 
acre under the proper system of management ranges from 
100 to 800 feet b. m. a year, with an average of about 300. 
The timber producing land within this forest should then 
produce about 250,000,000 feet b. m. a year. 

The timber of the Olympic peninsula scarcely has been 
touched, and it would seem from Mr. Benedict’s state- 
ment that this region will become a great lumbering 
field. 

A very unusual shipment from Puget sound is that of 
the Canal Lumber Company, Ballard, of 500,000 green 
clear shingles to Boston, Mass., to be taken by vessel 
around the Horn. The Orion will finish loading this 
week, and will then start on its long voyage, this being 
one of the few eargoes of shingles ever taken around 
the Horn to the Atlantie coast. The Canal Lumber Com- 
pany is running full time, and Manager Maxwell reports 
the demand fair. 

Shipping News. 


Offshore chartering is active, there being practically 
no disengaged vessels for this trade on the Coast. What 
is said to be a reeord consignment for a foreign ship 
is that of the British ship Dunsyre, which this week took 
a cargo of 2,000,000 feet of lumber for Delagoa bay, 
South Africa. The Dunsyre is a full rigged ship of 
2,056 tons net register, and this is one of the largest 
freights of lumber ever loaded on a vessel of its type 
on Puget sound. Another large cargo is that of the 
German bark Gustav, which this week loaded 2,200,000 
feet of lumber at the Boleom mill, Ballard, for Englana. 
The Gustav is one of the largest square riggers ever seen 
on Salmon bay, and is attracting much attention. Other 
recent fixtures are ship Shna Yak, Columbia river to 
San Pedro, $4.50; schooner Lottie Bennett, Columbia 
river to San Pedro, $4.50; schooner Mindoro, Columbia 
river to Honolulu, $5.50, and schooner Nokmis, Tacoma 
to San Pedro, $4.50. 

For some time manufacturers of cedar products have 
had the privilege of shipping shingles in mixed cars 
with fir, spruce and hemlock luinber, the shingles taking 
the cedar rate, which is 10 cents higher than the other 
lumber rate to eastern points. An effort has been 
made to get the railroads to concede the same privilege 
in shipments of cedar lumber in mixed cars with fir, 
spruce or hemlock; and the announcement of the first 
step in this direction was made this week by the Chi- 
cago, Milwaukee & Puget Sound railway in a letter from 
its traffic manager, R. M. Calkins, to Jerry Startup, 
manager of the Washington Cedar Products Company, 
the cedar agency that was recently organized to market 
the output of cedar of seventeen of the principal sid 
ing manufacturing plants on the Coast. In this letter 
Mr. Calkins announces that beginning June 25 the 
Milwaukee will accept shipments of cedar siding in 
mixed cars with other lumber, the siding only to take 
the cedar rate, at the association weight. This letter 
Mr. Calkins has sent to officials of the other transconti- 
nental lines, advising them of the action of his road, 
and it is likely that the other roads will follow suit. 
This concession should materially benefit mills manufac- 
turing fir and cedar lumber, as it will enable them to 
make up a mixed car, containing a small order of cedar 
siding, for operators of small yards that do not want 
to order siding in ear lots. The new arrangement does 
not permit of the shipping of cedar lumber or molding 
other than the cedar siding so far, but lumber ship- 
pers believe it to be an entering wedge which will 
eventually result in allowing all cedar products to be 
shipped in mixed cars with other lumber. 


James Moore & Sons, South Melbourne, Australia, 
extensive lumber manufacturers and importers of lumber, 
report that conditions in Australia are particularly 
good. They state that during the last season more tim- 
ber has been imported than for any of a number of pre- 
ceding seasons. The country throughout is in a fine con- 
dition. Exceptionally heavy rains fell during the sum- 
mer, and the farmers look for a bumper harvest. 

Thomas T, Van Swearingen, manager of the Buckeye 
Lumber Company, this city, has returned from a trip 
to the eastern part of the state, where he has been in 
vestigating lumber conditions. He says that while the 
situation is not as bright as it might be, optimism pre- 
vails, 

Mr. Van Swearingen is interested in fruit lands in 
Grant county, and, while in that part of the state, he 
visited his property and is very enthusiastic as to its 
prospects. 

Leonard Wells, of the North Star Lumber Company, 
Minneapolis, Minn., one of the large middle western 
lineyard concerns, was in Seattle this week. Mr. Wells 
has been in California since February, and is now on his 
way home. While in Seattle he inspected the new electric 
mil) of Schwager & Nettleton, Incorporated, and was 
very much pleased with it. 

Building records for Seattle show that April out- 
stripped any preceding month since the first of the year, 
the number of permits being 1,160 and the total valua- 
tion $902,000. The larger number of these buildings 

were frame, 459 of the permits being for this class of 
structure, the valuation being $499,715, this bringing 
the total valuation for frame buildings for the year so 
far up to $1,645,965. 

C. J. Flack, Henry building, this city, who was largely 
instrumental in the organization of the new Red Cedar 
Shingle Manufacturers’ Association, believes that the 
future for red cedar shingles is very bright. Mr. Flack 
says that the association undoubtedly will do much to 
broaden the market and steady the prices, and that 
shingle men will no longer be forced to dispose of their 
product at less than the cost of manufacture. Mr. Flack 
is manager of the Shingle Manufacturers’ Agency, con 
trolling the output of fourteen mills, and his concern 
will continue to be a strong factor in the shingle busi- 
ness of the state. 





IN THE PINE COUNTRY. 


An Important Change in Personnel of Lumber Com- 
panies—Fair Volume of Business Being Done at the 
Old Prices. 

Tacoma, WAsH., May 11.—An important change in 
local lumber circles was announced today, C. C, Doud 
having disposed of his interest in the Defiance Lumber 
Company to L. L. Whitman, who becomes secretary of the 
company, and L. I.. Doud, who has been secretary-treas 
urer, becomes president. Mr. Whitman formerly was in 
the retail business in Missouri but for the last year or two 
has been a resident of Tacoma. Mr. Doud has been the 
active head of the Defiance company since its organiza- 
tion and is too well known to the trade to need any 
introduction. The company’s mill on the north water 
front is one of the best in the city and has been in 
steady operation since it was built. The largest deep 
water vessels can load at its docks and trackage leads 
to all four transcontinental lines. This week the com 
pany is loading a steamer for Australia and reports 
offshore inquiry fair. In rail trade a good volumne 
of business is reported but at prices that are not entirely 
satisfactory. 

The Eatonville Lumber Company, which was recently 
reorganized with EF. R. Wheeler, of the Far West Lumber 
Company, as its president, is running the company’s plant 
at Eatonville on the Tacoma Eastern branch of the Mil 
waukee. The shingle mill was started about April 1 
and the saw mill about April 15, having been idle for 
several months. The new owners made a number of 
minor improvements. Under the new regime J. E. Gal 
braith, who for years was associated with E. J. McNeeley 
& Co., in this city, is manager and R. H. Goodson, for- 
merly of Centralia, is treasurer. The company’s main 
offices are at the mill at Eatonville and the output is 
being handled from there. The plant is shipping about 
three cars of lumber a day and is securing a fair amount 
of business. The company has some extra fine cedar 
timber upon which to draw and is specially well equipped 
for handling big timbers, besides the usual run of lumber. 
The new officers of the company are all men of broad 
experience in the lumber manufacturing business. 

‘“We find business fair both here and at our Monte 
sano plant and would be well satisfied with conditions if 
we could secure better prices,’’ stated George A. Onn, 
president of the Onn Lumber & Shingle Company. The 
Syverson plant at Montesano, in which the Onn company 
is largely interested, is running regularly on lumber but 
doing nothing on cedar shingles. T. F. Wilcox, of Monte 
sano, has lately been engaged as manager of the plant. 
The Onn company is handling many shingles but is find 
ing the market still sluggish, with $1.55 and $1.95 being 
quoted to the East, according to President Onn, who 
states that he does not look for much improvement in 
the shingle market before September, when fall trade will 
set in. 

The Manley-Moore Lumber Company is getting its 
share of the business going. John E, Manley, secretary 
of this company, thinks the millmen are themselves 
largely to blame for present market conditions. He is 
an optimist, however, and says that if crop conditions 
continue favorable, a fair season’s business ought to 














Wa PITTSBURG “@ag| 
FOR SALE: £2.SuM) 


Sap no Defect. 


32 M ft. 1x13 to. 17 Ist & 2nds & Wagon Box. 
255 “ 1x 6to12 Ist & 2nds. 
487 “ 1x 4” & up No. 1 Common. 


BAY POPLAR. 


10 M ft. 1x13 to 17 1st & 2nds. 
716 “ 1x 6to 12 Ist & 2nds, 
237 “ 1x 4&Up No. 1 Common. 
All the above is band sawn and trimmed. lengths piled 
separately and is thoroughly dry and straight. Will make low 


prices for quick shipmeut. The above is piled at Ayden, N.C, 
rate to Norfolk 8 cents. 


American Lumber & a Co. 
“a PITTSBURG, PA. , 


























YELLOW PINE 










Manufacturers of 


Lumber— Timber —Ties 


Let Us Quote You Prices 


THE GERMAIN COMPANY 
PITTSBURG, PA. 








WE HAVE FOR SALE 


200,000'—2x6-8-10 and 12" 
Sound Square Edge Bill Oak. 


Write for prices 


Morlan - Ricks - Hughes Co. 


Morlan Mfg.Co. PITTSBURG, PA. Fort Pitt Lbr. Co. 








Allegheny Lumber Company 


Manufacturers and Wholesalers 


WHITE and YELLOW PINE, HEMLOCK 
WEST VA. SPRUCE and HARDWOODS 


PITTSBURG, PA, 








Write for quotations. 











We Want Prices on 


Boxing Lumber in all kinds 
of Woods also Hardwood 
Mine Material. 


Send us Stock Lists and Prices 




















Just A Minute— 


that we may call your attention to the 


OPPORTUNITIES 


for making money in the “Southwest” where there 
are excellent locations for saw mills, furniture, stave 
and box factories, etc. We will give you specific 
data as to the agioat needs, not wants " 
any city or town located on the M. K. & T. 
upon application. 


R. W. HOCKADAY, T. L. PEELER, 
Industrial Commissioner industrial Agent 
M. K. & T. Ry. M. K. & T. Ry. 
St. Louis, Mo. Dallas, Tex. 














TO MAKE MONEY you should use the Lamber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet AMERICAN LUMBERMAN. Chicago 
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The Old Way. 


IN THE EARLY DAYS OF THE 


lumber industry it was a much more difficult task to 
reduce standing trees to merchantable lumber with the 
primitive appliances then used than it now is with the mod- 
em machinery available to the progressive masufacturer. 
Each step in the manufacture of lumber has been simplified 
by modern invention, until today, with competition keen 
and prices low, it is the man who uses the most up-to- 
date equipment who usually gets the most profit from the 
lumber business. As the profits from the business depend 
to a large extent upon the cost of production, the lumber- 
man must begin with the felling of the tim! er to hew 
down his operating expenses. 

Up-to-date producers have discarded the primitive 
methods of logging by hand or ox-team and now get their 
logs from the forest to the railroad or river by means of 
steel cables. These steel cables have effected a vast sav- 
ing in modern logging operations when they have been 
selected with regard to quality and service rather than 
cheapness in first cost. The best cable is none too good 
for this service as the strain of the work in the forest is a 
severe one. 


Yellow Strand Powersteel 


Cables 


are probably used more extensively in timber operations 
than any other kind, having proved their exceptional 
qualities by years of satisfactory service in many of the 
largest mining and lumbering operations. The following 
letter is only one of scores which we are continually 
receiving from lumber concerns who have thoroughly 
tested our cables in practical and severe service. 


March 16, 1908. 
BRODERICK & BASCOM ROPE CO. 
St. Louis, Mo. 
Gentlemen: We have been using your ‘‘ Yellow 
Strand’’ rope on our skidders, and beg to ad- 
vise that we have been getting better service 
out of them than any we have used. 

We put four (4) of gone 56-inch lines on a 
four line Lidgerwood shidder at Belfast, Ga., 
on November Ist, and have used same con- 
stantly to date and it looks good for a month 
longer. We find they run 25 per cent better 
than any we have ever used. 


Yours very truly, 
HILTON & DODGE LBR. CO. 
By J. E. Richard, Supt. Logging. 


THERE ARE MANY REASONS 


for the superiority of Yellow Strand Powersteel Cables. 
Years of careful thought and experiment make it as nearly 
perfect a cable as can be cnaieed by the brain of man 
and the resources of the world’s mineral wealth. Every 
Strand of the Powersteel Cable is made of imported steel 
of a tensile strength of from 240,000 to 260,000 pounds 
per square inch, and is extremely flexible. 

Yellow Strand wire rope is being used extensively by 
the United States Government at Panama Canal, having 
made one of the best records of any wire rope there. 


We, have more evidence which we will be glad to 
show you. 


Ask for Catalogue No. 70 


Broderick & Bascom Rope Co. 


809 N. Main St., ST. LOUIS. 
NEW YORK SAN FRANCISCO 
FACTORIES: — SAINT LOUIS— SEATTLE. 


The Modern Way. 


SEATTLE 











develop, although he looks for nothing abnormal. Mr. 
Manley says yard stock demand is a little better than 
it was. Railroad buying is not heavy. 

There is a fair volume of business at prevailing prices 
and no reason why, in the present condition of the country 
and crops, the lumber market should not improve materi- 
ally, according to Emil J. Lindstrom, of the Lindstrom- 
Handforth Lumber Company. This company’s plant is 
at Rainier and has been running ever since it was 
acquired by the present owners. Mr. Lindstrom looks 
after the active management of the plant and T. J. 
Handforth after the office and sales end of the business. 
The company’s main offices are in the Savage-Scofield 
building, this city. 

The Pacifie States Lumber Company, whose output, 
with that of the Mineral Lake Lumber Company, is han- 
dled through the joint Tacoma offices of the companies, 
is shipping some unusually excellent old growth yellow 
fir uppers from the mill at Selleck. The company also 
has a fine stock of flooring, ceiling, siding, finish ete., 
and is prepared to fill all orders promptly. The Mineral 
Lake plant also is running steadily. J. G. Dickson 
looks after the sales end of these two companies. During 
the last two weeks yard stock inquiries have improved, 
with a few scattering timber orders. Railroad buying 
is somewhat light. On the whole the volume of business 
is reported fair but prices are not satisfactory. The 
Mineral Lake plant is shipping clears to the export trade, 
although not engaging in that trade on common stock to 
any extent. 

Figures prepared by the harbormaster show that during 
April cargo shipments of lumber from Tacoma amounted 
to 18,552,474 feet, of which 7,240,975 feet went coast- 
wise and 11,306,499 feet to foreign ports. January lum- 
ber shipments from this port, coastwise and foreign, were 
9,515,919 feet; February, 15,909,210 feet and March, 
19,560,694 feet. Foreign shipments for April showed 
an increase of 4,705,033 feet over March and coastwise 
shipments were not as large as those for March. The 
April foreign lumber fleet included the steamer Hornelen, 
with 519,895 feet for Panama; the steamer Ningchow, 
with 1,474,950 feet for the Orient and Europe; the 
steamer Tricolor, with 588,323 feet for Panama; the 
steamer Crown of Galicia, with 560,598 feet for Europe; 
the steamer Belle of Scotland, with 3,828,636 feet for 
Australia; the bark Schiffbek, with 2,232,456 feet for 
Europe; the steamer Bessie Dollar, with 301,661 feet for 
China; the bark Moliere, with 600,000 feet for Europe; 
the steamer Mineric; with 200,000 feet for Australia, 
and the steamer Sais, with 1,000,000 feet for South Amer- 
ica. Sailing tonnage on this coast available for foreign 
voyages is scarce and rates are firm and tending up- 
ward, practically no idle sailers being available and char- 
ters being made for some time ahead. Steam tonnage is 
also scarce and rates have advanced 3 pence a ton on 
steamers, 





NORTHERN WASHINGTON NOTES. 


Extensive Mill Improvements Under Way and in Pros- 
pect — Shipping News — Timber and Logging Road 
Purchase. 


Everert, WASH., May 12.—Local lumbermen heartily 
indorse the proposition to consolidate the three princi- 
pal associations of Washington and Oregon, which will 
be carried out tomorrow at Centralia. ‘The interests 
of all the manufacturers of the north coast are identical, 
it is pointed out, and much can be accomplished through 
an association which will represent practically every 
manufacturer. H. W. Stuchell, of the Eclipse Mill Com- 
pany, and W. H. Boner, of the Weyerhaeuser Timber 
Company, will attend the meeting in Centralia. 

Many of the mills of the Puget Sound region are plan- 
ning to make extensive improvements during the next 
few weeks. The Sumner Iron Works has begun work 
here of manufacturing the entire machinery to be used 
in the saw mill of the Fir Tree Lumber Company at 
Tacoma. This mill will have a capacity of 75,000 feet 
of lumber daily and will be one of the best equipped 
of its size in the red cedar region. The Weyerhaeuser 
Timber Company has placed an order with the Sumner 
Tron Works for 20-24 twin balance power twin engines 
and the engines are now being constructed. They will 
be placed in the Weyerhaeuser company’s local mill. The 
Mt. Hood Railway & Power Company has ordered a 
transmission equipment for use at its big storage house 
in Portland. This company handles a lot of the waste 
from the big mills. The order is being filled by the 
Sumner people. ‘‘We have no kick on the business out- 
look,’’ said T. B, Sumner. ‘‘The saw and shingle mill 
men are putting in numerous pieces of machinery and 
the business promises to be brisk all this summer.’’ 

The steamer Hazel Dollar, which went aground on a 
sandbar off Whidby island while starting for Hangkow, 
China, last week, is making rapid progress in the unload- 
ing of its cargo at the Great Northern docks. It will 
have the entire load off in four days and will then go 
into drydock for repairs. The Canyon Lumber Com- 
pany’s interest in the 2,000,000 feet of lumber on the 
vessel ceased when it was loaded. 

The British steamer Skipton Castle loaded 650,000 
feet of lumber for Australia at the Weyerhaeuser Tim- 
ber Company’s wharf this week and shifted to Mukil- 
teo, where it is loading 300,000 feet of lumber at the 
Crown Lumber Company’s dock. The Alagoa Bay is due 
at the Weyerhaeuser dock Monday to take 1,000,000 feet 
of lumber to the west coast of South America, The 
steamer Bee this week loaded 750,000 feet of lumber at 
the Crown company’s dock and cleared for California 
points. 

The schooner Andy Machoney is at the Clark-Nickerson 
mill to load 800,000 feet of lumber for San Francisco. 
The Jim Butler is completing the loading of a large 
cargo at the same mill and the steamer TJallac is load 


ing a large number of poles for San Francisco at the 
Great Northern dock. 

H. W. White & Co., of Olympia, have purchased from 
the Puget Sound Land & Timber Company about 500 
acres of timber and also has closed a deal for the pur- 
thase of the logging road starting at Glandale. A logging 
outfit is included in the deal. Manager White has 
moved to Everett and logging has been started. 

The Everett Paper & Pulp Company this week shipped 
a carload of paper to San Francisco on the steamship 
Governor. 





ON BELLINGHAM BAY. 


Box Factories Busy on Season’s Fruit and Salmon 
Packs—Logging Operator Wins Important Suit In- 
volving Right of Way. 

BELLINGHAM, WASH., May 12.—The Morrison Mill 
Company is making boxes for the season’s pack of sal- 
mon on Puget sound. The company has sent three car- 
goes of box shooks and lumber to Alaska. Work on 
making boxes for the fall crop of fruit also has started 
in local mills. 

D. J. Cain, head of the Cain Logging Company and 
of the Bellingham Eastern Logging & Railway Company, 
this week won an important suit in the superior court 
of this county which enables him to again resume work 
building a logging road into a tract of 200,000,000 feet 
of timber in the Nooksack valley. The logging road will 
be completed in thirty days and logging operations will 
then be started. Mr, Cain started building his road sev- 
eral months ago and in going around a bluff along the 
river, known as Van Zandt’s dyke, he was forced to 
follow a section of an old county road. The county of- 
ficials had the logger restrained from using that road. 
When the matter came up for hearing before the court 
a ruling was handed down to the effect that the county 
had no title to the wagon road and that Mr. Cain can 
use it for logging purposes. The litigation has caused 
a long delay in the completion of the road. 

The Bellingham Bay Lumber Company reports that 
the big steamship Strathardle will be in this port to 
load part of a cargo of 3,000,000 feet of lumber. The 
vessel will also carry a large quantity of general mer- 
chandise. The cargo is for Sidney. 

A. A. Baxter, formerly with the Bellingham Bay Lum- 
ber Company, but now with the Charles Nelson Company, 
and H. W. Jackson, a redwood manufacturer, were in 
this city today from San Francisco, Mr. Jackson is in- 
terested in the Crown Lumber Company, of Mulkilteo. 
The two gentlemen are looking over conditions in this 
section of the country. 

Local lumbermen look with favor on the appointment 
of W. C. Miles as head of the Lumber Manufacturers’ 
Agency. 'The shingle manufacturers of the city and 
vicinity are also pleased with the appointment of F. A. 
Traill as the manager of the Red Cedar Shingle Manu- 
facturers’ Association. The consolidation movements 
among the lumber and shingle manufacturers are put- 
ting new life into the industry. 


~~ 


IN SOUTHWESTERN WASHINGTON. 





~~ 


Joint Meeting of Three Lumber Manufacturers’ Asso- 
ciations—Heavy Rain Welcomed by Farmers—Tank 
and Silo Plant About Completed, 

CENTRALIA, WASH., May 13.—At the joint meeting 
of the Pacific Coast Lumber Manufacturers’ Association 
the Oregon & Washingten Lumber Manufacturers’ Asso- 
ciation and the Southwestern Washington Lumber Manu- 
facturers’ Association, in Centralia last Saturday, about 
seventy of the leading lumbermen of the two states were 
present. The meeting was held for the purpose of con- 
sidering the best possible means to improve the lum- 
ber market. The trade conditions were discussed thor- 
oughly, committees appointed, and a special meeting 
called for today in this city. At this special meeting 
definite action will be taken, based upon the action of 
the various committees which will report. The price 
tendency is upward, and every effort is being made to 
strengthen values. ‘The proposed curtailment of the out- 
put to the requirements of the country at large seemed 
to meet with the approval of nearly every delegate pres 
ent, and this problem will probably be worked out satis- 
factorily. ; 

A recent rainfall practically assures heavy crops 10 
all parts of Oregon, Washington and Idaho and in con 
sequence lumber manufacturers are more hopeful, and 
they feel that concerted action toward reducing the out- 
put to the market’s needs will start the demand upward. 

The plant of the Pacific Tank & Silo Company, of Che- 
halis, is about completed, the spur will be finished this 
week and the machinery is all installed. A machine has 
been invented which will use short staves, joining them 
in such a way that they will be just as good as long ones, 
and as the short lumber is cheaper than the long lengths, 
the cost of silos will be materially decreased. ‘The plant 
has orders enough to keep it running six months. 

The Mutual Lumber Company, of Bucoda, which has 
been doing a large amount of improving at the plant, has 
decided to cease operation until market conditions 1m- 
prove. ; 

The Newaukum Lumber Company has decided not to 
rebuild until the lumber business improves. The com 
pany lost its plant by fire. 

The county commissioners and engineers of some of 
the western counties of Washington have under advise- 
ment the taxing of mineral holdings of large corpora 
tions. 

The appointment of W. C. Miles as general manager 
of the Pacifie Coast Lumber Manufacturers’ Association 
is gratifying to his friends as well as to his associates 
in the lumber business of this part of the state. At 
one time he was a member of the MeCormick Lumber 
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Company and later manager of the Globe Lumber Com- 
pany. He is one of the best known association men in 
this section, and with a view to bringing the three asso- 
ciations into closer business relations, Mr. Miles is con- 
sidered one of the best men that could be secured. 


_s 


IN THE GRAYS HARBOR COUNTRY. 


Record Established for | Rail Business in Lumber and 
Shingles—A Run on Ties—New Switching Agree- 
ment—Change in Personnel. 


ABERDEEN AND HoquIAM, WAsH., May 13.—Establish- 
ing a record for rail business in lumber and shingles 
from Grays harbor, the Hoquiam Lumber & Shingle 
Company has shipped an average of 175 cars a month 
during the last three months. This means an average 
of about seven cars a day for each working day. The 
mill has a large number of orders on hand and more are 
coming in. The mill is working a large force to keep 
pace with the business, which has included a number 
of cargo shipments. 

The Grays Harbor Lumber & Shingle Company is 
having an extensive run on ties. Orders are on hand 
for 8,000,000 ties, which will insure a steady run for 
most of the summer. The ties are being shipped to 
San Francisco for the building of a railroad line. 

The recent agreement between the Northern Pacifie 
and Milwaukee roads as well as the pending agreement 





between the Oregon & Washington and the Northern 
Pacifie for local switching facilities will prove a stimu- 
Jus to the lumber business, as mills have been hampered 
on account of the practically prohibitive charges for 
transfer from the Northern Pacifie lines. 

The German bark Bertha has arrived in ballast from 
Port Allen, Hawaiian islands. The Bertha will load 
at the Wilson Bros. mill, Aberdeen, and will take over 
1,000,000 feet for the west coast. It is the first vessel 
flying the German flag to visit Grays harbor for some 
time. 

Attention is called to the urgent need of preserving 
the Douglas fir, which is pronounced the most valuable 
timber tree in the Northwest, in a cireular just issued 
by the Forest Service. Loggers are warned to avoid 
annihilating the second growth when cutting timber. 
Provision must be made for seed trees, slashing should 
be burned immediately to form a seed bed and the 
cutover area must be protected from subsequent fires. 

The Hoquiam Wood Pulp Company’s mill is ready 
for operation. The plant will manufacture wood flour 
for explosives, and wood fiber. 

A. I. Peterson, manager of the Pacific Lumber 
Agency, announces that R. P. White has been added to 
his selling force, with headquarters at 903 First Na- 
tional Bank building, Denver, Colo. T. W. Tebb, who 
represents the agency on the Pacific coast, now makes 
his headquarters at Tacoma. 








THE INLAND EMPIRE TRADE 








IN THE PINE .COUNTRY. 


Latest News of the Associations—Gratifying Showing 
Relative to Agricultural Statistics—Mill Ceases 
Operation; Bank Closes Doors. 


SPOKANE, WASH., May 12.—The Western Pine Manu- 
facturers’ Association has transferred C. O. Frederick- 
son, chief inspector, to eastern territory, with head- 
quarters at Sioux Falls, S. D. This is in accordance 
with a ruling made at the last quarterly meeting of 
the association, when it was voted to maintain an in- 
spector in the castern ficld at all times. Already Mr. 

rederickson has been called to make inspections at 
points in North Dakota, Wisconsin and Iowa; also at 
Albany and Buffalo, N. Y. The association will soon 
name a local inspector to take the place made vacant 
by Mr. Frederickson. Only two members of the Western 
Pine Manufacturers’ Association will attend the meet- 
ing of the National Lumber Manufacturers’ Associa- 
tion at Chicago May 24 and 25. ‘They are William 
Deary, president of the Potlatch ‘Lumber Company, and 
the secretary, A. W. Cooper. The latter is planning to 
make q trip to Detroit after the meeting, to visit his 
brother. 

F. H. Hilliard, president of the Lumbermen’s Mutual 
Society, of Pocatello, Ida., was in attendance at a meet- 
ing of the executive committee at the office of Secre- 
tary A. L. Porter, Monday. 

A. R. Graham, traveling representative of the Western 
Retail Lumbermen’s Association, will arrive in Spokane 
May 13, having spent the winter in California and other 
southern points in the interest of the association. Sec- 
retary Porter will leave Tuesday, May 14, for St. Louis 
and Chicago to attend the meeting of the American 
Lumber Trades Congress and the National Lumber 
Manufacturers’ Association. He will be absent about 
two weeks. 

F. H. Hilliard, of the Weeter Lumber Company, of 
Pocatello, Ida.; T. W. Emerson, of West Side Lumber 
& Mill Company, of Spokane; F. E. Robbins, of the 
White River Lumber Company, of Ritzville, and A. L. 
Porter, made a trip to Palouse City, Wash., Monday, to 
visit the Potlatch Lumber Company. 


The following lumber yards joined the Western Re- 
tail Lumbermen’s Association during this week: Dun- 
ham Lumber Company’s yards, Ferry and Ismay, Mont. 
(this company recently bought these yards of the Star 
Lumber Company); C. E. Chandler, of Rockland, Mont.; 
Iowa Lumber Company, Limited, of Rockland, Mont., and 
the Weeter Lumber Company, of Eden, Mont.; Fisher 
Lumber Company, Halsey and Junction City; Mohawk 
Lumber Company, Creswell; 8, L. Robinson, Harrisburg ; 
Page Company, Rosburg, and the Ashland Manufactur- 
ing Company, Ashland. The association now has a total 
membership of 991 yards. 

Inland Empire lumbermen are gratified over the 
showing made by the state in the first official state- 
ment from the United States Census Bureau relative 
to agricultural statistics. The report shows there were 
55,744 farms under cultivation in the state April 15, 
1910, an increase of 68 percent over ten years ago. The 
total value of farm land was $570,142,000, a 393 percent 
increase for ten years. The value of farm buildings 
was $54,224,000, as compared with $16,299,000 in 1910. 
The improved acreage in 1910 was 11,663,000. 

Because of the delay in getting machinery shipped to 
the site, the M. A. Phelps Lumber Company’s new mill 
at Cusick will not be in running order before June 15, 
six weeks later than was expected. Mr. Phelps states 
that the plant will have a capacity of 60,000 feet. About 
8,000,000 feet of timber will be cut this season. 

George L. Gilkey, vice president of the Anson-Gilkey 
& Hurd Company, sash and door manufacturers of Mer- 
rill, Wis., was in Spokane this weck in the market for 
a quantity of stock. 

F, R. Woodbury, of the Pine Fir Company, is on a 
tour of inspection this week of the line of yards re- 
cently bought of the Lamb-Davis Lumber Company. 

Reports published in newspapers that the Blackwell 
Lumber Company’s big mill at Coeur d’Alene will shut 


down soon because of the dullness of the market are 
denied by officials at the mill headquarters. A millrace 
half a mile in length has just been completed at a cost 
of several thousand dollars to float the logs from the 
mouth of the lake and river to the mill. 

The Lane Lumber Company, of Harrison, Ida., of 
which B, F. O’Neil, banker, Wallace, Ida., is principal 
owner, shut down this week for an indefinite period. A 
force of eighty men is affected by the shutdown. To- 
day the Wallace Bank of Commerce, of which Mr. 
O’Neil is president, closed its doors after a report of 
the state bank examiner. Poor investments are reported 
as the cause, 

Another fire fighting organizafion will be added to the 
Western Forestry & Conservation Association, which 
maintains headquarters in Spokane and comprises a 
membership of five states. The Northern Montana For- 
estry Association was formed this week at Kalispell by 
prominent timber holders and foresters of the state. 

A consumption of $150,000 in forest products an- 
nually will be made by the Inland Empire paper mill as 
soon as the new plant is in operation. Paper machines 
for the manufacture of tissue, book and writing paper 
will be running by August 1. About eighty cords of 
wood a day will be consumed. 

The Craig Mountain Lumber Company has issued a 
unique price list. The cover designs are the photo- 
graphs of two white pine logs, reproduced in natural 
colors. In the middle of each is the seal of the com- 
pany, stamped in red. G. U. Bacon, sales manager, is 
the designer. 

The new mill of the Potlatch Lumber Company, at 
Elk River, Ida., began running this week. The plant has 
a capacity of 150,000 feet every ten hours, It is a 
3-band mill and is run entirely by electricity. William 
Deary, general manager of the Potlatch company, was 
in Spokane this week on business for the Western Pine 
Manufacturers’ Association, of which he is president. 
He says crop conditions are good and that business will 
strengthen before many months. 


Machinery Salesmen. 


No, this picture does not represent a grand reunion of 
machinery salesmen. It will, however, be remarked that 
the strolling photographer who persuaded this bunch to 
pose for a group picture must have had a particularly 
attractive ‘‘bird’’ on his camera to have produced such 
smiling countenances on the faces of six competitors. 
Reading from left to right they are none other than 
Messrs. Weaver, Heatherington and Allan Peel, all three 
of the Berlin Machine Works; R. H. Mader, of William 
B. Mershon & Co.; Archie Chandler, Stetson & Ross 
Machine Works, and George E. Youle, 8. A. Woods Ma- 
chine Company. The Milwaukee Lumber Company re- 
cently started the construction of a fine large mill at 
St. Maries, Ida. This fact, however, had nothing to do 
with these six gentlemen having appeared upon the 
scene simultaneously—so they say. In spite of the large 








A BUNCH OF WELL KNOWN MACHINERY MEN. 











Be NORTHERN PINE “aaa | 


ANYTHING WE MISS 


in sawing a log you can rest assured 
isn’t worth saving and as a result we 
can give you anything you want from 


th to Timbers 


Drop us a line telling us your wants 
and we will gladly quote you price. 











WE USE THI TELECODE 


MINNEAPOLIS, MINN. 


44th Avenue, North and Lydale. 
Branch Office; PEORIA, ILL., M. E. Magruder, Manager. 











Northland’s Pine ‘ 


Our Manufacturing and Shipping Facili- 
ties enable us to fill all your Stock Needs 
Promptly, with Well Manufactured and 
Properly Graded Pine Lumber. 


GIVE US A TRIAL 








Northland Pine Company 


» MINNEAPOLIS, MINN. 


























We are making very decided 
concessions on the following 


SURPLUS STOCK 


it will pay you to write us. 





6” No. 2 Fencing all Lengths. 
8” No. 2 Boards all Lengths. 
10” No. 2 Boards 16’. 
12” No. 2 Boards 16’. 

8” No. 3 Boards 10’ and 14’, 
10” No. 3 Boards 14’. 
D Siding 6’ to 16’. 
C & B Norway Siding 6’ to 16’, 


Bovey-DeLaittre Lumber Co. 











Have Your Secretary 
Write Today 


For a copy of our handsomely illustrated 
book descriptive of 


MEXICO, 


A Foreign Land a Step Away 


Maybe you would like to take a Winter 

Pleasure Journey to Our Neighboring 

Republic and, Incidentally, look over its 

timber resources. 

You can include Hot Springs, Ark., and San An- 

tonio, Tex., in the same trip — through 
service via these tourist centers 
from St. Louis to Mexico City. 


C.L.STONE B.H.PAYNE 
Pass. Traffic Mngr. Gen. Pass. Agent 
ST. LOUIS 
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White Pine 


Wisconsin and Michigan Stock. 


Cut from large logs and runs 
wide. It is thoroughly dry stock. 


High Grade Cork Pine Factory and 
Pattern Lumber, 1 to 6 in. thick. 


TELECODE USED. 


JOHNSON LUMBER CO. | 


Exporters of Pine Lumber 


Lens Bienes Shees, =— Wis. 
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Make Prompt Shipments of 
WHITE PINE AND BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 


Marinette, i 2 Wisconsin 
1c 











|Z Goodman Co. } 








TO THE "TRADE: 


% car 5-4 No. 1 shop, 

2 cars each 5-4 and 6-4 No. 2 shop. 

4 cars each 5-4 and 6-4 No. 3 shop. 

2 cars each 5-4 and 6-4 No, 2 common, 12" wide. 

lcar 6-4 No. 8 common. 

4 cars 6-4 No. 4 common. 

lcar 44 shop common, 

4 cars 1x12"', No. 4common, 8 to 20’, 

2 cars 1x13" and up, No, 4 common, 8 to 20’, 

Bevel Siding, 4 or 6’’, all grades, 

If interested, write for our special prices on these items, 

We carry an assortment of both vue and Hemlock, Lath, 
Shingles, etc 


RUST-OWEN LUMBER CO., Dacron, 





















force of Berlin men shown here, Messrs. Mader and 
Chandler, looking so proud and haughty, seem to be 
quite determined, while George Youle appears to be feel- 
ing like ‘‘I don’t care what happens.’’ 

The plant of the Coeur d’Alene Luinber Company, 
at Coeur d’Alene, Ida., which has been closed since 
November 2, during which time the mill has been 
thoroughly overhauled and a number of improvements 
made, resumed sawing this week, and will manufac- 
ture about 20,000,000 feet of lumber. The planing mill 
has been running since last February. The company 
has 15,000 feet of lumber on hand. In the East the 
Coeur d’Alene Lumber Company is represented by F. A 
Drake, with headquarters at Lincoln, Neb. During 
the shut down thirty feet was added to the refuse 
burner, which was rebuilt from top to bottom, and 
relined, making it 106 feet high and twenty-six feet in 
diameter. Manager J. T. Carroll, who recently spent 
some time in southern California and the Hawaiian 
islands for the benefit of his health, is feeling much 
better, and expects to leave shortly for a business trip 
to New York. Sam I. Boyd, manager of the sales de- 
partment, was in Seattle last week to meet his brother 
Thomas Boyd, captain of the Santa Rita, a Pacific liner, 
which was in port at Seattle for a few days. Mr. Boyd 
had not seen his brother for several years. 





IN NORTHWESTERN MONTANA. 


Lippy, Mont., May 12.—W. A. Raymond, assistant 
supervisor of the Kootenai national forest, with a crew 
of men, left yesterday for the Yakt basin, in the northern 
part of Lincoln county, to plant 5,000 eastern white pine 
seedlings on land which was burned over last summer. 
The plants were secured from the nursery of the Michi- 
gan agricultural college. This is the first attempt at 
planting forest trees in the Kootenai forest, and it is 
only being done as an experiment, as the planting of 
trees is not necessary in the Yakt, except to introduce 
new varieties. On land that is burned over in this forest 
young trees always come up naturally, without any aid 
from the Forest Service. It is desired, however, to in- 
troduce eastern white pine, in order to add another good 
variety to the forest, and if the experiment proves suc- 
cessful it is probable that many more of the trees event- 
ually will be planted. The locality that has been selected 
in which to set out the young trees is thought to be one 
of the most favorable that it is possible to select. 

The Libby Lumber Company’s logging railroad, ex- 
tending south from Libby about fourteen miles, is 
being laid with heavier steel rails and is otherwise 
being put in first class shape. The new rails for the 
line arrived last week and a force of men has been 
put to work laying them. The old rails will be used 
on the branch lines that will be extended into the 
timber in various places. In addition to the improve- 
ments to the railroad, the company has received con- 
siderable new equipment, including a train of logging 
ears and air attachments for the old cars. Since 
starting up in March the mill has been run continu- 
ously with a double shift of workmen and has been 
turning out lumber at a faster rate than ever. 





IN THE FLATHEAD VALLEY. 


Heavier Buying Expected Upon Assurance That Crops 
Are Assured — Local Demand Holding Up Well— 
Water Rights Controversy. 


KALISPELL, Mon't., May 15.—Although market condi- 
tions are gradually improving, the demand is not as 
good as it was expected it would be earlier in the 
season. The prospects are that heavy buying will be 
done throughout the eastern part of the state as soon 
as the crop situation is considered safe. Heavy rains 
have been reported all over the eastern part of the 
state and salesmen on the road report that bumper 
crops will be harvested. Local demand continues 
good, especially at points on the Flathead reservation, 
and a considerable amount of business has been booked 
from the mines in the Butte territory. Conditions 
have been very favorable for bringing out the spring 
drive, and practically all driving will be finished 
within the next week or ten days. With one or two 
exceptions the mills are operating day shifts only, and 
the Montana Larch & Pine Manufacturers’ Associa- 
tion reports an estimated cut for 1911 of 110,500,000 
feet, as compared with an estimated cut of 134,000,000 
feet last year, a decrease of approximately 24,000,000 
feet. Since March 15 stocks have inereased slightly, 
there being on hand April 1 90,500,000 feet, as com- 
pared with 62,000,000 feet April 1 last year. 

The controversy over the rightful ownership of the 
waters in Birch creek has been settled, and the Secre- 
tary of the Interior signed an order allowing the 
waters of that creek to be used for irrigation purposes 
for land under the Conrad ditch. The development 
work has been retarded, from the fact that the gov- 
ernment claimed the waters of Birch ereek, which runs 
in the Blackfoot reservation. When the ditch is com- 
pleted it will be one of the largest individual projects 
in the world. Over 100,000 acres will be watered and 
will give assurance of good crops being raised in that 
vicinity each year. Work will be started immediately 
and thousands of men and teams will be employed, 
and this, together with excellent crop outlook, will 
put a good deal of money in circulation throughout the 
eastern part of the state. 

T. B. Farrar, one of the pioneer lumbermen of this 
district, who for the last few years had been doing 
a commission lumber and pole business in Spokane, 
is erecting a saw mill on Lake Five, about seven miles 
east of Columbia Falls, Mont. 

The Hutchinson Lumber Company, of Whitefish, 
Mont., installed a 94 X Berlin planer in its planing 
mill last week. The company is doing its logging by 


rail this year, and has about three miles of track 
running into its timber holdings. 

E. W. Doe, general manager of the Libby Lumber 
Company, transacted business in Kalispell this week. 
He states that the company’s saw mill is being 
uperated on a day and night shift. Considerable new 
equipment has been added for its logging operations, 
including cars, steam donkeys and a 36-ton Shay 
geared locomotive. 

R. H. Rutledge, assistant district forester, with head- 
quarters at Missoula, has been in this district for the 
last week, looking after matters connected with the 
Blackfoot national forest. While here Mr. Rutledge 
assisted in organizing the Northern Montana Forestry 
Association, 

B. J. Boorman, president of the Boorman Lumber 
Company, left the fore part of the week for Fortine, 
where he has bought a mill site and will erect a 
modern mill, this fall, which will be in operation at 
the beginning of the sawing season next year. 

Shipments of lumber for March, as reported by 
seventeen members of the Montana Larch & Pine 
Manufacturers’ Association, are 5,740,257 feet, as com- 
pared with 14,681,131 for the corresponding month of 
1910, a decrease of 8,941,374 feet, or approximately 
60 percent. It is believed that reports for April will 
show considerably more business than for March. 

C. L. Dobner, general manager of the Northwestern 
Lumber Company, who has been at the Rest hospital, 
Minnez — Minn., for the last six months, has re- 
turned to Kalispell, very much improved in health, 
and will again assume the management of the mill. 








OREGON 








OREGON LUMBER NEWS. 


Coastwise Trade Gives Indications of Renewal of 
Activity—Road Will Open Yellow Pine District— 
Rains Help Crops. 


PORTLAND, ORE., May 13.—This week brought a revival 
in lumber shipments to California, more cargoes having 
been cleared through the custom house of this port than 
during any other recent week. With a revival of the 
California business and large quantities of lumber going 
across the ocean conditions will be considerably strength- 
ened. Local demand continues active and rail business 
has shown increasing activity during the last week. 

A. R. Graham, representing the Western Retail Lum- 
ber Dealers’ Association, with headquarters at Spokane, 
Wash., was in Portland this week, having made a trip 
up the Willamette and Rogue River valleys visiting mem- 
bers of the association. 

A. C, Dixon, general manager of the Booth-Kelly Lum- 
ber Company, of Eugene, was in Portland today, having 
attended the meeting at Centralia. Mr. Dixon says his 
company finds a good volume of business but at poor 
prices. The company’s mills are in operation at Spring- 
field, Wendling and Coburn. Saginaw mill is ready to 
start as soon as the market gives sufficient encourage- 
ment. 

H. Haner, of Prineville, was in Portland this week 
discussing forest fire protection with C. 8. Chapman, 
of the Oregon Forest Fire Association. Mr, Haner 
is one of the most active workers for forest protection 
in central Oregon, a district estimated to contain 20,000, 
000,000 feet of yellow pine, and representing owners of 
some of the largest tracts. He says he does not look 
for heavy lumber shipments from central Oregon until 
an established market has been developed and this he 
believes will not be before the completion of the Panama 
canal. Mr. Haner is a trustee of the Oregon Forest Fire 
Association. 

R. A. Cowden, manager of the Silverton Lumber Com- 
pany, Silverton, was in Portland this week. He re 
ports a good local demand. 

Fremont Everett, manager of the Sheridan Lumber 
Company, Sheridan, visited the mills this week. The 
sompany has an office in Portland through which it 
conducts a rail business. The mill probably will be 
closed a while when the present supply of logs has been 
sawed. 

The Leona Lumber Company, at Leona, will imme 
diately rebuild its mill at Leona, which was destroyed 
by fire about a week ago. The loss is estimated at 
about $50,000, with $10,000 insurance. Nearly all 
lumber in the yards was destroyed, but the mill town 
was saved. 

The Deschutes district of the Forest Service, with 
Bend as headquarters, will be opened soon; the Forest 
Service being engaged in establishing new administra- 
tive units. 

Rk. M. Cross, manager of the Wendling Lumber Com 
pany, with offices in the Yeon building, left for San 
Francisco this week. He believes California business is 
looking up and thinks it a good time to be on the 
ground. SS. R. Bodine, who covers the Denver territory 
for the company, reports some business, although he says 
prices are anything but satisfactory. 

The Bridal Veil Lumbering Company has made sev- 
eral improvements at its mill at Bridal Veil recently, 
one of the most important perhaps being the reconstruc 
tion of the sorting table, 

L. W. Hill, president of the Great Northern, and 
Julius Kruttsehnitt, director of maintenance and opera- 
tion of the Union Pacific and the Southern Pacific, were 
in Portland this week. Mr. Hill said he hoped to have 
the extension work in Oregon carried out without delay, 
and Mr. Krutischnitt says that double tracking of the 
Harriman system, as announced some time ago, will be 
carried out. He says traffic showed a considerable fall- 
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ing off during the winter, one important item from the 
Pacific Northwest being lumber shipments. 

Abundant rain having fallen the last two weeks, the 
crop outlook in the Pacific Northwest is exceptionally 
bright. In eastern Oregon and Washington grain was 
in need of rain, but now that the ground has been thor- 
oughly soaked, farmers are jubilant. 

Among the lumber manufacturers who left Portland 
this morning to attend the meeting at Centralia were 
L. J. Wentworth, of the Portland Lumber Company; 
F. C. Knapp, of the Peninsular Lumber Company; O. M. 
Clark, of the Clark & Wilson Lumber Company; Fre- 
mont Everett, of the Sheridan Lumber Company, and 
A. C. Dixon, of the Booth-Kelly Lumber Company, of 
Eugene. 

The Mount Hood Railway & Power Company, build- 
ing an electric line from Portland east towards Mount 
Hood, will be ready to operate steam trains early this 
summer. The new line will tap a very large timber area 
and it is expected that soon after the completion of the 
line logs will begin to move into this city, although there 
are some mills in the district. The line will have direct 
connection with the Harriman system on the east side 
of the river. 

S. Benson, prominent Columbia River logger and capi- 
talist, is home in Portland after spending some time in 
California. Mr. Benson is devoting his time to looking 
after his financial interests, having withdrawn from act- 
ive logging operations some time ago. 





IN THE COOS BAY REGION. 


Shingle Mill to Be Rebuilt—Buys Portable Saw Mill 
—Widening Demand for Timber Lands—Publishes 
Neat Booklet. 

MARSHFIELD, ORE., May 13.—The shingle mill at Port 
Orford, in Curry county, which was destroyed by fire 
together with a large amount of shingles, will be re- 
built at once, 


J. J. MeDonald, of the McDonald & Vaughan Log- | 


ging Company, has bought a portable saw mill which 
he will take to the Look Lake country, which was re- 
cently opened up by the building of a wagon road. He 
will saw timber there for the local trade. 

Patrick Hennessey, who for eighteen years has been 
local manager for the Oregon Coal & Navigation Com- 
pany, of San Francisco, has resigned his position and 
will be sueceeded by his assistant, A. E. Morten. The 
company recently closed its coal mine here and took 
the steamer M, F’, Plant off the run, but still owns large 
tracts of land and timber near the city. 

During the last month there has been an increasing de- 
mand for timber lands. More than the usual number 
of prospective buyers have been looking for large tracts. 


The steamer Gualala, engaged in carrying spruce lum- 
ber from the Coquille river to the box factory of the 
Coos Bay Manufacturing Company, at North Bend, 
caught fire Sunday night. The galley was burned and 
the factory near which the steamer was docked was en- 
dangered. 

The shingle mill at North Bend, which has been 
closed several months, has been started again. James 
Allen, the manager, reports that he has sufficient orders 
to keep the mill busy for several months. 

Residents along the Umpqua river, where the Gar- 
diner Mill Company owns a saw mill, are taking steps 
toward organizing a port commission for that district 
with a view of making harbor improvements. 

The Coos County Fire Patrol Association has pub- 
lished a neat booklet with a view of increasing the mem- 
bership among timber owners of the county. The book- 
let contains illustrations showing the fine timber that 
is endangered when fires start and a burnt-over district 
where the timber has been destroyed by fire. The asso- 
ciation intends this year to make a systematic fight 
against the forest fires. 

J. H. Conklin has bought a small saw mill for cut- 
ting railroad ties, which he will install on South inlet. 
He will furnish ties on a contract with the local rail- 
road, 

A. Mereen, general superintendent for the C. A. Smith 
Lumber & Manufacturing Company, left on the com- 
pany’s steamer Nam Smith for San Francisco for a 
short visit. 

I. H. Fetty, of the Central Coal & Coke Company, Kan- 
sas City, Mo., has reserved a box for the 500-mile auto- 
mobile race to be held at the Indianapolis motor speed- 
way May 30. 

A. P. Conklin, of the Conklin Lumber Company, is 
suffering from rheumatism and has gone to Martinsville 
for a few weeks in the hope of improving his condition. 





CONCESSION IN PRICES HELPS LOG BUSINESS. 

PORTLAND, ORE., May 13.—The Columbia river loggers 
are disposing of surplus logs at a lively rate as a result 
of the concession made about two weeks ago to the 
millmen who were praying for cheaper logs in order 
to meet outside competition, and log values are there- 
fore somewhat unsettled. It is said, however, that the 
present flurry will be shortlived since the loggers all 
agree that there is little profit in selling logs for less 
than $7, $10 and $13, the values that stood here for a 
long time. It is said that if the present low values 
continue many of the camps will discontinue operations 
in July. Should this be done, a log famine may be 
feared next fall and winter, especially if the winter 
weather should be severe and make operations difti- 
cult. 








LUMBER NEWS FROM CALIFORNIA 








FROM THE GOLDEN GATE. 


Building Activity of the Week—Decline in Foreign 
Freight Rates—Contract Let for Mill Machinery— 
Irrigation Project. 


San Francisco, Cau., May 13.—It is supposed the 
recent drop of $1 on log prices on the Columbia river 
will enable the mills in that district to make lumber 
prices more in conformity with conditions elsewhere 
on the Coast. Local retailers are still expecting to 
secure more favorable quotations. 

Building activities the last week are represented 
by thirty-nine recorded contracts at $408,727, which is 
a very fair showing under present conditions. The 
chief building inspector’s report on the week’s per- 
mits is as follows: One Class B building, $14,000; 
seven Class C buildings, $204,000; sixty-four frame 
buildings, $198,629; sixty-six alterations, $16,748; total, 
$431,377. Despite the fact that the market for small 
holdings is awaiting the selection of the site of the 
Panama-Pacifie International Exposition buildings, the 
building permits for the first four months of 1911 
totaled $8,036,538. An increase in residence construc- 
tion is predicted, there having been a falling off in 
the demand for flats. This means an increased con- 
sumption of lumber. 


Ocean Freights. 


In the foreign charter market for lumber tonnage 
there is more activity in the direction of the west 
coast of South America than elsewhere. However, 
freights have declined in two months from 48s to 
43s 9d, a vessel having been fixed during the week at 
the latter price. Australian freights are quiet, owing 
to lack of lumber buying, but it will take some time 
to ship out the old business. A fixture at 42s 6d to 
New Zealand has been announced. Vessels for prompt 
shipments are scarce. ‘The Owestry is under charter 
for lumber from Columbia river to China at private 
terms. The Norwegian steamer Bjorn Bjornsen is 
under time charter for lumber from Eureka and the 
north to Australia. Coastwise freights are firmer. 
The schooner Defender will load lumber on Grays 
harbor for this port at $4, option of San Pedro at 
$4.50. 

J. J. Moore & Co., this city, recently bought 12,000,- 
000 feet of fir lumber on the Columbia and will ship 
it to Australia as fast as tonnage can be secured. 

It. is reported that the Yosemite Lumber Company, 
of San Francisco, has about decided to establish a 
saw mill at Mast, on the Horseshoe bend of the 
Merced river, in Mariposa county, instead of at Merced 
falls, in Merced county. 

George B. Moore, building contractor and town 


. 


trustee of Mayfield, contemplates opening a lumber 
yard and planing mill at Palo Alto. 

Harold D. Mortenson, president of the Pelican Bay 
Lumber Company, left San Francisco last Wednesday 
for Klamath Falls. Before leaving he announced that 
the contract for all the machinery for the saw mill 
which will be erected at once on the upper lake, near 
the northern city limits of Klamath Falls, had been 
awarded to the Murray Manufacturing Company, of 
Eau Claire, Wis. A 9-foot band mill will be installed, 
the motive power to be supplied by twin engines, The 
plant, which will be completed within three months, 
will have a capacity of 90,000 feet of white pine lum- 
ber in ten hours. It will be operated double time, 
giving an output of 180,000 feet a day. About 30,000,- 
000 feet a year will be cut. Logs will be put into the 
lake and rafted about thirty miles to the mill. H. D. 
Mortenson will build a handsome residence on Nob 
Hill. Mr. Mortenson and George D. Hauptman, who 
is also interested in the company, will spend a large 
part of their time at Klamath Falls. 

D. H. Steinmitz, general manager of the Standard 
Lumber Company, of Sonora, and T. 8, Bullock, of the 
Sierra Railway Company, recently filed on 40,000 inches 
of water in the north fork of the Tuolumne river. 
They are quoted as saying that they intend to furnish 
water for irrigating a wide scope of country at Paul- 
sell, near Oakdale, by building a dam near Coopers- 
town. A meeting was held in Cooperstown to consider 
the purchase of certain water rights of the Tuolumne 
River Power & Irrigation Company. C. W. Terry, en- 
gineer for the company, said he could furnish 24,000 
inches from the Tuolumne by building a dam at Hull’s 
meadows and at the mouth of Six Bit gulch, below 
Chinese Camp. This development would irrigate 35,000 
acres of land at an estimated cost of $657,000. 

Logging was resumed last week in the camps of the 
Fresno Flume & Lumber Company, near Shaver. The 
mills have been running for about a month, sawing the 
4,000,000 feet of logs stored in the lake at Shaver. 

The Pacific Basket & Barrel Company’s factory at 
Lodi recently opened for the season. Fourteen ma- 
chines are in operation, each having a capacity of 
more than 2,000 baskets a day. The girls who operate 
the machines are paid at the rate of 85 cents a thou- 
sand baskets. Five-pound baskets for fruit and grapes 
are manufactured at the plant, which is a branch of 
the company’s San Francisco factory. 


Personals. 


P. C. Quellette, of Duluth, a member of the logging 
firm of Quellette & Baxter, operating on a large scale 
in northern Minnesota and Wisconsin, is in this city. 
Among other visitors during the week have been F. H. 














Veneers. 


The accompany engraving shows some rotary 
cut BIRCH Veneers for door panels and simi- 
lar uses. These Veneers are cut from figured 
BIRCH, giving a highly artistic effect when 
finished. 











Black-and-white illustration falls lamentably 
short in attempting to convey an adequate idea 
of the appearance of well selected BIRCH 
Veneers. The example below affords a basis 
for comparison, however—and comparison will 
show the superiority of BIRCH. 

To get stock of this quality the buyer must 
specify its source. Inferior timber will 
not produce it. 








HOLT LUMBER CO., 
Oconto, Wis. 


G. W. JONES LUMBER CO, 
Appleton, Wis. 
NORTH WESTERN LUMBER CO 
Eau Claire, Wis. 
RIB LAKE LUMBER CO., 
Rib Lake, Wis. 
WILLOW RIVER LUMBER CO., 
New Richmond, Wis. 


1, STEPHENSON CO., 
Wells, Mich. 


SAWYER-GOODMAN CoO., 
Marinette, Wis. 
GOODMAN LUMBER CO., 
Goodman, Wis. 


BUSWELL LBR. & MFG. CO., 
Wausau, Wis. 
JOHN OELHAFEN, 
Tomahawk, Wis. 
DIAMOND LUMBER CO,, 

Green Bay, Wis. 
FLANNER-STEGER LAND & LUMBER CO., 
Chicago, Ill. 
FOSTER-LATIMER LUMBER CO., 
Melien, Wis. 


Cc. A. GOODYEAR LUMBER CO,, 
Tomah, Wis. 


GREENWOOD LUMBER CO., 
Ontonagon, Mich, 
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TheHome of Quality 


Pacific Coast Forest Products. 


Having control of the output of eighteen large 
sawmills in the state of Washington, where the 
best quality of timber grows, we can fill your 
orders promptly and correctly. No waits or 
delays. 

We are making a big success with our high 
grade stock of 


Soft Odorless Milk White 
SPRUCE. 
For Particular People. 


Grays Harbor and Willapa Harbor ( Twin 
Harbors) the recognized centers for the manu- 
facture of this spruce lumber, are both deep 
enough for vessels of large size. And oyr mills 
are accessible to all Western Washington trans- 
continental railways. 

White us regarding Spruce, Fir, Cedar and 
Hemlock. We can save you time and trouble. 


FROM ASSOCIATED MILLS: 


GRAYS HARBOR LUMBER CO., 
Hoquiam, Wash. 
NATIONAL LUMBER & BOX CO., 
Hoquiam, Wash, 
HOQUIAM LUMBER & SHINGLE CO., 
Hoquiam, Wash. 
FEDERAL MILLS CO., 
Aberdeen, Wash. 
WESTERN LUMBER CO., 
Aberdeen, Wash. 
HULBERT MILL CO., 
Aberdeen, Wash. 
DONOVAN LUMBER CO., 
Aberdeen, Wash. 

Ss. E. SLADE LBR. CO., 
Aberdeen, Wash. 
AMERICAN MILL CO., 
Aberdeen, Wash, 

WILSON BROS. & CO., 
Aberdeen, Wash, 

A. J. WEST LUMBER CO., 
Aberdeen, Wash, 
SYVERSON LUMBER & SHGL. CO., 
Montesano, Wash. 

KLEEB LUMBER CO., 
South Bend, Wash. 
COLUMBIA BOX & LUMBER CO., 
South Bend, Wash. 
CREECH BROS. LUMBER CO., 
Raymond, Wash, 
QUINAULT LUMBER CoO., 
Raymond, Wash. 
WILLAPA LUMBER CoO., 
Raymond, Wash. 

CLERIN & HAMILTON LBR. CO., 
Raymond, Wash. 


Combined Annual Capacity: 


1,000,000,000 Feet Lumber, 
225,000,000 Pieces Lath, 
300,000,000 Shingles. 


SEND 
US 
YOUR 
ORDERS 





General Sales Office, 


ABERDEEN, WASH. 





DISTRICT SALES MANAGERS: 


A. J. SINE, - - - Marquette Bldg., Chicago 
c. G.CRULL, - - Securities Bidg., Des Moines, la, 
M. T. OWENS, 3324 Hennepin Ave., Minneapolis, Minn. 
T.W.SANBORN, : Long Bidg., Kansas City, Mo, 
4J,J. BONEKEMPER, - Little Block, Lincoln, Neb, 
= ie wae ‘nie the P. —— 1269, Spokane, Wash, 
~P. ° rst Nat’l Bank - ° 
v.W. TERS A . ; Bidg., Denver, Colo 


Tacoma, Wash. 





Ransom, Portland, Ore.; C. T. Moore and C. R. B. 
Pierce, timbermen, Seattle, Wash.; P. 8. Anneke, Du- 
Juth, Minn., in company with his family; Chester A. 
Congdon and Edward C, Congdon, Duluth, Minn. 

A. A. Baxter, general manager of the Charles Nelson 
Company, is on Puget sound. He is interested in the 
Crown Lumber Company, of Mukilteo. 

I. H. Halfrey and R. N. Ayres, of the Forest Service, 
are visiting district No. 5 office, this city. 





AMONG THE NORTHERN REDWOODS. 


Activity Among Lumber Shippers—Merchantable Red- 
wood Shows Tendency to Increase in Price—Im- 
provements at Big Mill Plant. 


EUREKA, CAL., May 13.—During the last week lumber 
shippers on Humboldt bay have been extremely busy, 
with offshore as well as coastwise steamers loading at 
the various wharves. Prices remain about the same, 
although merchantable redwood shows a slight tendency 
to increase and some orders have been placed at an 
advance of $1 a thousand feet over the old prices, 
which were based on $10 off the list. Domestic orders 
for clears are still being placed at $8 off list. The 
price prevalent on offshore orders for regular Australian 
specifications of rough clear redwood is $29 Humboldt 
bay. 

The schooner Melrose has completed its cargo, having 
on board 23,319 pieces of redwood ties containing 746,- 
208 feet board measure, valued at $8,954.50. The ship 
ment is consigned to Hilo, Hawaii, and was loaded on 
the account of the Charles Nelson Company. 

The British steamer Strathdon took on 861,409 feet 
of redwood during the last week, worth $25,923.57, for 
the American Trading Company, Sydney and Neweastle. 
The parcel consigned to Neweastle consists of 129,602 
feet of lumber and 30,473 feet of dry redwood door 
stock, and that consigned to Sydney consists of 136,989 
feet of dry door stock, 107,924 feet of dry rough clear, 
and 431,421 feet of green clear, as well as a small 
parcel of redwood shingles. 

G. W. MeNear, Incorporated, has announced the 
charter of the James Johnson, now en route from Hono- 
lulu with coal, to load rough clear Australian specifica- 
tions at this port. The bark Antiope is also under 
charter to this concern to load rough clear and dry door 
stock, 

Improvement work at the Scotia plant of the Pacific 
Lumber Company has not been completed, although the 
pond is finished and lumber is being sawed at the new 
mili, which is considered one of the most uptodate 
plants on this coast. The building is of steel construc- 
tion throughout, and is fitted with three band mills, 
three edgers and one resaw—all furnished by the Gid- 
dings & Lewis Manufacturing Company, of Fond du 
Lac, Wis. The kickers, niggers, and also the log lifts, 
are also of the above. named company’s make. The two 
trimmer tables ‘are operated by compressed air. A 
monorail system is used to take care of the lumber 
from the sorting table, delivering it to cars at the 
sidings, which are in readiness to haul the different 
lots wherever intended. This system has proved to be 
such a success that a similar one will be installed in 
the old mill, which at present is shut down undergoing 
repairs. ‘I'o better enable the pneumatic equipment to 
do its work, a new air compressor is being installed 
which is capable of compressing 600 cubic feet of air 
a minute. The building in which this compressor will 
be installed will be of reinforced concrete and will be 
placed just outside of the main engine room. 

In order to improve living conditions of its married 
workmen the Pacific company is considering the erection 
of from fifty to 100 additional houses. At present there 
are 200 4-, 5- and 6-room cottages in the town, all 
equipped with modern plumbing and with large yards. 
The company also has a fine mercantile department, a 
bank known as the First National Bank of Scotia, and 
other conveniences for its employees, who are, in a way, 
shut off from other towns of the county, particularly 
in the winter season, by the dangerous Scotia bluff. At 
Field’s Landing, the shipping point to which all lumber 
is delivered from Scotia for shipment, a traveling crane 
is used to take the units of lumber off the cars and 
distribute the orders as required. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


May Making Good Building Record—Imports for April 
—Proposed Channel Improvement — Planing Mills 
Running Behind, 


Los ANGELES, CAL., May 15.—Conditions in the lum- 
ber trade are satisfactory, as building is being done on 
a large scale. May promises to be a big record for 
building. 

Imports at San Pedro for April are as follows: Lum- 
ber, 40,327,000 feet; shingles, 11,202,000; shakes, 214,- 
000; lath, 6,273,000; redwood ties, 12,043; piles, 237; 
poles, 1,407; but in spite of the great amount of lum- 
ber coming to the city there is still a dearth of lum- 
ber, which has caused a number of carpenters who have 
been employed on seaside contracts to lay off ‘until 
stocks can be replenished. Several contracts of con- 
siderable size are affected by the shortage. It is ex- 
pected the assortments of timbers will be complete with- 
in a few days. The planing mills also are behind with 
their orders, and although they are working overtime, 
they are unable to keep up with the demand. Lumber 
imports at Wilmington for April are, lumber, 9,976,- 
000 feet; shingles, 2,750,000; lath, 1,136,000. 

The first cargo ever carried into Long Beach harbor 
by a steamer was delivered this week at the Craig ship- 
yard by the steam schooner; Casco. The cargo consisted 
of 300,000 feet of lumber for the Craig company’s float- 


ing drydock, which will be 250 feet long and 100 feet 
wide, and will be completed in a month’s time. The 
Casco entered through the ocean channel, making a per- 
fectly safe passage. The ship is 161 feet long, thirty- 
six feet wide and draws sixteen feet of water. The 
Casco will complete the discharge of its cargo and will 
return to San Pedro. It brought the lumber for the 
Craig plant from McCormick, Wash. Great interest was 
shown today in the arrival of this first cargo laden 
vessel, the townspeople believing it to be the forerunner 
of a large commerce for the artificial, landlocked harbor, 

Lieut. Charles T. Leeds, United States engineer, has 
received the application of the Consolidated Lumber 
Company to widen and deepen that concern’s channel 
running northeast from the east basin of the inner Los 
Angeles harbor. The improvement of the channel is im- 
portant. Maps filed with the United States engineer 
show that the enlarged channel will be 250 feet wide and 
the turning basin at the east will be extended about 
200 feet. ‘The channel will be made twenty-one feet deep. 

The big 5-masted schooner Crescent, the only vessel 
of its type operating on this coast, has completed dis- 
charge of cargo of lumber at the mill of the Consoli- 
dated Lumber Company and has sailed for Puget sound 
to reload. 

The Long Beach Improvement Company is closing a 
deal for a site on the harbor for a lumber yard and mill 
on which it will expend $60,000 and will be the first in- 
dustry on the harbor outside of the Craig plant and the 
Edison power plant. 

A. A. Courtenay, jr., of the Little Diamond Lumber 
Agency, is visiting Los Angeles, having arrived on the 
schooner Despatch to open an office at this port. An- 
other steamer will be chartered to assist the Despatch in 
carrying lumber from Portland to southern California. 
Mr. McCourtenay will be general manager for the com- 
pany in southern California, including San Pedro, Re- 
dondo and Santa Barbara, The movement of lumber 
from Willapa harbor, Grays harbor and Puget sound has 
been unusually brisk during the last few months. 

T. L. Hartung, lumber operator, Aberdeen, Wash., has 
been in this city several days the last week. 

J. C. Harkman, owner of a lumber yard at Milwaukee, 
is in Everett for a few days. 

K, I’, Case, lumber operator of Raymond, Wash., and 
Mrs. EK. IF’, Case, are in Los Angeles. 





~~ 


FROM A SOUTHERN CALIFORNIA PORT. 
Franchise Sought for Wharf and Large Lumber Yard 
by Prominent Lumber Manufacturer and Steamship 

Owner—Ocean Rafting. 

San Diego, Cau., May 13.—Charles R. McCormick, 
president of Charles R. McCormick & Co., has been in 
this city several days in conference with the state board 
of harbor commissioners and the common council rela- 
tive to securing a franchise for a wharf and a large 
lumber yard on the bay front. The company has se- 
cured a tract of eleven and one-half acres from the 
Santa Fe railway, with a 700-foot frontage. The con- 
cern maintains one yard in southern California, but it 
intends to close it and make this city the distribut- 
ing point if the franchise is granted. Two years ago 
the firm entered the lumber field at St. Helen, Ore., with 
the purchase of a saw mill. Today that plant repre- 
sents an investment of $800,000 and employs 350 men. 
McCormick & Co, own a steamer line of five vessels—the 
Klamath, Yosemite, Yellowstone, Shoshone and Cascade— 
besides having ten others under charter, Last year 
150,000,000 feet of lumber was shipped. The concern 
has its main office at San Francisco, with branch offices 
at Portland and Los Angeles. The first step after the 
granting of the franchise will be the erection of a $25,- 
000 wharf, which will be followed by the erection of 
the mills, dry kilns, sheds ete. 

The Benson Lumber Company will begin rafting its 
logs from the North the coming month. The first raft 
is expected the latter part of June. It is planned to 
have about four rafts sent down during the season, each 
of them to contain about 6,000,000 feet of lumber. 
The company reports the local market keeping up in 
fine shape, and a busy summer is looked for. A report 
that gained currency to the effect that the company 
was planning to establish a branch yard at El Cajon is 
denied by the management, 

Local receipts have included the steam schooner Ho- 
quiam with 270,000 feet of pine for the Western Lum- 
ber Company; the schooner Samoa from Caspar and 
way points, with 15,000 feet of redwood and 7,000 feet 
of shakes for the Hillcrest Lumber Company and 30,000 
feet of redwood for the Benson Lumber Company, also 
several thousand railway ties for the San Diego & Ari- 
zona railroad. The steam schooner Fair Oaks brought a 
eargo for the Russ Lumber & Mill Company. 

An interesting window display was to be seen recently 
at a local bookstore, consisting of sections of the great 
chains used by the Benson Company in rafting logs 
from the North and a mammoth picture frame made 
from slabs of redwood. 





WASHINGTON FOREST FIRE LAW. 

SeaTtLe, WaAsH., May 13.—The Washington Forest 
Fire Association, through the office of Secretary J. L. 
Bridge, is issuing a large number of complete copies of 
the new forestry law, passed at the recent session of the 
state legislature. In the passing of the new law all pre- 
vious forestry legislation was repealed, and it is for the 
purpose of giving every timberman and lumberman and 
logger in western Washington the new law complete 
that these booklets are being sent out. Mr. Bridge has 
his forces of fire inspectors already in the field outlining 
the fire districts, and he states that by June 1 his entire 
foree of rangers and inspectors will be in the woods. He 
believes that the timber will be better patroled and 
protected this year than ever before. 





May 


mae 6 ~~ Oe es OS 


nh abhi of Ae oe 


il 


Pe 


Oo Mors 





May 20, 1911. 


AMERICAN LUMBERMAN 


77 








MINNESOTA 


THE MINNESOTA LUMBER CENTER. 











Crops and Business Helped by Needed Rain — Pine 
Manufacturers on Inspection Tour—Baseball Team 
Organized, 

MINNEAPOLIS, MINN., May 17.—Heavy rain, covering 
practically all of the near Northwest, has put confi- 
dence in the place of doubt in the minds of farmers 
and business men, who have been worried by the lack 
of moisture to soak the subsoil and insure proper con- 
ditions for growth of the new crop. Consequently an 
improved run of retail demand is expected as soon as 
roads are in such shape that lumber can be hauled. 
The movement of wholesale stocks is somewhat heavier, 
but still short of what it was last year, and far short 
of the normal for this time of year. 

Members of the bureau of grades of the Northern 
Pine Manufacturers’ Association met with Chief In- 
spector H. 8. Childs and his staff of inspectors last 
week at Bemidji and Cloquet, where they went through 
the mill yards and compared notes on grades. In the 
party at Bemidji were C. E. MeGibbon, of Minneapolis, 
chairman of the bureau of grades; J. F. Wilson, of 
Cloquet, and J. M. Richards, of Bemidji, members of 
the bureau, and T, A. McCann, manager of the Crooks- 
ton Lumber Company’s Bemidji mill. The inspection 
there Tuesday was followed by a visit to Cloquet 
Wednesday. There, in addition to those who were 
at Bemidji, the inspection party included H. C. Hornby, 
R. M. Weyerhaeuser, Charles Weyerhaeuser, Drew 
Musser and John Weyerhaeuser. 

A meeting was held today in the office of Charles 
Cassidy, eastern representative of the Stack-Gibbs 
Lumber Company, for the purpose of reorganizing the 
lumbermen’s baseball team, which made such an ex- 
cellent record last season. Mr. Cassidy has consented 
to assume the mantle of J. C. Melville, who asked to 
be excused this year from the laborious duties of 
manager for the team. There is plenty of good ma- 
terial which was tried last year and more in sight. 
Practice will be arranged for at once. 

C. A. Dean, of the Sound Lumber Company, Seattle, 
Wash., is in Minneapolis on a business visit, which 
he will extend to other cities in this section. 

H. L. Jenkins, formerly in the lineyard trade in 
this territory, but now of Seattle, stopped in this city 
last week on his way east, and called on old business 
associates. 

C. D. Gibbs, of the Stack-Gibbs Lumber Company, 
Gibbs, Ida., was a visitor a few days ago on his way 
to New York and other eastern cities on business. 

H. W. Reade, of Escanaba, Mich., manager of the 
National Pole Company, was in Minneapolis looking 
over the white cedar situation a few days ago. 
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IN AND AROUND CLOQUET. 


Yard Trade Demands Rush Shipments—May Outgo 
Expected to Exceed That of April—Fire Menace 
Lessened. 


CLOQUET, MINN., May 15.—So far this month orders 
have been received in a little better volume than was 
the case during April. Practically all orders that are 
received from the yard trade call for rush shipment, in- 
dicating « condition of stock insufficient to take care 
of any considerable amount of business. There is a 
general feeling that the coming months are likely to find 
many dealers handicapped by short stocks and inability 
to obtain as prompt shipment of orders as can be had 
generally at this time. 

At the present rate shipments from Cloquet for May 
will exceed those of April by about 50 percent. There 
is a steady movement of stock to the lake for boat 
shipment and a fair increase in the yard trade will 
keep the shipping crews going at full capacity. 

Work on the drives is progressing very slowly ard 
unless heavy rains fall in the near future they will be 
hung up. The situation as regards log supply is con- 
siderably better than at the corresponding time last year. 
There are sufficient logs in the boom limits to keep the 
mills going several months and this gives good ground 
for belief that the sawing season will not be broken 
into as it was last year. 

The latter part of April and first of this month were 
very dry and conditions became such locally that it 
was found necessary to put crews of men at work with 
hose to sprinkle the yards as a precaution against fires. 
Conditions in this respect have improved during the last 
week and several heavy showers have removed the dan- 
ger. 

A terrific wind last Thursday damaged one of the 
smokestacks of the steam mill of the Cloquet Lumber 
Company to such an extent that it was found neces- 
sary to close the mill and draw the fires to make re- 
pairs. The mill was out of commission until Monday 
morning, when repairs had been completed and the mill 
resumed sawing. 

Chief Inspector Childs, of the Northern Pine Manu- 
facturers’ Association bureau of grades, was in Clo- 
quet last week with his force of inspectors. The time 
was spent in a very thorough inspection of the various 
plants, the entire force going over each grade together. 
The work done by the inspectors here forms part of 
the periodical instruction given the inspectors for the 
purpose of forming uniform ideas as to grades. 

C. A. Weyerhaeuser, of Little Falls, and C. R. Musser, 
of Muscatine, Iowa, were in this city last week. 


R. M. Weyerhaeuser has returned from a trip to 
Pacific coast points, 

Carl Schiffman, of the Lord & Bushnell Company, of 
Chicago, called at the office of the Northern Lumber 
Company recently. 





AT THE HEAD OF THE LAKES. 


Sales of Lumber Increasing—Much Rain Needed for 
Crops and Logging—Shipping Taking on Greater 
Activity. 


DuLutH, MINN., May 17.—There have been a few sales 
of lumber in this market the last few days, but the 
sellers are reticent about giving out information. The 
Virginia & Rainy Lake Lumber Company has sold 
several million feet, 2,000,000 feet being stock at the 
West Duluth mill. One million feet of this goes to 
Cleveland and the other million to Tonawanda. It is 
understood, also, that some of the company’s stock at 
Virginia has been sold, but how much is not stated. 
Two or three other deals for lumber in the Duluth 
market are in progress, and numerous lumber buyers 
have been here lately, some of them, however, merely 
to look after stock that was bought ahead of the saw 
and is now being manufactured. 

Considerable rain has fallen over northern Minnesota 
the last few days, and it was badly needed. More 
rain, much more, will be needed almost immediately, 
for this section has been so dry for a year that a 
much greater amount than normal is required to fill 
the swamps, give the rivers a good stage of water and 
give the crops a fair start. This does not refer to 
the spring wheat region, where the conditions as re- 
gards moisture are very satisfactory. Loggers who 
are driving on the upper Mississippi river complain 
of a shortage of first class river drivers, as well as 
the stage of water. Plenty of men are looking for work 
on the drives, but experienced and capable drivers are 
not as numerous as they used to be before the lum- 
bermen learned to depend almost exclusively on rail- 
roads to deliver their logs. A crew of ten good drivers 
left their job on the Cloquet recently because green 
hands who could do nothing except pole logs away from 
the bank were getting the same pay. 

The Brooks-Seanlon Lumber Company has petitioned 
the Minnesota state railroad and warehouse commission 
for permission to abandon its Minnesota & North Wis- 
consin road, and a hearing has been set for May 26, 
in this city. The road has a mileage of about fifty 
miles, and runs northeast from Seanlon, near Cloquet. 
The road was used for delivering logs to the com- 
pany’s mill at Scanlon, until the timber was all cut. 
The lumber company has been unable to sell the 
road as a railroad enterprise, and wishes to make such 
other disposition as it can. The petition to abandon 
the line will be strongiy opposed by many settlers and 
others who own lands near the road. The road runs 
within twelve miles of Duluth, and somebody will take 
hold of and operate it. It is quite certain that the 
rails will not come up. 

A heavy windstorm on Lake Bemidji broke the big 
boom of the Crookston Lumber Company and scattered 
2,000,000 feet of logs. Damage was done to many 
buildings near the lake. Practically all of the logs 
will be recovered. 

The lethargy which has bung over the Duluth-8u- 
perior harbor since the opening of navigation is dis- 
appearing. The number of boats moving is increasing, 
and the movement of lumber is of fair volume. The 
coal movement is getting slowly under way, but will 
not reach a really large volume for several weeks. 

The big saw mill of the Virginia & Rainy Lake 
Lumber Company is shut down for a period of perhaps 
two weeks, to enable the company to make some re- 
pairs and line the machinery up. The mill had been in 
continuous operation for seventeen months. The smaller 
mill owned by the same company is producing steadily 
with two shifts. 


TIMBER LAND SALES 


Frank Bates, of Waldron, Ark., has sold to Kansas 
City (Mo.) parties timber land in Scott county, Arkan- 
sas, for a consideration of $16,000. 














W. B. Wagner, of Heshbon, Pa., has bought the C. L. 
Campbell timber tract located near Heshbon. 








The Wilson Lumber Company, of Elkins, W. Va., has 
bought L. E. Shull’s holdings in Randolph county, 
West Virginia, consideration nearly $200,000. 





The Harriman Land Company, of Harriman, Tenn., 
has disposed of 60,000 acres of mountain land in Mor- 
gan and Cumberland counties, Tennessee, to the Ten- 
nessee Lumber Coal & Iron Company, of New York. 


The Kneeland-Bigelow Company, of Bay City, Mich., 
has bought from the David Ward Estate 1,440 acres 
of timber lands in Otsego county, Michigan, estimated 
to contain ‘25,000,000 feet of mixed timber. 


ODPL DDD LD DAD 


There are 93,000,000 million people in the United 
States and if on the average each uses one match a 
day an idea of the magnitude of the match industry 
‘may be gleaned from the fact that to supply the de- 
mands of a single day 93.000,000 matches must be 
manufactured. The demand for sulphur and phosphorus 
is kept consistently brisk. 
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We Are Manufacturers of 


Matchless Galena Valley 


Fir and Cedar 


OUR SPECIALTIES ARE: 
Silo Stock, Railroad Material 


and Timbers for Resawing. 











A General Line of Dimension and Uppers 
always in stock. 


Index-Galena Company, 


INDEX, WASHINGTON. 





WESTERN SOFT PINE 


K.D.Sash, K. D. Frames, Long Sash Stock 
Daily capacity: 500 Doors; 1500 K. D. Sash 


Washington Mill Co. 


SPOKANE, WASH, 
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CHAS. R. McCORMICK & CO. 


E. H. MEYER, Manager 
MANUFACTURERS AND WHOLESALERS 


Pacific Coast Lumber 


Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
910-911 Yeon Building, 
Telecode PORTLAND, ORE, 
——MOOSo1 [0c 000 


(The Polleys Lumber Co. | 


Manufacturers and Wholesalers. MISSOULA, MONT. 


Idaho White Pine, Western Pine, Larch, 
Coast Fir and Spruce, also Red Cedar Sid- 
ing and Shingles, Split Idaho Cedar Posts. 


Complete Stocks. Quick Shipments . Market Prices. 
| Sunn US YOUR INQUIRIES J 





























CLARENCE LUCAs, President. L. B. PERRY, Secretary. 
HENRY ZECH, Manager. 


PUYALLUP LUMBER MANUFACTURING 
COMPANY. 


Pacific Coast Timber Products 


CAR SILLS, BRIDGE STRINGERS, TIMBERS, 

















CLEAR CANTS, YARD STOCK. 
Cargo and Rail Shipments. PUYALLUP, WASH. 
= 





Washington Fir 
Cedar and Spruce 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CO. 
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We Solicit Your Rush Orders 
FOR 





Flooring, Ceiling, Drop 
Siding, Finishing Silo 
Stock, and Special 
Sizes of Timbers. 


Bevel Siding, any 


ae 
grade or width. 
e ar Extra *A*, Extra 
Clear or Dimen- 


sion Shingles. 


Let us serve you with Complete Stocks, 
Quick Shipments, High Qualities. 


Ferry-Baker Lumber Co. 


General Office and Mills: 
EVERETT, WASH. 


CHAS. VAN PELT, 


Eastern Representative. 


Minneapolis Office: 
1029 Lumber Exchange. 

















LOCAL AND PERSONAL 




















Cargo and Rail 
Shipments. 





HOQUIAM, WASHINGTON. 


Cedar Shingles 


FIR AND SPRUCE LUMBER, 
LATH, BOX SHOOKS. 














THE DALLAS LUMBER 
AND LOGGING CO. 


OREGON FIR 


HIGH GRADES 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills 


TELECODE 


DALLAS, OREGON 











FIR, SPRUCE & CEDAR LUMBER 


and 


RED CEDAR SHINGLES 
Geo. B. Weatherby Co., Inc. 


207-208 Henry Bldg., PORTLAND, ORE. 




















If ne ia BOXES get the LOWEST 


PRICES from the 
PHOENIX LUMBER CO. 


E. F. Cartier Van Dissel, Mer. SPOKANE, WASHINGTON 
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Ben Collins, jr., president of the Collins Lumber Com- 
pany, McCormick building, Chicago, left last Tuesday 
evening for Texarkana, Tex. 


J. A. Hood, of the Walter Clark Veneer Company, 
Grand Rapids, Mich., was in Chicago Tuesday on busi- 
ness for his concern. 


Clarence Boyle, of D. K. Jeffris & Co., recently left 
for Louisiana to superintend the starting up of the 
firm’s new mill at Boyle. 


W. G. Collar, president of the W. G. Collar Lumber 
Company, of Merrill, Wis., was in Chicago Tuesday 
calling on the trade. 


A. M. Pinger, manager of the box department for the 
C. A. Smith Lumber Company, Minneapolis, Minn., was 
a Chicago visitor last Wednesday. 


John H. Kaiser, president of the John H. Kaiser 
Lumber & Box Company, Eau Claire, Wis., was in 
Chicago on business last Wednesday. 


D. K. Jeffris, of D. K. Jeffris & Co., Pullman building, 
Chicago, returned Monday from a ten days’ trip to the 
mills of the firm, located in Jeffris, La. 


The Goodwin Lumber Company announces to its 
patrons the removal of its offices from Pittsburg to 
Lock Haven, Pa., where the business of the company 
will hereafter be conducted. 


Leonard Bronson, manager of the National Lumber 
Manufacturers’ Association, Chicago, returned from an 
official pilgrimage out of town on Thursday and expects 
to have business on his hands next week. 


C. L. Robinson, manager of the timber department 
of the Chicago Lumber & Coal Company, with head- 
quarters in St. Louis, was in Chicago this week con- 
ferring with Messrs. Smalley and Thornton. Mr. 
Robinson said that his firm is getting its share of 
the business going. 


B. W. Ackles, secretary of the Alton Lumber Com- 
pany, of Buckhannon, W. Va., was in Chicago last 
Thursday calling on the trade. Mr. Ackles was on 
his way home from a trip through Michigan, where 
he said he sold some oak at mighty good figures. He 
said that he was under the impression that business 
was firming up. 


George C, Ehemann, following his withdrawal from 
the firm of Bennett & Witte and pending the opening of 
his new office under the style of George C. Ehemann 
& Co., has returned to Memphis, Tenn., after visiting 
Cincinnati, Ohio, his former home, and West Baden, 
Ind., to which latter watering place he had gone for a 
little rest and recreation. 


A. Il. Ruth, Chicago manager for the G. W. Jones 
Lumber Company, of Appleton, Wis., was in attendance 
at the meeting of the National Hardwood Lumber Asso- 
ciation held in Memphis last week, and took advantage 
of that oceasion to visit the southern mill points of his 
concern at Forrest City and Nettleton, Ark. He is ex- 
pected home about the first of the week. 


P. A. Gordon, lumber salesman of Grand Rapids, 
Mich., who recently started in business on his own behalf, 
was a visitor in Chicago this week and paid the 
AMERICAN LUMBERMAN a call, Mr. Gordon is one of 
the veteran salesmen of the North and is doing a good 
business in yellow pine and oak flooring. The demand, 
he said, is not as great as desired, but a very considera- 
ble amount of lumber is being sold. 


William T. Cox, district forester in charge of the 
branch of sylviculture, who has made his headquarters 
with the Forest Service at Washington, D. C., has 
resigned to become state forester of Minnesota under 
the new forestry law passed at the last session of the 
Minnesota legislature. He will be succeeded at Wash- 
ington by W. B. Greeley, former district forester in 
charge of District No. 1 at Missoula, Mont. 


Charles A. Barnes and Clinton A, Mauk, of Toledo, 
Ohio, heretofore engaged in the wholesale lumber busi- 
ness under the style of Barnes & Mauk, have dissolved 
partnership and the business of the firm at Toledo will 
be conducted hereafter by Mr. Mauk under the name 
©. A. Mauk Lumber Company. The Seattle (Wash.) 
business of the firm, however, will continue under the 
old style, both members of the partnership continuing 
their interest. 


F, J. Kuny, secretary and treasurer of the Will- 
iamson-Kuny Mill & Lumber Company, of Mound City, 
Tll., manufacturer of southern hardwoods and high 
grade sawed veneers, with a capacity of 15,000,000 feet 
annually, spent a day or two in Chicago this week 
calling on friends. Mr. Kuny for the last three weeks 
has been on what he called a ‘‘resting-up’’ trip and 
during this time has traveled through Michigan and 
Indiana. He left for home Thursday evening. 


D. E. Chipps, of Fort Worth, Tex., president of the 
Mississippi Hardwood Company, manufacturer and 
wholesaler of southern hardwoods and yellow pine, 
was in Chicago this week accompanied by Mrs. Chipps 
on a vacation trip. Incidentally Mr. Chipps called on 
a number of the trade in Chicago and vicinity. On his 
way north he attended the annual meeting of the 
National Hardwood Lumber Association, at Memphis, 
and reported his visit to that city a very enjoyable 
one. Commenting on the hardwood trade Mr. Chipps 
reported conditions in his territory very satisfactory. 


W. C. Mansfield, manager of the Menominee plant of 
Sanford & Treadway, which manufacture basswood mol(d- 
ings, bevel siding, ceiling and lumber, spent Thursday 
in Chicago calling on his friends. Mr. Mansfield is en 
route home after spending the last ten days in the 
East where he sold considerable molding, and stated 
that he found trade there more brisk than in this ter- 
ritory. He said that the manufacturing plants in Con- 
necticut were all busy. The firm of Sanford & Tread- 
way is a very old one, the parent house being established 
in New Haven, Conn., in 1844. The Menominee, Mich., 
plant was started in 1898. 


James D. Spalding, of Sioux City, Iowa, has changed 
the title of its firm name, and from now on will be 
known as the Spalding-Avery Lumber Company, George 
W. Avery, manager. James D, Spalding is one of the 
oldest established lumbermen in the western country, hay 
ing started his yard in Sioux City in 1868, and owned 
the same exclusively from 1870. He is also president of 
the Northern Lumber Company which operates a line of 
retail yards in northern Iowa, with headquarters at 
Estherville, Iowa. He is also heavily interested in the 
Lehigh Sewer Pipe & Tile Company, of Fort Dodge, 
Iowa, being one of the original promoters of the com- 
pany and its vice president. 


Walter K. Trechsel, vice president and general man- 
ager of the Southern Coupon Company, Birmingham, 
Ala., called at the offices of the AMERICAN LUMBERMAN 
the other day and among other things stated that they 
were receiving such liberal patronage from the lumber 
commissary stores that they have been compelled to 
install a sufficient amount of new presses, machines 
and other equipment, so that the capacity of the plant 
has been practically doubled. Mr. Trechsel says that 
he has been impressed with the remarkable growth of 
the National Commissary Managers’ Association and 
finds considerable interest and enthusiasm for the or- 
ganization throughout the trade. 


The committee which controls the destiny of the 
Lumbermen’s Baseball Club, of Chicago, states that it 
will try out the following members of the Chicago lum 
ber trade next Saturday at 2 o’clock in Washington 
Park: Kimball, of the Kimball-Sullivan Lumber Com- 
pany; O’Hare, of the Marshall Lumber Company; Bry 
ant, of the Vollmer & Below Lumber Company; Lindall, 
of the Paepeke-Leicht Lumber Company; Fletcher, of 
the D. S. Pate Lumber Company; Morgan, of the Chi- 
cago Car Lumber Company; Swec, of the Herman H. 
Hettler Lumber Company; Borden, of the Herman H. 
Hettler Lumber Company; Crawford, of the Crawford 
Lumber Company; Al Eifel, of the Paepcke-Leicht 
Lumber Company and Halpin, of the Worcester Com- 
pany. Chairman Moore wants everybody to look for 
the red flag for there will be found the baseball 
enthusiasts. 





WELL KNOWN LUMBERMAN ENTERS WHOLE- 
SALE FIELD. 

Harlan E. Page, who for thirty years has been 
affiliated with the lumber trade of Chieago, has severed 
his connections with the Edward Hines Lumber Com 
pany, where for nine years he was in charge of city 
sales, and has opened up offices at 241 Monadnock 
block, Chicago. Mr. Page has made arrangements with 
some of the largest and best manufacturers in the 
North, South and West and is in position to sell any 





HARLAN E. PAGE, OF CHICAGO. 


thing in northern pine, hemlock, tamarack, southern 
pine, western pine, fir, cedar and spruce. He will do 
a general wholesale lumber business. 

Mr. Page entered the lumber business about thirty 
years ago, when he was about 18 years of age, enter- 
ing the employ of his father, who did business under 
the name of Park & Page and whose yard was located 
on the site now occupied by the John A. Gauger Com- 
pany, Twenty-second and Laflin streets. This concern 
had a planing mill and specialized in getting out stock 
for country trade. In 1879 he left that concern and 
entered the employ of J. H. Bredenburg, Laflin street 
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and the river. For some time he was bookkeeper and 
then went on the road. In 1883 he became connected 
with the Thompson & Walkup Company, having charge 
of its shipping and doing much traveling. About this 
time Mr. Page took unto himself a wife and, the 
road work not appealing to him, he left the Thompson 
& Walkup Company and in 1886 entered the employ 
of the 8S. K. Martin Lumber Company and was given 
charge of the shipping department of that concern. 
He later joined forces with the Edwin 8. Hartwell 
Lumber Company, now the Herman H. Hettler Lumber 
Company, and for eight years acted in the capacity of 
sales manager. 

In 1902 he thought seriously of going into business 
for himself, and as a matter of fact he did have an 
office for nearly three months, but the Edward Hines 
Lumber Company made him such an attractive offer 
that he closed his office and became a part of the ma- 
chinery of this big concern. During the nine years he 
was with the Hines company he had charge of the city 
sales. 

Mr. Page has a pleasing personality and his friends 
are legion and undoubtedly they will wish him the best 
of success in his new field of labor. 





GEORGE C. EHEMANN IN NEW ROLE. 


As already has been announced in these columns, 
George C. Ehemann has withdrawn from the sterling 
old house of Bennett & Witte as managing copartner of 
its Memphis, Tenn., branch. Mr. Ehemann began his 
lumbering career many years ago, after having been dis- 





GEORGE C. EMEMANN, OF MEMPHIS, TENN. 


covered by W. A. Bennett in a Cincinnati dry goods 
store. At first he was sent down to Mississippi, where 
Jennett & Witte were conducting certain sawmilling 
operations and kept there for a couple of years. 

The change from previous metropolitan surroundings 
to the active affairs of a typical saw mill in, of necessity, 
a menial capacity, was, of course, sharp and trying. But 
undaunted by this change and undismayed by the pros- 
pect, he resolutely and with little or no interruption de- 
voted himself to the business of mastering the situation, 
Combined with this gift of determination he seems to 
have been endowed with unusual discreetness, conserv- 
atism and other attributes of a dependable sort. 

In due course, following a probationary period in: the 
head office of the firm at Cincinnati, Mr. Khemann was 
given charge of the business of its Memphis branch, 
and in which he is known to have made a good record. 
In particular he attained to unusual popularity, as ap- 
peared from his accession to the presideney of the pow- 
erful Lumbermen’s Club of Memphis, of which he long 
has been an active member. He also achieved considera 
ble distinction as chairman of the club committee on sta- 
tistics, his reports in that capacity having aided in bring 
ing the market into deserved publie distinction. Having 
in the meantime absorbed a very thorough knowledge of 
hardwoods and extended his acquaintance with and gained 
the confidence of both the industry and the trade, his 
native trading instinct has made success a natural se- 
quence. 

In electing to go apart it appears that he was acting 
upon a sort of constitutional itching to shift for himself 
and not on account of any failure to appreciate the rela- 
tionship previously subsisting between himself and Mr. 
Bennett. 

He has decided to continue in the same line of busi- 
ness and will do so under the style of George C. Khe- 
mann & Co., with offices in 610 and 611 Tennessee Trust 
building. 

As also has been announced, Mr. Ehemann is succeeded 
by A. G. Fritchey, as the managing Memphis partner of 
Bennett & Witte, a position for which he in every es- 
sential is fully qualified. It is quite generally assumed 
that the future of all parties is bright with warranted 
promise. 





A NEW ORLEANS TIMBER AGENCY. 


Sam R. Ely, formerly chief of staff to R. H. Down- 
man, of New Orleans, La., head of about a half-dozen 
big cypress corporations operating in the Pelican state, 
and before that a Texas railroad tariff man of stand- 
ing, has lately been devoting his time and attention to 
the business of negotiating timber land transactions 


in the region of which New Orleans is the natural 
metropolis. 

Under the firm name of Ely & Sidman, whose office 
is in the Hibernia Bank building, the concern is well 
informed concerning timber lands and in a position to 


serve its clients promptly, intelligently and otherwise 


in all respects a satisfactory manner. It is prepared 
to negotiate the sale or purchase of timber and it is 
understood that there now are various openings avail- 
able for desirable investments in that section. The 
junior partner, Frank E. Sidman, is reputed to be a 
man of valuable experience and in such company could 
hardly be otherwise than an object also of esteem and 
confidence. 





CHANGE OF ADDRESS. 


The New York offices of the Lumbermen’s Credit 
Association have been moved from 116 Nassau street 
to 1 Madison avenue, New York city, according to a 
notice just received from the manager of the associa- 
tion. 

This association has maintained a New York office 
for the last eight years. Since a large percentage of 
the lumber wholesalers of the city are located in the 
Metropolitan, Flat Iron and Fifth Avenue buildings, 
it has been found desirable for the association to locate 
in the same section. The work of the association, 
particularly in the metropolitan market, is said to have 
met with a great deal of favor among the New York 
wholesalers. The move noted has been made to serve 
better the interests of those wholesalers by coming 
into closer touch with them, The work of the associa- 
tion is primarily that of a special mereantile agency, 
furnishing credit reports and ratings on lumber buyers, 
and handling collections. The maintenance of the New 
York branch office places the association in close and 
intimate touch with eredit conditions in the eastern 
states, making the services rendered of greater value. 





CHICAGO WHOLESALERS’ MONTHLY. 

The regular meeting and luncheon of the Chicago 
Wholesale Lumber Dealers’ Association was held 
Tuesday, May 16, in the tower room of the Union 
League Club, Chicago. The*session was short, as 
many of the chairmen of the different committees re- 
ported that nothing had come before them for action. 
The membership committee reported that it had secured 
one member, C. W. Johnson, of the Pioneer Lumber 
Company, with offices in the Monadnock block, Chicago, 

President Thornton stated that since the last meet- 
ing a committee composed of Messrs, Pope, Nourse and 
Mickle, was appointed to look after the wholesalers’ 
interests in the consolidation movement, and he there- 
fore called on George J, Pope for his report. 

Mr. Pope stated that many meetings had been held 
by the chairmen of the three committees, who were 
I’. L. Brown, R. J. Gillespie and himself, and that the 
time had been devoted largely to perfecting the by- 
Jaws and other details. He thought that things were 
working out splendidly and he urged upon the mem- 
bers not to make trivial objections on immaterial 
points. He wanted them all to pull together and he 
said that he thought that an association of 140 mem- 
bers was assured. He stated that if team work was 
displayed it could not help but make for a greater 
Chicago and, therefore, have an effect for the ultimate 
good of the lumber trade in general, Under the head 
of inspections, he said that the bureau was now prac- 
tically on a sustaining basis and he asked all the 
members to patronize the bureau whenever possible. 

The Chair then called on F. B. MeMullen to tell the 
members how Chicago won the next annual convention 
of the National Hardwood Lumber Association. Mr. 
MeMullen said that it would be a rather short story, 
that the Chicago contingent went down to Memphis 
thoroughly imbued with the spirit of bringing back the 
plum. He said that when the committee arrived in 
Memphis each member received his allotment of am- 
nunition from Paul Schmechel, and proceeded to work. 
He stated that every one at the convention was tagged 
with a button; that there was some early talk of 
Buffalo and St. Louis, but it did not show later in the 
session. Chicago won in a walk. 

Charles Westcott substantiated Mr. MeMullen’s re- 
marks, after which the meeting adjourned. 


Those in Attendance, 


G. E. Attley, J. M. Attley & Co. 
. Ek. Bacone, Brown-McReynolds Lumber Company. 
Ss. C. Bennett, Hardwood Mills Lumber Company. 
George D. Griffith, George D. Griffith & Co, 
Ilarvey S. Hayden, Hayden & Westcott Lumber Company. 
«. C. Hubbard, George D. Griffith & Co. 
A. G. James, The Pike-Dial Lumber Company. 


«. W. Johnson, Pioneer Lumber Company. 

If. B. Kehoe, Gillis & Co. 

F. B. McMullen, Fullerton-Powell Hardwood Lumber Co. 
KF. R. Masten, G. W. Jones Lumber Company. 

J. A. Nourse, J. A. Nourse & Co. 

G. H. Ostrander, D. K. Jeffris & Co. 

T. D. Phillips, McShane Lumber Company. 


G. J. Pope, D. 8. Pate Lumber Company. 
Mark S. Porter, Frank Porter Lumber Company. 
R. C. Shead. 
A. J. Sine, Pacific Lumber Agency. 
H. W. Taylor, H. W. Taylor & Co. 
Kk. A. Thornton, E. A. Thornton Lumber Company. 
J. C. Ulrich, Chicago Car Lumber Company. 
J. B. Utley, The Kerns-Utley Lumber Company. 
Charles Westcott, Hayden & Westcott Lumber Company. 
John 8S. Wyne. 

LBBB IDI I IIIS 


SAW MILL BURNED. 
[Special telegram to the AMERICAN LUMBERMAN.] 
WINLOCK, WASH., May 18.—The saw mill and most of 
the lumber in pile of the O’Connell Lumber Company, 
of Winlock, have been destroyed by fire. The loss is 
partly covered by insurance. The remaining units of the 
plant will resume operation Monday. 
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Red Cedar Shingles 


GIVE SATISFACTION 








u We cater to discriminating buyers, who U 
0 believe in carrying superior brands. 
7 The best recommendation is the cus- "| 
tomer who wants “‘another car’’. Send 
us an order for a sample car and secure 
= shingles that will increase your trade. = 


Rainier Lumber & Shingle Co. 


1045-6 HENRY BUILDING, 
SEATTLE, WASH. 
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|F THE OTHER FELLOW IS GETTING 

the cream of the business in your town, don't 
cry about competition. Look into the quality of the 
stock you offer; price is not always the only con- 
sideration with the customer. 


After your investigation if quality appeals to you 
stronger: than ever, you will do well to talk with us. 


GOLD BAR LUMBER CO. 
Mills at Gold Bar, Wash. 433 Henry Bldg., SEATTLE. 




















PUGET SOUND LUMBER 








Pacific Fir Company 


Manufacturers and Wholesalers 


FIR TIMBERS 


LUMBER, CAR STOCK, CEDAR PIL- 
ING and RAILROAD TIES, SHINGLES 


50-1-2-3-4 Maynard Building, SEATTLE, WASH. 








MILLS LOCATED AS FOLLOWS: 


Lyman, Wash., on G. N. Ry. Maple Valley, Wash., on C.& P.S. 
Birdsview, Wash., on G.N. Ry. Tenino, Wash., on N. P. Ry. 
Chewelah, Wash.,on G.N.Ry. Orillia, Wash.,on N.P.Ry | 
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Manufacturer, Wholesale 
Dealer and Shipper 


“47 LUMBER | 


y SHINGLES 
Robert S. Wilson, 


1036-37 Henry Building., SEATTLE, WASH. 












| ‘USE OUR LAND AND TIMBER DEPARTMENT tt 











HINTS AS TO YARD MANAGEMENT 
will be found in the 300 page book “Realm of the Retailer."’ Free 
descriptive circular. Address AMERICAN LUMBERMAN. 315 
Dearborn Street, Chicago, Ill. 
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Red Cedar Shingles 


are acknowledged to be the best upright machine 
made shingles on the market today. 


Fir and Cube Lumber 
PARKER-BELL LUMBER CO. 


Pilchuck, Wash. 







EASTERN REPRESENTATIVES: 


E. W. BARTHOLOMEW, 
1102 Prudential Bldg., 
BUFFALO, N. Y. 


C. M. STAFFORD, 
MINNEAPOLIS, MINN. 











We've Got an Eye Out for Your Business 


The Eye means good service, 
good stock and right prices, 


It’s the Eye of Satisfaction—don’t you see it? 
Manufacturers and Wholesalers 


PACIFIC COAST LUMBER PRODUCTS, 
FIR, CEDAR, SPRUCE, MILL AND TRANSIT SHINGLES. 


Write or Wire us for Quotations. 







(7aE~ TACOMA, WASH. “Ziq 
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IN TIMES PAST 


when people didn’t know about our Fir doors. 
They used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


when the ambitious builder wants something 


BETTER THAN PINE 


he hunts till he finds a door which has rift or 
vertical grain stiles and rails and beautifully 
figured panels and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir 
and Cedar Mouldings, Finish, Siding, Col- 
umns—in fact, pretty much everything a 
yard carries in stock. 


The WHEELER, OSGOOD CO. 


TACOMA, WASH. 


New York and New England Representatives, 
HARRY L. FULLER, 708 Broad Exchange Bldg., Boston, Mass, 
Pennsylvania and New Jersey Representative, 
W. C. ASHENFELTER, Builders’ Exchange, Philadelphia. 
Spokane Representative H. 8. OSGOOD, Spokane, Wash. 
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( We Are Car and Cargo Shippers of 7 

Long and Large Timbers 
SPARS 


Pacific National Lumber Co. 


General Offices 

















| Mill at ASHFORD, WASH. TACOMA, WASH. J 

















BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 


Alabama. 


Attalla—The Attalla Lumber Company has increased 
its capital stock from $10,000 to $25,000. 


Arkansas. 

Arden—The Lauck Lumber Company has been suc- 
ceeded by the Max Lumber Company. 

Jonesboro—The Chapman & Dewey Lumber Company 
is out of business here. 

California. 

Oakland—E, A. Howard & Co. recently began manu- 
facture of veneers. 

Sacramento—The Suter-Hevener Mill & Manufacturing 
Company has sold out to the Sacramento Builders’ Supply 
Company. 

Willow—The Laverents Lumber Company has sold out 
to the Willow Lumber Company. 

Connecticut. 

New Haven—The New Haven Wire Bound Box Com- 
pany has increased its capital stock from $60,000 to 
$100,000. 

Waterbury—The Big Rapids Door & Blind Manufac- 
turing Company has filed a preliminary certificate of dis- 


solution. 
Florida. 


Dowling Park—The Standard Lumber Company has 
removed to Alton. 





Georgia. 

Macon—Shaw Bros. have been succeeded by the Shaw 

Bros. Company. 
Ilinols. 

Chicago—The City Millwork Company, 1011 California 
avenue, recently began. 

Chicago—The Moore-Hagerty Lumber Company, head- 
quarters Hattiesburg, iss., recently opened sales office. 

Dorrisville—The Dorris Lumber Company has been suc- 
ceeded by the Dorris Bros. Lumber Company. 

East St. Louis—The Gedney Lumber & Manufacturing 
Company is out of business. , ’ 

Glasford—The Peoria County Lumber Company is out 
of business. 

Goreville—William Terry & Son have been succeeded 
by Henry Terry. 

Joliet—Hanson & Peterson (planing mill, contracting 
etc.), recently began. 

LaGrange—The P. A. 
bought out Joseph Vial. 

Loogootee—D. Pryor has been succeeded by J. P. Odell. 

Polo—The Wilson Manufacturing Company has _ in- 
creased its capital stock from $30,000 to $40,000. 

West Salem—William H. Rotramel has been succeeded 
by the West Salem Lumber Company. 


Indiana. 
Montezuma—Welshans & Pickel sold out to the Rac- 
coon Valley Lumber Company, of Mecca. 
Richmond—The Miller-Kemper Company, Incorporated, 
has entered the millwork and lumber trade. 


lowa. 
Glenwood—F. Ridgeway & Son’s lumber yard was sold 
recently to M. and T. H. Dalbey. 
lowa Falls—C. C. Buck is out of business. 
Laporte City—The Kober Lumber Company 
began business. 
Sioux City—James D. Spalding has been succeeded by 
the Spalding-Avery Lumber Company. 
Volga—Guy L. Rawson has been succeeded by the 
Volga Lumber Company. 
Kansas, 
Caney—The Frank Bros. Lumber Company is out of 
business. 
Cunningham—S. T. Baldwin & Son have sold out to the 
Cunningham Lumber Company. 
Kansas City—The Kreeck Lumber & Coal Company is 
out of business. : 
Shady Bend—The Scidmore & Clark Lumber Company 
recently entered the retail lumber trade. 


Kentucky. 

Carrollton—The Carrollton Furniture & Manufacturing 
Company has increased its capital stock to $125,000. 

Shelbyville—W. H. Hall & Son have been succeeded by 
Hall & Crume, 

Somerset—John R. 
Edgett & Ellis. 

Versailles—Hughes & Naive have been succeeded by 
Chenault & Grun. ; 


Lord Lumber Company has 


recently 


Edgett has been succeeded by 


Louisiana. 

Corbin—William J. Drews is out of business. 

New Orleans—The International Railway Tie Company 
as been organized, 
’ Shreveport —James J. Copellar Tie & Timber Company 
has removed to Grappes Bluff. : 

Walker—The L. J. McKenzie Lumber Company recently 
began. 

. Massachusetts. 

Springfield—The Liberty Lumber Company has removed 
to Chicopee. 

Michigan. 

Detroit—The Monroe Body Company has been suc- 
ceeded by the Cadillac Motor Car Company. 

Frankenmuth—Nuechterlein Bros. have been succeeded 
by John Frank. : ‘ 

Grand Rapids—The Felger Lumber & Timber Company 
has been organized. : 

Manistee—The Ruggles Lumber Company, Limited, is 
out of business here. 

Quinecy—James N. Salisbury has been succeeded by the 
Quincy Lumber Company. 

Sparta—A. Van Wiltenburg has been succeeded by the 
Sparta Lumber Company, Incorporated. 


Minnesota. 
Madelia—The Hage Silver Lumber Company has sold 
t 


out. 

Minneapolis—Augustus W. Morse recently entered the 
wholesale lumber business. 

Minneapolis—The Twin City Hardwood Company re- 
cently entered the wholesale hardwood lumber trade. 


Mississippi. 
Friar Point—E. F. Cohoc has been succeeded by the 


Friar Point Lumber & Feed Company. 
Greenwood—The Alexander Lumber Company recently 


egan, 
treenwood—The Leflore Lumber Company recently be- 
an. 
. Gulfport—The Gulfport Sash & Door Company has sold 
out. 


Missouri. 
Marshall—The Green Lumber Company recently entered 
the retail lumber trade. 
Wheaton—The Wheaton Lumber Company recently en- 
tered the trade. 
Nebraska. 
Crofton—Lammers & Kuehn have been succeeded by 
J. B. Kuehn & Co. 


New York. 

Long Island City—The Vossnack Lumber & Veneer 
Company has been dissolved; Herman Vossnack, jr., con- 
tinues business at 214 East Thirty-fourth street. 

New York—The New York Standard Lumber Company, 
Tremont and Webster avenues, recently began. 

New York—The A. T. Peale Lumber Company and the 
J. S. Richards Lumber Company have consolidated as the 
Peale-Coryell Lumber Company, 


North Carolina. 
Greensboro—The Shaw-Clapp Lumber Company is out 


of business, 
North Dakota. 
Ellendale—The C. J. Larson Lumber Company has sold 
out to the Salzer Lumber Company. 
Ohio. 
Bloomville—Dreyfus & Kilcawley have been succeeded 
by J. H. Dreyfus. 
Cincinnati—J. F. Dietz & Co, have reduced their capi- 
tal stock from $30,000 to $20,000. 
Toledo—Barnes & Mauk have been succeeded by the 
C. A. Mauk Lumber Company. 
Oklahoma. 
Texhoma—The Turner-Smith Lumber Company is out 
of business. 
Tennessee. 
Sparta—The East Side Sparta Saw & Planing Mill has 


been bought by R. F. Baker, J. M. Welch and Frank 
Fancher. 
Texas. 
Carthage—John C, Whitney is out of business. 
Utah. 


Richfield—The Anderson-Fisher Lumber Company has 
sold out to the Baker Lumber Company. 


Washington, 

Steptoe—The Steptoe Lumber Company is closing out 
its local yard, 

Tacoma—The Newbegin Lumber Company has removed 
its office from 618 Provident building to 403-405 Bank of 
California building. 

West Virginia. 


suckhannon—The Upshur Planing Mill Company has 
been organized by A. H. Tenney, H. F. Ours, J. L. Dollen 
and others. 

Wisconsin, 

Independence— Sprecher & Schafer have been succeeded 
by Sprecher & Schafer Lumber Company. 

Lacrosse—The Stack-Gibbs Lumber Company has 
bought. the plant of Davidson Bros. 

Merrill—The Lincoln County Land Company has been 
organized to deal in timber ete. 

Milwaukee—The Cooper-Hughes Land & Lumber Com- 
po 00N increased its capital stock from $100,000 to 
200,000. 

Superior—Agnew Bros. have moved their office to their 
mill at Turney, Minn. 

West Salem—Sanders & Cullman have dissolved. 

BRITISH NORTH COLUMBIA. 
Alberta. 

Camrose—The capital stock of the Manning-Sutherland 
Lumber Company has been increased to $00,000, 

Kdmonton—The Chapelle-Millridge Company, Limited, 
has sold its planing mill to the Edmonton Home Builders’ 
Company, Limited. 

Edmonton—F. Fullerton has started a retail lumber 
business. 

Swalwell—The Crown Lumber Company has opened a 
branch here, 

Vegreville—The D. R. Fraser Lumber Company, 
Limited, has sold its local branch to the Hayward Lum- 
ber Company. 

Manitoba. 

Goodlands—The J. FE. Flynn Company has bought the 
lumber business of Charles Rasmussen. 

Silverton—The McFeetors Lumber Company, of Nee- 
pawa, has bought the business of Ross & Stewart. 


Saskatchewan. 

Carlyle—George Kellett has sold his lumber business 
to Edward Mills. 

Cudworth—A. N, Winter & Co., of Aberdeen, has opened 
a lumber yard here. 

Griffin—George Innis & Co. have started a retail lum- 
ber business. 

Senlac—The Galvin-Waltsen Lumber Company is estab- 
lishing a lumber business. 





INCORPORATIONS. 


PLD PD LL 


. Alabama. 

Tuskegee—The Macon County Turpentine Company, au- 
thorized capital $2,000; Thomas Galloway, W. i. “Tripp 
and H. Hooks. 

Arkansas. 

Forrest City—The Marshall Evart Lumber C any, 
authorized capital $12,000. a 
California. 

Pasadena—The Pasadena Screen Compan authorized 
capital $20,000. ' oe ee 
Delaware. 

Dover—The Red River Lumber Company, authorized 
oo $300,000; L. H. Dresback, E. R. Manchester and 


. N. Torberg. 

District of Columbia. 

Washington—The American Wardrobe Company (fur- 
niture etc.), authorized capital $150,000. 

Florida. 

Pensacola—The Stearns Lumber & Export Company, 

authorized capital $50,000. 
Georgia. 

Athens—The Athens Lumber Company, authorized capi- 
tal $20,000; R. B. and T. W. Baxter. 

Dai Shaw Bros. Company, authorized capital 
aver Illinois. 

Chicago Heights—The J. F. Leising Company, author- 
ized capital $15,000. 

Indiana. 

Frankfort—The James C. B. Beatty & Sons Manufac- 
turing Company (cabinets and kitchen furniture), au- 
thorized capital $10,000. 

Kentucky. 

Louisville—The Globe Casket Company, authorized 
capital $100,000; S. Oppenheimer, J. A. Scheussler and 
J. M. Chesterton. 

Louisiana. 

Clifton—The Clifton Lumber Company, authorized cap- 
ital $5,000; R. L. Toney, Jake Toney and W. E. Bickham. 

Covington—The Covington Lumber Company, authorized 
capital $500,000. 
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Maine. 

Portland—The Union Lumber Company, authorized cap- 
jtal $10,000; Charles R. Brooks, of Alton, N. H.; Frederick 
H. Cobb, of this city. 

Michigan. 

Jackson—The Hinckley Tie Company, authorized capi- 
tal $10,000. 

Nebraska. 

Lincoln—The Bear River Lumber Company, authorized 
capital $6,000. 

New Mexico. 

Santa Fe—The Truchas Land & Lumber Company, au- 
thorized capital $50,000. 

New York. 

New York—The C. R. Caskey Lumber Company, au- 
thorized capital $20,000; Clayton B. Caskey, 7 Burley 
place, White Plains, and others. 

North Carolina. 

Scotts Hill—The Scotts Hill Land & Lumber Company, 
authorized capital $75,000. 

Wilmington—The Wilmington Handle Company, 
ized capital $125,000. Ont 

o. 


Cincinnati—The Suefferle Cooperage Company, author- 
jzed capital $50,000; William Suefferle, Edward F. Peters, 
Clifford G. Brockman and others. 

Dayton—The Davis & Sherer Company (office, factory and 
store furniture), authorized capital $5,000; Albert Davis, 
Archie Sherer, Bessie Davis and others. 

Hamilton—The Eagle Woodenware Manufacturing Com- 
pany, authorized capital $50,000; Frank M. Fritch, 
Charles Diesbach, James Kelsey and others. 

Mentor—The Lake Erie Gravel & Sand Company, author- 
jzed capital $75,000; William Wisner White, T. H. Parry, 
0. D. Duncan, N. B. Suavely and Luther Day, of Cleveland. 


Oklahoma. 


Oklahoma City—The Knight-Hawk Lumber Company, 
authorized capital $200,000. 


Tennessee. 


Memphis—The Rohe Lake Lumber Company, authorized 
capital $100,000; Irby Bennett, J. W. Thompson, J. H. 
Findlay and others. 


author- 


Texas. 

Canyon City—The Citizens’ Lumber 
jzed capital $15,000; C. P. Money, E. H. 
Hix and others. 

Newton—The Allardyce-McMahon Timber 
authorized capital $10,000; J. S. Peters, C. C. 
Cc. G. Morriss and others. 

West Virginia. 

Huntington—The Virginian Oil & Gas Company (lumber, 
coal, oil ete.), authorized capital $1,000,000 ; Daniel O'’Con- 
nell, of White Sulphur Springs; John H. Holt, W. K. Cowden 
and others of this city. 

BRITISH NORTH AMERICA. 


Alberta. 
Edmonton—The Jasper Forest Sawmills, Limited. 


Company, author- 
Ackley, N. C. 


Company, 
Wightman, 





CASUALTIES. 





Alabama. 
Mobile—Fire last week caused damage of about $15,000 
through destruction of the boiler and engine rooms, dry 


kilns and about 40,000 feet of lumber at the plant of the 
Dauphin Lumber Company; insured. 
Georgia. 
Fargo—G. S. Baxter & Co.’s saw mill was destroyed by 
fire May 14. 
Jakin—The Flowers Lumber Company’s saw mill was de- 


stroyed by fire recently; loss $35,000. 
Illinois. 
Chicago—Damage in the amount of $75,000 was done by 


fire in the building occupied by Edward Mikkelsen & Co., 
store fixture manufacturers, and the Decker Bros. Company, 
piano manufacturer. 

Indiana. 

Greenwood—Loss of about $20,000 was suffered May 10 
by the Greenwood Lumber Company through the destruc- 
tion by fire of its planing mill, lumber and coal yard. 

lowa. 


Fayette—J. H. Tracy’s lumber 
fire recently ; loss $5,000. 
Kansas. 
Cheney—May 9 the Hill-Engstrom Lumber Company’s 
plant was damaged to the extent of $10,000 by fire. 


yard was destroyed by 


Massachusetts. 
Georgetown—William C. MHardy’s 
burned to the g.ound May 8. 
Charlestown—Fire in Lawrence & Wiggin’s lumber 
yards caused damage of $1,000 May 11. 


Michigan. 

_Alpena—The planing mill and wagon factory of David 
Neil, at Metz, north of this city, was destroyed by fire May 
11; loss $4,000, partially insured. 

Vassar—Fire recently destroyed about $25,000 worth of 
lumber belonging to the Miller Grain Company. 

Mississippi. 

West Point—The West Point Manufacturing Company’s 
mill, dry kiln and yards were destroyed by fire May 10; 
loss about $15,000, no insurance. 

Montana. 

Polson—The Cramer Bros. Lumber Company’s planing mill 
was destroyed by fire May 6. ‘Twelve thousand dollars’ 
worth of lumber was also destroyed; partially insured, 

New York. 

Brooklyn—Fire damaged the Adler Veneer Seat Company’s 
= May 11, causing a loss of $75,000; reported fully in- 
sured, 


box factory was 


Jamestown—The buildings of the Golden Furniture Com- 
pany were damaged to the extent of $50,000 recently. 

New York—Fire damaged the furniture plant of the H. 
Hermann Furniture Company, 197 Mott street, May 10; 
loss fully covered by insurance. 

Texas. 

Greenville—Fire in the Morris Lumber Company’s yard 

did about $20,000 damage May 12 
Washington. 

Seattle—The planing mill and storage room of the Lind- 
Say Mill Company, on Lake Washington, was destroyed by 
fire May 8; loss about $20,000. 

Wisconsin. 

Holt—The saw mill of the Mohr-Stotzer Lumber Com- 

baby was destroyed by fire recently. 

arinette—About 400,000 feet of lumber in the N. Lud- 
ngton Company’s yards here were destroyed by fire last 
Week; loss $12,000, insured. 

ilwaukee—Burnham Bros.’ dry kiln, near Milwaukee, 
Was destroyed by fire, causing a loss of $7,000. 

Oshkosh—Fire May 14 caused a loss of about $8,000 at 
the chair factory of the A. W. Schram & Sons Company ; 

covered by insurance. 

Stratford—Fire last week destroyed the cedar shingle 
shed of the R. Connor Company; loss several thousand 

ollars, covered by insurance. 


BRITISH NORTH AMERICA. 


New Brunswick. 
Lepreaux—Fire recently destroyed J. A. Gregory’s saw 
mill, with 300,000 laths; insurance $5,000. 


Ontario. 
Lindsay—Fire in the Baker Lumber Company’s yard 
destroyed 250,000 feet of lumber and 600,000 shingles; 


loss $8,000, insured. 





NEW MILLS AND EQUIPMENT. 


—_—~ 





Georgia. 
Fargo—G. 8. Baxter & Co. will 
stroyed by fire. 
Jakin—The Flowers Lumber Company will rebuild plant 
recently destroyed. 


rebuild at once mill de- 


Illinois. 


Manhattan—William Gibson and John Low, of Joliet, 
contemplate erection of a box factory here. 
Minnesota. 
Stillwater—William Kaiser will rebuild box factory de- 
stroyed by fire May 7 
Mississippi. 
Meadville—McDonald & Mullins 
ment of a saw mill. 
Ohio. 


Winton Place—The Seifferle Cooperage Company, re- 
cents, organized, will erect a 2-story plant to cost about 
15,000. 


contemplate establish- 


Texas. 
Waco—Work has begun on the Waco 
Company's plant, to cost about $400,000. 


Sash & Door 
Virginia. 
Dendron—The Surry Lumber Company plans remodel- 
ing its large shook plant. 
Washington. 
Ira A. Boynton will build a planing mill. 
BRITISH NORTH AMERICA. 
Alberta. 
The Calgary Woodworkers, Limited, will build 


to cost $10,000, 
Hat—J. H. Preston 


Kennewick 


Calgary 
a factory 
Medicine will erect a planing mill. 


TROUBLE AND LITIGATION 


_ Farrpury, Nes., May 20.—-A bankruptcy petition has been 
filed against the Fairbury Planing Mill Company. 














TEXARKANA, ARK., May 20.—A bankruptcy petition has 
been filed against the Naples Hardwood Lumber Company. 


_ ALicia, Anrk., May 19.—The Lemay Shingle Company has 
filed a petition in bankruptcy. 


Breokiyn, N. Y., May 19.—The American Parlor Frame 
Company is in hands of creditors. 


HARLVILLE, N. Y., May 20.—A bankruptcy petition has 
been filed against Bentley Bros, 


RARDEN, Onto, May 18.—-A. L. Redy has been appointed 
receiver for the Taylor-Brown Timber Company, whose assets 
are given as $29,000, liabilities $39,000. 


CONROR, TeExX., May 20.—M. R. 


; Talley, lumber dealer, filed 
a petition in bankruptcy ; liabilities $7,784.54, 


SPOKANE, WASH, May 19.—Frank J. 
Lumber Company, has been named 
‘Todd Lumber Company, a concern 
the city trade, 


Shields, of the Union 
receiver for the J. L. 
doing yard business to 


LAFAYETTE, IND., May 20.—An inventory filed in superior 
court May & by the trustees, Richard B. Sample and Frank 
M. Cary, shows the assets of the Henry Taylor Lumber Com- 
pany are far in excess of the liabilities. 


LINCOLN, NeéB., May 19.—-A meeting of creditors of the 
Eureka Manufacturing Company will be held May 23, at 
10 a. m., in the office of BE. EH. Spencer, referee in bankruptcy. 


ROANOKE, VA., May 18.—A meeting of creditors of the 
Crescent Box & Lumber Company, Incorporated, was held 
at the office of C. M. Armes, receiver, 214 Jefferson street, 
Thursday, May 18. 


SourTn Benp, INv., May 20.—The Miller-Donahue Lumber 
Company’s plant was sold May 8 to John C, Paxton, of this 
city, for $37,125. The property was appraised at $72,000. 


OrwGcon City, Ore., May 5.—The Oregon City Mill & Lum- 
ber Company has been sold by assignees J. Cooke and J. 
W. Moffatt to Fred J. Meyer, representing the First National 
bank, which held a chattel mortgage against the company 
for $10,000. It is probable arrangements will be made to 
resume operations, 


New ORLEANS, LA., May 18.—George Jurgens, local capi- 
talist, has filed suit in the civil district court against the 
Commercial-Germania Trust & Savings bank and the Sabine 
Tram Company, asking $75,000 for alleged slander. He 
alleges that the Sabine Tram Company entered suit against 
him in 1907 charging him with breach of contract and mis- 
appropriation ‘of money belonging to the Southwestern Lum- 
ber & Export Company, and that the Commercial-Germania 
bank, as receiver for the Southwestern company, sued him 
on the allegation that he had subscribed for stock and had 
not paid for it and, as president of the company, he had 
given himself unfair preference over other creditors, 


New ORLEANS, LA., May 20.—Mathew Warriner, Charles 
Palfrey and R. J. Druham, as liquidators of the Jefferson 
Saw Mill Company, have filed a suit against the dock board, 
the belt commission and the city, seeking to restrain de- 
fendants from erecting any railroad, trestle work or tracks 
upon property on the river front belonging’ to the Jefferson 
company. ‘The suit is of importance because of the precedent 
sought to be established and its effect upon the river front 
situation. eh Oe 
May 18.—Judgments have been filed 
against William H. Lester, who has been a builder in this 
city for several years. His present whereabouts are un- 
known. Creditors are said to number about thirty and lia- 
bilities some months ago were placed at $30,000. His assets 
include equities in a number of houses Lester had built, but 
the amount is believed to be small, 


BuFFALo, N. Y., 
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MILLS, ABERDEEN, WASH. 


Address all correspondence to 


SAN FRANCISCO OFFICE, 


Branch Sales Office, LOS ANGELES, CALIEORNIA. 


~ MANUFACTURERS ~ 
CAR4*°CARGO SHIPPERS 


Washington Fir Lumber 


FIR TIMBERS, RAILROAD 
AND BRIDGE MATERIAL 





ANNUAL CAPACITY, 100,000,000 FT. 


Royal Insurance Bldg. 














WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties. 
SAN FRANCISCO, CAL. 
Flood Building. 
PORTLAND, OREGON 
Wells-Fargo Bidg. 


W. E. THOMAS LBR. CO. “sisscc” 


Exclusive Agents for Kansas, Nebraska, lowa, Oklahoma. 


California White Pine 

















California Sugar Pine 











and Arizona Soft Pine. 













Tel. Harrison 1295. 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, 


Room 708-712 Railway Exchange, 


CHICAGO, ILLINOIS. 





luxurious. 








PALACE HOTEL 


You will find it comfortable and 


anticipated and attended to. 


European Plan only; Rates 
x from $2.50 per day upward 


— — 
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Your wants will be 





San Francisco, Cal. is 





us. 


/ Write 
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» Manufacturer 


1 SAGER PATENT AXES 


Warren Axe & Tool Co. 


of the Famous 


And Highest Quaiity 


Bull Dog Line Lumbermen’s Tools 


HWY QUALITY t1tGHT PRICES 


WARREN, PA., U.S. A. 
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THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 28. 





Notwithstanding the labor disturbances, the move 
ment of lumber during the last week has been fairly 
heavy. Orders from the country yards are not large 
being only of such size as to show that they are 
only buying for their immediate needs. Lumbermen 
are satisfied, however, that even with the lessened 
consumption due to suspension of building in many 
of the larger cities, the demand, after troubles have 
been adjusted, will be sufficient to absorb practically 
all the material available. 

Receipts of lumber at Chicago during the week ended 
May 13 were 44,537,000 feet, against 68,617,000 feet for 
the corresponding week in 1910. Total receipts from 
January 1 to May 13, 1911, aggregated 660,581,000 feet, 
a decrease of 246,741,000 feet under those of the corre- 
sponding period in 1910. Shipments of lumber for the 
week ended May 13 were 18,179,000 feet, against 26,- 
129,000 feet for the corresponding week in 1910. Total 
shipments from January 1 to May 13, 1911, amounted to 
278,559,000 feet, against 376,687,000 feet for the cor- 
responding period last year. Receipts and shipments 
of shingles have not been as heavy as they were dur- 
ing the corresponding time last year. 


Chicago Lumber Receipts and Shipments. 


Reported by 


George F. 
Board of Trade. 


Stone, secretary of the 


RECEIPTS, WEEK ENDED MAY 13. 








Lumber. Shingles. 
 Ricte-h:-2-<a Share a geal oe wie u wad ae 44,537,000 10,312,000 
POT cichviecebedsre de ee bones 68,617,000 11,815,000 
POM isc imacieeaweke 24,080,000 1,503,000 

TOTAL RECEIPTS, JANUARY 1 TO MAY 13, 

Lumber. Shingles. 
Cd caries Sxanhie A Geib an dake at Kwik Grace 660,581,000 157,946,000 
REE S| REAR en cae 907,322,000 140,767,000 
SOE CLE Te LT OF 17,179,000 
SD 6a dN 6a ee a.s rae Beaten =i ecoaede 

SHIPMENTS, WEEK ENDED MAY 13. 

Lumber. Shingles. 
INS 55 w a::i ras sehak earl acai es ecitane AS 18,179,000 8,303,000 
DO So hcae ines beeen iwanewes 26,129,000 13,862,000 
ne eae 7,950,000 «5,559,000 

TOTAL SHIPMENTS, JANUARY 1 TO MAY 13. 

Lumber. Shingles. 
BE ach. 6 5:0.4e wih W eae se age R wR 278,559,000 129,788,000 
BO Sse ehGs eens daesocaneen 376,687,000 139,106,000 
Beret cere 98,128,000 9,368,000 


Receipts by water week ended May 13, 9,593,000 feet. 


Permits issued by the Chicago building department 
for the week ended May 17 were: 


CLASS— No. Value. 
I I Ce hg vie Blekc cd's obo 6.46 ows dua’ 2,575 
$ 1,000 and under § 5,000............. 90 210,400 

5,000 and under SN S62: b::070 werkeaee 29 183,800 
10,000 and under 0 eer: 26 388,000 
25,000 and under SEND id 6.0 8.056 dre a0 { 297,000 
OO,00G Q0G UNGet 100,000.....2..06cccces 235,000 

on 162 $ 1,316,775 
Average valuation for week......... a 8,128 
OCRIE DPECVIOUR WOOK... cc csccseces 153 1,300,700 
Average valuation previous week..... ‘em 7,390 
Totals corresponding week, 1910 ‘ 1,493,025 








Totals January 1 to May 17, 1911....3,5 34,888.: YD 
1§ 











Totals corresponding period 1910 34,597,250 
Totals corresponding period 1909 37,824,935 
Totals corresponding period 1908 19,072,050 
Totals corresponding period 1907 22,119,575 
Totals corresponding period 1906 23,490,905 
Totals corresponding period 1905 ° y 
Totals corresponding period 1904... .1,86: 

Totals corresponding period 1903....1,957 





Northern Pine. 


Chicago. Prices are holding well, especially in first 
hands, and to all intents and purposes so far as city 
trade is concerned are firm. An occasional lapse in 
some item of which a dealer has a surplus is not 
unexpected, especially when the city demand, as now, 
is inclined to be quiet. Still, the general report from 
the local trade is that prices are in good shape. 








Minneapolis, Minn, Heavier shipments are the rule 
and there is a better tone to business, which is heloed 
by the reports of good rains over the territory reached 
by local mills, Crop prospects are now first class and 
retail trade is picking up, so a good run of summer 
business is now confidently expected. As the days go 
on the broken condition of white pine stocks is more 
apparent. There is hope now that the rains will bring 
a rise in the river within a few days and hurry logs 
along. The opening of the sawing season is in just 
as much doubt as ever. 





Bay City and Saginaw. This wood maintains a 
steady position, with business enough offering to en- 
able the various plants to operate. Values are firm. 
Local concerns are receiving supplies from Ontario and 
the Lake Superior district, and this replenishes broken 
stocks that have been depleted during the winter. 
Dealers calculate to handle about the usual quantity 
of pine lumber this season, and it is not expected they 
will be able to purchase at manufacturing points at 
much, if any, lower prices than have obtained the last 
year; at least there are no intimations that high grade 
lumber will decline materiaily. The box trade, which 
calls for low grade stock, complains of sharp competi- 

















t's Camp’s 


That’s all you need to 
know when ordering 











tte, 


Daily Capacity : 




















Camp Manufacturing Co. 
FRANKLIN, VA. 
Selling also output of Marion County Lumber Co., Marion, N. C. 


Saw Mills, 600,000, Planing Mills, 400,000. 


MILLS: FRANKLIN, VA.; ARRINGDALE, VA.; BUTTERWORTH, VA.; WILMINGTON, N. C. 


EASTERN SALES OFFICES: 


NEW YORK: | Madison Avenue, GEO. W. JONES, Manager, Telephone 982 Gramercy, 
PHILADELPHIA: Real Estate Trust Building, E. D. WOOD, Special Agent. 
PITTSBURG: Frick Building, J. D. HOLLIHAN, Manager. 


il §6If It’s Made—We Make It. 
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tion and some cutting in prices, but other products 
rule firm, 

New York. Trade lacks snap as buyers continue to 
restrict purchases to current needs, which are light, 
With a few weeks’ run of seasonable weather build. 
ing quarters will come into the market more actively, 
and wholesalers expect a stimulation if this condition 
prevails. Considerable work is under projection ang 
reports indicate that operations will be started at an 
early date. Prices are holding well. 

BE crs 

Buffalo, N. Y. There has been a continued fair de. 
mand for building lumber. Prices for good lumber 
have been firm, with the usual lack of firmness in low 
grades. Receipts have been fair and are likely to be 
good for some time. There is a continued lack of the 
better grades, including fine common and above, and 
there is a difficulty in getting hold of stock to supply 
the demand. 





Pittsburgh, Pa. During the last week improvement 
has been noted in the demand for white pine, the in. 
crease in inquiries and orders being largely due, it is 
believed, to improved weather conditions and the gen- 
eral increase in building. Prices remain firm and 
steady in the lower grades. Stocks are small and in 
many instances are badly broken. 


Eastern Spruce. 


Boston, Mass, This wood has been a slow seller 
during the week and prices are somewhat weaker, 
Buyers think there will be a still further decline in 
price and are making only small purchases. The fact 
that retailers can buy at 50 to 75 cents lower than 
they could a few weeks ago tends to make them more 
conservative. A few manufacturers who have a good 
amount of business on hand who are still asking up to 
$24 for frames 9-inch and under, but they can not 
make sales at this price. The bulk of the frame buai- 
ness is being done at $23.50. Spruce boards are in 
small demand and random has not been selling very 
freely of late. Prices are fairly steady. 











New York. Arrivals of stock have been moderate 
and they indicate that wholesalers are receiving a 
fairly good run of orders. Local supplies are in good 
assortment and adequate for existing demand. Build. 
ing in suburban sections is inereasing and retailers 
there are making inquiries preparatory to placing busi- 
ness as soon as conditions warrant. Competition is 
marked but prices are well maintained. 

eee 

Pittsburgh, Pa. Better buying is reported among 
the larger manufacturers. Prices are steadier but the 
list is still slightly irregular, especially where surplus 
stocks have not been disposed of. Improvement is be- 
lieved to be on the way, however, and a much better 
condition is expected within the next few weeks. 


White Cedar. 


Chicago. The input by cedar operators during the 
last winter was below normal and the result is that 
posts are short in certain sizes. The demand for posts 
is good and seems to be gaining strength right along. 
Poles, while not so active, are moving readily, but the 
demand might be heavier without inconveniencing the 
dealers. 











Minneapolis, Minn, Dealers report some slackening 
in the flow of orders, which does not disturl them in 
the least, as they have a good line of business booked 
for shipment in the next two or three weeks, «nd are 
shipping already a large proportion of their orders 
from the new stock of posts. There is a stiffer ten- 
dency in the market all along. Poles are quiet, be 
yond an occasional good sized construction order for 
future delivery, a line of business which is insuring 
pole trade for the season. Railroads are slow buyers, 
but there is something doing in electrie lines aud 
telephones. 





Hardwoods. 





Chicago. It is expected that as soon as the labor 
troubles shall have been cleared up hardwoods will 
show increased activity. Demand at present, however, 
is decidedly spotty. Some of the dealers say that 
they are having about all the orders they are able 
to handle and are still embarrassed to a considerable 
extent by poorly assorted stocks, while others report 
that they could handle much more business. The 
hardwood yardmen are keeping a careful watch on 
the labor situation, but feel that the crisis has been 
passed and that there will be no serious complications 
for the rest of the year, unless it should be some 
thing outside of the present horizon. While there 
has been a gradual improvement in the supply of dry 
lumber, it has not yet reached the point where it can 
be said that there is a surplus of anything, most 
items being decidedly short of the requirements. The 
oak situation is without material change from week 
to week. Occasionally a lot of dry plain red oak 18 
found, but it is just as quickly disposed of and buyers 
are still hungry for more. Red gum is very active 
and fully $10 higher in price than it was a year 2g0- 
Cottonwood js also a steady mover, and in the northern 
woods birch and maple still remain to be the leaders 
with demand good and prices firm. 
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Minneapolis, Minn. Consumers are in the market 
only for small quantities and are pruning their requisi- 
tions closely because of the high prices obtaining for 
everything on the list. They are buying from hard to 
mouth until such time as they hope to see new stovks 
pring about a better condition of prices. Dry stocks 
jn the upper grades are very scarce in all northern 
hardwoods, a condition that by this time is well under- 
stood among buyers. Birch and maple are especially 
hard to find. 

St. Louis, Mo. This week a considerable increase 
has taken place in the movement of lower grade hard- 
woods. While gum has been in most favor with the 
puyers, all the other low grade woods have advanced in 
popularity to such an extent that the supply has been 
materially reduced at milling and other distributing 

oints. Furniture factories have been good customers 
for this class of material. The upper grades of hard- 
woods, particularly red and white quartered and plain 
oak, are scarce and in excellent call. Poplar is doing 
well. Hickory and ash are in fair demand. Prices 
generally are firm. Stocks have become badly de- 
pleted, on account of the gradually increasing demand 
and the impossibility of accumulating dry stocks with 
the woods still too wet for logging. The local building 
trade is below normal on account of the existing labor 
disturbance. 





Kansas City, Mo.’ Manufacturers and wholesalers 
look for the oak market to advance gradually, as the 
manufacturers realize more fully the value of their 
product. It is believed that if the hardwood tracts 
were in larger bodies so that instead of a lot of small 
manufacturers there would be larger operations, prices 
would be better, and the only reason they are as low 
as they are is because the small manufacturer is forced 
to dispose of his product as soon as it is in shipping 
condition, regardless of market conditions. Demand 
for furniture and wagon stock is fairly good and prices 
on upper grades are strong. Gum is selling freely with 
the demand about normal and prices firm. Poplar and 
cottonwood are fairly active and the market is holding. 
Oak and maple flooring mills report a very satisfac- 
tory business. 

BO Oe 

Memphis, Tenn. Inquiries are coming in at a mod- 
erate rate and there is something like a seasonable 
volume of business under way, though there are com- 
plaints now and then that the market lacks snap. De- 
mand for red gum is lively and prices are well main- 
tained. Some dealers say they are securing the highest 
price on record for first and second and No. 1 common 
red gum. Demand for plain oak in red and white is 
active and the movement of quartered red oak is satis- 
factory. There still is some disappointment over the 
fact that quartered white oak is not moving more readily. 
Ash is another disappointing feature of the list. Cypress 
shows moderate activity and all grades of cottonwood 
are being disposed of to fair advantage. Demand for 
poplar is good, and offerings in this market are some- 
what restricted. The lower grades of cottonwood and 
gum are moving with a fair degree of freedom, and 
prices on these are well maintained. 





Nashville, Tenn. In the last week there have been 
more inquiries and more orders, showing that the busi- 
ness is getting on a more active basis. A good demand 
for the upper grades of poplar and plain oak is re- 
ported. Quartered oak is in light demand. Mill points 
report small stocks, good grades of dry stuff being 
scarce. Red gum sells well, hickory and basswood 
find a ready market, maple and birch are bringing 
premiums. Cypress is spotty. 


——oeoeoOOoooeouerre>” 


Louisville, Ky. Business is reported to be improv- 
ing, and while the improvement is not general, it is 
sufficiently marked to attract notice. Demand is pick- 
ing up in certain consuming sections where it has been 
quiet, and this is taken to mean that gradual increases 
in the call for lumber will be received from other parts 
of the country. Plain oak and poplar are probably the 
leaders in the outgoing movement, while gum and cot- 
tonwood are also selling well. Quartered oak is in 
slightly better call. Prices generally are steady. 


eee 


New York. Better grade stocks maintain a strong 
position, and as offerings are light demand is sufficient 
to take stocks available. Wholesalers look for a 


strong position within a few weeks because of ex- 
pected trade from manufacturing and trim sources. 
Local supplies are only moderate and any snap will in- 
crease buying. Low grades are improving slowly and 
the situation as a whole is strong. A number of the 
better class apartment houses are under way and hard- 
wood trim is being used. ‘Trim manufacturers are 
moderately busy and have good prospects ahead. Prices 
are strong, but this is due more to the limited supplies 
than to the actual demand. 
eeeeeeee 

_ Buffalo, N. ¥. Trade is only fair in volume. There 
18 not much buying in quantities, stock being taken 
only when needed. Oak, maple and birch continue the 
most wanted hardwoods, and prices are firm. Additional 
stocks are arriving, but not in quantity large enough to 
affect prices. Chestnut and ash are in fair demand, 





_ Cincinnati, Ohio, There has been a steady diminution 
in the volume of trade since the beginning of the year. 
The figures of the car service bureau show that as com- 
pared with a year ago the volume of trade at this point 
has fallen off about 2,000 carloads a month. This refers 
only to that portion of the hardwood trade which 
reaches the Cincinnati railroad yards, about 45 percent 


of the business transacted in this market, which is 
shipped direct from the producing point to the con- 
sumer and this, of course, is not enumerated in the 
volume of trade reported by the bureau to the Cham- 
ber of Commerce. Oak is again the leader, the larger 
volume of business transacted being in oak. Demand 
for highly figured quarter sawed oak of good width is 
light; while plain sawed white oak is in fair demand. 
Red oak and red and white mixed are the principal 
features of the market trade, especially for manufac- 
turers’ grades, with No. 1 and No. 2 common most 
active in the demand. Mill orders for heavy timbers 
and car stock continue good. Chestnut is in fair de- 
mand for the upper grades of long stock, and a little 
better tone to the demand for the eastern trade. Man- 
ufacturers’ grades are in only fair demand. Trade in 
heavy, rough stock and low grade chestnut is fair. 
Sound wormy of good grade is in good request, and 
prices are $18 and up, which is a dollar more than con- 
sumers have been paying for an equal quality. Con- 
siderable low grade is being offered at lower prices, 
but manufacturers of builtup stock prefer the better 
grade. Ash is in fair demand for the wagon and 
carriage trade, which is not buying as freely as usual 
at this season of year. Thick white ash, well seasoned, 
continues scarce, though buying by the wagon trade is 
light. Hickory wheel and shaft stock is moving fairly, 
with a noted scarcity of hickory boards of fair lengths. 
Red gum of high grade has been quiet, though there is 
good inquiry for common and saps, which are scarce, 
Foreign export trade still keeps up fairly well, with no 
signs of weakening. There is a fair demand for oak 
boards for export trade, and considerable is being 
shipped to the Coast. Walnut lumber is moving well to 
the foreign trade, and demand for sound walnut is aec- 
tive. Demand for cottonwood is fair, for the top 
grades, and inquiries from consuming manufacturers 
are numerous. Basswood is moving fairly well. Buck- 
eye, birch, maple and other hardwoods are only receiv- 
ing light attention. Tupelo is still attracting much at- 
tention. 
—_—l eee 
Columbus, Ohio. Demand is good for the lower and 
higher grades and the movement is fair. Prices are 
holding up exceedingly well and there is no tendency 
to cut quotations in any grade. Orders and inquiries 
are coming in better for all varieties and the outlook is 
promising. One of the best features is more active 
buyfng by the factories, and orders from that source 
are larger. Outside of the furniture trade the factory 
situation appears to be improving. Stocks in the hands 
of dealers are inereasing slightly, but in most cases 
they are still small. Collections are running easier. 
Quartered oak is in fair demand at the following quo- 
tations: Firsts and seconds, $77 to $80; No. 1 common, 
$50. There is also a good demand for plain oak at 
the following prices: Firsts and seconds, $50; No. 1 
common, $33, and No, 2 common, $21. Chestnut is in 
fair demand and the volume of business is increasing. 
Quotations are: Firsts and seconds, $50; No. 1 common, 
$36, and sound wormy, $15.50, The demand for bass- 
wood is good. Ash is stronger and other hardwoods are 
unchanged. 
Sn 
Pittsburgh, Pa. Good grades of hardwood are very 
firm and are moving freely and demand showing no 
sign of lessening as the season advances. The oak 
trade is especially good. Poplar wide board stock is 
searce and in fair demand. Chestnut is quiet but 
steadier than for some weeks. Low grades of hard- 
woods are moving more in unison with the better 
stocks and dealers report more satisfactory prices. Only 
a fair demand is running for good ash, with prices 
unchanged. Low grades are weak in spots and demand 
uncertain and irregular. Hickory trade is quiet and 
sales small, but prices are very firm. 
See 
Baltimore, Md. Business is coming in fits and starts, 
and is too much in the present to suit the trade. There 
is an absence of that freedom of movement which 
would impart buoyancy. The hunt for orders is more 
strenuous than consistent with real snap, and the ex- 
pansion that was believed by many members of the 
trade some time ago to be imminent, is yet to material- 
ize. The yards are reported to have found the drafts 
made upon their stocks less spirited than the indica- 
tions at the time the placing of the orders suggested, 
and this has imparted a touch of conservatism to the 
business, 





Hemlock. 


Chicago. Some manufacturers report a falling off 
in trade but are not discouraged, as the prospects for 
the balance of the season are good, as they expect 
that the country yards will be heavy buyers during the 
latter part of May and all of June. The consensus 
is that trade this year will take care of most of the 





manufactured lumber put on the market. Stocks 
at the mills are reported short. The new stock is 
not yet in condition for shipping. There is a fair 


inquiry for hemlock by cargo, and while stocks are 
not heavy at shipping points there are occasional offer- 
ings of fair sized bunches, which are readily absorbed. 


——_—QYo—wrPePO~eee 


New York. Building quarters are using a good sized 
volume of this stock, and while buying is confined to 
current needs the situation is strengthening to such an 
extent that trade as a whole is satisfactory. Local 
supplies are kept at a low ebb and within a few weeks 
with the advancement of structural operations and 
the start of those being projected a healthy trade is 
assured. 
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LONG AND 
SHORT LEAF 


Yellow Pine 


Annual Capacity 


200,000,000 FEET. 





Lumber Co: 


KANSAS CITY, MO. 
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5 cars 1x6 ”“—10 to 16’ No. 3 Rough or 828. 
5 cars 1x8 ”“—10 to 16’ No. 3 Rough or 828. 
*6 cars 1x10”—10 to 16’ No. 3 Rough or 828. 
12 cars 1x12”—10 to 16’ No. 3 Rough or 828. 
15 cars 1x8” & wider—10 to 16’ No. 3 Rough or 


2 cars 1x4” & wider—18 & 20’ No. 3 Rough or 
$28. 

15 cars 2x4 “—10 to 20’ No. 3 Rough or 8 & E. 

15 cars 2x6 "—10 to 20’ No. 3 Rough or 8 & E. 


25 cars 2x8 “—10 to 20’ No. 3 Rough or 8 & B. 
25 cars 2x10” & 2x12”—10 to 20’ No. 3 Rough or 
8 & E. 


All good Short Leaf Yellow Pine—Strictly 
up to grade. Can ship very promptly. 


C. J. Carter Lumber Co. 


KANSAS CITY, MO. 
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Buffalo, N. Y. The amount of building in this ter- 
ritory generally has helped the sales of hemlock and 
stocks are getting low in some lines. Recent additions 
have rounded out lake stocks considerably. The Penn- 
sylvania hemlock interests are stated to have had in 
mind the reduction of prices to a lake stock basis, but 
are said to have concluded not to cut, as to do so would 
probably mean further reductions. 


oeeeeEeeeeeeas® 


Pittsburgh, Pa, There is a better market for hem- 
lock at this time, and prices have become stronger. In 
some instances slight advances have been asked for 
popular sizes. Mills are all running fairly full and up 
to capacity. Many of the hemlock men report a de- 
crease in the extent of their peel this spring. 





Boston, Mass. Penn. No. 2 boards continue in fair 
offering but demand is light. Eastern boards are 
selling in small lots. Prices range from $19 to $19.50. 





Poplar. 


Chicago. Demand has not grown any heavier but is 
holding up well, especially noticeable in the lower 
grades, much common and culls being sold recently 
in this territory. Representatives of the big mills 
report that they have sold considerable firsts and 
seconds in adjoining territory, but the call for this 
class of lumber in Chicago has been small. 

BABB 

Baltimore, Md. Trade continues sufficiently active 
to absorb the output of the lower grades, the better 
kinds of lumber always taking care of themselves, and 
with no important developments in the situation. Man- 
ufacturers are aided by their ability to dispose of the 
common stocks, even though they do not get more for 
this lumber than they have been receiving. The higher 
grades are in the main relatively easy, in the absence 
of a very brisk demand from the automobile manufac- 
turers, who are still under the influence of the reaction 
which made itself felt upon the discovery of what ap- 
peared to be a considerable overproduction in cars, 
Demand for poplar in other directions, however, is 
satisfactory, and the export business also is in good 
shape. Some apprehension is being entertained that 
perhaps the forwardings to foreign countries will at- 
tain too large a volume, but for the present there is 
no real indication of such a result. 








Buffalo, N. Y. A fair amount of business is reported, 
The automobile demand is light, but the inquiries from 
other users are numerous, including the wagon manu- 
facturers and implement concerns, Low-grade stock 
continues to sell at unsatisfactory prices, 


—e—_e—eeooeroer 


New York. Trade is fair. Wide stocks are called 
for freely and indications point to a continued activity, 
Low grades lack snap. 


Cincinnati, Ohio. Demand is improving, especially 
for the higher grades, from the manufacturing indus- 
tries. Call for wide stock is only nominal, but dealers 
still express confidence. Box boards are only in fair 
movement. Low grade poplar continues to move well. 





Fir, Spruce and Cedar. 





Chicago. The west coast market is reported as grad- 
ually improving, but this betterment is not reflected 
in eastern markets, where the demand is entirely 
made up of small orders for repair work. However, 
representatives and wholesalers say that there seems 
to be a better tone to the market and are looking 
for better things in a short time. Spruce yard stock 
is fairly active with prices firm. 





Tacoma, Wash. Offshore shipments of lumber con- 
tinue large in volume, keeping the eargo mills busy. 
There is a fair rail trade and some improvement in 
yard stock inquiries. A few scattering timber orders 
are coming in. The railroads are not doing much buy- 
ing. Prices remain unsatisfactory to the millmen and 
they are quoting 50 cents higher on common. Locally 
many small homebuilders are seizing the opportunity to 
build cheap while the rail market is slack, and there is 
considerable of this work going on as well as large 
structures, 





Seattle, Wash. The prevailing sentiment among 
lumbermen this week is that conditions are gradually 
becoming better, The recent organization of two large 
selling agencies in Seattle undoubtedly will tend to 
steady the market; and as they both plan an extensive 
publicity campaign for the broadening of the markets 
for cedar products, inercased demand may be looked 
for soon. The price of fir dimension shows a 50-cent 
advance this week, with the demand fair, ard low 
stocks at the mills. 

Portland, Ore. Lumber manufacturers report fair 
demand, but prices very unsatisfactory in rail business. 
Local demand continues good as also it is throughout 
the state. The shipments to California this week 
were heavier than for some time. A good deal of 
fir is being shipped foreign from here. The log 
market is supposed to be based on $6, $9 and $12, 
although quotations vary considerably. 


Western Pine. 


Chicago. The western pine situation is firm and 
featureless. ‘Transactions are chiefly by wholesalers 
for stock at other manufacturing points than here, 
although considerable shop lumber has been placed 
in this city during the last ten days.’ Prices are strong 
and the movement of lumber may be said to be fair. 





Spokane, Wash. Manufacturers report the market 
unusually quiet. A number of shipments are being 
made to the East, but the prices are at rock bottom. 
Local mills are curtailing the output. Rains through- 
out the Northwest this week make crop conditions 
most favorable, which has a tendency to strengthen 
the lumber market. 


Southern Pine. 


Chicago. Yellow pine conditions have not changed 
materially from those reported last week. The de- 
mand in Chicago is very slight, but yard stock in ad- 
jacent territory has been moving steadily. Manufac- 
turers have not deviated one iota in prices and the 
yardman is beginning to feel that he will have to pay 
a good stiff price for his stock when he is forced to 
buy a little later to fill up holes. Reports from the 
mills are to the effect that stocks are in poor assort- 
ment, and that the demand in the Southwest is ex- 


cellent. 


St. Louis, Mo. Curtailment has been the feature of 
the yellow pine market this week. Owing to the pe- 
culiar conditions existing in the manufacturing belt, 
it has been impossible for the operators to keep their 
mills cutting anything like full time. Some of the 
mills are running only four days a week. Others are 
running five. None of them is running more than five, 
from ail reports. This enforced curtailment has been 
brought about by water in the woods, which has made 
it impossible to accumulate enough logs to keep the 
saws turning. Meantime mill stocks are reported to 
be badly depleted. In low grade stock practically 
nothing is left, the millmen say, though the heavy de- 
mand of the week has been for this class of material. 
The demand has shown further increase this week and 
the question of making dry shipments has become 
serious. The crop situation since the weather settled 
down to normal is assured, and this has stimulated 
inquiry. How to take care of the business when the 
rush comes is a matter of moment, The yards will 
quickly become depleted at the first vigorous rush and 
from present appearances those who do not have stock 
on hand will find themselves in a perplexing position. 
Prices are firm. 








PABBA 

Kansas City, Mo. This market never was firmer than 
it is today, and this price strength in spite of a volume 
of buying that is below normal for this time of year, 
is regarded as a most favorable indication. There has 
been some increase in mill stocks, but the items that 
have been and are now in most active demand are still 
scarce. These mclude most of the items in No. 3 grade 
and a few in No, 2. The continued rains in some of 
the southern mill districts are still interfering to a con- 
siderable extent with operations, and this is further 
reducing the output. The dealers in this territory un- 
doubtedly have allowed their stocks to run low, as 
they invariably call for immediate shipment. They will 
probably continue this policy until general business 
conditions manifest more vim, and the manufacturers 
are shaping their policy accordingly. Crop conditions 
are, with the exception of some limited areas in the 
territory, reported very good. The farm implement 
dealers state that the farmers are buying comparatively 
little new machinery this year, and this may mean that 
they will buy more lumber instead later. The timber 
market is fairly firm. Demand for export and coast- 
wise stock is satisfactory, but export stock is about 
50 cents lower than it was a month ago. 


Baltimore, Md. Millmen maintain the advances made 
in their price lists and report that they have enough 
orders in hand to keep their plants in full operation. 
Wholesalers say they are unable to get the higher 
prices which the increase by the manufacturers call 
for, and that so far the trade at the large distributing 
points has not yet worked up to the new level. More 
or less dullness is also reported in the eastern mar- 
kets. 

New York, Numerous jobs are under contemplation 
into which this stock will enter, but actual work has 
not begun and until it does the situation will continue 
on the present basis. Sufficient business is resulting in 
the ordinary way to keep the situation fairly satis- 
faetory. With the disposition among retailers to buy 
conservatively the market is firm, and if future trade 
assumes the stride which is looked for better business 
cannot help but result. Large orders are few and far 
between and for desirable business there is much com- 
petition. Prices remain about the same. 

Buffalo, N. ¥Y. Trade is fairly active, although prices 
are not as strong as they were a month ago. It is 
easier to get shipments forwarded from the mills, and 
they show a disposition to sell at less than the stiff 
quotations recently asked. The prospect of business in 
the near future is considered favorable, though no rush 
is looked for. 

_——~owoenn 

Pittsburgh, Pa. Demand is increasing considerably 
and prices are slightly higher in some items. Mills 
are somewhat delayed in filling orders because of being 


oversold in many instances. The greater activity ig 
noted, however, more outside of the city than within, 
A few inquiries in the industrial lines have appeared, 
showing a slight tendency to improvement in this 
direction. 


Cincinnati, Ohio. This wood continues to improve 
and prices are strong, with an inclination to go higher, 
The volume of trade is better than at the same time 
last year, notwithstanding the fact that there are a 
number of additions to the firms doing business jn 
this market during the last year. Demand for build. 
ing grades is good, and the outlook is said to be ex. 
cellent. Dealers complain of difficulty in getting the 
stock required, as the reports from the mills indicate 
that the stocks on hand are light. More satisfaction 
is expressed by dealers over the present condition of 
the market and the outlook than at any time since 
the spring of 1907. 





Boston, Mass. In this market there are not many 
manufacturers who appear anxious to sell. Prices are 
more firm. It is reported that manufacturers have 
been in receipt of large orders at full asking prices 
from other sections of the country, which is making 
them firm in their views of the future. Demand for 
flooring is fair and prices are satisfactory. No, 2 
common is not as firm as flooring. 


North Carolina Pine. 


Baltimore, Md. Orders are comparatively few and 
a feeling of hesitancy prevails in the trade. The last 
week, however, has brought some encouraging develop- 
ments, in the way of rather greater activity among the 
builders. Prices are well maintained, and there is no real 
congestion in the market, but the situation is not what 
it ought to be, although the fact that builders were 
able to work almost without interruption has served to 
develop larger immediate requirements in building 
stocks. The box factories are running most of the 
time, but the demand for their products is not so urgent 
as to prevent them from taking the usual Saturday 
half holiday. 








Buffalo, N. Y. Trade has been fully up to that in 
most other woods, some dealers stating that their sales 
during the last two weeks have been unusually good 
for the season. There has been much firmness in prices, 
Some stocks, such as roofers, are not in large supply, 
which has a strengthening effect on good stock. Where 
lumber is bought it is usually a rush order and the 
mills have been kept busy with such work. 





New York. Low grade stock is more active. Box 
manufacturers are receiving considerable business but 
are not inclined to purchase beyond their actual re. 
quirements. Demand from building sources is fair and 
with good weather for a few weeks permitting the de- 
velopment of building operations more stock will be 
required. Prices show no noticeable change. 


——_—orn" 


Boston, Mass, The volume of new business is small. 
Rough edge is generally quoted at $29 to $30. Parti- 
tion is moving in a quiet way and demand for roofers 
is light. 





Cypress. 


~ 





! 

New Orleans, Demand certainly is not any more ac- 
tive than it was seven days ago and no material change 
in the situation is expected inside of thirty days. 
Prices are rated firm and millstocks are considerably 
broken. Compared with other items, factory trade is 
relatively improved. The bvlk of the business still 
moves in mixed car lots, with lower grades in better 
request than the uppers. 

Chicago. Demand from this territory is not as good 
as it has been, but it is about normal for the time 
of the year. There is a fair eall for factory lum- 
ber and some inquiry from the tank and washing ma- 
chine people and also from greenhouse men. As 4 
whole, cypress may be said to be in good shape. It is 
reported that the mills are well supplied with orders 
and that plenty of new business is arriving daily. 





Kansas City, Mo. This market shows increasing 
strength. There has been an advance on the lower 
grades of from 50 cents to $1.50, and uppers have taken 
on an additional 50 cents to $1 during the last thirty 
days and the market seems firmly entrenched at the 
higher values. The orders are largely for mixed cars 
There is not much activity in factory stock, but some 
is moving right along. Mill stocks of lower grades are 
badly broken, but the assortments of uppers are good. 
Dealers are not buying anything they do not need, and 
want quick shipment. 


St. Louis, Mo. This wood is holding its own well. 
Orders were received for a considerable amount of 
stock, but it has taken strong pressure to land them. 
The outlook presents considerable encouragement. The 
volume of inquiries and orders has increased and stocks 
in local yards and at the mills are badly broken. Prob- 
ably the only noteworthy feature of the cypress market 
this week is the great diversity of the buyers calling 
for stock, retailers declaring that they are receiving 
requests from their customers. 

—eeerer" 

Baltimore, Md. Builders have shown more interest 

in stocks during the last week, and there are indica- 
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tions that a gradual progress toward expansion will 
be made as the season progresses. As construction on 
buildings goes on the needs in the way of finishing 
woods attain a more imperative character, and this 
fact is certain to help the cypress men, who have lived 
somewhat on hope deferred in the past weeks. The 
range of prices, however, has not been disadvantageous- 
ly affected, the quotations having remained quite 
steady and in the main acceptable. Stocks are just 
about large enough to meet current needs, with no con- 
gestion in any direction, and the market without pres- 
sure upon the quotations. 


———e—eeeueee 


New York. The volume of business continues fair. 
Inquiries from trim manufacturers indicate that they 
are expecting a better business but they are inclined to 
withhold purchases until the last minute. Wholesalers 
are able to make prompt shipments and this has made 
the buyer independent. Competition is keen and busi- 
ness is much sought for. Retailers continue to keep 
stocks comparatively light and with the approach of a 
better call from consuming sources they will be more 
inclined to anticipate future needs. 

SOPs 

Buffalo, N. Y. While most of the stock selling at 
local yards is for finishing lumber, some sales have 
lately been made of low grade cypress to be used for 
box lumber in competition with white pine. Low grade 
cypress is selling at a reasonable price and is said te 
give good satisfaction for boxmaking purposes. Its 
use in this way in this section, however, has been very 
limited and there is not usually much demand for the 
cheaper stocks. 


~ 





Cincinnati, Ohio, Demand is growing steadily. Drop 
siding and flooring show an increased demand over 
previous years. Call for heavy tank stock is fair. 
There is an improved demand from manufacturers and 
dealers express confidence in the growth of demand 
from the manufacturing trade. 


Shingles and Lath. 


Chicago. There is a fairly good demand for white 
cedar shingles, with prices strong. The red cedar shin- 
gle, however, is not nearly so active and prices ob- 
tained for this article are, clears $3.12 and stars $2.59. 
Chicago basis. Lath are strong with prices steady. 











Minneapolis, Minn. A better tone in this market, 
together with strength on the Coast, has produced an- 
other advance of a point in prices of red cedars, and 
they are now quoted at the rate of $1.60 for stars and 
$2 for clears at the mill. At these prices there is an 
increased demand noted and more interest is being 
manifested in the market. Rains have made rovds 
bad, but otherwise are welcome, and will stimulate the 
retail demand. 

aoe 

Seattle, Wash. That shingles are being sold at rock 
bottom, and that there will be an increwse in price 
within the next few days, is the opinion of shingle 
men of this vicinity. In the near future a large 
percent of the shingles of the state will he handled 
through the new selling agency, recentiy organized, 
and a better price and a steady market for this product 
is practically assured. 

Tacoma, Wash. No great activity in red cedar shin- 
gles is expected before fall trade sets in. Demand 
holds about the same as it has been the past few 
weeks. Quotations to the East are ranging around 
$1.55 for stars and $1.95 for clears. 





Kansas City, Mo. The red cedar shingle market is 
trying to get on a firmer basis, and is having a hard 
struggle. It is wholly a lack of demand that is pre 
venting the manufacturers from getting better prices. 
The stocks at the mills are not heavy and the manufac- 
turers are not trying to force their product on the 
market. The present price basis is $1.55 for stars and 
$2 for clears, with most of the wholesalers quoting at 
5 cents above these figures. Many retailers have full 
stocks of shingles, while others have allowed their 
supplies to run low. 





Buffalo, N. Y. Not much change has occurred in the 
shingle market, although there have been good stocks 
of red cedars arriving by lake. The stocks in storage 
were practically cleaned up in the last week or two. 
While there is a fair demand for new stocks, there is 
a prospect that supplies will be ample to cover pur- 
chases in the immediate future without much raise in 
price. 





Boston, Mass. Demand for shingles is fair and 
prices are well held. Some manufacturers are still 
asking up to $3.60 for cedar extras, but at that price 
very little business is being done. There have been 
Sales of extras at $3.50, but the average selling price 
is still $3.40. Clears are in small supply and firmly 
held. Demand for lath is not active. For 1%-inch 
prices range from $3.70 to $3.75 and for 11-inch from 
$3.45 to $3.50. ' 





Cooperage. 


Chicago. The demand for wine and whisky staves 
has finally settled back in line with other kinds, and 
although a few inquiries are received manufacturers 
now are inclined to ask higher prices than coopers can 
afford to pay. Stocks of staves at the mills making 








tight staves are pretty well cleaned up. The small de- 
mand for and supply of slack staves is offset by, the in- 
creasing use of bags and boxes. A moderate inquiry 
for coiled elm hoops and headliners is noted at lower 
prices. The shutting down of stave and heading mills 
is likely to cause great scarcity in these commodities 
and consequent higher prices this coming fall, if pres- 
ent prospects for large crops materialize. Demand 
for ash butter tub staves and hoops has declined, most 
of the coopers having secured enough for the opening 
of the season, and being of the opinion that offerings 
will be sufficient for their future needs, say A. & H. 
Gates in their report on market conditions. 


No. SY learns Michigan elm flour staves, 
ONE TE 5 5-5640005t0on hon beet eka +endes 

No. i, 28%-inch Wisconsin elm flour staves, 
Net M 


No. 2, 28%-inch elm staves, net M......... Nominal 5.00 
No. 1, 17%-inch kiln dried, basswood head- 

TOR. DOE Obs 0i.6-0:0:04000006eeenewns saeee .07 
No. 1, 17%-inch gum heading, per set, 

WOON on cccécscreniaecies 500906646068 No demand 
No. 1, 28%4-inch gum staves, nominal...... No demand 
M. R., 30-inch gum staves.....ccccccccves 6.00 
Patent coiled elm hoops, 6-foot, Per M..... 10.00 


Patent coiled elm hoops, A Ne gg per M... 9.00 

Patent coiled elm hoops, 5-foot, per M..... 9.50 

Half barrel staves, elm, per M............. 6.00 to 6.50 
Half barrel basswood heading, per set...... 04% 
Hickory hoops, flour barrel, per M......... 4.00 to 4.50 
Hickory hoops, half barrel, per M......... None wanted 
Head linings, car lots, per M., 12-inch .30 to .B5 
Head linings, small lots, per M., 18-inch. ... 





40 to .50 
‘Ten-round we barrels..... 46 
Eight patent oop barrels... 46 
Four patent and four hickory hoop barrels. . 45 
Two patent and six*hickory hoop barrels... 45 
Four patent and four wire hoop barrels.... 45 
REGIE DOC, DRO. oc cccevcenscccccceses .37 to 88% 
No. 1 white ash butter tub staves.........12.00 
Flat ash, 5%-foot hoop, per M............ 6.00 to 6.25 
White oak oil staves, per M.............. 82.00 
DICED BOGGS 5 occ sesvseveccerccwrees No demand 
ERICROEY BEE GETARR... cc ccccccvoeccescccces 10.00 to 11.00 
sy er ae = 1.10 to 1.15 
Pe EE 5 3.6:9:6.4 5:0.0.0:0024660504884000800 90 to 95 
Py DE Acocee dsc eeoy ees newenes 75 to .80 











| Too fate To Classify | 


TWO GOOD, VIRGIN TIMBER TRACTS. 

Kight thousand acres virgin timber in Bland county, Vir- 
ginia. Estimated will cut 5,000 to 8,000 feet per acre; 80 
percent white oak, balance poplar and pine. ogging con- 
ditions good; 2% miles to branch of N. & W. R. R. Can 
furnish abstract of title to purchaser. $12.50 per acre, 
one-third cash. 

live thousand acres virgin timber in Floyd and Carrol 
counties, Virginia. Cruiser estimate 23,000,000 feet mer- 
chantable lumber, not considering cross ties, poles ete.; 70 
percent white oak, balance poplar, chestnut, hickory and ash. 
Excellent logging conditions; 18 miles water level to N. & 
W. R. R. Can furnish abstract of title to purchaser; $9 
per acre, one-half cash, balance easy terms. 

WILLIAM CHRISTMAN, Washington, Pa. 


LUMBER ACCOUNTANT DESIRES POSITION, 

Kight years’ experience pay rolls, cost accounting ete. 
Thirty, single. sest of references. Bond in any amount. 
Address “S. 39,” care AMERICAN LUMBERMAN. 


FOR SALE-HARDWOOD TIMBER. 

We have for sale in east Texas one hundred million feet 
of white oak, ash, hickory, red oak, cypress and gum timber. 
Price and terms reasonable. This is rare opportunity to 
make good investment. Investigate immediately. 

Address “S. 44,” care AMERICAN LUMBERMAN, 














POSITION WANTED AS RETAIL MANAGER. 
Am at present employed on the road. Desire yard doing 
not less than $30,000.00 per annum. Wight years’ expe- 
rience and can handle competition. 
Address “S. 40,” care AMERICAN LUMBERMAN, 


FIRST CLASS BAND SAWYER WANTS 
Position. Right hand rig. Quarter sawing or bill cutting. 
20 years’ experience. IRVING R. HARTMAN, 

1758 Lexington Ave., Norwood, Ohio. 








FOR SALE Ai-2 SECTION OF GOOD TIMBER 
Land in Cowlitz county, Washington. Reliable cruise placed 
at 12,500,000 feet yellow fir, white pine and small amount 
of hemlock. Will sell at $1.00 per M if taken at once, 
Address “S. 42,” care AMERICAN LUMBERMAN. 


FOR SALE VENEER BARREL AND PACKAGE 
Outfit, consisting of machines and drums for various sizes 
complete, Lor prices and particulars write 

HUGH PEASE, Lakewood, Ohio. 


WANT-POSITION BY EXPERT BAND SAW FILER 
Strictly sober; best of references. Can come on short 
notice. Do high grade work and expect good wages in 
return, Address N. D. MILLS, care Wickes Bros., 
Saginaw, Mich. 


LUMBERMEN’S ACCOUNTING SYSTEM. 

Are you satisfied with your accounting system? We have 
devised a simple and complete accounting system for the 
lumber and prey business. A copy of our book describing 
the system in detail will be sent free to lumber firms if re- 
quest is made on firm's letter head. Do you want one? 

HOOSIER PRINTING CO., Muncie, Ind., Systems Dept. 


KNOW THE LAW 
Which governs your business. “The Law of Lumbering and 
Lumber Sales,” to be published in August, will be the most 
complete work of its kind. About 400 pp., bound in buckram. 
Price now $2.50, payable on delivery. After publication $3. 
Write for particulars. 

AMERICAN LUMBERMAN, Chicago. 


TYPEWRITERS AND OFFICE DEVICES. 
Account failing in business must Sacrifice; Underwood 
$55.00; Remington $35.00; Oliver $32.50: American Multi- 
graph $150.00; all excellent condition; will ship subject to 
approval. Address “P. 41,” care AMERICAN LUMBERMAN. 


FOR SALE—-GOING SAW MILL PLANT, 
With one hundred eighty million feet of timber situated in 
east Texas. Property consists of saw mill, brick kilns, 
planer, large sheds, steam skidder, loader, locomotives, cars, 
twelve and one-half miles of steel etc. Exceptionally low 
price and reasonable terms. This is high class property, 
and splendid opportunity to buy golng saw mill plant cheap. 
Address “S. 45," care AMERICAN LUMBERMAN, 


























Advertisements will be inserted in this department at 
the following rates: 


For one week, . . . 25 cents a line. 
For two weeks, - - + 46 cents a line. 
For three weeks, - . - 60 cents a line, 
For four weeks, - - . - 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


(7 “e 
ADVERTISE MORE-GET MORE. 


The best way to get what you want or sell 
what you don’t want is to advertise in the 
Wanted and For Sale department of the 
AMERICAN LUMBERMAN, 








Manufacturers and others in need of ma- 
chinery or supplies of any kind read these ad- 
vertisements every week, 

The classified advertisements are read by 
both buyers and sellers, those wanting em- 
ployees or employment. 

Best medium for results. 

Look around and see if you have something 
you wish to sell. 

Let us advertise it for you. 
where each week. 

{ AMERICAN LUMBERMAN. 


We go every- 
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| Wanted:Employees | 


TWO EXPERIENCED HARDWOOD SCALERS 
To grade behind saw; also experienced and competent hard- 
wood inspector and shipper. Permanent positions. Apply, 
giving age, experience and salary wanted, 

Address “S. 37,” care AMERICAN LUMBERMAN, 


WANTED-YELLOW PINE BUYER 
Commission basis; good acquaintance amongst Mississipp! 
and Alabama mills. Give reference; full details. 


“ 


Address 8. 38," care AMERICAN LUMBERMAN. 




















WANTED—-FOREMAN FOR MILL 
Operated in connection with wholesale and retail lumber 
yard. Apply M. HILTY LUMBER COMPANY, 
12th & St. Paul Ave., Milwaukee, Wis. 


WANTED-—INFORMATION 
Every American wood will be found properly classified in 
the “Hlistory of the Lumber Industry of America.” Send 
for circulars, 
AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
131 South Dearborn St., Chicago. 


WANTED-PLANING MILL MAN, 
Capable of setting machine and caring for knives on heavy 
Berlin machine; simple work, dressing and matching only ; 
northern Michigan, good town; wholesale mill; works stock 
to order only. Steady employment furnished in shipping de- 
partment when mill is not running; wages $3 per day. 
Address “S. 17,” care AMERICAN LUMBERMAN, 











WANTED-—A FIRST CLASS 
Woods superintendent. Will pay a first class man first class 
wages. WHITE PINE LUMBER CC., Blind River, Ont. 


WANTED-— INFORMATION 
One thousand questions answered in ‘The Curtosity Shop,” 
AMERICAN LUMBERMAN, Publishers, Manhattan Bidg., 
131 South Dearborn 8t., Chicago. 








AGENTS WANTED TO SELL 
Lubricating oils, belts, hose, paint, varnish, to lumbermen, 
mills, factories, auto owners, stores, threshers etc. Exclu- 
sive territory to right party. Ojl experience unnecessary. 
THE MANUFACTURERS OIL & GREASE CO., 
Cleveland, Ohio. 


WANTED-MANAGER FOR PLANING MILL 
Handling custom work in car lots. Remuneration to be on 
the basis of part stated calary, with percentage of net 
profits. Applicant preferred who can make an Investment 
of say $1,000 or $2,000 in the business. 

Address “S$ 41,” care AMPRICAN LUMBERMAN. 


WANTED TRAVELING HARDWOOD SALESMAN 
For Illinois, Indiana and adjacent territory. State age, 
salary and experience. Address “8. 46," care AMERICAN 
LUMBERMAN. 








CLIMAX TALLY BOOK. b 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. Bound 
in sheep, with stiff covers and thumb and finger straps. Size 
of book, closed, 44%4x8% inches. _Price per copy, 75 cents; 
six copies, $4; twelve copees. $7.50. Sample pages free. 
Published and for sale by the é 
"AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn S8t., Chicago. 
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| Wanted:Cmployees | 


Wanted=Salesmen_| 





WANTED—A YOUNG MAN 
As assistant bill clerk; one having some experience in the 
sash and door trade, preferred. 
Address 33," care AMERICAN LUMBERMAN. 


WANTED-ESTIMATOR. 


Experienced in listing plans and billing work into factory. 





All-around mill work man with good references as to pre- 
vious experience and qualifications desired. 
Address ‘S. 9," care AMERICAN LUMBERMAN. 





WANTED-—-FOR MONTANA, 
An Al lady stenographer and bookkeeper, experienced in 
the lumber business. Also assistant manager for retail 
yard. Give age, nationality, married or single, salary wanted 
and when you ‘could report in your application. 
Address “S$. 6,” care AMERICAN LUMBERMAN, 


WANTED—ENERGETIC LUMBER SALESMAN. 
For wholesale yard in New England, handling cypress and 
yellow pine. Prefer salesman with established trade; ex- 
cellent opportunity for right man. Give full particulars, 
stating salary expected. 

Address “S$. 30,” care 


WANTED-—FIRST CLASS 
Yellow pine salesman by new wholesale firm. State age, 
salary wanted, amount of business you can secure at mar- 
ket prices and how soon you could start. Good opportunity 
for right man. Address 
“S$. 32,” care AMERICAN LUMBERMAN. 


AMERICAN LUMBERMAN, 





[_Wanied:Cmployment ] 


WANTED-—A CONTRACT TO TAKE CHARGE OF 
Good mill 50,000 or up’ in capacity, logging included, and 
manufacture and ship by order of owner at so much per 
thousand, board measure. Can furnish good references as to 
ability. Address L. SPARKMAN, Lester, Ark. 


WANTED-POSITION WITH RELIABLE 
Company desiring to increase their yellow pine business. [| 
have an established trade with the best cash consuming 
trade in the central states, averaging 75 cars monthly and 
facilities for filling all orders at substantial margins. Thor- 
ough investigation of past and present business solicited. 

ddress “R. 40,” care AMERICAN LUMBERMAN. 











WANTED-—THREE GOOD TRAVELING 
Salesmen having experience in yellow pine and West Coast 
products. In answering give references. 

Address “S. 21,” care AMERICAN LUMBERMAN, 


WANT—A POSITION AS WOODS FOREMAN. 
Have had twelve years’ experience; can operate any kind 
of steam skidders and can give good reference. 
ddress . 33,’ care AMERICAN LUMBERMAN, 





WANTED.-FOREMAN FOR DOOR AND SASH 
Department. Must be a_ hustler and understand how to 
handle men; one floor to look after. State past experience, 
age and salary. Steady employment. 

Address “S. 7," care AMERICAN LUMBERMAN,. 


WANTED—MILL MANAGER TO TAKE CHARGE 
Of a western pine mill. Should be a man in his prime, as 
the proposition is planned to cover a series of years. One 
rime requisite, a thorough knowledge of logging operations. 
Mill not far from a good sized city. Would give an interest 
in the proposition; in fact, would prefer a man who could 
take a substantial interest--not on account of the money 
being needed, but as a demonstration thereby of the man 
having been a money maker. Address 

1010 SECURITY BANK BLDG., Minneapolis, Minn. 








WANTED TWO OR THREE YARD MANAGERS 
For Colorado and bed > aes, yards. Answer 
8. 5,” care AMERICAN LUMBERMAN, 





WANT-—LIVE, WIDE-AWAKE YARD MANAGERS 
For North Dakota. Only men of experience and with clean 


record need apply. Apply 
306 CHAMBER OF COMMERCE, Minn. 


NEW YORK WHOLESALE YELLOW PINE HOUSE 
Requires man thoroughly familiar with business as office 
manager; must have had similar experience and possess 
qualifications necessary to enable him to take entire charge 
of office of house which does considerable annual business. 
Reply must state age, experience, qualifications, references 
fully; also salary desired. 

Address 4 1," care AMERICAN LUMBERMAN. 


WANTED-—A YOUNG MAN 
As assistant estimator on country lists; one having a knowl- 
edge of the sash and door trade preferred, 
Address “S. 34,” care AMERICAN LUMBERMAN, 


WANTED-—AT ONCE, A MANAGER 
For a good retail yard in southern Illinois, a man that can 
get the business against competition. Good salary to the 
right party. 
Address 


WANTED - MILL SUPERINTENDENT 
To take charge of plant. Must be able to draw off estimates 
from plans. Mill in aewangpe. 
Address ‘Rh. 41,” care AMERICAN LUMBERMAN. 


WANTED—DRAUGHTSMAN FOR DETAILING AND 
Billing out stock and special millwork. Must be able to 
take work from blueprints, make full size working details 
and bill to mill correctly. Address at once, 

VALLEY PLANING MILL CO., Hot Springs, Ark. 


WANTED-LOG BUYER 
Must be competent and reliable. Well acquainted in Delta 
territory served by the Y. & M. V. R. R. and Southern Rail- 
way. Permanent position for the right man. Give refer- 
ences. Address "R. 4,” care AMERICAN LUMBERMAN, 


Minneapolis, 











“S$. 18,” care AMERICAN LUMBERMAN. 











WANTED-BY AN OLD ESTABLISHED FIRM 
Salesman to handle white pine, Idaho white pine and worked 
southern pine in the Michigan, Illinois and Indiana territory 
to dealers only. Must have a thorough knowledge of white 
pine business; also must be an experienced salesman. No 
other need apply. State age, experience and give reference, 

Address “S. 25,” care AMERICAN LUMBERMAN. 


WANTED-SASH AND DOOR SALESMAN 
For southern Minnesota territory. Salesman acquainted in 
territory state "age, Should be capable and experienced esti- 
mator. tate age, ave references, and full particulars in 
first letter. Addre 
“LARGE MISSISSIP PI RIVER MANUFACTURER,” 
care AMERICAN LUMBERMAN. 


WANTED—THOROUGHLY EXPERIENCED 
Door salesman and one who understands manufacturing and 
selling. Address “Pp. 4,” care AMERICAN LUMBERMAN, 


EXPERIENCED TRAVELING SALESMAN 
Wanted. Sash and doors. Wisconsin territory. Give refer- 
ences and experience in first letter. 

Address “L, 24,” care AMERICAN LUMBERMAN. 


[_ Wanted:Cmployment | 


SUPERINTENDENT WANTS POSITION 
In — mill; practical man, unlimited experience with 
wood working machinery, handling help, systematizing, hav- 
ing full charge, getting best results. Open for same in few 
days with reliable firm ; best reference. 
Address “S. 24,” care AMERICAN LUMBERMAN, 


EXPERIENCED LUMBER BUYER &/INSPECTOR 
Wants position. Salary and expenses. Car material and 
hardwoods. Al_ reference furnished. Thoroughly reliable 
and a hustler. 

Address “S. 23,” care AMERICAN LUMBERMAN, 


UP TO DATE ENGLISH AND GERMAN 
Speaking manager, superintendent and all-around man, for 
either circular or band mill; 20 years’ experience ; strictly 
temperate; can bring order out of chaos; make good better 
and better best; no cheap man; best of references if. re- 
quired ; place am’ now at finished ;' will go anywhere in N. Y., 
Pa., W. Va., Va., Md., Ky. or Tenn.; am 55 years old, a 
hustler; ready at once, 

Address “S, 22, care AMERICAN LUMBERMAN. 


WANTED—LEGAL INFORMATION. 

Consult “The Law of Lumbering and Lumber Sales,” the 
only work of its kind. A comprehensive, uptodate edition of 
“Law for Lumbermen,” published in 1902. New issue will 
be out in August. Price $3, but orders accepted in advance 
of publication at $2.50, payable on delivery. Order now at 
the reduced price. AME RICAN LUMBE WML AN, Chicago. 
































WANTED—GOOD YARD MAN 
Must be good tally man, grader and hustler. 
at good salary. CALUMET LUMBER CoO., 


WANTED-—BUYER AND INSPECTOR 
Experienced man take charge of our southern buying and 
shipment of hardwood lumber, 
Address “Pp. 39," care AMERICAN LUMBERMAN, 


Steady work 
Tolleston, Ind. 








WANTED-SALES MANAGER 
For large Pacific coast selling company operating several saw 
mills cutting fir, cedar and hemlock. Must be active and 
capable of handling salesmen. None but thoroughly expertl- 
enced man need apply. State age, experience and salary 
expected in first letter, be 


Address 12," care AMERICAN LUMBERMAN, 





WANT-LUMBER SALESMEN, ALSO MANAGER. 
POYNTER LUMBER CO., Scranton, Pa. 


BAND SAW FILERS, AND MILL-MEN: 
Wouldn't you like to keep your saws from cracking and In- 
crease their cutting? The trick is simple. Requires but 
twenty minutes per saw, once in two weeks, and is abso- 
lutely sure. Address J. fF. FOSTER, Graysonia, Ark. 


LUMBER BOOKKEEPER AND STENOGRAPHER 
Wanted. An Al bookkeeper and stenographer who can keep 
a set of corporation books and is a Po stenographer and 
who is accurate in figures. None but high class men need 
apply. Address “KK. 9," care AMERICAN LUMBERMAN, 


WANTED-A BOOKKEEPER 
One who will keep the “Curiosity Shop” on his desk for 
frequent consultation on lumber matters. Published by 
AMERICAN LUMBERMAN, 


sta — — ee 
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WANTED-SAWYER 
For twenty-five thousand Roy ity circular mill, steam feed; 
must keep up saws and be able to do general repair work ; 
man preferred who can —- planer and molder as well; 


five or six months’ work; begin at once; wages, four dollars 
and board. EL DORADO LUMBER CO., Star, Idaho. 


WANTED—NORTHERN MICHIGAN 
Thoroughly competent Swoon ¢ mill man. Capable of set- 





























ting machine accurately for all kinds of mill a Must 
be hustler and sober. Wages $ $3.00 to right ma 
ddress “M. 1,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS SALESMAN OR 
Assistant sales manager with reliable manufacturer or whole- 
saler, by young man with eight years’ experience in the 
marketing of yellow ne lumber. Ilave established trade. 

Address 27,” care AMERICAN LUMBERMAN. 


WANT-—POSITION AS LOCOMOTIVE ENGINEER 
Or logging superintendent. 
Address “S$. 15,” care AMERICAN LUMBERMAN., 


WANTED-A POSITION AS SUPT. OR MANAGER 
Of saw mill. 25 years’ experience from stump to market. 
West preferred. Address “P. 7,” care AMERICAN LUMBERMAN. 


WANTED -POSITION BY SAW FILER. 
Good experience on circular saw; unemployed at present ; 
can come at once; good reference. 
P. O. Box 383, Stetsonville, Wisconsin. 


WANTED-—POSITION BY BAND SAW FILER. 
Of experience and ability; eight years with one firm. Am 
married. Best reference. 

Address BAND, care AMERICAN LUMBERMAN. 


YOUNG MAN OF (0 YEARS’ EXPERIENCE 
Wants a position as planing mill foreman or superintendent. 
Can give references. Northern or western New York state 
preferred. Address “S. 16,” care AMERICAN LUMBERMAN. 


HARDWOOD SALES MANAGER 
Wants a position with a good, reliable firm whose volume of 
business will justify the employment of a first class man at a 
good salary. Has had sixteen years’ experience in hard- 
woods with eleven years’ experience in buying and selling: 
has an extensive knowledge of the export as well as the 
domestic trade, and thoroughly competent to take charge of 
a first class office. Nigh class references furnished. 
Address “S. 12,” care AMERICAN LUMBERMAN. 























PERMANENT CONNECTION IS DESIRED 
By a thoroughly competent, experienced lumberman of good 
executive ability by June 1. Vill furnish gilt edge refer- 
ences. Only first class position with reliable parties consid- 
ered. Address “R. 2,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SALESMAN OR 
In sales dept.; 12 years’ experience y. p., cypress and white 
pine. Address “L. 35,” care AMERICAN LUMBERMAN, 


WANT—POSITION AS TRAVELING SALESMAN 
By man of experience in sash and doors and lumber; Al 
credentials furnished. 

Address “R. 29," care AMERICAN LUMBERMAN,. 


WANTED—-EMPLOYMENT 
Office or outside, wholesale or retail. Experienced. 
Address “R. 31,” care AMERICAN LUMBERMAN, 


EXPERIENCED MAN WANTS POSITION 
As manager or supt, of yellow pine operation in the South. 
Can handle from stump to car or vessel. Will consider 
straight salary or part of net profits. Also would consider 
proposition to handle operation by the thousand. Familiar 
with exports or domestic. Middle age, married and good 
habits. Best of references and can give bond if necessary. 
Open July 1. Address 
“R. 26,” care AMERICAN LUMBERMAN,. 


FIRST CLASS BAND SAWYER 

Open for position. Steady, speedy, strictly sober. 
experience ; best of reference. 

Address “R. 27,” care AMERICAN LUMBERMAN. 


WANTED-BY FIRST CLASS BAND SAW FILER 
Situation. Can give good reference and come on one week's 
notice. Address “R. 17,’ care AMERICAN LUMBERMAN, 


WANTED-POSITION AS YARD MANAGER 
By man of many years’ experience in retail yard. First 
class reference. Address 
“R. 30,” care AMERICAN LUMBERMAN, 


AN EXPERIENCED MAN DESIRES POSITION 
As manager or assistant with southern firm manufacturing 
sash, doors and —. Al references. Address 

ae © ”* care AMERICAN LUMBERMAN,. 

















7 years’ 














WANTED- POSITION AS MANAGER 
Sash and door business, or will plan, build and equip a 
factory for anyone desiring. Thoroughly familiar with the 
business in its every detail; best of reference. Expert. 
Address “R. 23,” care AMERICAN LUMBERMAN, 





BAND RESAW FILER WANTS POSITION 
Expert on vertical or horizontal machines, round saw 
filing and knife grinding. Am open for position in any loca- 
tion, and at once. 
Address 


WANTED-POSITION AS MANAGER OR 
General superintendent of yellow pine operation of — 
to fifty million feet annually, either long or short lea 
Thoroughly experienced in all details from stump to market. 
Expert in operation. At liberty June 15. 

Address “R. 22,” care AMERICAN LUMBERMAN. 


LUMBERMAN, 38 YEARS OF AGE, 
With broad experience at mill, selling and buying, open to 
consider proposition with western mill as sales manager, 
or buyer for reliable eastern concern. Can give good account 
of myself. Prefer pine business, 
XGaress “Pp. 44,” care AMERICAN LUMBERMAN. 


“R, 21,” care AMERICAN LUMBERMAN, 











WANTED-—POSITION BY A-! BOOKKEEPER AND 
Commissary man. Seven years’ experience. Approved 
reference, single, sober. 

Address “P. 16," care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION. 
Best reference as to ability, sobriety and character. 
Address 303 SOUTH ST., Clarion, Pa. 


BAND, CIRCULAR AND GANG SAWYER 
Wants situation. Steady, sober and reliable. Best of ref- 
erence. Address a 38," care AMERICAN LUMBERMAN, 


POSITION WANTED-—BAND FILER, 
Second to none. Will go any place; hard proposition pre- 











ferred: any kind of timber. Will guarantee satisfaction if 
now dissatisfied. Answer only if first class man is wanted. 
Address “BAND FILER,’ 


care AMERICAN LUMBERMAN. 


WANTED-—A POSITION BY A FIRST CLASS 
Saw mill engineer. Can come at once. Good reference. 
ddress “P. 38,” care AMERICAN LUMBERMAN. 


WANT-POSITION AS MANAGER OF SAW MILL 
By experienced, sober, competent lumberman. Am capacitated 
to handle all details incident to the manufacture and sales 
of cypress, pine and southern hardwoods. Prefer southern 
location. Address “M. 37,” care AMERICAN LUMBERMAN. 











BAND SAW FILER WANTS POSITION 
In good mill; sober, steady, of long experience; can come 
at once, Will work on trial, if work is not first class and 
satisfactory will ask no ey, State wages paid in first let- 
ter. Address . E. FARLEY, Farley, W. Va. 


A-| YELLOW PINE SALESMAN 
With several years’ experience wants position with some 
good concern as traveling salesman. Thoroughly experienced 
and a_ hustler. a reference furnished 
dress M. 39,” care AMERICAN LUMBERMAN. 





FIRST CLASS BAND SAW FILER WISHES 
To make a change; 10 years’ experience. Satisfaction 
guaranteed. Am married, sober and steady; can come on 
10 days’ notice. 

Address “S$. 81," care AMBRICAN LUMBERMAN. 


POSITION WANTED BY EXPERT 
Band saw filer. Twelve years’ experience in hard and soft 
woods in fast southern mills. Am sober, married and guar- 
antee satisfaction. 
Address “M. 15,” care AMERICAN LUMBERMAN. 





POSITION WANTED BY STENOGRAPHER 
Wholesale and retail experience; good character; no 
bad habits. Will furnish good references, and bond if neces- 
sary. Address “P, 24,” care AMERICAN LUMBERMAN, 





‘s 
WANTED-TO BUILD A SAWMILL OR 
To operate a mill or plant as manager or to file for a mill, 
any kind of saws. Will bear and pay for investigation. 
Address “R. 35,” care AMPRICAN LUMBERMAN. 
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